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CO-OPERATIVE STRENGTH. 


As a freely interpretable proposition, two men work 
ing in codperation can accomplish results as great in 
the aggregate as can three working singly, a proposi- 
tion that has become in effect a business truism. And 
given two men with exceptionally strong ability and 
codperative tendencies the proportion of possible ac- 
ecomplishment becomes indefinitely greater; when asso- 
ciated with others similarly equipped and disposed the 
possibilities are be- 
yond calculation. This 
last condition is ex- 
emplified in unusual 
degree in a dual com- 
bination, with able 
associates, that con- 
stitutes a notable fac- 
tor in the lumber 
trade of the South- 
west generally and of 
St. Louis, Mo., par- 
ticularly —the Alf 
Bennett Lumber Com- 
pany, with headquar- 
ters in the Missouri 
metropolis and ramifi- 
cations at a number 
of prominent points 
in the Southwest: 

The lumber com- 
pany which takes its 
distinctive title from 
President Alf Ben- 
nett controls the out- 
put and, inferentially, 
the financial success of 
two large yellow pine 
manufacturing plants, 
one in Arkansas and 
one in Texas, together 
with the product of 
two others, both lo- 
cated in the Lone 
Star state, the annual 
output of these four 
plants being esti- 
mated, in feet, at well 
up to nine progressive 
figures. Those who 
successfully conduct 
enterprises of such 
significant magnitude 
justify public record 
of their personalities 
and performances. 

On pages 51 to 54 
inclusive of this issue 


duties were of the humblest—those of a lumber piler— 
but it was inevitable that one of his strong if as yet 
undeveloped ability should not long remain in a minor 
position. Five years after the date of his first em- 
ployment he occupied the offices of assistant secretary 
and treasurer of the company and was a member of 
its directorate. His next change of base was in 1901, 
when he became manager of the Omaha (Neb.) office 
of the Missouri Lumber & Land Exchange Company, 
of Kansas Citv, Mo. The following year he filled the 





of the AMERICAN ALF BENNETT. R. & 


LUMBERMAN are re- 
corded details of the 
resources, conduct and 
output of the lumber manufacturing concerns which 
serve and are served by the Alf Bennett Lumber Com- 
pany—pages which will repay perusal. With the per- 
Sonality of those highest in control of the Bennett in- 
terests this article is more particularly concerned. 

Alf Bennett is a Missourian by birth, Hannibal and 
April 26, 1877, having been respectively the place and 
date of his birth, Kansas City, Mo., the scene of his early 
schooling. His first intimacy with the lumber business 
was gained as office boy for the Southern Lumber Manu- 
facturers’ Association in St. Louis, in 1894. His first di- 
rect contract with the raw material of the trade was his 
employment, in 1894, by the Holladay-Klotz Lumber 
Manufacturing Company at Greenville, Mo. His early 


position of buyer for the Forest Lumber Company, an 
affiliated concern. A year later he was sales manager, 
with headquarters at St. Louis, Mo., for the Wisconsin 
& Arkansas Lumber Company, of Malvern, Ark. 

Ten years of instruction in the lumber business, in 
all its practical phases, had equipped Mr. Bennett for 
a position as principal in the trade. In 1904 he organ- 
ized the Alf Bennett Lumber Company, with head- 
quarters in the Wright building, St. Louis, Mo., and 
branches in Kansas City, Mo.; Houston, Tex., and 
Chicago, its mills located at Dayton, Spring and Todd, 
Tex., and Hamburg, Ark. Mr. Bennett is president 
of the concern which bears his name, vice president 
and treasurer of the Dayton Lumber Company, Dayton, 
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Tex., and vice president of the Ashley Lumber Com 
pany, of Hamburg Ark. He is also interested as a 
stocxholder in a southern railroad enterprise. 

Alf Bennett is a man of big proportions physically, 
with vision and vigor to correspond. Despite his essen 
tially engrossed attention to exacting business matters, 
he finds some time for recreation, his favorite pastime 
being tennis, by which he maintains a sound body to sup 
plement a sound mind. His political affiliation is with the 
republican party. Mr. Bennett married June 4, 1904, 
Miss Florence Mac 
Cuaig. To them have 
been born a daughter, 
Dorris Bennett, now 
in her fifth year. Mz 
Bennett is a member 
of the Concatenated 
Order of Hoo-Hoo and 
of the St. Louis insti- 
tutions known as the 
Mercantile Club and 
the Amateur Athletic 
Association. In the 
business life of his 
home city, St. Louis, 
he is a factor of 
great prominence and 
wholesome strength. 

In a big enterprise 
conducted ‘practically 
by two, codperation is 
the preéminent deter 
mining factor in suc 
cess. In the instance 
of the Alf Bennett 
Lumber Company 
wholly efficient codper- 
ation is exemplified at 
its best—in a concur- 
rence of ability, intel- 
ligence, industry and 
enthusiasm. Mr. Ben- 
nett’s activities as 
president are comple- 
mented in a most ex- 
haustive and satisfac- 
tory manner by his 
lieutenant, R. C. 
Campbell, secre- 
tary and sales mana- 
ger of the company, 
one still young in 
years but well sea 
soned in experience. 
Mr. Campbell, like his 
principal, is a native 
Missourian. He was 
born in St. Joseph 
January 22, 1876. His 
theoretical education 
was gained in the 
publie schools of Kan- 
sas City, from whose high school he was graduated in 
1895, His practical education began in that year, when 
he began his bread winning career as a commercial 
traveler for a wholesale shoe house. For eight years 
he was in the employ of the Brown Shoe Company, of 
St. Louis, acquiring a yaluable experience which has 
stood him in good stead in later activities. His intro- 
duction to the lumber business was with the Wisconsin 
& Arkansas Lumber Company, of Malvern, Ark., under 
the tutelage of that master of the lumber business, H. 
H. Foster. Mr. Campbell joined the forces with Mr. 
Bennett in 1905. 

Mr. Campbell’s portrait, presented on the front page 

(Concluded on page 91.) 
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WE HAVE A FEW LEFT IN CALIFORNIA AND OREGON. 


THE S.S. JOHNSON 


Dealers in 


S.0O. JOHNSON, President 


Lands. 


Flood Building, San Francisco, Cal. 
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LUMBER CO 
~~ GRAND RAPIDS MICH: 
MANUFACTURERS OF 


“THE EVERLASTING KIND’ 


BEECH FLOORING 


AND CAN SHIP PROMPTLY 


Mixed carloads made up of Maple, Beech and Oak 
Flooring and Hardwood Lumber. 





We are Headquarters for 


MICHIGAN HARD MAPLE LUMBER 


in all thicknesses. 








JAMES D. LACEY. 


ARE 


WOOD BEAL. VICTOR THRANE. 





INTERESTED IN SOUTHERN 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 244, 5 
or 10 acre Subdivision of each forty. 








We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES 0. LACEY & CO. 


(ESTABLISHED 1880) 








312 Hibernia Bank Bldg , 828 Chamber of Commerce, 1009 White Bidg., 1216 Old Colony 


Portland, Ore, Seattle, Chicago. 


New Orleans. 











“Sure Fit’’ 
Flooring 


Smooth, 
Perfect 
Fitting 
Flooring. 









Send for Samples and 
examine for yourself. 





We have on hand a good supply of 


Birch Flooring 


In 114 and 2!4" Face Clear. 








We own 80,000 acres of virgin timber which includes 
the famous White Rock Maple and beautiful Wisconsin 
Birch, and carefully select the stock for our flooring. 


SEND US A TRIAL ORDER AND BE CONVINCED. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 
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THE “SCIENCE”? OF MERCHANDISING. 


‘*The science of merchandising has not been written,’’ it is not a fixed science, 
but there are active principles in it that, like science, are susceptible of established 
results by and through the processes of research and experiment. The possibilities 
of salesmanship are too essentially and diversely amenable to psychological influences 
to admit of arbitrarily prearranged rules. The merchant or salesman instead of 
following fixed rules must learn to adapt himself, perhaps, rather more intuitively 
than otherwise, to the demands of the moment, the exigencies of the occasion, the 
peculiarities of the individual. It is this gift or its absence that denotes the 
successful or the indifferent salesman. The merchant must do more than merely 
discover the impulses hidden behind the customer’s outward presence and bearing. 
He must acquire and handle his stock in trade in a manner to enable himself or his 
salesmen to get rid of it with the best results. In these advanced days he must 
impress his customers with a conviction that nobody can or is going to get ahead of 
him. He must have the courage to avoid danger of underdoing things. 

The most successful merchants of modern times have made themselves so by acts 
of boldness thought by more timid contemporaries to be defenselessly rash. The way 
to do a thing is to do it. There must be no relaxation of nerve; no occasion for self- 
depreciation or irresolution. These things with the advertising habit are what make 
and hold trade. 





THE reforestation propaganda is assuming a shape and form to invite 
public attention. 





FOREIGN SHIPMENTS FROM GULF PORTS IN 1909. 


The shipment of lumber from the ports of the Gulf of Mexico to foreign coun- 
tries is a feature of importance in the southern pine trade that manufacturers and 
dealers in the interior are naturally inclined to overlook. 

Available figures showing shipments from Gulf ports during 1909 aggregated 
653,023,389 feet. ‘This amount, however, omits a considerable quantity that went 
from less prominent ports, or was otherwise unaccounted for. 

There was shipped to the River Plate (Argentina) from Pensacola 99,120,667 
feet; Gulfport, 96,381,000; Pascagoula, 63,719,000; Mobile, 56,803,603. 

Shipments to the West Indies aggregated 133,010,119 feet, of which 86,483,829 
feet went from Mobile; 26,000,000 from Pascagoula, the remainder going from 
Gulfport, Tampa and other ports. The gain in 1909 over the year before was 
10,000,000 feet, Porto Rico claiming credit for 6,000,000 feet of the increase. Over 
3,600,000 feet went to Trinidad; 2,050,000 feet to Hayti and San Domingo; 
1,520,000 to Martinique, and quantities to Demarara, Guadaloupe, St. Kitts, St. 
Thomas, St. Croix and St. Lucia. Fifty-seven ports are included in the record. 

The aggregate of shipment to northern European ports shows a gain of 3,000,000 
feet in lumber and a loss of 6,500,000 feet in timber. The total movement, exclu- 
sive of France, reached 210,000,000 feet, which had not been exceeded since 1906, 
when the total for that year was 225,000,000 feet. 
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‘*Most manufacturers,’’ says one of them, ‘‘are organized and prepared 
to do a continuous manufacturing business and the expense of shutting 
down intermittently is too much to justify doing it if they can make 
anything at all.’’ 





FACTORS IN YELLOW PINE PROFITS FOR 1910. 


An operator whose opinion is worth considerably more than the average has out- 
lined a policy which, if closely followed, will place the yellow pine business during 
1910 on a profitable basis. Among other things which it is important to observe are 
the following: 

First—Producers must use ordinary discretion in manufacturing their lumber. 

Second—Night runs must be eliminated. [This provision discloses the state in 
which the correspondent resides. | 

Third—Day runs must not exceed five Jays a week for the first six months of the 
year. 

ResuLTS—A living price for the product of the yellow pine mills. 

Never in the experience of yellow pine manufacturers has the situation been so 
absolutely unsatisfactory as during the last two years. Shipments of lumber have 
been very heavy, particularly during 1909. Prices have not responded to the increase 
in the demand, and that they have not is attributed solely to the fact that while the 
consumption has been large the capacity to manufacture and distribute has been 
even greater. 

Today the cry is for close utilization of all the product of every tree felled. At 
prices now in effect this is commercially impossible, as the low grade product will 
not bring sufficient to cover the cost of manufacture and handling; hence the neces- 
sity for leaving in the woods a great deal of the tops and much of the defective 
timber, which during 1906 and the early part of 1907 commanded prices nearly 
sufficient to cover the outlay its production occasioned. 

A Texas operator states that during 1909 Nos. 2 and 3 comprised 30 percent of the 
product; No. 2 lumber: netted an average of $8 a thousand feet, No. 3 an average 
of $5.26, both of which are below the cost of manufacturing lumber, not including 
any allowance for the value of the timber. Of course, some No. 2 and No. 3 
stock is produced from what are considered first-class logs, but, with such prices 
in effect, the manufacturer can not afford to take to the mill any log a considerable 
part of which will not make better than No. 2 stock. 

Commenting on the results of the last year, this operator states that his com- 
pany would have been a great deal better off had the low grade logs been left in 
the woods. 

The only practical way for lumber manufacturers to satisfy the incessant demand 
for conservation of timber resources is by some means to inerease the price of 
lumber to a point where it will be profitable for them to cut low grade stocks. 
The production of such lumber naturally ealls for a broader outlet for it than 


exists at this time. Were some of the conservation enthusiasts to couple with 
their demand for the preservation of timber a suggestion that will enable the 
operator to handle the timber economically, it will be well received, but such help 
being not forthcoming it is incumbent upon the lumbermen to work out their own 
salvation and they show a disposition to do so. They do not expect a great deal 
of assistance from the world at large, but are prone to demand a minimum of 
resistance. 
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IF REDUCED per capita production of food stuffs has not caused the 
prevailing high cost of living and the latter is relatively higher than the 
average value of all other commodities, what is the answer? One authority 
has satisfied himself anyhow that it is an over abundance of gold. 





WASHINGTON FIRE HAZARDS. 


“*Tt is a well established fact that there has been more timber burned in western 
Washington than has been manufactured into lumber and these large fires of the past 
have arisen under conditions when the fire hazard was not nearly so great as it is 
today.’’ Eatract from the anmul report of George S. Long, president of the 
Washington Forest Fire Association. 

The AMERICAN LUMBERMAN feels some hesitation in stating that it does not agree 
with Mr. Long. Similar statements have been made in regard to destruction of pine 
and hemlock timber in the Great Lake states. One serious difficulty encountered by 
those who take either side of this question is the impossibility of proving or refuting 
such declarations. Losses of timber by fire usually are exaggerated. A burned over 
area of a few thousand acres appears unusually large and the loss very great. Mr. 
Long states that annually the lumbermen of Washington cut over about 100,000 
acres. Production of the state has ranged from 2,500,000,000 td 4,000,000,000 feet 
during the last few years and it is seareely conceivable that so great a quantity of 
timber is each year destroyed by fire. Mr. Long himself states that the loss is 
1902 was almost 2,000,000,000 feet. Since that time it has not been so heavy, but 
production has increased and the lumber product in 1906 and 1907 was nearly twice 
as great as the estimated loss for 1902. 

The statement, however, that the fire hazard is increased from year to year is 
correct. Each acre added to the cutover area inereases the fire risk. Green con- 
iferous timber can hardly be destroyed by fires originating within themselves, save 
under abnormally dry conditions. Destruction of such timber is wrought by fires 
starting in the debris on cutover land, which, fanned by the wind into great con- 
flagrations, burn deep into the timber, leaving desolation in their wake. 

It is exceptional when a forest fire actually destroys timber. Ordinarily the fire 
merely kills, and even the worst fires permit of some salvage. Ordinarily fire-killed 
timber can be taken out without material loss in quality or quantity, provided it can 
be reached in time. 

Viewed from any standpoint, however, forest fires are exceedingly destructive. 
Any movement that will prevent their occurrence or will lessen the havoe wrought 
by them should receive the united support of manufacturers and timber owners and 
the public. When a tract of timber is killed it must be cut as soon as possible to save 
it, and frequently the necessity of securing an outlet for the product overloads the 
market. Fires come seemingly at most inopportune times for the lumberman. The 
market rarely is in shape to absorb the product sometimes forced upon it by those 
who salvage the loss. Such additions to the supply are unexpected and undesired. 

The Washington Forest Fire Association has made an excellent record. Its work 
should be encouraged in order that the interests of the people of the state as well 
as those who own the timber may be conserved to the best possible advantage, for in 
the end destruction of the timber by fire is a state or sectional loss as well as a 
personal loss to the owner. 
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THE idea of a copartnership by and between a corporation created by a 
state and the state itself is a unique proposition the feasibility of which 
remains to be legally and otherwise demonstrated. 





THE ULTIMATE PAYER OF FREIGHTS. 


In the late rehearing before the Interstate Commerce Commission of the case of 
George T. Burgess et al. vs. the Transcontinental Freight Bureau, and of the J. W. 
Thompson Lumber Company, Memphis, Tenn., et al. vs. the Illinois Central Railroad 
Company, a peculiar question arose that had a touch in it of droll transparent 
sophistry, not to say one kind of humor. 

The joint argument had reached the Thompson company leg of the contention, 
when the railroad attorney called attention to the fact that it had been held that 
it did not matter what a consigner charged for lumber, the man who paid the 
freight was entitled to reparation in case there was overcharge. Yet, he said, two 
wrongs do not make one right, and while it is admitted that when a shipper proves 
that he pays the railroad excess freight he has established his standing in court, 
but not when it can be shown that the excess freight has been added to the price 
paid by the consumer. That is simply what is called getting ‘‘easy money’’ from 
the railroads, he said, since the shipper of the lumber has not suffered one penny 
of loss. 

Why should the attorney think that robbing the buyer in price and handing the 
excess over to the railroad to pay an equivalent excess in freight rate on the same 
lumber can be ‘‘easy money’’ to any party but the raiiroad? There certainly is 
not any easy money in the transaction to the buyer, while the seller is handicapped 
in competition by having to ask an excess price for his lumber. 

To this dictum of the railroad attorney, Mr. Andrews, Commissioner Prouty 
replied: ‘‘But if the man paid the freight out the 2 cents—that is 12 cents a 
hundred instead of 10—he has suffered the loss.’’ 

Then comes the answer to Commissioner Prouty, by Attorney Andrews, which 
showed that humor ean be extracted from the dryest of legal statements. 

The attorney said: ‘‘He (the shipper) did not pay it in reality at all. If the 
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man who bought that lumber could be brought in here and show that he paid an 
advance in price on account of a difference of 2 cents charged in the rate, you 
would be bound to pay that difference to the purchaser. If the purchaser shows 
that fact he would be entitled to the 2 cents. 

‘*But if he again sold it to the consumer, and again the 2 cents were added to 
the price, then the purchaser would not be entitled to the rebate, but it would 
have to be paid to the consumer. You can not find out who the man is who did 
lose the money, and for that reason the commission has no right to award damages.’’ 

The attorney’s language is somewhat clumsy, not to say lacking in grammatical 
accuracy, but the meaning is plain enough. The humor of it is that the attorney 
ingenuously enunciated the time dishonored doctrine of ‘‘charging all the traffic 
will bear’’ by carrying the charge along to the ‘‘ultimate consumer.’’ The ulti- 
mate consumer, of course, would be the unwitting victim. 

A special feature of this astute conspiracy was expressed in the clincher put on 
by the attorney: ‘‘You can not find out who is the man who did lose the money, 
and for that reason the commission has no right to award damages.’’ The 
uninitiated might not be able to find out, but it seems as though the experience of 
the Interstate Commerce Commission should be able to locate the instigator, easily 
enough. Follow up the chain from the ultimate consumer and it would lead directly 
to the railroad and stop there. The presumptuousness of putting up to the com- 
mission that it can not find out who lost the money is in keeping with the usual 
speciousness of the average railroad attorney. Its surpassing gall is worthy of 
that cult. 

All persiflage aside, the assumption that an excessive freight rate can be handed 
along to the different intermediaries of trade from the producer to the consumer, 
without any reference to a fair charge by the carrier in making transfers, is 
monstrously: unfair and untenable. Carried to its ultimate conclusion we can not 
doubt that it has resulted in the great slaughter of the value and economical use 
of raw material, and has bankrupted thousands who have tentured into new fields 
of exploitation. No industry or trade has suffered more by this swinish grabbing 
of all that the traffic can bear than those in the lumber line. The consumer has 
suffered somewhat but nothing in comparison with timber owners and manufacturers. 





ARKANSAS Hoo-Hoo are going to build an office building at Little Rock. 
Will it be nine stories high? 


A FITTING MEMORIAL. 


William C. Covert, pastor of the Forty-first Street Presbyterian Church, Chicago, 
with which James Elliott Defebaugh was actively identified, has suggested a fitting 
memorial which Mr. Defebaugh’s friends could erect to his memory. This me- 
morial would take the form of a home for boys and girls of the congested distri:ts 
of Chicago, a home in a broad sense of the word. 

In presenting this matter to its readers, the AMERICAN LUMBERMAN believes that 
such a memorial would have been more highly appreciated by its late proprietor 
than any other. He was a man who loved children and more than ordinarily loved 
his kind. He believed in men and was a friend of men, and Dr. Covert, who was 
closer to him in this respect than any other man in the country, understood his 
wishes. 

The AMERICAN LUMBERMAN feels somewhat embarrassed in making this announce- 
ment, but inasmuch as the idea of a permanent memorial to the late James Elliott 
Defebaugh has been broached by several of his admirers in different parts of the 
country, it is an embarrassment that is heavily charged with pleasure at such a 
substantial expression of the regard in which its late chief was held. 

In carrying out the resolution adopted by the Hardwood Manufacturers’ Asso- 
ciation of the United States, President Carrier has appointed the J. E. Defebaugh 
Memorial Committee. The members are: E. S. Shippen, Ellijay, Ga., chairman; 
R. H. Vansant, Ashland, Ky.; W. A. Gilchrist, Memphis, Tenn.; George E. W. 
Luehrmann, St. Louis, Mo.; C. M. Crawford, Coal Grove, Ohio. It is interesting 
to note in this connection that George X. Wendling, president of the Weed Lumber 
Company, San Francisco, Cal., has brought up the same question and announced 
his desire of contributing $100 to the fund. This goes to show that the project 
was originated almost simultaneously by a lumberman of Georgia and one of 
California, an Atlantic and a Pacifie coast state. 








A HEAVY eastward movement of postcards demonstrates that westward 
the star of A. F. Bloomer takes its way. 


CONSERVATION MOVEMENT MUST HAVE SUPPORT. 


Louisiana expects to pass a forestry law at this session of its legislature. Just 
what form the act will take is not yet apparent, even to those most prominently 
identified with the movement. ‘The one thing which is certain is that some sort of 
bill will be introduced and passed, unless the timber interests of the state take some 
interest and show a willingness to help in the movement, in which event the siate 
will probably be willing to grant more time and permit the problem to be worked 
out to the best advantage of all affected interests. 

The experience of Wisconsin operators in connection with a proposed slashings 
bill last summer may be cited as evidence of the importance of concerted action on 
the forestry question. Had the Wisconsin legislature taken the action contemplated 
lumbermen in that state would have found their operating expenses increased nearly 
$2 a thousand, a burden which they could not bear. But by meeting the issue 
fairly they were able to convince a legislative committee that the action proposed 
would be unfair and disastrous and that the question would require more time and 
study than had been given it, to bring out the real solution. 

The question of conservation is national as well as local. The problem today 
may center in Louisiana but tomorrow it will shift. The industry must meet it, 
sooner or later, prepared or unprepared. The time for preparation is now, and 
action must come before long, or the people will force it. The associations must 
take cognizance of it in order to awaken the aetual interest of the owners of timber, 
or the alarm will come from a more ominous quarter. 











THE QUESTION OF LETTING TIMBER STAND. 


‘*Tf yellow pine manufacturers, speaking generally, can not get $15 for their 
average product at the mill on a ¢5-stumpage basis, why would it not in that ease 
be better to let timber stand than to eut it? 

‘* Alternative question: If timber cut indiscriminately, the average product of 
which at less than $15 affords scant, if any, profit, would it pay to cut trees of a 
certain range of sizes only and sell the product for less than that price and, if so, 
what ought the minimum of such sizes to be?’’ 

Analysis of the replies to these questions shows that the only answer to the main 
question is affirmative, with the alternative question depending upon varying circum- 
stances, and, in a few instances, evasive. ' 

One particularly well known authority answers the main question as follows: 

‘*My reply would be, if such a manufacturer did not owe anything and if his mill 
property did not depreciate faster standing idle than in operation; if he did not 
have quite a fixed expense account, whether in operation or not; if it was not 
important to keep his organization intact, then it might be best to let the timber 
stand rather than cut it at a less price than the one indicated.’’ 

This answer is not only cogently stated and undeniably true in the writer’s own 
case, but it without doubt is representative equally of the cases of many other 
jleading producers. 

Another correspondent no less widely known and prominent as a leader, puts his 
answer to the main question this way: 

‘*Were this the only consideration, the answer to be, made to such a question 
would be ‘yes,’ but you know the situation precludes our doing this. The lumber 
manufacturers in many instances have established towns practically their own, which 
are dependent for their support upon that industry, and it would be practically 
impossible and would entail great hardship on large communities to shut down the 
plants and leave them without any means of subsistence. I do not think there are 
many lumbermen who would not gladly shut down only for this consideration. It 
might be possible for manufacturers to discriminate in the class of timber which 
they cut, and leave the small and rough logs in the woods, and get an average which 
would pay for the manufacture and leave a small profit for the better class of logs, 
but this would be expensive and destruciive. I presume that if manufacturers 
would cut trees of a certain diameter, say 15 or 16 inches, and take nothing but the 
choice logs from the trees, leaving the balance to rot in the woods, they could 
get an average price which would afford them $5 for their stumpage. However, 
this would not tend to the conservation of the forest products, which seems to be a 
very important consideration, and the only way in my judgment to get higher prices 
is to produce less lumber, and the necessities of a great many manufacturers possibly 
preclude the shutting down of their mills, or even curtailment. * * * Conditions 
as they are at present are not favorable to prolonging the life of the forests.’’ 

The facts and deductions here are more or less generally in line with those of 
numerous other answers. 

A Mississippi manufacturer, answering the alternative question, says: 

‘*We think timber cut indiscriminately averages less than $15 and same affords 
seant, if any, profit. We also think it would be better to cut trees of a certain 
range, say, from 10 inches up, and we think we could sell the product for a higher 
average price than we could if we cut the land clean.’’ 

On the same branch of the subject a Texas mill company says this: 

‘“Tf the timber is not very heavy on the ground, we do not believe that a second 
cutting would pay, at even $18 a thousand feet at the mill.’’ 

A manufacturer, with headquarters at St. Louis, Mo., after citing various reasons 
why even large establishments can not advisably shut down, adds this: 

‘<Tt seems to me that the best solution of the situation is that all manufacturers 
run their plants part of the time—not full time. This would provide an income 
and at the same time limit,the production so that it would not exceed the consump- 
tion of lumber. This in time would affect the price of his material so that he would 
have a larger net income on the manufacture of less lumber than he would have if 
he ran full time.’’ 

Coming as it does, from one of their own number, manufacturers can consider 
this advice with a good grace and if sufficiently sound, adopt it in practice. The 
central and last analysis appears to be that those manufacturers in a position to 
wait for better prices would in all such cases be justified in letting timber stand 
until then. 

Later replies from notably eminent sources are as follows: 

‘*In my mind there absolutely is no question but what the wise policy for yellow 
pine manufacturers, generally speaking, to pursue, provided they can not get $15 
average price for their product at the mill, is to shut down their mills until such 
time as lumber does reach this price. This, of course, can not be done by one 
individual company alone unless it desires to nail up its mill, disband its 
organization and stop manufacturing altogether, and, of course, there are very few 
concerns actually manufacturing yellow pine who care to do that. To a certain 
extent they are proud of their organization; they do not desire to lose their identity 
with the trade, and, above all, they feel that there is a great moral obligation due 
their men.’’ 

‘<The average price you name, $15 for yellow pine at the mill, considering the high 
cost of production at the present time, with a $5-stumpage charge, would leave the 
manufacturer with a considerable loss, if his books were properly kept. * * * It 
is my personal conviction that with the present cost of production, considering the 
high price of everything that enters into the production of yellow pine, the distance 
which the logs have to be transported and the great amount of kiln drying and the 
working in the planing mill required, it is necessary to receive an average of at least 
$17.50 on cars at the mill in order to give the manufacturing end of the business 
even a meager profit.’’ 

Is there any conceivable alternative in this whole matter by which the yellow pine 
industry can be made profitable, except continued curtailment and higher, firmer 
prices? 

error 
ONE important incident of the lumber industry south, which the trade will 
wisely bear in mind, is the fact that southern development has latterly been 


on a large scale and that southern consumption is destined hereafter to 
absorb a large and growing share of southern production. 
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SALESMANSHIP A BYPRODUCT OF MAILORDERISM. 


Retail merchants of the country have waged strenuous opposition to the enecroach- 





ment of the mail order houses on their preserves. Retail lumbermen, joining forces 
with other organizations or conducting a campaign on their own initiative, have 
entered heartily into this commercial warfare. Two years ago the trade papers, 
representing the interests of manufacturers and dealers, were filled with arguments 
igninst the mail order scheme of doing business. A great many of the utterances 
on this question, resclved into their primary elements, consisted largely of invectives, 
but throughout the controversy which raged two dominant points were touched 
ipon time after time. One of these was that it was to the self-interest of the 
retail dealer to supply the wants of his customers; the other, that it was to the 
interests of the community to build up within itself facilities for barter and 
exchange of all manner of products. 

However the battle may have gone with other branches of the retail trade, retail 
lumbermen learned a lesson during their struggle with the mail order institutions 
that many of them needed. Knowing that it was to their interest to retain the 
trade in their vicinity, they set to work in earnest to do so. First, they convineed 
themselves that they could compete with concerns doing business by mail; second, 
they convinced their customers it was to their interests to trade at home. In 
learning this lesson the lumbermen learned also the principles of salesmanship. 
‘hey learned to be merckants rather than dealers handing out anything that might 
be called for, but conducting their business in a perfunctory way. 

That this point has been mastered by those who have succeeded in meeting 
mail order competition is self-evident by the results of the struggle during the last 
two years. A few have candidly confessed that the awakening was much to their 
advantage; that had the old method of !etting the business take care of itself 
been pursued a time would have arrived when, by process of elimination, they would 
have been wiped off the commercial map; that now they are alive to the needs of 
their community and bent on furnishing their customers the best possible service 
and the best goods that they can be induced to take. In other words, they 
onsider themselves as salesmen now rather than as handlers of commodities. 

Another thing which should not be lost sight of, and that is that within the last 
two years retail lumbermen have found it necessary, and also profitable, to add 
many additional lines to their stock and these are being handled to the advantage 
if all concerned. ‘The retail lumbermen know, however, that in this, as in all other 
ssues where there is something vital at stake, constant watchfulness is the price 
they must pay for reasonable security. 

With few exceptions retail lumbermen have emerged from this battle with 
olors flying and are better able now to cope with mail order competition than ever 
before in their history. It remains for them to maintain this state of preparedness. 


na error 
Ir Is said the Georgian bay canal project is fifty years old. We will sa 


expect to hear next that it owes its longevity to the fact that it never 
smoked or stayed out late nights. 





A SHADOW OVER THE IOWA RETAIL TRADE. 


It has been said that Iowa is the banner retail state of the Union. There may 
be those who may feel like controverting this statement, but sure it is that no state 
s more prosperous, none other has so little waste ground, hence from limit to limit 


in every direction. the retail business has a firm footing. On the whole the yard 


ged in the business are active 


mprovements are above the average and the men engag 
and eapable. 

Iowa is purely an agricultural state and it is conceded by ail that the great bulk 
if the wealth of the country is derived from the ground. Agriculture, mines, the 
fisheries and the forests are the source of its wealth. The value of the crude 
products from those sources is augmented by labor; men barter and exchange—these 
latter simply turning money into new channels. Were the four sources of the state’s 
riginal wealth obliterated, dire disaster would result. 

The crop on which the retail lumbermen of Iowa depend is corn. As a corn state 
it ranks second, Illinois leading. In 1909 the acreage in corn was 9,200,000, or 
nearly a fourth of the entire area of the state. The production, gathered from 
government figures, compiled for December, was 289,800,000 bushels, and the value 
f the crop, at 49 cents a bushel, was $142,002,000. The value of the wheat raised 
in the state was $6,924,000; oats, $40,635,000; barley, $5,009,000; buckwheat, $115, 
000; potatoes, $7,098,000; hay, $42,479,000—total, $107,260,000; the other crops 
named lacking $40,742,000 of equaling the value of corn. It is plain that the price 
of corn per bushel, 49 cents, as stated by the government, is too low, and that several 
million dollars rightfully should be added to the total. 

Since lowa beedme a state her corn crop has not been so prospectively doubtful 
is it is for the coming season, and the cause of this apprehension is a lack of good 
seed. The intelligent farmers of the stufe are thoroughly exercised over the matter. 
The cry in every section of the state is for seed corn, as was emphasized at the corn 
exhibition in Des Moines, and it can not be obtained. Already $8 a bushel has 
been paid for the small quantity that has been obtainable—four times the price 


that has been paid in former years—-and to what hight the price may soar is at this - 


juncture impossible to tell. Should the acreage this season be equal to that of 1909, 
1,150,000 bushels for seed will be required; and where this amount will be secured 
s a question that can not be answered. It is in the state, were it selected, but it is 
claimed this selection will not be made. The tests that have been made show that 
only four-sevenths of the best corn will germinate. There are farmers who are 
testing every ear, the kernels taken from five sections of the ear, and these undoubt- 
edly will secure the seed required. The great majority of the farmers are not 
progressive, however; were they, the average yield per acre would be fifty bushels 
in place of thirty-one and one-half, as the record shows. They do not understand 
the present critical situation, and the danger lies in the fact that they will plant 


their corn untested and that only about a-half crop will be the result. 

The cause of this poor seed was the frost of October 12, which was so severe 
that in many instances it froze to the core the apples that were hanging on the 
trees. This freeze was general over the state, hence the entire corn crop, with the 


exception of an infinitesimal portion of it that was harvested previous to that date 
suffered. 

It may be asked why seed corn can not be brought from Missouri and Kansas. 
It is for the reason that the corn experts who have had the experience assert that 
seed that comes from a lower latitude than where planted does not produce a 
desirable crop, the result being a rank growth of stalks, but poor corn. 

In Towa there are 1,525 retail yards, and as the volume of the trade of these 
yards depends to a large extent on the prosperity of the farmers a half-crop of 
corn over a large area of the state would materially lessen their purchasing power. 
It might not be amiss for every lumberman to agitate this matter among the farmers 
of his community and thus do all in his power to prevent the impending disaster. 





‘* ADVERTISING is an investment, not an expense,’’ said Brown Y. Willis at 
the Kentucky retailers’ meeting. 


MILL VALUES OF LUMBER. 


A western buyer takes exception to the schedule of prices published by members 
of the Western Pine Manufacturers’ Association, alleging that they do not directly 
represent values, or, if they are correct and authentic, that the compilations apply 
only to the product of the better class of mills. His personal complaint is that 
owners of small plants have secured an exaggerated idea of the value of their 
product by reason of the publicity given to the prices mentioned. 

This statement brings up the old question of relative values. -Fvery lumberman 





who has inspected the output of the small mill operator—the owner of a few acres 
of timber land and a crew recruited from the farm—knows the difference between 
the value of such lumber and that produced by mills with modern equipment. A 
circular saw comprises the cutting equipment of many of the small mills in hardwood 
sections. Logs are turned by hand and after being slashed into boards, whose 
thickness may vary as much as half an inch, they are placed on the carriage and 
edged. The product of such mills contains a great deal of poorly manufactured 
lumber. Defects that are eliminated in the better class mills are left in the boards; 
the saw often describes an uneven course, producing boards of uneven widths, while 
the makeshift attempt to edge leaves a lot of waney stock. After the lumber is 
produced it is usually piled without regard to width, thickness or quality. As a 
result, the buyer necessarily is unable to determine what the lumber actually is 
worth and estimates its value so that he, personally, will make a profit on the deal. 

According to the wisdom of an old proverb, ‘‘A poor workman blames his tools.’’ 
Yet in cases of this sort the tools are not altogether to blame. Granting that a 
small percentage of poorly manufactured lumber is unavoidable, this does not excuse 
the millman from the custom of piling all grades, kinds and sizes together discrim- 
inately. Of course, he can not be expected to classify his product according to the 
grading rules, but he certainly should be expected to divide it into at least two 
qualities which might be named ‘‘ good’’ and ‘‘eull.’’? Such a division would enable 
the buyer to form a more nearly accurate idea of the value of the stock. 

This suggestion is not an innovation, as many small operators have been educated 
to handle their product in this way, and, as a result, are securing $1 to $3 more than 
they did before the improved methods were inaugurated. Those who operate small 
mills will find that attention given to such matters will produce excellent financial 
results. 

IN THE rage about high prices for food products nothing is said about 
potatoes, which were selling in Wisconsin the other day, delivered at stations, 
for 20 cents a bushel. 


LUMBERMEN SHOULD SUPPORT CARSTAKE CAMPAIGN. 


When the carstake complaint was submitted to the Interstate Commerce Com- 
mission that body decided that the lumber trade should find a part of the relief 
sought in ‘legislation. As a consequence two of the large lumber associations with 
the assistance of some of the smaller organizations have carried the matter before 
the committee on interstate and foreign commerce of the House of Representatives, 





in support of the Graham bill, the passage of which would place the burden of 
staking equipment on the railroads. It is a little early to forecast the result of 
the hearings which were reported in last week’s issue, but the trade should not 
overlook the fact that there is more to the fight than this hearing before a con- 
gressional committee and that a favorable report from the committee would avail 
nothing if the trade should fail to make the proper showing in support of the 
contentions already made. 

Unfortunately the carstake agitation has had the effect of reducing the allowance 
in some sections, although the uniform allowance of 500 pounds means a great saving 
to lumber shippers, taking the country as a whole. In those sections where the 
allowance has been reduced, however, the trade is lukewarm in its support of the 
campaign now being waged by the National Wholesale Lumber Dealers’ Association 
and the National Lumber Manufacturers’ Association, probably because there is 
some fear that further action may bring undesirable results. Such is not the case, 
however, and the action of Congress, if any, will take away none of the privileges 
now enjoyed. Therefore shippers should support the associations’ work along these 
lines, and the best support will be in the nature of a frank expression of opinion 
addressed to the member of Congress to whom the lumberman looks for assistance 
when legislation affecting the industry is under consideration. 

ee 
Reports of a 41-percent increase in building in 1909 will at once make 
the retailer wonder if he got his. 
EASTERN British Columbia boards of trade want a protective tariff of 
$2 on rough lumber. It makes a difference whose ox ete. 
THE government planing mill at Neopit, Wis., has had to shut down 
because of lack of cars. Now Uncle Sam knows how it is himself. 





Ir Is hard to convince a commission salesman of the overabundance of gold. 
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GENERAL REVIEW OF CURRENT LUMBER TRADE 








From all sources of information the declaration is nearly unanimous and unquali- 
fied that February trade so far has been not only fully normal for the month, but 
better than it was in the first half of February, 1909. The statement also is general 
that there is a tendency to higher prices as respects the majority of woods, though 
the greater emphasis in that particular is laid on the higher grades of stock. There 
is an abounding confidence in the magnitude of business to be done this year, with 
a higher range of prices than those that prevailed up to January 1. Especial 
mention is made of the flood of orders that is pouring in at all the leading markets 
of the country. These inquiries pertain to about all the numerous woods that go 
to supply the general market. Though the inquiries are still out of proportion to 
orders, the latter have increased in a marked degree this month, and that feature 
is taken to mean that the spring trade is beginning in earnest. Weather conditions 
for some time have favored the revival of movement. ‘Transportation has been 
much relieved of the handicap of storms and excessively cold weather, and in the 
southern two-thirds of the country outdoor work for the season is beginning. Con- 
siderable building is now in progress, which has revived the demand for lumber. 
The railroads are calling for timber and lumber, especially in the Southwest and 
Pacific Northwest, that feature giving employment for a large percentage of the 
capacity of yellow pine mills aad the fir cutting mills of the Northwest. 

The retail dealers of the midecountry are beginning to look about for lumber for 
the spring trade, an influence which is especially felt in the southern pine trade, 
the Pacific coast and mountain country in the fir, cedar and spruce lines, as well 
as those in northwestern pine, hemlock and larch. Evidently the retailers in the 
prairie states are coming to the conclusion that prices are to be firm from now 
forward through the spring, with an upward tendency rather than a standstill. In 
order to get on the right side of the market the majority are feeling that now is 
the accepted time and the day of salvation from higher prices. This, doubtless, is 
the mood of the large retailers and the buyers for extensive lines of yards, and the 
individual yard men will be inclined to follow the lead of the larger buyers. 

This coming into the market of the retail trade is all that is needed to give 
pronounced activity to the yellow pine and western wholesale business. It will 
even up the market that has been inclined to be lop-sided for a number of months. 
There seems to be little doubt but that the corporations and all wood using manu- 
facturers have begun where they left off last year, constant buyers of specially cut 
and other stocks that they need in their utilities. 

Of course the revival of buying predominately pertains to southern pine in the 
Southwest and middle South and to Pacific slope product. The northern one-third 
of the country, including the old pine states, Michigan, Wisconsin and Minnesota, 
and the spruce and hemlock states of the Northeast, is still shrouded in snow and 
locked in the embraces of unmitigated winter. The same is true of those portions 
of Canada which supply lumber to the market in the States. Operators in such 
regions are still mainly concerned about a year’s log supply, and do not expect the 
real spring trade to put in an appearance until March and April. Yet reports 
from the Great Lake markets indicate a considerable winter movement of pine and 
hemlock, and in the East a renewed interest in spruce is manifest. 

Reports from the upper Mississippi and the Missouri river markets are to the 
effect that the railroads are making headway toward the restoration of traffic 
facilities, though there still is some complaint in northern Wisconsin, Duluth, 
Minneapolis, Kansas City and on the Pacific coast about the difficulty of making 
deliveries without long delays, though it is generally admitted that conditions in 
that respect are improving. The switchmen’s strike in the Northwest has been 
mainly overeome, but as this trouble is passing another is brooding, with Chicago 
is the storm center. This also is a case of dissatisfied switchmen, who demand a 
raise of five cents an hour in wages. The railroad companies have refused this 
demand and the unions have voted to strike. It is hoped that a conference between 
the men and the railroad representatives, that is being considered as this is written, 
will adjust the difficulty, possibly by arbitration. If the switchmen and trainmen 
shall go on strike it will greatly hamper the lumber movement in the middle West. 

* * * 
At the moment the most commanding feature of the current lumber business 
pertains to southern pine. The winter has so far advanced that buying for the 
spring trade has become necessary in Texas, Kansas, 
SOUTHERN PINE. Oklahoma and all parts of the agricultural Southwest 
where winter relaxes enough to admit of lumber move- 

‘ent in February. At St. Louis it is reported that the yellow pine situation is 

ore encouraging than for several months. The yard dealers are beginning to buy 
quantity, indicating a determination to put in stocks for several months’ require- 

ient. Conditions as viewed by the manufacturers are favorable to a distinct 
dvanee of prices, and the smaller wholesalers are making efforts to provide them- 

‘ves with stock before a rise shall become pronounced. Kansas City reports an 

dvanee of 50 cents to $1 a thousand on No. 2 dimension and a few other items. 
tetailers are beginning to buy. Inquiries had quadrupled in four weeks, the 
ucrease in the last week being more than in the previous three weeks. The general 
eport is that mill stocks are less and broken. Business offered three weeks ago on 
juotations has been refused at the mills, the majority of the manufacturers being 

eluctant to book sales at current prices. In Arkansas the manufacturers stand by 
juoted prices, and when they can not get them they pass up the orders. The mills 
in some districts in that state are running but five days a week. In the Lake 
Charles, La., district there lately have been several large railroad timber bills 
secured by the mills, while yard trade has increased, large amounts being called 
for in Texas. ‘The like is true of east Texas mills. The export trade in the Lake 
Charles district is slow and rather meager in point of shipment. At New Orleans 
continued but gradual improvement in demand is noted, with quotations firmer and 
on a few items a dollar higher. There is increased call for yard stock. Exports 
show but little change, there being a fair movement to South America, but a limited 
demand from Europe. At other Gulf ports the sawn timber business is dull, but 
there is considerable movement of lumber to West Indies and South America. In 


the markets north of the Ohio river and eastward reports indicate a healthy state 
of southern pine trade. A brightening condition is reported in Chicago. No. 1 
dimension in this district is selling at the last May list. Wholesalers domiciled in 
this city report that country orders are arriving in seasonable volume. A number 
of railroad and car bills lately have been landed by Chicago dealers, ard more are 
in prospect. At Toledo an advance is reported on several grades 6f yellow pine. 
No. 2 boards have gone up 50 cents and yard piece stuff the same. Finish is 
holding firm. Dealers report a scarcity of transit cars, which indicates that the 
millmen are not throwing as much lumber into that kind of trade es they were. 
From eastern points prices are heing steadily held in expectation of” increasing 
firmness at the milis and a good spring demand. 
* * * 

In the Puget Sound region conditions are steadily improving. Demand for spe- 

cially cut bills and factory stock is rising and better than for two years. Eastern 


MOUNTAIN AND needs, because they have learned that the railroads .can 


SLOPE. not be depended on to forward lumber without long 
delays. Large line yard men are buying liberally. For several months the coast- 
wise business has been an important factor in the situation, while the foreign 
demand has been a large addition to the general requirement. Demand for red 
cedar shingles shows improvement, the supply continuing limited on account of the 
idleness of many of the mills. Prices of shingles at the mills are five cents a 
thousand above those of a short time ago, with clears especially strong. High 
prices of shingle logs tend to firmness and an upward tendency of prices. In the 
cis-montane interior trade in shingles is still resting under the winter quietude, but 
a good demand is sure to arise when spring shall open. At Portland, Ore., and 
throughout the Columbia river region the market for fir and other lumber is steadily 
improving and prices are becoming firmer. Foreign demand is good and California 
dealers are buying large quantities. At Spokane the western pine market is 
reported rather slow, but the demand is larger than last year at a like time. There 
is much inquiry. Shop lumber continues scarce. Prospects for spring trade in 
the Flathead valley, Kalispell as the center, are bright. The demand is looking 
up and the mill wholesale yards are ready for the spring trade with well assorted 
stocks. At Chicago dealers say that the western pine situation is brightening, and 
within sixty days the mills will have plenty of lumber dry enough to ship. The 
larger sash and door factories are fairly well supplied with stock and are not in 
the market for much lumber at present, but will be ready for the new cut when it 
shall be in shipping condition. In the Gray’s Harbor region the late floods have 
been followed by cold weather and a more settled state of things. Logs have come 
down to the mills in good number. Railroad bills are passing among the mills for 
estimate and general trade is increasing. Much benefit to the lumber trade in that 
district is expected from the completion to tide water of an extension of the Union 
Pacific railway. At San Pedro-Los Angeles wholesale prices of northern lumber 
have slightly improved. Freights show an upward tendency. Shipments by rail 
averaged 150 carloads a day, 100 cars a day going out of the Southern Pacific 
yards, the Salt Lake road taking out 50 cars a day. Arrivals of north coast lumber 
at San Francisco continue in good volume and both domestic and foreign demand 
are still maintained. Redwood dealers are trying to hold prices firm but are not 
entirely satisfied with present sales. They complain that the small mill concerns 


constantly threaten the integrity of prices. 
x * * 


buyers are numerous and are placing orders for future 


Hardwood lumber continues to maintain its strong hold on the markets of the 
country. As the season advances there is increasing confidence that the volume of 
trade is to be larger even than last year, while it is 
expected that prices will make further advances. The 
eall still is for the better grades in preference to the 
lower qualities, though since the first of the year the poorer grades have been moving 
with increased freedom. High prices and comparative scarcity for good lumber 
forces many consumers to dip into the cheaper qualities of output. 
call in the northern markets is for good plain red and white oak. 


HARDWOODS. 


The strong 
The pendulum 
seems to be swinging from quarter sawed to plain cut lumber, thus repeating past 
experiences with the two kinds of output. This is not to be understood, however, 
that in this instance there is any lack of demand for quarter sawed lumber, but 
rather that many manufacturers are returning to the use of plain sawed stock on 
account of the scarcity and high price of quartered lumber. All the hardwoods 
are in demand. Cottonwood, gum, low grade poplar and any kind that can be 
used for box and crate making are wanted. Wide poplar continues to sell at a 
premium for automobiles, and since the turning out of such vehicles promises to 
be greater this year than ever before one wonders where all the necessary poplar 
is to come from. In northern hardwoods high grade birch, especially thick stuff, 
is being much sought for. All northern hardwoods in Wisconsin, except black ash, 
are in crying demand. Maple flooring strips and clear thick maple are especially 
good market items. 
* * * 


A good winter trade in white pine is reported from all market points, but the 
better grades are selling better than the poor common and culls. There seems to 
be a general neglect of the lower qualities of white pine 

NORTHERN PINE. in both this country and Canada. The outlook for the 
spring trade in northern pine is considered bright. 

Prices are steadily held, though there may be some concessions in low grade stock. 

* * ~ 

There is a general tendency to advance prices for this kind of lumber. Gradual 
rises have been noticed for some time. Demand is reported good from all mill and 


market points. 
* * * 


An improved tone is observed in the market for hemlock as spring approaches 
The rise in the price of southern piece stuff and common lumber has a tendency to 
strengthen the position of hemlock. 
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Cuicago, Feb. 7.—Editor AMERICAN LUMBERMAN: 
| note with gratitude in your issue of the 5th inst. 
that William H. Shippen, of Ellijay, Ga., presented 
a motion to the Hardwood Manufacturers’ Associa- 
tion calling for a permanent memorial to that 
princely man and universal friend, the late James 
E. Defebaugh. The motion was seconded by Mr. 
Vansant, of Ashland, Ky. 

Certainly nothing could be more fitting than such 
kindly aetion as this motion contemplates. Those 
of us who spent the last days and nights of his suf- 
tering with Mr. Defebaugh, while he bravely fought 
his way through pain to his final rest, learned how 
he bore on his heart these men of the lumber world. 
In lucid moments he asked for them and in intervals 
of delirium they were mentioned by the scores. 1 
hope a tribute worthy of so loyal a friend may be 
secured by the lumbermen of the country. I wish 
o be allowed to help in this enterprise and enclose 
my promise, which vou will please turn over to the 
committee. 

Will vou kindly permit me to speak a word to the 
lumbermen of the nation and tp the memorial com- 
mittee when it shall have been appointed? TI trust 
I shall not scem to be intruding and may be consid- 
ered writing with sorrow and affection of one who 
knew Mr. Defehaugh and the main purposes of his 
big heart 

Should not a memorial to such a man, who ae- 
tually shortened his life by his labors last winter 
in the interest of the lumber industry, be a me- 
morial that would go on fulfilling some of the noble 


THE PROPOSED MEMORIAL TO JAMES ELLIOTT DEFEBAUGH. 


desires of Mr. Defebaugh’s life on behalf of the 
people?) Would not something that embodied Mr. 
Defebaugh’s spirit of unselfish service be more to 
his liking than the most beautiful tablet or the 
most ornate memorial shaft in an unfrequented 
cemetery? If Mr, Defebaugh had any one pet pur- 
pose that he talked more of and planned more for 
than any other one, it was for something perma- 
nent for the boys, girls and young people of the 
crowded city neighborhood where he lived and 
worked for thirty-five years. He was planning to 
do great things to help the young men of his com- 
munity to clean, strong manhood. He wanted to 
see erected a people’s hall in connection with the 
large Sunday school, of which for many years he 
was superintendent, where entertainments and lee- 
tures might be provided, kindergarten classes, boys’ 
clubs, reading rooms and other such accessories 
established; where also a gymnasium, well equipped 
and thoroughly fitted, might be erected and many 
other things started for the welfare of the com- 
munity where many poor and middle class people 
live. 

Mr. Defebaugh was not a sectarian, though he 
never found time to work except in the church 
which he saw grow from a little frame chapel in 
the woods to a large congregation. He always 
helped his many friends among the Catholic clergy 
and the sisters of the church in their notable work, 
and put his hand in his pocket for every good cause. 

What would the lumbermen of America think of 
endeavoring to realize this fond dream of Mr. Defe- 


baugh’s and erect at the spot, where for a genera- 
tion this great friend of man labored, a Defebaugh 
memorial hall, dedicated by American lumbermen 
to the service of the community, wherein James E. 
Defebaugh spent his active life of public service? 
According to plans talked over with Mr. Defebaugh 
it could be done for a sum ranging between $20,000 
and $25,000. 

This would mean the setting up of a memorial 
that to my certain knowledge would carry out most 
perfectly the purposes of love and philanthropy for 
young and old long cherished by him whom the 
nation’s limber people now seek to honor in some 
worthy way. 

Knowing Mr. Defebaugh on his religious and 
moral side, I have chosen to suggest this type of 
memorial as representing him in a more appropriate 
personal way than even some memorial chair or 
group of scholarships in some school of forestry; 
the latter representing his commercial life, the 
former his inner character as a man. 

I speak frankly in this matter and I know I will 
net be misunderstood. I have lived much among 
the lumbermen of Michigan, Minnesota and Chicago, 
and I know they will read with sympathy and 
broad mindedness what here is written, whether 
they see their way clear to act upon it or not. Not 
knowing the memorial committee, or what plans 
may be under advisement, [ ask this space in your 
columns, Very sincerely yours, 

WILLIAM C. COVERT. 
Fifty-first Street Presbyterian Church, Chicago, III. 











| ‘THE COAL TRADE 


A certain nervousness is creeping into the western 
coal trade, irrespective of the car supply and the ability 
of shippers to make immediate response to inquiries. 
This nervousness grows out of the labor situation. Is 
there to be a quick settlement of the miners’ wage scale, 
or will negotiations be strung out until or after April 1, 
the date when the present agreement expires? Develop- 
ments of last week pointed to the latter, which has been 
the usual procedure. The tristate conference of oper- 
ators and miners, representing Pennsylvania, Ohio and 
Indiana, met at Toledo, but the miners made a demand 
that miners’ delegates from Illinois be seated. Oper- 
ators objected because the operators from that state 
were not represented. The conference adjourned sine die. 
Doubtless an early effort will be made to reconvene at 
Indianapolis. But time is fleeting and some belligerent 
talk and resolutions on the part of the miners have cre- 
ated nervousness. 

This nervansness is confined mainly to steam coal users. 
Managers of big industrial plants feel that they can 
take no chances in the matter of fuel supply and during 
the last week shippers have been deluged with specifica- 
tions for increased shipments, the users designing to 
begin the storage of coal against the possible stoppage of 
mines April 1. But this storage of coal is not making 
progress satisfactory to consumers. Shippers are very 
reluctant to increase deliveries on oldtime contracts above 
“actual obligations, for the open market price is higher 
than the contract price. 

Railroads are taking some measures to safeguard 
themselves against possible shortage. A number of 
large inquiries are in the market for steam coal, open 
to practically any shipper. But a price is usually named 
by the prospective buyers which is considerably below 
the level on which coal is selling. Possibly the buyer and 
seller will get together in the near future, but at this 
writing they are some distance apart and consequently 
the storage of coal against a possible strike is limited 
as yet principally to such excess receipts as purchasers 
can obtain on their contracts, 

lor western bituminous coals generally prices have 
been tending downward during the week, not sharply and 
not universally, but with a certain dragging effect. 
Western mines are working scarcely more than half time, 
hecause they have not the equipment at mines in which 
to load the coal. The railroad situation is improving 
steadily. The weather has been generally favorable, but 
the car improvement has taken place at the delivery end 
of the transportation, not at the shipping end. The 
soads have made progress in getting off of sidetracks and 
out of yards the coal which a month ago they were com- 
pelled by bad weather to abandon temporarily. These 
delayed loaded cars they have been delivering to the 
original purchasers with a steadiness that to the con- 
signees has been irksome in many instances. For it is 
becoming more and more apparent that the average coal 
buyer in the West bought a lot more coal during the 
severe weather than he needed or than he expected to 
receive. He placed orders with a lavishness under the 
stress of his great needs that is now appalling to him. 











Fortunately railroads are not regaining their normal 
efficiency at a bound. The sidetracks are being cleaned 
up gradually and the weather is such as to compel the 
consumption of considerable coal. 

Without labor complications and blizzards or zero 
temperatures it would be a safe prediction that 
the coal markets would tend to further  ease- 
ment soon, for as the cars are gradually unloaded they 
must work their way back to mines and increase the 
supply there. It is to be noted, however, that the total 
surplus of cars in the country, as shown by the reports 
of the American Railroad Association, is very slender, 
so that anything approaching an excess of cars at mines 
does not look particularly menacing to the operators at 
present. 

The shipper of coal is distributing his energies in 
several directions. He is valiantly resisting the efforts 
of the buyer to cancel orders placed long ago, the coal 
just now arriving. ‘The shipper is likewise struggling 
with his customer on the subject of excess shipments on 
annual contract business, not to mention his efforts to 
secure more cars at mines. But perhaps the most un- 
certain factor in the western coal trade is the jobber or 
wholesaler, who is undecided whether to order coal for- 
warded to Chicago from eastern mines, with the expecta- 
tion of selling it to greedy purchasers under the impetus 
of a strike scare. For the moment the western trade 
seems to be surrounded on all sides with big interroga- 
tion points, the correct answer to which may bring great 
profit, but a bad guess results in discouraging losses. 
Screenings are a notch or two lower than a week ago. 
Sales of Springfield, Ill., product have been made as low 
as 90 cents, mines, quotations in other districts being 
correspondingly reduced. Prices of prepared sizes are 
very irregular, but the better grades are holding gen- 
erally to previous circular. Franklin county, Illinois, 
lump is still quoted $2.25 mines, with Carterville any- 
where from $1.75 to $2. Eastern bituminous coals are 
fairly steady. 

Demand for anthracite has fallen off, the very palpable 
reason being the heavier receipts of coal by dealers on 
orders placed some time ago. The impression is given 
out by some merchants that they have enough anthracite 
bought and in transit to last them till April 1. But stocks 
in the birs of consumers are small and cold weather has 
a strong vanishing effect upon coal. 





YOUNG WOMAN’S PLUCK SAVES MILL FROM 
DESTRUCTION. 

VANCOUVER, B. C., Feb. 5.—The Gibson shingle mill at 
Eburne, on the Fraser river, six miles south of Van- 
couver, was saved from destruction by fire only by the 
brave work of Miss G. Richards. The blaze, which 
started from a spark in the boiler room, was first seen by 
her father and brother, and while they went to the mill 
to do what they could the girl made her way in the inky 
darkness and pouring rain to the plant of the Eburne 
Lumber Company. She fell many times, and is now under 
the doctor’s care with a badly injured arm. However, 
she succeeded in reaching her destination and blew the 
whistle alarm, which soon aroused the whole community. 
With plenty of workers the hose was stretched from the 
Eburne mill and joined to that from the other plant, and 
with a steady stream of water the blaze was confined to 
that part of the mill where it started. 
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CONVENTION CANTOS. 
IV. The Traveling Man. 


Wherever dealers congregate, 





Their woes and troubles to relate, 

A good Samaritan appears 

To raise their hopes and still their fears. 
There are so many of him there 

It’s hard to tell, I do declare, 

If it’s a retail meeting then 

Or meeting of the traveling men. 


And yet we’re mighty glad they coma 
They help to make conventions hum 
And busy lumbermen regale 

With latest joke and newest tale. 


ol iS 
VY) = > 
eee 


\7 





And, if you’re of a buying mind, 
Tomorrow morning you will find 
You’ve bought a car, or five, or ten, 
While meeting with the traveling men. 


Yet when you hurry home to wife, 
To live again the simple life 

And think about the time you had, 
One circumstance will make you glad. 
Unable salesmen to resist, 

You may have bought above the list, 
Yet you the chance will seize again 
For meeting with the traveling men. 
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The Chicago attitude concerning the business situa- 
tion, os possibly affected by the recent heavy liquida- 
tions in speculative securities, and to some degree in 
grain and live stock, is rather cheerful and confideut 
than hesitating and doubtful. It is seen that the steel 
interests are well supplied with specifications on old 
orders, though new business is quiet, a condition natural- 
ly following last fall’s heavy buying. Many consumes 
who sent in their orders months ago have secured sup 
plies and are withholding new specifications for the 
time being. Railroads are not giving as many orders as 
during the last quarter of 1909, but the car builders 
are still supplied with orders, and requisitions have been 
placed lately for many locomotives in addition to those 
given out last year. ‘The fact is that the railroads are 
still in much need of equipment, and therefore are not 
in position to cancel orders. The jobbers in dry goods 
and clothing have had a satisfactory trade, and are far 
ahead of last year’s business in the sales of spring 
goods, Deliveries also have shown a pronounced com- 
parative increase, having started earlier than in the 
previous year. Reports covering all sections of the 
South, Southwest and West indicate good trade con- 
ditions, with the building outlook better than for years, 
especially throughout the Pacific Northwest and the 
Southwest. The central West also is doing its share 
for the season, and the genera] interior sentiment con- 
tinues optimistic. 

* * * 


If the iron trade is the true, barometer of general 
business, the steel trade, though a distinct feature of 
the general iron business, should have an influence in 
harometrical indications. Despite the recent fall in the 
prices of securities, and the alleged slowing down in 
some lines of business, and a spirit of conservatism that, 
it is claimed, has seized investors and traders of a!l 
sorts, the steel trade is maintaining an activity that 
has some significance in arriving at a judgment of 
actual potential conditions. Within the ten days ending 
with last Saturday there had been a good demand for 
steel rails and orders for equipment from the railroads 
ad been heavy. In January, shipments made by the 
United States Steel Corporation were not much larger 
than new orders received. This also was true of th¢ 
large independent producing companies, and was con- 
sidered an excellent record for January, as in that month 
quietude is usually the rule, due to heavy buying in the 
last quarter of the preceding year. Steel manufacturers 
lately have been favored with good weather, and heavy 
uying of steel is expected throughout the current 
month. 

* * * 

Commercial failures in the United States during Janu- 
ary, this year, according to statistics compiled by R. G. 
Dun & Co., numbered 1,510, with defaulted indebtedness 
of $32,015,754, as compared to $14,008,085, in the corre- 
sponding month last year, the insolvencies this year hav- 
ng been only thirty-nine greater than in January, 1909. 
The expansion this year in defaulted liabilities is ac- 
ounted for chiefly by the sudden outbreak of disturb- 
ince in the security markets. Nearly one-third of the 
total liabilities were involved in the suspension of two 
brokerage houses and one large lake freighting steam 
barge company. Aside from these special cases of fail- 
ire to meet liabilities the total defaults for the month 
vere but $19,679,734. Still there were several fail- 
ires of large manufacturing and trading concerns. 
‘wenty- five failures involved liabilities of $17,406,000. 
thirty-eight totaled an indebtedness of $20,076, 705. 
Such large defaults comprised 62 percent of the total 
involved. 

Some increase in the number of failures is usual in 
January of any year, as that is the time when annual 
inventories and settlements uncover weak spots in the 
financial condition of a considerable number of concerns, 
hat statisties for the last month are out of proportion 
ind not in accord with the general trend of business 
ditions, 

It appears that the heavier liabilities are not due to 
ocal speculation but, rather, represent some reaction 
rom a too rapid expansion from business depression 
uch as marked the last six months of 1909. . Like starts 
ud recessions in two or three years after a money and 
redit panie are matters of financial history. They are 
uduced by an industrial effort to resupply stocks of raw 
naterial and finished product that are allowed to become 
depleted during the time of suppressed buying and 
studied economies that succeeds a panic and impairment 
of eredit. After a resupply has been secured another 
reaction oceurs. Revived industry and trade during this 
period of recoupment is seized on as an incentive for a 
‘ull movement in the commodity market as well as in 
that of securities. Holders of stocks and bonds seek to 
liquidate such properties on the rise, which, carried too 
far, causes another reaction. A disturbance in the money 
market is the result. It then becomes a question as to 
how long such reactionary effects shall last. 

At present there are favorable conditions extant that 
inspire confidence among the mass of the producing and 
trading classes that the present reactionary depression 
will not last long. There is a good demand for com- 
modities and manufactures, and plenty of material to 
meet the demand. The farmers are prosperous, hence 
they and their rural townsmen have a large purchasing 
power. The large number of countrymen in attendance 
at the automobile exhibit in this city during the last 
\eek shows that the people have plenty of money to in- 


dulge in the modern luxury of locomotion. Backed by 
such prosperity and inclination to spend money among 
the people at large, and especially those who derive in- 
comes from the soil, it seems as if business depression 
can not long continue. The amplitude of money per 
capita throughout the country is another encouraging 
element in the situation. There is, to be sure, agitation 
about the high cost of living, but that is mitigated by 
the fact that producers can get good prices for what they 
have to sell. The manipulators in high finance are scar- 
ing themselves about the attitude of the administration 
and the high courts toward the socalled trusts and rail- 
road combinations, but that as a disturbing factor is 
likely to subside when legislation shall take its final 
shape. Finally, the people are hopeful and confident, 
which should-go far toward restoring tone and activity to 
general business. 
* * * 


The total gold production of the world from January 
1, 1893, to January 1, this year, was computed by 
competent authorities to have been $5,149,533,000. The 
annual average rate consequently would be $302,913,000, 
The annual average increase was from $179,822.860 in 
1893-1895 to $456,000,000 in 1909. Rapid increase 
began in 1896-7. In 1889 public attention was attracted 
to South Atrica, which began to develop remarkable pro 
ducing capacity. New processes of extraction within 
recent years have swelled the output of the United 
States and Australia. The estimated production of gold 
for the entire period from the discovery of America, 
iit 1492, to the close of the year 1893, was $8,240,357,000, 
so that the production in the last seventeen years has 
been about 62 percent of the entire output for the 
preceding four centuries. 

On December 31, 1909, the United States treasury 
held $1,031,368,000 in gold, the United States national 
banks $213,991,000, anid European banks $2.453,000,000. 
or a total of $3,698,359,000 against $1.537,371,000 on 
December 31, 1892. These figures show that during the 
seventeen years of increase in gold production about 
$2,160,000,000 of new gold has been absorbed into the 
three grand depositories of the metal. The question then 
arises, What has become of the residue of the total? 

* * * 


In 1895, there was used in the arts gold to the value 
of $58,579,160; in 1900, the amount was $74,897,600; in 
1906, it was $121,601,200, and in 1907, $135,046.500. 
The large increase in very recent years is attributed to 
the inclusion of consumptive estimates in India, which 
was not formally done. If an annual average is assumed 
to be $100,000,000 used in the arts the-last seventeen 
years, the total would be’ $1,700,000,000. With an esti- 
mated annual production of $456,000,000, from which 
may be deducted $135,000,000 for use in the arts, there 
would he $321,000,000 to be added to the money supply. 
This is more than five times the annual addition about 
seventeen years ago, indicative of a remarkable and 
rapid increment of the world’s stock of gold money. 
This development in the gold supply has suggested to 
some economist a sufficient reason for the rise of com- 
modity prices in recent years. But the Wall Street 
Journal observes that this theory has not the complete 
sanction of careful students of the subject. Too many 
conflicting causes are interlaced with that of the gold 
supply to make figures solely based on what is known 
as the ‘‘quantity theory’’ concerning money of any 
great value. Other causes, like the state of credit, 
changes in the distribution of money, the quicker price 
response of some articles than of others to changed 
conditions, at times may completely counteract any 
increase in the stock of metallic money. 

Domestic commerce on the Great Lakes during 1909 
that is such as was shipped and received at ‘domestic 
ports—aggregated 80,974,605 tons. This tonnage was 
one-third larger than during the year before, but 2,500, 
000 below the tonn: age of 1907, in which year, there was 
the largest one year’s tonnage in the history of the 
lake trade. It will be recognized that this statement 
does not include the lake trade with Canada. It is 
thought that if the foreign trade had been added to the 
domestic it would have reached 90,000,000 tons. Of the 
total domestie trade 44,087,071 net tons are credited 
Lake Superior ports against 28,252 tons shipped 
from those ports in 1908; 14,1: 20,098. to ports cn Lake 
Michigan, compared with 10,982,056 tons in 1908; 
1,510,879 tons to Lake Huron ports, compared with 
1,096,014 in 1908; 18,699,221 to Lake Erie ports com- 
pared with 18,267,370 in 1968, and 535,943 tons to Lake 
Ontario ports compared to 440,908 tons shipped from 
ports on that lake in 1908. In the case of Lake 
Superior and Lake Michigan the bulk of shipments 
were of iron ore and grain; in the case of Lake Erie 
ports the shipments were more diversified, ineluding 
hard and soft coal, iron manufactures and miscellaneous 
freight. Shipments from Lake Erie ports were of a 
more local character and largely were of unelassified 
freight. 


to 





m * * 


There was a notable improvement in the railroad equip 
ment situation during the last ten days in January 
Officials reported that there was a larger number of 
orders in sight than sivce the beginning of the slimp 
last November. Orders for more than 4,000 ears anv 
sixty locomotives had been placed between January 21 
and February 1. The railroads are in the market for 
14,000 cars and 150 locomotives. Orders so far this 
year are 75 percent above those for the corresponding 
portion of last year, but they are 15 to 20 percent below 
the zenith of the boom last September. But it is thought 
that the companies have taken a new start in orders for 
equipment, inspired to that action by the confidence 
they indulge in the freight business of the year. 


The output of Portland cement in 1909 has been 
estimated at 60,000,000 barrels. It is thought to be 
reasonably certain that production for that year approxi 
mated 9,000,080 barrels more than in 1908. Of the total 
the United States Steel Corporation turned out about 
6,000,000 barrels. Of course this amount wes what is 
called steel cement, made of slag residuum evolved from 
the process of smelting ore. ‘The Universal Portland 
Cement Company, a subsidiary of the United States 
Steel Corporation, made a gain in production in 1909 
compared to that of 1908 to the amount of 1,464,700 
barrels. It began in 1900 with an output of 32,000 
barrels, produced 1,735,000 in 1905 and reached the 
total of 6,000,000 barrels last year, a progressive gain 
that shows the importance of the steel cement industry 
and the progress cement is making in construction. In 
1900 the Steel Corporation turned out 38 percent of 
the total cement product of the United States; in 1909 
its output was 10 percent of that of the whole country. 
The Universal Portland Cement Company has plants 
located in South Chicago, Buffington, Ind., and Universal, 
Pa. It is spending $2,450,000 for additions to the 
Buffington plant. It is believed that the several plants 
will turn out 8,000,000 barrels this year, or a gain of 
2,000,000 barrels over the total of 1909, 


The Department of Agriculture — gave out an 
estimate to the effect that on January 1, this year, there 
were 6,365,000 less hogs and 2,100,000 , cattle in the 
United States than at a like date the previous year. In 
the meantime there was-a probable increase of 1,000,000 
in population, The census bureau estimates that there 
has been an increase of population since 1900 of nearly 
12,000,000, or 15 percent in ten years. The agricultural 
department states that the number of swine in the United 
States January 1, 1900, was 62,870,000, against 47,782,000 
January 1, 1910, a falling off of nearly 24 percent. The 
agricultural department also shows that while the corn 
crop of 1909 was about 4 percent larger than that of 
1900, the price of corn is nearly 100 percent higher than 
ten years aaa. Thus we are feeding a 15 percent increase 
in population with a 24-percent decrease of supply of 
hogs produced from corn selling nearly 100 percent 
higher than that of ten years ago. If this presentation 
of the matter can be fully sustained by a final analysis 
and proof there is no wonder that prices of pork and its 
product have soared aloft. Probably investigation into 
the relatively high prices of other food products would 
reach about the same results—too much consumption com 
pared to production, 





COMPARISON OF BUILDING IN 1909 WITH 1908. 


Building operations during 1909 showed an increase 
of 41 percent over the previous year, as indicated by 
reports from fifty-nine of the principal cities, showing 
the construction of 190,664 buildings and involving a 
total cost of $716,458,442, as compared with 166,151 
buildings, aggregating in cost $508,454,406, in 1908. The 
only cities in which there was a decrease from the pre- 
vious year were Oakland, Cal.; New Orleans, La.; Bir- 
mingham, Ala.; Chattanooga, Tenn.; Terre Haute, Ind.; 
Stockton, Cal., and Mobile, Ala. In Fort Worth, Tex., 
the increase was 2:0 percent and in Des Moines, Lowa, 
170 percent. The showing in the large cities was very 
satisfactory. New York (Manhattan and Bronx) showed 
an increase of 59 percent; in Brooklyn, 35 percent, and 
in Chicago, 32 percent. The detailed figures follow: 


1909 1908-———— 
No. of Estimate d No. of Estimated Percent 
City buildings. cost. buildings. cost, G'n. L’ss. 
Manhattan and 
Bronx...... $170,001,093 2,576 =. 391,5 59 
Chicago ..... ),9% 9,794 68 32 





Brooklyn 



















Milwankee 


eeee ‘ ~~ 
Vhiladelphia. . 17, 4 + 

San Antonio.. ¢ 45 
St. Louis . 2 
Seattle .:.... . 39 
Wash’ton, D.C. 6,685 39 
Pittsburg ... 4,014 28 
Detroit ...... 4,400 34 
Newark oo» Beee 7, 141) 668 98 
Portland, Ore. 4,737 10, 405, 51 29 
Kansas City.. 4,194 10,562,108 27 
Los Angeles.. 8,511 . 9/931 377 34 
Minneapolis .. 6,057 3, 10,163,915 29 
Cleveland, O. 6,834 3, i, 9,564,809 36 
St. Pasi ..... @&298 2, 7,625,638 58 
ng MOTT 3,271 ° 10,098,020 14 
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4, 
Buffalo { 2, 44 
Rochester 9, 1, 87 
Spokane . 8,765 2, 47 
Salt Lake C’y 8,078,670 1 71 
Cincinaati 7,941,159 5 15 
saltimore 7,913,296 3, 24 
Omaha Hes 7,204,140 1,53 29 
Indianapolis. . 6,7 3, 14 
Atlanta 4 15 es 
Oaklaid 3, oe 9 
New Orleans. ° 5, oo 10 
Memphis 2,51 3,300,478 31 oe 
Worcester 1,122 2,430,811 73 
Duluth 1,204 2,854,282 25 - 
Richmond 986 3,169,071 12 St 
Columbus 1,629 3,303,748 7 oe 
Sa 1,467 2,306,101 47 - 
Fort Worth a d . sas 983,106 230 .. 
Louisville ... 2,841 3, 5172/31 2,909 2,914,141 9 2° 
WemeGe 2.000% 1,305 3,044,208 1,072 2,092,873 45 oe 
Grand Rapids 1,280 ; 1,064 2 181,7 757 3=32 = 
San Diego.... 1,441 1,209 e© 
Paterson, N. J. S41 735 eT 
Cedar Rapids. 251 332 ee 
Des Moines .. 690 520 oe 
Birmingham... 1,372 1,149 ~ 
St. Joseph, Mo. oboe sabe ee 
Wilkes-Barre . C46 535 1, 657, ‘086 2 ee 
Harrisburg .. 582 258 . —_ 
Topeka ...... 648 os 
Lincoln, Neb. 693 ee 
San Jose .... 504 ev 
Chattanooga.. 2,275 . 
Sacramento .. 55 . 
Terre Haute. £40 29 
South Bend.. 329 > 587, oe 
Davenport ... 164 659,760 173 591, 070 12 es 
Stockton, Cal. 242 573,320 295 756,501 oe 24 
. ae 229 62,760 212 815.098 78 ee 
Mobile ...... 372 525,814 368 761,718 . 81 
Totals. ....190,664 $7 16, 458, 442 166,151 $508,454,406 41 
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SUPREME COURT DECIDES WESTERN UNION OUSTER CASE. 


rhe decision of the United States Supreme Court in 
the case of Western Union Telegraph Company, plaintiff 
in error, vs. the state of Kansas, filed January 17, 
wherein the court declared that a state could not tax 
property of corporations outside of its borders, when such 
property is not used in the conduct of the corporations’ 
business within the state, seems to have some bearing 
pon the validity of the law prescribing the licensing of 
foreign corporations in Illinois, as recently interpreted 
by the appellate court of Illinois, and may have a bear- 


ng upon similar legislation in other states. 

The question involved in this case was substantially 
the same as in the case of Pullman Company, Plaintiff 
in error, vs. the state of Kansas, a synopsis of opinion in 
which was published in the AMERICAN LUMBERMAN last 
week. The state of Kansas attempted to collect a tax 
pon the authorized capital of the Western Union Tele- 
graph Company as a condition of that company doing a 
local business in Kansas. The state disclaimed any inten- 
tion of interfering with the interstate business of the 


telegraph company or with business which it was carry- 
ing on for the government, but urged its right to pre- 
scribe the conditions under which the company might do 


. purely local business in Kansas. The decision is a long 
one and can not be quoted in full. The following extracts 
ure of interest: 


In McCall versus People of California, 156 U. S. 104, 109, 
municipal ordinance of San Francisco imposing a license 
x of a specified amount upon “every railroad agency” 
was held to be violative of the commerce clause of the 
onstitution when applied to an agent in San Francisco of 
railroad company which had its principal place of business 
n Chicago, and operated a continuous line between Chicago 
ind New York. That agent, conducting his business in San 





Francisco city and county, solicited there passengers who 
proposed to travel from Chicago to New York to use the 
railroad he represented. ‘The court said: ‘The object and 
effect of his soliciting agency were to swell the volume of 
the business of the road. It is one of the ‘means’ by which 
the company sought to increase and doubtless did increase 
its interstate passenger traffic. It was not incidentally or 
remotely connected with the business of the road, but was 
a direct method of increasing that business. ‘The tax upon 
it therefore was, according to the principles established by 
the decisions of this court, a tax upon a means or an occu- 
pation of carrying on interstate commerce, pure and simple.” 
At the same time, in Norfolk & Western Railroad Company 
versus Pennsylvania, 136 U. S. 114, the court held that a 
license tax exacted by Pennsylvania upon a railroad corpora- 
tion of another state, engaged in interstate commerce, for 
keeping an oflice in Philadelphia, was a tax on such com- 
merce, and invalid. 
* * a * 

So in Brennan versus Titusville, 153 U. S. 289, 3038, which 
involved the validity of an ordinance imposing a license tax 
on those engaged in the business of soliciting orders on 
behalf of manufacturers of goods, the court said: “It is 
clear, therefore, that this license tax is not a mere police 
regulation, simply inconveniencing one engaged in interstate 
commerce, and so only indirectly affecting the business, ‘but 
is a direct charge and burden upon that business; and if a 
state may lawfully exact it, it may increase the amount of 
the exaction until all interstate commerce in this mode 
ceases to be possible. And notwithstanding the fact that 
the regulation of interstate commerce is committed by the 
constitution to the United States, the state is enabled to 
say that it shall not be carried on in this way, and to that 
extent to regulate it.” 

x * * * 

The authorities cited show that this court has guarded 
with both diligence and firmness the freedom of interstate 
commerce against hostile state or local action, as such 
action has been manifested by regulations operating in some 
instances directly, on others indirectly, upon the means or 





instruments employed in that commerce. This has been 
done without violating the principle that an interstate car- 
rier, entering a state for purposes of its business, is subject 
to local regulations that in their essence and purpose only 
incidentally affect interstate commerce, but are established 
in good faith for the protection, safety, comfort and. con- 
venience of the people, are not in themselves in any real, 
just sense an obstruction to or in conflict with the substan- 
tial rights of those engeged in interstate commerce, but are 
referable to the police powers of the state, and to be 
respected until Congress covers the subject by legislation. 
* * * 


In Southern Pacific Company versus Denton, 146 U. S. 
202, 207, the court considered the question of the validity 
of a Texas statute relating to foreign corporations desiring 
to transact business in that state. ‘That statute provided that 
the application of the corporation to do business in the 
state should contain a stipulation that the permit be subject 
to certain provisions of the statute, one of which was that 
the permit shall become null and void if the corporation, 
being sued in a state court, should remove the case into a 
court of the United States upon the ground of the diverse 
citizenship of the parties or of local prejudice against such 
corporation. Dealing with that point this court, speaking 
by Justice Gray, said: ‘But that statute, requiring the 
corporation, as a condition precedent to obtaining a permit 
to do business within the state, to surrender a right and 
privilege secured to it by the constitution and laws of the 
United States, was unconstitutional and void, and could 
give no validity or effect to any agreement or action of the 
corporation in obedience to its provisions.” 
* a - 

So in Barrow Steamship Company versus Kane, 170 U. §&., 
above cited, Justice Gray, delivering the unanimous judg- 
ment of the court, said: “Statutes requiring foreign cor- 
porations, as a condition of being permitted to do business 
with the state, to stipulate not to remove into the courts 
of the United States suits brought against them in the 
courts of the United States, have been adjudged to be 
unconstitutional and void.” 





ASK REHEARING BEFORE INTERSTATE COMMERCE COMMISSION. 


Railroads Must Refund Illegal Excess in Rates—Important Feature of Ruling —Defendant Roads Claim Shippers Did Not Pay Additional Charges. 


WASHINGTON, D. C., Feb. 9.—The proceedings before the 
stat Commerce Commission in the complaints of 
George D. Burgess ct al. versus the Transcontinental Freight 
Bureau et al. and of the J. W. Thompson Lumber Company 
al. versus Illinois Central Railroad Company et al. culmi- 
nated in a joint argument of the two cases Friday. In the 
ormer of the two cases a rehearing was asked upon two 
grounds 
First Phat the report erred in holding that ‘no repara 
tion will be allowed by reason of shipments made previously 


to the date of the filing of the complaint.’’ Second. In not 
xtending the relief granted to all points as far east as 
Nashville, Louisville and Indianapolis and points on north 
ind south lines which formerly took the 75-cent rate. It 
was insisted that the report and the order should be so 
modified as to award reparation to any plaintiff of the 
illegal excess shown to have been paid, no matter whether 
paid before or after the filing of the complaint, and it was 
furtuer insisted that the same facts upon which the com 
mission felt justified in fixing a maximum rate of not exceed- 
ing 75 cents a hundredweight on lumber from Chicago and 
Mississippi river points to Pacific coast points should also 
have induced the commission to establish the same maximum 
rate applicable as far west as the points named above. The 
‘ ent in substance was as follows: 





‘They ask that reparation should be ordered from January 
18, 1904, of 10 cents a hundred pounds on all transconti- 
nental lumber shipments where the 85-cent rate is shown 
to have been paid. In this connection, following the opinion 
in the Thompson Lumber Company case, the commission 
aid 

We cannot award damages in this case, based upon the 
ise of the 12-cent rate up to the date of the filing of the 
omplaint, because of the laches. we 
“In behalf of the complainants it is held that this is an 
rrot because the right to recover payments adjudged to 


be excessive—reparation—is a legal right; because such 
val right is not barred except by a statute of limitations ; 
that laches has no application so far as reparation is con- 


erned: chat there was no laches in the prosecution of these 
complaints for reparation and that the right of action is 


expressly preserved by the interstate commerce act, and a 
specific statute of limitations provided by the amendment 
June 29, 1906 
I suggested that the doctrine that the commission 





is gg 
ay declare a rate excessive and illegal and yet fipd an 
equity which will permit the wrongdoer to retain all the 
fruits of his illegal conduct up to the hour of the filing 
of a complaint before the commission can not be reconciled 
with the ordinary rules of the law, nor with previous deci- 
ions of the commission, among them being that of the 
Southern Pine Company versus Southern Railway Company.’ 

At common law a legal right was never extinguished by 
the lapse of time, if evidence legal in character could be 
adduced to establish it, and after the enactment of statutes 
of limitation no delay in sueing on a legal demand short 
of the statutory period of limitation could affect the recovery. 


Excess Rate Must Be Refunded. 





fi is further urged that when a litigant, be he producer, 
manufacturer or consumer, be he consignor or consignee, 
hows that he has paid an excess in fréights so adjudged by 
hh cotamisson, he is entitled to have such excess refunded 
o him It makes no difference whether from favorable 
isiness couditions he has been enabled to save himself this 
oss in whole or in part, or from his peculiar location or 


lack of acumen he has been unable to recoup from others 


any part of the excess, it makes no difference that under 
other special considerations a court of equity might require 
that the excess recovered back from the wrongdoer should 
be paid over to one having a well defined, equitable claim 
therefor, the legal right of recovery must always inhere in 
the man who paid the excess. 

It was the view of the commission that the 85-cent rate 
charged was unlawful, and this being the case, to require 
the companies to refund that illegal excess with legal inter- 
est, no matter how long they may have held it, can never 
Le to their prejudice, except to the extent of the amount to 
be refunded. It is certain that no element in inequity as 
to the defendants can be pointed out in requiring them to 
pay back what never belonged to them. ‘The resultant 
wrongs done to the shippers, on the other hand, by reason of 
the illegal advance can never be approximated. A number of 
shippers were driven out of the Pacific coast markets and 
oriental competition was encouraged until it has become a 
fixed and appreciable menace to the western hardwood 
movement, 

Again, attention is called to the fact that there was never 
au moment after the rate was promulgated that the carriers 
were not advised that the shippers regarded it as exorbitant. 
It was not necessary that the shippers protest to preserve 
their rights, but the railroads were put on the fullest notice 
that the rate was deemed to be unfair. 

Shippers at Disadvantage. 

With reference to extending the 75-cent rate further cast 
attention of the commission is called to the fact that ship- 
pers from the points named are placed at a disadvantage 
as compared with the shippers in the territory affected by 
the reduction, and it is insisted that they are entitled to 
a restoration of the old 75-cent rate which embraced the 
Pittsburg and Cincinnati common points since February 22, 
1896. The same facts which induced the commission to 
order a restoration of that rate to Mississippi river and 
Chicago common points would seem to warrant the restora- 
tion to Cincinnati common points and southeastern common 
points to the Alleghany mountains. The refusal to reduce 
the rate beyond the Mississippi falls with severity on Nash- 
ville, where a large trade with the Pacific coast in oak 
lumber and flooring had been worked up, and whose leading 
hardwood lumberman, J. B. Ransom, was one of the original! 
protestants against the advance in rates. 

The following claims have been established on proof: 








Darnell-Taenzer Lumber Company...............-$1,124.58 
Memphis Rim & pow Company.......... 59.: 

Belgrade Lumber Company............. 208.90 
Arthur Hardwood Flooring Company.... 1,091.00 
Green River Lumber Company.......... 51.60 
Ch, WE. emee TMOr COMIIGID «o.oo 5.6.5. 6.0 ca eciecciee - 1,029.57 
Wisconsin Land & Lumber Company.............-. 704.45 
American ilardwood Lumber Company............ ,590.94 


In the case of the T. J. Thompson Lumber Company it 
is claimed that the commission erred in adjudging : 

“We cannot award damages in this cause based upon the 
use of the 12-cent rate up to the date of the filing of the 
complaint, because of the laches of the complainant, and 
because the record does not conclusively disclose that the 
rate was unreasonable prior to such date. 

“The question at law as to reparation and the amount 
thereof under the above ruling will be reserved for consid- 
eration at a later date.” 

Also it is alleged that the commission erred in not extend- 
ing the relief granted so as to embrace hardwood staves 






and heading and cooperage stock, and in not extending the 

relief granted from points intermediate between Memphis 

and New Orleans, which, prior to 1903, took a 10-cent rate 

to New Orleans, but was afterwards advanced to 12 cents 
Defendants’ Argument. 

Messrs. Andrews and Norton appeared for defendant roads 
rhe ground was taken that as the shipper did not pay 
the additional charge, and that if he did it was added to 
the cost of the lumber, therefore, he did not suffer any 
pecuniary loss, and for that reason is not entitled to any 
claim for reparation. 

Commissioner Prouty called attention to the fact that it 
has been held that it did not matter what the consignor 
charged for the lumber, but that the man who paid the 
freight is entitled to the reparation, to which Mr. Andrews 
replied that while he was perfectly willing to admit that 
the railroads had collected money to which they were not 
entitled, according to the rulings of the cammission, yet 
two wrongs do not make a right; and while it is admitted 
that when a shipper proves that he pays the railroad the 
excess freight, he has established his standing in court, but 
not when it can be proved that the excess freight has been 
added to the price to the consumer. It is simply what is 
known as getting “easy money” from the railroads, becaus« 
they know that they have not really suffered one penny oi 
loss. He stated cnat he could not see how the commission 
could hold that the railroads should pay reparation charges 
in such cases; that even though the railroad may not be 
entitled to it, the shipper is certainly not entitled to recover ; 
that nothing justifies the commission in awarding pecuniary 
losses which do not exist. 

Commissioner Prouty said that if the man paid out the 
2 cents he has suffered a loss. 

Mr. Andrews replied that he did not pay it in reality at 
all. If the man who bought that lumber could be brought 
before the commission and could show that he paid an 
advance in price on account of the difference of 2 cents 
charged in the rate, defendants would be bound to pay that 
difference to the purchaser. If the purchaser showed that 
fact, then he would be entitled to the 2 cents. But if he 
again sold it to the consumer, and again the 2 cents was 
added to ihe price, then the purchaser would not be entitled 
but it would have to be paid to the consumer. It can not 
be determined who did lose the money, and for that reasol 
the commission has no right to award damages. 

Mr. Norton began with a review of the cases as originally 
tried. He stated that there was no desire to reopen th 
caso insofay as the reduction of the raie from 85 cents t 
75 cents was concerned. Ile reviewed the taking of the evi 
dence at Memphis and stated that it was on that that th: 
phesent argument was drawn. 

Continuing he said the rate was in effect four years befor 
anybody attacked it, and considerable business was_ buil' 
up by complainants during the existence of that rate. 





Reason for Complaint. 


The main reason for the attack was that they found tha 
they could sell Wisconsin birch in competition with mahog 
any on the Vacific coast. He claimed that there was al 
increase in tonnage of more than 300 percent during th 
period of the increased rate. He went to considerable lengt!: 
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into the individual shipments of complainants during the 
period named and the business of each. He further stated 
that there are today miils on the Pacific coast using lumber 
which is being brought in from Japan, Australia and other 
parts of the orient. - He went on to state that if they had 
paid the claims as presented in the first instance they 
would have been prosecuted for paying rebates, the records 
were so confused and incomplete. He further took the 


ground that the commission has no right to make awards 
for damages prior to the date of the filing of the com- 
plaints. He said that the railroads have the right to make 
rates, and such rates are legal until some higher power says 
they are not. The commission has the right to say that 
they are not legal, but that right can not extend back over 
transactions before the matter is brought to the commission. 
They claim that under section 15 of the act they have not 


the power to say what rate should have been charged from 
the date of the filing of the complaint down to the date of 
the award. He also made the point that much of the 
lumber unijer dispute was sold f. o. b. the mill, and that this 
was true as to the majority of the sales involved. He 
wound up by saying that the whole thing should be thrown 
out of court by the commission on account of the very 
slovenly manner in which it was prepared. 





LUMBER EXPORTERS ASK FOR REDUCTION OF LUMBER AND STAVE RATES. 


Southern Railroads Made Defendants—Rates Alleged to Be Discriminatory—tInterstate Commission Will Be Asked to Rule on Transit Shipments. 


WASHINGTON, D. C., Feb. 8.—The National Lumber 
Exporters’ Association has filed a complaint with the 
Interstate Commerce Commission against the following 
roads: 

The Kansas City Southern Railway Company. 

The Texas & Pacific Railway Company. 

Louisiana Railway & Navigation Company. : 

Morgan's Louisiana & Texas Railroad & Steamship Company 

New Orleans & Northeastern Railway Company. 

Texarkana & Fort Smith Railway Company. 

Loring & Western Railway Company. — ; 

Colorado Southern, New Orleans & Pacific Railroad Company. 

St. Louis, Iron Mountain & Southern Railway Company. 

The complaint first shows that the association is a 
body incorporated under the laws of the state of New 
York, and that its members are engaged in the business 
of cutting, manufacturing, shipping, exporting and sell- 
ing lumber, staves and other forest products, and that 
some of its members carry on their business along the 
lines of the several roads named above. It is set forth 
that one of the purposes of the organization is to pro- 
cure for the benefit of its members reasonable, just and 
nondiscriminating rates of transportation on lumber, 
staves and other forest products from points in the 
United States to seaports, where the same may be 
shipped to foreign countries, and it is accordingly inter- 
ested in procuring such reasonable, just and non- 
discriminating rates of transportation for its members 
on lumber, staves and other forest products from ship- 
ping points in Louisiana, Arkansas and Texas to the 
port of New Orleans for export; further that the prin- 
cipal office of the company is in Baltimore, and that the 
complaint is instituted in behalf of the members of the 
association and also in the interests of the general public 
at and in the vicinity of the shipping and exporting 
point, named. 

Proceeding to the business of the railroads named, it 
is set forth that each and every one of the above men- 
tioned roads is a common earrier engaged in the trans- 
portation of property by railroad between points in the 
different states of the United States, particularly from 
shipping points in Louisiana, Arkansas and Texas to the 
port of New Orleans, and as such common carriers are 
subjeet to the provisions of the act to regulate commerce 
ete. Proceeding to a specification of the ground of com- 
plaint, it is averred: 

That the defendants, the Kansas City Southern Railway 
«“‘ompany and its connecting railways, the Texas & Pacific 
Railway Company, the Louisiana Railway & Navigation Com- 
pany, the Louisiana Western Railroad Company, Morgan’s 
Louisiana & Texas Railroad & Steamship Company, the New 
Orleans & Northeastern Railroad Company, the Texarkana & 
ort Smith Railway Company, and the Colorado Southern, 
New Orleans & Pacific Railway Company, exact for the 
ransportation of staves to New Orleans for export, in car 
oads, a hundred pounds, as follows: 
rom ‘Texarkana, 'Tex., and stations in the same rate 
BTOUPINE 02000. cecccccccvece a ee arr $0.17 4 
‘rom Myrtle, La., and stations in the same rate 
Bi, TE ee 
‘rom Shreveport, La., and stations in the same rate 

COU S665-46 5408 ah tev lah dearest cost FOr 
‘rom Many, La., and stations in the same rate 

xrouping ese eeeceesceces errr Te ee ee 15 
‘rom Pickering, La., and stations in the same 

ee a, EE eer s ae ares ee 14 
rom De Quincy, La., and stations in the same rate 

i, ee re ear a enn eer aee eran arm 2 
As will more fully appear by reference to the Kansas City 
southern railway tariff, I. C. C. 1899, and the supplements 
hereto, the above rates on staves yield a revenue to the 
iid defendants ranging from .772 cent to 1.152 cents per ton 
' mile to New Orleans via Lake Charles, and a revenue 
inging from .94 cent to 1.201 cents per ton per mile to 
‘ew Orleans via Shreveport. That said revenue is excessive, 
nd that each of said rates is excessive, unreasonable and 
‘ujust and in violation of the provisions of the act to regu- 
‘te commerce, particularly section 1 thereof, and that rea- 
nable and just rates a hundred pounds for such trans- 
‘rtation from said shipping points would not exceed the 
lowing : 
rom ,Texarkana, Draper, Cass and Bloomburg, Tex., 
tt. ee ere eee $0.10 
om Myrtus and all other points on the line of said 
defendant, the Kansas City Southern railway in 
ore cn, CE RE PO EE SE Re 10 
That the defendants, the said Kansas City Southern Rail- 
‘y Company and its connecting railways, the Texas & 
cifie Railway Company, the Louisiana Railway & Naviga- 
on Company, the Louisiana Western Railroad Company, 

rgan’s Louisiana & Texas Railroad & Steamship Company, 
New Orleans & Northeastern Railroad Company, the 

Xarkana & Fort Smith Railway Company, the Colorado 
uthern, New Orleans & Pacific Railway Company, each for 

transportation of lumber and logs (except walnut) in 
‘rloads to New Orleans for export per one hundred pounds, 
's follows: 

‘rom Texarkana, Tex., and stations in the same rate 
Srouping 


Cea ee Ge eres 
‘rom Myrtis, La., and stations in-+the same rate 
srouping OPO eoeperecessescenecsesesceees 15 


rom Shreveport, La. 


, and stations in the same rate 
grouping .. 


= : Kn pa es SoG CEES leh 4 arb ows dle bb bie ea 14 
*rom Many, La., and stations in the same rate group- 
Te JNwdsh 6 pse0ss sac eee thick bee haaeswesoneews 138 
‘rom Pickering, La., and stations in the same rate 
Be istic ea rr re ee 2 
rom De Quiney, La., and stations in the same rate 
Spb: a err it> Somes rem 10 


As will more fully appear by reference to the Kansas City 
Southera railway tariff, ». C. 1899, and the supplements 
‘hereto. That the above rates on lumber yield a revenue to 
the said defendants ranging from .697 cent to .J88 cent per 
‘on per mile to New Orleans via Lake Charles, and a revenue 
ranging from .815 to 1.03 cents a ton per mile fo New 
Orleans via Shreveport. That said revenue is excessive, and 
that each of said rates is excessive, unreasonable and un- 


just, and in violation of the provisions of the act to regulate 
commerce, particularly section 1 thereof, and that reason- 
able and just rates a hundred pounds for such transportation 
from said shipping points would not exceed the following: 
Krom ‘Texarkana, Draper, Cass and Bloomburg, Tex., 
a Pee erer erry Pree erie. 
Irom Myrtus and all other points on the line of said 
defendants, the Kansas City Southern railway in 
PEE “Gc attic. des seks aaienewe De See eb hades ee 10 


That the said defendanis mentioned in the two groups 
above set forth exact 2 cents more per hundred pounds for 
staves shipped for export from stations in each of the rate 
groupings set forth as above than they do for lumber and 
logs shipped for export from the same stations, as will 
appear by reference to the tables taken from the tariff now 
in force as set forth above. ‘bat the most valuable class of 
staves, namely, pipe staves, are of less value than the aver- 
age of lumber, and damage to staves in shipment is prac- 
tically unknown, and that on other railways operating in 
and near Louisiana the rate on staves and on lumber is 
either the same or staves are carried at a lower rate. That 
said additional rate of 2 cents per 100 pounds on _ staves 
over lumber and logs is unreasonable and unjust and is an 
unfair discrimination agaiast traffic in staves and subjects 
the same to undue and unreasonable prejudice and disad- 
vantage in violation of the provisions of the act to regulate 
commerce, particularly section 3 thereof. 

The detendants, the Loring & Western Railway Company, 
a connecting railway with the Kansas City Southern Rail- 
way Company, and the other defendants set forth above, 
exacts for the transportation of staves in carloads to New 
Orleans for export per 100 pounds, as follows : 

From Blue Lake, Jonesville, Plymouth Junction, Plymouth 
and Loring, 20 cents, as will appear by reference to the 
Kansas City Southern Railway Company tariff, I. C. C. 
2547, while the rate now in force on staves shipped in car- 
loads to New Orleans for export over the main line of the 
KKansas City Southern Railway Company from one of the 
ubove stations, namely, Loring, is only 16 cents per hundred 
potnds, as will appear by reference to the Kansas City 
Southern railway tariff, 1. C. C. 1899, before referred to. 
That the above rate on staves yields the defendants an 
average revenue from points on the said Loring & Western 
railway of 1.197 cents per ton per mile to New Orleans via 
Lake Charles, and of 1.20 cents per ton per mile to New 
Orleans via Shreveport. That said revenue is excessive and 
that said rate of 20 cents a hundred pounds is excessive, 
unreasonable and unjust and in violation of the provisions 
of the act to regulate commerce, particularly section 1 
thereof, and that a reasonable and just rate for such trans- 
portation from said shipping points to New Orleans would 
not exceed 10 cents per one hundred pounds. 

That all the rates hereinbefore mentioned as exacted for 
the transportation of staves and lumber by the said Kansas 
City Southern Railway Company and its connecting rail- 
ways, as set forth above, from said shipping points in the 
states aforesaid to New Orleans, were established and are 
now maintained in force and exacted as aforesaid by mutual 
agreement and consent of action by and among all the de- 
tendants aforesaid. 

That the defendants, the St. Louis, Iron Mountain & 
Southern Railway Company, and its connecting railway, the 
defendant, the Texas & Pacific Company, exact for the trans- 
portation of lumber and staves in carloads to New Orleans 
for export, per one hundred pounds, as follows: 

From stations on the H. C. A. & N. and the M. H. & L. 
divisions in Louisiana, 14 cents, as will appear by reference 
to the St. Louis, Iron Mountain & Southern joint freight 
tariff No. 5001-A, I. C. C. 10,026, and the supplements 
thereto. 

That the above rate on lumber and staves yields a revenue 
to the said defendants ranging from .83 cent to 1.443 cents 
per ton per mile. That said revenue is excessive and that 
said rate is excessive, unreasonable and unjust and in viola- 
tion of the provisions of the act to regulate commerce, par- 
ticularly section 1 thereof, and that a reasonable and just 
rate for such transportation from said shipping points to 
New Orleans would not exceed 10 cents per one hundred 
pounds. 

That the St. Louis, Iron Mountain & Southern Railway 
Company, as shown by their tariff, 5001-A, I. C. C. 10,026, 
charges a rate of 15 cents per one hundred pounds on lumber 
and staves shipped to New Orleans for export from stations 
in group No. 2, as per tariff, ranging from Cypress, Ark., to 
Forrest City, Ark., an average distance from New Orleans 
of 430 miles, whereas the said defendant exacts a rate of 
14 cents per one hundred pounds, as set forth above, on the 
same articles shipped to New Orleans from stations in 
group No. 1, as per said tariff, which stations range from 
Tioga, La., to Bonita, La., an average distance from New 
Orleans of 263 miles. That the average distance from New 
Orleans of the stations in group No. 2 is approximately 65 
percent more than the average distance from New Orleans 
of the stations in group No. 1, but that the rate exacted by 
the defendaut fs but one cent per hundred pounds less from 
the stations in group No. 1 than it is from the stations in 
group No. 2. That this high rate charged on the lumber and 
staves shipped from the station in group No. 1, all of which 
are jin Louisiana, as compared with the rate charged on the 
same articles shipped from the stations in group No. 2, all 
of which are In Arkansas, works an unjust and unreasonable 
discrimination end prejudice against the stations in Louis- 
iana included in group No. 1 and which stations are referred 
to in the above paragraphs. 

That by an order passed by the railroad commission of 
Louisiana on November 14, 1904, the tariff on staves in 
carload and articles taking the same rates under western 
classification No. 87, from all points on the Kansas City 
Southern railway in Louisiana to New Orleans via the 
Iouisiana Western railway and Morgan’s Louisiana & Texas 
Railroad & Steamship Company, was made 10 cents per one 
hundred pounds, and that this rate now applies on all ship- 
ments of the above named articles when, intended for local 
delivery at New Orleans. 

That by an order passed by the railroad commission of 
Louisiana on the 25th day of May, 1905, the tariff on lumber 
and staves in carloads from all points in the state of Louis- 
iana on the St. Louis, Iron Mountain & Southern railway 
to New Orleans was made 10 cents per one hundred pounds, 
and that this rate now applies from said points, when in- 
tended for local delivery at New Orleans, as will appear by 
reference to the Missouri Pacific Railway Company's joint 
freight tariff No. 2-2655. 

That the rates on staves in carloads shipped to New 
Orleans from points on the Kansas. City Southern railway 
and the Loring & Western railway in Louisiana and the 
rates on both ‘staves and lumber in carloads shipped to New 
Orleans from points on the St. Louis, Iron Mountain & 








Southern railway in Louisiana and intended for export are 


higher in every instance than the rates on the same articles 
in carloads shipped to New Orleans from the same points and 


intended for local delivery, as will more fully appear by a 
comparison of the rates set forth above. That the services 
rendered by the carriers aforesaid and their connecting rail- 
ways, made defendants therein, are no greater in the cases 
of export traffic in said articles than in the case of domestic 
trathc, and that said difference in rates places the export 
traffic at a disadvantage as compared with the domestic 
traflic and is discriminatory against the export traffic in 
vioiation of the act. 

It is complained that the members of the association en- 
gaged in shipping lumber and staves for export as above, 
over the lines of the defendant roads, are injured in their 
business and are prevented from increasing the same by the 
excessive and unreasonable rates of transportation and by 
the discrimination already mentioned, and that while they 
are desirous of shipping their lumber and staves to New Or- 
leans for export on account of the special facilities for 
handling forest products at that port, and on account of 
the great number of sailings from the port, they are in very 
great measure prevented from doing so and are compelled 
by the excessive and unreasonable rates to ship their lumber 
in staves intended for export to Port Arthur, Tex., a small 
port and one where there is great difficulty in getting proper 
steamship services, and it is further charged that but for 
the said unreasonable and excessive rate of the defendants 
there would be an increase in the business of exporting lum- 
ber and staves from points on their lines, and the movement 
cf such matter through the port of New Orleans would be 
greatly increased. 

They ask for a hearing and investigation, the passing of 
an order to prohibit such violations of the act as above com- 
plained of and the application of a maximum for future ship- 
ments of jumber, logs and staves in carloads from shipping 
points mentioned above to the port of New Orleans for ex 
port, such rates of transportation as the commission may 
deem reasonable and just. ‘That orders for reparation may 
be given as the commission may deem just and for any such 
further orders as the commission may deem necessary under 
the circumstances. 





LUMBERMEN AND RAILWAY OFFICIALS IN 
CONFERENCE. 

SEATTLE, WAsH., Feb. 4.—At the meeting January 21 
between the representatives of the western railroad traflic 
officials the wholesale lumber dealers and the lumber and 
shingle manufacturers, called by the lumber manufac- 
turers to endeavor to have abolished the shipping in 
transit and storing and reconsigning of shingles and 
lumber, no decision was reached, as has previously been 
stated in these columns, but a committee was appointed 
composed of the representatives of five railroads, three 
lumber manufacturers and three wholesalers to meet and 
try to reach some conclusion in the matter. 

This committee met this afternoon and after pro- 
longed discussion was not able to arrive at any agree- 
ment. The wholesalers attempted to show that the 
abolishment of the transit privilege is impossible and 
the railroad men apparently were of the same opinion. 
The railroad men stated that before the custom could be 
abolished not only all of the western roads would have 
to reach an agreement which they would live up to and 
which, under the existing state of keen rivalry, would be 
hard to accomplish, but all of the roads doing business 
out of the Minnesota Transfer also would have to reach 
an agreement with them. Many of these eastern roads 
are not interested in the development of the West and 
would not take up any scheme-of this kind. 

The meeting of the conference committee lasted from 
3 o’clock until 7 o’clock in the afternoon without the 
members coming any closer together as to an agreement. 
Finally a resolution was offered by the manufacturers 
who were members of the committee that it be the sense 
of the committee that the entire matter be put up to the 
Interstate Commerce Commission, that that body con- 
sider it carefully and in an unprejudiced manner and 
make a ruling by which the carriers and all other par- 
ties will have to be bound. 

This is the outcome that was anticipated, as the manu- 
facturers who are opposed to and the wholesalers who 
favor transit shipments are so far apart in their views 
that it has been expected all along that the friendly 
offices of the Interstate Commerce Commission would 
have to be called upon. In fact, at the conference Janu- 
ary 12, C. F. White, of this city, who presided, stated 
at the outset. that if the custom of shipping in transit 
could not be done away with by mutual agreement the 
Interstate Commerce Commission would have to be ap 
pealed to, and now that the conference has failed to 
accomplish anything, by the mutual agreement of all 
parties, the commission will have the case put before it, 
and before a decision is arrived at by that body it is 
likely that hearings will be held either in Washington 
or in Seattle, at which the parties interested may appear. 

The members of the committee and those represent- 
ing absent members at today’s conference were: 

RALLROAD MEN, 
Ilenry Blakely, general western freight agent, N. VP. Ry.., 

‘Tacoma. 

Archibald Gray, representing M. J. Costello, assistant freight 
traflic manager, G. N. Ry., Seattle 
W. D. Skinner, general freight and passenger agent, O. & W 

Ry (Harriman Lines). 

W. P. Lockwood, general agent, Wisconsin Central, represent 

ing W. C. Bowles, general freight agent, C. P. R. 

I’. D. Burroughs, representing R. M. Calkiaos, traffic manager, 

Chicago, Milwaukee & Puget Sound Ry. 

LUMBER MANUFACTURERS. 
K. G. Griggs, St. Paul & Tacoma Lumber Co., ‘Tacoma 
W. A. Whitman, Tacoma Mill Company, Tacoma. 
D. A. Ford, Washington Shingle Grading Association Everett 
WHOLESALE LUMBER DEALERS. 
F. A. Traill, Shepard-Traill Company, Seattle 
Henry Carstens, Carstens & Earles, Seattle. 
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INSURANCE PROVIDED BY CO-OPERATION BETWEEN EMPLOYERS AND EMPLOYEES. 


Prominent Operator Suggests Needed Improvement in Insurance Methods 


Industry levies a heavy tribute upon the lives, health 
and wellbeing of those who conduct it. Industrial acei- 
dents—some of them of minor importance, some of them 
fatal—appear inevitable in every line of activity. Much 
ean be done to safeguard the worker to decrease the 
hazard and to educate the workman to an appreciation 
of danger, but, despite all that has been done along 
this line, accidents can not be wholly prevented. 

Business today is conducted on radically different lines 
than heretofore. The aggregate capital invested in each 
phase of human endeavor is larger and results annem 
are more commensurate with the efforts put forth. The 
sale value of commodities represents their cost, plus 
a reasonable profit to the producer. One item of cost, 
according to the testimony of many prominent operators, 
has been incorrectly distributed. ‘This item represents 
the loss incident to the injury or death of those who 
earry on the work. 

Many years ago the business interests, particularly _ 
railroad, secured the enactment of a fellow servant law, 
which, without going into technicalities, provided that 
in the event of injury due to an act of a fellow servant 
the injured party could not recover. Furthermore, the 
laws of many states provide that in the event of a work- 
man being injured through his own carelessness, or if 
his acts are such as to be contributory to the injury, he 
is debarred from recovery or the amount he may recover 
The inadequacy of such makeshifts has 
The actual cost of industrial accidents to 


is reduced. 
been proved. 
a manufacturer has not been greatly lessened by reason 
of these laws. ue 

Nearly all of the larger manufacturers carry liability 
insurance, which is some protection, particularly in the 
event of a great catastrophe. 

Cold facts and concrete results—both the net product 
of experience—have shown to many large producers the 
futility of those identified with an industry endeavor- 
ing to shift the burden of loss oceasioned by industrial 
accidents to other shoulders. They have conceded, and it 
should be borne in mind that this concession is made as 
the result of observation and experience, that it is a 
financial conclusion that the cheapest, the most  satis- 
factory and the most humane method of handling this 
problem is for the industry itself to bear the loss caused 
by the death or injury of employees which at present 
may not be prevented. Industry in the sense here em- 
ployed includes both capital and labor. 

The lumber industry is peculiarly situated, The greater 
part of the saw mills of the country are located in saw- 
mill towns and practically every resident of each town 
is connected directly or indirectly with the work. This 
segregation of employees and interests should make it 
possible to devise some scheme for voluntary liability 
insurance, for the dual purpose of insuring the owner 
and protecting the worker. 

The AMERICAN LUMBERMAN realizes at the outset that 
to perfect such an arrangement for handling liability 
insurance calls for the highest degree of codperation and 
honesty of purpose on the part of sawmill owners. They 
can launch such an enterprise and make it of value, not 
only to themselves but to those upon whom they are de- 
pendent for the successful conduct of the business: the 
men who fell trees, skid logs, operate railroads, handle 
logs in the pond, ride on a carriage, run the saws, the 
edger, the trimmer, or handle the product on the yard, 
in the planing mill or in the car. 

Singularly enough the lumber industry never has been 
confronted with a labor question of magnitude, and this 
notwithstanding the logging and the mill crews work a 
greater number of hours than do the men of any great 
industry with the exception of farming. Huhdreds of 
lumber manufacturers in the United States are inti- 
mately acquainted with their workmen. They know scores 
whom they call ‘‘Bill’’ or ‘‘Charley’’ or ‘‘John,’’ and 
by many of these workmen, in turn, they are called by 
their given name. Their relations have been exceptionally 
pleasant, and injury to a well known member of a crew 
in camp or mill usually is a matter of personal con- 
cern, if not to the owner, then to the man who has 
supervision of the work and represents the ownership. 

Such friendship often is severed by accident. Friends 
of the workman very often advise suit, and the outcome 
of such advice is the ugliest form of litigation in the 
United States. The laws of some states are drawn seem- 
ingly with the intention of giving the greatest possible 
encouragement to such litigation, and court records show 





where an injured party has been awarded great sums 
us compensation for the loss of an arm, a foot, or in- 
jury in some other manner. 

Lumbermen are not seeking litigation—rather they 
are seeking to replace it with a reasonable and practical 
method of settling controversies, as evidenced by the in- 
terest taken in the work of the American Lumber Trades 
Congress. If it be wise and beneficial to avoid costly 
litigation on trade problems, is it not more so to prevent 
it in case of injury to a faithful worker? Lawyers and 
hangers-on around the court derive their livelihood from 
trouble of this character. 

Beyond question the lumber industry of the United 
States is strong enough to devise some practical, efficient 
means of liability insurance, which in effect would be 
not so much liability insurance, but protection for the 
concern in case of accident. 

A prominent hardwood manufacturer stated recently 
that for several years he carried a blanket policy for his 
workmen, which insured them and him in ease of injury. 
He found, however, that it frequently required sixty to 
ninety days to secure payment of claims, and that in 
some instances the claims were refused and the company 
lost by reason of having made advances to the workmen. 
About two years ago he conceived the idea of writing his 
own blanket policy, and instead of covering accidents 
while on duty he made it apply continuously, just as 
any other accident policy, and now is insuring his em- 
ployees at an average rate of about $11 a year. The 
premiums are in excess of the cost and he is setting aside 
from year to year a surplus. This is merely a record of 
results obtained by one operator. It should be stated, 
however, that considerable attention has been given to 
the question, and that every machine is safeguarded 
insofar as practicable and the work looked after by men 
who know how to carry it on properly. 

That such a project is not new to the thinking men 
of the lumber industry is evidenced by replies received 
from a great many lumbermen in answer to a circular 
given wide distribution among the lumber trade. This 
circular is reproduced herewith: 


SUGGESTIONS COVERING INDUSTRIAL ACCIDENTS 
AND PROTECTION. 


BOYNE CITY, MICH., Jan. 29.—Editor AMERICAN 
LUMBERMAN: We are very much concerned regarding 
the accidents that are happening in the mills, on the 
railroads, and in the woods with the different companies, 
and especially the railroads. Now, we think that there 
should be either a state or federal compulsory liability 
law and a board appointed by the state or the federal 
government and make it some man’s business on that 
board to investigate each accident and let each man or 
woman be paid according to the injury and what they 
are worth to their own business and the community. 
Every employer of labor should contribute to this fund 
according to his payroil. In other words, assessments be 
made on the payroll and each party remit to headquar- 
ters office according to the amount of funds needed to 
carry on this compulsory liability organization. 

The taxes of each corporation, copartnership, or indi- 
vidual operator could be audited by an auditor from this 
organization to determine the correct amount, and if the 
o-erators will pay according to the amoun: of their pay- 
rolls, the fee would be very small and would be no hard- 
ship on any of the operators, besides the injured would 


. get the money at the time the accident happened, when 


it would do them the most good, and they would be 
getting money that is now going to the attorney who is 
stirring up and pushing these cases. These attorneys are 
men who have not the ability to go into the regular chan- 
nels of trade, and are taking these means for making 
their living. Now, if the attorney is not capable of doing 
legitimate business, his credentials should be taken away 
from him and let him follow some vocation that he can 
get better results out of. 
| would be pleased to hear from you on the subject. 
W. H. WHITE COMPANY. 


We should like to secure from our friends among lum- 
bermen and other manufacturers their views on this 
question. 

A great many operators carry liability insurance. We 
have often considered that this was a very poor way to 
handle the loss incident to injury and death of an em- 
ployee. The insurance companies, in a general. sense, 
appear to be desirous of keeping losses within a minimum, 
and really to defeat claims rather than to distinguish 
between the just and the unjust. By some this statement 
may be considered too sweeping, but we are speaking 
in a general way only. 

Now, it is clear to us, and in line with Mr. White’s 
statement, that some plan could be evolved to enable 
each industry and those identified with it to bear the loss 
incident to injury or death of workers in that industry. 
The object of this letter is not so much to outline a 


Iasurance Expert Submits Practical Method of Meeting the Needs of the Situation. 


plan, but to secure your ideas on this subject, which is 
very clearly stated in Mr. White’s communication. Such 
a plan probably would involve state legislation or a very 
comprehensive interinsurance organization to shoulder 
the loss of industrial accidents. 

A company of this sort might provide for compensation 
somewhat after the same fashion as the accident insur- 
ance companies do in the policies they issue. The worker 
necessarily would have to bear a part of this cost, but 
the operator could afford to contribute very liberally to it 
if relieved of all other claims for injury or accidental 
death to those in his employ. . 

We would appreciate your thoughtful consideration of 
the question brought up at your earliest convenience, and 
would be glad to have you state whether or not you 
desire your opinions made public. The question probably 
will be threshed out through the columns of the AMERI- 
CAN LUMBERMAN, and if so taken up doubtless will 
become a matter of national importance, and it is well 
for all concerned to give it very careful thought before 
committing themselves. 

Trusting to hear from you at your early convenience, 
we are Yours very truly, 

AMERICAN LUMBERMAN. 

A large number of letters have been received from lum- 
bermen in reply to the circular sent out and these, prac- 
tically without exception, are favorable. 


Plan Formulated by Insurance Man. 


Charles H. Fischer, general agent of the Columbian 
National Life Insurance Company, with office in Chicago, 
shows what the probable cost would be. He has elaborated 
on the original plan and suggested life, accident and 
health insurance, and, in addition thereto, a pension fund, 
all of which he shows can be obtained for about 4 percent 
of the payroll. This might be divided somewhat equally 
between the « perator and the worker and all other forms 
of insurance disergarded, provided, of course, the bene- 
fits assured the workman under such a policy would re- 
lieve the employer from all other liavility. Mr. Fischer ’s 
review of the question follows: 

All open minded people are awake to giving the work- 
ing man not only his due (as a market commodity) but 
more. 

Insurance companies, as they operate over a broader 
and broader field, can distribute the losses, having so 
many insured as to make the cost far less per man than 
it was. 

Both accident and health companies carry the cost 
(when taking an entire plant) at a less rate than if for 
a few individual risks. 

It has been found that 3 percent of the wages wher 
these men are earning up to $1,500 a year will provide 

Life Insurance, 

Accident Insurance, 

Health Insurance, 
and a pension fund for men up to and past 40, and be- 
yond 45 to 50 about 4 percent will prove the net cost. 
though these figures should show some saving to be added 
to the pension fund, as provided for in another way. 

Pension Fund— Q 

1—Would permit the retirement of a man whose years 
of usefulness are over without real hardship to him. 
And would— 

(a) Encourage the young men to be prepared to take 

their places. 

(b) Would permit of cheaper men replacing them. 

2—Would give self-respect to your men by relieving 
their minds from worry, and for this reason increase the 
efficiency of every man because interested, and it would 
hold them closer to your personal interests as the fund 
grew— 

(a) Would put a premium on persistence through re- 

ward for faithful service. 

(b) Would prevent many leaving because sacrificing « 
share in the pension fund; thus reducing tim« 
lost by valuable men in teaching new men the 
business. 

3—Each man would be considered individually ant 
should they nearly all die or withdraw at once, the result 
would be precisely the opposite from loss to those remain- 
ing, as the lapse fund to be divided would reach enor- 
mous figures. 

4—Not only your insurable but your uninsurable me! 
are taken in on the formation of this fund; but afte 
the fund is once formed it is desirable not to take i: 
any except those who could pass a medical examination 

5—The medical examination would assure you of eac} 
employee’s history from medical and family standpoints 

6—You would be secure in the certainty that not on 
cent’s initial contribution to form this fund is necessar: 
and no other contribution is required to maintain its in 
tegrity. 

SuMMARY— 

1—The men would pay 2 percent or over and the com 
pany 1 percent. 

2—In case of accident they would receive one-ha! 
wages. 

3—In case of sickness the same. 

4—In case of death the families would receive $1,0( 
or more life insurance. 

5—Would provide a pension fund for the reward « 
the faithful. 

RESULT— 

1—Elimination of expense for ‘‘first aid insuranc« 
or allowance of cash made by firm when thi 
kind of insurance is not carried. 
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2—Less liability insurance cost. 
8—Savings because of less expense in teaching new 
hands. 
4—More profit through keeping competent men for 
the work they can do best. 
5—Building up an interest among the men for the 
management. 
Until you have some such plan as this with pension 
attached you are not master, nor at one with your own 
employees. 


Companies Too Technical. 


Commenting on present conditions, the Kelley Lumber 
Company, of Traverse City, Mich., says: 


As the matter is at present, the employers’ liability 
insurance companies are too technical and exhaust every 
means to keep the victim of an accident from getting 
what is justly due him, or at least that is the way it 
seems to us. If there is no employers’ liability insurance 
carried by a concern and a man is injured, then some 
shyster of a lawyer comes along and tries to work up a 
case for the victim; and in this way he usually gets heavy 
damages from the concern where the accident occurs, 
but the poor victim gets but a very smail part of it, the 
greater portion going to the lawyer. Now, if we had em- 
ployers’ liability insurance, operated and controlled by the 
state, or better still, by the nation, and had this insur- 
ance based on the pay roll of the different manufacturing 
concerns, then it would be but a minimum charge against 
the employer and would provide the necessary insurance 
to protect the worker against accidents. It would seem 
to us that if the different trade or manufacturers’ asso- 
ciations would get together on this matter and address 
letters to our representatives and senators in the state 
legislatures that a sentiment might be werked up within 
i year or so in favor of this form of employers’ liability 
insurance, and in this way we could reasonably hope 
within two years to have laws passed by the different 
state legislatures and signed by the various governors 
making employers’ liability insurance compulsory. 

This is one of the questions that is bound to come up 
for settlement within the next few years and is closely 
allied to the matter of old-age pensions, which is another 
question that is bound to come to the front for settle- 
ment within the next few years. 


A Good Law in Germany. 


Roland F. Krebs, of the Krebs-Scheve Lumber Com- 
pany, St. Louis, Mo., calls attention to the German law, 
whieh he believes could be reframed to suit conditions 
n the United States. Along this line Mr. Krebs states: 


[ believe this idea should strike a responsive chord 
ith the business men of this country and not less im- 
ess its importance on labor leaders and employees. It 
of course, well known that Germany, the leader among 
tions on legislation affecting economic conditions of the 
cat wage-earning class, has had for the last fifteen 
‘rs or more a law covering, I believe, the empire, which 
s for its only purpose compulsory coinsurance between 
auployer and employee. As I understand this law, it 
‘rees each person earning less than, I think, $500 a year 
carry a small book furnished by the government for 
* purpose of this insurance. He is then obliged each 
y day to paste in this. book certain stamps sold by the 
vernment and representing about one-third of a very 
nall amount’ fixed by law. The employer must at the 
me time paste in the employee’s book government 
imps equivalent to two-thirds of this same sum. The 
ids realized from the sale of these stamps run into 
illions and insure the workmen. against accident, disease 
death, as well as a moderate-age pension after a’ term 
years. This system has proved a wonderful success 
has the indorsement of all political parties, employers 
employees. We could easily, through our consuls in 
many, obtain all the necessary data, statistics, blanks 
{ everything pertaining to this insurance. This can be 
oduced in this country, but would have to be handled 
state legislatures, as Congress would have no jurisdic- 
except on interstate railroads and shipping. Our 
illed liability or indemnity insurance must strike the 
nane man as but an expensive and brutal defense 
‘inst the equally greedy, cunning and grafting claim 
rney, or, as he is known in large cities, ‘‘ambulance 
ser.” It seems unjust to throw a crippled employee, 
in that condition probably by no fault of his own, in 
hands of contending lawyers and shysters, and it is 
unjust that social conditions should force a super- 
uated worker to spenti his last days as a beggar or die 
the poorhouse. 
trust, Mr. Editor, that you will take up this idea, 
ich certainly is one a trade paper like yours should 
itfully handle, and bring all the publicity on this 
stion you can. 


Cut Out Court Costs. 


‘Cut out lawyers’ fees and court. costs,’’ is the sum- 

‘y of statements made by George W. Jones, secre- 

v of the Evens & Howard Fire Brick Company, St. 
“vis, Mo. Further along this line Mr. Jones writes: 


\Ve quite agree with the general suggestion that some- 

'§ Ought to be done to get into the hands of the in- 
red, or their dependents, the amount of money spent by 
‘nufacturers or others in lawyers’ fees, court costs etc. 
© -writer has recently had his attention called to the 
‘man plan and to the fact that same has worked out 
te admirably in that country. Anything which will 
shit a part of the responsibility upon the workmen and let 
nem feel that they have a part in providing for the 
‘atety of their fellow workmen and dependents would 
seem to be the ideal, and probably the German plan is as 
— & one as could be worked out, of course as it would 
‘ave to be, with modifications for application to indus- 
‘ries in the states, 


ry 
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FOREST FIRE ASSOCIATION WORK IN 
WASHINGTON. 

TacoMA, WASsH., Feb. 3.—George 8. Long, resident 
agent of the Weyerhaeuser Timber Company, who is 
president of the Washington Forest Fire Association, 
this week completed his second annual report reviewing 
the association’s work of 1909. The organization is 
comprised of leading timber owners of western Washing- 
ton banded together for protection of the forests against 
fires. Each pays a pro rata assessment, based on his 
holdings, for the maintenance of the association and 
much valuable work has been accomplished in the way 
of preventing forest fires. Mr. Long in his report says: 

The forest area of western Washington is being cut off 
at the rate of approximately 100,000 acres per annum, and 
this drain upon the forest is required to supply the de- 
mand for lumber, shingles, railway ties, telegraph _poles, 
piling, cordwood for fuel, and land clearing. After the 
land is logged off there is on the ground in the shape of 
tops, defective timber and debris generally, more tons of 
combustible matter than is found at the present time in 
any virgin forest in Wisconsin or Minnesota. This litter 
and debris that is left by the logger constitutes the great 
menace to the standing green timber in western Wash- 
ington. 

During nine months of the year it would be almost im- 
possible to start a forest fire, owing to the presence of 
moisture, but during July, August and September there 
is no rainfall and with the hot summer sun beating down 
on these slashings, the conditions become just right for 
fires. The almost universal use of wood-burning locomo- 
tives and wood-burning logging engines, all spark emit- 
ting, multiplies many times the opportunities for acci- 
dental firing. 

If this area of logged-off land were all in one tract it 
would be an easy matter to control it and watch it, but it 
is scattered all over the forests of western Washington, 
making thousands of places where the conditions are just 
right for destructive fires. It is a well established fact 
that there has been more timber burned in western 
Washington than has been manufactured into lumber, and 
these large fires of the past have arisen under conditions 
where the fire hazard was not nearly so great as it is 
today. In fact, every year of cutting increases the fire 
hazard to the forests of this state, and the task of pre- 
serving them will be a constantly increasing task, calling 
for more men, more money and for even a heartier coéper- 
ation from the public and from the state. 

The present machinery now in force for the protection 
of timber in the state of Washington consists of a skele- 
ton organization, supported and officered by the state, 
and of the Washington Forest Fire Association. The 
state organization consists of a state fire warden with one 
deputy fire warden in each one of the timbered counties. 
In times past the appropriations by the state for the 
maintenance of this organization have not been sufficient 
to do much more than to pay the expenses of the fire 
warden. When it is taken into consideration that in 
many of the counties of western Washington there are 
all the way from 250,000 to 850,000 acres of land, largely 
timbered, it can readily be conceived how small indeed 
is the service which the state gives when it supplies but 
one man in each county to safeguard the timber. - 

The object of the Washington Forest Fire Association 
has been to supplement the work of the state and to do 
that which in the past it was impossible for the state fire 
warden to attempt with the limited funds at his disposal. 
What is needed during the summer months is a fire patrol 
and this is what the Washington Forest Fire Association 
has attempted to furnish, working jointly and harmoni- 
ously with the state fire warden and his deputies. After 
two years’ experience we feel that we have demonstrated 
that a great deal can be accomplished in keeping public 
thought alive to the dangers from forest fires, and to 
suppress small, incipient fires before they become beyond 
human reach, and yet, one fact which stands out more 
prominently than any other fact is that the hazard is 
increasing at an alarming ratio every year, and we could 
multiply our force of patrolmen two or three times before 
we could safely say that we have an organization ample 
and sufficient to control the situation. 

In the year 1902 there were probably 2,000,000,000 feet 
of timber destroyed by fire in the state of Washington. 
The loss to the stumpage owner was probably from 50 
cents to $2 a thousand. What the public lost, however, 
was the opportunity to log and manufacture this into 
lumber, for which would have been exvended in labor and 
in supplies at least $16,000,000. The public’s interest, there- 
fore, in the protection of forests is ~veater than that of 
any individual who may own trees, and it is gratifying 
to report that public sentiment, as expressed through all 
channels, has given a hearty support to our efforts for 
forest fire protection. 

The lumber mills of western Washington are today 
supplying at least 80 percent of all tonnage that is shipped 
by vessel from our harbors, and fully 75 percent of_all the 
eastbound tonnage which originates west of the Cascade 
mountains in our state comes from the forest. 

Every tree that is burned means’a lost opportunity for 
labor to get its reward, a loss which falls on the timber 
owner and still more heavily on the public at large. There 
is every reason, therefore, for increased activity in the 
direction of perfecting the work which we have under 
way, and the association appeals to everv timber land 
owner and to every citizen in the state for hearty and 
loyal support for tne work of protecting the forests from 
destruction by fire. 


COLUMBIA RIVER LOGGERS MEET. 

PorTLAND, OrE., Feb. 5.—The Columbia River Log- 
gers’ Association met this afternoon in the offices of the 
Bradley Logging Company and talked over matters of 
interest to the trade. E. 8. Collins, of the Ostrander 
Railway & Timber Company, presided, in the absence of 
President Albert Brix, who, upon his becoming a saw- 
mill owner a few weeks ago, filed his resignation, to be- 
come effective this meeting. R. 8S. Farrell, of the 
Deep River Logging Company, acted as secretary. 

The most important matter to come up for discus- 
sion was the proposed establishment of a log scaling bu- 
reau, which, after having been up some time before, 
was dropped temporarily. It was the sense of the meet- 
ing that a log sealing bureau would be of great benefit 
to the logging trade, in that it would form a basis from 
which to work, and effort will again be made to effect 
organization. It was held by those present that the many 
advantages that will accrue from a bureau will soon be 
realized when the bureau is once started. 

Attention was drawn to the fact that every other prod- 
uct is graded; grain is graded, lumber is graded, and 
so on, and the champions of the cause could not see why 








logs should not be graded. They contended that it would 
benefit both loggers and the lumbermen. 

In reference to the amount of logs on hand in the 
river it was ascertained that logs are scarce and that 
some mills are liable to suffer a shortage unless the 
camps resume soon. Several of the members present 
stated that they had been preparing to start for some 
time, but that it will be impossible to do anything until 
the snow leaves the ground. Most of the timber is in 
higher altitudes than Portland so, while the ground is 
bare down here, the hills and slopes are yet buried under 
about six inches of snow. One operator stated that he 
had a crew on pay for some time waiting for conditions 
to become suitable. . 

In view of the improved lumber market a very pros- 
perous year in the logging industry is looked for. 

Election of officers was to have taken place today, but 
because of the lateness of the hour and the lengthy dis- 
cussion of the scaling bureau subject the matter was 
postponed until the next regular meeting, which will be 
held on the first Saturday in March. 

Those Present. 





R. S. Farrell, Deep River Logging Co 
Kk. S. Collins, Ostrander Railway & Timber Co. 
H. C. Clair, Twin Falls Logging Co. 
W. E. McCord, Wisconsin Logging Co. 
J. S. Bradley, Bradley Logging Co. 
Ss 


s. O'Gorman, Wisconsin Logging Co. 

W. F. McGregor, Bremner Logging Co. 

John P. Brix, Brix Logging Co. 

A. J. Byerly, Silver Lake Railway & ‘Timber Co. 
Il. E. Alger, Alger Logging Co. 

Cc. O. Hills, Oak Point Piling & Lumber Co. 





MONTANA PROTECTIVE ASSOCIATION FORMED. 

IXALISPELL, Mont., Feb. 6.—A joint meeting of timber 
holders and forest supervisors in western Montana was 
held at Kalispell Wednesday, February 2, for the pur- 
pose of perfecting an organization to protect the timber 
holdings throughout this section. An organization to be 
known as the Montana Protective Association was formed 
and the fo:lowing officers elected: 

President—George W. Millet. 

Vice president—A. H. Burns. 

Secretary and treasurer—C. B. Roberts. 

Committee on bylaws—D. B. Barker, C. D. Conrad, C. L 
O'Neil, A. H. Burns and George W. Millet. 

The bylaws committee will report to the association at 
the meeting called for February 21. The meeiing was 
well attended and in addition to the local timber holders 
there were present from the Forestry Service Supervisor 
Bunker, of the Flathead national forest, and A. Haines, 
supervisor of the Blackteet forest. E. T. Allen, of Port- 
land, Ore., president of the Western Forestry & Conserva 
tion Association, had charge of the work of organization. 
F. A. Silcox, assistant forester, from Missoula: D. Skeels, 
supervisor from the Libby district, and Mr. Davies, 
president of the Idaho Protective Associaticn, were also 
in attendance, 

The organization when perfected in conjunction with 
organizations in the other states and acting in harmony 
with the Forest Service practically will eliminate all 
danger of disastrous forest fires. 

Timbermen in Attendance. 

Cc. J. O'Neil, of the O'Neil Lumber Company. 

H. Jessup, of the Jessup Lumber Company. 

D. B. Barber, of the State Lumber Company. 

A. H. Burns, of the Dawson Lumber Company. 

M. Driscoll, of the Kalispell Lumber Company. 

Cc. S. Dobner, of the Northwestern Lumber Company. 

AAsrrwrrwornrwrrnwn"" 


STATE RAILWAY COMMISSION DOES THINGS. 

LittLe Rock, Ark., Feb. 8.—The Arkansas railway 
commission has put the issue of ‘rough material rates’’ 
squarely up to the St. Louis, Iron Mountain & Southern 
Railway Company, with an order to install the rates 
within the next ten days or subject the company to prose- 
cution in every judicial district in the state in which the 
order is violated. This is expected to bring on some 
interesting developments. The case is an old one and 
goes back to the early days of ‘‘logging’’ in Arkansas, 
when a railroad company would give a lumberman a re- 
bate on the rate he had been charged for the haul to the 
mill, on the reshipment of the manufactured product. 

The rebating practice was started by the railroads 
themselves, and was, in a way, equivalent to a low rate on 
the ‘‘rough’’ or unmanufactured material. The prin- 
ciple was that a commercial rate should not be charged 
on cheap grades of lumber or lumber in the stock. F'i- 
nally the railroad commission adopted the same policy, 
and a form of contract was legalized, the shipper to get 
a certain discount on all material reshipped from the 
mill, or, rather, a discount provided his reshipment 
amounted to a specific amount. 

As the railroad facilities multiplied, however, this prac- 
tice came to be very annoying to the shippers, who in- 
sisted that it resulted in the railroads retaining: the use 
of a large amount of the lumbermen’s funds, in the 
form of this contingent ‘‘rebate.’’ Consequently the 
railroad commission made an order that the railroads 
apply a straight ‘‘rough material’’ or low rate for ship- 
ments into the mills, instead of the old policy of rebat- 
ing. All lines finally accepted the order, withthe ex- 
ception of the Iron Mountain lines. Several tentative 
orders have been issued to that company, but now the 
commission has given’ formal notice that if the ‘‘rebat- 
ing’’ policy is not abolished and the rough material 
rates installed, suit will be brought. The fine possible 
for failure to obey an order of the commission is $500, 
and each day constitutes a separate offense, and each 
judicial district has ground for separate counts, even on 
the same violation. ; 

An order has been issued by the railroad commission 
reducing the minimum weight of screen doors, in carload 
lots, from 30,000 to 24,000 pounds. The order was issue‘! 
on a complaint of the Owasso Manufacturing Company, 
at Benton, 
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REALM OF THE RETAILER. 


Selling Lumber Is Like Fishing—Idiosyncracies of Customers—A Good Time to Replenish Stocks—Pointed Views on a Burn- 
ing Question—Saley-ent Suggestions on the Arrangement of Shed and Yard Facilities, 


THE SALESMAN AND HIS CUSTOMERS. 


‘*Got your orders written up?’’ the salesman was 
asked as he came from the writing room of the hotel. 
‘*Yes, but they were few and far between today,’’ he 
replied, as he joshed the cigar girl while selecting from 
her stock. 

‘*Selling lumber is just as I have read it is with you 
when getting news,’’ he said, as we dropped into easy 
chairs. ‘‘It’s like fishing, sometimes you get a catch 
and then you don’t. Friday of last week 1 didn’t get 
even a bite. That at one time disturbed me, but it 
doesn’t any more. Nine years ago, when I first went out, 
when I couldn’t send in an order every day or two I 
felt that I would be short-lived at headquarters. But 
[ never have seen the man who could sell lumber regu- 
larly. As you say, he strikes ‘holes’ when he will pull 
out a good ’un, and then for a while he will fish in 
riffles. 

‘*The time I have been on the road I have worked 
for three firms. The second didn’t take to irregular 
sales first rate. The boss never had any experience him- 
self and what he thought others ought to do was all in 
his mind. Finally I told him I was doing my best, and 
if he thought he or anybody else could do better, then 
was his time. When the head man hasn’t confidence in 
the ability or honesty of his man on the road, it is 
time they parted. I would rather work a day for a man 
who has had experience as a salesman himself than a 
mouth for one who knows nothing about it. 

‘¢ «ver had many of my orders countermanded?’ Di- 
rectly only once, and I told ’em that would be the last 
time. If [ can’t represent a firm on the road, [ won’t 
represent it, that’s all. That once, made me feel so 
sneaking mean I never have forgotten it. When I 
sell an order out and out, it goes, or I go. Of course, 
some orders are taken conditionally; that is, if the house 
will accept them. The other day I sold an item a half- 
dollar off. ‘That’s what it meant, or see it go elsewhere, 
and I told the dealer so, and told the house so. If that 
order had not gone it would have been all right, as it 
was understood by my customer that he might not get 
the stuff, but he did. I carry a corrected stock sheet— 
I know what the house has to sell, and the prices it 
wants, and [ find out in advance if I can shade those 
prices, and if under such cireumstances I sell a bill it 
goes. 

**So-and-So sold a bill last fall and the house went 
back on him. But it couldn’t fool the customer. He 
wrote the house that it bought a bill of lumber of its 
legal representative, that the order for these goods, 
signed by its representative, was in its possession, and 
if the goods were not delivered they would be bought 
elsewhere and they would pay the difference. 1 saw So- 
and-So after he had learned of this and he was as tickled 
as a baby with a tin whistle. He said he was glad that 
his eustomer talked ‘turkey’ to the boss. There is no 
reputable house that will go back on its salesman. If 
he is an idiot and doesn’t know what he is doing, pull 
him off, but as long as he is the accredited representative 
of the house stay by him.’’ : 

He was told that we could sing that tune in concert. 

‘*How about the retail dealers canceling their orders? 
They do it sometimes,’’ he said, ‘‘and at times when 
they are not justifiable. Next to the last time I was 
in, a dealer in southern Iowa had canceled an order 
that was given to one of our other salesmen and the 
old man was damning him up hill and down, but that was 
as far as it went. He wanted more orders from this 
same dealer and he was not going to break off diplo- 
matie relations with him. Rightly he ought to have held 
him to the sale, but we don’t do that often. Three or 
four years ago there was a lumberman on my route who 
was given to this business. If he bought a bill of lum- 

















“Would show him all the favors.” 








ber of me today and the next day he could beat my 
prices, he would flop. He comes this twice on me and 
then I set him down in my mind as a stinker and quit 
him. I have a lot of customers who would no sooner 
cancel an order than my house would refuse to deliver 
an order to them that was sold. Once an order is taken 
and our names signed to it no further attention need be 
given to it, as it means stick every time. Last spring 
one of my customers thought he had a bill cinched and 
bought the stuff, but some hitch came up and he lost the 
job. He wrote the house the situation; that he had 
bought the bill and if they said so he would take it, 
but it would be a great favor to him if he was permitted 
to countermand it. The next time I was there I saw the 
bill the house wrote him and it was a dandy. You can 
get along with a man of that stripe all right, and after 
coming up as he did I would show him all the favors 
I carried in my pocket. We don’t want to distress any 
customer, but we would like them all to treat us as 
fairly as it is our intention to treat them.’’ 


CHARACTERISTICS OF DIFFERENT CUSTOMERS. 


The salesman then drifted to the peculiarities of his 
customers when buying, and as with a single exception 
those named were known by me his characterizations 
were interesting. ‘‘A salesman must go at it to learn 
a new customer just as he would to solve a puzzle,’’ 
he said. ‘‘The methods that will win with one man will 
lack a hundred miles of winning with another. There is 
So-and-So. He never knows what he really wants. Last 
summer I found his bin of yellow pine flooring run down, 
and he thanked me for making the discovery. Naturally, 
he tells me when I go in that he doesn’t want a board, 
but I know he doesn’t know. You would think any 
man in the business would keep good track of his stock, 
but he doesn’t. 

‘*No salesman could work any such thing as that on 
So-and-So, though. If a salesman should tell him that 
he ought to buy this or that, the chances are he would 
ask him, who was running that business? Every time 
he knows what he wants, and if the prices suit him he 
will not take ten minutes of your time. A salesman 
would make a mistake if he did not give him his best 
price the first time, for there is no jewing to him, and if 
the price doesn’t please him he drops it like a hot coal. 
[ have thought that a man who went to dickering with 
him would get himself disliked. 

‘*Here is a funny thing! I never think of giving 
So-and-So my best price when I sit down with him. If 
he couldn’t beat you down he would wait for the next 
fellow. He thinks he is taking a fall out of you if you 
will lower the figures first given. I didn’t like the ways 
of this man the first time or two I dealt with him, but 
now I rather enjoy him. At times you would think we 
were two Hebrews who were butting heads. I sell him a 
good deal of stuff and never go away from him without 
leaving the impression that once more he has got the 
better of me. 

‘*Did you ever see a man who appeared to begrudge 

















“The impression that once more he has got me.” 


every cent’s worth he bought? So-and-So does. Every 
time he gives an order he is as grouchy as the devil. 
You would think the thought was ambling through his 
head, ‘Here goes more money that I must pay out for 
stock when it ought not to go for it.’ Before and after 
taking he is all right, clever enough, but I know he 
does dislike to obligate himself to pay out money. He 
is the queerest gosling I have ever met in the business. 
‘‘The first time I went to sell So-and-So I took a 
severe dislike to him. Other concerns made better lum- 
ber than we did, other salesmen would do this and that, 
and so he would string me. There is certain self-respect 
and dignity that a man should sustain, even if he does 
peddle lumber, and I got out of patience with him. I 


may have shown some temper, then up he says, ‘Son, 
what’s the use of taking the bit in your teeth like that? 
If you live long enough you will find out that you will 
have to deal with all sorts of men and I am one of 
them.’ I couldn’t help but laugh at the way he turned 
it on me, and he joined in the laughter. He was telling 
me the truth, and I did find it out. Many a time have 
I thought of that remark.’’ 

He described the peculiarities of several other dealers, 
one of whom is so superstitious that he dislikes to buy 
lumber on Friday. We sat there and talked until the 
porter came in with his pail of water and mop to wipe 
up the floor, and for fear that our shining shoes would 
get spattered we called down the elevator boy who was 
gassing with the dining room girls on the fourth floor 
and went to our rooms. 


A DEALER WHO LAYS IN STOCK AT A CERTAIN 
TIME. 


We all have little kinks in our business methods. One 
man does this, that and the other, all of which would be 
objectionable to the next one met. A dealer remarked 
not long ago that if he kept his stock in the shape that 
his neighbor did he would jump into the river, yet this 
opinion did not disturb his neighbor, as he keeps right 
along in the same old rut and apparently enjoys life as 
well as the man who criticizes him. Regarding every 
phase of the retail business there are ways and ways 
and then more ways. 

These ways necessarily include buying. No matter 
what the time of year one dealer will buy stock so long 
as it will reach him about the time he expects to want 
it. Another will buy whenever a snap is offered, and 
stuff his shed bins in order to find storage room. Still 
another will wait a little too long before giving his 
order and fills in the gaps by borrowing or buying of his 
neighbor. 

This is what a dealer who has climbed a good many 
of the rungs of the ladder had to say on the question of 
buying: ‘‘There is just one time that suits me best 
to buy, and that is so the stock will reach me as near as 
possible after my inventory is completed. Then there 




















“Are going to run in odd lengths.” 


is a lull in business and there is plenty of time to put 
it in place as it should be. The force isn’t busy ani 
there is no good excuse for slighting the work. If the 
contents of a bin should be removed and newer lumber 
placed at the bottom, there is time to do it. I have 
noticed that in some yards, when material comes in 
without method, too little attention is paid to storing it. 
The men are in a hurry, sometimes in a rush, and they 
are obliged to give it a sort of t’will do. I never have 
discovered that I could run a yard for twelve months 
without there being a necessity for changing and re- 
arranging some of the piles, and this can be done best 
when the new stock is coming in. In other words, it can 
be consecutively done then. 

‘*Tf the stock in a yard can be put in shape in Jan- 
uary or February, we are in trim for the spring trade, 
and here in the spring we have about all we want to do 
without receiving. If I can help it I don’t want severa! 
cars coming in and have to hurry to get them unloaded 
to save demurrage, when there is enough to. do anyway 
and the lumber must be put in place between spare 
moments. It seems as easy to have some method in this 
respect as in any other. I know it saves work at a timé 
when we are not prepared to do it.’’ 

There are other dealers who follow this plan in buying 
A dealer said he would rather anticipate his spring 
demand and overdo it a little than to wait until it was 
known about what the demand was going to be and then 
perhaps have the material so tardy in coming that ther 
would be a chasm that inconvenienced his customers. He 
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would rather carry over a few thousand feet that was not 
wanted than to be obliged to have his carpenters and 
contractors slow up for want of material. 


COMMENTS ON THE ODD LENGTHS PROPOSI- 
TION. 


I was elated on reading the address of Joseph W. Pad- 
dock, of Pana, Ill., president of the Illinois association, 
delivered at the Indiana convention. Wherever known 
Mr. Paddock is recognized as a square man, and every 
sentence in his address indicates it. After all, there is 
nothing like fairness. I don’t care whether in politics, 
religion, or the lumber business, no one man has ac- 
quired all the wisdom that is possible. It must be ad- 
mitted that the board has another side. This side Mr. 
Paddock recognized in his discussion of the question. 
He has faith in the character of the manufacturers, and 
practically he says, let us retailers go slow, and not 
tear our shirts off before we can arrive at a common 
understanding in the matter. The tone of his address 
was admirable. 

In effect, as it has before been remarked in this de- 
partment, the most I have against the manufacturers in 
this regard is the absurd plea they put forth that they 
are going to run in odd lengths for the purpose of con- 
serving the forests. That is about the thinnest argument 
that was ever concocted by man. The talk of conserva- 
tion has been in the air, and in an effort to make their 
case stronger they grabbed at it. These manufacturers 
are in the business for money, as other business men 
are, and if they had said, ‘‘The time has come when we 
can find sale for our odd lengths, and in this way add 
to the percentage of profit in manufacturing,’’ that 
would have sounded differently. All this talk of the con- 
servation of our natural resources by the business men 
of the country—those who receive their income from 
these natural resourees—makes me tired. Where have 

















“Waste or no waste.” 


they shown a disposition to bring about such conserva- 
tion? Point to a single instance where the coal men, 
the oil men, the natural gas men, the lumbermen have 
shown any disposition to do it. Visit any lumbering dis- 
triet of the United States—North, South, East or West. 
and every log and every tree that can not be got out at 
\ profit is permitted to remain. Rot may consume it, 
or the bugs may chank it, but for the good and love 
of future generations the lumber manufacturer is not 
soing to haul it out at a loss to himself. The dollar 
s mighty selfish. ; 

In his talk at the recent convention of the North- 
vestern association, in Minneapolis, John W. Barry 
aised a pertinent point that has a bearing on the forest 
conservation question. He had been told, he said, that 
nearly all the lumber on the west coast is sawed full 

and 2 inches thick, the inch surfaced to % and the 
--inch to 15. Mr. Barry claimed that 4% of an inch is 
sufficient for dressing, hence 12% percent on inch stock is 
wasted. He said if Pinchot knew this he would have 
the whole Congress oyt there, Ballinger included, to put 
‘i stop to such a destruction of forest products. 

{It would have been proper for Mr. Barry to have 
‘sked another question, namely, If the manufacturers 
on the Coast, as well as in other sections, are so wrought 
up over forest conservation, why don’t they reform their 
wide-gage saws? There are hundreds of mills in which 
10 economy is practiced by the use of thin saws. I never 
have seen logs rushed through a mill as they were 
through one I visited in Portland, Ore. The powerful 
engine was given its head, driving the wide-gage saw 
through the log, the object, plainly, being to turn out 
the largest amount of lumber possible. Finer manipula- 
tion is one way of conserving the forests, but in these 
mills the object aimed at is faster manipulation. And 
here again the ery of the manufacturer for forest con- 
servation rings false. Waste or no waste they are going 
to knock out as much lumber as they can at as cheap a 
price a thousand as they can. 

Finer manipulation is a saving grace in material wher- 
ever it is practiced in manufacturing, and oftentimes 
away from the mills and factories. First and last I have 
several shirts washed at the various laundries around 
the country, or, to be more explicit, as I am not over- 
burdened with a multitude of shirts, I should say that 
[ have a few shirts laundried in various towns. In 











some of these laundries they have not learned how to 
properly fold a shirt after it has come from the ironer’s 
hands. In some laundries, to hold the shirt in place, 
they will use half a dozen pins. Im other laundries, 
where they are a little higher up in their calling, not 
more than two pins are used in a shirt, but in those 
laundries which are entitled to be termed crackerjacks, 
not a single pin is used. There is a finer manipulation 
that means the conservation of pins. 

In a Nebraska city the operator of a laundry who 
was boarding at the hotel and myself got to chatting 
and he asked me to step over and see his place, and until 
then I had no idea what an art laundering had become. 
I didn’t know but my old shirts were scrubbed out in 
a washtub, as they were back in my grandfather’s house, 
in New York. The fine machinery that was used was a 
surprise. With all the pretty girls to assist I felt that 
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“If I could borrow the money.” 


it {L could borrow the money I could run a laundry my- 
self. The point is this: We stopped by the table at 
which one of the girls was folding shirts, and it was 
noticed that she used no pins. Mention was made of 
this to the proprietor, who replied that he wouldn’t have 
a folder in his place who couldn’t properly fold a shirt 
without using pins. There you have it, you see—finer 
manipulation, and pins are conserved. 

There is a crying need of conserving the forests. 
Those who will come after us will want every tree that 
stands on United States territory. With a per capita 
consumption ot 500 feet of forest product our forests 
are going much more rapidly than nature is producing 
them. At the present raie of consumption the time 
will surely come when practically ours will be a tree- 
less country, and if the lumber manufacturers are eager 
to prevent this they should practice what they preach, 
and begin the reformation right in their own mills and 
factories by using machinery and methods that will be 
productive of less waste. 


DISTINCTION BETWEEN SHORT AND ODD 
LENGTHS. 


It was noticed that Mr. Paddock’s subject was ‘‘ Short 
and Odd Lengths.’’ Ordinarily the terms are not syn- 
onymous. Of course, an odd length may be a short 
length, but heretofore a short length has not been an 
odd length. If the contention involved only short 
lengths, I should say that the retail dealers were dis- 
posed to raise a tempest in a teapot, as short lengths 
can be handled to advantage if only the dealer thinks so, 
and, in addition, if he is anything of a salesman. Sev- 
eral years ago there were dealers who took advantage 
of the short-length proposition, and made a lot of 
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‘For the Lord’s sake don't tell it. 


money by it. I have seen 250,000 feet of short-length 
stuff in the yards of Cal Hafer, of Council Bluffs, Iowa. 
If I had the money he has made on short lengths I could 
go down to a Florida resort for the winter. Canfield 
Bros., of Waterloo, Iowa, also were short-length men. 
Others, if necessary, could be named. With all their 
astuteness the manufacturers were not alive to the 
value of this short-length lumber, and at times sold it 
practically for a song, while the dealers who bought it 
took advantage of the fact that an 8-foot board, if of 
the same quality of another 16 feet long, in the majority 
of cases was just as valuable, and, keep an ear open to 
this—they sold it at the same price a foot. 

While yet the manufacturers were dumb to the value 
of short length lumber, I talked the advantage of han- 
dling it to the dealers all over the country, and their 
reply was, ‘‘I can’t sell it! I can’t sell it! IL can’t sell 
it!’’ ‘*Fiddlesticks!’’ I would say to them. ‘‘If you 
are half as good a lumbermen as some of your ¢o- 
laborers are you can sell it and make twice the money 
you are making on your long lengths.’’ In one yard I 
saw a dealer unloading a car of short-length flooring. 
‘*You are onto it, are you?’’ I asked. ‘‘ Yes,’’ was the 
reply, ‘‘and you put me onto it, but for the Lord’s sake, 
don’t tell of it, as I am keeping it away from my com- 
petitors as long as I can.’’ 

This dealer was asked what the carpenters had to say 
about the short lengths. ‘‘The carpenters don’t sell my 
lumber; I sell it,’? was the answer. ‘‘It would be a 
great how-do-you-do if a carpenter who is favored by 
me wouldn’t, in turn, favor me to°some extent to help me 
along in this matter.’’ It is for our interests to keep 
friendly with the carpenters, but the carpenter, in com- 
mon with the rest of us, ought to have the good sense to 
be argued out of a false position. The article that 
made Artemus Ward famous in a night contained the 
sentence, ‘‘You scratch my back & Ile scratch your 
back.’’ There should be such a thing as reciprocity be- 
tween the retail dealer and the carpenter. 

The short-length money proposition, however, is a 
thing of the past. The dealers who saw the handwriting 
on the wall and jumped for the prize raked in the ducats, 
while many others who did not take advantage of the 
opportunity are now sorry they missed it. 


MORE SHED CAPACITY FOR ODD LENGTHS. 


That’s what will be necessary if odd lengths come 
into general vogue. It will require additional shed room 
to properly care for them. As President Paddock said, 
‘“To handle odd lengths will require extra time, piling, 
space and labor.’’ But if this will be a means of more 


confusion than exists in some of the retail yards at the 
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present moment, I am a ghost! It was not long ago 
that in a bin a lot of flooring was seen piled on 1,000 
feet of dimension, and shiplap and drop siding were as 
nearly promiscuously mixed as you could place your 
finger. Short lengths could add nothing to the disar- 
rangement of this shed. In the wareroom of another 
shed case headings and spindles were thrown together 
in a large box, with dust enough sprinkled over them to 
make all the people in a city rub their eyes. In this 
same shed porch columns and sash were stored in an 
open pin on the ground floor, and these were liberally 
sprinkled with dust. Odd lengths couldn’t disconcert 
this dealer, so far as order is concerned. In the lime 
room, in still another shed, there were more barrels 
broken open and scattered around than could be drawn 
at two drayloads, and don’t you think this dealer would 
handle odd lengths to his entire satisfaction? Of course 
he could. He would pitch the whole bloomin’ lot into 
a pile, pick out the different lengths as he wanted them, 
provided he could find them, and court nature’s sweet 
restorer with as loud snores as any of us. 

Sheds will be subdivided, as many are at present. In 
an Indiana town more than 500 subdivisions were counted 
in a shed. In the shed of the Brown Lumber Company, 
in Massillon, Ohio, there are more subdivisions than a 
man not well up in figures could count. And in the sheds 
of the latter it would be a job to call for a board of any 
certain dimension that would not be handed out to you. 
And who knows but this will be the solution of the odd 
lengths proposition, in part. Maybe the future shed will 
look like a postoffice; that the different lengths will be 
placed in the apartments, each by itself, selected for 
width as well as length, each apartment tagged with the 
size inclosed, the customer being handed out a certain 
sized board he way want as today a letter is passed out 
to him by the agent of our Uncle Samuel. At any rate, 
there will have to be system in handling the different 
lengths, and no doubt ingenuity will be exercised in pro- 
viding systems, 


SHAPING UP STUFF IN THE YARD. 


If years had not done it, the extent to which I have 
pounded away on the necessity of having some simple ma- 
chinery in a yard with which to shape up material to suit 
the customer might have made my hair blonde. I have 
been called the father of the pocket planing mill—any 
pieces of machinery in a yard going under that general 
name—and should that be the only child that will be 
given birth by me in the retail world, I shall not have 
lived in -vain. 

Several weeks ago a circular came into my hands, de- 
scribing a portable power rip and crosscut saw that is 
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“He would pitch the whole blooming lot into a pile.” 


manufactured by the Oshkosh Logging Tool Company, of 


‘Oshkosh, Wis., and it pleased me so that immediately I 


wrote to President Leach, of that company, congratu- 
lating him on his invention, and saying to him that if 
there, were not retail dealers and dealers who availed 
themselves of the advantages-of the device, it would 
Surprise me. ; 

There the thing is, right in a chunk—engine and the 
other machinery all huddled together. The engine is 
6-horsepower, and on the mandrel can be hung a 14-cross- 
cut saw, or a saw of the same size for ripping. And I 
was told that the cost of the outfit was only $300. The 
portability of.the machine appealed to me strongly. Not 
long ago I visited a yard in which there was a machine 
for shaping up stuff, and have you any idea where it was 
located? In one of the bins in the shed that had been 
cleaned out for the purpose. In that bin it was nearly 
as dark as a stack of black cats. It would be difficult 
to understand how.a man, except from the feeling, weuld 
know whether he was running his hand or a board against 
the saw. It was driven by a little electric motor, and 
there the whole thing was as stationary as the hills. 


You wouldn’t catch a. wise man in that bin working the » 


machine,-exeept by lantern light. 

This Oshkosh machine is on hardwood runners, and can 
be drawn here and there to suit the convenience of the 
operator. If wanted in a shed at a distance it. can be 
drawn, and if wanted in-another place a team .can ‘be 
hitched to the 1,400 pounds and take it there. Honestly, 
not many weeks ago I was in an office, and the thought 
came to me that if the dealer had one of these portable 


machines and should draw it into his office and saw up 
all the miserable old furniture into stovewood and replace 
it with something that was decent, what a favor he.would 
be doing himself. 


Do you comprehend, beloved, that when the manufac-* 


turers get to shoving odd lengths in on_us, some sawing 
device will be wanted more than ever before? It will be 
necessary to put those odd length boards into usable 
shape, else there they will lie on our hands. And if you 
are obliged to do all this with your rusty old handsaw 
your arm will be jerked out of its socket. Hereafter 
the pocket planing mill, socalled, will come with a gallop, 
else 1 will prove no better prophet than the United States 
weather bureau is. 


Then, to say nothing about odd-length stuff, around 
every yard is some lumber that becomes warped, gets 
broken or otherwise damaged, and the dealer who has 
the facilities for working this into salable shape has an 
asset which his less enterprising neighbor has not. 

Since the inauguration of the lumber industry finer 
manipulation has been the watchword, and it will con- 
stantly become finer and finer. The acme has not been 
reached. I have an idea that ten years hence were 
the average yard, as it is operated today, placed along- 
side those of that time, it would look decidedly crude. 
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HANDLING MILLWORK AT RETAIL. 





Conveniences Which Facilitate the Safe and Expeditious Movement of Perishable Stock 
—Helpful Suggestions Regarding Miscellaneous Items of Yard Supplies. 





In connection with the letter of W. K. Peale, of 
Natchez, Miss., outlining practical methods of handling 
millwork at retail, pubiished in the last issue of the 
AMERICAN LUMBERMAN, appeared a floor plan for sorting 
millwork submitted by George P. Sweet, of Kalamazoo, 
Mich. Credit for the very practical method of arrange- 
ment belonged to Mr. Sweet and hereby is tendered due 
appreciation for his thoughtfulness in submitting it. 


Door Stock Display. 


his letter refers to the handling of millwork from the 
standpoint of the country dealer. The description of the 
warehouse and door display rack is one at a yard in which 
the writer was a partner a few years ago. The table for 
cutting glass is an idea of my own, and I have the only 
one of the kind that I know of, in my office at the present 
time. ; 

Immediately back of the office is the warehouse for 
sash, doors and moldings. The floor is elevated about 8 
feet above the ground and is reached by wide stairs from 
the office. This leaves room underneath for piling lumber. 
There are driveways on each side, the entire yard being 
under roof. The office, wareroom for millwork, and lime 
house are all in the center of the yard. The millwork 
wareroom is lighted by a skylight, has sliding doors over- 
looking each driveway, and a handpower elevator for heavy 
goods. The elevator can be lowered to the same level as 
a wagon or dray for unloading or loading full bundles of 
sash ete. ‘The moldings, porch columns, doors and other 
goods can be passed out of the sliding doors on either 
side. The elevation of the floor is not so great as to make 
it. inconvenient to reach such stock from a wagon. All 
moldings are carried on end, and if one ever has carried 
them in that way he will use no other method if possible 
to use this one. 

In the office is a display of all the doors carried in stock 
from a painted door to the finest front door. This display 
is a very simple arrangement, and is a winner. The doors 
all are hung against the wall and open like the leaves 
of a book, being hung on hooks and eyes, which can be 
obtained at any hardware store, and a dozen or so doors 
may be displayed in this manner in a very small space. 
The doors are carried in the wareroom in an _ upright 
position, in upright bins or stalls, and with a cover over 
the top they accumulate very little dust. Windows are 
earried on the floor in the original bundles. The doors 
are uncrated when received and all the nails pulled out. 
The stock carried should not contain any odd sizes -or 
special stock. When this kind of stock is desired it can 
be ordered, and when a bill calls for odd and special stock 
the owner or contractor should be consulted and the order 
for this material placed some time before the stock is 
needed, so that the mill will have ample time to make it. 
The buyer should be given to understand that the order for 
this special stock should be given exactly as wanted, and 
that any pieces left would not be returnable. In spite of 
all precautions a yard will sometimes get some odd stock 
on hand, and the same rule will apply in getting rid of 
this, as to any other odd or usually unsaleable stock around 
a yard. Keep it on your mind. Let no opportunity pass 
to move it. It may be just what some customer will be 
looking for. 

In connection with the line of millwork, comes that of 
glass, and this can be made a profitable side line. All 
lumbermen need more or less glass to replace glass broken 
in transit. And for a small amount of capital a good 
assortment may be carried. 

I have a glass table in my office that is made of a stout 
frame of 2x4s on top of which is nailed narrow strips 
like: flooring, in this case made out of 1%x1\% square 
cypress pickets. The top is planed off smooth and sand- 
papered. This table is fastened to the wall with hinges 
and when not in use is pulled up against the wall with 
rope and pulley like a folding bed, thus taking up abso- 
lutely no room when not in use, and the space underneath 
can be used for building paper or any merchandise not 
over three feet high. A _ straight edge provided with a 
sharp nail in the end which is stuck into the wall prevents 
it from slipping when cutting glass. A small diamond 
glass. cutter and. a table like the-one described will save 
many dollars in the course of a year, and if you let it 
be’ known that you can furnish any kind or. size of glass, 
you. will find that you will get quite a nice profit out of this 
little side line. You will find, too, that the druggist or 
hardware dealer who sometimes has a stock of glass, 
usually does not have as good an idea of sizes as the lum- 


berman, and he is apt to have quite a stock made up of 
odd sizes. Glass properly belongs to the lumber dealer, 
and if he does not carry it, or is not prepared to furnish 
anything in the glass line he is missing an opportunity in 
which might be a profitable department of his business. 
Seing located in the office this glass table also makes 
a good drafting table. A’set of drawing instruments and a 
knowledge of the rudiments of geometrical and architectural 
drawing will be a help in handling special and odd sizes of 
millwork and glass, and when an order is accompanied 
with an accurate drawing of just what is wanted the 
chance for error is much less. The lumberman who has 
a general knowledge of drafting and construction will 
have the advantage over a competitor who has no such 
knowledge, and this knowledge will be a great help to 
him in keeping his odd patterns and odd sizes at a 
minimum. His customers will also be guided by his 
suggestions in proportion to his knowledge properly used. 
Jay C. Woo.usey, Bigheart, Okla. 





REFUSE LUMBER; 


“An Ounce of Prevention Is Worth a Pound of Cure.” 


A retail lumberman should watch all shipments coming in 
to see that they come up to grade invoiced. We don’t mean 
by this that he should use a microscope, but should see that 
it is a line grade. We all know that if a stick-grades as 
invoiced we have very little trouble getting a customer to 
accept it as such. 

Much of our lumber is caused from improper piling, and 
from laying in the alleys and driveways, sometimes for weeks 
at a time, until it is either sold or crooks up and rolls away. 
We that handle the yellow pine have to be more careful, as 
a rule, than the balance of the lumber dealers. 

When shipments of lumber are received we think it a good 
plan to shift the older stock to the top of the pile, or at 
least work it off before commencing on the new. We find 
that when the new stock is put in on top of prior shipments 
that more or less cull stuff will accumulate for the reason 
that almost all piles have a certain number of off grade 
sticks on the top, and when this new stock is piled on top 
it covers these up and we have a fair start for a scrap pile. 
We find also that a new looking stock will often help in the 
sale ofa bill. Our policy has always been to keep this cull 
lumber moving; that, we think, is half the problem—keep it 
moving. 

Every building has a place for short lengths and where 
material not the best can be used. We find it a good plan 
to hunt out these places and when a customer makes com 
plaint to show him how to use these cull sticks to good ad 
vantage, explaining that we can not afford to throw them 
out. 

The old rule has to work here as elsewhere—know you! 
trade. It is not good business policy, we think, to force onto 
a customer lumber he does not want, and it sometimes takes 
good judgment to know when to hrow back lumber and whe! 
to induce him to take it. 

Much of our cull stuff occurs in dimension and we ar 
often unable to get rid of it as it is. We find that often i' 
can be disposed of by cutting into shorter lengths, 4, 6, * 
and 10-foot, the longer the better; for example, 8-foot i 
easier to dispose of than 4 or 6-foot lengths. 

A great deal depends on where the knot or crook occurs 
making it a point to get your’ knots at the end of the stic! 
in preference to the middle. 

When we sell material for a brick building we make it : 
point to see the contractor or carpenter and try to induc: 
him to come to the yard and saw up cull lumber for woode! 
bricks, which nearly all brick buildings require quite a few 
this in preference to using good material.. 

We remember once selling a load of short-length dimensio! 
for cross arms for a rural telephone line. This does not ofte: 
occur; but other opportunities do, and it is up to the retai 
man to gather them in. 

A hard and fast rule and one that we all can adhere t 
without any dissension is never allow a customer to cull you 
pile for a special piece. If there is any selecting to do, d 
it yourself, and when you are through see that the pile i 
put in order, we taking it for granted that you found it it 
that shape. 

We are not bothered much with the accumulation of cu 
lumber. F. S. Brooks, Manager, 

The Long-Bell Lumber Company, South Haven, Kan. 
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COMING CONVENTIONS. 


I'ebruary 14-16—Western Retail Lumbermen's Association, 
Portland, Ore. 

_ February 16-17—The Western Retail Lumbermen’sAsso- 
ciation, Winnipeg, Man. 

February 16-18—Illinois Lumber Dealers’ Association, La 
Salle hotel, Chicago. 

_ February 18-21—Northwestern Cement Products Associa- 
tion, Great Northern hotel, Chicago. 

February 18-26—Third annual Cement Show, Coliseum, 
Chicago. 

February 235—Annual meeting of Northwestern Lumber & 
Sash & Door Traveling Salesmen’s Association, Hotel Pfister, 
Milwaukee, 6:30 p. m. 

February 23-24-25—National Association of Box Manu- 
facturers, French Lick Springs, Ind. 

February 23-25—Wisconsin Retail Lumber Dealers’ Asso- 
ciation, Milwaukee, Wis. 

February 24—The Lumber Dealers’ Association of Con- 
necticut, Hotel Elton, Waterbury, Conn. 

March 1-5—Northwestern Cement Products’ Association, 
St. Paul Auditorium, St. Paul, Minn. 

March 2-3—National Wholesale Lumber Dealers’ Associa- 
tion, Cincinnati, Ohio. 

March 3—Annual meeting Nerthwestern Iowa Retailers’ 
Association, Sioux City, lowa. 

March 8—Lumbermen’s Association of New Mexico & Ari- 
zona, El Paso, Tex. 

March 12—Buffalo Lumber Exchange, Buffalo, N. Y. 

April 19-20—Annual meeting of the National Lumber 
Manufacturers’ Association, New Orleans, La. 

April 12-14—Lumbermen’s Association of Texas, twenty- 
fourth annual, San Antonio. 

May 18—The Southern Cypress Manufacturers’ Associa- 
tion, New Orleans, La. Subject to change by the board of 
directors. 








NORTHWESTERN SALESMEN. 


The annual meeting of the Northwestern Lumber & 
Sash & Door Traveling Salesmen’s Association will be 
held at the Hotel Pfister, Milwaukee, Wednesday evening, 
February 23, at 6:30 p. m. Arrangements have been 
made to furnish to members a moderate luncheon at this 
hour. If the members report promptly it is probable 
that the business of the meeting will be conducted at the 
tables. A full report on the funeral benefit will be made 
at the meeting and other business transacted. Seats for 
the luncheon should be reserved through Robert Black- 
burn, Milwaukee, secretary of the association. 





NEW ENGLAND LUMBER DEALERS’ ANNUAL. 

Boston, Mass., Feb. 5.—The Lumber Dealers’ Asso- 
ciation of New England will hold its annual meeting and 
banquet February 24 at the Hotel Elton, Waterbury, 
Conn. The committee of arrangements consists of Albert 
Schumaker, Waterbury; W. L. Damon, New -Britain; 
|’, B. Boardman, Waterbury; J. P. Herrick, Milford, 
ind J. E. Smith, of Waterbury. The present officers of 
he association are: Louis A. Lampson, New Haven, 
president; Howard L. Platt, New Britain, vice president, 
ind Louis A. Mansfield, New Haven, secretary and treas- 
irer. 





SOMING ANNUAL TO BE MEMORABLE MEETING. 


New York, Feb. 9.—At a meeting of the executive 
ommittee and the committee of arrangements of the 
National Wholesale Lumber Dealers’ Association held 
ast week at Cincinnati, Ohio, arrangements were com- 
jeted for the business part and banquet of the eight- 
‘enth annual meeting ot the association, which will be 
eld at Hotel Sinton, Cincinnati, March 2 and 3. An- 
vouncements regarding the banquet will be forwarded to 
le members within a few days. Indications are that 
lis meeting will be one of the largest in the history 
! the association. Questions of trade relations, trade 
‘thies, transportation, fire and marine insurance, credits 
nd forestry will be handled by committees and interest- 
ig reports submitted. A number of the members have 
lready invited their wholesale and retail friends to be 
‘heir guests on this occasion. Groups of retail associa- 
ion delegates and their friends are planning for this 
pecial trip and the retailers will be largely represented. 
he speakers at the banquet will include men of national 
eputation. Since the last annual meeting the associa- 
on has grown in membership and the important sub- 
cts taken up during the year have been of much in- 
rest and profit to the members. 


‘ 





SOMING ANNUAL OF WISCONSIN RETAILERS. 


MILWAUKEE, WIs., Feb. 8.—Paul Lachmund, secretary 
the Wisconsin Retail Lumber Dealers’ Association, 
's mailed announcements to the lumbermen of the state, 
itlining the leading features of the coming convention 
hich will be held in this city February 23, 24 and 25. 
‘erms of sale, odd and short lengths, demurrage and the 
rading of shingles will be some of the important topics 
hat will be considered. 
William M. Bray, well known lumber manufacturer of 
shkcsh and a prominent member of the state legislature, 
ill speak on conservation of the natural resources of 
he state. L. C. Whittet, prominent retailer of Ed- 
zerton and a former president of the state association, 
will speak on state guaranty of bank deposits. Mr. 
Whittet is also a member of the state legislature and is 
leading member of the special legislative committee 
ou banks and banking, which has been making a thor- 
gh investigation of this important banking question. 
Che annual meeting of the Wisconsin Retail Lumber 
Vealers’ Mutual Fire Insurance Association will be held 
'n Milwaukee February 23. The most important matter 
‘0 come up for discussion will be the state regulation 


of fire imsurance rates. George H. Holt, of Chicago, 
president of the Policy Holders’ Union, will be in attend- 
ance and will present an address upon the subject. 





PREPARING FOR A ‘‘RIP-SNORTER.’’ 


PORTLAND, ORE., Feb. 5.—Vicegerent Snark G. A. Gris- 
wold, for the northern district of Oregon, is making 
elaborate preparations for the Hoo-Hoo concatenation 
which is to be held in this city the evening of February 
15 when the western retail lumber dealers are in con- 
vention assembled in this city. Judging from the big 
dashy posters gotten out this week by Worthy Snark Gris- 
wold, the concatenation will be a real rip-snorter, with fun 
for everybody. Fifty kittens will be initiated and several 
hundred will be gathered around to see that it is properly 
done. The poster calling attention to the big doings 
at Masonic hall, the largest in the city, is one of the 
most attractive ever issued and is profusely illustrated 
with pictures that tell the tale of what will happen on 
the roof and before, and after. 

A few of the most pertinent rulings for the occasion 
are as follows: 

TERMS OF SALE. 
Base price, f. 0. b., $11.65. No discount after arrival 


of kitten. Consult the Universal Price List for other 
terms. If you are delinquent the Scrivenoter will issue 


dues receipts, 
ODD LENGTHS. 
Both odd and even length kittens will be admitted. The 


utility of both will be demonstrated. Our Jabberwock will 
decide the question satisfactorily to all concerned. 


BUREAU OF GRADES. 


We have secured the services of experts, who will care- 
fully grade all applicants for initiation. Only sound kit- 
tens, free from knots, will be permitted. Wane edge ap- 
plicants will be rejected. 


INSPECTION. 


Great, Hoo-Hoo, assisted by the Medical Examiner, will 
carefully inspect each kitten. If you have not regularly 
attended rehearsals for back-alley concerts you may be 


culled out. 
TRADE ETHICS. 


The Trade Ethics Congress is not in session. We are 
doing business in the same old style. Never mind what 
the code prescribes, but have a good time. 


MARKET EXTENSION. 


Vertical and edge grain kittens are nreferable. A.small 
percentage of slash grain kittens will be permissible. Do 
not think because you are pretty well veneered that you 
can pass muster. You might meet the fate of the transit 
shipment. 


EAST ST. LOUIS TO SEEK REDUCTION. 
[Special telegram to the AMERICAN LUMBERMAN.] 

St. Louis, Mo., Feb. 10.—The Commercial Club of 
East St. Louis will meet tomorrow to consider the ad- 
visability of filing a formal complaint with the Inter- 
state Commerce Commission, asking that the East St. 
Louis rate from west of the river points be equalized 
with the St. Louis rate of 18 tents. Such action by the 
commission would be of great importance to the east 
side and would seriously disturb existing tariffs. 








CINCINNATI LUMBERMEN’S CLUB IN SNAPPY MEETING. 








Latchstring Will Be Out When Wholesalers Come to Town—Committee of Entertainment 
Appointed—Rate Maker Elucidates Fiber Board Problem. 





CINCINNATI, OHIO, Feb. 8.—The meeting of the Cin- 
cinnati Lumbermen’s Club, at the Gibson house last 
night, was well attended and was full of snap from 
start to finish. The usual 6:30 dinner was served, with 
musical accompaniment by the Pork Chops band. The 
resignations of the United Building Material Company 
and the Cincinnati Hardwood Lumber Company were 
read and accepted. The application of the New River 
Lumber Company, properly indorsed by the executive 
board and membership committee, was received, and the 
company was elected to membership. 

Mr. Bennett, from the special committee on the con- 
vention of. the National Wholesale Lumber Dealers’ 
Association, Mareh 2 and 3, said: 


The association meets here upon our invitation, although 
efforts had been made to have either St. Louis or Memphis 
selected as the place of meeting. It is up to us to give some 
sort of entertainment, and as they are here for but two 
days, the first evening will be devoted to their own banquet, 
it will be necessary for us to provide a smoker or other 
entertainment for those who remain over the second evening. 
The banquet is their own affair, and is arranged at so much 
a plate for all who attend, and this time is open to all who 
ure properly introduced by a member at the same rate. 
The affair is a strictly formal one. This is its eighteenth 
annual meeting and the members consist of the cream of 
the lumber trade. For several years they have met in 
Washington. Now, I move ihe appointment of a committee 
of five to provide the entertainment, one of whom must be 
Joseph Bolser, who already has been selected by the execu- 
tive board at its meeting February 2 at the Sinton to ar- 
range the details of its banquet. I suggest that the entire 
affair be placed in the hands of the committee with full 
power, and that Joseph Bolser be selected as chairman, and 
he have full charge of the smoker. 


The Chair, after an informal discussion, appointed 
the following committee to arrange the entertainment 
for the National Wholesale Lumber Dealers’ Associa 
tion March 2 and 8: Fred Mowbray, W. E. DeLancy, 
Joseph Bolser, Chester F. Korn and B. F. Dulweber. 


The Chair—We have with us this evening a gentleman in 
whom you will all be interested, as he is the head of one 
of the great railway systems and the man who makes the 
rates. I want to add that he is a former Cincinnati boy 
and a fellow clerk of myself in the. railroad office, but he 
has risen to the highest position in the railroad service and 
is on terms of intimacy with Pierpont Morgan and the other 
great capitalists and can call them by their front name. 
But I want to say that though occupying such a prominent 
position he has not got the least sign of a swelled head and 
is the same old office boy. Allow me to introduce to you 
Thomas C. Powell, vice president of the Cincinnati, New 
Orleans and the Texas Pacific railways. 


Mr. Powell said in part: 


The subject of rates is a very tender one, as you will 
remember our road tried to advance the rates on yellow 
pine 2 cents, with somewhat disastrous results. 

During the trial of this case one of the counsel or a mem- 
ber of the Interstate Commerce Commission asked the ques- 
tion, “Who suggested the advancing of rates on yellow 
pine?’ of a clerk who was a witness, and he replied, ‘Mr. 
Powell.” Later another witness was asked the same ques- 
tion and he said “Mr. Powell.” 

I had kept out of the case and hoped to stay out, but the 
commission summoned me to explain—but we will not talk 
further on rate reduction. He related the story of the late 
Rev. Henry Ward Beecher and the French peasant, who was 
cutting his grain with a sickle, a handful at a time. He 
said, “Why don’t you get a scythe and cut a great swath 
ut once, like they do in America?’ “Because I have not so 
much to cut.” 

That is the principle of making rates. In the large ter- 
ritory that is cut over and devoid of timber through which 
the railroads run and no other product is raised the rail 
roads lose money in operating and it is necessary to make 
the rates from productive points cover the losses on the 
nonproductive line. Rae . 

He related numerous incidents of large shippers call- 
ing upon him to make rates on their products which 
were not in the regular classifications and their reasons 


why they thought they should be given lower rates. 

There is more profit to the railroads in an acre of 
cabbage per carload than there is in an acre of timber. 

It takes the crop of cotton from 150 acres to make a 
carload. 

it is the duty of lumbermen’s organizations to pro- 
vide for the utilization of the forest waste and to 
spread the sentiment to utilize the by products of tim- 
ber. Something must be done to utilize the waste. In 
Europe, and more especially in Germany and France, 
much attention is being paid to this as a matter of 
self-preservation. 

Mr. Powell related a number of humorous incidents 
in connection with the utilization of waste to point his 
argument as to the best methods of securing the highest 
value of the freight rates. 

Mr. Powell at this point tried to say goodnight, but 
was interrupted by great applause. 

Chairman Walker, who was formerly a railroad man, 
indorsed the rate explanations of Mr. Powell and said 
that it would not be bad to pass a resolution to ask 
the railroads to increase the rate on fiber board 50 
percent, if the roads can not reduce the rates on low- 
grade lumber which was a drug at the mills and could 
not realize enough from sales to pay for the freight to 
remove it, 

Mr. Powell—The proper method would be to manufacture 
this waste into small but useful stock right at the mills and 
increase its value so as to make it worth while as a shipping 
proposition. It is impossible to make a rate on low grade 
lumber, as it is impossible for the railroads to educate their 
freight handlers to tell the difference, as all lumber looks 
alike, and if they had a low grade rate there never would 
be any high grade lumber shipped. 

Mr. Beenett was of the opinion that the rate on fiber 
board package should be raised. He illustrated how it 
was interfering with the use of low grade lumber by 
citing the case of one concern in the country that used 
$200,000 worth of low grade stuff to make shipping 
cases and was now using fiber board to save the large 
difference in the freight. 

Several voiced the opinion that fiber board should pay 
a higher rate. 

Mr. Schmidt—In reference to cutting low grade into small 
merchantable lumber, we collect walnut of all short lengths 
and widths and ship it in our export trade to Europe, and I 
have just received a freight bill from New York with a 
charge of $3.60 a thousand for handling the short stuff. 

A general informal discussion resulted and on motion 
the meeting wes declared adjourned, 


Attendance. 
A. Schmidt, «. J. Allen, S. G. Boyd, 
W. T. Johnson, c, F. Shiels, S. W. Richey, 
hk. L. Gilbert. 1). Hinckley, A. E. Hart, 
G. M. Morgan, kK. J. Williams, George Fredericks, 
Kk. Stemmelin, Cc. S. Walker, T. C. Powell, 
Cc. Groves, W. 8S. Sterrett, M. R. Williams, 
J. I. Whaley, DD. C. Grittman, N. L. Heaton, 
J. L. Strickland, J. Watt Graham, R. McCracken, 
F. H. Duling, A. R. De Leon, J. A. Bolser, 
W. A. Bennett, li. R. Browne, L.. 8. Murdock, 
S. E. Giffen, J. N. Powers, Cc. F. Korn, 
G. W. Hand, W. H. Flinn, F, E. Linz, 
H. R. Welling, F. E. Radina, J. D. Serena, 
J. Van Orsdel, k. J. Thoman, M. R. Short, 
J. E. Dulweber, G. C. Ault, J. H. Wehry, 
Ferd Brenner, T. B. Stone, W. E. DeLaney. 


SOB 
R. J. Teague, of Durham, N. C., has just sold John 
Benson and Charles Lylerly, of Woodleaf, N. C., and 
William Lylerly, of New Hanover county, North Caro- 
lina, 900 aeres of timber land lying five miles from 
Durham, N. C. The purchasers propose to operate a 
35,000 capacity saw mill. 
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WASHINGTON SHINGLE MEN IN GET-TOGETHER SESSION. 


Would Abolish Transit Shipments—Advantages of Co-operation in Selling Emphasized-—Manufacturer Points Out Reasons—Methods Should Be Changed. 


EVERETT, WASH., Feb. 6.—The Snohomish County Shin- 
ele Grading Association and a number of shingle manu- 
facturers trom different sections of this state, held 
a ‘*get-together’’ session and dinner at the Masonic 
‘Temple in this city last night. The members and their 
guests gathered in the lodge rooms at about 7 o’clock 
and the meeting was called to order by President W. 
A. Kuhn. The secretary, D. A. Ford, explained that 
the only matter of business to come up was the elec- 
tion of a board of trustees for the ensuing year. The 
election was at once proceeded with, resulting in the 
election of A. H. Buck, Monroe; B. F. Wasser, Ed- 
monds; D. M. Clough, Everett; E. L. Heath, Hartford; 


W. A. Kuhn, Edgecomb; Guy Conner, Lake Goodwin, 
and A, M. Bailey, Snohomish. 


Immediately after the election the meeting was ad- 
journed and the company repaired to the dining room 
and disposed of an enjoyable repast. About 9 o’clock 
Secretary Ford introduced Mayor Roland Hartley, of 
iverett, as toastmaster. 

Mr. Hartley, who is a prominent shingle manutfac- 
turer, said that he again found himself honored by 
the shingle men of Snohomish county, as he had been 
on numerous previous occasions. He extended an in- 
vitation to lumbermen and shingle men on behalf of 
the city of Everett saying that the latechstring would 
always be out for lumber and shingle manufacturers 
as long as he was mayor. He stated further that he 
was greatly interested in the welfare of the business 
as a shingle manufacturer and hoped that the efforts 
ot the manufacturers in getting together ‘this way 
would be suecessful and that they would be able to get 
better prices for their product, for although he re- 
ceived, as many present knew, a very large salary as 
mayor, at the same time he could stand a little profit 
trom his shingle business. 

Mr. Hartley then introduced John MeMaster, of 
Seattle, as the ‘‘father of the shingle industry in the 
state of Washington.’’ 

Mr. MeMaster acknowledged the mayor’s compli 
ment and said that at the present time, the worst fea 
ture of the shingle business was the price. He ex 
pressed it as his opinion that some good had in the 
past been accomplished by the getting together of 
the shingle manufacturers but it seemed to him that it 
was harder for them to get together and really do 
things than any other class of manufacturers. He 
had been asked to tell how to make good shingles, 
but he would not dare to tell many of the men present 
how to make shingles as they no doubt knew more 
about it than he did. Many mills make good shingles, 
but some make poor ones, and poor shingles shipped 
east by a few mills do great harm to the whole in- 
dustry. Many millmen are looking for the best kind 
of a machine to make shingles, but as a rule the 
trouble lies not so much with the machine as with 
the way the machine is taken care of and the influence 
brought to bear on the workmen to make good shin 
zles. It would be as easy to settle the tariff question 
as to settle the question of which is the best machine 
on the market for making shingles. He said many 
manufacturers are to blame for not teaching their 
packers to pack well. The proper packing of shingles 
is a very important point. The John McMaster Shin- 
gle Company makes only stars and Mr. McMaster 
explained at length his ideas of packing Extra *A* 
shingles. He said the state of Washington has prob- 
ably the best timber in the world to make shingles 
from and these shingles should be well manufactured, 
well packed and earefully handled. This in his esti- 
mation was one of the secrets of success in the shingle 
business and would be a big factor in enabling the 
manufacturer to get better prices for his product. 

Roy Martin on Shingle Selling Agencies. 


The toastmaster then introduced Roy Martin, man- 
ager for the Commercial Shingle Company, Belling- 
ham. Mr, Martin’s subject was ‘‘The Advantages of 
Shingle Selling Agencies.’’ He said that about a year 
and a half ago he organized the Commercial Shingle 
Company, which handles the entire output of eight 
mills, whose purpose it was to make good shingles 
that would compete with British Columbia shingles. 
Mr. Martin said that this selling agency would only 
take in mills that would furnish well manufactured 
and well packed shingles. The agency was furnishing 
these kinds of shingles and the mills in the agency were 
getting better prices right along for their shingles than 
mills that were marketing their output independently 
or through jobbers. The mills in this agency do not 
sell a shingle except through the agency and in this 
is the power of the agency. Other selling agencies 
have not been so successful because the mills will sell 
part of their output to the wholesalers. Mr. Martin 
stated that Snohomish county manufacturers using the 
‘*‘nurple brand’’ were no doubt making good shingles, 
yet they could not get a premium price for these shin- 
gles as long as all the jobbers were able to furnish 
them to the trade. If all of the purple brand shingles 
made in Snohomish county were sold through one 
agency it could demand a price that the quality of 
the shingle demanded, but if a premium price is asked 
for purple brand shingles now, a customer will say 
that he can buy purple brand shingles from any jobber 
without paying the premium price. If impossible to 
form all into one company, make several organizations 
of different groups of mills and thus have a. few or- 
ganizations control practically all of the purple brand 
shingles. 


Mr. Martin said that from the way the shingle busi- 
ness was conducted the manufacturers must be ‘‘dead 
ones.’’ It reminded him of a story: ‘‘A groceryman 
owed a large bill to a wholesale house and was unable 
to pay it. A salesman for the house came around and 
the groceryman struck a bargain with him whereby he 
would take about 250 pounds of limburger cheese that 
the groceryman had on hand, in payment of the bill. 
But when the salesman came to ship it the railroad 
agent refused to take it because of the odor. The 
quick-witted salesman hit upon a scheme. He bought 
a coffin box, packed the cheese in it, and buying two 
first class tickets expressed the cheese as a corpse. 
After boarding the train, thinking that it would be 
worth while to carry the joke on out, he went back to 
the baggage car. The Irish baggage man said to him: 
‘So you have lost a friend, have you?’ ‘Yes.’ ‘Well, 
there is one consolation, you know he is not just in a 
trance.’’’ This, Mr. Martin said, expressed his 
opinion of the shingle manufacturers, generally speak- 
ing, ‘‘it is a cinch they are dead ones.’’ Mr. Martin 
explained further how Whatcom and Snohomish 
counties could form their organizations and what basis 
they could be handled upon. Martin’s address met 
with a great deal of approval and he was applauded 
roundly. 

Mayor Hartley next introduced J. A. Faleoner, of 


Everett, state senator, whose subject was ‘‘A Work- 
ingmen’s Injury and Compensation Law.’’ Mr. Hart- 


that 


ley said he personally, and he believed those 





ROY L. MARTIN, BELLINGHAM, WASH. : 
Manager Commercial Shingle Company. 


present, would like to see Mr. Falconer in the gover- 
nor’s chair where he could veto bad laws and help the 
more to get the passage of good ones. 


Personal Injury Legislation. 

Mr. Faleoner delivered a very able address on the 
subject of personal injury legislation, which he char- 
acterized as ‘‘a live topic’’? and one that the shingle 
manufacturer should be particularly interested in, as 
a man working about a saw for ten hours a day was 
more apt to receive an injury than in most’ any other 
occupation, and a large part of these workmen were 
skilled workmen and drew good wages and as such 
were entitled to fair compensation for the loss of life 
or limb. He said there would be a bill of some kind 
on this subject before the next legislature and that it 
was the duty of all manufacturers to acquaint them- 
selves with the merits or defects of this bill and be 
in a position to intelligently urge their representatives 
to pass or kill or amend this bill. Most of the Euro- 
pean countries are far ahead of the United States in 
this respect, and he thought it would be a fitting thing 
for the state of Washington to take the lead in this 
country and pass an effective and just law of this 
kind. The cost to the manufacturers would probably 
be about 2 percent, but this would be economy com- 
pared to court costs ete. under the present system. 

At this point the toastmaster proposed a toast in 
honor of the guests, to ‘‘Our sister city, Seattle,’’ 
which was pledged with enthusiasm. 


Urges Abolishing Transit Shipping. 


Cc. A. Jonnson, of the Seattle Shingle Company, Seat- 
tle, then presented the following views on the question 
of abolishing the present system of shipping shingles 
in transit and reconsigning them: . 


I believe the transit privileges should be abolished. 

1st. secause it is contrary to the wishes and best inter- 
ests of the lumber and shingle manufacturers, and 90 
percent have so expressed themselves by their signed peti- 
tions praying that the railroad companies abolish it. 

2nd. Because under the present system the business is 
not regulated by 
demand. 

3rd. Pecause the transit privilege affords an opportunity 
to speculate in the commodity, to the detriment of prices 
to the manufacturer. 

4th. Because it permits the mills to operate and ship a 
commodity at seasons of the year when there is no demand 
from the consumer. 

5th. Because there is no good reason why any manufac- 


natural trade conditions of supply and, 


turer should continue to make a commodity when there is 
no demand for it, as this is the stock that shows up as 
transit cars and an oversupply, bearing down the price 
when there is a demand. 

6th. Because the immense wealth of the state in stand- 
ing timber is being shipped east and we are not securing 
— in return to even clear the stumps from the new 
and. 

7th. secause this amount of transit and storage stock 
ranging from 500 to 3,000 cars is known to all concerned 
in the business, and is in sight at all seasons of the year 
showing up as an oversupply, as it has been offered to the 
trade every day since it left the Coast by whoever owns or 
controls it. 

It is unreasonable for the manufacturer to expect to get 
a fair price for his commodity while this stock is on the 
market unsold, and accumulating storage or demurrage 
charges. Last year there were 1,800 more cars consumed 
than were shipped from the Coast or, in other words, the 
demand exceeded the supply for the year 1909 by 1,800 
ears, yet the price was at rock bottom almost continually on 
account of the unsold stock in transit, which was 2,500 
cars January 1, 1909. Had this transit stock been disposed 
of when manufactured in 1908 and had the demand exceeded 
the supply during 1909 by 1,800 cars, would the price have 
remained at rock bottom? Yet during the spring of 1909 
the duty on Canadian shingles was increased 66% percent, 
which prevented these shingles being imported into this 
country. Even this did not make any difference in prices. 
The only time that this transit stock was consumed was 
the spring of 1907, when the railroads put an embargo on 
ull forest products for several months, and the transit stock 
was disposed of and the price then was regulated by the 
demand. ; 

Last year there were over 10 percent of the manufacturers 
failed and as many more sold out for what they could get 
to pay their debts. Others have boarded up their mills and 
will never operate them again under the present condition. 
I believe that almost any shingle mill in the state can be 
bought for 50 cents on the dollar. This is a deplorable 
condition, but it will prevail just as long as the transit 
privilege is in force, as the price of shingles must remain 
at cost or lower during this period. 

Some people claim that the poor condition prevailing 
in the shingle business is entirely due to the overproduction, 
which is true under the present system, but not so if the 
transit privileges are abolished. The American manufac 
turers of any commodity can overproduce in their respective 
lines if they should work their plants to their capacity. 
Therefore, the shingle business is no exception in this 
respect, and it is conceded that we have reached the limit 
ot production. 

Kailroad companies have induced and aided the various 
mills to locate along their respective lines, and should help 
to correct this evil that is so ruinous to this industry, yet 
a prominent gentleman directing the affairs of one of ou 
transcontinental roads said that the alternative would be 
worse than the present system. Ile probably overlooked the 
fact that 527 lumber and 360 shingle manufacturers had 
expressed their opinions by attaching their signatures to a 
petition asking the railroads to get together and abolish 
this privilege, and these manufacturers should be credited 
with some degree of knowledge concerning their own 
business. 

I hope I have made this plain and that everyone, whethei 
directly interested in this particular line of business or not 
will see the justice of my contention and lend his support 
in correcting this evil, thereby bettering the condition of th: 
manufacturers and the state generally. 


At the conclusion of Mr. Johnson’s address he offered 
to answer any questions on the subject and several! 
present took advantage of this opportunity and the 
subject was discussed at some length. Mr. Johnson’s 
views were unanimously approved and Mayor Hartley 
said that he thought he had hit the nail on the head 
and that he held the same views on the subject. 


Lumber Selling Agency. 

Jerry Startup, of Seattle, was then called upon to 
speak of the Lumber Manufacturers’ Agency and the 
benefits that have been derived from it. He first took 
occasion to agree with Mr. Johnson on the transit 
shipment question, but said that there was not so much 
trouble with transit shipments of lumber from the 
Coast, although there had been found to be a good 
many cars of lumber in transit lately. He stated that 
the idea of the agency was to make it possible for 
the mills in the agency to get good prices for their 
lumber. This they were able to do because of the 
facilities for filling any kind of orders. If some con- 
cern had a very large order that it: wanted filled the 
agency with its large capacity could take the order 
and fill it promptly. The agency was organized in a 
small way with a nominal capital to do business on a 
5 percent basis. It has been very successful, having 
a large surplus and declaring dividends. The mills 
always get their money and get it every ten days. If 
there are any losses on account of bad accounts, the 
agency stands the loss out of the commissions and the 
mill does not lose. He said that southwestern Wash- 
ington is now setting the pace for good prices and that 
the agency was one of the principal causes for this. 
Mr. Startup said he didn’t see why a shingle selling 
agency couldn’t be just as successful and enable the 
shingle manufacturers to get prices that would allow 
some profit to the mills. The strong point to make in 
this connection is the low cost of selling in this way. 

D. A. Ford was the next speaker of the evening. 
Mr. Ford addressed his audience as ‘‘Fellow suffering 
shingle manufacturers.’’ He spoke briefly of the or- 
ganization of the shingle grading association and what 
it has accomplished. He told of the introduction of 
the purple brand and how the association has tried 
to find and correct faults. He spoke of the unsatis- 
factory way of adjusting claims under the present 
system and stated that the association had decided to 
send a representative east to adjust claims by going 
to the yard where the car in question was and in- 
specting the entire shipment. He said the association 
would be glad to furnish the stamp to any mill making 
uptograde shingles. Mr. Ford also told of the decision 
of the committee on the transit question and stated 
that the manufacturers should urge all commercial 
bodies to go on record before the interstate commerce 
commission as favoring the abolishing of the privilege. 


ace 


eae eee eed 





910. 


d. 


re is 
p as 
price 
tand- 
uring 
new 
stock 
orned 
year 
o the 
ns or 


2,500 
posed 
eeded 

have 
1909 
reent, 
» this 
srices. 
1 was 
go on 
stock 
yy the 
turers 
ld get 
is and 
dition. 
‘an be 
orable 
ransit 
‘emain 
vailing 
uction, 
if the 
nufac 
ective 
pacity. 
nh this 
> limit 
various 
d help 
ry, yet 
of our 
uld be 
‘ed the 
rs had 
s toa 
abolish 
redited 
r own 
vhethe: 
or not, 
support 
of the 


offered 
several 
nd the 
nson’s 
lartley 
e head 


pon to 
nd the 
st took 
transit 
o much 
ym the 
a good 
ed that 
ble for 
r their 
of the 
ne con- 
led the 
> order 
od in a 
Ss on a 
having 
e mills 
uys. If 
nts, the 
and the 
. Wash- 
nd that 
or this. 
selling 
ble the 
d allow 
nake in 
lis Way. 
vening. 
uffering 
the or- 
nd what 
stion of 
as_ tried 
unsatis- 
present 
cided {0 
y going 
and in- 
ociation 
making 
decision 
1 stated 
nmercial 
ommerce 
rivilege. 





FEBRUARY 12, 1910. 


AMERICAN LUMBERMAN 





Toastmaster Hartley then asked C. J. Flack, of Seat- 
tle, to speak of the ‘‘ Benefits derived from codperative 
selling.’? 

Mr. Flack, speaking of the Seattle Shingle Manu 
facturers’ Agency, said: ‘‘Mr. Ford has told you to 
join this agency and I want to say amen to that.’’ He 
went on to say that there were two ends to the busi- 
ness. He knew very little about the manufacturing 
end and he believed that some of the manufacturers 
knew very little about the selling end. As to co- 
operative selling, Mr. Flack said: ‘‘There are per- 
haps 450 to 500 shingle mills in the state and almost 
that many bidding to find how low they can make the 
price. Take, for instance, the large numbers of apple 
growers on the other side of the mountains, they are 
not in this condition. If you go to buy some apples 
you will ftnd that they are all about the same price. 
The growers do not say what will you give me. They 
make the price themselves according to the supply 
and demand. This does not just happen this way—it 
is through codperation.’’ Mr. Flack cited many other 
instances of the value of codperation, stating that 
with an organization you can set the price and not 
go around saying ‘‘what will you give me?’’ He 
stated that the retailers are in favor of the manufac- 
turers setting the price at a certain point and then 
living up to it and keeping it there. Mr. Flack sug- 
gested that all of the purple brand mills organize and 
sell their products through a minimum number of chan- 
nels. He said the Shingle Manufacturers’ Agency has 
heen organized only a few months. It has nine 
mills and is making good headway and could handle 
fifty or 100 mills at much less proportionate cost. In 
that case it could make the price. If enough mills 
would join the agency, it could be made as successful 
as the Lumber Manufacturers’ Agency, Centralia. Mr. 
lack then asked Mr. Kuhn, the president of the 
ageney, to tell what the agency had accomplished so 
far. 

Mr. Kuhn, among other things, said that the mills 
had been able to get about 5 cents more than the 
highest going price the jobbers were quoting and he 
further pointed out that if more mills would organize 
or join the organization, how much more benefit could 
be obtained. He said there was a smaller number of 
claims and much more satisfaction. 

Norman Lind, of Everett, was introduced by the 
toastmaster as one of the large manufacturers of 
shingles. 

Mr. Lind, whose extreme modesty is a well known 
trait, said that he was not much of a manufacturer 
and less of a speaker, but that he was very much in- 
terested in getting good prices for his products. At 
the present, he said, he is very much interested in 
the question of abolishing the transit privilege, and is 
heartily in favor of putting the question up to the 

Interstate Commerce Commission, and hopes that it 
will be decided in favor of the manufacturer. He said 
that the only drawback to having the Interstate Com- 
meree Commission pass on the question, would be that 
if it abolished the custom by a ruling to that effect 
and afterward the manufacturers wanted to go back 
to the old custom, it would be impossible to do so. 
Mr. Lind also expressed as his opinion, in the manu- 
facture of shingles, the system on the coast of making 
shingles a primary product, and cutting up good clear 
logs to make them, was wrong. They should be con- 
sidered a by-product and in this case the output might 
he curtailed to a certain extent. 

Other speakers were John Munroe, of Sedro Wooley; 

D. H. DeCan, Bellingham, and F. T. Pingree, Ehrlich, 
Wash, 
_ Mayor Hartley in closing thanked the shingle manu- 
facturers for the honor conferred on him by making 
lim the master of ceremonies for the occasion, saying 
that he considered it an honor to preside at any 
meeting of lumbermen. 

The shingle men dispersed shortly after midnight, 
full of new ideas and good resolutions and with the 
feeling that some action will be taken in the near 
future that will put the shingle business on a paying 
basis. 

Those Present. 
I’. O. Olwell, Everett; W. H. Proctor. 
J. G. Startup, Seattle: Lbr. Manufacturers’ Agency. 
James Lewis, Everett; secretary Everett Business Men's 
Association. 
. Carlson, Everett ; Carlson Bros. Co. 
&. Eggert, Getchel: Eggert Shingle Co. 
'. H. Hartley, Everett; Hartley Shingle Co. 
W. J. Munro, Sedro Woolley ; Grand Rapids Shingle Co. 
Rt. L. Martin, Bellingham; Commercial Shingle Co. 
I’. T. Pingree, Ehrlich, Wash.: Pingree-Day Milling Co. 
A. H. Buck, Monroe; Monroe Mill Co. 
©. Bancroft, Everett, Wash. 
\V. W. Caskey, Sedro Woolley; Green Shingle Co. 
Charles E. Russell, Everett; Russell Mill Co. 
William Murphy, Everett; Eclipse Mill Co. 
Norman Lind, Everett; Nelson Neal Lbr. Co. 
)). A. Ford, Everett; Washington Shingle Grading Assn. 
“. A. Johnson, Seattle; Seattle Shingle Co. 
“. H. Voorhis, Hartford; Heath Shingle Co. 
0. H. Lee, Maltby; O. H., Lee Shingle Co. 
Roland Hartley, Everett; Clough-Hartley Co. 
|. G. Levison, Stanwood. 
John MeMaster, Kenmore; John McMaster Shingle Co. 
J. A, Falconer, Everett ; timber broker. 
A. M. Bailey, Cascade Lbr. & Shingle Co. 
N. A. Kuhn, Edgecomb ; Edgecomb Mill Co. 
5. F. Wasser, Edmonds; Queen Mill Co. 
(i. Hl. Mowat, Edmonds; Mowat Lbr. Co. 
\ug Holmquist, Monroe; Woods-Creek Min. Co. 
(. J. Flack, Seattle; Shingle Manufacturers‘ Agency. 
1). MH. DeCan, Bellingham; D, H. DeCan. 
I’. L. Hild, Sisco; Sisco Mill Co. 
George W. Bonsir, Skagit Bay Mill Co. 
J. E. Metcalf, Grasmere Shingle Co. 
lt. Roggenstrop, Baker; Black River Lbr. Co. 
Charles Wilson, Edgecomb: Summit Mill Co. 
R. I. Heath, Cicero; Heath Shingle Co. 
J. V. Larson, Bryant; J. V. Larson Mill Co. 
J. I. Allen, Everett ; Ebey Shingle Co. 
I. R. Vigor, Seattle. 
J. H. MeWilliams, Everett; McWilliams & Henry. 
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Elaborate Banquet Officers Elected—-Odd Lengths Treated in Able Paper from Dealers’ View- 
point—Claimed Millman Profits at Expense of Dealer. 


—_—~ 





St. Louis, Mo., Feb. 8.—The Lumber Dealers’ Asso- 
ciation of St. Louis held its annual business meeting 
and banquet at the Planters’ hotel the evening of Feb- 
ruary 3, with President R, E. Gruner presiding and a 
full membership present. After an elaborate menu had 
been served, the annual reports of officers and various 
committees were read and business of a routine nature 
disposed of. The following officers were elected: 

President—James Prendergast, of the Prendergast Lumber 
Company. 

Vice president—R. M. Johnston, of the Banner Lumber 
Company. 

Treasurer—Louis Essig, of the St. Louis Lumber Company. 

Secretary—John B. Kessler. a 

Short talks were made by R. E. Gruner, William 
Boeckler, Julius Seidel, J. A. Reheis, James Prendergast 
and others. 

Odd Lengths. 

The feature of the evening was a paper by Julius 
Seidel on the odd length movement, a particularly timely 
subject. ‘The paper follows: 

In the discussion of so important a subject as the cutting 
of certain commodities of lumber in odd lengths, that is, 
cutting lengths one foot apart in place of two feet apart, as 
heretofore practiced, we are confronted with a new and most 
radical departure from what has been. We naturally seek 
the cause, necessity and effect. 

The cause—This movement is one that has had its advo- 
cates with but one department of the lumber business—tne 
manufacturing end. Although be it said to the credit of 
many millmen that they do not all agree with the proposi- 
tion as at present proposed. 

Branches of the Lumber Business Defined. 

In the lumber business there are naturally many links 
from stump to finish. The felling of the tree and its reduc- 
tion to commercial sizes is the first step. The distribution 
by the dealer is the next step, and the last or third step 
is that of the consumer who fits it in size or length to the 





JULIUS SEIDEL, ST. LOUIS; MO.; 
The Julius Seidel Lumber Company. 


many purposes of the building industry. I say building 
industry because the lumber affected is that which concerns 
the yard and building industry and does not affect that 
which enters directly from mill into factory uses. The 
dealer, therefore, is the second link in the chain and his duty 
that of getting a supply from the mills producing. He is 
supposed to keep on hand every conceivable size, grade, kind 
or length of lumber that enters into every ramification of the 
building business in his locality. He should make a study 
of what the trade wants and endeavor to fulfill their wishes. 
Having his pulse upon the situation he is in better position 
to study the effects of this move. 

I am free to say, therefore, that the way the manufac- 
turers have handled the odd lengths proposition has been 
both ill-advised and to the utter disregard of the opinions of 
the dealer or the demands of the comsumer; in fact, the 
advice of either has never been sought. Personally, I am 
free to say that it is the most wasteful proposition that has 
ever been proposed. 


Not a Move for Conservation. 


There have been many changes made in the manufactiring 
of lumber as well as in the grading of lumber which have 
been to the interest of the manufacturer and still not to the 
detriment of the dealer or thé consumer. For instance, the 
matter of thickness; we found that 13-16-inch boards would 
answer the requirements, just as well as did the full inch, 
without any injury being done to the yard or to the con- 
sumer. This move was one in the strict sense of the word, 
therefore, for conservation. We have seen how the manu- 
facturer has reduced to narrower standard widths all kinds 
of lumber in order to enable him to take advantage of the 
clear edgings, and this, too, has not been detrimental to any 
interests, although to his interest. In the matter of lengths, 
too, we find that where formerly there was a heavy demand 
for 16-foot lumber there is today a greater leeway given in 
the matter. using lengths ranging in multiples of 2 feet, 
from 10 to 29 feet. The manufacturer has been able to dis- 
pose of all his lengths, some of which formerly were un- 
salable, and was assisted in promoting this proposition by 
his humble agents, the yard dealers, who, however, by so 
doing were compelled to keep a much larger stock than for- 
merly they did and use more care in distributing the lengths 
to the parties that could use them without waste. This 
movement was a hardship to the dealer on account of the 
additional money invested in greater assortment of lengths 
and the additional care and responsibility that was required 
to keep a iarger assortment than formerly so that his stock 
of all lengths would always remain complete by very careful 
manipulation. 

The building trade has conformed its work to the produc- 
tion of the lengths as heretofore manufactured, namely, 
multiples of 2 feet, and we find that in figuring out the 
proper spacing for joist, studding etc. they have been guided 


by the sizes available and the strength of the lumber ag 
manufactured. ‘The size of the rooms, their hight and width 
and other matters of this kind appertaining to building have 
been largely and we might say positively determined and 
buildings are generally planned to use lengths as now carried 


Conserving of Greater Profits. 


Closer spacing of joist or studding to satisfy the manu 
facturer, that is, making joist or studding 12 inches apart, 
is hardly to be considered. and the furnishing therefore of 
odd lengths for flooring or siding is not as is flaunted by the 
manufacturer a support of the conservation of our forests 
but is clearly a matter of conservation of greater profits to 
the millmen by producing a greater quantity of clear lumber 
to the absolute and positive loss of everybody else except 
themselves. ‘The odd lengths that they propose to cut can 
not be used without waste, and where the mill end profits 
by cutting off one foot on the end of a 14-foot common 
piece to create a 13-foot clear piece, the consumer is forced 
io waste a great deal more in order to make it fit on the 
common standard of spacing by another cutting. 


The Old Story of the Tailor Using His Patches. 


| have seen books that have been published showing that it 
is possible to use all kinds of scrap lengths for siding o1 
flooring and I am amazed that this should be put up as an 
urgument to an intelligent public as convincing. 

We all know that we have unsalable stock in our yards 
occasionally that can be used for scrap work of our own, if 
we are contented with it, although we will not say and can 
not say that it makes a perfect job or compares with the 
superior job done with longer material. 

The trimming out of lumber is done for one purpose only ; 
that is to raise the quantity of “clears” that are gotten out 
of a piece. It makes a difference, however, at which end the 
trimming is done. If the trimming is done at the mill end 
and the trade can be induced to take lengths from 5- to 
9-foot at the price of the longer stuff, the profit naturally 
goes to the manufacturer. If the trimming is done at this 
end the man that does it gets paid for his work, provided he 
cares to cut long timber into short stuff. At the price of 
labor today, however, for skilled mechanics we find that the 
grade is ordered for respective purposes with a view to 
avoid as much cutting as possible. At 60 cents an hour they 
do not want to do much trimming for clears or cutting 
irregular lengths to standard. 


Random Lengths in One Bundle. 


There has been a movement on foot, especially on the west 
voast, that in order to force the issue the manufacturers 
intend to make long bundles and slip in short lengths whether 
or no. It is not to the credit of our trade to resort to such 
adroit methods. If the time has come that we must insist 
upon having the consumer use a certain portion of short 
lengths to obtain the longer ones, then for goodness sake let 
us be men enough to tell him so and not attempt to “sneak 
one over him.’ If we adopt this method it would be neces- 
sary for the consumer to cut open every bundle of siding on 
his job before he could commence to use any of it so that 
the short tengths can be used to the best advantages at cer 
tain points. This method has been tried before by hardwood 
flooring companies, but was promptly discontinued, and for 
very good reasons. At the same time we find that the hard 
wood flooring manufacturers that have taken the initiative 
of cutting odd lengths never have taken the radical steps 
that are being taken by the manufacturers of other woods. 
In producing and matching ends it was a big impetus in 
helping them to promote this end of their business. The 
movement, too, was only on flooring stock, which is used 
over and under floor. 


The Loss of Odd Lengths to the Dealer. 


Now, to conclude, I believe that I have shown that the 
loss of the odd length movement would fall entirely on the 
yard interests. We will be compelled to accept of odd 
lengths and would have to pass them out to the trade as 
best we could and stand the loss ourselves. I would posi- 
tively say that odd lengths over 10 feet are not to be coun- 
tenanced. I would say that in the matter of bevel siding a 
small percentage not to exceed 10 percent should be ad- 
mitted in 6-, 7-, 8- and ¥-foot. I would say that on flooring 
a certain percentage of short lengths not to exceed 5 percent 
for the present should be allowed; these lengths, however, 
to run 6 and 8 feet only. The same to apply to ceiling 
and partition stuff or drop siding. No short lengths on 
finish to be admitted, becuuse lumber yards do not enter 
the field for trimmed finish, the planing mill having stepped 
in and taken this trade away owing to the advancement in 
doing work by machine cheaper than by hand. 

The Settlement to Be by Mutual Interests. 
lersonally, I have always felt that the distributer of 
lumber is doing for the manufacturer what in most cases 
he can not do himself, that is, selling his product to the 
consuming public. 

There should be a more get together spirit between pro- 
ducer and dealer with a view of disposing of this question 
tairly, fearlessly and equitably, and to this end I would give 
my hearty support. I feel that the manufacturer is often 
misjudged but the same must also be said in behalf of the 
retailer. I had the-pleasure of working for both interests, 
the manufacturer and the retailer; my experience with both 
having covered a period of twenty-eight years, one might 
say a lifetime. : ; ‘ 

I trust that you will accept my expressions in the spirit 
in which they are given, namely, to settle this question to 
the best interest of all concerned. 

BBB BD DDD DD DI 

The T. D. Kellogg Lumber & Manufacturing Com- 
pany, of Antigo, Wis., is going to put in a railless rail- 
way seven miles from its lumber camp to its mill at 
Polar, Wis., to haul its winter cut of logs. The tracks 
will be made of ice well rutted for the runners of tlie 
big logging sleighs and the ice will be made and kept 
in repair by a huge sprinkling sleigh after the usual 
fashion in the northern woods. The motive power of 
the train of sleighs will do the work of 100 horses. 
The company is now making twenty-one sleighs at its 
shop—seven to be on the road, seven loading and seven 
unloading. There are only about thirty-four of these 
railways in operation in the United States, The engine 
is manufactured by a Green Bay concern. 





Type ‘‘T’’ transformers are described in bulletin 
5270 just received from the press by the Western Elec- 
tric Company, of New York. The bulletin contains 
complete information concerning the essential parts 
and the illustrations show the features of design and 
construction. Upon request a copy will be mailed to 
any address. 
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ASSOCIATION INTELLIGENCE. 


WILL AMEND BYLAWS. 

PORTLAND, OrE., Feb. 5.—At the annual meeting of 
the Oregon & Washington Lumber Manufacturers’ As- 
sociation February 19, several suggestions for -amend- 
ments to the association’s bylaws will be made and in 
all probability adopted, as they have been carefully con- 
sidered by the directors. One of the most important is 
to the effect that there shall be a board of directors, 
Which shall consist of twelve members, who shall be nom- 
inated as provided and shall be elected from the active 
membership of the association, on a rotary system, the 
term of otiice being three years, with the understanding 
that at the initial election four directors shall be elected 
for three years, four for two years‘and four for one 
vear. At the annual meeting of stockholders four direct- 
ors shall be elected and the annual reports presented. The 
lireetors so chosen shall hold their office until their suc- 
cessors are elected and qualified. 

[n this connection the report of the nominating com- 
ittee for the coming election is also announced, as 





We beg to submit to you the following report of a meeting 
f the special committee of the association which was elected 


lust regular meeting for the purpose of placing in 

tion a board of directors to be voted upon at the 
meeting of the association. 

r to the association suggestion to revise the bylaws 

per copy herewith formulated by the secretary, which in- 
udes in proper order amendments made during the last 

year, and also a new amendment calls for an increase in 
e board of directors from five to twelve directors. From 
t 1 board of directors shall elect a president, four vice 

and a treasurer. 

Assuming indorsement of the amendment at the next meet- 









ing in regular form, we do hereby nominate the following 
directors, leaving the matter of long and short term in the 
initial board to decision by casting lots: 

L. J. Wentworth, G. B. McLeod, 











A. C. Dixon, t. A. Cowden, 

G. T. Gerlinger J. H. Chambers, 

I’. C. Knapp, Cc. K. Spaulding, 

O. M. Clark, J. P. Miiler, 

Cc. W. Thompson, W. B. Mackay. 

fhe committee gave the matter a good deat of careful 
o leration and believes it will be to the best interest of 
the association to carry out these recommendations. 
Lk. D. KIinGsLtey, Chairman. 





LADIES’ NIGHT WITH NASHVILLE BUILDERS. 

NASHVILLE, TENN., Feb. 9.—The first annual ‘‘ ladies’ 
night’’ of the Nashville Builders’ Exchange was an 
entire success. It was in the nature of a modern ball 
for the entertainment of the wives and female relatives 
and friends of the members of the exchange. ‘‘ Ladies’ 
ight’’ will be an annual event. An orchestra furnished 
e and dainty refreshments were served. The affair 
vas in charge of a committee composed of J. A. Daugh- 
erty, J. O. Wallace and J. S. Minton. 

NEW YORK LUMBER TRADE ASSOCIATION 

BANQUET. 

New York, Feb. 7.—The annual banquet of the 
New York Lumber Trade Association was held Thurs- 
way evening in the grand ballroom of the Waldorf- 
Astoria. About 300 lumbermen were present, including 
members of the New York Lumber Trade Association, 
their guests and wholesale friends. This affair is the 
biggest social event in the local trade during the year 
and is always looked forward to with keen anticipation. 

Preceding the dinner the lumbermen met in uniformal 
reception and .renewed acquaintances and met new 
friends in the trade. Promptly at 7 o’clock the doors 
vere opened and the guests filed into the banquet hall, 
which was elaborately decorated, and the arrangement of 
the small tables in the grand ballroom presented a beau- 
tiful sight. An excellent repast was served, accompanied 
usic, and singing followed. There were no speeches 
and immediately after the dinner President Russell J. 
Perrine called the assembly to order and announced that 
he balanee of the evening would be in charge of the 
entertainment committee, consisting of A. P. Bigelow, 
Walter Adams and J. D. Crary. An excellent and well 
irranged entertainment was provided and enjoyed into 
vell toward midnight. 
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LUMBERMEN TAKE HOLD IN PUBLICITY 
MOVEMENT. 

\iemPHIS, TENN., Feb. 7.—The Lumbermen’s Club 
will join the Bureau of Publicity & Development in its 
efforts to attract industries to this city and to increase 
the population and business of Memphis. This move- 
ment for advertising the city’s industrial advantages was 
launched under the auspices of the Business Men’s Club. 
Efforts are being made to raise $50,000 to defray all 
expenses of the publicity campaign. 

At the last meeting of the Lumbermen’s Club, C. D. 
Hendrickson introduced a resolution providing for the 
appointment of a committee of five to solicit funds and 
to use every effort to attract hardwood consuming indus- 
tries to Memphis, in order that hardwood consumption 
in Memphis might be more in keeping with the enormous 
production of rough lumber. ‘This matter was referred 
to the publicity committee. The latter took up the sub- 
ject during the last two weeks with the Bureau of Pub- 
city & Development and decided that it would be bet- 
ter for the club to join in the movement launched by 
the Business Men’s Club rather than to set on foot a 
movement of its own. The Lumbermen’s Club will have 
representation on the executive committee of the pub- 
licity bureau and it will have a voice in the management 
of the affairs of this bureau. 

The Lumbermen’s Club, by introducing this movement 
and deciding to join with the Business Men’s Club, will 
not put up any money as an organization. Its members, 
however, will be called upon to make such contributions 


as they may see fit. The annual banquet of the club will 
be held at the Hotel Gayoso the evening of February 21. 
The wives, daughters or sweethearts of the members will 
attend. 

Three associate members were elected: W. E. Hoshall, 
of Hoshall & McDonald, New Orleans, La.; John Me- 
Donald, of McDonald Bros., Helena, Ark., and W. T. 
Updegraff, of the Helena (Ark.) Hoop Company. Mr. 
Hoshall was the first secretary of the Lumbermen’s Club, 
this organization having been launched in his office in the 
late 790s. 

J. W. Thompson, one of the trustees of the National 
Wholesale Lumber Dealers’ Association, succeeded in put- 
ting through a motion providing for the appointment of 
a committee of three to attend the annual of that body 
as representatives of the Lumbermen’s Club at Cinein- 
nati, March 2 and 3. Mr. Thompson was enthusiastic in 
his praise of the splendid work being done by the 
National Wholesale Lumber Dealers’ Association and he 
urged that the delegation from Memphis be large 
enough to be thoroughly creditable. 

Resolutions regarding the recent death of I. M. Dar- 
nell, president of the Darnell-Taenzer Lumber Company, 
were presented by the proper committee and promptly 
adopted. Copies were ordered spread upon the minutes 
of the club and also forwarded to the family of the de- 
ceased. 


BRITISH COLUMBIA LOGGERS SEEK REFORMS. 

VaNcouveER, B. C., Feb. 5.—The British Columbia Log- 
gers’ Association sent a deputation to Victoria this week 
to bring several matters of interest to the notice of the 
government. Easier examinations for donkey engineers 
and certain changes in the scaling regulations are to be 
asked for. It is also hoped to induce the government to 
permit any genuine logger who owns a logging outfit and 
whose claims are already cut over, to stake small tracts 
of unalienated timber lands that were missed in the last 
staking. Many of these tracts can be logged profitably 
in connection with an adjoining claim, while it would not 
pay to open up skid roads on them separately. At the 
annual meeting of this association the following officers 
were elected: 

President—C. A. McKinnon. 

Vice president—J. A. Smith. 

Secretary-treasurer—D. J. O’Brien. 








TO DEMONSTRATE YELLOW PINE’S FINISH- 
ING QUALITIES. 

MONTGOMERY, ALA., Feb. 9.—Plans whereby a yellow 
pine finishing exhibit may be placed in the rooms of 
the Chamber of Commerce of Birmingham to show what 
the state is capable of in the production of yellow pine 
material were discussed at a meeting of the Alabama- 
West Florida Lumber Manufacturers’ Association, which 
met in this city today at the Exchange hotel. It was 
decided that ¢mmediate steps should be taken to secure 
the necessary space and suggestions were made that each 
lumberman present should lend his aid in the matter of 
making the exhibit as attractive as possible. 


“E. S. More, River Falls. 


Owing to the nearness of the annual meeting of the 
association, which, it was decided, should be held March 
9 in Montgomery, today’s meeting was brief. A can- 
vass of those present showed that the lumber situation 
was about as good as could be expected. The following 
were present or represented: 


Jackson Lumber Co., Lock- J. B. Conrad, Glenwood. 


hart. J. H. Eddy, Birmingham. 
D. H. Morris & Co., Norma. James C. Williams, Eleanor, 


H. Stanley, River Falls. Fla. 

M. Y. Lovelace, Brewton. J. I’. Hughes, Sumter. 

I’. E. Mayner, Panway, Fla. 
Rk. D. Crum, Maplesville. Elwood C. Harrell, Tipton, Ga. 
John R. Walls, Atlanta, Ga. Arthur C. Wood, Montgomery. 
J. M. Lide, Selma. J. G. MeGowan, Chapman. 
A. M. Lide, Selma. 





CINCINNATI FURNITURE EXCHANGE MEETS. 

CINCINNATI, OHIO, Feb. 8.—The Cincinnati Furniture 
Exchange held its February meeting at Ahlbrand’s cafe 
Tuesday afternoon and heard favorable reports from its 
committee on a permanent furniture exposition build- 
ing in this city. Paul Schirmer, of the entertainment 
committee, reported everything in readiness for the big 
euchre at the North Cincinnati Turner hall Saturday 
night. A large number have signified their intention to 
be present with their ladies. The euchre will be followed 
by a dance. The officers for 1910 were installed, as 
follows: 

President—Henry Hoffeld. 

First vice president—J. F. Dietz. 

Second vice president—A. G. Steinman. 

Treasurer—F rank B. Werscel. 

Secretary—John Wolf. 

The president has named the following committees: 

Entertainment—Paul Schirmer, chairman; John Wolf, 
secretary ; J. E. Dulweber, F. H. Uchtman, H. A. Lloyd. 

Travsportation—J. F. Dietz, chairman; A. G. Steinman, 
Frank B. Wersel, jr. 

Finance—Theodore Groene, chairman; E. C. Feuss and 
Ht. TT. Kemper. 

Iexecutive—F. H. Ballman, chairman; J. Dornette, jr., 
Ik. Kuhlman. 

The Shrimpton Lumber Company and the Heine & 
Beck Company were elected to membership. 


GREAT PORTLAND CEMENT PLANT. 

The pictures given below are two of several that came 
in too late for the issue that contained the Lumbermen’s 
Portland Cement Company’s plant at Carlisle, Kan. 

One of these shows the stockholders standing near one 
of the great cylinders the company has installed in its 
cement plant. The other is a photograph of the main 
building which contains storage room for the raw product, 
drying kiln, grinders ete. 

This shows the completion of that part of the plant 
up to February 1 of the present year. This building 
with all the others is being rapidly completed and the 
machinery installed as rapidly as it can be made and 
delivered, 

The company expects to be making cement by May 1 
next and hopes to place it on the market within a month 
after that date. 














MAIN BUILDING OF THE LUMBERMEN’S PORTLAND CEMENT COMPANY, CARLISLE, KAN. 





STOCKHOLDERS OF THE LUMBERMEN’S PORTLAND CEMENT COMPANY, CARLISLE, KAN. 
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WESTERN PINE MANUFACTURERS’ ANNUAL. 


Prosperity Evident Through Contrasts— Official Reports on Accomplishments and Conditions Past and 
Present—Exhaustive Committee Work—Transportation, Grading, Odd Lengths, Terms of 
Sale and Other Live Subjects Handled—Election of Officers and the Atten- 
dance—Fun at a Banquet and at a Hoo=-Hoo Hurrah. 


SPOKANE, WASH., Feb. 2.—Quite’ a contrast to the 
trade situation facing the lumber manufacturers of the 
Inland Empire a year ago is the outlook today, as nearly 
a hundred millmen trom nearly every section of eastern 
Washington, eastern Oregon, Idaho and Montana 
assembled this morning at the convention hall of the 
Chamber of Commerce in the Hutton building for the 
fourth annual meeting of the Western Pine Manufac- 
turers’ Association, organized four years ago, to succeed 
the Western Pine Shippers’ Association which had been 
in existence over three years previous. 

Although the manufacturing of pine, larch and fir 
lumber in this great district is young, by organized effort 
great things have been accomplished in a little over seven 
years by men who understand the lumber game and know 
it can be played much better by working together than 
separately. Many of these millmen had been brought up 
in the old Mississippi Valley Lumbermen’s Association 
senool, and they have borne the brunt of the pioneering 
association work out here. 

So, when the situation was canvassed at today’s meet- 
ing it was found that not since the memorable panic of 
1907 has the lumber business in the Inland Empire been 
in as good condition as it is now nor the outlook brighter. 
Contrary to the probable idea of eastern buyers, stocks 
of lumber are light, badly broken, and what lumber the 
mills have on hand is newly sawed and will not be in 
shipping condition until along in the spring. There is no 
white pine lumber to be had, and stocks of western pine 
and larch are green. ‘The demand is strong, yards in the 
middle West being in the market for heavy supplies, and 
in three years there have not been as many buyers from 
the middle West and East in this market, in person, as 
now. 

Facing this situation, the millmen appeared happy as 
they gathered in meeting today. Their association, too, 
is now strongly established, and is recognized throughout 
the country as one of the leaders. This has been accom- 
plished through the labors of efficient association workers 
who received their training in the East, and by the faith- 
ful work of R. A. Kellogg, who has been secretary since 
the formation of the original organization over seven 
years ago and who now retires to engage in the lumber 
business in Spokane, being succeeded by A. W. Cooper, 
who today participated in his first association meeting 
as secretary. 7 

The new secretary of the Western Pine Manufacturers’ 
Association, A. W. Cooper, is a man of technical expe- 
rience in forestry matters being a graduate of the Yale 
School of Forestry. Prior to 1907 he spent four years 
with the Forest Service in this capacity and in various 
parts of the country. He was ‘superintendent of wood- 
lands for the Delaware & Hudson Railway Company in 
northern New York for one and one-half years, and prior 
to his taking hold of the association work of the Western 
Pine Manufacturers’ Association was with the Forest 
Service at Missoula, Mont., in charge of the department 
of timber sales. He goes into the secretary’s office with 
an extended acquaintance and years of special training 
that should be of considerable value to him in aiding him 
to help mold the destinies of the Western Pine Manu- 
facturers’ Association. 

Features of today’s meeting were the number of inter- 
esting reports and addresses and the almost unanimity 
of opinion regarding subjects of interest. A practical 
move was made in the reélection of the old officers, in 
recognition of their earnest efforts during the past year, 
and it was particularly a tribute to and indorsement of 
the able administration of President J. P. McGoldrick. 


President’s Address. 

The meeting was called to order at 10.30 a. m. by 
President J. P. McGoldrick and Secretary Cooper ca!led 
the roll, showing a large attendance. Following the roll- 
‘all, President McGoldrick presented his annual address 
treating of the lumber industry in the Inland Empire 
erritory and the association’s affairs during the last 
rear. His address follows: 


The present annual meeting of our association marks the 
seventh year of its existence, and that its growth has been 
of a constant and substantial character is evidenced by a 
comparison of sales for 1903 of 160,600,000 feet with the 
sales of 1909, 900,000,000 feet. For the work of the asso- 
ciation for the last year I refer you to detailed reports of 
the secretary and chairmen of the different committees. 
consider it, however, my province to refer in a general way 
to the results as shown by these reports and which suggest 
food for reflection with the possible result of improving the 
work of our association to the benefit of its members. 

Market Conditions. 

The year 1907 has been considered our banner year as to 
volume of business, and net returns as to price, and it is 
proper to compare the results of the year just closed with 
that year. In 1907 reports from 142 mills, members and 
nonmembers, showed a cut of 1,000,000,000; shipments, 
950,000,000; stock remaining on hand, 45,000,000. In 1909 
reports from 102 mills, members and nonmembers, showed a 
cut of 900,000,000; shipments, 866,000,000; stock remaining 
on hand, 501,000,000. 

In making this comparison it must be borne in mind that 
the Kalispell district was included in the report of 1907, 
and that district last year “et 119,000,000, and very 
probably about the same in 1907; which would make a 








potet eapeant of 985,000,000 for 1909, as against 1,950,000 
or 1907. 

While it is to be regretted that we have been unable to 
obtain more complete data from all mills, still it is suffi- 
cient to show a healthy increase in shipments over 1907, 
and that our shipments were approximately equal to the 
amount manufactured. Another matter in this connection 
to which I wish to call your attention is to an apparent 
falling off in the percentage of local sales—46 percent in 
19038, 46 percent in 1907, 51 percent in 1908 and 40% 
percent in 1909. 

Prospects. 


Indications point to a prosperous year for 1910. Reports 
show that the shipments of yellow pine for 1909 were about 
equal to the manufacture. It is thought that manufacturers 
in that district are financially better able to regulate the 
supply to the demand than for the last two years. As 
against this, however, is the vast amount of timber blown 
— last year, which may cause a surplus of low grade 
stock. 

Stocks on hand in the northern pine district are practi- 
cally the same as last year, with a noticeable decrease in 
dimension and Nos. 3 and 4 boards and strips. 

On the Coast, with the advance in the price of logs, there 
has been an advance in both export and car shipment prices, 
and indications of increasing demand in both. 

With the improving business conditions of the country 
there is a steadily increasing demand from railways and 
manufacturing establishments, added to which is the prom- 
ise of a continued building demand equal to if not greater 
than last year. As a result there is a very hopeful feeling 
on the part of manufacturers in all districts for better 
demand and better prices for 1910. 

Naturally the query is, Tq what extent will manufac- 
turers of the Inland Empire participate in-the expected 
improvement? 

There are a number of problems worthy of our most 
earnest undivided consideration and collective wisdom, and 
which may be classed under three general heads: First, 
the many varieties of woods, a considerable percentage of 
which are the socalled mixed woods and of a cheap and 
low value character. Second, the increasing cost of logging 
by reason of unfavorabie weather, more distant timber and 
heavy investments, especially where railway logging is 
resorted to; and third, the increasing capacity of present 
plants and the erection of new and modern mills. In the 
eastern states lands have been logged the second and third 
time, but with the advent of modern plants and equipment 
the practice with us is to log once and clean the’ land. 
This, in addition to an increase in the percentage of the 
mixed woods, means an increase in the low grades of both 
white and western pine. I would, therefore, recommend 
more care and attention to the quality of logs. Is it not 
possible that there will be a greater stumpage value in the 
mixed timber if some of it is left for ties and wood? 


Costs of Logging. 


As to the cost of logging, generally speaking we can 
only look for an increase. At present am inclined to 
think it: is much greater than most of us care to believe, 
and I am.afraid we have formed the habit of not only lying 
to our neighbor, but, worse still, lying to ourselves. Frankly 
speaking, our stumpage value is going into the cost of log- 
ging, and the length of our life is determined by the 
quantity of our stumpage unless we wake up and try to 
obtain the value for our lumber that the value of our 
stumpage justifies. 

As to our increasing capacity, it is believed by those who 
have given the subject thought, and have had information 
on which to base their judgment, that in five years the 
production of yellow pine will have reached the maximum, 
and the production of white and norway pine is steadily 
on the decrease. Also, that by reason of increased popula- 
tion and business, and Van Dissel’s garden of Eden filled 
with apples, our local consumption will take care of its 
proper proportion of the common grades at a profitable 
basis. In other words, by that time our stumpage of any 
character, if we have any, will bear an established market 
value and can be manufactured on a remunerative basis. 

This is a roseate view of five years hence, but the future 
belongs to the future, the present only. is ours, and it is 
incumbent on us to know that the present will support 
us so we may live to enjoy the future. 


Consuming Territory. 


Our production now is pushing our selling departments at 
a sacrifice of price and profit. There are in contemplation 
and actual construction improvements to present plants and 
new plants, an increased capacity in the next two years of 
250,000,000 to 800,000,000 feet. ‘The cutting of white 
pine and western pine, particularly the former, necessitates 
cutting of a large percentage of mixed woods. In view 
of this increased production, the problem is how to broaden 
our territory so as to dispose of all of our lumber ata 
profit, and particularly the low grades or No. 3 common and 
poorer, which are a large percentage of our product. 


The boundaries of our natural territory for any grade 


of our lumber below a No. 2 western pine in board stock 
are sharply defined. The impossibility of marketing our 
entire ever increasing product in our natural territory is 
not less clearly defined. 

Our No. 2 common is a close competitor of our No. 3 
common. Is it not a part of wisdom then to intelligently 
solicit the eastern market on our grades of No. 2 common 
and better, thus broadening our territory and removing 
some of the competition with» our lower grades in the 
atural territory? That the attention of some of our man- 
ifacturers in this direction is already bearing fruit is 
evidenced by the increasing sales in the territory of Min- 
nesota Transfer and beyond. A comparison with our banner 
year, 1907, shows a healthy increase in all states except 
Nebraska. <A loss of 37,000,000 feet in this state is offset 
by an increase of the same amount in South Dakota, due 
to more favorable freight rates by the advent of the Mil- 
waukee and the rate decision of the Interstate Commerce 
Commission. ‘The states, Minnesota and beyond, show the 
fullowing percentages of increase: Minnesota, 80 percent: 
Iowa, 12 percent; Wisconsin, 40 percent; Illinois, 38 _per- 
cent; Michigan, 150 percent; Ohio, 300 percent: Indiana, 
450 percent; other eastern states, 150 percent. By intelli- 
gently and persistently working the above states the sales 
of our white and western pine can be gradually increased, 
and to our benefit. In so doing particular effort should be 
directed to our No. 2 common grades. 


Association Benefits and Duty of Members. 


The formation of associations by men engaged in the 
same line of business is the outcome of the greatly enlarged 


and altered business methods and conditions of the country. 
An association of lumber manufacturers does not mean 
the elimination of competition, but it does mean the building 
up of intelligent competition by the facilities it affords for 
gathering by the secretary of information which affects the 
business of each member; the opportunity it affords for 
personal contact, exchange of ideas and suggestions which 
benefit each member by benefiting all. ‘he association 
accomplishes what the individual can not alone, as illus- 
trated by the recent freight rate fight, and while our railway 
committee did not accomplish all that it expected, what it 
did accomplish would have been an irreparable loss had it 
not been tor their efforts, backed by the association. When 
we consider how the individual is seldom satisfied with his 
own efforts how can we expect him to be satisfied with the 
efforts of others? Please remember that association work 
on the part of your secretary to be of value must be ably 
supported by you. The gathering of statistics relative to 
your operations depends on your prompt and full reply. A 
delay or mistake on your part affects the whole, to your 
detriment and the other members. The compilation of 
stock on hand the first of this year has been seriously 
delayed awaiting replies and a number failed to reply. 


Bureau of Grades. 


Granting due credit to the value of the work of your 
secretary and the various committees, the principal founda- 
tion stone of our association as far as individual benefits 
are concerned, as it is the basis of all lumber values, is our 
Bureau of Grades. The benefits to be derived from our 
uniform grade work are so great, compared with the cost, 
and so apparent that I fail to see how any manufacturer 
who is correctly informed can fail to avail himself of the 
benefits of a membership therein. 


The Secretary. 


As you have been advised, Secretary Kellogg resigned 
after our annual meeting last year, but kindly remained 
until his successor was appointed. Mr. Kellogg helped to 
form the association seven years ago, and has participated 
in and helped to direct the work during its pioneer days. 
While the results at alf times might not have been what 
he desired, still he gave to the association all of which 
he was capable and I feel I voice the sentiment of the 
members when I wish him a full measure of success in his 
future calling. : 

.For his successor, Mr. Cooper, I ask the kindly consider- 
ation and active assistance of the members that the fruits 
of his labors may be of lasting benefit to all. 

In closing, let me again state that this association is 
capable of conferring a benefit on every member and it 
will be what each member makes it. It is up to you to 
support it financially and by your active participation in 
the work thereof and, further, it is a duty you owe to your- 
self and the association to see that your neighboring manu- 
facturer, if not already a member, becomes a member, for ° 
the gospel we practice and preach is so beneficent that it 
reaches the nonmember, and it should be his duty to pay for 
and support the gospel. 


The Secretary’s Report. 

The president’s address was listened to with marked 
interest by all present, and was loudly applauded at its 
conclusion. He was followed by the annual report of the 
secretary, which was read by R. A. Kellogg, retiring 
secretary, who today leaves the office of secretary after 
a continuous service since the organization of the associa- 
tion and its predecessor seven years ago, to be succeeded 
by A. W. Cooper. The report of Secretary Kellogg 
follows: 


In the report of your secretary a year ago he commented 
upon the unfavorable conditions through which the associa- 
tion had passed and stated that although the coiperative 
spirit was not perhaps at its highest level, the tendency of 
the difficulties that had been encountered ought to be to 
establish a closer relationship between the members and 
ultimately develop a greater measure of success for the 
organization. 

in connection with this statement I would say that, while 
there has been a heavy loss of membership, it is my im- 
pression that those remaining who have given the organiza- 
tion a large measure of attention are at this time working 
shoulder to shoulder with an exceptional vigor which may 
be considered indicative of future success. 

It should be remembered that while the natural influence 
of association work is to bring harmony out of conflicting 
opinions and practices, the work should not be so vigorously 
prosecuted as to destroy individuality or to rob from any 
member the courage of expressing his honest convictions, 
although such convictions in any and almost every member 
may be at times founded upon erroneous information and 
therefore wrong in part or as a whole; but in the majority 
ot cases the reverse will be true. In the judgment of your 
retiring secretary, the proper thing at this time for each 
and every member is to eliminate (if any there be) all 
memories of disappointment or traces of bitterness that may 
have arisen from differences of opinion and look for the 
rays of sunlight darting out everywhere between the dense 
clouds of keen competition and conflicting interests of the 
past, thus placing yourselves in the best possible form to 
begin with renewed vigor the work necessary to a greater 
organization of which you will be a part. 


Membership. 


Early in the fiscal year of 1909 cur membership reached 
105 in number. Since the beginning of the year thirty-three 
members have withdrawn, five of which having retired from 
the lumber business. New members have been added and 
we now have eighty-one enrolled, sixty-three of which have 
paid their dues and assessments in full and are now in good 
standing. 

The routine work of the association has been along the 
line followed during previous years, except that it has had 
several matters before it that have required additional atten- 
tion. Among these were the tariff fight and an effort to 
secure reparation in the freight rate case which will be 
specifically dealt with in the report of Chairmen Wilson and 
Deary, of the legislative and railway committees. 

Monthly Movements of Stock. 

Our efforts to report to you monthly the movement of 

lumber from the Inland Empire, together with the. dis- 


tribution of the same, have met with a fair measure of 
success and the results of the yearly compilation will be 





46 


AMERICAN LUMBERMAN 


Fesruary 12, 1910. 





given to you by Secretary Cooper, who has had charge of 
the making up of the final report and recapitulation. 

Early in the fiscal year your secretary resumed the effort 
to gather information for the purpose of making a weekly 
report of prices obtained for lumber products f. o. b. cars 
at the mill at various points throughout the Inland Empire. 
While all the members of the organization did not contribute 
to this work, because it was impracticable to handle such a 
large volume of reports with dispatch and secure from all 
ot the mills a report of a sufficient number of items to give 
u true selection of the prices being received, a number of the 
manufacturers have faithfully coéperated throughout the 
entire season. 


Wholesalers Opposed to Reports. 

It might be well to state in passing that the reports have 
met with considerable opposition from our wholesale mem- 
bers and may have been instrumental in the action taken 
by some of them in severing their connection with this 
rganization. We leave you to judge whether or not this 
work has proved to be beneficial to the organization as a 
whole. 

the statistical work of the association during the year 
has covered building operations, crop reports, the condition 
of the markets for such products as are so closely allied to 
the lumber industry as to lend a sympathetic influence or to 
w considered a fairly true barometer of trade. 

We have therefore, at times, referred to the condition of 
the iron market, the financial outlook and the relation of 
ost to returns by reporting the wage scale being paid in 
the weeds operations and at the mill. 

A comparative statement of the movement of lumber from 
ther manufacturing districts with the previous years has 
ven given you, together with such reports of fluctuations 
in values as could be readily obtained. 





Future Work of Association. 

One of the many pleasing incidents in the life of the 
issociation this year was the entertainment of the deiegates 
to the National Manufacturers’ Association, who passed 
through Spokane en route to Seattle and the point at which 
the annual convention of that organization was held. In 
connection with the National association, I desire to state 
that the organization has before it work of great import to 
ilt lumber producers, but its membership should take a 
sufficient interest in its work to keep abreast of the equity 
f its influence on the various districts covered. 


trust that at the next annual meeting the matter of 
discussing grades, which was introduced at the National 
onvention, with a view of harmonizing the nomenclature 


is a means of expressing uniform values, will not be over- 
looked or permitted to remain statu quo until it is too late 
to do effective work at the next annual convention of the 
National association 


Lumbermen’s Interest in Conservation and Irrigation. 


Your secretary attended the Irrigation Congress at Spo- 
kane and the meeting of the Conservation Congress at 
Seattle, In connection therewith he begs leave to state 
that the lumber fraternity can not afford to lose sight of 
the close relation of these two movements to the lumber 
ndustry In order to eliminate from the public mind the 


erroneous impressions and abuses of the trade it perlaps 
will be necessary for the manufacturers of lumber through- 
mit the United States to take the public into their con- 
dence to a  zreater degree than in the past, in order that 
he relation of the welfare of the owners and manufacturers 

forest products to the people as a whole may be deter 
mined and fully understood. While the details of these 
matters will be bandled largely through other organizations, 
the lumber associations must not forget that they have a 
part to play in the future of this work. 


Supplements to our freight rate book were issued during 
the season covering North and South Dakota, Colorado, 
Wyoming, Utah and Nebraska Other states would have 


been covered had it not been for the fact that the secretary 
it this juncture 


Was advised that a new tariff was being 
mnmade up which carried changes in rates in many of the 
states The tariff is now in the hands of many of the 
shippers and will become effective March 1. If the mem 
ership of this association feel that the work of compiling 
i freight rate book should be continued, steps should be 


taken at once either to issue a supplement to the old book 
get out a new issue. 

In October an effort was made to compile a stock sheet 
for the purpose of determining the conditions of stock in 
the Inland Empire. While the sheet was incomplete and 
is value for that reason open to question, it tended to pre 
pare the members of the association for the reports neces- 
sary to the compilation of the stock sheet just completed 
y Secretary Cooper. 


Odd Lengths and Terms of Sale. 


There has, during the season, been a widespread agitation 
elating to the uniform terms of sale, the manufacture of 
uniform sizes and the manufacture of odd as well as even 


lengths of lumber. All of these matters have been placed 
before the association for the purpose of giving the mem- 
vrs an opportunity of expressing their views, but as only 
1 few replies have been received it will be necessary to 
leal with these matters now or at some later date. : 

In closing my report I desire to urge upon you the neces- 
sity of making prompt and complete replies to your new 

cretary, bearing ever in mind the fact that by keeping 
him thoroughly equipped with the necessary data you are 
lending your best efforts to the protection of your own 
individual interests ‘ 

I thank you heartily for the measure of cojperation given 
me during the last seven years and admonishing you that 
the progress of the industry and the increasing perplexities 
naturally attending its growth necessitate even greater 
watchfulness on your part in order that Secretary Cooper 
may — his work measure up to the highest possible 
stundard., 

The Treasurer’s Report. 

The financial condition of the association was shown 
by the report of the treasurer, M. H. Strathern. 


Tariff Fund and National Association Dues. 


Collected and deposited in association fnnd ac- 
count See et ee re een ee, TS 
DISBURSEMENTS. 
Refunded on account overpayment sundry 
pe oped OO eee ETE ae oR, 
National association dues............... 669.42 
expenses incidental to tariff............ 2,077.00 


Loaned association 1,368.90 


~ - 4,842.42 


$1,193.63 


jalance on hand 


Report of Bureau of Grades. 


RECEIPTS. 
report $ 450.53 
7,474.05 


On hand last annual 
Assessments received during yeat 
Received account production exceeding es- 
PE ON ee Te eer Tre re reer 
Special services 
Incidentals 











SRDS a. on oc od Rl dee abs wre ark $4,177. 
‘Traveling expense and incidentals...... 3,260.50 
Refunded account actual production be- 
ing less than estimated cut.......... 136.57 
lrinting and office supplies............ 39.22 
7,613.54 
RI ora kb-a bina eiadiw ale Stace ie $ 3,076.92 


Western Pine Manufacturers’ Association. 








RECEIPTS. 
Cash ou hand last annual report $ 122.64 
Association dues .......... — 4,343.00 
Amount received for incidentals........ 108.45 
Advertising and entertainment......... 549.10 
Borrowed from tariff fund............. 1,368.90 
—_—— $6,492.09 
DISBURSEMENTS. 
Rent, including janitor service and light.$ 830.70 
MN TIEN, 550 0)'o 15 oa) Stace 4, yids ara sce gale’ 
I Sr ta van i sriatlexacinoiails: 8 Avaiaxeacecpye Ys Coble 
Telegrams and _ telephone 
EES eee tee 
ce ere errr 
ee eee ee 
Bmei@emtala 2... cccecss 
Personal property 
ee 
Traveling expenses y 
Advertising and entertauinment......... 743.97 
—_——-- — $6,492.09 
| ee ee a ee eee $1,368.90 


Old Litigation Fund. 
Balance on hand last annual meeting........... $ 1,851.51 
DISBURSEMENTS. 
Sundry charges to H. M. Stephen's ac- 


count : 
T. J.. Humbird..... a eee $ 350.00 
MEE oN hic 4- 8s ata hac alecarsieseneuets 250.00 
Eee ee Ore 12.50 
Se er area ae eee ay ee eae 


1.00 
—$ 613.50 


Batnmce Of MAME. 6.0606 sess cdi $ 1,237.81 


Bureau of Grades. 

The report of the chairman of the Bureau of Grades, 
T. J. Humbird, owing to his unavoidable absence in the 
East, was read by Secretary Cooper. It follows: 

The bureau of grades closes the fiscal year with forty- 
eight members affiliated, as compared with fifty-five members 
a year ago. These represent a cut of 545,000,000, as com- 
pared with 540,000,000 a year ago. 

During the year twenty-five members have dropped out 
and eighteen have been added. In most instances those who 





R. A. 


KELLOGG, OF SPOKANE ; 
Retiring Secretary. 


have dropped out have been small mills, which no longer 
felt they needed the membership, either because they were 
closing down or were marketing their cut locally, mill run. 

The inspection work of the bureau has been carried on 
during the last year in about the same manner as previously. 
Several important measures have come before the bureau for 
consideration during the last year, among which the ques- 
tion of odd lengths has been agitated for some time. 

The Pacific Coast association has adopted the practice of 
manufacturing flooring, ceiling, siding, rustic and finish in 
odd lengths, and the matter has been brought to the atten- 
tion of this association. It was the opinion of*the members 
present at the last quarterly meeting that the association 
should adopt odd lengths, but the number present was so 
small that the secretary was instructed to take a vote, the 
results of which were issued in circular No. 193 of December 
11, twenty-four voting in favor, two opposed and one favor- 
able, but believing the time not ripe; since that date five 
additional votes have been received, two in favor and two 
opposed except to manufacture odd lengths in siding and 
high sg flooring. The fifth member does not believe the 
time ripe. 

Perhaps the most important question that has come before 
our bureau during the last year is that of the adoption of 
new grading rules. Some of our members have felt for 
some time that the time was ripe for adopting grading rules 
of our own that should more truly represent the defects and 
peculiarities of our local timber. 

Your bureau, with the assistance of the chief inspector, 
has drawn up a series of grading rules and submitted them 
for the consideration of the individual members of the 
bureau. Yesterday such of the bureau as could be present 
either in person or through representatives met the chief 
inspector and inspectors and spent the day in a discussion 
of the rules. The meeting was attended by representatives, 
often firms, and voted to recommend the adoption of the 


rules with minor modifications as agreed upon at the 
meeting. 


We still have before us today the question of official sizes, 
which were adopted over a year ago. Reports received here- 
tofore indicate that our membership is not manufacturing 
these with any degree of uniformity, although gain has been 
made in this direction during the last year. The meeting 
vesterday voted to recommend that standard worked sizes 
be embodied as part of the book of grading rules and that 
templates of such sizes be made. We also wish to call your 
attention to the annual meeting of the National association, 
which will be held the latter part of April at New Orleuns. 
This association has been requested to send as one of its 
delegates someone thoroughly tamiliar with grading matters, 
with the idea of the National association adopting measures 
looking toward the standardization of grading throughout 
the manufacturing districts of the country. 


Report of the Chief Inspector. 


The secretary also read a report from the chief 
inspector, F. E. Carlin, as follows: 





Inspectors—F. WB. Carlin, ro Spokane, Wash.; J. E. 





Fredrickson, Post Falls, Ida. ; J. MeDavitt, Templeton, 
Cal. 

Yard inspections during the year.............. . 553 
Amount inspected (feet)...........ccccccesecees 4,603,199 
Average above grade (percent)................6- 3.89 
Average below grade (percent).............5-06- 2.39 
oe Ee ere 93.72 
Days special service rendered to member ) 
Amount Mmapocted (LECCE)... ccc ccccccccccsceseis 1,484,977 
EMSPCCTION GE CIRTAG. 2.605 cc ccccccccesees err 9 


The locations of these claims were as follows: Washington, 
6; Montana, 2; Idaho, 1. 

Amount of lumber inspected was 141,646 feet. 

One of these claims was practically on grade and the 
stock was accepted as invoiced without making complete in- 
spection. In one case the inspector could find no stock to 
inspect, as the entire shipment had been sold. The other 
claims were found to be as follows: 

Percent. 
1 claim.... .3 below grade 
1 claim.... 4.7 below grade 
1 claim.... 7.0 below grade 
Inspections for the year, 632. 
Lumber inspected, 6,229,822 feet. 


Percent. 
1 claim... 9.9 below grade 
1 claim....10.0 below grade 
1 claim....18.8 below grade 


Mempership. 
Members affiliated with the Bureau of Grades January 
eee ere eC ee ee 55 
I. IU BID ois 50.5 0006 Sw ois dee acces Sees 25 
I SIS 6k hb Gnas ose chanced oaeseawee 18 
| ge |e re 7 
Membersbip Januety 1, TORO. co cs ccc ccsiccswsic 48 


Those who withdrew were nearly all small manufacturers. 
Five of them have gone out of business or have suspended 
operations. Others withdrew for various reasons, principally 
because they were not cutting as much as usual and they 
expected to market their cut locally. So far as known, all 
express themselves as well satisiied with the work of the 
Bureau of Grades. 

The amount of lumber manufactured by the present mem- 
bership and over which the Bureau of Grades has super- 
vision is 545,000,000 feet. 

The work of the inspectors the last year has been carried 
on in the usual manner, and marked improvement has been 
found at many of the mills, both in the manufacture and 
grading of their lumber. ‘The improvement is most notice- 
able in the planing of lumber, and the fact that nearly 94 
percent of all yard inspections were found to be on grade 
is very largely attributed to the better class of millwork 
being turned out. When lumber is well manufactured and 
well dressed we find that the grading is generally more 
uniform and better values are obtained all along the line 
The mills that have installed new and modern planing ma 
chines have demonstrated that their stock grades up from 5 
percent to 15 percent, thus enabling them to get better 
values out of their stock and giving their customers less 
cause of complaint on grades. 

The personnel of our force of inspectors has been changed 
twice the last year. Early in the season George W. Whitney 
was employed and stationed in tbe Oregon district, wher 
he performed creditable service until November 13, when h¢ 
and J. L. Overton, of Elgin, Ore., bought the Zeek mill at 
Union, Ore., and took immediate charge of the business, the 
business to be conducted under the name of the Overton 
Lumber Company. This company has signified its intention 
of applying for membership in the Western Pine Manufac 
turers’ Association and Bureau of Grades. 

Upon the resignation of Mr. Whitney, J. J. McDavitt was 
employed and stationed in the Oregon district. Mr. Mc 
Davitt was formerly employed by the Northern Pine Manu 
rfacturers’ Association as an inspector. This, with his man) 
years of experience in the handling and grading of lumbe: 
is expected to aid very materially in bringing about the 
object at which we aim, the making and maintaining o! 
uniform grades of lumber by all the mills in the Inland 
Empire. ; 

Railway Committee’s Report. 

The Chair stated that an opportunity would be give) 
at the afternoon session to «discuss the various recom 
mendations in the reports being read. The secretary 
then presented the report of the chairman of_the railway 
committee, William Weary, of Potlateh, Ida., who was 
unable to be present. It follows: 


At the date of our last annual meeting the railway com 
mittee reported that in its judgment it would be unwise to 
continue litigation in the freight rate case, so far as seeking 
au readjustment of rates or a more favorable application to 
Spokane territory was concerned; later, however, it was 
decided to endeavor to secure for our members reparation, 
based upon the adjustment of rates made by the commiss’on 

To this end, early in April, a committee consisting of 
T. J. Humbird, W. C. Ufford and H. M. Stevens, our attor- 
ney, waited upon the Interstate Commerce Commission at 
Washington, D. C., and placed its views as to the measure 
of reparation due the shippers before that body, with the 
result that the commission issued an explanatory order 
under date of April 12, which still failed to make clear to 
all of the members of the organization the amount of repara- 
tion due. 

A long line of correspondence followed between the Inte: 
state Commerce Commission and our attorney, with the 
result that the final order was issued denying us any further 
hearing in the premises and provided reparation on the basis 
of the present commission rates to all points west of what 
is known as the Pembina Port Arthur line on shipments 
originating in the Inland Empire. To points east of the 
Pembina Port Arthur line rates carried in S. R. 963, I. C. C. 
850, were to govern. 

This order as we interpreted it did not provide any repa 
ration to shippers on consignments made beyond the afor: 
said described line. 

It has been held by some of the shippers of the district 
that the wording of the order last issued by the commission 
under date of June 22 clearly showed that it was the 
intent of the commission to grant reparation on basis of 
rates now in force, east as well as west of the Pembina 
line, notwithstanding that this was contrary to the inter 
pretation of the order by the railway companies and your 
committee. 

It is my understanding that a number of shippers have 
arranged to make a tender to Judge Hanaford of the amourt 
involved, based on the present commission rates, and re- 
quest that the bond furnished the railway companies at the 
beginning of the litigation be discharged, 

While your committee is not desirous of placing any 
obstacles in the way of the members securing the most 
favorable settlement possible. to them, it feels that the 
necessary steps should be taken by all interested parties to 
determine the facts in the case and secure the release ol 
the bond and settlement in full. 

While the freight rate case has perhaps received th 
major portion of the attention of the railway committee in 
their work for the association during the year, we desire 
to touch at this time upon the establishment of a weighing 
bureau, covering shipments of the Pacific coast and land 
Empire mills, and the decision of the railway companies to 
accept the initial weight as the governing weight to point 
of destination. 

We quote from a recent report relative to a meeting 0! 
the Transcontinental Freight Bureau as follows: 

“At the recent meeting of Transcontinental Freight Bu- 
reau lines in Chicago, Coast Weighing Bureau weights were 
formally adopted as basis for settlement of freight charges, 
so far as lines members of that association are concerned, 
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and the superintendent of the Coast Weighing Bureau was 
instructed to take up with superintendents of eastern welgh- 
ing bureaus the subject of Coast weights governing on ship- 
ments €drom Coast to destination within the jurisdiction of 
eastern weighing associations,” 

While your committee does not presume to take all the 
credit for the establishment of this bureau, the efforts put 
forth by them in behalf of the shippers to secure more 
equitable treatment from railway companies with regard to 
weights etc. no doubt had its bearing in the decision of the 
companies to establish the bureau just referred to. We have 
been advised recently that an advance in rates east of 
Chicago is contemplated by the various lines, and in connec- 
tion therewith quote from a good authority as follows: 

“The rumor of a horizontal advance in freight rates by 
the eastern lines based upon the New York to Chicago rates 
has been afloat for a little more than a year, but so far has 
been without result, although it is anticipated that such 
action will be taken by the eastern lines when the time is 
deemed by them to be opportune. While this rumor has met 
with repeated denials on the part of officials of the inter- 
ested lines, it is nevertheless true that there is an under- 
current of feeling that the matter is in fact a reality, and 
that the advance is being heid up for some unknown rea- 
son.” 

We are also in receipt of advice that a new tariff will be 
issued, the rates to become effective March 1, which will 
show a large number of changes from the rates carried by 
the present tariff. 

Would suggest that the railway committee to be appointed 
for the year 1910 get in touch with the provisions of the 
new tariff at the earliest possible date, with a view to 
ascertain the bearing of the new rates upon the movements 
of the forest products from this district. 


Legislative Work. ; 


The work of the committee on legislation was reported 
on by its chairman, A. J. Wilson, as follows: 


The legislative committee of your association spent most 
of its time during the first six months of 1909 on the lum- 
ber schedule of the general tariff bill, which was before the 
ways and means committee of Congress for investigation 
und afterwards before a special session of Congress, which 
convened a few days after March 4, 1909. 

The special committee of the lumbermen, selected by the 
National Lumbermen’s association, succeeded in convincing 
the ways and means committee and Congress that all of the 
tariff on rough lumber should not be removed, but in order 
to do this it was necessary for the lumbermen to make cer- 
tain concessions and agree to modifications of the lumber 
schedule, and especially to agree to support the corporation 
tax amendment, which amendment became a part of the 
seneral tariff bill. 

President Taft and his advisors found that it would be 
impossible to pass the general tariff bill at the special ses- 
sion without an income tax amendment, unless some sub- 
stitute for the income tax could be arranged for; hence the 
corporation tax amendment. 

It is a matter of record that the income tax amendment 
vhich passed Congress in 1894 was declared unconstitu- 
tional by the Supreme Court of the United States, for the 
reason that all taxes shall be apportioned among the several 

tates according to the population, Congress having oniy the 
power to lay and collect taxes, duties, imposts and excises 
on a uniform basis of popfilation, that being the standard 
which determines the relative power of distributing taxes. 
“onsequently, President Taft was opposed to an income 
tax amendment, not because of the income tax itself but 
because the Supreme Court had already declared that an in- 
ome tax under the present constitution would be unconsti- 
tutional, and the only remedy is by amendment to the con- 
titution adopted by the people. 


Anent the Corporation Tax. 


It is contended by some of the best attorneys in the 
\nited States that a corporation tax is constitutional if 
issessed by a state, because a corporation is created by state 
aw, and therefore can be taxed by its creator. If we had 
it this time a federal incorporation law, there is no doubt 
that Congress would have full authority to regulate cor- 
porations and assess them on their earnings. 

There are several objections to the corporation tax. The 
ne objection which seems to be the most popular to urge 

the undue and unnecessary publicity required, which pro- 
ides that schedules must be filed in the office of the col- 

‘ctor of internal revenue. These schedules then consti- 

ite public records and are open to the general public for 
uspection. In my opinion publicity is not the most objec- 
ionable feature. It is true, many corporations object to 

tting the public know anything of their business transac- 
ions, yet national banks are required five times each year 
o make a sworn statement to the comptroller of the cur- 
enecy, and they are also required to publish this statement 
1 a newspaper published in the town or city where they 
ransact business, setting forth their financial condition. 
vhich does not work to their disadvantage but very much to 
heir advantage. 

It is understood that an agreement has been made with 
\ttorney General Wickersham that the Supreme Court of 
he United States shafl pass upon the validity of this amend- 
nent on or before March 15, 1910. 


Objections to the Tax. 


The inquisitorial nature of the corporation tax is more 
distasteful than the tax itself. The law would be tess 
bjectionable if it related to the individual instead of cor- 
oration incomes, for the reason that a person may reveal 
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his personal income without apprising his competitor of the 
genera! state of his business. 

I doubt very much whether there are a dozen members of 
the Western Pine Manufacturers’ Association here present 
who could at this time make a correct return on form No. 
637, which has been furnished all industrial corporations by 
the internal revenue collectors. Will you kindly go over 
note “A” at the bottom of the printed blank? You will 
observe that it is not the easiest thing in the world to com- 
prebend its meaning. Bradstreet’s Commercial Agency re- 
ports that leading chartered accountants of this country, 
whose business it is to audit the affairs of large corpora- 
tions, insist in their correspondence with the attorney 
general of the United States that it will be physically im- 
possible for the average manufacturer or commercial com- 
pany to comply with the Jaw. 


Pay Under Protest. 

It has been advised by attorneys, where application has 
been made to them for information as to the payment of 
this tax, to submit a statement to the internal revenue col- 
lector of their district, with the fee required, if any is due, 
under protest, so that if this law is declared unconstitu- 
tional the amount so paid under protest will be promptly 
refunded. 

The total amount expended by our association in the 
work for the retention of the tariff on lumber has been 
approximately $3,000. ‘This district manufactured during 
1909 about 1,200,000,000 feet of lumber. It would not be 
an extravagant statement to say that if the tariff on rough 
lumber had been entirely taken off, instead of being reduced 
only 75 cents a thousand, the price of lumber would have 
averaged at least 50 cents a thousand lower than we have 
been able to obtain this season. This lessened price on the 
amount of lumber manufactured during 1909 would be 
$600,000. Please compare the expenditure of $3,000 with 
this estimated saving. It is one-half of one percent of the 
saving alone. 

The president of your association should in selecting his 
legislative committee for 1910 select men who are familiar 
with the local political situations in the states of Wash- 
ington, Idaho, Montana and Oregon, because there will, 
without doubt, arise many reformers with measures affecting 
the lumber interests, who will get these bills presented and 
passed in the several legislatures of. the above states, and 
the lumbermen will wake up and find that many obnoxious 
and detrimental laws have been passed which could have 
been prevented if taken in time. 

It is well, also, to keep in close touch with all national 
legislation and be ready to codperate with personal assist- 
ance and money to pay necessary expenses with the legisla- 
tive committee of the National Lumber Manufacturers’ As- 
sociation. 

The Forester’s Relations with the Public. 

A very interesting address was made by E. T. Allen, 
forester of the Western Forestry & Conservation Asso- 
ciation, Portland, Ore., that was full of good advice to 
lumbermen along the lines of conservation, forestry and 
publicity in relation to the lumber manufacturing in- 
dustry. His address follows: 

Besides the inevitable business problems of any comwmer- 
cial enterprise, the lumber industry confronts several which 
zre undeserved and unnecessary. You all know them—the 
fire hazard, an unscientific system of taxation that leads you 
do not know where, and an unsympathetic public sentiment 
sometimes dangerously near the verge of adverse legislation. 
My purpose today is not to discuss these disadvantages them- 
selves so much as it is to consider how much we, instead of 
the public, may be responsible for them and consequently for 
the remedy also. 

In the first place, the lumber industry itself is partly to 
blame for being too independent. Absorbed in their everyday 
business, and also perhaps a little resentful and _ timid, 
lumbermen have been too neglectful of what is nowadays 
an important policy—the necessity of taking the public into 
their confidence. ‘This is a rather modern idea, the result 
of increasing public analysis of the methods of all large 
interests. The doubtful methods of some interests have 
warranted this attitude on the part of the people. Those 
which are legitimate must expect the same scrutiny and ex- 
pect also quick suspicion of anything the public can not 
understand, especially if there is apparent reluctance to 
explain fully and freely. Whatever small Gisadvantage may 
lie in frankness, there 1s much more in secretiveness. 

All of us are too slow to admit this. We are apt to say 
our affairs are our own and ask to be let alone. ‘The very 
fact that we have nothing to be ashamed of makes us still 
more resentful. But the result is that not giving the public 
our confidence, we have not the confidence of the public, 
and really we are the ones who need it most. A misunder- 
standing of the position our industry occupies in community 
affairs has grown up. We are on a different footing, some 
how, from the others. Compare our public support with 
that of the mining industry, for example. 

It seems to me that the big essential thing is to awaken 
the people to the importance of the lumber industry as a 
source of wealth to them. At present they only see a sup- 
posedly big and unearned profit by the timber owner. This 
hurts their feelings a little and naturally they see no obli- 
gation to help him still further at what they think is their 
own expense. Nor will they until they understand the true 
relations of the industry to the community and are sure they 
understand them so well that no one can play any tricks on 
them. The way to insure this understanding is not to grieve 





and protest over our own end cf the present unsatisfactory 
situation, but to show how this situation is equally un 
profitable for the public. 


M. STRATHERN, POST FALLS, IDA.; 
Treasurer. 


Community Losses. 

The forest fire loss must be discussed as a community 
loss. When reporters ask you about fires next summer, tel! 
them the sum that would have come into the community 
for wages and supplies had the timber destroyed been manu 
factured instead... Lose no opportunity to advertise the fact 
that on every thousand feet burned the people bear 80 per 
cent of the loss, and that their loss in this way in the 
Pacific states, entirely outside of the loss to stumpage own 
ers, is over $30,000,000 a year. 

The cutover land question is equally one of public econ 
omy. Forest products bring about $125,000,000 a year intw 
the Pacific states, spent for labor and supplies and shared 
by every business. The perpetuation of the industry is 
essential to their prosperity. The perpetuation of supply is 
necessary to prevent prohibitive prices on lumber. By fur 
nishing traffic to support the railroads and cheaper material 
for their construction and operation it keeps down the cost 
of rail transported commodities of all kinds. By maintaining 
a taxable resource it reduces the tax burden on other prop 
erty. By protecting the streams it fosters agriculture and 
reduces the price of power. 

It makes no difference what method of forest conservation 
you discuss—protecting existing stand from fire, encourag 
ing a second crop, or close utilization of the product— it 
means morey in the pocket of every citizen and it pays him 
to support it. When he realizes this he will not care if it 
also happens to help you. The citizens of Spokane would 
not stop the fire department from saving a factory that 
helps support the town just because incidentally it is a good 
thing for the owner, too. The thing to do is to make them 
see the parallel in forest property, with the added fact that 
the factory would be rebuilt while forest destruction turns 
labor away empty handed. 


Questions Overlooked by Lumbermen. 


These are the things you do not say enough about You 
ao not take time to inform yourselves about them sv you 
can say anything. They are really among the foundations 
of your business and you shouid be familiar with them just 
as you are with its other details. ‘Take the taxation ques 
tion for one example. You know that the present system 
has disadvantages for you. You are also honestly convinced 
that it is equally bad for the community, especially as it 
applies on cutover land to discourage reforestation. Yet 
you do not dare say muck about it for fear of being worsted 
by a counter charge that you want to dodge a just responsi 
bility You are not equipped to handle your case. It is 
much the same when you advocate fire laws and meet the 
reply that other people are under no obligation to protect 
your propeity. 

For every reform we seek there are sound arguments and 
unimpeachable authority; authority which can not be ac 
cused of selfish interest. ‘These problems are comparatively 
new with us, but other forest regions have been working 
with them a long time. We should become familiar with 
their iegislation and the trend of expert conclusions; be 
able to cite the opinions and standing of eminent unbiased 
investigators who have appreached the subject wholly trom 
the public standpoint and arrived at the same solution 
Then we must talk the subject incessantly. Armed in this 
way against misunderstanding and prejudice, we need not 
be afraid to come out in the open to work for what is right 
and good for all. All that is necessary is to repeat these 
things often enough and to enough people. The trouble now 
is that you have talked them only among yourselves and not 
to the man on the street, in the club and on the train. The 
principle to follow is that of never losing a single chance 
of making a convert. : 

1 also believe in injecting forest preservation into politics 
very judiciously, making conservation an issue so people 
will have to think about it. The average legislator wants 
to do what his constituents want him to do. His constit 
uents will want him to do the right thing if they are forced 
to look into the subject and make a decision. Of course, 
there is the possibility that they may decide hastily and 
wrongly sometimes, but the danger of this is less than that 
of good legislation failing to pass because the legislators are . 
unfamiliar with it and with public opinion. 

On the other hand, we must guard scrupulously against 
the conservation movement being made a cloak for unfair 
advantage. Nothing would kill it quicker, for the public is 
suspicious and all too ready to ascribe selfish motive. Our 
success depends upon deserving and earning public confi 
dence. Nor can we get it by talk alone; our sincerity will 
be judged largely by our actions. ‘There is no better way 
to teach fire prevention, for example, than to be careful 
with fire ourselves. To spend money liberally for fire patrol, 
and let it be widely known, is the surest way to get state 
help. Similarly, I believe it a most desirable investment to 
join state conservation associations. The dues are but a 
dollar or two and it is worth while to have them feel that 
your heart is in the right place. 


Of Paramount Importance. 


If there is one point I would emphasize more than an 
other at this time, it is the desirability of a more united 
attitude within the timber industry itself, not for the pur 
pose of concealing facts or exerting improper influences, but 
for the exactly opposite purpose of being consistently fair. 
I don’t think we always are now. 

We all know that there is a tendency to an increase in 
the price of lumber. We are glad of it and wish it were a 
stronger tendency. But we also know that the increase in 
price the consumer pays does not all stay in the lumberman s 
pocket. The consumer thinks it does and begins to gun for 
a lumber trust. Then what do we do? The manufacturer, 
knowing he is not getting it, tells his audience that the 
retailer is making too much profit. If he buys his logs, prob 


A. J. WILSON, OF SPOKANE, WASILI 
Chairman Committee on Legislation. 








AMERICAN LUMBERMAN 


FEBRUARY 12, 1910.. 





ably he hands the speculative timber owner a few, too. 
Che retailer, equally virtuous, tells his audience that the 
other two are conspiring to hold him up. When the timber 
owner is at the bar he reaches for someone else, probably 
the retailers again. The only time they ever make the same 
explanation is when they soak the railroads, and then they 
are apt to wish they had not. There is only one result to 
ill this. The public believes them all more or less and is 
good and ready to discipline the whole industry, individually 
or collectively. 

How much better it would be if each branch should learn 
each other's difficulties and explain them and unite in show- 
ing the publie the reasons for which none of them are re- 
sponsible. After all, the chief reason is the primary prin- 
ciple, still new to most people, that the price of lumber must 
reach the cost of growing, manufacturing and selling it. 
Lumbering in the United States has generally been on a 
manufacturing basis only, with the raw material not occu- 
pyving its proper place in the equation. As long as there 
was virgin timber to be had practically free this continued, 
but now we are entering the era of inevitable natural regu- 
lation, further affected by increased cost of labor and sup- 
plies 

The manufacturer is the first one to realize the change. 
He must effectually pass the information on so that people 
will coSperate to get the business on to the basig it must 
soon oceupy permanently. Too low prices now merely mean 
too high prices in the early future, for they will not permit 
conomy of material, protection or reforestation. The true 
value of anything is what it costs to produce it, whether it 
s.a tree or a box of apples. Just because we found our 
crop of trees planted when we came to the country does not 
change this law. What the consumer wants to do, for his 
interest, is to prevent trees from going above a rea- 
le cost of production, which the ones we have left 
ill do mighty quick if he pays so little for them that for- 
ests aren't worth preserving. 

These are not matters for warfare, in or out of the in- 
dustry, but for straightforward understanding all round. 
It is particularly important to have no internal friction to 
weaken the team which puils the load till this understanding 
is reached. And we are bound to win if we play fair. The 
other fellow usually treats you right as soon as he is sure 
that is the way you are treating him. 





At the conclusion of his address Mr. Allen explained 
that the Western Forestry & Conservation Association 
was made up of the different forest-fire and protective 
ganizations. In fact, he declared that it was sort of a 
and lodge or clearing house for all. Mr. Allen stated 
that he had just returned from Kalispell, Mont., where 
the lumbermen of the Flathead country yesterday organ- 
ized a forest protective association. As forester, it was 
his duty to be the ‘‘handy man’’ of the organization. 
President McGoldrick thanked Mr. Allen for his interest- 
ing and instructive talk. 

\s the linch hour was at hand, the Chair announced 
the banquet in the evening at which Jumbermen and their 
ladies were expected to be present, and adjournment was 
then taken for lunch. 


AFTERNOON SESSION: 


The afternoon session was called to order at 2 p. m. 
by President McGoldrick, with a large attendance. The 
first number on the program was a talk by B. L. Willis, 
of Snokene, on ‘‘ Publicity and the Lumber Industry.’’ 
Mr. Willis talked informally. saying he had no e¢riticism 
to make of the lumber trade press, but he thought an 
effort should be made by Jumbermen to secure accurate 
and truthful statements regarding the industry in the 
daily and weekly newspapers. He thought there should 
be a committee named with one member in each district 
whose duty it should be to furnish reliable information 
to the press m his section. A. J. Wilson thought it 
would be better to have the secretary look after the 
publicity matter for the entire territory. E. T. Allen 
was of the opinion that every lumberman should consti- 
tute himself a member of the committee to attend to the 
newspapers in his locality. 


or 





Transit Shipments Condemned. 


A paper on ‘Transit Shipments’? 
presented by C. 


was to have been 
M. Crego, of Spokane, but as he was 
absent the Chair stated that the topic would be open for 
discussion. W. W. Catlin, of Sandpoint, Ida., thought 
the custom was a bad one and injurious to the trade. 
3. L. Willis was of the same opinion. F. B. Cole, of 
facoma, told of the conference on this subject at Seattle 
recently, where it was developed that there seemed to be 
ittle prospect of the custom being abolished. John R. 
Toole, of Bonner, Mont., believed the custom of shipping 
in transit to be very demoralizing, and at his suggestion 
a resolution was adopted to the effect that it was the 
sense of the meeting that the custom is injurious and 
shou'd be abolished. 


New Grading Rules Adopted. 


rhe Chair® stated that a meeting of the bureau of 
urades had been held yesterday, at which Chief Inspeétor 
Carlin hac? presented yew grading rules, which had been 
upproved. by the ten members of the bureau present. 
Heretofore the grading rules in use had been -largely 
hased on the Northern Pine Manufacturers’ Association 
rules, but the pine lumber of the Inland Empiré was 
now considered to be of sufficient importance to have 
grading rules based more closely on the charactéristies 
of the stoek, and on this account the new rules had been 
prepared and approved by the bureau. 

Secretary Cooper read the standard sizes adopted by 
the association at a previous meeting and they were 
discussed at length. Considérable discussion over the 
standerd sizes being made followed, different members 
viving their experiences. Although- the standard sizes 
were adopted late in 1907, it was’ found that there was a 
vreat, variation in the sizes and thicknesses being’ made. 
\s Th... Willis stated: ‘‘We would like to nifike’ our 
lumber the same as others do, but we should all make*the 
ame. % 

John R. Toole—-If we agree on standard sizes and thick- 
nesses today, let us live up-to them. ‘That is the trouble 
ve have always had with things decided upon at meetings 
of this sort. Members sit silent and make no objection 
when a thing is decided upon, and then go out and do 
different from what has been decided upon as standard 
in sizes. We should have uniformity in what we do. 

Mr. Toole explained that his company had to compete 


with the Flathead Valley mills in Montana, and it would 
be hard for his company to adopt a different thickness 
from the one in use among the Flathead mills. The 
Chair explained that the standard thickness adopted by 
the association was *4 of an inch, and the question was 
whether this should be universal. C. D. Gibbs, La Crosse, 
Ida., stated much of his lumber went east of the Missis- 
sippi river, where 25-32 was demanded. S. L. Boyd, of 
Coeur d’Alene, Ida., favored 25-32 in thickness. E. F.- 
Cartier Van Dissel thought it best to not agree now on 
the *4-inch thickness, and to reaffirm the old sizes with 
this exception, and perhaps a year later the ‘4-inch 
thickness could be brought about. The matter was finally 
settled by reaffirming the sizes previously adopted by the 
association. The grading rules were also approved, as 
revised by Chief Inspector Carlin. 
Election of Officers. 

The election of officers was taken up and H. P. Svend- 
sen, a former president, suggested that nominations be 
made in the open meeting. In accordance with this idea 
Mr. Van Dissel said he would nominate the ‘‘canon of 
the lumber trade,’’ one who had ruled with an iron hand 
the last year, for in Mr. McGoldrick the association had 
had an able presiding and executive officer. Mr. Toole 
agreed with him and seconded the nomination, and Mr. 
MeGoldrick was reélected unanimously amid applause. 

For vice president Mr. Svendsen nominated the present 
vice president, C. M. Crego, of Spokane, and as he was 
absent and could not object he was reélected unanimously. 
The present treasurer, H. M. Strathern, of Post Falls, 
Ida., was also reélected without opposition. 
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The directors chosen for the different districts were: 

Idaho and Washington—E. F. Cartier Van Dissel, Spo- 
kane, Wash.; E. O. Hawksett, Spirit Lake, Ida. 

Montana—C. H. Richardson, Lothrop, Mont. 

Eastern Oregon—Vincent Palmer, La Grande, Ore. 

The following members of the Bureau of Grades were 
chosen: 

Idaho and Washington—A. W. Laird, Potlatch, Ida.; E. O. 
Hawksett, Spirit Lake, Ida. 

Eastern Oregon—Joseph Stoddard, Baker City, Ore. 

Montana—C. H. Richardson, Lothrop, Mont.; George F. 
Weisel, Henderson, Mont. 


Odd Lengths. 


H. P. Svendsen discussed the subject of ‘‘odd lengths’’ 
informally. He thought odd lengths could not be made 
in grades below D selects, but he believed the time might 
come when they would be made in fractional feet. He 
hoped odd Jengths in D selects and better would be 
adopted by the association. 

J. P. Reardon stated that odd lengths in siding had 
been adopted a year or two ago and his company had had 
no trouble in marketing them. 

F. A. Shultis, of Bonners Ferry, Ida., said odd lengths 
in lap siding were all right. In fact, the Cascade Lum- 
ber Company, -the Coeur d’Alene Lumber Company, the 
Port Falls Luntber & Manufacturing Company, the Mil- 


.waukee Land Company and many others testified that 


they were making’odd lengths in lap siding and the trade 

was not objecting in. the least. é 
Mr. Toole said’ his company was not making odd 

lengths, but he believed it should be. Mr. Svendsen said 


come slowly and that the time is not yet.ripesto adopt 
ie 
Terms of Sale. 

The matter of terms of sale was brought up by an 
interesting talk on this subject by R. G. Keizer, sales 
manager for the Panhandle Lumber Company, Spirit 
Lake, Ida., who explained the development of the present 
terms of sale from those first adopted by the pine asso- 
ciations of the North. Recently the Coast organizations 
had adopted what are known as the uniform terms of 
sale. The southern pine and cypress people had adopted 
terms similar as well as the northern pine manufacturers. 
He thought this association should get in line on the 
matter. If a 2 percent discount is to be given the time 
must be reduced to a minimum. It would be best for it 
to be not longer than fifteen days from date of invoice. 
He favored adopting the uniform terms of sale, and a 
motion to that effect prevailed. These terms are 2 per- 
cent discount in fifteen days from date of invoice, one 
percent discount in thirty days from date of invoice, net 
sixty days from date of office. 

President McGoldrick announced that there would be 
a meeting of the bureau of grades at 9 o’clock the next 
morning preparatory to a visit of inspection of the 
grades at the mill yard of the McGoldrick Lumber Com- 
pany, and at the conclusion of the meeting the annual 
banquet would be served to members and their ladies at 
the Hall of Doges at 6:30 p. m. 


Stock Situation. 

A report of the stock situation as reported by forty- 
two members and twenty-one mills not members was read 
by the secretary, showing stocks January 1 to have been 
as follows: ‘ 

WHITE PINE, 


—In M feet B. M.— 




















Total. Percent. 
TRMCK SHOD OU AiG... <o0s.c55000e cess 9,615 
Inch D and better boards and strips..... 20,410 
rrr errr 19,176 
Se on secede eee eee nea e wes 25,813 
ON re 21,317 
OE er er eee 16,338 
ark 6S asae ko wei eka deeroenen 1,581 
WY Sic 5 a. h 015s, 4: re asada sovalniata mietebere ick 114,400 100.0 
WESTERN PINE. 
-—-In M feet B. M.— 
Total. Percent. 
ee ee 14,854 09.5 
Inch D and better boards and strips..... 30,012 19.2 
Se GD as sc Gettassaetanecscecws 3,597 02.3 
a erry eee ee 46,506 29.8 
Be. ap INS 6-044 6.0 Sheed ceeew es aeaee 43,966 28.2 
te I. Sit oa ele cee eeu meas 15,6388 10.0 
No. 5 common 5 01.0 
WE 054s oS ckca-aumesanem eke 156,195 100.0 
LARCH AND FIR. 
—In M feet B. M. 
Total. Percent. 
Dimension and timbers................. 161,536 79.6 
ee a esata cule dice de knee Gavin 30 00.1 
ee rarer eer re 11 05.5 
No. 3 common and better.........c.cee6. 25,568 12.6 
Fe ee SR occ de terbecneneteneene 4,531 02.2 
ME 56 we Nissen ose eee ene eee ae 202,944 100.0 
CEDAR AND SPRUCE. 
—In M feet B. M.— 
Total. Percent. 
No..3 common and better... 2.0.0 csecsec 11,925 69.4 
i te IN 3.0000 nbs ine en ngs 6 ho oie 1,222 07.1 
NS rr re Rico kien eines 4,022 23.5 
Sos 50 co. ase ase ¥ hcg sa te Bs. 1o ce 17,169 100.0 
IN nai 0-46.10 oleae wae Ree ae 114,400 23.3 
SR 55, aig tah o-o-4cip ss he eck oie baal ae To 156,195 31.9 
OE SS Serre eer 41.3 
RN INE i056 Spite sinned a Sine since 17,169 03.5 
Se eee Nee Oe Pee 490,708 100.0 


Joseph Stoddard, Baker City, Ore., reported that No. 3 
boards are moving freely, also selects. Stocks in eastern 
Oregon are normal. 

Mr. Toole reported conditions improving slightly in 
Montana, + 32 

Vincent Palmer, La Grande, Ore., said his company did 
not have much stock on hand in a shipping condition. 

H. P. Svendsen, North Yakima, Wash., reported the 
demand as satisfactory at present. W. W. Catlin, Sand- 
point, Ida., said conditions are very much better than a 
year ago. His company has but little white pine stock. 
its stock being largely mixed lumber. 

J. P. Reardon, Spokane, said the situation is greatly 
improved. F. S. Jacobson, Leavenworth, said the ten 
dency is to a good stiff market. He has just returned 
from looking over the Colorado market. 

R. G. Keizer, Spirit Lake, Ida., said only about ”) 
percent of his company’s stock is in a shipping condi- 
tion. Orders are coming in much more freely than at 
any time in two years. No. 2 western pine which has 
been a drug on the market is now in brisk demand. 
Straight cars of dimension at better prices are now 


he thought: flooring and wainscoting as well as lap siding ~being ordered. 


should be-made in odd lengths. 

Mr. Hawksett favored odd lengths in siding at least. 
B. R. Lewis thought a beginning must. be made some- 
where and some time, and as the Coast millmen are doing 
it in earnest he believed the Inland Empire lumbermen 
also should take it up. B. L. Willis favored it in siding, 
but thought as the yellow pine mills had not adopted the 
odd lengths it would be well for this association to go 
slow. 

Mr. Svendsen agreed that nothing should be done to 
disturb the pleasant relations now existing in the trade, 
but he believed the/present is an age of progress and 
the time would probably come when ‘odd- lengths “would 
become universal. He did not wish his remarks te be: 
construed as antagonistic in any way to the baying téade.’. 

At the suggestion of B. L. Willis it was decided*that © 
it was the sense of the meeting that the making of odd 
lengths in lap siding be affirmed, and to quote his resolu- 
tion that was adopted, ‘‘ While we recognize that odd 
lengths in other items must come, we feel that it must 


S. L. Boyd, Coeur d’Alene, Ida., looked for a better 
trade this. year.’ Nebraska is now buying much more 
liberally. Some of the line yards-are in the market for 
large orders. 

Paul Lachmond, Potlatch, Ida., reported a_ better 
demand, with not much stock in a shipping condition. 

B. F. Pierce, Orrin, Wash., reported a strong demani 
for No. 3 common. 

The Chair stated that stocks generally are light, except 
in dimension, and many mills will not be in operation 
until along in~April. He believed the outlook very 
bright. ‘ 

President McGoldrick in conclusion thanked members 


-for the large attendance, which~ in’ itself indicated « 


better condition of affairs. This concluded.the business 
session and the meeting adjourned. 
THE BANQUET. 


The banquet following the annual meeting of the 
Western Pine Manufacturers’ Association is looked for- 
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ward to as the great social event in Inland Empire 
lumber circles. The ladies always participate in it 
and it is a very enjoyable-affair.. It was held in the 
big banquet hall at Davenport, known as the Hall of 
Doges. The tables were decorated with flowers in 
profusion, and a very enjoyable menu was served, be- 
ginning at 6:30 p. m. 

At the conclusion of the repast, at 8:30, President 
McGoldrick introduced E. F. Cartier Van Dissel, master 
of ceremonies of the evening, who in one of his char- 
acteristic speeches complimented the association on re- 
electing Mr. McGoldrick as president for another year. 
He said it was one of the best things done at today’s 
meeting. His anmual address he declared was one of 
the best lumber papers ever prepared. Mr. Van Dissel 
declared that the mention of his name in Mr. Me- 
Goldrick’s address was also a very wise thing on Mr. 
McGoldrick’s part. He said he was always called upon 
to make speeches on apples at all the public dinners in 
Spokane because he was so greatly interested in the 
apple show, and then in his inimitable way he gave his 
version of why Eve ate the apple in the Garden of 
Eden. His theory was that she ate it because her 
husband told her not to. Mrs. Van Dissel was pres- 
ent, but sat some distance from her liege lord, so he 
escaped with this statement unharmed. 

The toastmaster introduced John R. Toole, of Bonner, 
Mont., to respond to the toast ‘‘Shop,’’ referring to his 
able toast to the ‘‘Ladies’’ at last year’s annual 
banquet. , 

Mr. Toole sustained his reputation as an after- 
dinner speaker, however. He declared that he felt 
pleased always to come to Spokane, because it is such 
i charming city. He was pleased, also, tonight to sit 
beside a man who he believed was a relative of his, 
for he had been studying up on ethnology of late and 
iad learned that the ‘‘Van’’ in front of Dissel was 
the same in Holland as the ‘‘O’’ in front of Toole in 
lreland, so he concluded Mr. Van Dissel evidently was 
it least a second cousin of his. He was going to con- 
tinue his studies on the ‘‘Me’s’’ and ascertain if Mr. 
\MeGoldrick is not a relative also. 

Growing serious, Mr. Toole paid a beautiful tribute 
to the grand forests of the West, and to the forestry 
people who are doing so much to preserve them. His 
company has done a great deal of business with the 
‘orest department of the government during the last 
few years and it had been very satisfactory. He re- 
ferred to the great mills and the great industry and 
leclared it to be a shame that the great magnitude of 
the lumber business had not resulted in closer organi- 
ation and a better measure of profit for the business 
that means so much to the entire country. In conclu- 
sion he prophesied that this condition would not be 
long permitted and that the time would come when 
things would be different. 

Mr. Van Dissel declared he had been in this country 
wenty years and had never found a relative. He now 
iad one in Mr. Toole, he was pleased to say. 

‘‘The Beginning and End of the Lumbermen in the 
\nland Empire’’ was the toast assigned to A. J. Wil- 
son, of Spokane, who said he did not know much 
tbout the beginning but for several years he had ob- 
served some of the troubles of lumbermen, including 
idvanced freight rates, tariff fights ete. Mr. Wilson 
old of a dream he had the night before. He dreamed 
'f peculiar things that prominent lumbermen were doing 
hat caused considerable amusement. 

George W. Hoag is a prominent part of every lum- 
vermen’s banquet in Spokane, with his whistling, as 
nuch so as is Mr. Van Dissel as toastmaster. Though 
‘e is both in the wholesale and retail lumber business 
ind a member of the Supreme Nine of Hoo-Hoo, he 
an whistle to perfection and was billed on the list of 
toasts as ‘‘the only whistling lumberman.’’ Mrs, Hoag 
‘ccompanied him on the piano and he rendered several 
sweet selections that brought forth encores, in which he 
vas a by Harrison Reynolds, a local whistler of 
epute, 

Retiring Secretary R. A. Kellogg was called on for a 
ew words and he responded briefly, excusing himself 
'y saying he never made a speech. 

‘I talk lumber and matrimonial complications,’’ is 
ie way Frank B. Cele, of Tacoma, was placed on the 
ist of toasts. He was also billed as ‘‘S 4 S,’’ refer- 
ing of course to the lack of hirsute adornment on his 
ome of thought. He told several of his characteristic 
tories, which provoked much mirth. 

Kk. T. Allen, of Portland, Ore., forester of the West- 
tn Forestry & Conservation Association, was intro- 
luced by the toastmaster as a man who could talk con- 
ervation or anything else. Mr. Allen said he believed 
u publicity, but not the kind that an evening paper 
sed in an account of the meeting of today, in which 
‘he reporter criticised the association for giving. him 
0 understand that he could not attend the meeting. 

Harry John Miller, poet laureate of the lumbermen 
of the Pacific coast, was assigned the toast ‘‘ The 
«dies.’? He first complimented the lumbermen of Spo- 
kane on the superior class of banquets they always 
xive, and at which they always have the ladies, and then 
ie launched forth on a flow of long and alliterative 
words that must have nearly exhausted the dictionary, 
reproducing his famous toast to the ladies at the Hoo- 
Hfoo banquet at Hot Springs, Ark., last September, which 
‘appeared in the AMERICAN LUMBERMAN at that time. 
He “made a pronounced hit with it and was roundly 
applauded, 

Several impromptu talks and a very interesting skit 
by a trio of professional entertainers from a local thea- 
ter concluded the most successful banquet. 


Gentlemen and Ladies Present. . 


J. P. Hanley, Northport, Wash. 
Mr. and Mrs. O. C. Rice, Spokane; Menasha Woodenware Co. 


a me Mrs. C. H. Fancher, Spokane; A. L. Flewelling 

Lbr. Co. 

Will E. Brebner, St. Joe, Ida.; A. L. Flewelling Lbr. Co. 

E. O. Hawksdt, Spirit Lake; Panhandle Lbr. Co. 

M. A. Phelps, Spokane: Phelps & Wadsworth. 

H. M. Strathern, Post Falls, Ida.; Post Falls Lbr. & Mfg. Co. 

J. S. Rhodes, North Yakima; Cascade Lbr. Co. 

A. H. Huebner, North Yakima; Cascade Lbr. Co. 

Mr. and Mrs. A. J. Wilson, Spokane; Fidelity Lbr. Co. 

Mr. and Mrs. A. W. Mackenzie. 

John R. Toole, Bonner; B. B. L. Co. 

Cc. E. Iddings, Imble, Ore. ; Summ. Lbr. Co. 

F. E. Smith, Elgin, Ore.; G. M. & 8. Co. 

H. S. Lee, Buffalo, N. Y.; Mixer & Co. 

A. C. White, Laclede, Ida.; A. C. White. 

E. T. Betts, Buffalo, N. Y.; Charles M. Betts & Co. 

Mr. and Mrs. F. J. Davies, Coeur d’Alene, Ida.; Edward 
Rutledge Timber Co. 

H. C. Culver, Sandpoint, Ida.; Sandpoint Lbr. & Pole Co. 

Seg Hofslund, Coer d’Alene, Ida.; Blackwell Lbr. Co. 

R. H. Webb, Spirit Lake, [da.; Panhandle Lbr. Co. 

H. Brevet, Spokane; Phoenix Lbr. Co. 

M. H. McCall, Spokane; William Musser Lbr. & Mfg. Co. 

James F. Hansen, Rockford; J. E. Hansen Lbr. Co. 

R. A. Day, Bonner, Mont.; Big Blackfoot Lbr. Co. 

Cc. H. Richardson, Lathrop, Mont.; Western Lbr. Co. 

E. Edward Shaw, Spokane; Henry Disston & Sons. 

George E. Gasedigne, Hope, Ida.; Hope Lbr. Mfg. Co. 

Cc. A. Thomas, Spokane; Overland Lbr. Co. 

Mr. and Mrs. J. P. Reardon, Spokane. 

Mr. and Mrs. A. V. Bradrick, Spokane. 

Mr. and Mrs. R. J. Horr, Spokane. 

Mr. and Mrs. W. T. Horr, Spokane. 

Mr. and Mrs. R. A. Kellogg, Spokane. 

Mr. and Mrs. D. H. Stetter, Spokane. 

Mr. and Mrs. A. L. Porter, Spokane. 

Mr. and Mrs. C. M. Heald, Spokane; Springston Lbr. Co. 

Mr. and Mrs. F. H. Crombie, Spokane; Inland L. & T. Co. 

Mr. and Mrs. George W. Hoag, Spokane; National Lbr. Co. 

Mr. and Mrs. H. Q. Reynolds, Spokane. : 

Mr. and Mrs. J. G. Kulzer, Valley, Wash.; Valley Lbr. Co. 

Mr. and Mrs. W. D. Owen, Spokane; Owen Lbr. Co. 

Mr. and Mrs. J. J. Owen, Spokane; Owen Lbr. Co. 

W. W. Catlin, Sandpoint, Ida.; Humbird Lbr. Co. 

Thomas Solberg, Sandpoint, Ida.; Humbird Lbr. Co. 

F. A. Schultis, Bonners Ferry; Bonners Ferry Lbr. Co. 

Harry Clark, Portland; Mfg. Lumbermen’s Underwriters. 

F. S. Jacobsen, Leavenworth; Lamb-Davis Lbr. Co. 

P. M. Lachmund, Potlatch, Ida.; Potlatch Lbr. Co. 

H. D. Spencer, Elgin, Ore.; H. D. Spencer & Co. 

Mr. and Mrs. H. J. Croockewit, Spokane; Phoenix Lbr. Co. 

Mr. and Mrs. H. P. Svendsen, Spokane; Cascade Lbr. Co. 

Mr. and Mrs. J. P. MeGoldrick, Spokane. 

Mr. and Mrs. A. W. Mackenzie, Spokane. 

Mr. and Mrs, A. J. Wilson, Spokane. 

Mr. and Mrs. H. L. Soare, Hope, Ida.; Hope Lbr. Mfg. Co. 

Mr. and Mrs. 8S. L. Boyd, Coeur d’Alene, Ida. ; Coeur d'Alene 
Lbr. Co. 

H. F. Rott, Hope, Ida.; Hope Lbr. Mfg. Co. 

F. G. Pichford, Hope, Ida.; Hope Lbr. Mfg. Co. 

Brackett Gardner, John F. Irwin & Co. 

A. W. Cooper, secretary, Spokane. 

F. E. Ames, Portland; Forest Service. 

E. T. Allen, Portland; Western Forestry & Conservation 
Association. 

E. Enoch, Deer Park, Wash.; Standard Lbr. Co. 

M. M. Dean, Spokane; Phoenix Lbr. Co. 

E. J. Bauman, Spirit Lake, Ida.; Panhandle Lbr. Co., Ltd. 

R. M. Owen, Spokane; Owen Lbr. Co. 

Madge H. Loury, Spokane; Owen Lbr. Co. 

Mr. and Mrs. Noah Owen, Spokane; Owen Lbr. Co. 

Mr. and Mrs. W. Y. Stoddard, Perry, Ore.; Grande Ronde 
Lbr. Co. 

Mr. and Mrs. C. W. Nibley, jr., Meacham; Meacham Lbr. Co. 

A. §S. Shockley, Baker City, Ore.; Shockley & McMurren 
Lbr. Co. 

Joseph Stoddard, Baker City, Ore.; Stoddard Lbr. Co. 

Don Lawrence, Coeur d'Alene, Ida.; Blackwell. Lbr. Co. 

H. H. Munn, Ames, Iowa; H. L. Munn Lbr. Co. 

Irvine McCandy, Chicago; John Schroeder Lbr. Co. 

Mr. and Mrs. A. E. Cartier van Dissel. 

R. G. Keizer, Spirit Lake, Ida. 

W. W. Wilder, Morland, Mont 

Mary Rukhoven, Spokane. 

Kate B. Wiley, Spokane. 

J. W. MacKenzie, Portland. 

B. F. Pierce, [ron, Wash. 

Mrs. G. S. Armstrong. 

Sidney B. Lewis, Spokane. 

B. R. Lewis, Spokane. 


= 


Frank B. Cole, Tacoma. 
John R. Toole, Bonner, Mont. 
H. J. Miller, Index, Wash, 
A. F. Meyerdreet, Spokane. 
Clara C. Thomas, Spokane. 
Miss Anna Duncan, Spokane. 


The following persons attended the meeting but were 
not present at the banquet: 


Cc. R. Cushman, Spokane, Wash.; Overland Lbr. Co. 

S. A. Johnson, Spokane, Wash.; Musser Lbr. & Mfg. Co. 
M. C. Hall, Spokane, Wash. 

J. J. MeDavitt, LaGrande, Ore.; inspector. 

M. Scully, LaGrande, Ore.: Palmer Lbr. Co. 

J. C. Jacobson, Newport, Wash.; Fidelity Lbr. Co. 
J. E. Frederickson, Spokane, Wash. ; inspector. 

A. C. Archer, Seattle, Wash.; U. S. Blower Co. 

dW. W. Walther, Spokane, Wash.; Walther Lbr. Co 
Dean F. Good, Spokane, Wash.; Orrin 8. Good. 

L. H. Russell, LaGrande, Ore.: Mgr. Wilcox Lbr. Co. 
J. J. Herlihy, Potlatch, Ida.; Potlatch Lbr. Co. 

S. Merrill, Spokane, Wash.; National Lbr. Co. 

W. Palmer, LaGrande, Ore.; The George Palmer Lbr. 
E. W. Harris, Dalkena, Wash.; Dalkena Lbr. Co. 

P. A. Day, Bonner, Mont.; Big Blackfoot Lbr. Co. 
George E. Gascoigne, Hope, Ida.; Hope Lbr. Mfg. Co. 
George L. Gardner, Rock Cut, Wash.; Walsh Lbr. Co. 
E. F. Hitchner, Sandpoint, Ida.; Sandpoint Lbr. & Pole 
B. L. Willis, Spokane, Wash.; Fidelity Lbr. Co. 

F. C. Ely, Spokane, Wash. 

Cc. D. Gibbs, LaCrosse, Ida.; Stack-Gibbs Lbr. Co 


THE CONCATENATION. 


SPOKANE, WASH., Feb. 3.—The lumbermen in attend- 
ance at yesterday’s meeting largely remained ove 
in the city today to attend a big Hoo-Hoo meeting this 
evening. The members of the bureau of grades and the 
inspectors looked over grades at the mill yard of the 
McGoldrick Lumber Company and in the afternoon 
the directors met and transacted much _ routine 
business. 

The Hoo-Hoo concatenation was a hummer. It was 
conducted under the supervision of Vicegerent E. FE. 
Engdahl, of the Eastern District of Washington, and 
it was his first one. George W. Hoag, of Spokane, su 
preme senior Hoo-Hoo, assisted and acted as Snark. 
Nearly 150 old Hoo-Hoo were present, and a class of 
fifty-two kittens was initiated, as follows: 





Initiates. 


Chester Coulter, Seattle, Wash.: Hofins Steel & Equipment Co 
Herman Francis Root, Hope, Ida.; Hope Lbr. & Mfg. Co. 
George Francis Cooks, Minneapolis, Minn.; George Cooke & 


Sons. 

Earl M. Rogers, Coeur d’Alene, Ida.; Blackwell Lbr. Co 

Harry Barnes Clark, Portland, Ore.; Mfg. Lumbermen’s Un 
derwriters. 

George Weston, Welty, Ida.; Dover Lbr. Co. 

Jesse Charles Mohr, Spokane, Wash.; Mohr Shingle Co. 

Eliot Vail Shepard, Spokane, Wash.; Peerless Rubber Mfg. Co 

Charles Spurgeon Heyburn, Spokane, Wash.; Marshall-Wells 
Hardware Co. 

Milo Patrick Flannery, Spokane, Wash.; B. J. Carney & Co. 

Albert M. Orr, Hillyard, Wash.; Hillyard Lbr. Co. 

Henrie Brevet, Spokane, Wash.; Phoenix Lbr. .Co. 

Harry Dean Spencer, Elgin, Ore. 

Bert Rockwell, Spokane, Wash.: Berlin Machine Works. 

Henry S. Patten, Holland; Horr Mili Co. 

Charles Augustus Thomas, Spokane, Wash. ; Buckeye Lbr. Co 

William Edward Brebner, St. Joe, Ida.; A. L. Fiewelling 
agent. 

Adolph Snowshoe Woelm, Spokane, Wash.; Marshall-Wells 
Hdw. Co. 

Francis Earl Williams, Bonners Ferry, Ida.; Bonners Ferry 
Lbr. Co. 

Harry J. Dean, Spokane, Wash. : Berlin Machine Works. 

Charles Byron Flinn, Chicago, Ill.; Metropolitan Lbr. Co. 

John H. ‘Mahoney, Missoula, Mont.: Mahoney Lbr. Co. 

Charles Abe Morley, Rock Cut, Wash.; Walsh Lbr. Co 

Adolph Haagenson, Spokane, Wash.; Spokane Paint & Oil Co. 

Stanley Mayall, Spokane, Wash.; Armstrong Mfg. Co. 

Charles Jefferson Robertson, Spokane, Wash.; United Iron 
Works. 

Arthur Johnson Davidson, La Crosse, Ida.; Lost Lake Lbr. 
Co. 

Martin Green Davidson, La Crosse, Ida.; Lost Lake Lbr. Co 

Peter McGovern, Spokane, Wash.; A. H. Averill Mfg. Co. 

Adam Mitchell, Spokane, Wash.; A. H. AverUl Mfg. Co. 
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Ifenrich Guthery Uawkins, Spokane, Wash.; Chicago Great 
Western railway. 

Felix Hilton Montgomery, Spokane, Wash.; Lackawanna 
Line. 

Julius Henry Schulenburg, Spokane, Wash.; Spokane Paint 
& Oil Works. 

Iloward G. Robbins, Spokane, Wash. ; Spokane Paint & Oil Co. 

John Kmmet O'Leary, Spokane, Wash.; Holley, Mason, 
Marks & Co. 

Marion Augustus Adams, Spokane, Wash.; Spokane Saw 
Works. 

Thomus Craig Porteous, Spokane, Wash.; New York Cen- 
tral railway. 

Dean Robbin Good, Spokane, Wash.; O. S. Good. 

William F. Johnson, Spokane, Wash.; Frank Johnson Lbr. Co. 

George Washington Owens, Spokane, Wash.; Yellow Pine 
Lbr. Co. 

Llewellyn James Hogan, Spokane, Wash.; Charles H. Terry. 

Willard Carr Thompson, Spokane, Wash. ; Dalkena Lbr. Co. 

Norbet Francis Kenney, Spokane, Wash.; Pennsylvania R. R. 

ixmmett Foster Hitchner, Spokane, Wash.; Sandpoint Lbr. 
& Pole Co. 

Mitchell Thomas McCarthy, Spokane, Wash.; New York 
Central railway. 

Perry Dwight Owen, Harrison, Ida.; Grant Lbr. Co. 

David C. Hedland, Spokane, Wash.; Johnson Shingle Co. 

George Sweeney Patterson, Spokane, Wash.; Spokane Paint 
& Oil Co. 

Don Oliver Morrill, Mica, Wash.; Morrill-Wilman Lbr. Co. 

William TFranklin Leslie, Spokane, Wash.; Holley, Mason, 
Marks & Co. 

pa Walter Woodruff, Spokane, Wash.; Evans-Woodruff 
abr. Co. 

William Edward Stanger, Spokane, Wash.; Holley, Mason, 


Marks & Co. 

Officers. 

Snark—-George W. Hoag. 

Senior Hoo-Hoo—George W. Cornwall. 

Junior Hoo-Hoo—Frank B. Cole. 

Jabberwock—George L. Curkendall. 

Bojum—A. W. Mackenzie. 

Scrivenoter—H. Romeyn. 

Arcanoper—Andrew Voelker. 

Gurdon—H. J. Anderson. 

Medical Director—Frank C. Hogan. 

A number of new stunts were introduced, and at the 
conelusion a boxing match was given in the hall, in 
which local lightweight celebrities participated. 

The Hoo-Hoo Banquet. 

Afterward the nearly 200 Hoo-Hoo repaired to the 
‘fon the roof’? and there the boom for Harry John 
Miller, past laureate of Hoo-Hoo of Washington, for 
snark of the universe, was formally launched. 

Going to the Moorish room at the Spokane Hotel 
Silver Grill, the speechmaking began amidst the feast- 
ing, and after the supreme senior Hoo-Hoo, George W. 
Hoag, had introduced Frank B. Call as toastmaster, it 
continued fast and furious. Ben Cobb was called upon, 
and when he got as far ‘‘1t is hard to make a speech,’’ 
the censor rang a bell and he sat down, making—as his 
friends declared—the best speech of his life. He was 
followed by E. F. Cartier Van Dissel and B. R. Lewis, 
with almost as short talks. Mr. Van Dissel did tell a 
story, however. 

Owing to the lateness of the hour, after midnight, 
and Spokane Hoo-Hoo not being accustomed to staying 
up late, much of the speechmaking planned was .cut 
out and song, music and story took its place. Miss 
Prudence Eden, soloist of the Silver Grill, rendered sev- 
eral selections, accompanied by the Grill orchestra. 

The climax of the evening came early, when the 
toastmaster introduced Harry John Miller, and as Mr. 
Miller rose to speak George W. Hoag pulled away an 
American flag from a large pen-and-ink portrait, at 
one end of the banquet hall, of Mr. Miller himself, 
drawn by Morris, the» Spokane-Review artist, across 
which appeared in large letters, ‘‘Our Next Snark.’’ 
The nearly 200 Hoo-Hoo present gave vent to their 
feelings in vociferous applause, indicating their ap- 
proval of the sentiment thus expressed that Harry Johu 
Miller should be the candidate of the Hoo-Hoo of 
Washington for snark of the universe at the next An- 
nual meeting of the order in San Francisco, next 
September. 

Mr. Miller was nearly overcome with emotion, so 
great was his surprise. He stared open-mouthed at the 
portrait of himself and the announcement thereon and 
then said, rather brokenly: ‘‘Boys, I can hardly 
speak, I feel so deeply the honor you have paid me. 
But if I am elected snark at next September’s Annual, 
as I surely hope to be, I will promise that I will do 
every thing possible for Hoo-Hoo, and I promise you 
also that there will always be a warm spot in my heart 
for the Hoo-Hoo of Washington—God bless you.’’ 

He then, upon request, recited one of his original 
poems. 

‘*Artie’’ Calder, one of the old guard of Hoo-Hoo 
on the Pacifie coast, general agent of the Canadian 
Pacific at Seattle, made his reappearance in Hoo-Hoo 
and sustained his reputation as an entertainer and an 
interpreter of Scotch dialect stories. Having recently 
returned from a tour of Europe, he had a stock of 
most excellent stories, with which he regaled his 
hearers. 

He was followed by W. D. Gilson, a local voealist, 
who sang ‘‘Good Night, Dear,’’ following, as an en- 
core, with a song full of local hits written by George 
W. Hoag, the versatile, to the air ‘‘And Everybody 
Knows It’s There,’’ and ‘‘He Has Rings on His Fin- 
gers,’’ another of the songs. They provoked great ap- 
plause and surely made a strong hit, being as follows: 


And Everybody Knows It’s True. 


Be-bind our mill some Bull Pine grows, 
And everybody knows it’s there; 
It’s full of limbs and knots and those, 
And everybody knows it’s there. 
We tell the trade to whom we ship just all about that tree, 
But some-how when they get the stuff they talk like this, 
you see: 
CHORUS. 
Oh, oh, oh, oh! The yard-man hol-lered so, 
You'd think I was an easy mutt but I'll just let you know 
You can’t sell me your old Bull Pine, won't have it any- 
where; 
That’s all you got around Spokane, 
And everybody knows it’s there. 


9 
Van Dis-sell, he’s a good old man, 
And everybody knows it's true; 
He sold the city of Spo-kane, 
And everybody knows it’s true. 
Ife sold a mil-lion feet or more, I don't know just how much, 
But a gt was nine for-ty two, now don't that beat the 
utch ? 


CHORUS. 
Oh, Van: oh, Van, but you're a fun-ny man, 
To think you’d give your lum-ber to those graft-ers of 
Spo-kane. 
Why don’t you brace up, Van, old boy, and make that bunch 
come through ? 
You only fool your-self, old man, and 
And everybody knows it’s true. 


vu. 
Me-Geld-rick has the big saw mill, 
. And everybody knows it’s true; 
Your or-ders he will glad-ly fill, 
And everybody knows it’s true. 
He nev-er cuts the price a bit, the list he al-ways gets, 
But don’t you gam-ble on that tip or you may lose your bets. 


CHORUS. 
Oh, oh, oh, oh! Now this is what I know, 
And what I’m telling you, old pals, is pos-i-tive-ly so, 
A flour mill di-men-sion bill a flat price made right thru, 
Cause cleven-fif-ty is all he gets, 
And everybody knows it’s true. 
Curk-en-dall, the big and tall, 
The might-y lum-ber king, 
Whose won-drous smile the girls be-guile, 
H[e’s such a hand-some thing. 
They eall him big chief Ho-Bo, 
The Jing-o of them all; 
The pret-ty girls to him say, 
Wear your plug hat to-day, 
And your swal-low tail, do, pray, 
You look so hand-some and gay. 


CHORUS. 

Sure, he’s got warts on his fingers, 

Corus on his toes, 
Lumber carts to ride upon, 

When he wears store clothes ; 
So come to your Ho-Bo 

And be his little doll. 
Be Mis-tress Ho-Bo-Jo-Bo Jij-ji-bo-Curk-en-dall. 

9 


Duf-fy he Went on a spree, 
With an aw-ful frac-tious horse, 
And like a chump he got a bump, 
What he'd expect, of course. 


f 


i f 
vith 





IARRY J. MILLER, INDEX, WASH.: 
Poet Laureate of Hoo-Hoo. 


He took his girl out for a ride, 
A fool-ish thing to do. 

And he knows it now so well, 

*Cause some one had to tell 

Just where and how he fell, 

And just how he swore like hell. 


CHORUS. 
Sure he’s got rags on his fingers, 
Grease on his toes, ° 
Raw-beef on his big, black eye, 
Court plaster on his nose. 
So look at our Willie, 
He’s an awful sight. 
Your Willie, Nillie, Silly, Billy, Boy, all right. 

Then came a musically inclined Hoo-Hoo and Spo- 
kane raifroad man, G. B. Black, general agent of the 
Great Northern, who is famed in Spokane for his sweet 
tenor voice. He announced that the songs he would 
sing were written by artists, as he looked at the author 
of the preceding topical selection. Mr. Black’s singing 
has become one of the features of Hoo-Hoo banquets 
in the Inland Empire. His ‘‘stein song’’ was great. 

“A Swede by the name of Hogan’’ is the way Frank 
C. Hogan, of Spokane, was introduced, who told in 
verse of ‘‘Swan’s Experiences in the Lumber Busi- 
ness,’’ and followed it with a Swedeish dialect song. 

Harry’ John Miller announced that the Hoo-Hoo of 
the Puget: Sound country and British Columbia are 
planning to charter a steamship next September on 
which to go to the San Francisco Annual from Seat- 
tle, and he urged the Hoo-Hoo of the Inland Empire 
to join with them and make the trip by water. This 
concluded the festivities of a very enjoyable concatena- 
tion. 





SASH AND DOOR TRADE 











Spring trade is developing rapidly in the door and 
mill industry throughout the country. There is not 
much business visible at retail points, but dealers have 
been convinced that the demand for the coming season 
will be of gratifying proportions and are laying their 
plans to meet it. Building operations are projected in 
sufficient numbers, even thus early, to justify the laying 
in of considerable stocks. Reserve supplies at the fac- 
tories have been drawn upon heavily for several months 
and are now low. However, the factories are again in 
full operation after their usual shutdown for repairs and 
expect to experience no difficulty in caring for the in- 
creasing requirements. 

Representatives of the industry have, through the 
many recent conventions, come into intimate touch with 
the retailers in all sections of the country, and they 
report the retail dealers are planning for a lively season. 
Considerable improvement is noticed also in actual buy- 
ing. Farmers have had a prosperous year and they are 
likely to spend considerable money the coming twelve 
months. As a result of the improvement in these under- 
lying conditions there has been a decided improvement 
the last few days in the mixed car trade. Stock goods 
are moving freely, but the preponderance of the sash 
and door business still runs toward special work. The 
window glass market is up about 50 percent, with indi- 
cations for still further advances. There has been a 
heavy buying movement lately, due to this expected 
advance in glass prices. Shop lumber also has advanced 
considerably in price, so it looks as though not only the 
demand for millwork would be much greater than has 
been experienced in several years but that the whole 
price tone of the market will be on a much higher plane. 

In Chicago, orders continue arriving in satisfactory 
volume and steadily growing number. Local whole- 
salers report a fair receipt of orders for carload lots 
and some state that they have enough on hand to keep 
them busily occupied until April, in addition to a 
healthy volume of a small lot of orders. Stock sizes are 
in much better inquiry than a year ago and the whole- 
sale people think that the improved demand is a good 
index to the expected busy season. From a Chicago 
standpoint the business offered at wholesale as well as 
retail has been in the main satisfactory, and they are 
all exceedingly optimistic regarding future demand. 


Building in smaller cities of the Northwest is planned 
on a much larger scale than that of last year and the 
factories of Minneapolis and St. Paul are figuring on 
many orders from outside. They are also busy on the 
special work for the Twin Cities and there is no slacken- 
ing in the demand for it. Orders from retail yards also 
are coming in at a much better rate and prices are firm. 


In all sections of the Southwest the-improved general 
business conditions are having a salutary effect on the 
sash and door trade. This is particularly noticeable in 
St. Louis, which lays claim to serving a great part of this 
territory. It is reported that the sash and door dealers 
in that city are in a better frame of mind than they have 
been for a long time, and just now the business out- 
look seems to be particularily bright. In the larger cen- 
ters of the Southwest and in the rural districts of that 
region there are signs of a great revival in building. 
While prices in Kansas City have not changed in the last 
week, the market has gained in strength. Glazed windows 
are the strongest item on the market. The announcement 
of another advance in glazed glass has had a tendency to 
advance the price on windows. - The general advance on 
sash and doors is expected soon. The dealers are pre- 
paring to issue new lists, showing an increase on prac- 
tically all items. Locally the demand is all that could be 
expected at this season, and the outlook for an active 
business season is encouraging to the dealers. 


In the East the sash, door and blind mills have not 
been rushed, but they have continued work and their 
products have been called for in such quantities to 
keep the plants fairly well employed. In Baltimore com 
petition has been quite active, rather too brisk for the 
realization of fair profits, but a gradual improvement is 
taking place and by the time the building season opens 
the range of prices may be expected to have advanced to 
figures that will enable the mills to make some money. 
There always seems to be enough for the door mills of 
Buffalo to do, and there is less complaint of poor returns 
than previously, though profits are not what they ought 
to be. Overproduction is always a part of this branch 
of the lumber trade, no one seeming to be quite as inde- 
pendent of it as the few mills that cater to the door 
trade of New York city. A large amount of partly 
made doors is coming in from the West, and the Pacific 
coast door is fast becoming a regular thing. 





NATIONAL TIMBER SALES IN OREGON AND 
WASHINGTON. 

A report from the Forest Service office at Portland 
Ore., shows that during the last six months of 1909 ove! 
52,000,000 feet of timber in the national forests in 
Oregon and Washington were sold for nearly $114,000 
Timber sales during the same period in 1908 amounted t: 
17,000,000 feet at $27,000. This increase is regarded as 
an index to the revival of business in the lumber indus 
try generally and shows the growing use of nation#! 
forest resources by the public. These sales permit the 
removal of overmature and decadent timber which prac 
tically has come to a standstill in point of growth, and 
allows replacement of these trees with a fully stocke«| 
stand of rapidly growing young trees. 
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LATE CONFERENCE RULINGS ANNOUNCED BY INTERSTATE COMMERCE COMMISSION. 


WASHINGTON, D. C., Feb. 7.—The following conference 


rulings have been announced by the Interstate Commerce 
Commission, which are of general -.interest in their 
nature: 


Rule 6 of the Southern Classification provides that 


where the tariff offers a reduced rate based on a certain 
fixed valuation a release; in the form specified in the 
tariff and containing the agreed valuation, must be writ- 
ten and signed by the shipper on the face of the bill of 
lading. As applied to a case where the shipper indorsed 
the released valuation on the bill of lading but, not 
knowing the requirements of the ruie, omitted to indorse 
the special form across its face, it was held: That the 
rule is unreasonable and that it is the carrier’s duty to 
secure the shipper’s signature to such a release on the 
bill of lading when it has reasonable notice of his desire 
to take advantage of the lower rate upon a released valu- 
ation. 


It is the view of the commission that exchange bills 


of lading ought to show specifically the point of origin 
of the shipment and the route over which it has moved. 


Two carriers desiring a joint operation of their com- 


bined lines between two points propose that they shall be 
operated by a new and separate company which shall 
handle as its own, and under its own tariffs, all local 
business between these points, and shall handle all other 
business under some arrangement with the two lines 
which does not permit it to participate in the earnings 
on through traffic held: That rule 180, Conference Rul- 
ings, Bulletin 4, entitled ‘‘Lessee road not serving as com- 
mon carrier’’ does not apply and that the road operating 
between the two points must concur in the through rate 
over its line. 


Transit Privilege. 
As the agent of an intermediate carrier has no means 


of knowing just why a shipment has been routed through 
particular junctions, he nas no right to substitute his own 
judgment as to routing for the specific routing instruc- 
tions accompanying the shipment. In a stated case the 
initial carrier issued bills of lading showing particular 
routing but no rate; the transfer biling subsequently 
issued to a connecting line showed the routing and a 
10-cent division of a 33-cent rate that did not apply 
through the junctions named but through another junc- 
tion’ and the agent of the connection therefore diverted 
the shipment through the latter junction to destination. 
It subsequently appeared that because of the diversion 
the shipper had lost a transit right at a given point on 
the route specified, which was necessary to effect the sale 
of the shipment at destination. Held: That as tariffs 


are permitted to contain rules providing that they are 
subject to the transit privileges'shown on the tariffs of 
individual carriers, on file with the commission, the in- 
termediate line was responsible to the shipper for the 
difference between the rate paid in order to get the 
shipment back to the transit point and the legal rate over 
the route directed by the shipper. 

In a case where a bill of lading showed a rate of $1.55 
a ton and,routing in care of a connecting line, through 
one junction the two carriers had a joint through rate 
of $1.75 per ton; through another junction, equally direct, 
but carrying no joint rate, the combination through rate 
was $1.55 a ton. Held: That while an initial line is 
not always chargeable with knowledge of the rates of its 
connections, yet having accepted a shinment and a bill 
of lading upon which the consignor had noted a definite 
rate, it was its duty to find that rate and route the 
shipment accordingly or call upon the consignor for 
further instructions; and failing to do either it is liable 
for the excess in transportation charges resulting from 
routing the shipment tnrough one junction when through 
another junction equally direct the locals make a through 
charge of the amount named in the bill of lading. 

Creosoting Lumber. 

The commission has expressed the view that a transit 
privilege extending through a period of more than one 
year is prima facie unreasonable. Experience has shown, 
however, that as applied to the creosoting of lumber a 
period of eighteen months is not unreasonably long, pro- 
vided the full local rates on the inbound material are 
required to be paid. 

A carload shipment routed by the consignor in order 
to get particular delivery at destination reached the 
wrong delivery tracks. Instead of demanding delivery on 
the right tracks the consignee moved the contents of the 
car by dray, although the car could have been switched 
to the proper tracks without additional exnense to the 
shipper had he given the carrier .he opportunity to do so. 
Held: That no reparation could be allowed. 

Certain shipments were delivered at destination as 
actually routed by the consignor, but there was a general 
understanding with the carrier, not covered by the tariff 
provision, that traffic should be diverted at a certain 
point in order to accommodate consignees located near 
certain team tracks on the delivering line. The agent 
haying failed to divert the shipments at that point, the 
consignees were subjected to extra drayage charges. 
Held: That the claim for a refund must be rejected. 

The commission adheres to rule 53, to the effect that it 
is not a proper practice for railroad companies to adjust 
claims immediately upon presentation and without in- 


vestigation. The fact that shippers may give a bond to 
secure repayment in case, upon subsequent examination, 
their claims prove to have been improperly adjusted does 
not justify the practice. Carriers that have adopted that 
practice will be expected promptly to discontinue it. 

Where a tariff contains conflicting rates the lower or 
lowest of the rates so published is the legal rate. 

‘rhe yardmen of an interstate carrier being under the 
impression that a loaded car was empty, delivered it to 
a switching road by which it was shipped to a loading 
point, and the error being there discovered, it was thence 
switched back. Held: That while the switching line 
may treat the shipment as analagous to an astray move- 
ment and on that account may waive its charges if it 
desires to do so, it may nevertheless lawfully demand and 
collect of the carrier that made the error its lawful rates 
tor the service performed. 

A canal boat line carrying traffic moving from New 
York city to Canadian points under an arrangement for 
through movement, the traffic being transferred to a rail 
line at Buffalo by its own agents or the agents of the 
railroad, is a common carrier under the act and must 
file tariffs with the commission. 

The Interstate Commerce Commission, recognizing the 
great benefits to be derived trom uniformity of car service 
raies, indorses the code which was reportea to the 
National Association of Railway Commissioners and by 
that association recommendeu to the state and interstate 
commissions, it being understood that this action is of 
course subject to the right of the commission to inquire 
into the legality or reasonableness of any rule or rules 
which may be the subject of complaint, and that an- 
nouncement to that effect be made with the code of de- 
murrage rules. 

A shipment was routed to a certain junction by the 
consignor, but on the paper presented to the commission 
it did not clearly appear whether he also named the rate 
that had been available through that junction but which 
was canceled shortly before the movement. The instruc- 
tions were complied with by the carrier and the new and 
higher rate applied. Held: That this was a shipper’s 
error and the higher rate must be collected unless he 
also named in the bill of lading the lower rate legally in 
effect through another junction, in which case the car- 
rier was liable. 

While it is the policy of the- commission to entertain 
complaints instituted on behalf of shippers by traffic or. 
credit bureaus, in all such cases where reparation is 
awarded the order will require payment to be made by the 
defendant carriers either to the consignor or the con- 
signee, as their interests may appear. 





PACIFIC COAST CARGO LUMBER SHIPMENTS DURING 1909. 














































































i . = mm va : 2 ’. Lath. Pickets. Shingles. 
SEATTLE, WasH., Feb. 5.—The Pacifie Lumber Inspection Bureau, through the eciiemedis aeneniaatt: Lumber Fay woh ingia 
ollice of its secretary, Fred W. Alexander, has issued a report of the cargo Se Se occas 50,979,635 94.168 ss ceccceee 
shipments of all Pacific coast fir shipping and the amount inspeeted by the bureau U. K. and Continent............. wt enseese sewsones 
for 1909. Embraced in the bureau are 115 cargo mills, about 85 percent of the ioe Rede eaneseasesuessecsense So ieeess Stan ceeesees 
total cargo shipping fir mills on the Coast, including Oregon, Washington and SE Cc phiciopesea teannenss 30,925,422 1,059,158 474,008 
British Columbia. The statement shows the following total amount of cargo DE bance a neskisnenqnecs 1,644,200 ee a | oe Ce 
shipments, domestic and foreign, for 1909, as reported to the bureau, and they — islands ..........++- ne 981-730 neewsess seeuees 
were practically the total Coast domestic and foreign shipments of fir: Gouth Afvics ............ ee RENEE ssasccnes §— eesivnnns 
POMESTIC ak bs ae Gricsis-b SA eke ee oe 137,376 Perret teeecees 7 os 
Lumber. Lath. Pickets. Shingles. BORING co v.cccccencsoedntveve 152,174,889 1,149,993 486,947 325,250 
BaITiIsH COLUMBIA. Feet. Feet. Feet. Pieces. Oancon. 
SR PEORCMOG: 066k 08 60 28cebews 1,241,221 SGuwhvawe <D04eKEEe so6eeeoee South BaD <x. 0ce00 sesso 3,595,762 caitwiieiae  -eeaiwdiee® diececenee 
PE DE Bok tactic ib aakeseals oe 541,740 cciorbaedk” sebesthee”  <eanneenas U. K. and Continent.:............ 5,053,353 es er 
OUKIANG voce eee eee eee ec eee eens eee = aOnes 8=——- NORE ES 6 ROE CN a al hekdine Daarene 54,001,937 B56,000 nce eeeee ee ee enees 
a one a LEE EE ETE Pe  csteenesae - shasaaae. saaeennan 
rotal California ........++++++++ as |, Seopa eE EEE SetSeeeEEnDeatee re Bn nt oct oc oclcocenes 22,526,035 EES. .anesekes: sanbadeue 
bt) cc cc 811,725 RSS Rea wes eee o ee eas ee DRE on snschsicocnnsss Se eseseesces - Sesehede  venoes ens 
- “On? 296 , Pe SOR as andonaetaassknanase t ere pieieeial_-. : Greeladamibtieain 
BORE ic caddces seecsccencqee pe Sf ee ee ee, ee cS ee India Br ene Gk os eke d wie ATOBOTB «se naccccers oi. aoa Sead 
WASHINGTON, ——__——_-  - —____- - ————— 
Nin PRUNES eciesneadacenvaincs 13,076,810 1,452 36,128,000 MN canighrinesesacainns 99,275,288 MEE. caddueas>> 2ectueuks 
i SEs brick ea oces4-a ceed 13,070,498 30.269 39,064,750 eiaiaiie 
Riis NAAM ss cs oes orex waive 400,877 1.658 600,000 British Columbia ............005 15,275,147 2,001,768 1,786,841 * eeneas 
santa Barbara........e.eeeeee es 2 T8U,609 ... ieee 86 (Tete see WNOON  accrccennscsceseenns 152,1 74,88 ) 1,149,993 486,947 325,25 
0 on eld Sakae dae ieee ie j16893 to! VGA end nin caren 99,275,288 eK. ‘dandsansa Ssaguanaes 
FRE 0.60 'o.4 0% 6b 066 Oe 46 OHS eed we ee een a ——— 
OO i 5k 40 0 9;5.5.0 440 4 HO Totals foreign............-- 326,725,324 3,992,476 2,273,788 325,000 
ore gen iain bom ase nas vee Totals domestic......--+ ---- 1,038,141,210 31,941,397 83,365 88,705,250 
entura anc MENCMCE.. wc cceeves - — 
—T emma ee tS Grand totals..........-- 1,364,866,534 35,933,873 2,357,153 89,030,500 
san Luis BNNs 52246 sa Seesaw nes . P P 
Port Larford eae epaienn 860,019 The total shipments inspected by the Pacific Lumber Inspection Bureau during 
swe onel pemspeu sie semaines 4 art 1909 and their destination were as follows: 
Soceeeeeeeeeeeeeee ee 4,286,217 _oneee : : a " oe 
tal California 658,421,012 78,439,000 Sounre Chine 2nd Continent ooerite 
\laska Messacaseocecsce Sa 441,500 Lumber—Lath—Pickets. SE achat amndeinais 1,496,792 
 Spenreetaaeneatnnt- fee 19,221,145 seen e ee eee eee eet ess British COLUMBIA. Feet. _ Australia... 2.2.0: 31,861,715 
awaiian. islands ......ccoecstecs 40,933,533 8,590,750 California .....ce0. 1,180,676 New Zealand ....... 2'664.260 
hilippine islands’ .............. 8,874,329 250,000 WASHINGTON. eedinat Fiji islands ....... . 1,358,077 
\tlantie oast Bh Oe a candiswa 4,448,389 21,000 Califormian ..ccccces 41,562,893 NN asa aks 247,770 
. Ne eee ~ marae. oe ae ee Settee #924508 2008 Bet yr New Caledonia ..... 1,383,070 
nh . "4949 33 28,001,554 83.365 87,742,250 ABAMA .ccccsseces viel, v Yanda ee 5,6: 5 
‘ Totals En ee ere re 742,421,463 001,55 305 7,7 Hawaiian islands .-: 38,216,235 South Africa 5,637,255 
San Prancteco 139,456,004 ee 525.900 Philippine islands £141,303 Total ....+.++. 78,852,418 
~eedl oo eg hel eae aT ier ose 626690 11...) 150.000 Atlantic coast ..... yet WASHINGTON. 
ee ences: TED, ate * lilgeaes | | wacteanage Local «+. ...eeee00. 3,492,991 Moxie. ee 31,222,897 
fe, Eee er Sire. . SURE sesacesns | seeaseees eee re GPE cerns 5 A We ives 285,984 
Ne —_ sete e eect ee eeeeee as winvel 40 i«a ARES O88 000 a eee Sanaa a pam a =. 
Les Angeles 7 SN Rerescce 6. SOBS6R fciuewed  sososceetn Total .......-. 509,519,978 U. K. and Continent. 10'257,991 
GUE acciensisncnckstaanse a res arenas OREGON, . SE nahatseseees . 8,495,002 
Seas ci Rana eas). wiceitasiniidieadeetotan ashesidaipisitag pndaoeinkl . California ......... 74,130,664 TASER 405 .cccrcessce” BEE 
Dota OMMGOENIE 656 6's. s.0:0.0/oadd-ouls 290,355,167 OT eee 963,000 Hawaiian islands ... 506,117 AMMTANE 6.2ciccces 82,506,950 
Hawaiian islands .........--++++ 1,361,905 ere Local .....eeeeeeee 9 8947 ER biveak and das aie 991,403 
Philippine islands .............. es a SC aeee Rail ..--seeeereeee 3,265,952 Friendly islands .... | 553,560 
aeeew —_—_—_— a Perey mo South Africa ....... 2,744,989 
ah 999 797.497 3.989843 .....ce- _. weerrreree 77,967,680 i eninge 37.37 
‘ Tetele eS PPE Er Te TT Te 292,727,427 os Total domestic... ..’.. 588,668,334 India . 1 37,376 
British Columbia si satéchekimaea% SR tees kabel FOREIGN. Total ........ - 138,297,386 
Washington ee 21, 28,001,554 83,565 BRITISH COLUMBIA. OREGON. 
NN i ee cane engin |  errrre re 965, DEONEOD: 050040005068 599,713 South America ..... 815,409 
——_— papers Ra SETTER South America ..... 3,565,851 Total foreign ... scccseures 217,965,213 
Totals Gomestic.. ...os 02 .<.0605 1,038,141,210 31,941,397 83,365 88,705,250 A comparative statement of shipments inspected 1908-1909 by the bureau follows: 
FOREIGN. ; FOREIGN AND DOMESTIC. ; 
Lumber. Lath. Pickets. Shingles. BrRirtisH COLUMBIA. 1908 1909. 
Britisn COLUMBIA. Feet Fcet. Feet. Pieces. pi Pr Ee LISLE eee eee eer eee 55,322,416 80,033,094 
cae 1 ES OE. ae ener eae e 3,596,756 2,500  ........ eae cits WASHINGTON 
South IO. 56 6c tease as 13,544,151 21,700 110,436 «we eee nee: epee oe 9°45 97 9298 OTT 247 999 
U. K. and Continent 7.469.733 RE Se oairan eh ye cake mod he po Mh oe: poll ELLE OEE EEE ELE Ee eee re yr er ee 2 5,276,236 277,347,222 
China 4 vilagitch, ‘selene seid 9'723.148 ED 63s 7le ie ote AO 2 ae oe i EE a ttae see esn0liss ods, sess eeewentunsawakeyeaue 303,766,095 294,090,779 
Jenen Ce ee caer 11601385 ee am MEE Deeg, ignites bce PN SIN yo din 65 hd 0-5 Si. ho. adie Be bd PEK CRA ahaa 51,358,584 64,788,711 
ee Reed ES Silat ea ets ¥ Rares da as 
— , SO ecoeenncnneene yt ty wan io am ae A IRI ES le att RC A et AM Bd GREP Mad enc 600,400,915 636,226,712 
Fiji OO ea 1,338,711 PE RRESA ER — ERP ESS One (WASHINGTON AND OREGON.) 

Samoa ... 0... sccssecegeorccccee ae eee eg | Min iaiben s'ei4e) bs iaiaea 6 os Oren Menee A SERIO 0 ve 6 os e'ncs.0casecnsuaccaseahosa Sabnwel n> 11,590,562 
ag IS PO Lae »3 37, a ue ee Settee > neha seris CI: SD GUNN ha 5a 5. in u.tindGsnaevdsees cibeavena dvésipess 16,346,693 
Marts ea ioiairsiank wn aenie at Roeeie avec 18,000 ve eeeee ee tee eens teenies fi) : one : 
South Africa .........-++e2eeee: 5,637,305 —. - a ee Soe dean MN Sire cea ehs ere AREAL reei Sal nate ee 10,525,643 27,937,345 

IN is ssw wees Reg eye Sle 75,275,147 2,001,768 pe ere ee er OREGON COAST. 
WASHINGTON FO ET ee Oe Ee ere etree 28,831,151 62,436,396 
on NES SR ee nee 41,050,684 4,167 =... ..... 250,000 " PERSE RACs 
Central America ..........--26+- 135,680 5,000 12.938 25,000 Datel MAAR ss 55st5 060s Wolbiw'n's chk Ban ye seid snibiteaoden 695,080,125 806,633,547 
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HOUSE COMMITTEE ON INTERSTATE COMMERCE CONSIDERS AMENDMENTS. 


Townsend Bill up for Consideration—Shipper’s Right to Route Freight—Power to Suspend Rates. 


In continuing its hearing in the matter of amendments to 
the interstate commerce act, the January 31 session of the 
committee was opened by the address of James C. Lincoln, 
president of the National Industrial Traffic League and 
commissioner of the Merchants’ Exchange, St. Louis, Mo. 
Mr. Lincoln, in his preliminary statement, explained that 
the league is an organization of shippers and represents a 
number of subordinate organizations, among them being the 
Hardwood Manufacturers’ Association of the United States 
and the National Lumber Manufacturers’ Association. He 
has had about thirty years of railroading experience, the 
greater part of it in traffic departments. He desired to 
address the committee on four propositions that had been 
considered at great length by the National Industrial Traffic 
League; matters that have been considered in connection 
with the Interstate Commerce Commission and have been 
considered by counsel. 

Losses Suffered from Wrong Quotations. 

He explained that results of the deliberations of the league 
were embraced in H. R. bill 17,536, known as the Townsend 
bill. ‘The first matter to which he addressed himself was 
section 8, page 14, of the bill, in regard to the quotation of 
rates. On this point he stated that the shippers are con- 
stantly suffering losses that result from erroneous quotations 
made by carriers’ agents. He said that these losses were so 
common that hardly a shipper escaped, all having at one 
time or another received different quotations over the same 
line from different representatives of a single earrier. This, 
he said, could mean nothing if it did not mean that the 
tariffs are not comprehensive and plain in their terms. 
Railroad companies’ representatives make up the tariffs, 
the multiplicity and the arrangement of which make it 
almost impossible for the average shipper to determine from 
the tariffs themselves, as on file at the stations, the legal 
rates; while shippers, under the law, are governed by the 
legal rates provided for by the tariff, but in the preparation 
ef which they have no voice. The shippers have to rely 
upon the agents for their quotations. 

Mr. Lincoln said that he felt that some provision should 
be made by which a shipper will be insured that the proper 
rate is quoted. In order to secure faithful performance by 
the exercise of more care on the part of the carriers’ agents 
and a quotation upon which shippers may rely, he felt that 
a provision should be established by law, requiring carriers’ 
agents, upon demand, to quote rates in writing ; and, as an 
incentive for the procuring of proper quotations in con- 
formity with the legal rate, there should be a _ provision 
treating erroneous quotations as a misdemeanor, the fine to 
revert to the government. 

It would not be wise to permit the carrier, in the event 
ot erroneous quotations, to refund the difference between the 
legal rate and the rate quoted, as this might lead to a col- 
lusion and be a rebate in another form; and, as the erroneous 
quotation does not, in all cases, operate to the damage and 
injury of a shipper, he thought that the fine should be made 
not alone on the question of erroneous quotations but for 
damages that may be suffered. Having a written quotation 
upon which transportation is engaged and contracts made, 
if damage results by reason of error in the quotation, he 
believed that, upon proper proceedings in court by civil 
action, the actual damages should be recoverable. He, 
therefore, urged that the commerce act should be so amended 
for quotations in writing as prima facie evidence of their 
legaiity. In that connection, with regard to erroneous 
quotations, he presented a number of instances where losses 
had resulted to shippers on account of erroneous quotations. 

Rates Not Always Too High. 

In response to a question from Charles E. Townsend, of 
the committee, Mr. Lincoln explained that erroneous quota- 
tions were not always too high but in many cases were too 
low, and he cited instances of both kinds. Continuing, Mr. 
Lincoln said that the great difficulty with reference to 
quotations is that agents of the carriers do not sufficiently 
inform themselves as to the rates on file in their own sta- 
tions. He declared that where a shipment is to be covered 
by a joint tariff over other roads that tariff is to be filed in 
the station. ‘That is the requirement of the law, but some- 
times it is necessary for the local agent to communicate 
with some officer to get information as to the rate to be 
charged. 

Chairman James R. Mann said that he had occasionally 
amused himself by exumining the tariff sheets filed, which, 
to him, proved to be more difficult than Greek to understand. 
He asked Mr. Lincoln if he assumed that the agent must 
understand such a tariff sheet as applied to a railroad miles 
away and must understand its charges. William C. Adam- 
son, of the committee, asked if Mr. Lincoln thought a car- 
rier had complied with its duty if it files a schedule that a 
person of common understanding could not determine at 
all. Mr. Lincoln said that he was a railroad man and knew 
that it was pretty difficult to understand a tariff, that is, 
it was difficult to a man not acquainted with the methods of 
its construction. Nevertheless, tariffs are drawn up in a 
systematic way with indexes, locations and everything re- 
ferred to. 

Mr. Adamson asked if, under the existing regime, the rates 
are published by the carrier and if Mr. Lincoln did not 
think that, in order to make the law very valuable the pub- 
lication of these rates ought to be of such a nature and in 
such figures as the ordinary person could understand. Mr. 
Lincoln said that he thought the publication ought to be 
made just as plain as it is possible to make it. He said the 
whole efforts of the Interstate Commerce Commission and 
of the railroad companies are directed to that end and the 
marked improvement that has been made in the publication 
of rates today, as compared with five years ago, is an evi- 
dence of the movement in the right direction. 


Errors When Rate Is Prepaid. 


William Richardson, of the committee, asked if it ever 
occurred that a shipper of property from one state to an- 
other, some distance, pays a railroad freight bill in 
advance and when it reackes the consignee at its destination 
he is confronted with the statement that a mistake has been 
made and additional charges are due. Mr. Lincoln said that 
such an occurrence is frequent and the only explanation he 
could offer was that an erroneous rate had been used at the 
point of origin in arriving at the prepaid charges. When 
the delivering agent, who ordinarily is the responsible agent 
held by the carriers for such property, checks the bill and 
finds an erroneous rate was used, the proper rate being, say, 
20 cents a hundred instead of 15 cents a hundred, then it is 
the duty of such delivering agent to say what the proper 
charge is and make out a supplemental bill for the amount 
necessary to make the correct rate. 

The chairman stated that there is no penalty at present 
for failure on the part of the carrier to give the rate uniess 
the shipper proves damages. He asked Mr. Lincoln if he 
did not think that the railroad company ought to be re- 
quired to furnish the correct rate upon request, regardless 
of whether the shipper showed damages by the refusal of 
the company to furnish the rate. Mr. Lincoln said he 
thought it ought to be furnished, but he also thought that if, 
by reason of an erroneous quotation, no one was injured, the 
carrier ought not to be fined. 

He said that the organization he represents is simply 
asking that its members be able to get quotations in writing 
as an affirmative statement on the part of the carrier of 
the legal rate. If the carrier furnishes a written statement 
of the rate and there is damage, the carrier ought to be 
fined for it. Mr. Lincoln explained that, as he understood 
the bill, it provided that the carriers should furnish the 
rate requested and that failure to do so would subject the 
carrier to a penalty. 

Bill Provides Penalty. 

Chairman Mann read as follows from the bill: 


If any railroad corporation, being a common carrier 
subject to this act, shall refuse or omit to give such writ- 
ten statement within a reasonable time, and if the person 
or company making such request suffers damage in conse- 
quence of such refusal or omission, then the said carrier 
shall be liable to a penalty. 


Chairman Mann—This makes an absolute penalty of 
$250. Suppose a railroad should furnish a rate on which 
a number of shipments were made in good faith, and in 
course of time the court, or someone else, should decide 
that the railroad rate that was furnished was not in 
accordance with the law or the tariff schedule on file. 
There might have been a large number of shipments made 
under that. Do you think it would be quite fair to put 
a penalty of $250 against the railroad for each one of 
those shipments? 

Mr. Lincoln—Making each car a separate offense? I 
hardly think, if there was an erroneous quotation made 
on 100 cars, each car should be a separate offense against 
the road, on the question of misdemeanor. 

Mr. Townsend—Mr. Lincoln, as I understand it, your 
desire for this provision is to insure what the law con- 
templates, namely, a correct quotation of the rate to the 
shipper? 

Mr. Lincoln—That is what we are asking. 

Would Insert Rates in Bills of Lading. 


Mr. Lincoln—Before completing that subject there was 
an additional suggestion which I had to offer, and that 
was as to the insertion of rates in bills of lading. The 
bill of lading, as adopted by the carriers upon the recom- 
mendation of the Interstate Commerce Commission, car- 
ries a provision to the effect that the rate of freight paid 
from blank to blank is blank cents a hundred pounds. 
There is nothing in the act requiring carriers to insert in 
the bill of lading or receipt the legal rate that the ship- 
ment would be subject to. The bill of lading carries a 
saving clause that the property is transported subject to 
the legal rate, but notwithstanding the space is provided 
for, there is no provision for the insertion of the rate. 
I only bring this question up in connection with the sec- 
tion 8 asa suggestion to your committee for the incorpora- 
tion of a slight amendment or change to section 20 of 
the interstate commerce act known as the ‘Carmack 
amendment,’’ which requires carriers to give a receipt 
or bill of lading for the property. And in making this 
suggestion it is meant to be suggestive, so that the 
shipper may have some knowledge in the bill of lading as 
to what is the legal rate, but it does not carry with it a 
provision for it to be treated as a misdemeanor, to the 
extent that we do in regard to erroneous quotations or 
misstatement of the rate. That is the reason why I 
have suggested that it be added to section 20 of the 
act rather than, as proposed, to section 8. The sugges- 
tion I have to offer for the consideration of your, com- 
mittee is in connection with the Carmack amendment, 
section 20. I’can refer to it here. It provides that “any 
common carrier, railroad or transportation company, re- 
ceiving property for transportation from a point in one 
state to a point in another state shall issue a receipt or 
bill of lading therefor etc.” 

We want to provide that “every common carrier subject 
to the provisions of this act shall, upon request, include 
in and make a part of the bill of lading or receipt issued 
by it covering property delivered to it for shipment, sub- 
ject to the provisions of the act, the lawful rate applicable 
to the transportation of the property carried by the said 
bill of lading or receipt.” 

But, as I say, the idea is to make that suggestive, so 
that the railroad may insert for the guidance of the ship- 
per and receiver what is the lawful rate. The provision 


in section 8 makes it a misdemeanor for a quotation or 





misstatement or erroneous.sta.cement of the legal rate to 
be made. The bill of lading is a document on which the 
property is transvorted and is tendered after the car is 
loaded. Therefore, it is not tendered on the contract, 
so that the misdemeanor fine of $250 should not be con- 
fined or applied to the bill of lading but to the erroneous 
quotation. I trust I have made clear the distinction 
between the two. That is the suggestion, so that the bill 
of lading will carry the provisions of the legal rate for 
the guidance of shippers. 


Shipper’s Right to Choose Route. 

The next feature of the bill I wish to discuss ig the 
right of the shipper to route freight, and that is on page 
19 of house bill 17,535, commencing with line 8. I will 
make a statement in regard to that. 

There is a further provision which we believe should be 
enacted aS an amendment to the commerce act, thereby 
making it the law, and that is the right of the shippe: 
to route his own freight. Carriers at the present time ars 
injecting into their tariffs the right of the initial line t 
route freight to final destination. A strict application o 
the rule permitting initial carriers to route freight wouk 
make possible the pooling of business and the offering uy; 
for sale in the distribution thereof of the tonnage it origi 
nates. It would leave the small lines dependent upon th: 
large trunk lines for favors. 

lt the initial carrier should have the unqualified right to 
route ireight, there would be no necessity tor the establish 
ment by connecting and delivering carriers of agencies i: 
large shipping communities or the maintenance ot travelin: 
freight agents, creating thereby competition between carrier: 
and competition of service. It would deprive shipper o: 
availing himself of those lines by which he received th: 
best service—the best care and attention to his business. 

The carrier has no property right in the goods to b« 
transported The right, therefore, of directing how his 
goods shall be transported should rest with tne shippei 
Carriers are parties to and participating in joint through 
rates, via various through routes given legal effect as rv 
quired by law, by the filing thereof with the Interstate Com 
merce Commission. In so legalizing these joint rates, by 
establishing such through routes, the shipper should have 
the right in iis discretion to prescribe which one of these 
through routes and joint rates he may desire to use. It is 
Irequently necessary that the shipper shall know the route 
on which his property is to move, to safeguard it while en 
route to fina! destination; to make necessary arrangements 
for its receipt, the payment of charges, und delivery upon 
arrival at destination. 

Amendments Proposed. 

We therefore propose that the law should be amended so 
as to permit the shipper, in delivering property to a common 
carrier for transportation, to avail bimself of the right to 
designate and direct over what connecting line forming a 
part of the joint through route said property snall be trans- 
ported; that it shall be the duty of tne initial carrier to 
issue through bill of lading and to route the property as 
directed, subject to lawfully established joint rates, as in 
effect via said joint through route; this to be at the option 
of the shipper. if the shipper does not elect to route his 
treight, then when the property is tendered to the initial 
carrier, such initial carrier may so route the business as to 
suit its own convenience, subject, however, to the benefit by 
the shipper of the lowest legal rate and charges for trans- 
portation between the point of origin and its destination. 

Shippers located at great commercial centers like New 
York, vittsburg, Chicago, St. Louis, Kansas City and Denver, 
by reason of competitive lines are usually able to avail 
themseives of the right to route freight, competition giving 
them this right. ‘The shipper located at a local point, de- 
pendent upon the service of one initial line; would be dis- 
criminated against if he were not permitted-to route his 
freight so as to avail himself of competition beyond the 
terminal of the initial line and thereby secure the benefit 
of competitive service. That no discrimimation may be prac- 
ticed, the law should be amended to give equal advantages to 
shippers located at local or competitive points. 

1 have had directed to my attention innumerable cases 
where the wishes of the shipper have been disregarded by 
the initial carrier and that disregard has resulted in ma- 
terial loss to the shipper. If there are impracticable routes 
via which satisfactory service can not be rendered between 
point of origin and destination, but via which through rates 
are maintained, then the initial carrier, where it has avail- 
able and practicable through routes, should cancel joint 
rates via these impracticable routes, which, in my judgment, 
do more harm than good. It is by the employment of these 
devious and unnatural routes that the average rate per ton 
per mile is lower, through increased cost of operation. 
Economy would result by following the lines of least re- 
sistance. 

Would Give Commission Power to Suspend Rates. 


The next point to which Mr. Lincoln called attention was 
that suggesting that the commission be given power to sus- 
pend proposed changes in rates, this provision being em- 
bodied in the Townsend bill. Mr. Lincoln declared that this 
amendment should be enacted as a law and the carrier should 
have as much confidence in the integrity of the men admin- 
istering the law as is required of shippers in the same admin- 
istration .in protecting their interests. This amendment in 
effect provides that the commission be given power upon & 
prima facie case as to the unreasonableness thereof to sus- 
pend for a reasonable period proposed advances in existing 
rates, rules or regulations, pending investigation and he.wt- 
ing. Mr. Lincoln contended that if the commission be given 
power to review proposed advances in rates carriers will be 
more careful in making advances, because if they do make 
a change and the rate is later brought before the commis- 
sion, it will be necessary for the carriers to defend the ra‘e, 
thus being obliged to show a commercial necessity for it. 
This will result in making rates more stable. Both shipp:rs 
and railroads desire to get rid of constant fluctuations of 
rates. 

Mr. Lincoln said that the organizations that he rep:e- 
sented were in favor of so amending the law as to peri 
carriers to meet and confer upon questions relating to tars, 
rates and classifications. He said that if such a law were 
enacted, all articles of association or agreements under which 
meetings are held should be filed with the commission and 
each association should be under the supervision of and *he 
proceedings cf its meetings should be filed with the com- 
mission, which should have the right and power to review 
and, if deemed proper, a representative from the commission 
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should be permitted to sit in the meetings. This proposal 
aroused considerable discussion. 

Mr. Lincoln next pointed out some objections to the pres- 
ent bill, general in character, but relating to the establish- 
ment of joint rates. He said he desired to bring out in his 
discussion of the subject the reason why the classification 
is as proposed in the amendment, and called attention to 
the fact that the bill, as proposed, deals with classification 
in connection with rates, rules and regulations. He declared 
that the foundation upon which the present system of rates 
rests is a classification of freight. By means of the classifica- 


tion is apportioned the relation which each article bears 
to the whole, in contributing to the carriers their revenue. 
Uniformity in classification of commodities, weights etc. is 
admitted by all to be most desirable. After going into this 
subject somewhat in detail, Mr. Lincoln called attention to 
that clause of the bill which provides, as follows: 

The commission shall not, however, establish any through 
rate, classification or rate between street, suburban or inter- 
— passenger railways or railroads of a different 
-haracter. 

3 He said that the organizations he presented desired this 
bill to include this clause. 


Other persons present, heard by the commission, were: 
William A. Sproull, general freight agent, Cambria Steel 
Company, Johnstown, Pa., who dwelt especially upon losses 
resulting from errors in quotation. He was followed by 
J. M. Belleville, general freight agent, Pittsburg, Plate 
Glass Company, Pittsburg, Pa., who indorsed all that Mr. 
Lincoln had said. 

Cc. A. Jennings, of Chicago, addressed the committee on 
the subject of “Option of Routes.” He gave a few instances 
to illustrate the injury that sometimes results by permitting 
the carrier to choose the route. 





PLAN FOR STATE ACTION FAVORING REFORESTATION. 


Solution of the Problem by State Rather than Federal Government Desirable—Details of a Scheme Worked Out by a Student of the Economic Question. 


From the early days of the reforestation propaganda 
it has been conceded by even its partisans that for any 
considerable progress in that direction the states, rather 
than individuals, must be depended upon. Public timber 
lands, whether owned by the general or state govern- 


ments are, of course, alone subject to public disposal and - 


the theory is not uncommon that individuals can not 
legally be required to act in the matter at all, whether 
for posterity or in their own behoof. With the future 
of reforestation thus essentially a public matter, ques- 
tions of the manner and mode by which it can most 
feasibly and adequately be effected naturally follow. 
Up to this time plans to this end have been desultory 
and the subject accordingly has continued in an inde- 
terminate and rather disjointed state. That questions 
of ways and means to the desired end should have chal- 
lenged attention was, of course, to be expected. In at 
least one instance a rather elaborate tentative plan has 
been evoked showing careful endeavor and an obvious 
desire to promote the cause of reforestation as a neces- 
sary and probably impending publi¢ policy. Edgar H. 
Farrar, a New Orleans lawyer, has submitted to the 
AMERICAN LUMBERMAN the draft of such a plan here 
presented for such consideration, analysis and criticism 
as later and more maturely may seem justified by its 
merits and demerits. As the nucleus, thus, of discus- 
sion the letter under review embodies suggestions cer- 
tainly timely and at least in the tentative sense, valuable. 
There is, it will be remarked, no reference to necessary 
administrative provisions, but they, of course, are sub- 
ordinate to the plan itself. 
Here follows Mr. Farrar’s proposition: 


New ORLEANS, LA., Jan. 31.—-Editor AMERICAN LUMBER- 
MAN: As requested by you, I put in the form of a letter 
the plan suggested by me to you in our recent conversa- 
tion for the solution of the reforestation problem by the 
states rather than by the federal government. The solu- 
tion, in my opinion, ought to be found, and is found, in 
the codperation of each state with the owners of the 
deforested lands. The movement of this country towards 
the centralization of powers in the government of the 
United States is going tco far. . This movement receives 
a large part of its impetus from the neglect of the states 
and their people to do what they ought to do, and what, 
under the true theory of our government, they also have 
the constitutional power to do. 

The plan of codéperation between the states and the own- 
ers of the cutover lands may be briefly summarized as 
follows : 

iIst. Let each state (by amendments to their constitu- 
tions if there are restrictions in the existing constitutions 


which would prevent their legislatures from acting as herein 
suggested) by special legislative act create one or more 
reforestation corporations charged with the power and duty 
of reforesting all lands transferred to them, and confining 


their powers strictly to this end. 


2nd. Give the state a representation of at least two-fifths 


on the board of directors of such corporations. 


3rd. Let the capital stock of such corporations consist 
of an indefinite number of shares of $100 each, to be issued 
at par for lands of a uniform valuation of say $2 an acre 
as to 80 percent of the face value of said stock, and for 
cash as to 20 p:reent of the face value of said stock, so 
that each share of stock would represent forty acres of land 
and $20 in cash. ‘The cash portion of the stock to be pay- 


able in instalments with lien on the stock. 


4th. oy all the lands and property of such corpora- 
taxation of every kind and nature, whether 


tions from al 
state, county, district or municipal taxation. 


oth. Give the properly designated officers and employees 
of such corporations the power of peace officers so as to 


protect the lands from trespass and depredation. 


6th. Prohibit the use of the reforested lands for any 
purpose that would be detrimental to the growth and main- 


tenance of the forests thereon. 


7th. Prohibit the sale of any lands transferred to the 
corporation, except with the special consent of the state in 


each case. 


8th. Prohibit the sale of any trees or timber from the 
lands in question below a fixed size, unless down by storm 
or other casualty or injured by insects, and require all trees 
cut or down or destroyed by fire or insects to be immediately 


replaced if demanded by good forestry. 


9th. Provide that railroads, canals and public service 
corporations may acquire rights of way through the ‘lands 
by condemnation, or by grant with the consent of the state; 
that local authorities may lay off public roads through 
such lands as in the case of private individuals, and that 
private adjacent owners may exercise such rights to private 
roads as they would have if the lands were privately owned. 

10th. Prohibit the transfer to the corporation of any 
lands not adapted to reforestation, and require all lands so 
transferred that may be found to be not so adapted to be 


immediately sold. 


llth. Insert stringent clauses as to the salaries and ex- 


penses of officers and employees. 


12th. Require either annual or biennial reports of all 
the affairs of the corporations to be made under oath to the 


sovernor of the state. 


18th. Reserve for the state the full power of visitation, 
and the right to examine into the affairs of the corporations, 
and to hold them strictly to the performance of their 


corporate powers and duties. 


14th. Prohibit the corporations from creating debts in 
excess of the actual cash in the treasury, and limiting the 
collection of any judgments — such corporations to 
e subscribed money capital, 


ayment in due course out of t 


oans made to the corporation, or the net revenues of the 
corporation. 


15th. Prohibit the making of any loans of money except 
as hereinafter provided from the state. 

16th. Define the revenues of the corporations to be: 
First: Compensation received for the use of lands not detri- 
mental to the growth and maintenance of the forests thereon. 
Second: ‘The proceeds of the sale of lands disposed of with 
the consent of the state, and the proceeds of rights of way 
through the lands. Third: The proceeds of the sale of trees 
and timber taken from said lands. Fourth: The interest 
arising from any funds deposited or invested. 

17th. Provide that, in the event that the 20 percent of 
the capital stock paid in cash, together with any revenues of 
the corporation as defined in No. 16, shall not be sufficient 
to reforest and protect the lands conveyed to the corpora- 
tions, then the state obligates herself to lend the corpora- 
tions a sum not to exceed 50 percent of the capital stock at 
3 percent per annum interest, said loan to be secured by a 
first lien on all the property of the corporations and to be 
paid by preference over all other claims against the com- 
panies. 

18th. Provide that after the repayment of any loan 
made by the state with interest, and the repayment to the 
sharehoiders of the face value of their stock with 4 percent 
per annum interest from the date of issuance, then all the 
net revenues of the corporations shall be equally divided in 
dividends from time to time between the stockholders and 
the state. 

Many of the details above suggested may be changed or 
varied without affecting the essence of the plan. For in- 
stance, the present fair cash value of the cut-over lands 
will vary in each state. Here in the South the cutover pine 
lands are worth about $2 an acre. In other states they 
may be worth more. An average value of all such lands 
in each state likely to be put into these corporations should 
be made the basis of the organization in each state. 

Corporations organized on the plan suggested would be 
quasi-public corporations, in whose affairs the state, the 
general public and their private stockholders would have 
an interest. With power and duties strictly defined, guarded 
and hedged with prohibitions and always subject to the 
right of visitation by the state, such corporations could be 
made perpetual without detriment to the public welfare, 
and they could go on from year to year taking in denuded 
lands, reforesting them, selling the timber from them as 
it matured, and reforesting them again. Whenever the pres- 
sure of ~oulation became such as to make any land devoted 
to reforestation much more valuable for agricultural, factory 
or residence purposes than it possibly could be for forestry 
purposes, the business interests of such corporations would 
require the sale of such lands, and such sale with the 
consent of the state could be made. 

Any plan of this kind must have some flexibility. To 
make lands put inte such a corporation not salable at all, 
or not salable until the end of a fixed period, might seriously 
retard the development of a state. The power to sell ought 
to exist, and the state ought to be made the arbiter of the 
necessity for such sale. Some of the regulations suggested 
may appear stringent, but, in my opinion, every possible 
loophole against the fraudulent use of the powers of these 
corporations must be closed, and, in that great public interest 


they are formed to subserve, they must be kept strictly in the 
path marked out for them. 

Let_us see how this plan would work out financially : 

A, B, C and D own, say, in Louisiana, 400,000 acres of 
cutover lands. ‘They are organized into such a corporation 
whose issued capital stock to them would be $1,000,000, in 
return for which it would receive 400,000 acres of land and 
$200,000 in cash. The whole of this cash is expended for 
reforestation and preservation purposes and the state lends 
$500,000 more at 3 percent. Then at the end of fifty years 
the company would owe: oe 
Capital NS 6p 094445400 0400s 0b500604.4048 > cee 
Fitty years’ interest at 4 percent 2,000,000 
Dt SRK casks ewedenanccas sheen 500,000 
750,000 
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To pay this debt it would have 400,000 acres of land 
scientifically handled for fifty years for forestry purposes. 
Even at the present value of timber such land would be 
worth not less than $30 an acre, or $12,000,000. 

Of course, I have no experience as to what it would cost 
to reforest cutover lands. I am assuming in the above 
statement that these lands can be reforested at $1.75 an 
acre, and that the use to which they can be put as pastures 
or as game preserves and the sale of down timber will pay 
for their keep. 

But even if my figures of cost should have to be increased 
so that in addition to the 20 percent of the estimated value 
of the lands put up by the owners the state would have to 
lend $5 an acre at 4 percent per annum the figures would 
stand thus: 





CINE SOs nino 6 k0 0 06 6's19 00 4.0049.006 000655008 $1,000,000 
itty years’ interest at 4 percent................ 2,000,000 
State loan, I Si od i hin 6a hin aint wale 2,000,000 
Fifty years’ interest at 4 percent.............00. 4,000,000 

| eT TEE STEEN TT ee eee ee ee UU 


The enterprise would pay out at the end of fifty years 
even if only $25 worth of timber an acre were produced and 
harvested from the lands in fifty years. 

It is possible that the state loans to these corporations 
might be arranged in the form of 50-year first-mortgage 
bonds issued by the companies and guaranteed as to prin- 
cipal and interest by the state, the state making annual 
provision to pay the interest until the corporations got 
a. 3 paying basis, so that there could be no default on the 

Ss. 

The state would have the same power to lend its credit to 
these quasi-public corporations that it has to lend its credit 
to railroads or canals or quasi-public corporations of a dif- 
ferent kind. ’ 

If the United States should desire to lend its helping hand 
to these corporations, no doubt the exploiters of what they 
veall the “‘general welfare clause” in the constitution (legal 
myth though it be) will find the power in the general gov- 
ernment so to direct the government money. 

Hoping that this letter will be found sufficient to cover 
the main outlines of the plans we discussed personally to- 
gether, I remain, yours sincerely, EpGar H. Farrar. 





LUMBER VIEWED AS A FOREST BY-PRODUCT. 


San FrANcisco, CAL., Feb. 2.—Editor AMERICAN LUMBER- 
MAN: Conserve the forests; save everything, and the lumber 
business will soon be the byproduct of the forest. After 
years of careless and unwarranted waste of the forest we 
are about to become immensely interested in the subject of 
economy and conservation. Our forest resources are insepa- 
rably linked with all other resources and industries. It is 
within our power now to save everything from the forests 
and to put it into an available and profitable commercial 
use, and by so doing we not only do so at a great profit to 
ourselves but conserve the forests, eliminate the fires to a 
minimum and reforest a large portion of the cutover lands, 
which will be an everlasting blessing for the future genera- 
tion. 

Scientific forestry as is now being practiced will soon show 
to the world how the Jumbermen in the United States have 
wasted. their timber. They worked all these years to cut 
over 300,000,000 acres of timber—the finest in the world— 


and they have largely only experience to show for all their ~ 


hard labor. The next 300,000,000 acres to be cut should 
take three. times as long to cut it, and as a matter of profit 
there will be no comparison. 

I can remember 1860 in Williamsport, Pa., how they cut 
and used up the beautiful white pine timber and sold it at 
about actual cost of production. The same applies to Michi- 
gan, Wisconsin, Minnesota and the southern states. Ten 
years ago cypress stumpage in Louisiana sold at 25 cents to 
50 cents 2 thousand feet. Today this same stumpage is 
being sold at $10 to $11 a thousand feet. White pine 
stumpage, what little there is left, is selling at $12 to $15 
a thousand feet, and they consider it too low. I predict in 
five years that cypress stumpage will be about all cut out, 
except the larger holdings, or so much so that two-thirds of 
the lumbermen now operating will be looking for new timber 
or out of business. 

About the only available country now left for the lum- 
bermen is the Pacific coast, and when the Panama canal is 
finished—which we hope will be within five years—the de- 
mand for lumber for the eastern market will be so great we 
are sure to have another repetition of the above prices. 

Just think of it! Redwood timber a few years ago was 
selling at 25 cents a thousand stumpage! Now it is con- 
sidered a good buy at $2.50 to $3 a thousand feet. And 





lumber which runs 50 to 60 percent Nos. 1 and 2 clear now 
selling at .such prices, and in the very near future, say, five 
years, it will at least double in value or be $6 to $7 a 
thousand feet. History is sure to repeat itself, at least in 
tnis case. 

Admitting that Mr.-Edison’s cement houses are a success, 
and I hope they will be, also steel is being used to a greater 
extent than ever, where heretofore only lumber was used, 
the demand for lumber is increasing by reason of the in- 
crease of exports and population to such an extent that we 
do not even notice the effect from progress of steel and 
cement. In the near future a large portion of the common 
lumber, together with all the byproducts, will be used in 
the production of paper, which appears to have no limit for 
the demand and is steadily increasing, and at prices which 
will be-much more profitable to the lumbermen than the 
lumber business ever was, thereby making the lumber busi- 
ness the byproduct of the forest. 

We have solved the question of making pulp and paper 
and can see the necessity and importance of economy. In 
a few years the demand for lumber will be largely for shop 
common and better grades for finishing and factory use, and 
a large portion of the common lumber will be used for 
paper, so that the inroads of steel, cement and stone will be 
looked upon, even by lumbermen, as a godsend to the country. 

The owners of timber land will profit more by conserva- 
tion of their forests during the next few years than they 
will by manufacturing lumber. I understand California now 
has 228,000,000,000 feet of timber, and at $2 a thousand 
feet it amounts to $450,000,000, which will keep the lumber- 
men busy for many years to come, provided they will profit 
by the information they are getting from the forest problems 
as being solved by the government foresters, and utilize 
everything, as it is generally conceded by the largest timber 
owners that the lumberman only makes one-third of the tree 
into lumber and the other two-thirds is wasted. With the 
228,000,000,000 of timber in California, at a value of $450,- 
000,000, being one-third of the forest—if we can save the 
other two-thirds and make it pay even the $2 a thousand 
value as put on the stumpage, we would have from the tim- 
ber now being wasted the enormous sum of $900,000,000, 
and we can make it pay more than $2 a thousand stumpage. 

D. H. McEwen. 
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NEW OHIO WHOLESALER. 


Lumbermen of Many Years’ Experience Join Forces 
in New Wholesale Organization With 
Strong Connections . 


ToLepo, On10, Feb. 7.—B. H. Whitney & Co. is the 
style of a new wholesale lumber concern which is now 
ready for business in Toledo. While the firm is a 
new one, its members are of the best known lumbermen 
in this section of the country, having been actively con- 
nected with the trade for many years. Forty years ago 
B. H. Whitney associated himself with the Toledo lum- 
ber firm of H. W. Sage & Co., then one of the most 


B. H. WHITNEY, TOLEDO, OIL10 ; 
Of B. H. Whitney & Co. 


prosperous concerns of the city. From the position of 
bookkeeper he gradually worked his way up to the posi- 
tion of manager, and later became one of the 
firm. Early in the eighties the new firm of Whitney & 
Tracy succeeded to the business of H. W. Sager & Co., 
and the business was conducted under that name till 
1889. About that time Mr. Whitney, having disposed of 
his interests, accepted a position with the wholesale firm 


WILLIAM P. KOHLER, TOLEDO, OHIO; 
Of B. H. Whitney & Co. 


of Barbour & Starr as eastern sales manager, with ter- 
ritory including Pittsburg, Philadelphia, Baltimore and 
Washington. Later he became manager of the business 
of George N. Fletcher & Son, which position he held 
for five years, when the firm went out of business. He 
then accepted a position as manager of the business of 
Maclaren & Sprague, of Toledo, which he held until 
1904, at which time Mr. Sprague died. Later he was 
made manager of the Toledo Lumbermen’s Credit Asso- 
ciation. In May, 1907, the association was dissolved, 
and he engaged in the wholesale lumber business, which 
he has conducted individually up to a short time ago, 
when he took into partnership in the business William P. 
Kohler. Few lumbermen in this section are better or 
more favorably known than Mr. Whitney, whose natural 
activity and enthusiasm have brought him and kept him 
at the front of lumber interests in this section for many 
years. 

William P. Kohler, the junior member of the firm, is 
also extensively known to the trade. About the ‘year 
1878 Mr. Kohler connected himself with Ohio lumber 
interests, when he accepted a position with the well 
known wholesale firm of Barbour & Starr, of Toledo. He 
has remained with this firm continuously every since, up 
to a short time ago, when the firm disposed of its inter- 
ests in this field. Starting as bookkeeper, by close atten- 
tion to the business of his employer, he enjoyed promo- 


tion after promotion, through the various departments, 
until he was finally practically made general manager, 
which position he held for the last ten years of his em- 
ployment. Mr. Kohler will have charge of the outside 
interests of the new firm of Whitney & Co., while Mr. 
Whitney will look after inside’ matters. 

The personnel of the new concern is exceptionally 
strong, and there can be little question as to its success. 
Jt will maintain commodious offices at 401 St. Clair build- 
ing. The concern will handle by carload only 
all kinds of lumber used by the general market, from 
Washington coast products to Texas yellow pine and 
Louisiana cypress and gum and also the products of 
Michigan, Wisconsin, West Virginia and the southern 
states. Among other connections already formed it will 
have the agency for the products of one of the largest 
Michigan fitms, which inéludes northern pine, lath and 
shingles. It is also local agent for one of the largest 
cypress concerns in the country. In addition it will also 
handle, on commission or by direct purchase, all kinds of 
lumber. 
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WITH THE MEMPHIS TRADE. 


Many Buyers On the Market—Records Broken in Bank 
Clearings and Building Operations—High Grade Dry 
Stocks Scarce, 

MEMPHIS, TENN., Feb. 8.—Ideal weather has _pre- 
vailed throughout the entire Memphis territory during 
the last week and, as a consequence, progress has been 
made in the production of hardwood lumber. Business 
is on the increase. Buyers are in the market on a fairly 
large scale and the inquiries coming forward are develop- 
ing into business at a good rate. There seems to be no 
doubt in the minds of the trade that'there is to be a 
further increase in demand but it is expected that this 
will. be a gradual. development. 

Prices are showing decided firmness, especially in the 
lower grades. Complaint is made regarding the scarcity 
of dry stocks of high grade lumber and one of the rea- 
sons for the efforts to increase production lies in the 
fact that the amount of high grade lumber is compara- 
tively small. It is believed that it will require all of 
the lumber that can be manufactured to take care ot the 
requirements of the spring trade. 

Two infallible indications of the healthy conditions 
prevailing in Memphis are to be found in the official 
reports on bank clearings and building operations for 
January. Bank clearings were the largest on record 
for that month in the history of this city and were very 
heavily. in excess of those of last year. Building oper- 
ations involved a total of $1,294,182 as compared with 
$220,571 for January, 1909. This is by far the largest 
total ever shown for a single month and, while it is 
argued that the issuance of the permit for the Cotton 
Exchange building, involving more than $800,000, is re- 
sponsible for this showing, it may be noted that, even 
after omitting this structure, there is an increase of 
considerably more than 100 percent compared with last 
year. Indications are that permits will be taken out this 
month for the proposed union station and, if this should 
be the case, it will mean the establishment of another 
high record. Planing mills are operating full time and 
concerns engaged in handling interior finish and other 
material for building purposes are finding a more satis- 
factory demand and also an increased ‘margin of profit. 

W. H. Greble, W. A. Gilchrist, W. B. Morgan, Claude 
Moore and. Ralph and Frank May and other delegates 
who attended the annual of the hardwood manufacturers 
at Cincinnati, Ohio, say it was the largest hardwood 
meeting they have ever attended. 

J. F. MelIntyre, with the Memphis Veneer & Lumber 
Company, has become identified with a company which 
will furnish hardwood ashes to the growers of fruit and 
vegetables in Florida and other portions of the South. 
The capital stock is $2,000. 

B. E. Kile, of Kile & Morgan, Providence, R. I., was 
in Memphis this week. The firm of which Mr. Kile is 
a member has extensive interests in the South, owning 
a very large hardwood plant in eastern Arkansas. 

R. J. Darnell, of R. J. Darnell, incorporated, W. S. 
Darnell, of the Darneli-Taenzer Lumber Company, and 
other members of the family have returned from Terre 
Haute, Ind., where they went to attend the burial of 
the late I. M. Darnell. 


G. A. ONN, TACOMA, WASH.; 
Pres. Onn Lumber & Shingle Co. 


H. B. ONN, TACOMA, WASH. : 
Vice Pres. Onn Lumber & Shingle Co. 


STRONG WESTERN COMPANY. 


Pacific Coast Pioneers From Manufacturing Com- 
pany With Enterprising Persoal and 
Every Prospect of Success. 


TAcoMA, WASH., Feb. 5.—A new factor in the north 
Coast lumber business, car and cargo, is the Onn Lumber 
& Shingle Company, which the first of the year opened 
offices in the Savage-Scofield building, this city, and 
although a 
experienced in 


new concern, is made up of lumbermen 


manufacturing and wholesaling North 
Pacific coast forest products. Starting in as a lumber 
merchant the Onn Lumber & Shingle Company the ‘lat- 
ter part of January purchased the plant of Derickson 
& Co., on the city waterway, at Tacoma, having cargo 
and rail shipping facilities, and is now engaged in manu- 
facturing, as recently stated in the AMERICAN LUM- 
BERMAN. 

The Onn Lumber & Shingle Company consists of G. A. 
Onn, president; his son, H. B. Onn, vice president and 
treasurer, and G. C. Salt, secretary. Mr. Onn has been 
in the lumber and shingle business on the Pacific coast 
for the last’'twenty years. A native of Watertown, Wis., 
as a young man he went to Minnesota and sawed and 
handled hardwood lumber in Lesueur and Rice counties, 
putting up cordwood and made railroad ties in what was 
then known as the ‘‘ big woods,’’ a stretch of hardwood 
timber that has long since been cut away and trans- 
ferred into fertile farms. He came to Washington in 
1887 and engaged in the manufacture of lumber and 
shingles, building a shingle mill at Dryad in 1891, where 
he operated as the G. A. Onn Company, until that com- 
pany was consolidated with the Doty Lumber Company, 
in 1904, as the Doty Lumber & Shingle Company. In 
the consolidated company Mr. Onn had a half interest 
and was vice president and director. His son, H. B. Onn, 
was secretary of the company. August 20, 1909, Mr. 
Onn and his son disposed of their interests in the Doty 
Lumber & Shingle Company and since then have been 
making the arrangements for engaging in the business, 
resulting in the organization of the Onn Lumber & Shin- 
gle Company. 

H. B. Onn has been associated with his father at 
Dryad in the lumber and shingle business since he was 
a boy, having graduated at the Tacoma High School 
and taken a course in a business college. The experience 
he has had has been of a practical nature and such that 
will be of great benefit to him. 

George C. Salt, secretary of the company, has had an 


‘extended experience in the lumber business in western 


Washington since 1887, when he first came to Tacoma 
and took charge of the shipping and export business of 
the Tacoma Mill Company, two years later going with 
the St. Paul & Tacoma Lumber Company at the comple- 
tion of its plant, as mill superintendent, and remaining 
with that company in that capacity for several years. 
He then went to San Francisco and represented the com- 
pany there in the California and export trade. Mr. Salt 
was superintendent of the Doty Lumber & Shingle Com- 
pany and was also manager for the Great Western Lum- 
ber Company at Lake Ballinger, this state. He has been 
associated with different lumber manufacturing concerns 
and was at one time manager of the lumber department 
of Moran Bros. Company, Seattle,, the great north 
Pacific coast shipbuilders. Mr. Salt understands all 
branches of the lumber business and his knowledge of 
mills, lumber and markets will be of great value to the 
Onn Lumber & Shingle Company. He will spend much 
of his time on the outside looking after the buying. 

The Onn Lumber & Shingle Company is engaged in 
manufacturing lumber and shingles and will at once 
enlarge and improve the plant just purchased. The com- 
pany has comfortable offices on the top floor of the new 
Savage-Scofield building, just across the street from the 
well known Tacoma hotel, the headquarters for eastern 
and Coast lumbermen when in Tacoma. 


G. C. SALT, TACOMA, WASH. ; 
Secy. Onn Lumber & Shingle Co. 





tern 





ay 











FEBRUARY 12, 1910. 


AMERICAN LUMBERMAN 





Mull Connections 


of a Modern 


Yellow Pine Selling 


Organization. 


Business ability ordinarily is based upon knowledge 
that is the result of business education, which, like educa- 
tion in other fields, logically begins with the rudiments 
of the industry to which it relates. It is to be accepted 
as an accurate conclusion, therefore, that a man who has 
had a thorough training in all branches of the lumber 
industry, including the manufacture and marketing of 
lumber and all the stages of the various processes, is 
educated in the lumber business. ; 

Such a man is Alf Bennett, of St. Louis, Mo., who 
has given his name to and who is the active head of the 


Band Saw Mill, Dayton Lumber Company; Log Deck and Machinery. 


Alf Bennett Lumber Company, of that city. Mr. Ben- 
nett is a young man and his associates in the manage- 
ment of that company are young men. They have shown 
by their signal ability and the successful building up of 
the Alf Bennett Lumber Company the falsity of any con- 
tention that substantial and permanent success are to be 
expected only after a lifetime of continuous effort. 

The Alf Bennett Lumber Company was incorporated 
in 1904. The concern has offices in the Wright building, 
St. Louis, Mo.; and is a manufacturer and wholesaler of 
yellow pine, cypress,‘ fir, red cedar and hardwoods. It 
maintains branch offices at Chicago, Ill.; Kansas City, 
Mo., and Houston, Tex. The of the 


officers company 





Dry Kilns of the Dayton Lumber Company, Dayton, Tex. 


Fine Shortleaf 


are: Alf Bennett, president; R. C. 


and treasurer. 


Campbell, secretary 
These officers are represented in the man- 
agement of two yellow pine mills, the Dayton Lumber 
Company, of Dayton, Tex., and the Ashley Lumber Com- 
pany, of Hamburg, Ark. The Alf Bennett Lumber Com- 
pany markets the entire output of these two plants and 
also the output of the Bush Bros. Lumber & Milling 
Company, Tex., and the Holladay-Shilkee 
Lumber Company, of Todd, Tex.; thus having at its com- 
mand the entire resources of four yellow pine mills 
favorably located. 


of Spring, 


Brief descriptions of the personnel, equipment and 


general facilities of these plants show the aggregate 
facilities possessed by the Alf Bennett Lumber Company 
for meeting the demands of its patrons. 


DAYTON LUMBER COMPANY. 


Down in east Texas, at Dayton, in Liberty county, 
about thirty-three miles east of Houston on the Southern 
Pacific railroad are carried on the operations of the 
Dayton Lumber Company. The plant and company’s 
holdings are situated a short half-mile north of the 
town of Dayton in plain sight from the railroad and 


from the trains present an imposing appearance, which 


Pine Logs on Dayton Lumber Commpany’s Mill Switch. 


bears out the real character of the plant. The size and 
the structure of the buildings and the connecting trams 
and the care exercised in keeping everything in a neat 
and orderly condition impress the visitor as favorably 
upon a closer inspection as from a distance. 

The Dayton Lumber Company was organized in Decem- 
1905, the mill 


diately and it began sawing in July, 1906. 


ber, erection of its was begun imme 


The officers 
of the company are: President, L. Fouts, Dayton, vice 
president and treasurer, Alf Bennett, St. Louis, Mo.; 


secretary, C. L. Rutt, Beaumont, Tex. 


Planing Mill, Dayton Lumber Company, Showing Planers, Ripsaw and Resaw. 


The 


about 


timber 
23,000 


holdings of the company, aggregating 
250,000,000 feet, 
The timber is 


mainly shortleaf yellow pine, though the holdings have 


acres, estimated to cut 


begin about ten miles north of the plant. 


a scattering of something like 60,000,000 feet of white 
and red oak, ash, hickory and gum. The pine is of good 
size and excellent quality, averaging 50 
The Liberty 
county, Texas, on the west side of the Trinity river. 


percent upper 


grades. timber holdings are located in 


The original purchase was about 21,000 acres, subsequent 


purchases bringing it up to 23,000 acres, the average 
standing being from 10,000 to 12,000 feet to the acre. 


Logging operations are being carried on at a camp about 





and Dry Shed, Dayton Lumber Company; Planing Mill in Background. 
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PANORAMIC VIEW ENTIRE PLANT AND SAWMILL TOWN OF DAYTON LUMBER COMPANY, DAYTON, TEX.; ROUGH AND DRESSED LUMBER 


; ; : BACKGROUND SHOWING AT LEFT THE TRINITY VALLEY & NORTHERN 
welve miles north of the mill, ninety oxen and a few 


mules being used. Logs are loaded by an American COMPANY’S YARD, AFFORDING 
loader and are hauled to the mill by the Trinity Valley 
& Northern railway. Thirty-five Marshall skeleton log- 
ging cars and one locomotive are used. The company’s 
railway, which has a mileage of thirteen miles, employs 
. 60-ton rod engine and operates a passenger car in 
connection with its logging business. At the saw mill 
the logs are handled direct from the logging cars on the 
mill switch to an incline to the log deck without being 
placed in a pond; water not being available for that 
purpose. 
The Saw Mill, 

The mill building is of the usual construction of two 
stories with a filing room loft. The equipment com 
prises a Clark band with 8-foot wheels. and 14-inch saws. 
The other machinery is Clark except the Filer & Stowell 
carriage and a Wilkin & Challoner 12x32-inch gang. 
The average daily output of the mill is about 85,000 

the aggregate annual cut being approximately 
25,000,000 feet. 
The Planing Mill. 

The planing mill, which is 100x170 feet in size, is con- 
nected with the dressed shed, 150x200 feet, by a broad 
tram, and the loading platform extends the full length 
‘f both buildings and the tram, thus providing ample 
loading facilities. Two-thirds of the entire loading dock 
is roofed over. The planing mill is equipped with four 
Wood and one Hall & Brown machines besides a Hall & 
Brown resaw and ripsaw. 

Fire Protection and Electric Light. 

An electric light plant is installed with full equip- ~ 
ment for lighting the entire mill. Fire protection is 
afforded by two fire pumps, forty hydrants and 2,000 feet 
of hose. Water is obtained from two driven wells, 380 and 
650 feet deep respectively, the water being pumped into 
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EFFICIENT SAWMILL PLANT OF BROS. LUMBER & MILLING COMPANY, SPRING, TEX.; SHOWING 
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a reservoir of 25,000 barrels capacity and into a 500- 


barrel tank on a 60-foot tower. 
Dry-Kilns and Yard. 


For drying its product the Dayton Lumber Company 
has installed three National dry kilns, each room being 
18x90 feet and provided with a cooling shed of ample 
capacity to take care of the output of the dryer. On 
the storage yard of the company and in its shed an 
average stock of 3,000,000 feet of lumber is carried. 
For the accommodation of its employees, which number 
from 200 to 225, the company has erected eighty com- 
fortable cottages and conducts in addition a fine hotel 
which, with its commissary and offices, are located south 
of the plant. 

All the buildings of the Dayton Lumber Company 
are painted and well kept and everything about the 
place bears the impress of intelligent, careful and sys- 
tematic management. The company’s timber is of a 
high quality; its mill and equipment of the best; its lum- 
ber is well manufactured; its drying facilities excellent, 
and its yard and shipping facilities of a kind to conform 
with the general character of the plant. The entire out- 
put of the Dayton Lumber Company with the exception 
of its local trade is sold through the Alf Bennett Lum- 


ber Company, of St. Louis, Mo. 


BUSH BROS. LUMBER & MILLING COMPANY. 


The Bush Bros, Lumber & Milling Company, with 
headquarters in that great Texas lumber center, Houston, 
and with its manufacturing plant at Spring, twenty-three 
miles north of Houston, has been conducting operations 
since its incorporation in August, 1907. The timber 
holdings and mill of the Barrett & Cline Lumber Com- 
pany at Spring were bought by the Bush Bros, Lumber & 
Milling Company in 1907 and became the nucleus of the 
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Sawmill Interior, Bush Bros. Lumber & Milling Company, from Log End. 


new concern. But additions have been made to the tim- 
ber holdings and extensive improvements have been made 
to the mill and its equipment until it now is turning out 
45,000 feet of lumber daily, and its timber holdings at 
the present rate of operation insure a life of at least 
ten years. 

The timber holdings of the company are principally 
shortleaf yellow pine, which is of an excellent quality, 
cutting from 6,000 to 8,000 feet to the acre, the manu- 
fully 50 
The company’s timber holdings are all in Mont- 
the Inter- 


factured product running percent of upper 


grades. 
from 
The 


gomery county, Texas, a few miles 


national & Great Northern railway. 


Shortleaf Logs on Mill 


however, owns fifteen houses and conducts a commissary 
for the accommodation of its employees, and the local 
office of the company is in the commissary building. 

The management of the Bush Bros. Lumber & Milling 
Company is young, energetic and enterprising and thor- 
the 
The numerous improvements and extensions already made 


oughly experienced in manufacturing of lumber. 


to the plant of the company may be considered as an 
earnest of what may be expected in the future. 

The plant itself is well equipped for the manufacture 
of good lumber, and even to the casual observer there is 
of that cordial relation between the 


evidence manage- 





logging railway of the Bush Bros. Lum- 
ber & Milling Company is narrow gage 
and extends about five miles into its 


timber holdings. The railway equipment 
comprises a 20-ton Shay logging locomo- 
tive and twelve skeleton logging cars. 
The logs are hauled over the logging road 
to Minnock’s station on the 
tional & Northern railway, 


transferred from the narrow-gage logging 


Interna 
Great are 
cars to the standard cars of that railway 


and are shipped upon that road about 
the 


employed in the woods in logging opera- 


nine miles to mill. Forty men are 


tions, and with the aid of about sixty 
oxen and a Raymond log loader provide 
an ample supply of logs to keep the mill 
in steady operation during the entire 
vear. 

logs 


the mill the 


International & 


reaching 
the 


cars to a 


Upon are 


handled from Great 
Northern 


that to a 


and from 
the 
which hauls the logs to the saw. 


manufacture of lumber shows evidence of the company’s 


skidway 
incline 
From that point the 


small car on 


intention to turn out good stock. The equipment of the 
plant to care for the output is excellent and well bal- 
anced throughout and the shipping facilities are ample. 
The 
fully in its progress throughout the plant. 


manufactured and is handled care- 
The plant 


lumber is well 
being a convenient distance from the town of Spring, the 
company finds it unnecessary to own a large number of 
houses, the town affording educational facilities, churches 


and social advantages for the employees. The company, 





Two Shortleaf Logs, Each Scaling Feet; 


No. 1 Lumber on Bush 


Skidway, Bush Bros. Lumber & Milling Company. 


building of the Arkansas, Louisiana & Gulf railway in 
1908 made available timber along its right of way in 
the vicinity of Hamburg which will be tributary to this 
mill. This timber is all shortleaf yellow pine of excel- 
lent quality and is located about three miles south of the 
plant. Logging operations are carried on along this 
railway over which the logs are hauled to the mill. 

The officers of the Ashley are: 
President, Horace Jennings, Hamburg; vice president, 
Alf. Bennett, St. Louis, Mo.; secretary, R. C. Campbell, 
St. Louis, and treasurer, D. L. Dickerson, St. Louis. 


Lumber Company 


The entire output of the mill, except for the local 
trade, is marketed through the Alf Ben- 





Careful Stacking. 


ment and the employees which assures hearty codperation 
effort to 
product and to handle all orders promptly. 


in an earnest turn out a well manufactured 


ASHLEY LUMBER COMPANY. 


The sawmill plant of the Ashley Lumber Company is 
located about one-half mile south of Hamburg on the 
The plant of the 
1909, 
equipped with good machinery of late pattern removed 
The 


Arkansas, Louisiana & Gulf railway. 


Ashley company was erected early in and is 


from other mills owned by Kittrell & Jennings. 





Ashley Lumber Company, 


Bros. Lumber & Milling Company Yard, Showing 


nett Lumber Company, of St. Louis. 
The circular mill has a daily capacity 
feet, the 
the plant is 
appropriate and sufficient to take care of 
the output of the mill. 
are put through an Oldfield dry kiln, and 


of approximately 25,000 and 


rest of the equipment of 


The upper grades 


the planing mill is thoroughly equipped 
with excellent machinery. 

The Ashley Lumber Company has am- 
the 
lower grades turned out by the mill, and 


ple yard space on which to store 
ordinarily a yard stock in the neighbor- 
hood of 500,000 feet will be carried by 
this company. 

The this 


article show the equipment of the plant 


illustrations accompanying 
and the care exercised in manufacturing 
With the 


timber available the plant is assured of 


and caring for the lumber. 


continuous operation for at least three 
years, and it is not at all likely that its 
operations will be terminated even then, 

In the foregoing an attempt has been made to sketch 
or outline in a brief manner the manufacturing plants, 
the equipment and the shipping and transpertation facil- 
ities of three of the four shortleaf lumber mannfacturing 
concerns whose output except the small local trade is 
exclusively marketed through the Alf Bennett 
Company, of St. Louis, Mo. 


Lumber 


The Alf Bennett Lumber Company has acquired also 
the output of the Holladay, Shilkee Lumber Company, 
of Todd, Tex., particulars of which will be found else 
where in this issue. 





Planing Mill, Ashley Lumber Company, Showing Planers and Resaw. 
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ENTHUSIASTIC MEETING OF KENTUCKY RETAIL DEALERS. 


nnual at Louisville an Occasion Long to Be Remembered — Retiring President in Interesting Address 
Urges Missionary Work to Increase Membership—Mayor’s Cheerful Welcome; Tells His Auditors 
a Thing or Two About Development of Lumber Industry—Eloquence at Banquet. 


LOUISVILLE, Ky., Feb. 8.—The retail lumber dealers 
of Kentucky who are members of the Kentucky Retail 
Lumber Dealers’ Association gathered at the Seelbach 
hotel, in Louisville, this afternoon, in the opening exec- 
utive session of the annual convention of that organiza 
tion. The enrollment previous to noon was in excess of 
a hundred, indicating an attendauce of about 175. 

President C. H. Sherrill, of Paducah, called the meet- 
ing to order and immediately thereafter Brown Y. 
Willis, of Nicholasville, on behalf of the Southern 
Planing Mill Company, of Louisville, presented him 
with a handsome gavel as a souvenir of his tenure of 
office and for use during the convention. Mr. Willis 
said one could hardly pick up a copy of a trade jour- 
nal nowadays without finding an article on salesman- 
ship telling the dealer how to sell goods, but he had 
sought in vain for any pointers on how to give things 
away. Mr. Willis, however, succeeded in giving the 
gavel away in a neat, little speech. President Sherrill 
accepted it in appropriate words. 

Secretary’s Report. 

After the approval of the minutes, Secretary J. Crow 
Taylor, of Louisville, presented his annual report, as 
follows: 


For the most part the year 1909 was a quiet one in the 
retail lumber business in Kentucky and in association work. 
This was particularly true of the first half of the year, in 
which the country was making recoveries from the finan- 
cial depression. Conditions improved materially the latter 
part of the year and there were_two lively months, three in 
some sections, but October and November may be called the 
good months in the lumber business. They also mark the 
most active times in the association. With trade becoming 
active, competition was sharp because of the long wait for 
business to revive, and the result has been some complaining 
not only of the wholesalers seeking trade now and then 
direct, but also that retailers themselves have competed so 
sharply that prices have been trimmed uncomfortably close. 

The situation seems to be improving somewhat now. 
That is, not only is the business condition improving, but 
there is a tendency toward relief of the high tension of the 
competition, and if there is one thing I desire to recommend 
more than another it is that we get closer together. Get 
more friendly and in every practical legitimate way strive 
to lessen the tension of competition so that one may get a 
fair profit out of the business. A certain amount of com- 
petition enlivens trade and we should never seek entirely to 
eliminate it; not only because such a proceeding would be 
illegal, but for the more potent reason that without some 
rivalry the trade would become stagnant. But I would like 
to see a distinction made between friendly rivalry and ruin- 
ous competition and seek to keep the members of this asso- 
ciation on the friendly rivalry basis. 


Complaints Few and Easily Adjusted. 


There have been but few complaints during the year ands 
the majority of these have been easily settled to the satis- 


faction of all concerned. Those which have not been en- 
tirely disposed of will in due course be brought before you 
at this meeting, and I hope we will be able to straighten 
them out to the entire satisfaction of all concerned. I have 
had some enlightenment on the benefits of the association 
work that I will be glad to tell you about during our ses- 
sions here that has impressed me very much with respect 
to methods of doing more good than we have even accred- 
ited ourselves with doing. 

One of the most discouraging things to me throughout the 
last few years has been the comparatively small number of 
active members we have in Kentucky when we consider the 
entire number of dealers in the state. Our percentage is 
not as high as that in some other states. Yet, after study- 
ing this matter over, I find we are fairly well represented. 
There are many dealers in Kentucky that simply do a retail 
lumber business as a side line to other things, and there is 
a large part of the state in which local milling operations 
supply the trade. We might say that the retail business in 
its proper sense is just developing and we have in this 
association the cream of the business from practically all 
sections of the state. There are a few important towns and 
centers yet that are not represented here and in these sec- 
tions we need to do some mission work. But, when we 
compare our association with those in other states and take 
into consideration the fact that Kentucky is a prominent 
sawmill state with lots of local production the situation is 
easier to understand and not so discouraging as it appears 
on its face. 

Moreover, I have found plenty of evidences of good that 
has been accomplished vy the work with what few members 
we have, that if properly realized should insure the con- 
tinuation of the good work aud the gradual but steady en- 
largement of the membership. 

beg to call your attention to the severe interpretation 
that is being put upon boycotting, not as an excuse for, but 
rather as evidence and support of the attitude of conserva- 
tism that I have adhered to strictly even at times when I 
have been criticised by some members. It is comparatively 
easy to spoil all of our good efforts by overstepping the 
line of fairness, and as I have in the past, I want to con- 
tinue urging that we do not cross this line. The main work 
of the association is to help perpetuate the retail lumber 
business by strivihg to shape the channels of the trade 
through the hands of the retailer, and I think we should 
continue in this work. But let us carry it out in the spirit 
of absolute fairness to the wholesaler and the retailer, and, 
above all, avoid all transgression of the law and of the 
spirit of justice. In the end we will not only save trouble, 
but I believe we will win more favor. 


The secretary’s supplementary report showed receipts 
during the year of $474.39 and disbursements of 
$408.85, a present balance of $65.54. The secretary’s 
report was approved and the financial statement or 
dered referred to the auditing committee. 

President’s Address, 

President Sherrill prefaced his annual address by 
saying that, while the association had not done many 
things, it had prevented others from doing things that 
would have been detrimental to the members of the 
association. Continuing, he said: 


It affords me pleasure, gentlemen of the Kentucky Retail 
Lumber Dealers’ Association and visitors, to greet ‘you on 
this occasion and officially welcome you to this, our fourth 
annual meeting. 

It is the sincere wish of the officers and directors of the 
association that each and all will derive much benefit from 
the meeting and lasting good results from its sessions. 

From a president’s address you have the right to expect 
and demand an exposition of all that has gone before and, 
in a measure, detail plans for the immediate future, calling 
attention to opportunities and possibilities of the association 
represented. 

In an effort to do this I fear your disappointment. 
theless the following is the result of my effort: 

That we may not feel that our association has 
plished naught and the labors of my predecessors, 
with our worthy secretary and directors, 
iet us take a retrospective view first. 

Four years ago this association was organized, the first 
of such organizations in the state, so far as I know. The 
number enrolled at the time was twenty-five; since we have 
steadily grown, now numbering sixty-five. 

There are about 350 dealers in the state. At first glance, 
you may say, from a numerical standpoint, your association 
is a failure. In reply 1 beg to ask you to look over any 
association's possibiligies for membership and you usually 
find about one-fifth of the eligibles meeting the expenses 
and carrying the burdens for the other four-fifths. Still 
there is splendid room for our expansion along this line, 
and all has been done that could well be by correspondence 
to awaken the disintersted. While we have had some re- 
sults, yet they are far short of the support the association 
descrves. 


Never 


accom- 
together 
have been in vain, 


Stronger Financial Support Needed. 


Our means being limited did not permit of active canvass 
and this alone, in my opinion, is the only plan we can em 
ploy to enlist the present disinterested dealers. It is beyond 
my comprehension to find a sensible reason why a retail 
lumberman should not be willing to expend $5 annually and 
two days’ time to support an organization that has for its 
purpose none other than to protect and advance his interest. 
Still, many can't see it that way and are willing to con- 
tinue at “ease with Zion” and trust the faithful few to 
continue their labor and expense to fight for trade conditions 
which make it possible for them to exist in a retail lumber 
business. 

We are measured numerically and to have the 
we should I think it necessary to secure at least 
the dealers in the state, which would be about 175. 

To do this, I suggest that active steps be taken at once 
to provide a fund to meet expense of a personal canvass at 
an opportune time early this year. 

Complications of varying natures 
executive board from time to time; 
them: Legalizing our constitution 
attack on the state lien law that would practically have 
destroyed their value to the dealer; a growing tendency to 
disregard a dealer by the manufacturer, wholesale and com- 
mission houses in the sale of their goods; mail order method 
of sales; railroad company demurrage rules; code of ethics, 
und many other questions of vital importance, which, with 
out organization, individual effort would accomplish noth- 
j Let me add that none of the above named subjects are 

y to be labeled “completed” and filed, as they are very 
much alive today and need our earnest and best considera 


influence 
one-half 


have been before the 
following are some of 
and bylaws; anticipated 
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tions that they may not grow 
more unfavorable to the retail 
dealer. 


Care for Members. 


The manufacturers, whole- 
salers and all with whom we 
have to do business are well 


tuken care of by their organi- 
zations, and it is therefore ab- 
solutely essential that the re- 
tail trade protect itself by 
being well organized in order 
that contingencies continually 
arising may be met in a wise 
inanner. 

This association has ad- 
vanced beyond the experiment- 
al and initiative period, but to 
continue to build substantially 
1 implore you individually to 
exercise your best efforts in 
behalf of this association and 
not allow an opportunity to 
pass to further its interests. 

For a few moments let us 
look to the immediate future. 
No man can tell what the dis- 
tant future holds, yet to a de- 
gree we can prophesy the im- 
mediate future, and if signs 
do not fail we will have to 
meet in the very near future a 
revision of the lien law. 

As intimated above, if it 
had not been for efforts of in- 
terested parties this law would 





have been — = time 

ago. Jn my judgment the ma- © WH. SHERRILL, B. Y. WILLIS J. F. FREY J. C. TAYLOR 
scolectiom unaer euuling ine Paducah, Nicholasville, Louisville, Louisville, 
than is due them, yet the best Retiring President. Vice President. President. Secretary. 


informed along legislative 
iines concede that an amend- 
ment is likely in the near 
1uture. 
Urges Appointment of Committees. 

I recommend that a standing committee be appointed 
whose duties shall be to give the lien law special study and 
consideration and keep in touch with probable legislation, 
that we may be ably represented and defended when occa- 
sion arises. 

Inasmuch as a code of ethics has not been perfected and 
accepted generally, I think it wise that we have a standing 
committee to give its best efforts to guard our interest on 
this, a very important subject. 

There will soon, no doubt, be a code of ethics adopted by 
the Lumber Trades Congress and generally accepted, which 
means that you and I must abide by it, whether it meets our 
views or not. We therefore should give the matter earnest 
thought now before too late. 

The question of odd lengths was given considerable time 
during the ‘Manufacturers’ association meetings, and it 
occurs to me that it is high time for the retail deaiers’ 
associations to give this very important subject immediate 


consideration. 
Odd Lengths. 

I desire to extend my thanks to the Yellow Pine Manu- 
facturers’ Association for tactful deliberation on this sub- 
ject. It was not willing to force this measure on the retail 
dealers on the spur of the moment, but rather give us time 
to consider the matter and be heard from, hence, their action 
in the following words: “That the association express its 
readiness to unite with other associations, both manufac- 
turing and retail, for consideration of a fair and equa! 
settlement of the question of odd lengths and a special com- 
mittee appointed to confer with various associations and 
let them make recommendations.” 

This question of odd lengths is not one that is up for 
consideration today and forgotten tomorrow. We will event- 
ually have to accept odd lengths in yellow pine the same as 
in hardwood today, but not just now. The law of supply 
and demand will protect us awhile; conditions to make it 
acceptable do not exist yet. Inasmuch, however, as the 
manufacturers of yellow pine have shown a disposition to 
give retail associations proper consideration, I think it well 
the voice of this association be known on the subject, and a 
standing :ommittee appointed on odd lengths, that we may 
be prepared intelligently to confer with our friends, the 
manufacturers, when the occasion arises. 

Being identified with a lumber manufacturers’ association 
and two retail dealers’ associations, I have found interest 
in trying to keep in touch with the tendency of each. 

All branches of the trade are fast becoming better organ- 
ized, and as they progress a reciprocal spirit seems to be 
dominant. I think, therefore, it not a bad idea to be repre- 
sented officially at the annual meetings of the associations 
whose rulings materially affect us, I suggest. that we make 
provisions at this meeting for such representation. 

I have for the second time had an attorney examine our 
constitution and am advised that it is legally constructed, 
yet I wish to again insist that we should incorporate. The 
entire expense would not exceed $50 and the annual cost 
thereafter would only be $10 corporation tax to the state. 
While we now know we are safe within the limits of law, 
yet at some future time in an unguarded moment we might 
amend the constitution with a clause that would be at- 
tacked and we would be held liable. If our organization 
is incorporated we would simply be liable for the amount of 
stock we hold. The experience of the Mississippi retail 
lumbermen should be enough to warn us without further 
notice. I have no doubt that the fact that we are not in- 
corporated restrains many from joining our association. 1 
trust this subject will be weighed carefully before we ad- 
journ, and, permit mie to add, jt would be a source of sat- 
isfaction to me to know that you approved the idea and 
prepare to act at once. 

Advantage of Committees. 

By specially assigning these subjects to committees, with 
instructions to report at stated times to your official board. 
and act in connection therewith, I am sure you will find 
intelligent and able assistance in managing the affairs of 
the association, aside from the satisfaction of actively en- 
gaging more of the members, which proves very beneficial 
in all organizations of whatsoever nature. 

The sessions of the annual meeting will be what you 
make them. ‘The progress committee has wisely left suffi- 
ejent unclaimed time to have an expression from each on 
the subject of your choice, and I sincerely trust you will 
teel ‘free to.enter enthusiastically into discussion when op- 
portunity is afforded. 

I. desire to express my appreciation to the officers and 
directors for the assistance given me as your presiding 
officer, and especially thank our secretary, Mr. Taylor. 

'rruly the burden rests heavily on him and the success we 
attain as an association and personal benefits derived by 
reason of our affiliation with this association should be 
largely attributed to his untiring efforts. 


The Lien Law. 

The president called on I. N. Combs, of Lexington, 
for a report, on the lien law, in view of the fact that 
an attack on the present lien law before thes Kentucky 
legislature is considered probable. Mr. Combs dele- 
gated to John I. Frey, of Louisville, the duty of ex- 
plaining the proposed amendments. A bad feature of 
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the present law, Mr. Frey explained, permits the dealer 
to credit to an old account payments made by the 
contractor on a new job, the lien against the new job 
still standing. The proposed amendment seeks to cor- 
rect this evil. The present law is highly favorable to 
the lumbermen, too much so to hope to survive, and 
the opinion was expressed that the lumbermen should 
concede certain amendments in order to preserve the 
main law. There was an extended discussion which 
brought out considerable valuable information concern- 
ing the workings of the lien law. 

C. W. Roark, of Greenville, urged that a lien law 
is not highly essential and the present one is flagrantly 
in favor of the material man. It is certain to be 
amended and the pendulum has swung so far in the ma- 
terial man’s direction that unless the material man 
looks out, it will swing to the other extreme. 


Odd Lengths. 


The convention then took up the question of odd 
lengths. Mr. Roark, of Greenville, said that the re- 
tailers are not in favor of odd lengths, but the best 
they can do is to, stave them off as long as possible. 
The expert business is taking odd lengths and ulti- 
mately the retailers will have to take them. 

John F. Frey, of Louisville, speaking particularly 
of odd lengths in yellow pine flooring, said flooring was 
generally laid on 16-inch centers and this necessitates 
cutting off odd ends to conform to the joist. He 
would not object to odd lengths if the manufacturers 
would end match the flooring. 

Other members suggested that it is only a question 
of time when odd lengths would come, but none of 
them was in favor of such lengths. One member sug- 
gested that the buyer and not the seller should dic- 
tate the character of the purchase. 

By a rising vote the association extended its thanks 
to Senator Thomas A. Combs, of Lexington, for his 
efforts in behalf of the lumbermen of the state. 

President Sherrill appointed the following commit- 
tees for the convention: 

Nominations—I. N. Combs, Lexington; W. K. Hall, Ful- 
— Anderson, Louisville; George S. Chowning, Shel- 
“Lien law—John F. Frey, Louisville; I. N. Combs, Lexing- 
ton; J. Crow Taylor, Louisville. 

Resolutions—Alfred Struck, Louisville; Charles W. Roark, 
Greenville ; George R. Curran, Lexington; L. C. McCormick, 
Mount Sterling; A. B. Hammond, Frankfort. 

Auditing—Curtis Hall, Shelbyville; William Scoby, Win- 
chester; F. S. Moneyhon, Augusta. 


The convention then adjourned until Wednesday 


WEDNESDAY MORNING. 


At the opening of the Wednesday morning sessiop 
of the convention J. F. Frey, of Louisville, presented 
a brief paper on ‘‘Strip and Face Count.’’ Kentucky 
is one of the localities that sells flooring and ceiling 
by face count. Mr. Frey’s paper was as follows: 


Strip Count. 


The subject “Strip Count” allotted me is one that I have 
had under consideration a number of years. I can offer no 
reasonable excuse for our state’s being behind all others in 
the sale of flooring, using the face count measure instead 
of strip. I will give a -few reasons for adyocating the 
change. 

In the first place, I fail to see why we should not sell by 
the same system as we buy; almost the entire South and 
other sections of the country have been selling their flooring 
strip count a number of years. Another advantage I see in 
selling strip count is that it saves considerable time for the 
shipping clerk in loading and avoids mistakes. Very few 
ordinary yvardmen have the ability to figure out and load 
eorrectly the number of feet face count flooring. This is 
also the case with the majority of contractors receiving it. 
If sold strip count almost any ordinary employee could load 
and receive it. There are other advantages to be gained by 
this method. In quoting prices it is much easier. If one 
is familiar with the cost, all he has to do is to add his 
profit.. This also avoids mistakes. Another reason is in 


hauling and shipping flooring, one knowing.the weight strip - 


count, can more easily figure the cost of freight and the 
amount he wishes to put in a wagon for delivery. 

These are only a few of the advantages that I give to 
= my reason for changing our method of selling 
ooring. 






The only argument that the 
advocates of face count can 
make would be that it has 
been a custom for years and 
would be hard to change. In 
my opinion it would be only 
a short time until the retail- 
ers could educate the contract- 
ors and customers to use the 
strip count method. In mak- 
ing up their lists it would be % 
very casy for them to add, 
say, 4 to 34 flooring and 
1-7 to 5%. Until the com- 
munity gets accustomed to 
buying strip count the dealer 
could in making estimates give 
the number of feet face, also 
the number of feet strip, using 
the strip selling price. I find 
considerable confusion in our 
present method; often parties 
in the city and state want 
strip count flooring when we 
figure face. Even if nothing 
is gained by the change, I feel 
we should be as progressive as 
our sister states. They cer- 
tainly would not have adopted 
the system without seeing some 
advantage. I hope the Ken- 
tucky Retail Dealers’ Associa- 
tion will take up this matter 
and try to have a_ universal 
custom of selling flooring in 
Kentucky. 

A general discussion fol- 
lowed the paper. President 
C. H. Sherrill, of Paducah, 
said that he used strip 
count and preferred to sell 
on the same basis that he 
bought. He was astonished 
to learn that so many were 
selling ceiling and flooring face count. He believed 
that if the association recognized strip count 
as the official practice that it would be an important 
item of evidence in case of litigation or dispute. 

E. F. Creager, of Cecilian, thought there would be 
some difficulty in educating the public to strip count, 
but was in favor of it if all would adopt it. If so, it 
would not take long to get the public into line. 

Mr. Frey said that all the dealers protested when 
the manufacturers adopted strip count, but a few 
months accustomed them to it and now they would 
not go back to face count. 

A poll of the convention showed that the members 
generally were selling on a face count basis. ‘‘I am 
surprised that you are so far behind the times,’’ said 
President Sherrill, ‘‘I am sorry for you.’’ 

Brown Y. Willis, of Nicholasville, said his concern 
bought a yard selling face count and changed to a 
strip count basis. There was a little confusion at 
first. A customer would come back and say that 100 
feet of flooring did not cover 10 square feet; this 
required a little explanation, but now there is no 
trouble. In six months the trade was used to it and 
now he would not sell face count under any con- 
sideration. 

H. G. Hizheim, of Chicago, Ill., said that Kentucky 
was the only section, except one in Tennessee, that 
was selling face count, and reported that the recent 
Tri-State convention at Evansville adopted strip count. 

C. P. Seott, of Ghent; Kentucky, believed that strip 
eount should be adopted. It would have to be ex- 
plained to the customer, but it would give the dealer 
an advantage over the dealer selling face count. 

President Sherrill incidently urged the retailers to 
use the local papers in educating the public on such 
matters. ‘‘When something like this comes up,’’ he 
said, ‘‘I get the local papers to explain it; for in 
stance, this morning I discovered an editorial in The 
Courier-Journal urging the Kentucky people not to 
patronize the Chicago mail order houses, but to stand 
by Kentucky merchants. I am going to take that 
editorial home and ask my local paper to comment 
on it. In the same way I intend to give this odd 
lengths proposition a black eye. We ought to have 
strip count. For one thing, the prices will not sound 
so big.’’ 

Mr. Frey said that he sold wéather boarding that 
way and that it was not something new, for he sold 
white pine the same way twenty-five years ago. 

Others who participated in the discussion were: Hall 
Hegermeyer, of Covington; T. E. Ruby, of Madison 
ville; George 8. Chowning, Shelbyville; H.M. Willhite, 
St. Louis, wf0.; R. E. Cozine, Louisville; W. E. Ba! 
lard, Louisville; Jesse Chilton, Campbellsburg; William 
Scobee, Winchester; G. F. Pettus, Springfield; H. A. 
Lawrey; Litchfield; I. N. Combs, Lexington; George W. 
Schmidt, Louisville; Emil Anderson, Louisville; 1). 
Green Garrett, Lexington, and George R. Kern, Lexine- 
ton. 

Mr. Willhite said: ‘‘ Kentucky is the only place that 
is selling face count. If we cannot be the bell co 
let us fall in behind.’’ 

Mr. Anderson said that the reason dealers sell fac: 
count is because contractors measure that way. 
would be easier to figure strip count and it would no 
be long before contractor and builder would get t! 
habit. 

Mr. Ballard made a good point when he said it w's 
easier for the strip count man to explain than for t!\ 
strip count man to explain his higher price. 

Mr. Combs said the strip count basis was better 
but that it would be difficult to get the people educate. 
However, when they find that flooring that is cos' 
ing them $37.50 a thousand can be bought for $30 : 
thousand, it will sound better and suit them better. 

A motion by Mr. Anderson, seconded by W. K. Ha 
of Fulton, (who insisted, however, that the practi 
must be universal to be successful) that the str] 
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count be adopted as the official practice of the asso- 
ciation was unanimously carried. The secretary was 
instructed to notify the dealers of the state. 


Cost of Running a Yard. 


Brown Y. Willis, of Nicholasville, read an excellent 
paper on ‘‘The Cost of Running a Yard.’’ Mr, Willis 
spoke as follows: 


As the cost of running a yard is of necessity such an 
uncertain quantity, varying on account of location and 
conditions, it would be impossible to lay down any set 
rules by which the expenses of a yard can be governed. 
I could give you a detailed list of the exact cost of run- 
ning our yard and yet it would not be of any special 
benefit to you, for the reason that where our expenses are 
low yours might of necessity be high, on account. of local 
conditions, and vice versa; for example, we pay our yard 
hands $1 a day, while some of you probably pay $1.50 and 
perhaps $2 or more. On the other hand, our expenses for 
some other item say for instance unloading cars, where 
we have to haul our lumber half a mile, would be two 
and possibly three times as much as yours if you are 
located on a switch. Therefore, the cost of running any 
particular yard would be a very poor criterion by which to 
judge the cost of running a yard in general. 

But one thing I think is of vital importance to the cost 
of running any yard, and holding that cost to a minimum 
and that is, the keeping of an itemized detailed record of 
every expense of whatever kind, each month to itself, so 
you can compare it with the preceding month and also 
with the same month in any previous year; this does not 
take as much time as you would think, and it will pay 
for the trouble many times over. For, if you are spending 
more than you should along certain lines how are you to 
know it, unless you know what that item of expense 
should amount to, by what it has been in previous years. 


The Small items. 


You all have no doubt been told in your younger days 
to take care of the dimes and the dollars will take care 
of themselves, well, this homely advice is eminently true 
in regard to expenses—you take care of the small expenses 

the sundries—and the larger stated expenses will take 
care of themselves, don’t take the 50 cents you have just 
received for a dressed board and buy stamps with it with- 
out first accrediting merchandise with the sale and charg- 
ing expense with the purchase. Keep an accurate record 
of your exnenses and the items for which each cent was 
expended. Else how are you to know what percent of 
your sales your expenses are? And if you do not know 
this how are you going to know whether you are making 
or losing money on any particular bill or at all, for that 
matter, until you take an inventory? Whereas, if you 
keep such a record you can tell exactly what you are 
making, and how much stock you have on hand at any 
time during the year. 

Some people would sell a car of lumber at 13 percent 
above cost, figuring that it would take 3 percent to unload 
from the car to the job, and therefore they had made 10 
percent clear, when, if the truth were known, it might be 
costing them 15 percent to do business, thereby losing 2 
percent instead of making 10 percent on the transaction. 

Now, let’s take separately a few of the items that go 
to make up the cost of running a yard. In the first place, 
there are taxes, telephone, fuel, light, water and station- 
ery, about which very little can be said, and possibly little 
or no reduction can be made, as they are pretty nearly 
fixed expenses. Then there is the pay roll, which to a 
great extent is dependent upon the price you have to pay 
for labor, and the amount you think you are entitled to 
yourself, except that poor = ¢ is always expensive. 

Then there is advertising. will pass it over with just 
. word and that is that advertising is more of an invest- 
ment than an expense, and if I was going to cut my 
expenses I certainly would leave advertising until one of 
the last items. 

Next, we take insurance. Three years ago our rate was 
$2.15, we took out some insurance with a mutual com- 
pany. The agents for the old line companies immediately 
sot busy and finally succeeded in getting the rate reduced 
io $1.15, the mutuals saia they could not pay dividends on 
that rate, but made a rate of $1.50 with a 40-percent divi- 
dend, making it $0.90 instead of $2.15 as it used to be; 
in other words, our insurance is less than one-half what 
t was three years ago, we insure with both, the mutuals 
io make the old lines be good and the old lines to make 
he mutuals be good. 

In regard to interest, that depends to a great extent 

1 the amount of capital you have in your business and 

1w. close you collect your accounts. Some people let 
.eir accounts run and pay interest; others collect closer 
nd pay less interest; it is up to you to decide. Just like 
was with Pat, who was accused of cowardice by the 
hole regiment because he ran at the first shot: “Run, 
it?’ said he, “I didn’t, either; I just observed the gen- 
ral’s orders; he told us to strike for home and for coun- 
ry, and I struck for home, them whut struck for their 
ountry is there yet!’’ 
Some people claim that it pays to hire instead of home 
ur teams, but that has not been our experience. We 
eep six horses, in dull seasons we do a great deal of 
itside hauling, from which we collected last year $660, 

which amount add what we received for delivering 
imber to the country and it more than pays for all the 
xpenses of every kind on the horses. Then, too, they 
able us to sell many a bill that we might otherwise lose, 











for the reason that while we charge the same. per day 
for hauling, we have larger horses and can take more 
lumber at a load than the ordinary teams in our country. 

But, when all is said, expenses do not amount to much 
so long as you can show the profit, but you have to know 
what the expenses are before you can possibly know 
that you are showing the profit. 

W. H. G. Kegg, of Mansfield, O., secretary of the 
Lumbermen’s Mutual Insurance Company, read a 
paper on ‘‘ Reducing the Fire Hazard,’’ which will be 
published later. 

President Sherrill personally complimented Secre- 
tary Taylor, of Louisville, for hi¢ excellent services 
during the year. 


WEDNESDAY AFTERNOON. 


At the opening of the Wednesday afternoon session 
William Scobee, of Winchester, moved that the asso- 
ciation incorporate, and the motion, seconded by C. W. 
Roark, of Greenville, was unanimously carried. It was 
decided to give the shares a par value of $5 and Mr. 
Roark suggested that the money from the sale of 
shares be immediately used as a fund for making a 
canvass of the state to increase the membership of 
the association. Within twenty minutes thirty mem- 
bers subscribed for eighty-nine shares, and it is prob- 
able that the fund will be made $1,000 and an active, 
aggressive campaign be made in the state to waken 
the nonassociation retailers to a realization of the 
benefits they are missing. 

The nominating committee reported and the follow- 
ing officers were elected: 

President—J. F. Frey, Louisville. 

Vice President—Brown Y. Willis, Nicholasville. 

Treasurer—T. R. Brown, Louisville. 

Directors, three years—F. S. Moneyhon, of Augusta; 
George R. Curran, of Lexington, and W. K. Hall, of 
Fulton. 

C. H. Sherrill, of Paducah, the retiring president, 
was elected to fill the unexpired term of Brown Y. 
Willis, who had been elected to the vice presidency. 

Mr. Frey and Mr. Willis were called before the con- 
vention and accepted the honors conferred on them. 
In installing the new president, Retiring President 
Sherrill said that Mr. Frey had been of noble assist- 
ance to the officers and directors and his efforts and 
ability were appreciated. 


Resolutions in Memory of J. E. Defebaugh. 


Alfred Struck, of Louisville, presented the following 
resolutions, which were unanimously adopted: 


WHEREAS, Death has taken from our midst one of the 
strong and well known factors in the lumber industry, 
in the person of J. E. Defebaugh, editor and proprietor 
of the AMERICAN LUMBERMAN; therefore be it 

Resolved, That this association show its regard and re- 
spect for the good work that has been done by the late 
Mr. Defebaugh by ordering spread on the minutes of the 
secretary record of his death and recognition of his good 
work as an upright exponent of the progress of the lumber 
industry. 

WHEREAS, Hon, Thomas A. Combs and Hon. William F. 
Klair have exerted themselves faithfully for the benefit 
of all interested in the lumber and building interests in 
this state by preventing unwise legislation and furthering 
better legislation for the benefit of those concerned in 
connection with the mechanics lien law; therefore be it 

Resolved, That the thanks of this organization be ex- 
tended these gentlemen for their efforts in this direction, 
also that these resolutions be spread upon the minutes 
of this convention. 

A resolution of thanks to the Louisville hosts also 
was adopted. 

The auditing committee reported that the books of 
Treasurer Thomas R. Brown, of Louisville, and Secre- 
tary J. C. Taylor, of Louisville, were correct. 

The complaint committee reported a number of ad- 
justments of disputes. 

L. W. Jones, of Glasgow, was elected to member- 
ship. 

The president appointed the following standing com- 
mittees for the year: 

Lien Law—I. N. Coombs, Lexington; J. C. Taylor, Louis- 
ville, Alfred Struck, Louisville. 

Code of Ethics—George S. Chowning, Shelbyville; George 
R. Curran, Lexington, and William Scobee, Winchester. 

Odd Lengths—Thomas R. Brown, Louisville! T. E. Ruby, 
Madisonville, and W. K. Hall, Fulton. 

Manufacturers’ Conferences—Brown Y. Willis, Nicholas- 


ville; Hall Hegemeyer, Covington, and G. E. Tomlinson, 
Winchester. 


BANQUET HALL SCENE, SEELBACH HOTEL, LOUISVILLE, AT KENTUCKY RETAIL DEALERS’ ANNUAL DINNER, 


Incorporation—C. W. Roark, Greenville; C. H. Sherrill, 
Paducah, and I. N. Coombs, Lexington. 


A message of sympathy was ordered sent to George 
H. Wehmhoff, of Louisville, who was unable to be 
present because of illness. Following the convention 
a number of those present joined in a message to 
Frank Naive, of Versailles, who was unable to be 
present. The telegram said: ‘‘Great convention. Best 
one missed—that is you.’’ 

The convention finished its business Wednesday aft- 
ernoon, bringing to a close a successful and inspiring 
meeting. Had the retailers in Kentucky who were 
not members of the organization been present and 
heard the discussion and earnest enthusiasm, there 
would have been a. stampede of those who wished to 
enroll, 

At a meeting of the board of directors immediately 
following the convention Secretary J. C. Taylor, of 
Louisville, was unanimously reélected. , 


THE ANNUAL BANQUET. 

Tuesday evening the annual banquet of the associa- 
tion was held at the Seelbach hotel, with 170 present. 
President C. H. Sherrill, of Paducah, presided as toast 
master and introducing each of the speakers with 
witty and appropriate remarks. The formal address 
of welcome was made by Mayor W. O. Head, of Louis- 
ville, who said in part: 


The toastmaster has assigned to me the most delightful 
of all talks—that of welcoming to Louisville the repre- 
sentatives of the fourth great industry of our land. 

Sometimes, in the hands of the toastmaster, one feels as 
the old darky said at the death of his fourth wife: “It’s 
in the hands of the all powerful and unscrupulous Provi- 
dence.”’ 

But this feeling never comes to the man who voices the 
heartfelt welcome of a city to its guests, and I do, indeed, 
bid you welcome. : 

The flags on Windsor Castle and on the palace of the 
Japanese emperor float from an American fir, the spars 
of the racing yachts of Emperor William and King Ed- 
ward are fashioned from Puget Sound lumber. 

Into your hands, however, is committed a still greater 
responsibility—that of furnishing the material from which 
are fashioned the rooftrees of a nation. 

In fact, the glistening wood of a piano, polished floor of 

a ballroom, the cesk on which you write, the chair on 
which you sit, are all products of your daily work, that 
of selecting the mighty products of the forest—wood, 
sound and durable, that shall endure for centuries. 
- All the long periods of exploration, colonization, organ- 
ization and development through which our land has 
passed have daily served to increase man’s debt to the 
tree from the moment when the ax of the first pioneer 
resounded in the primeval forests, our debt to the lumber- 
men of the world has increased by leaps and bounds. 

The magnificent industry of lumber permeates every 
fiber of our business life, for its perpetuation mighty for- 
ests daily crash to earth and millions of men and women 
daily earn their bread. The forests of Kentucky have 
contributed to make her the mighty commonwealth she 
is now and Louisville the great metropolis, teeming with 
life and restless energy and supporting a highly complex 
civilization. 

Almost within the memory of men now living every 
plank used by the pioneers was laboriously whipsawed by 
hand from the log. Now our land is teeming with thou- 
sands of mills and factories, over vast spaces the bark 
of the axes and the buzz of great saws is heard, and the 
lumber industry, unlike other vast industries of our land, 
has never been “centralized.’’ It is too vast—countless 
small establishments have sprung up, each growing in 
strength as the days go on, like the mighty oak which is 
hourly fashioned into the thousand and one objects which 
increase our debt to the lumberman. 


I. N. Coombs, of Lexington, responded briefly to 
the mayor’s address of welcome, assuring him that it 
was appreciated and paying tribute to the Louisville 
lumbermen for the high character of their entertain- 
ment. Capt. Brinton B. Davis, preisdent of the Com- 
mercial Club of Louisville, responded to the toast, 
‘* Architects and Lumbermen.’’ In the course of his 
remarks he said: 


An architect may well consider himself in congenial 
company among the state’s representative lumbermen, 
seeing that both he and they contribute something very 
tangible toward the rearing of the home. The builder and 
the man who supplies him the wherewithal are associated 
by real bonds of mutual interest. I feel myself at home 
with you and glad to get an opportunity to hear you tell 
me some things it will do me good to know. Between 
lumbermen and architects the bond is sufficiently strong 
to put them on fraternal terms. As Milton says in ‘‘Para- 
dise Lost,’ “‘Some praise the work and some the architect.” 
Of course he did not refer to earthly structures, but the say- 
ing holds good for these also. When one sees a graceful 
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building built of beautiful timber one is no less impelled 
to admire the skill and expertness that selected and 
treated that timber than he is to give credit to the archi- 
tect who planned the iines of the house. And I am sure 
that ever since Father Adam built his first hunting cabin 
the provider of the timber and the builder of the house 
have worked in harmony and unison. 

Now, gentlemen, while I am making this rambling talk, 
I would like to make a brief allusion to a question which 
at present agitates the nation. It is a question inherited 
from Cleveland and Roosevelt and has given rise to more 
intradepartmental strife and controversy and accusation 
than seems wholesome for it. I allude to the.conservation 
or preservation policy. There can be no doubt that this 
is a matter of real importance, and I am sure it counts 
no more earnest supporters than this association. The 
legitimate use of the visible timber supply does not 
threaten the future, but there are schemers and plotters 
who think of themselves only, and who maliciously de- 
stroy vast tracts of forest lands for private gain. How- 
ever, we trust that the government will know how to 
deal with the matter in such a way that the practical 
lumbermen are not hindered or impeded, while the vicious 
and destructive speculator is eradicated. 

We ought to be thankful for the resources of Kentucky. 
We have a visible timber supply and‘ our river banks 
and hillsides hold coal and iron and lead in plentiful 
quantities. We lead the states in the production of sev- 
eral crops, and our vast and glorious fields yield the gifts 
of nature in profusion and afford such pastures as scarcely 
any other country or state on earth can boast for the 
rearing and fattening of our famous livestock. 

Not only have we thus been endowed by a bounteous 
Providence, but the fertility of our soil has become almost 
proverbial. Nature has given us a beautiful watery high- 
way to the north in the glorious Ohio river, while the 
Mississippi, the Tennessee and the Cumberland render a 
like service in the West and Southwest. 

While our state’s name, which means ‘‘dark and bloody 
ground,” might by unknowing people be understood as 
casting a slur upon her history, we know that the name 
was won in battles with savage foes, and surely the more 
opprobrious the name given one by a foe the greater 
the honor thereof. 

I am not a native-born son of Kentucky, but my love 
for her is no less devoted. I love her not only for the 
trials, the hardships, the fortunes and the battles she 
has passed, but also for the honor and independence of 
her sons who have never failed to nobly perform their 
duty, and for her fair and womanly daughters. It is no 
accident, no mere coincident, that men like Clark, Breck- 
enridge, McDowell, Crittenden, Abraham Lincoln and Jef- 
ferson Davis were born or reared on Kentucky soil. Truly 
she is greatly derived and greatly nurtured. No, gentle- 
men, the sun-kissed mountains, the broad and fruitful 
valleys, the twining streams of our mighty rivers, can 
only widen the view of a man and make his heart beat 
stronger with love and loyalty and hope and strength. 


Douglas Malloch, ‘‘the lumberman poet’’ of the 
AMERICAN LUMBERMAN, Chicago, discussed some of the 
retailers’ troubles, told a number of anecdotes con- 
cerning local Jumbermen, and in closing recited 
‘“Credo.’’ 


‘*The Bluegrass.’’ 


George S. Chowning, of Shelbyville, responded to 
the toast ‘*The Bluegrass’’ and paid a pretty and 
heartfelt tribute to that region. Mr. Chowning said: 


The first thing that excites our surprise when we go 
out into the world for the first time is our superiority to 
other people. ‘I often wonder,’’ said Venablus to Thacke- 
ray, both Cambridge members, when attending an Oxford 
commencement, ‘‘what we have done to deserve our great 
superiority to these Oxford brutes.’’ But men generally 
find an answer to such questions. In Scotland, that land 
of Calvin, oat cakes and sulphur, they attribute their 
supremacy to the porridge upon which they are brought 
up. In Boston literature is cultivated on a diet of baked 
beans and stewed codfish. Bear meat and pumpernickle 
form the basis of the Russian heroism. The lively man- 
ners of the French are due to a regimen of frog legs. So 
you see all national characteristics and vanities are di- 
rectly traceable to their food supply, or in other words 
drawn from the soil upon which the people are bred. It 
is for this reason, therefore, that we plume ourselves 
upon being Kentuckians. The bluegrass, of which we 
have a practical monopoly, is v..e subtle vehicle through 
which all the vitalizing properties of the soil are conveyed 
to our bodies and brains. It gives nervous energy and 
strength to our horses, activity and vigor to our men, 
and grace and beauty to our women; we are “bone of 
its bone and flesh of its flesh.”’ It often has been said that 
we have no monopoly of this grass—it is true. It may 
be cultivated in many parts of the temperate zone, but 
the product is thin and fuzzy, like the hair on an old 
man’s head, and runs out in a few years. A sluggish mind 
may be quickened by education, but its activity dies with 
it. Artificial fertilization lasts only for a season. The 
blue limestone upon which the vegetable loam of Kentucky 
rests is increasing in its influence upon man. We talk 
of the giants of other days, but the real giants of the 
world are yet to come, and they will be the product of 
bluegrass and in Kentucky. 

When a little bird told me that we were to gather 
around this festive board I began to look for a pointer 
dog. For wherever the name of Kentucky is known, from 
the bluegrass to the blue Danube, a Kentucky dinner has 
been reported to consist of a quart of whisky, a_ beef- 
steak and a pointer dog; and when the outsider barbarian 
asks what the dog is for the answer is, “to eat the 
steak.’”’ A country’s traditions are always manufactured 
in foreign parts. As for a quart of whisky, the President 
of the United States has asked “What is whisky?” and 
coming from Shelbyville, I might be able to answer the 
question, but what is the use? Mystery is held to be one 
of the greatest charms of life. So, be it cornjuice or 
prunejuice, what does it matter, so long as its fascination 
endures? The Persians in drinking a toast always throw 
a few drops on the ground for Mother Earth to drink. I 
feel sure that our fathers followed the same generous 
custom, and that wherever their libations were poured 
bluegrass sprang up as a token of nature’s gratitude. 
Let the beargrass bear, the Pennyrile rile, but for me let 
the bluegrass wave! 


C. W. Roark, of Greenville, had for his subject 
‘‘The Pennyrile,’’ and engaged in a witty combat 


with Mr. Chowning regarding the respective merits 
of ‘‘the pennyrile’’ and ‘‘the bluegrass,’’ declaring 
that the most famous river in the world flowed through 
‘*the pennyrile,’’ the famous Green river. 

Carroll Beck, of Bloomington, Ind.; A. B. Hammond, 
of Frankfort; L. G. Herndon, of Louisville, and W. C. 
Ballard, of Louisville, also addressed the meeting 
briefly. At the close, Mrs. George W. Schmidt, of 
Louisville, led in singing ‘‘My Old Kentucky Home.’’ 

Wednesday afternoon the visiting ladies were en- 
tertained with a theater party at the Masonic theater, 
tendered by the Louisville dealers. 

The committees which had charge of the social fea- 
tures of the convention were the following: 

Entertainment—John F. Frey, chairman; William C. 
Ballard and Alfred Struck, Louisville. 

Program—J. Crow Taylor, Louisville; Brown Y. Willis, 
Nicholasville; I. N. Combs, Lexington; W. K. Hall, Ful- 
ton; A. Hammond, Frankfort; F. S. Moneyhon, Au- 
gusta; T. E. Ruby, Madisonville; George S. Chowning, 
Shelbyville, and E. H. Elliott, Frankfort. 

Finance—George W. Schmidt, Hughes Moore, Len G. 
Herndon, W. R. Willett, Forrest Shaw, A. D. Jett, Thomas 

Brown, Emil Anderson, Henry Koehler, Harry Roy, 
Lowry Bullock, George Whemhoff, Fred G. Jones and A. 
P. Witty, all of Louisville. 


SALESMEN ORGANIZE. 
[Special telegram to the AMERICAN LUMBERMAN, ] 

LOUISVILLE, Ky., Feb. 10.—In response to a call issued 
yesterday, a well attended meeting of the representatives 
of lumber manufacturers and wholesalers was held at the 
Seelbach hoted today, as the result of a movement 
started during the convention of the Kentucky Retail 
Lumber Dealers’ Association, which closed Wednesday 
night. 

At the meeting this morning the Salesmen’s Protective 
Association was organized. William C. Ballard, of 
Louisville, Ky., was elected president; William G. Layer, 
of Cincinnati, Ohio, vice president; Ralph McCracken, of 
Cincinnati, Ohio, treasurer, and O. M. Estland, secretary. 

The purpose of the association primarily is to define 
the class of trade to whom the salesmen may properly 
quote and sell with due respect to the ethics of the busi- 
ness. The opinion was generally expressed by the sales- 
men that any man buying 75 percent of his lumber pur- 
chases in car lots is entitled to buy from the mill or the 
wholesaler. 

After the meeting this morning, in which the organiza- 
tion was effected, the members of the new association 
lunched together at the Seelbach and this afternoon 
held a second and execjiive session. 





TRISTATE RETAIL DEALERS IN TWO DAYS’ SESSION. 


Retiring President Throws Out Important Suggestions—Resolution Offered as to Needs of Uniform Forestry Laws—Hot Shot from Conservator Enthusiast. 


EVANSVILLE, Inp., Feb. 3.—A spirit of close-knit fra- 
ternalism, such as perhaps has characterized no former 
convention, was manifest to a remarkable degree during 
the two days’ session of the Tri-State Retail Lumber 
Dealers’ Association, which closed in this city today. 
It is evident that the ‘‘get-together’’ spirit that has 
prevailed in many other sections of lumberdom during 
the last year has also infested the lumber trade in this 
neck of the woods as well, for the outpouring of lumber- 
men at this third annual convention of their association, 
and the earnest consideration that was given to the pro- 
ceedings, were most gratifying. 

Evansville arose to the occasion with a fine display 
of unalloyed hospitality. Nothing that could be done 
for the comfort of the visiting lumbermen was left un- 
done by those upon whom fell the responsibility of en- 
tertainment. The local lumbermen provided a program 
of business and entertainment for the lumbermen and 
their ladies that could scarcely be surpassed. 

In this connection too much praise can not be given 
the local house of Elks, who threw open their magnifi- 
cent club to the free and unrestricted use of the visitors. 
The Evansville Business Men’s Association tendered the 
use of its assembly room, where the convention was 
held. 

There was an element of earnestness in the meeting 
that bespoke good for the trade represented by the 
visiting lumbermen from the sections of three states. 
The lumbermen paid closer attention to the business of 
the convention and there was an interchange of thought- 
ful discussion that is bound to uplift the general tone 
of the lumber trade. Traveling salesmen were present in 
foree and they participated freely in the general dis- 
cussion. In this particular it could not but be noted 
that the sellers and the Buyers seem to be getting more 
and more closely together, with friction between the two 
elements growing less and less. 

The business of the convention was of an instructive 
nature throughout. Papers and talks that had no actual 
worth were discarded. There was solid meat in the two 
days’ session. Matters of national interest were dis- 
cussed and acted upon, such as forest conservation, odd 
and short lengths ete. 


In Memory of a Good Friend. 


Honor was paid to the memory of J. E. Defebaugh, 
late editor of the AMERICAN LUMBERMAN, in the follow- 
ing resolutions: 


WHEREAS, Death, the Great Reaper, has removed from his 
earthly labors James E Defebaugh, editor of the AMERICAN 
LUMBERMAN, at Chicago; and 

WHEREAS, In his death the. lumber interests of the United 
States have lost a true and steadfast friend, one who spent 
his time and energy in fighting their battles; and 

Wuereas, His death coming at this time is a severe blow 
to the lumber industry of the ¢otntry and his place will not 
soon be filled; and 


WHeREAS, His labor was one of love: he never shirked 
duty as he saw it and was ever fearless in pursuing the 
course he though was right and just; and 


WHEREAS, ‘The work he did, the efforts he put forth in his 
chosen field, will ever stand as a monument to his memory, 
more enduring than the marble shaft that lifts its head 
heavenward, for they will live in the hearts of those for 
whom he labored; therefore be it 
_ Resolved, That the Tri-State Lumber Dealers’ Association, 
in annual convention assembled at Evansville, Ind., February 
3, 1910, express its sympathy for the death of Mr. Defe- 
baugh, who was ever willing and ready to help others. 
Courageous and brave in life, he was not afraid to die. When 
he realized the end was near he surrendered to the Maker of 
us all and passed into the sleep of death that must some day 
claim us all. 

Lead kindly light, 

Amid the encircling gloom 
Lead thou me on. 

The night is dark 

And I am far from home ; 
Lead thou me on. 

I do not ask to see 

The distant scene, 

One step enough for me. 

Resolved, That a copy of these resolutions be spread on 
the minutes of the secretary’s books and that a copy be sent 
to the editor and publisher of the AMERICAN) LUMBERMAN. 

B. CARLETON, 
J. N. Boston, 
THAD MCINTYRE. 


Committee. 
The President’s Address. 


President R. B. White’s annual address was brief but 
full of wise counsel and was concluded by a catchy and 
truly philosophical poem: 


We have just crossed the line fence that separates one 
year from another; and while the last year is fresh in our 
memories, it may be profitable for us to look back over the 
road we have traveled, take note of the mistakes we have 
made and lay them away in our memories for use in our 
coming experiences. Regardless of age or number of mem- 
bers in the association all retail lumber dealers have much 
to congratulate each other on this year. We have passed 
through some trying times and now apparently on the eve 
of another era of prospertiy in the building lines that should 
enable dealers in lumber and building material to make back 
part of the losses in~ business during the last two years. 
The country seemingly is in a very healthy condition for 
active building operations next summer and it therefore be- 
hooves every dealer to get himself prepared to take care of 
the trade. Not to buy too heavily in a speculative way, but 
to expand rationally and be well prepared to take care of 
whatever demands may be made on his stock. 

In the way of special subjects that may well come before 
this meeting, as well as other retailers’ associations, there 
are several receiving pretty lively attention now, among 
them being the code of ethics, the odd lengths matter. and 
the matter of shingle grading, branding ete. These things 
need attention. a don’t need and should not have con- 
tinual useless wrangling to no purpose, but should have busi- 
nesslike attention and should be settled or passed upon in a 
broad minded manner with a view to permanency and the 
future good of the most people at heart. Among other asso- 
ciations that have met and discussed these subjects there 
seems an inclination to approve the code of ethics and to 
reject the proposition to include odd lengths in shipment 
along with even lengths in yard stock. 

Our association, being comparatively young, should, T be- 
lieve, seek for advice and to a certain extent follow in the 
footsteps of the older associations in general questions of 





this kind and not give up too much time of the meeting here 
to detailed discussion of them, because we have many mat- 
ters of personal and particular interest to those in this young 
association which it is important to attend to. One of these 
is the matter of enlarging the membership. Every young as- 
sociation has for a number of years quite a battle to enlarge 
its membership and to enlist a fair share of the retailers in 
their territory in active harness and get them at work. When 
we get this done, get enough people enrolled as members and 
coming to our meetings, they will bring with them not only 
ideas and opinions worth while on general subjects that con- 
cern all retail associations, but ideas of particular moment 
which pertain especially to those doing business within the 
territory covered by this association. Therefore, if there is 
one thing that I want to recommend more than any other 
as your president it is that we give special attention to the 
matter of getting a personal expression from every man 
present about his local problems and the matters pertaining 
particularly to the territory of this association, and that 
we make of this the first and main subject of the meeting: 
then whatever time we have left to spare, put it into dis- 
cussing the broader subjects, and even if we do not get them 
entirely threshed out to our own satisfaction we can hardly 
be far wrong to follow in the lead of the older associations 
that have threshed them out, not follow blindly but ra- 
tionally. ‘ : 
‘Taint no use grumbling and a growling as you watch 
The big procession movin’, climbin,’ higher every notch: 
She will just keep on movin’ even though you growl and kick, 
So just join in among us an’ git in right quick. 


You may feel as if you're slighted an’ have not been noticed 


yet, 
But it’s best to keep smilin’ and your grouchiness forget, 
For ~~ procession’s movin’ an’ she’s movin’ smooth and 
s 


So just join in an’ help us, an’ git in right quick. 


If you think you can manage and direct her better, why, 
Just set your wits to workin’ ’til you have a chance to try: 
You may prove to be a winner an’ you may turn out a stick 
So you had better get in action, an’ get in right quick. 


This old world loves a winner, not a quitter, though he be 
Endowed with every talent and man with high degree: 
But in the lumber business, or any useful niche, 

Your place is in the procession, an’ git in right quick. 


So this Grand Tri-State Association that is movin’ now in 


orm, 
In spite of cranks and kickers will outweather every storm 
There is nothing now that can stop her; she’s here to sta) 
and stick, 
So hump yourselves and join us, an’ git in right quick. 


Response to the Welcome. 


Responding to the welcoming words of Albert Funk 
houser, president of the Evansville Business Men’s Asso 
ciation, on behalf of the city, President White said: 


We know we are welcome here, otherwise we would no 
be here. Just the same it does one good to hear all say s 
Also, I feel that I would like to make a nice speech, one « 
those nice, flowry Henry Watterson-like orations telling yo 
how much we appreciate being with you, but you know 
lumberman is a man who saws wood instead of talking, an: 
besides a wooden man or a blockhead is not supposed to shin 
at speech making. I did think for a while I would take : 
week off and try to think up a nicely-worded speech with : 
lot of stuff in it about Charlie Wolfin luring us to come an: 
have a good time, but somehow this modern speechmakin: 
comes harder than selling lumber in competition with a mai 
order house. 
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Do you know, when I took a me off trying to think 
what I would say when I came over here, and heard the nice 
address of welcome, which I felt sure would be made to us, 
nothing came to my mind but a story I read in an almanac 
about a fellow and his girl. In this story, which keeps com- 
ing to my mind, a fellow married a girl and they started 
off on a trip from a pone town to Evansville or some 
other city for a sort of wedding trip. You all would call it 
a honeymoon trip. They took one of those nice red plush 
upholstered seats in a day coach, and as they rode along 
the fellow put his arm around the back of the seat—like a 
fellow will when he is sweet on a girl—and reaching around 
over her shoulder he began tickling her off ear with his 
fingers and kept that up for quite a while. By-and-by he 
stopped his tickling. They rode on a few moments in silence 
then the girl turned to him and said: “George, don’t you 
love me?’ He said, “Sure!” ‘Well then,’”’ she said, “twing 
my ear some more.” 

Of course she knew he loved her all the time, but all the 
same she liked to hear him tell her so. That’s the way it is 
about coming up here. We are welcome, otherwise we would 
not be here, but still we like to have you tickle our ears by 
telling us so. Consequently we beg to thank you for the 
welcome extended. 


One of the most notable features of the convention 
was an address by W. McMaster White, of Indianapolis, 
Ind., salesman tor the United States Gypsum Com- 
pany, entitled ‘‘Sidelights on Hard Wall Plaster.’’? The 
dealers attending the convention were agreeably sur- 
prised, as this is a topic which has seldom been spoken 
upon, although of such vital importance to lumber deal- 
ers in general. 

Mr. White, more popularly known as ‘‘Mae,’’ is an 
athletic Irishman, with a splendid voice and a pleasing 
personality. He is already well known in southern In- 
diana and has won a host of friends in Illinois and 
Kentucky. The officers of the Tri-State Retail Lumber 
Dealers’ Association made a hit with the members when 
they secured ‘‘ Mac’s’’ services, and they leave the con- 
vention with the hope that they will be permitted to 
enjoy more of his wholesouled enthusiastic optimism at 
the next annual meeting. 


The Crime of the Age. 


In treating on his subject, ‘‘The Crime of the Age,’’ 
George E. Gary, of Hopkinsville, Ky., spoke of the 
wasteful practices of lumbermen and suggested several 
remedies. He said in part: 


The ruthless and wanton destruction of timber is one of 
ihe most important of all the grave issues of the day. An 
issue so broad and so deep as to dwarf the meager limits 
of a 10-minute paper, prepared in four or five hours, into 
utter inadequacy. Our forests were wont to be the admira- 
tion of the world. As population has thickened, the forests 
have thinned, in an inverse ratio. The legitimate demand 
for lumber is appalling in itself. The annual output of the 
saw mills of the United States is something like 40,000,000,- 
000 feet of lumber. Even now there are sections of our 
own state where the honest tiller of the soil burns off a 
woods lot in the spring to insure a crop of grass for his 
drove of razorbacks at the cost of thousands of dollars’ 
worth of timber. Once in Bowling Green, Ky., I pulled 
down an old residence and found the joists and rafters 
were of black walnut, worth now $100 a thousand feet. 
Near Clarksville, Tenn., a pencil manufacturing concern 
recently built a farmer a barbed wire fence around his 
entire farm in exchange for a stretch of worm fence, built 
of cedar rails. Half the railroads in Florida burn pine 
timber in their locomotives. An iniquitous practice is the 
velting for turpentine of pine trees, dwarfing and finally 
killing them, for there are mountains of sawdust at mill 
sites in the South which would make all the turpentine the 
world could use. If Taft and Ballinger would stop turpen- 
ining it would be worth more to their own country than 
peace to Russia and Japan. The natural enemies of the 

— are many and potent—lightning, cyclone, fire, worms 
ind decay. 

Let us strike a balance of our resources and liabilities. 
iligh authorities, the lumber journals and the census reports 
stimate the standing timber of the United States at 
/,000,000,000,000 feet. A careful estimate places the aver- 
‘ge cut of timber for the next ten years at 50,000,000,000 

et a year. Considering that the growth of standing timber 
s more than counterbalanced by its natural enemies, we find 
hat forty years will bring us to the end of our timber 
sources. 

A chair of forestry should be established in every state 
lege, endowed by the national government. When our 
ading schools place forestry in their curriculums then will 
onservation get its start, our forests will become an object 
’ scientific care and development and we may yet in a 
> I want to leave this thought with you this afternoon: 
soost and do not knock. I want to impress upon you the 
dvantage of bringing sunshine into your life—into your 
isiness life. There is room enough for us all in this world. 
‘o one man can get all the business and there is no use for 

m to try to do so. No half dozen men in any community 
in get all the business. But you will all get your share. 
‘leet your competitor with a smile. If you can not sell a 
ustomer send him over to your nearest neighbor and per- 
aps he will be able to sell him. 

If I were in the lumber business as you are I would take 
‘it least one good lumber paper. If 1 could afford it I would 
ake them all. They are all worth the price. I would also 
advertise in all of them if possible. They will bring you 
results. They will help you in more ways than one. In 
his age you must keep in the limelight. You must stay be- 
fore the public. You must let people know you are in busi- 
ness and that you want their trade. Competition was never 
so fierce. The struggle for bread and meat was never so 

vere in all the history of the world. We are certainly liv- 
ng in a commercial age. The average man we meet has but 
ne desire—to get rich and get rich quick. You must meet 
onditions as you find them. In regard to newspapers, let 
ine say this: Take your home paper, the little two-by-four 
weekly that has been running for the last several genera- 
‘ions. You see I believe in boosting the newspaper game. 
Get your name in print often; it will not hurt you. You will 
set good returns from it. Be a live one in your community. 
Radiate sunshine and not gloom. Keep in the limelight all 
the while. Soneone once asked United States Senator Depew, 
ot New York, the definition of fame and he replied that fame 
is what the newspapers say about you. That is the whole 
story briefly told. No man can be famous who never gets his 
name in print. Do not be afraid to get into the newspapers. 


Uniform Forest Bills Needed. 
The committee on resolutions offered the following: 








_ WHEREAS, There is a great and growing need for uniform 
laws between the states, in the interest of forest growth, con- 
servation and protection from forest fires, and for a system 
of uniform taxation between the states; therefore be it 

measure retrieve our costly blunder of the past. The sub- 
stitution of stone, iron, conerete, brick, slate and tin in a 
building is a potent remedy. Economical and judicious use 
of lumber by large consumers can effect great good. To 
illustrate, the railroads of the country use 4,000,000,000 
feet of timber annually for ties. By chemical treatment 
these ties are made to last twenty years instead of seven— 
a saving of 8,000,000,000 feet of timber in twenty years. 





It should be a penal offense to burn off a woodland, whether 
on the culprit’s own land or not. It should be a penal 
offense to use the old fashioned circular saw. ‘The use of 
the band saw on account of its thinner cut saves in a 
year’s cut 500,000,000 feet of lumber. It should be a penal 
offense to build a rail fence. Pass state laws granting 
absolute immunity from taxes to all lands that are being 
reforested. Let the United States government foster for- 
estry and if need be employ a standing army to protect 
and develop government timber lands, even to the sending 
of the United States senators, like Burton, to Sing Siag. 
Spare the tree. 

These are my views on a subject that has long been a 
matter of deep interest to me. Take them for what they 
are worth, and if I have enlisted one single earnest member 
of this association in the great cause of timber protection 
I am well paid for the brief time I have been able to 
devote to this paper. 


‘*The Lumber Business, as Viewed by a Newspaper 
Man,’’ was the topic chosen by W. B. Carlton, of Evans- 
ville, for a short talk, upon which, in part, he said: 


My friends, I am not going to make you a long speech this 
afternoon. I am going to give you a few thoughts that I 
have jotted down for your consideration. My acquaintance 
with you dates back several years and I assure you it has 
been most pleasant. In my estimation the lumbermen are the 
best lot going. They and the newspaper boys are the best 
fellows you will find anywhere in all this broad land. 

I have always taken a deep interest in the Tri-State Retail 
umber Dealers’ Association. I was here in this very hall 
when the association was born, and our good friend, brother 
Rourk, of Kentucky, I believe was sponsor for the child. 
The child has grown and is now quite promising. I trust 
it will continue to grow and be of great use in the world. 
There is room for this association and you ought never to 
permit it to disband or die. You have three great states to 
draw from. Evansville is the hub of this vast territory 
which is made up of the best, the kindest and the most pro- 
gressive lumber dealers of the United States. The dealers in 
these three states have many interests in common—interests 
that are local and pertain to no other territory. Often ques- 
tions come up for discussion that will be brought up in the 
conventions of other associations. The interest of one is the 
interest of all and it is your duty to work and pull together. 
This association is not for the interest of one man or any 
certain firm, but it is conducted in the interest of every 
retail dealer in this section. By pulling together and work- 
ing in harmony you will accomplish great and lasting good. 





T. B. WRIGHT, JR., OF MT. CARMEL, ILL. ; 
President Tri-State Lumber Dealers’ Association. 


Resolved, That the United States Forest Service be asked 
to recommend a practical working plan, adapted to the tim- 
ber growth of the United States, and that its legal depart- 
ment be asked to formulate suitable uniform bills, that when 
enacted into law by the different state legislatures, shall give 
to the country the relief and protection necessary ; and be it 


Resolved, That we pledge our support to any fair and just 
plan for conserving the forests of the United States, and will 
welcome any suggestions from the Forest Service or other 
government officials, looking to any practical solution of the 
problem, urging that these suggestions be made in the near 
future, thereby making possible the betterment of conditions 
which are known to be detrimental to the greatest natural 
resources of the southern states. 

Resolved, That the association heartily endorse the able 
paper of George E. Garey. 

JoserpH H. Nortu, 

A. J. THORNTON, 

CHARLES WOLFLIN, 
Committee. 

Following are the officers for the ensuing year: 

President—T. B. Wright, Mt. Carmel, Ill. — 

Vice president—George E. Gary, Hopkinsville, Ky. 

Directors—W. G. Partenheimer, Huntingburg, Ind.; E. 
P. Miller, West Salem, Ill.; T. E. Ruby, Madisonville, Ky. ; 
Karl T. Bosworth, Vincennes, Ind. 


Echoes from the Convention. 


The Foster-Munger Company, of Chicago, had a fine 
exhibit of doors and columns, which were shown by E. F. 
Heiss and Carroll Beck, graduates in the art of courtesy 
and finished salesmanship. They made themselves solid 
at the start with the wives of the lumber dealers by 
giving away souvenir postcards and rulers, and later 
were seen making notations in their order books. 

The Evansville Sash & Door Company had a nice ex- 
hibit, presided over by E. S. O’Hara, Joseph Robinson 
and C. H. Moreland, a trio of salesmen who succeeded in 
convincing many of the visiting dealers of the merit 
of their wares. 

The Wolflin-Luhring Lumber Company is putting in 
a new storage yard at Evansville, in order to carry a 
supply of lumber for quick shipment. 

Probably the most striking figure at the convention 
was W. McMaster White—not Billy White, nor William 
M. White. Mr. White sells plaster for the United States 














Gypsum Company, with emphasis on the ‘‘sells.’’ He 
says: ‘*We do not keep ready mixed plaster; we sell 
it.’’ Mr. White is an Irishman and is proud of it. His 
is the good ould brogue of County Claire, which ripples 
like music and bubbles with laughter. Mr. White knows 
the plaster business from the ground up and talked con- 
vincingly about it to the dealers. He gave them no 
honeyed words, but talked ‘‘turkey’’ to them about 
keeping up their stocks ete. He was a favorite with the 
ladies and insisted upon wearing a green tie to match the 
green feather presented to him by Elmer Luhring. 

K. W. Peters, a retailer of Mt. Vernon, Ul., luckily 
was present. Mr. Peters is a man who has learned things 
by intimate contact with them. When_he puts his heart 
and soul into a work that work is always accomplished. 
Not a great many years ago Mr. Peters worked in a coal 
mine. He was a good coal miner, just as he is a good 
lumber dealer today. He worked in the dark for twenty 
years. One fine day, as he likes to put it, he ‘‘ jumped 
out of his hole in the ground and has stayed out ever 
since.”’ He went into the lumber business and has 
made a success of it. Now the time was when Mr. 
Peters could not make a public speech. He was shy 
and always bucked at a toast response or anything of 
that sort. One night he attended a Methodist revival 
and there he caught the religious fervor that has clung 
to him ever since. He took the floor and gave his testi- 
mony along with the rest of the worshipers, and never 
since has he felt embarrassment at speaking. 

E. P. Miller is still suffering from a sprained ankle, 
sustained several weeks ago, but fortunately the ankle 
is sufficiently recovered to permit Mr. Miller to continue 
his work. 

R. B. White, who for the last year has been presi- 
dent of the association, returned recently from an ex- 
tended trip into Old Mexico, where he went to recuper- 
ate his health. He is now much better, although not as 
strong as he once was. Mr. White has presided over the 
destinies of the association wisely and well and is loved 
by all his friends. 


There were about half a hundred retail lumber dealers 
at the convention, and as many more traveling sales- 
men. The two interests are becoming more closely welded 
together as a means of these conventions. 


A gentleman of Kentucky, with all the airs and graces 
of the old South, is George E. Gary, of Hopkinsville, Ky. 
He is a scholar and a student of political economics. He 
has given much thought to the conservation movement 
and as a result gave to the convention a paper on the 
subject that might well be taken as a text book on the 
evils of forest devastation and the remedies for the same. 
Mr. Gary’s paper was unanimously adopted as the sense 
of the meeting and a copy will be sent to the forestry 
committee at Washington, with the resolutions adopted 
by the association concerning it. 


Thursday night a supper was given to the Wolfling- 
Luhring Company and friends on behalf. of the whole- 
salers, out of compliment for the royal entertainment 
supplied by this concern. The supper was given by 
Harry Roy, of the Louisiana Red Cypress Company, and 
Lem G. Henderson. There were twelve covers. 


Thornton Bros., who have been operating a lumber 
yard at Morganfield, have recently installed a new yard 
at Henderson, Ky., known as the Henderson Builders’ 
Supply Company. 


Harry Kolliker, who has been serving as secretary of 
the association ever since its organization, tried to get 
out from under his job this time, but the board of di- 
rectors would have none of it, and insisted upon him tak- 
ing another term of office. 


J. H. Beckman, of Ferdinand, Ind., is just 60 years 
young and growing younger every minute. He insists 
that this is true and in fact his appearance bears out his 
statement. Mr. Beckman’s business card reads like the 
classified department of a city directory. It states 
that he is the proprietor of the Ferdinand planing mill 
and the Ferdinand electric light plant, dealer in builders’ 
supplies, hardware, electric supplies, sash, doors, paints, 
varnishes, leaf tobacco, grain, lumber, ties etc. ete. etc. 
Mr. Beckman insists that he could not run his business 
without the AMERICAN LUMBERMAN. 


President T. W. Wright, of Mt. Carmel, Ill, is a 
young man and a hustler. The general impression is 
that he will make a splendid leader and establish a new 
record in the association’s career. 


Kendrick Folonie, of St. Louis, made a wonderful dis- 
covery at Evansville. He found out something that 
millions of men have been trying to find out ever since 
this old world began turning around—the gentle art of 
making money. Mr. Folonie makes considerable money 
in the capacity of manager of the wholesale department 
of the St. Louis Lumber Company, but he found out 
Thursday evening how to make it in barrels. Mr. 
Folonie and his two months’ bride attended the theater 
with the rest of the lumbermen and sat on the front 
seat. <A prestidigitator passed through the audience and 
showed Mr. Folonie that he was without his knowledge 
carrying money in handsful in his nose. Since then Mr. 
Folonie has been practicing, but has not been able to 
strike the pay streak, although he hopes to do so in 
time. 

Elmer Luhring was the butt of all jokes at the ban- 
quet, but he bore them with a smile, giving back as good 
as were sent. 

Charley Wolfling worked so hard getting up the con- 
vention and carrying it out without a hitch that mail a 
foot high accumulated on his desk. Mr. Wolfling worked 
unceasingly and untiringly and it was largely due to his 
personal efforts. 
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FINAL ACCOMPLISHMENTS OF THE BIG HARDWOODS MANUFACTURERS’ ANNUAL. 


Explanatory of the New Sales Code—Changes in Oak Inspection—Conclusions on Corporation Tax 


The AMERICAN LUMBERMAN of February 5 concluded 
its voluminous report of the eighth annual convention 
of the Hardwood Manufacturers’ Association of the 
United States, at Cincinnati, Ohio, by a comprehensive 
telegraphed report of the final session, held Thursday 
of the big convention week. The record is here made 
complete by a full report of the proceedings of the final 
session. 

President Carrier began the proceedings of the session 
at 12:27 p. m. on Thursday by introducing William F. 
Biederman, superintendent of the National Lumber Man- 
ufacturers’ Credit Corporation. Mr. Biederman addressed 
the association as follows: 


The work of the National Lumber Manufacturers’ Credit 
Corporation is really a part of that of the National Lumber 
Manufacturers’ Association, which is made up of fourteen 
affiliated organizations. We started our work in 1903 and 
have gotten out twelve editions of our book. We have about 
completed the insertions of the consuming trade for the 
hardwood manufacturers, which will appear in the next 
edition, and we believe that they will show up better than 
ever. Our reports, we claim, are superior to any others. 
They are complete in details of trade information and vari- 
ous other matters that are not generally contained in agency 
—— Besides our regular credit work we maintain a 
collection department and adjustment bureau that is giving 
very efficient service to the members on the lowest possible 
schedule of costs, and we claim as specialists in this line 
we are able to serve better than can any other agency. 
The work is progressing very rapidly and has the support 
of the Manufacturers’ Association of the United States as 
well as other associations, and we simply ask a continuation 
of the coéperation of your valued organization. Thank you. 
[| Applause. ] 

Messages from Absentees. 


Secretary Doster read telegraphed messages from ab- 
sentees, the first from W. J. Cude, of Nashville, Tenn.: 
‘*On account of having the grip, sorry I can not be at 
the meeting.’’ C. A. Stafford, of Chicago, wired as 
follows: ‘‘You are holding the best lumber convention 
on record. Congratulations to Carrier and yourself.’’ 
The following came from William H. White, Boyne City, 
Mich.: ‘‘Am very sorry can not be present. Trust 
you have very successful meeting.’’ 


The Sales Code. 


The Chair—We have a special committee appointed 
this year on sales code. We would like to have a report 
from that committee. 


W. A. Gilchrist—As stated by your president here, on the 
advice of the executive board a committee was appointed for 
the sole purpose of creating a code of sales. As to the 
necessity for this or, rather, the history of the necessity for 
this, it seems that a year ago we adopted a code of ethics, 
so called, which were the product of a general committee 
of wholesalers and producers who met at Minneapolis in 
June, 1908. This same organization held a meeting in 
Chicago last June and amended these rules. The Minne- 
apolis rules, I believe—to my mind they are dispensed with 
in this association; in other words, it has no code, and 
unless you take some action it seems as though our participa- 
tion in the Chicago convention undoubtedly binds your mem- 
bers, and there has been some criticism of these codes, or 
this code, of ethics. 

Your executive board or some of your members believe, 
if your attention has not already been called to the subject, 
that there are some very undesirable points in connection 
with it, and with a view of eliminating these, for the pur- 
pose of collating a report, your committee after investigat- 
ing this subject came to the conclusion that it was neces- 
sary to have a code—a code, understand me—for the pur- 
pose of covering transactions of such an amount of material 
as would not warrant a special contract being drawn to 
cover the same. It is the intention of your committee and 
its recommendation that in all instances business be con- 
ducted in the lumber trade with the assistance of contracts 
—that every transaction be covered by a contract—but you 
will realize that in small transactions this would not be 
warranted. ‘Therefore when your salesman takes a small 
order, say from one to ten cars, for immediate shipment, 
and not usually distributed over any great period of time, 
we should have some understanding with our customer, not 
only for the protection of the seller but the producer as 
well, covering this transaction. You all are acquainted 
with the many arbitrations being called to cover little 
points of misunderstanding between buyers and sellers, and 
a man that loses in the arbitration invariably thinks he has 
been misused, that an improper decision has been rendered. 
Now, what was in the mind of the arbitrator in the decision 
was a good understanding of the customs of the trade. 
The necessity for a code to assist him makes it evident 
that one should be adopted. Furthermore, in cases of dis- 
puted character in the courts many of the decisions base 
upon the phrase “customs of the trade,’ covering transac- 
tions of this kind. Therefore a code that would hinge upon 
a decision of a court is an excellent and a requisite thing. 

Now, gentlemen, that is about all that I care to say in 
introducing this matter, but I wish to have you bear in 
mind that none of the members of your committee are of a 
specially legal turn of mind, and when we have resorted to 
advice from attorneys we usually have received this reply: 
“We know nothing of the Iumber business ;’’ therefore our 
conclusions are based upon what we understand to be .the 
lumber business and its customs. After the completion of 
the reading of this you may ask any question that you will 
and the reasons for it. I think each and every line you will 
find has a purpose and I would be glad to answer regarding 
these before you arrive at any conclusion as to whether 
these are right or not, and I hope to be able to express an 
opinion regarding them. We used the phrase “Sales Code” 
‘perhaps ae the term “Code of Ethics,’’ because 
ethics has something to do with morals rather than other- 
wise, and we used as a base the “code Napoleon” as it is 
used in law as a direct application to the code of sales and 
it sounds reasonable. 


Mr. Gilchrist then read through the ‘‘sales code’’ sent 
by wire to the AMERICAN LUMBERMAN and published in 
its issue of February 5. An incisive discussion followed 
between, prominently, Messrs. Gilchrist, T. W. Fry, Web- 
ster, Vansant, Rogers, Delaney, Fee and others. Minor 
changes in the original phraseology were made, each 
paragraph being considered separately, and’ on motion 
the code, as previously printed in the AMERICAN LUMBER- 
MAN, was adopted as a whole. 


Appointment of Committees. 


Announcement was then made of the appointment of 
the following committees: 


Costs of manufacture—Frank F. Fee, Little Rock, Ark. ; 
Thomas W. Fry, St. Louis, Mo.; G. O. Worland, Evansville, 
Ind.; W. H. McCormick, Philadelphia, Pa.; W. A. Gilchrist, 
Memphis, 'Tenn.; W. B. Townsend, Townsend, Tenn. 

Gum statistics and grading—C. L. Harrison, Cape Girar- 
deau, Mo.; F. E. Gary, Turrell, Miss.; T. W. Fry, St. Louis, 
Mo.; A. P. Steele, Sardis, Miss.; Frank F. Fee, Little Rock, 
Ark.; A. G. Fritchey, W. B. Morgan and W. H. Preble, 
a, Tenn.; E. A. Lang, Chicago; A. M. Love, Leland, 
Miss. 

Nominations—A. V. 
Isaacson, F’. W. Webster. 


Publicity and Protection for the Code. 
Mr. Gilchrist read the following: 


WHEREAS, The Hardwood Manufacturers’ Association of the 
United States, in annual meeting assembled the third day of 
February, 1910, did adopt the foregoing sales code and the 
inspection rule as the basis by which all transactions for 
the sale of material shall be transacted under; and 

_ WHEREAS, With a view of giving the widest publicity pos- 

sible, of creating a favorable sentiment, and of standardizing 
and unitiig the arrangement and phraseology of pertinent 
matter to be used upon quotation, order, acknowledgment 
and contract forms, to the end that such standardization 
create confidence and establish customers; ana 

WHEREAS, The,copyright laws of the United States give 
stability to acts of this character; and 

WHEREAS, The notice of the consuming and purchasing 
trade should be directed to such valuable acts on the part 
of this association, and advantage should be taken to reach 
them through the medium of the columns of the trade press, 
by conspicuous mention upon all price lists, by placing con- 
cise copies in the hands of salesmen and the insertion 1n all 
correspondence by members, for the period of at least the 
coming six months; therefore, be it 

Resolved, That it is the sense of the Hardwood Manufac- 
turers’ Association of the United States that all members 
should give their active codperation in this movement, and 
adopt so much of these forms as will harmonize with their 
accounting and sales department systems and develop stand- 
ard forms of stationery; be it further 

Resolved, That the secretary of this organization be and is 
hereby instructed to proceed immediately to secure copy- 
rights for the proper protection of these acts, and to cause 
15,000 copies of the code of sales and inspection rules to be 
printed for free distribution to members and other interested 
parties and the press. 


The resolutions were adopted without dissent. 


Insignia of the Association. 


Mr. Gilchrist stated that the matter of letterheads had 
been cared for by previous action, and read the fol- 
lowing: 


In conjunction with the committee on sales code, recom- 
mending the adoption of standard forms and embodying the 
sales code and inspection rules clause, this committee recom- 
mends the adoption by the Hardwood Manufacturers’ Asso- 
ciation of the United States of standard stationary for quo- 
tation, order, acknowledgment, and contract of forms, to be 
known as the Official Forms of Sales Code, for such purposes 
of this association. 

The committee recommends that the secretary be in- 
structed to cause sample copies of this stationery to be 
printed and distributed without cost to members, and so 
much of this matter as can be published be given space in 
the association Bulletin. 

The committee believes in the adoption by members of 
these forms and states that all are deemed advisable for 
proper protection in the conduct of the hardwood forest 
product business. 

Accompanying this report are the forms which we take 
the liberty of submitting and recommend their adoption. 


The form referred to is the newly adopted insignia of 


the association, previously referred to. The report of 
the committee on insignia was adopted. 


Jackson, Cincinnati, Ohio; Leon 


Inspection Rules. 


Mr. Vansant— Gentlemen, this committee has been a very 
important one to the manufacturers in creating rules for 
ourselves and the consumers of our product. We have been 
in consultation with the various committees on these woods 
and with the jobbers and manufacturing consumers as well as 
other people who are interested. Especially I want to 
mention Mr. Wulpi, commissioner of the casket and table 
—e Mr. Bannister, for the vehicle people, and 
others. 


Mr. Vansant here enumerated the various hardwoods 
which had been considered by the association’s executive 
grading commission, detailing the few changes which had 
been made, these in the nature of harmonizing with the 
views of consuming manufacturers, including vehicle and 
furniture manufacturers, car builders and others, which 
interests had accepted the rules as formulated or modi- 
fied as entirely satisfactory to them. A special report 
from the special committee on oak flooring was submit- 
ted. It follows: 


Your committee begs leave to report that in the last year 
the oak flooring manufacturers located in all parts of the 
country have by united effort agreed on a set of grading 
rules governing the inspection of oak flooring. 

These manufacturers, some of whom are members of this 
association, have given this question of grading rules care- 


ful attention from every point, and these rules are now ac-° 


cepted as a standard by manufacturer as well as dealer and 
consumer. 

Your committee recommends, therefore, the adoption of 
said rules, which are as follows: 


For ey Oak Flooring. The grades of oak floor- 
ing shail be known as clear, sappy clear, select, No. 1 
common and s: 

Quarter-Sawed. LEAR shall have one face practically 
free of defects, except % of an inch of bright sap; the 
question of color shall not be considered ; lengths fh this 
go to be 2 to 16 feet, not to exceed 10 percent under 

ee 


Sappy CLeaAR shall have one face pa free of 
defects, but will admit unlimited bright sap. The ques- 
tion of color shall not be considered. Lengths in this 
grade to be 1 to 16 feet. 

Plain Sawed. CLeEAR shall have one face practically 
free of defects, except % of an inch of bright sap; the 
question of color shall not be considered; lengths in 
this grade to be 2 to 16 feet, not to exceed 10 percent 
under 4 feet. 

SELEcT may contain bright —_ and will admit pin- 
worm holes, slight imperfections in dressing, or a small 
tight knot not to exceed 1 to every three feet in length ; 
lengths to be 1 to 16 feet. 

No. 1 Common shall be of such nature as will make 
ot a sound floor without cutting. Lengths, 1 to 

eet. 

Factory may contain every character of defects, but 


Law —Exhaustive Resolutions—The New Officers. 


will lay a serviceable floor with some cutting. Lengths, 

1 to 16 feet. 

Modern perfected methods of manufacturing hard- 
wood flooring produce a larger percentage of shorter 
lengths, but practical use has demonstrated that the 
combined lengths make a floor equally as good as all 
lengths. 

The following manufacturers, representing practically the 
entire industry, your committee is informed, have adopted 
the foregoing rules: 

Thomas korman Co., Detroit, Mich. 

Dwight Lumber Co., Detroit, Mich. 

Nashville Hardwood Flooring Co., Nashville, Tenn. 

Memphis Hardwood Flooring Co., Memphis, ‘Tenn 

M. B. Farrin Lumber Co., Cincinnati, Ohio. 

Farrin-Korn Lumber Co., Cincinnati, Ohio. 

T. Wilce Co., Chicago, lll. 

Rittenhouse & Embree Co., Chicago, II. 

Kentucky Hardwood Flooring Co., Louisville, Ky. 

Bliss-Cook Oak Co., Blissville, Ark. 

Louisiana Long Leaf Lumber Co., Fisher, La. 

Carrier Lumber & Manufacturing Co., Sardis, Miss. 

New Glasgow Planing Mill Co., Glasgow, Ky. 

Salt Lick Lumber Co., Salt Lick, Ky. 

Licking Kiver Lumber Co., Huntington, W. Va. 

American Column & Lumber Co., St. Albans, W. Va. 

Whiting Lumber Co., Philadelphia, Pa. 

Shippen bros., Elligay, Ga. 

Lilly Lumber Co., Hinton, W. Va. 

Linehan Lumber Co., Pittsburg, Pa. 

Any names we have omitted we will be glad to have sec- 
retary insert. 

Your committee deems it wise to call attention to this 
branch of the lumber industry as a “consuming power’ for 
oak’ lumber. The oak flooring manufacturers have during 
recent depression been endeavoring to enlarge upon the uses 
of this product, and your committee is assured of the highest 
appreciation on the part of these flooring manufacturers for 
the consideration and codperation this association will give 
them. Respectfully submitted, 

OAK FLOORING COMMITTEE, 
J. J. Linehan, Chairman. 


Relative to the work, arduous attention and hard labor 
which had been devoted to the grading rules, Mr. Van- 
sant said briefly: 

Before leaving this question I want to thank the various 
committees for the arduous duties they have performed. 
This has been an immense amount of work, and I want to 
thank you for not requiring me to read these reports on the 
tioor. You will find that these agreements, these considera- 
tions, constitute the most important thing that ever oc- 
curred in the history of the organization, and I feel that you 
are satisfied that ail subjects have been represented by our 
ablest men. I also desire to express the thanks of this 
association and of this committee to those consumers and 
railroad men who attended our meetings and conferred 
with us. 

The last suggestion was put into the form of a motion 
and adopted. 

The rules for grading of the Hardwood Manufac- 
turers’ Association of the United States as modified at 
this meeting will be published and disseminated from 
the office of the secretary at an early date. 


Mr. Delaney—The committee on standard weights wants 
to add the weights on cottonwood. 

We, your committee on standard weights of hardwood 
lumber, after thoroughly considering the matter, have no 
change to make in weights as published by the association 
on the pink folder dated September 30, 19U9, sent out from 
the oflice of your secretary, but recommend that the follow- 
ing weights covering items of cottonwood lumber be adopted 
by this association : 

COTTONWOOD. 





Pounds 
I NE i ines 60s 2s bees eee ew ene ka weed 850 
OS re ree rire er re ren er 1,000 
a I rere sr tones eee 0030650068, See 
rare re rrr re yy rrr ee - 1,500 


W. E. DELANEY. 
Corporation Tax Law. 
Upon the question of the federal corporation tax law 
the following was read and adopted: 


WHEREAS, We, your committee, are of the opinion that 
the constitutionality of the corporation tax is a doubtful 
— upon which eminent constitutional lawyers differ, 
an 

WHEREAS, The penalty for noncompliance with the terms 
of the law are so drastic, now, therefore, 

We recommend: 1. That those affected by the law com- 
ply with the terms thereof as to making report on or before 
March 1, 1910, but that the report be accompanied by a 
protest in writing as per form hereto attached, marked 
“Exhibit A,” to this report. 

2. That the executive board of this association take such 
steps as may be necessary to have the question of the con- 
stitutionality of the law settled by the Supreme Court as 
soon as possible, they to act in accord with the National 
Lumber Manufacturers’ Association. 

3. That if the question be not determined by the time 
the payment of the tax is due payment be made, such pay- 
ment to be accompanied by protest, as per form hereto at- 
tached, marked “Exhibit B.” 

GEORGE W. LUEHRMANN, 
A. G. FRITCHEY, 
T. J. MOFFETT. 
ae 
FORM OF PROTEST TO ACCOMPANY REPORT OF ANNUAL 
NET INCOME. 


Bixé ccs tckdaens ssa ceskgundenbeas ‘ 
Collector of Internal Revenue, 
SOE Aare 


The undersigned submits herewith the report called 
for by you under section 38 of an act of Congress 
passed and approved August 5, 1909, entitled “An Act 
to Provide Revenue, Equalize Duties and Encourage 
Industries in the United States, and for other pur- 
poses,” and under the rules and regulations of the® 
commissioner of internal revenue, UNDER PROTEST, 
however, for the reason that said section 38 violates 
the constitution of the United States and is void, i. e., 

First. Because the said section 38 exceeds any 
power vested in Congress by the constitution of the 
United States to enact such a law. And the under- 
signed protests against this report being made public 
under said section 38, or otherwise, by you or any 
officer of the United States government, or that it be 
allowed to be inspected by any person or persons 
other than government officials. 

Second. Because said section 38 violates paragraph 
1, section 8, article I, paragraphs 3, 4 and 5, and 
each of them of section 9, article I, the fifth amend- 
ment, the fourteenth amendment, and other provisions 
of the constitution of the United States and amend- 
ments thereto. 


ae 





he 
ed 


3eC- 


his 
for 
‘ing 
ISes 
lest 
for 
give 


1. 


bor 


‘an- 


ious 
ned. 
t to 
the 
era- 
oc- 
you 
our 
this 
and 
rred 


tion 


fae- 
1 at 
‘rom 


ants 


wood 
e no 


»pted 


unds. 
850 
1,000 
1,200 
1,500 
EY. 


- law 


that 
ibtful 
liffer, 


terms 


com- 
yefore 

by a 
arked 


- such 
2 con- 
irt as 
tional 


- time 
1 pay- 
to at- 


NN, 


led 


FEBRUARY 12, 1910. 


AMERICAN LUMBERMAN 


61 





Third. Because the requirements of the commis- 
sioner of internal revenue specified in bis rules and 
regulations are in excess of any authority conferred 
upon him by law, and are void. 
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FORM OF PROTEST TO ACCOMPANY PAYMENT OF TAX. 

| RR IR Rr ee ee Bae ee ney aera es m 
Collector of Internal Revenue, 
er District of .....<% 

The undersigned herewith hands you the sum of 

ere in payment of tax imposed upon it, as 


determined by the commissioner of internal revenue 
under section 38 of an act of Congress passed and 
approved August 5, 1909, entitled “An Act to Pro- 
vide Revenue, Equalize Duties and Encourage Indus- 
tries in the United States, and for other purposes,” 
under protest, however, and hereby notifies you that 
it will seek to recover said amount of said tax from 
you for the reasun that said section 38 violates the 
constitution of the United States and is void, i. e., 

First. Because said section 38 exceeds any power 
vested in Congress by the constitution of the United 
States to enact such a law. 

Second. Because said section 38 violates para- 
graph 1, section 8, article I, paragraphs 3, 4 and 5 
and each of them of section 9, article I, the fifth 
amendment, the fourteenth amendment, and other 
provisions of the constitution of the United States 
and amendments theretc. 

Third. Because siid tax as imposed is contrary to 
law. 


Dated... cccsccesccess occ c 20R0. 
Constitutional Changes. 
Secretary Doster read the following report of the 
committee on change of constitution: 


We, your committee appointed to consider the subject of 
changes in our present constitution, desire to recommend the 
following changes: 

1. That article VI, second paragraph, be changed to read 
as below, the first paragraph remaining as at present. 

Class D and E membership may have privileges of 
stock reports and other mail matter sent out from the 
secretary’s office, and of the inspection service, accord- 
ing to the rules and regulations of the bureau of grades, 
but no voice on the floor, but may have the privilege of 
being appointed on the committees covering the different 
subjects which they represent in their line of trade. 

2. ‘That article XII be changed to read as follows: 

There shall be an annual meeting for the election of 
officers and the transaction of other business in January 
or February of each year, 

the balance of the paragraph to read as at present. 

And that the second paragraph of said article XII be 
changed to read as follows: 

A semiannual meeting for the transaction of general 
business may be held in July or August of each year, 

the balance of this paragraph to read as at present. 
OWEN MOFFETT, 
J. R. McILWAINE, 
J. K. WILLIAMS. 
Resolutions. 


A. W. Shands read the following resolutions, each 
section of which was adopted unanimously, the resolu- 
tions with respect to the memories of the late Forman 8. 
\lendrickson and James E. Defebaugh being adopted by 
u rising vote. 


Formal Report of Committee on Resolutions. 


Your committee on resolutions begs leave to report that 
is first duty is to attempt expression of the appreciation 
elt by every member of the Hardwood Manufacturers’ As- 
ociation of the United States, whose good fortune has per- 
mitted him to attend the eighth annual meeting, for the 
plendid and gracious hospitality extended by their hosts of 
incinnati, embracing the members of the Cincinnati Lum- 
vrmen’s Club and men engaged in allied lines of business 
' Cincinnati. Our hosts have set a new record and have 

ide the present meeting of the association an epoch marker 

: lumber association history. Your committee has not found 

easy to express in words fitting for the occasion a just 
pesesenene of the many courtesies and haspitalities ex- 

naed, 

Your committee further express the thanks of the asso- 
ation for the faithful and efficient services rendered during 
ve past year by the officers of the association and all mem- 

s of standing committees. Through the efforts of these 

n the work of the association during the last year has 
en carried on with a notable progress and success result- 
-< in this meeting, which is by far the most successful and 
uportant ever held in the hardwood lumber industry. Your 
mmittee feels that the services of these officers of the 
sociation deserve the grateful appreciation of every man 

the trade. 

Your committee expresses also its appreciation of the 

endid accommodation and uniform courtesy extended the 
embers of the association by the management of the Sinton 

tel; none has been turned away, all who have come are 
iolly pleased. 

Your committee will not close its report without con- 
atulating the association and the country generally on the 
cat improvement that has come in business and the mag- 

icent prospects for prosperity that now confront us. In 

judgment of your committee, the country is on the eve 

«a period of unparalleled prosperity, in which the lumber 
ade is sure to share in the fullest measure. 


Special Resolutions. 


WHEREAS, The members of the Hardwood Manufacturers’ 

sociation of the United States, on the occasion of their 
“Sent convention in Cincfnnati, on the first evening, through 
‘¢ courtesy of the eloquent and energetic editor of the 
ardwood Record, enjoyed a novel and illuminating treat in 

' delightful address on mountain lumbering, illustrated by 
ictures of notable characters of the district talked about 
‘und by motion pictures portraying every detail of mountain 
umbering, all of which was instructive and entertaining in 
e extreme ; therefore, be it 

Resolved, 'That we hereby tender our thanks to H. H. Gib- 
on for this, one of the most enjoyable and pleasant features 
| the present convention ; and be it further 

Resolved, That the thanks of the entire association be 
nd are hereby tendered to H. H. Gibson for the excellent 
~crvices rendered by him in the daily publication of the 
ardwood Record, which has been of great service to all of 
ie members, both in furnishing them with copies of the 
xcellent papers read and in the complete roster of members 
‘ attendance, with the numbers of their registrations. 


Special Resolutions. 

W HEREAS, We have been very highly entertained and in- 
structed by the papers read by Messrs. F. B. Masters, O. B. 
Sannister, Frank I’. Fee and William L. Hall; and 

WHEREAS, Each of the papers evidenced very careful 
onsideration, painstaking care and thorough mastery of the 
Subjects discussed ; and 

WHEREAS, We feel that we have each been greatly bene- 
‘ited by the able discussion by the gentlemen above named ; 
therefore, be it 

Resolved, That this association do now tender their 
thanks for these papers, which make such a valuable addition 
'o the archives of the association. 


WHEREAS, We are all sensible of the great work being 


done for the lumber interests of the United States by the 
various lumber journals, and recognize how indispensable 
they have become to us in the successful management of our 
business, as a medium of an exchange of ideas and as a 
vehicle for bringing to us of valuable information needed for 
the proper handling of the lumber business ; therefore, be it 


Resolved, That we do hereby indorse the work being done 
by them and recommend the cordial support of these jour- 
nals by every member of this association. 


WHEREAS, The dispensation of a mysterious Providence 
has removed from the scenes of earth’s activities our friend 
and associate, Forman §S. Hendrickson, of Chicago, a man 
who exemplified in all the relations of life his Christian 
faith; who was not only a worthy and able business man 
but, in all the words imply, a Christian gentleman; there- 
fore be it 

Resolved, By the Hardwood Manufacturers’ Association 
of the United States, in convention assembled, this 3d day 
of February, 1910, that, deploring our loss, recognizing his 
high qualities as exemplified in all his business relations, 
and in his kindliness toward all, we order spread upon the 
minutes of this association this, our resolution of esteem 
and regret, together with the eulogy pronounced upon him 
on the floor of this convention, and instruct the secretary to 
send copies of these resolutions and -of the eulogy to his 
bereaved family as the assurance of our heartfelt sympathy. 


WHEREAS, In the death of James E. Defebaugh, late 
editor of the AMERICAN LUMBERMAN, the lumber trade of 
America has sustained a great loss, and the hardwood manu- 
facturing industry particularly has suffered an irreparable 
loss; now, therefore, be it 

Resolved, That it is fitting that this association, with 
which Mr. Defebaugh was associated more closely perhaps 
than with other branches of the trade, should give expression 
to its appreciation of his high character, great ability and 
distinguished services in behalf of the hardwood trade, and 
should express also its deep sense of loss in his death. It 
is not too much to say that Mr. Defebaugh was the most 
notable and prominent tigure in the lumber trade of America, 
a man whose acquaintance with the individual representa- 
tives of all branches of the lumber trade extended from one 
side of the country to the other, and reached to the farther 
points of the earth to which American forest products are 
sent. The members of this association have recognized m 
Mr. Defebaugh a man of indefatigable industry. In building 
up its interests this association was especially dear to his 
heart. He was interested in it from its very inception and 
to the day of his death spared no effort to contribute to its 
upbuilding and success. He was a man of extraordinary 
ability, not only as an editor, not only as a great journalist 
and a literary man, but as a business man singularly fitted 
to grasp at a moment all the details and ramifications of 
the most complex business problems. His judgment in busi- 
ness was almost infallible; his estimate of men was singu- 
larly true. Added to these high qualities he was a sincere 
friend, a man of upright character, a man of Christian 
ideals. His home life was beautiful and his character as a 
private citizen above reproach. His death is most keenly 
telt by those who knew him best. 

Resolved, Further, that these resolutions be spread upon 
the minutes of this eighth annual meeting of the Hardwood 
Manufacturers’ Association of the United States as a per- 
manent memorial, suitably engrossed copies to be sent to 
Mr. Defebaugh’s family. 


The resolutions were signed by A. W. Shands and 
Thomas W. Fry, the committee on resolutions. 

W. P. Shippen paid a high tribute to the character 
and ability of the late editor of the AMERICAN LUMBER- 
MAN and suggested the appointment of a committee of 
three to solicit subscriptions ‘‘for a lasting memorial 
to be erected to his memory.’’ This was put into the 
form of a motion, was seconded by Mr. Vansant and 
was unanimously adopted. 


Site of the Next Annual. 


Secretary Doster produced letters written by Governor 
Hadley, of Missouri, by the mayor and various business 
organizations of St. Louis, Mo., urging that the annual 
of 1912 of the association be held in that city. He 
stated further: ‘‘I understand that there is a gentleman 
here from St. Louis, secretary and manager of the Con- 
vention League. He may be in the hall.’’ 

This brought forward T. L. Cannon, of St. Louis, who 
on being introduced said: 


Mr. Presid2ut and gentlemen of the convention, you have 
seen the documents sent here by leading business interests 
of St. Louls. It is useless to go into a discussion. We will 
simply entertain you as you wish to be entertained if you 
will go there. The city is equipped; it is ready. A local 
committee of your members will codperate with a committee 
of its organizations, and what you gentlemen wish done in 
the way of entertainment we will furnish if you will meet 
there next year. I thank you. 

Mr. Vansant—I move that we thank the representative of 
St. Louis and refer the communications to the executive 
board, which fixes the time and place. 


The motion was adopted. 


Officers for the New Year. 
The committee on nominations offered the following: 


Your nominating committee, consisting of A. V. Jackson, 
chairman, F. W. Webster and Leon Isaacsen, recommend for 
nomination officers for the ensuing year, to be voted for at 
this meeting, the same as you now have, with the exception 
of the substitution of A. B. Ransom, of Nashville, Tenn., on 
the executive board, to take the place of John B. Ransom, 
deceased, and also to add to the executive board the name of 
W. E. DeLaney, of the Kentucky Lumber Company, with 
offices at Cincinnati, Ohio, which will make the list of 
otticers to be voted for as follows: 

President—R. M. Carrier. 

First vice president—Frank F. Fee. 

Second vice president—W. B. Townsend. 

Treasurer—C. M. Crawford. 

Balance of the executive board to be: 

W. <A. Gilchrist, Memphis, Clinton Crane, Cincinnati, 

Tenn. Ohio. 

H. Himmelberger, More- J. W. Oakford, Scranton, Pa. 
\ A. B. Ransom, Nashville, Tenn. 
; Lamb, Minneapolis, W. M. Ritter, Columbus, Ohio. 

Minn. R. H. Vansant, Ashland, Ky. 
John W. Love, Nashville, William Wilms, Chicago, III. 

Tenn. W. E. DeLaney, Cincinnati, 
G. E. W. Luebrmann, St. io. 

Louis, Mo. 

A. V. JaAcKSON, Chairman ; 
F. W. WEBSTER. 
LEON ISAACSEN. 


On motion Secretary Doster cast the ballot and de- 
clared the nominees named above duly and unanimously 
elected. 

President Carrier—Gentlemen, I thank you very much for 


the honor conferred _ me and I assure you that during 
the ensuing year I will endeavor to do as in the past; that 


is, my best, and if the association does what it is endeavor- 
ing to do on inspection matters and others the little I do 


I will feel many times repaid for. Gentlemen, I thank you 
very much for the honor conferred upon me. LApplanes.} 

Mr. Vansant moved that the present vice presidents 
be reélected, any changes desired by the different states 
to be handed to the secretary. The motion was adopted. 

At 2:55 p. m. the eighth annual convention of the 
association adjourned finally. 

Following the adjournment the executive board met 
and besides transacting routine business reappointed 
Lewis Doster secretary of the association. 


CANADIANS IN CONFERENCE. 


One Hundred Lumbermen Discuss Live Issues and 
Eelect New Officers—A Notably Successful 
Banquet—Legislation for Conservation. 








OTTAWA, ONT., Feb, 2.—The Canadian Lumbermen’s 
Association held its annual gathering in this city yester- 
day afternoon and received reports of the trade through- 
out the country. It was announced, however, that there 
was no discussion on rates for the coming season; the 
pending case before the railway commission touching 
freight rates on timber will be the subject of a further 
conference with the traffic officers of the board this 
month. ‘The question of payment for stakes supplied to 
hold lumber on flat cars will also be taken to the board. 
The following were elected directors: 

G. C. Edwards, W. H. Rowley, Ottawa; J. B. Miller, To- 
ronto; J. C. Browne, H. K. Egan, Ottawa; J. S. -Gillies, 
Braeside; J. J. McFadden, Renfrew; D. J. Turner, W. C. 
Laidlaw, W. A. Firstbrook, Toronto; George Gordon, M. P., 
Cache Bay; D. H. McLennan, Alex McLaurin, Montreal; W. 
Power, Quebec; John Hendry, Vancouver; O. Lachmund, Ar- 
row Head, B. C.; A. D. McRae, Fraser Mills, B. C.; W 
MeNeil, Vancouver; D. C. Cameron, Winnipeg; W. Cowan, 
Prince Albert. 

The directors subsequently elected officers as follows: 

President—J. B. Miller, Toronto. 

Vice presidents—J. Hendry, Vancouver; D. C. Cameron, 
Winnipeg; Alex McLaurin, Montreal; J. C. Browne, Ottawa. 

Permanent secretary—Frank Hawkins, Ottawa. 

The second annual banquet took place in the evening 
at the Russell house, Gordon C. Edwards presiding. Let- 
ters of regret were read from Sir Wilfred Laurier, R. L. 
Borden, M. P., Hon. Frank Cochrane, Hon. John G. 
Foster, United States consul general; Hon. Jules Allard, 
Mayor Hopewell and others. A telegram was received 
from W. J. Bell, Sudbury, one of the prominent members 
of the association, who was injured in the recent railway 
disaster at Webbwood. Mr. Bell wired: ‘‘Many thanks 
for sympathetic message. Sorry to have missed annual 
banquet. Am recovering satisfactorily. Some old lum- 
berjacks are hard to kill.’’ 

Over one hundred members were present, the banquet 
being the most successful yet held by the lumbermen. 
There was no toast list, the only other speakers besides 
Mr. Sifton being E. Southworth, Toronto, of the Can- 
adian Forestry Association, and A. McNeill, prominent 
lumberman of Vancouver, B. C. 

In his address Mr. Southworth pointed out the neces- 
sity of the provinces getting together and enacting legis- 
lation that would give a satisfactory solution to the 
preservation of the forests. Mr. McNeill followed in 
humorous vein, interspersed with some serious promises 
of lavish entertainment should any of the members visit 
Vancouver to attend the annual meeting of the Canadian 
Manufacturers’ Association next September. 

The speech of the evening was delivered by Hon. Clif- 
ford Sifton, chairman of the commission on conserva- 
tion, on the conservation of natural resources, dwelling 
first on the importance of Canada’s agricultural lands, 
then taking up the question of water powers and lastly 
touching on the conservation of the forests—‘‘the great- 
est national resource it possesses,’’ said Mr. Sifton, 
‘fand the land is the resource most capable of 
being developed.’’ In this connection he was strongly 
against the settling of lands unfit for agricultural pur- 
poses by the provinces, or the granting of them to set- 
tlers. The district in Ontario between Sudbury and 
Winnipeg was instanced, the speaker saying that it was 
not fit for farm purposes, and should only be used for 
growing timber. 7 

Speaking of our timber resources, Mr. Sifton quoted 
figures to show that at present there was standing in 
Canada about 500,000,000,000 feet of timber, only enough 
to supply the United States for seven years, when its 
present estimated thirty years’ supply will run out. The 
government would have to deal seriously with matters in 
this connection ere long, and when that time came he 
hoped the lumbermen would heartily codperate in efforts 
to obtain legislation along lines that would meet every 
interest in the best possible manner. 

A vote of appreciation to Gordon C. Edwards for his 
services as president of the association during the last 
year carried. During the evening Cecil Bethune and Mr. 
Bowlby, of the Canadian Lumberman, entertained with 
songs. 





CEMENT SHOW. 

Concrete is displacing the barrel as a protection for 
springs on the farm. It never rots, it protects the spring 
and keeps the water free from surface impurities. 

A young farmer recently invented an ingenious device 
for making concrete water barrels. He tdéok two wooden 
barrels of different sizes, knocked the heads out of both, 
put the smaller inside the larger, and filled the space 
between them with concrete, and a concrete barrel was 
the result. 

This would be a good thing to show at the Chicago 
Cement Show, which is to be given in the Coliseum, 
February 18-26, 1910, for if it could be put before truck 
gardeners and others using small stationary water sup- 
plies it would probably assist them materially. 
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SOUTHWESTERN RETAILERS IN ACTION. . 





The American Lumberman’s Special Artist Sketches Prominent Dealers 
in Characteristic Poses at Annual Convention—Ethics, Code, Odd 
Lengths, Insurance and Trade Press Subjects of Resolution. 





The proceedings of the twenty-second annual conven- 
tion of the Southwestern Lumbermen’s Association in 
Kansas City, January 25, 26 and 27, appeared in last 
week’s edition of the AMERICAN LUMBERMAN. The vari- 
ous reports and addresses were given with the exception 
of those of the committees on necrology, constitution and 
bylaws and on resolutions. 

As a result of the efforts of a special artist in attend- 
ance at the convention the AMERICAN LUMBERMAN is able 
to reproduce herewith the likeness of a number of dele- 
gates and ofticers of the convention, showing them in 
characteristic attitudes in performing their part in the 
proceedings of the convention. Reports of the com- 
mittees follow: 


Constitution and Bylaws. 


Mr. Rogers, chairman, reported for the constitution 
and bylaws committee as follows: 


We recommend that article five (5) of constitution and 
bylaws be changed to read as follows: 

Art. 5, See. 1. The affairs of this association shall be 
managed by a board of seventeen (17) directors, of which 
the president, two vice presidents and treasurer shall be 
exoflicio members. 

Section 2. ‘The president, vice president and treasurer 
shall be elected annually, the remaining members of the 
directors shall be chosen, five (5) from Missouri (one of 
whom shall be a resident of Kansas City), five (5) from 
Kansas, two (2) from Oklahoma and one (1) from Arkan- 
sas. ‘The election of all directors shall be for a term of 
two (2) years. All officers (except the secretary, who shall 
be elected annually by the board of directors) shall be chosen 
by members of the association by ballot. Each membership 
shall have one vote and a majority of all the votes cast shall 
be necessary to a choice. 

F. H. Rogers, Chairman. ft 

J. W. METZ. ALFRED BLAKER. 

L. R. PUTNAM. GEORGE KEIFFER. 
Necrology. 

Since last we met in annual session the grim reaper has 
entered our midst and removed from among us one of the 
greatest men in the lumber world. 

When we record the death of J. E. Defebaugh it is with 
a feeling of distinct and profound loss to the lumber pro- 
fession, for he was a man who, as owner and editor of one 


of the largest and greatest trade journals (the AMERICAN! 


LUMBERMAN) in the world, had worked untiringly and with 
devotion seldom if ever equaled for the advancement of the 
lumber and forestry interests, both as it affects the retail 
and wholesale dealers. He was a man of tact, with genuine 
interest in everything that affected the lumber world, and 
whose success in his chosen profession is acknowledged by 
all present, and thousands of others, in different walks of 
life. The memory of his labors in behalf of the many 
reforms and his instrumentality in bringing about desirable 
changes in the lumber industry, will live in the minds and 
hearts of all our members so long as we all shall live, and 
the fruits of his labors will be felt for all time to come. 
George C. May is another unique character in the lumber 
world who has passed to his reward, and 
whose demise is looked upon with a feeling of 
much loss by the members of this association 
and especially by those Kansas lumbermen 
who have telt the touch of his pacific 
hands in ironing out difficulties, which 
he, with his tact and diplomacy, so suc- 





NELS DARLING, 
Oklahoma City, Okla. 










cessfully accomplished. His success in a material way was 
remarkable, and his labors of love among the members of 
this association have been greatly appreciated, and he is, 
and will be, greatly missed, not only by the people of his 
immediate locality but by hosts of fellow workers in Kansas, 
Oklahoma and Missouri. 

Others of our members have gone to their last reward 
and they have done their work faithfully and well. It is 
with much regret that we record each year the passing of 
some of our number, but it is the way of life, and we must 
submit to the will of the allwise Creator. 

To our honored director, Amos Parkinson, and his wife 
the sympathy of the association is extended in the recent 
bereavement of their son Paul, who was just entering man’s 
estate and who seemed destined to many years of usefulness, 
had he lived. 

With a feeling of gratefulness to God for preserving as 
many of us as He did during the last year, and trusting 
that the record of loss for 1910 will be even smaller, we 
commend ourselves into His keeping for another year. 

CHARLES P. IvEs. 
ROBERT MOORE. 

H. N. RENFROW. 
A. H. SHOWALTER. 
JOHN ATWELL. 


Report of Committee on Resolutions. 


We congratulate the association on the fact that we are 
meeting at a time of unexamyled prosperity of our country 
in all its various departments. Also that the affairs of our 
association are in so satisfactory a condition and that it 
has been of so great benefit and advantage to its members, 
and that business affairs have been so generally satisfactory 
during the last year. 

Code of Ethics. 


We reaffirm our adherence to the principles contained in 
the code of ethics and commend the object for which the 
American Lumber Trades Congress was created, and your 
committee would further recommend that the incoming pres- 
ident appoint a committee of two or three members with 
power to act who shall represent this association at the 
next meeting of the congress. 


Odd Lengths. 

WHEREAS, The manufacturers of the National Lumber 
Manufacturers’ Association, at the meeting of that organi- 
zation held in Seattle in July, last, and other associations 
of manufacturers affiliated with the National at their meet- 
ings held since then, in their desire to codperate in the 
general movement for conservation, have announced their 
belief that the cause of conservation will be served by the 
manufacture and sale of odd lengths in flooring, ceiling, 
drop siding and finish; and 

WHEREAS, Some mills have already inaugurated this move- 
ment and are attempting to require buyers to take 20 per- 
cent of odd lengths in the items named; and 


WHEREAS, We believe that any gain at the producing end 
would, owing to established architectural customs not within 
our control, be immediately lost, and in addition thereto the 
freight and extra expense of handling at point of ultimate 
consumption; and 

WHEREAS, We are convinced that socalled conservation 
which does not spell economy to all concerned, but which 
actually entails a loss to the consumer far in excess of the 
initial saving to the producer, is not the sort 
xf conservation the public desires; be it there- 
fore 

Resolved, That we, the members of. the 
Southwestern Lumbermen’s Association, retail 
dealers and distributors of lumber to the 
consumer, do emphatically protest against the 
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shipping of odd lengths tn the items under consideration 
without the consent of the buyer and in violation of the 
code of ethics. If the interests of the manufacturer will 
be served by the trimming of some varieties of lumber to 
odd lengths and occasion arises where we can make advan- 
tageous use of them, we will do so, but we must insist that 
they shall not be forced upon us without our consent. 
Inspected Shingles. 

WuHeEREAS, There is among the manufac 
turers of red cedar shingles a growing dis- 
position to grade the product of their mills 
in closer conformity to the established 
standards; and 

Wuerepas, This disposition is taking 
shape in the form of socalled grading asso- 
ciations and inspection bureaus; be it there- 
fore 

Resolved, 'That we commend such move- 
ments as steps in the right direction, and 
we shall give preference to such brands of 
shingles as shall show uniformity in grade 
and manufacture. 

While indorsing the national -conserva- 
tion policies in general, we urge that the 
subjects of forestry and conservation are of 
such paramount importance that the bureau 
should be raised to the dignity of a sepa- 
rate department of the government, devoted 
en irely to the special interests. 

We recommend to the several states within the jurisdic- 
{ion of our association the establishing and maintaining 
of forestry departments for the conservation of timber lands 
ind the promotion of tree planting. We also commend the 
plan of informal state forestry associations, such as is pro- 
posed in the state of Missouri, to aid in the advancement 
of forestry interests. 

We also strongly recommend that all forests and lands set 
apart for forest purposes and tree planting be relieved from 
ocal, state and national taxation. 
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Insurance. 

WHerEAS, There is now pending before Congress House 
ill No. 13,862, which bill is designed to amend the insur- 
nee laws applicable to the District of Columbia; and 

WHEREAS, Said bill in its present form is liable to jeop- 
rdize the rights of private citizens, copartnerships, corpo- 
itions and associations to indemnify each other by way of 






; rivate contract; and 
WHEREAS, If said bill in its present form should become a 
w there is grave danger that the same might be used as 
\\)\ precedent in state legislation; now therefore be it 
\ Resolved, That this association authorize its board of 
) rectors to take such steps as said board deems proper to 


emorialize Congress to the end that said bill be amended 





Y-p = 


BE. M. 


4 


4 





CITY, MO., JANUARY 25, 26 AND 27, 1910. 


after their 


for same, i 





Q 
W. D. FRANTZ, J. H. FORESMAN, 
Enid, Okla. Kansas City, Mo. 


ADAMS, 
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also of kee 
conditions 


tions who seek to provide indemnity among themselves 
from loss by fire or other casualty, by exchange of pri 
vate contract for protection only and not for profit. 


The Press. Thanks to Officials. 
Resolved, Virst, that we thank the local press for their We especially commend the work of our secretary, Harry 
reperts of this meeting. ; A. Gorsuch, during the last year and during all the years 
Resolved, Second, that we again express our everlasting in which he has served this association; and we, in this 


obligations to all the old established trade journals for the connection, 
full-reports of this and all our meetings and the ever new who have 
store of knowledge and information which we gather from 
their columns; and we urge our membership to continue 
their support of these mediums of communication between 
all branches of the lumber trade; and we further commend 
to the members of this association that special champion of 
the retailers’ cause, the Scout, which we believe is filling a 
long felt want, in that it furnishes us a class of information 
not otherwise to be obtained, and to this end we urge you 
to continue your support and subscriptions. 
Good Roads. 

Recognizing the great benefits derived from the good roads 
movement and realizing the necessity of better state organi- 
zation and control, therefore be it 

Resolved, That we hereby indorse the movement in all the 
states and in th2 nation looking to the improvement of our 


gentlemen 
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DELEGATES AND GUESTS IN ATTENDANCE AT 22ND ANNUAL CONVENTION OF THE SOUTHWESTERN LUMEBERMEN’S ASSOCIATION, KANSAS 


members fail to pay promptly; and 

WHEREAS, 
courtesy, thereby imposing upon this association, evidently 
with the intention of securing its benefits without paying 
ignoring repeated notices regarding dues sent them 





by the secretary ; 
Resolved, 





in their respective communities. 


so ably directed and counseled him in all the 
work of the association. 
who have addressed this convention and who 
have, by their instructive and entertaining papers, 
this one of the most profitable of all the many 
conventions held by this association. : 


friends, the representatives of the lumber trade 
advocacy of our association, and we are more than giad to 
thank the management of the Century theater for courtesy 
We congratulate them upon the design and thank this com- 


pany for this attractive and appreciated token of 
for this association. 




















































dues become due, as, often through oversight, 


Some dealers take undue advantage of this 


That we consider such practice as unworthy of 


a ceater engaged in so prominent and re 
sponsible calling as that of lumberman. 
Vverreas, The prompt payment of the 


annual dues on first notice is desirable and 
wil save postage and time used in mailing 
followup statements and letters, we urge 
all members to be prompt in the payment 
of dues. 

WuHeEkrEAS, All requests for information 
sent out by the secretary of the association 
are solely in the interest and for the benefit 
of the members themselves; and 

WuereaAs, The gathering of statistics 
showing just what proportion of the lumber 
and building material trade is going in 
various channels is of vital importance; 

_Resolved, That all members should recog 
nize the importance of not only responding 
promptly to all requests for information 
emanating from the office of the secretary, but 
ying him fully informed at all times as to trade 


desire to thank all of the officers and directors 
We are especially indebted to the 
made 
excellent 
are grateful for their consistent support and 
with us upon this occasion. We also wish to 


We are again indebted to the Ash Grove Lime 
Company for the handsome convention badge. 


regard 





SUCH, 
Mo. 




































































































































pubiie highways. fap : Cc. E. 
Association Etiquette. 

WuHerpas, It is customary, as a matter of courtesy, to 

carry dealers as members for a reasonable length of time 


s follows: 

Provided, however, that no provision of this section 
shall be construed as extending to mutual fire insur- 
ance companies, nor to private citizens, firms, corpora- 


MATTHEWS, Webb City, Mo., 
Ik. M. ADAMS, Mound City, Kan 
Howarp E. Case, Wichita, Kan 
W. M. Jouns, Sedalia, Mo. 

M. R. Harris, Ottawa, Kan 
KENNETH Hupson, Ardmore, Okla 
IH. D. SKINNER, Braymer, Mo 


Chairman. 
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o CHICAGO. — 
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E. V. Folsom, assistant sales manager of the Lutcher 
& Moore Lumber Company, Orange, Tex., was on hand, 
alert and enthusiastic, to greet old customers and friends. 
The impression obtained that anyone desiring to place 
an order for the product of his concern would not have 
sought vainly an audience with Mr. Folsom. 


The National Lumber & Box Company, Hoquiam, 
Wash., was ably represented by its district. sales agent, 
Wilber Martin, Beatrice, Neb., who in conversation with 
delegates and visitors, occasionally had something to say 
about Pacifie coast products. ; 


q 
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CHICAGO SASH AND DOOR HOUSE EXHIBITS. 


One of the interesting exhibits at the annual meeting 
of the Southwestern Lumbermen’s Association, January 
25-27, was that of the Foster-Munger Company, manu 
facturer of sash and doors, of Chicago. This concern 
exhibited designs for front doors, glazed with double 
strength, cut and bevel plate glass and a line of veneer 
oak doors; also an assortment of fir, redweod and 
spruce panel] doors and a number of designs in oak and 
yellow pine stairway, all of the high quality character 
istic of the Foster-Munger output. Many of those who 
attended the convention were particularly interested in 
the showing of redwood millwork and fir doors and it 
is believed that the exhibit aroused considérable in- 
terest in these woods among dealers who have hereto- 
fore not handled them. The Foster-Munger Company 
was represented by H. B. Munger, H. C. Walker, B. M. 
Jones and H. F. Wothe. The booth was one of the 
EXHIBIT: OF THE FOSTER-MUNGER LUMBER COMPANY AT THE SOUTHWESTERN LUMBERMEN's — Pusiest at the convention and the results were very 


satisfac J 
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BIG MANUFACTURING PLANT OF WEED LUMBER COMPANY, WEED, CAT. 


GREAT CALIFORNIA PLANT. 


Plant That Makes 200,000 Feet of Lumber Daily 
and Transforms It All Into Manufactured 
Products—Unique Pacific Coast Mill. 


Strange as it may seem, the big plant of the Weed 
Lumber Company at Weed, Cal., in the midst of the great 
pine forests among the foothills of the Siskiyou moun- 
tains, manufactures over 200,000 feet of lumber every 
ten hours, yet it does not sell any lumber. A sawmill 
concern that does not sell lumber is somewhat of a curi- 
osity, yet such is the Weed Lumber Company. 

Practically the entire output of the saw mill is cut up 
in the company’s sash, door and box factories and goes 
out a finished product. The company’s old saw mill is 
equipped with a circular head saw and a pony band for 
cutting up cants. The new mill adjoining 1s equipped 
with a Stearns band head saw and a Giddings & Lewis 
horizontal roller resaw. d 

The sash, door and box factories are under one roof, 
the building being 232 by 300 feet in size. There are 
three warehouses, one 90x200 and two other warehouses, 
74x200 feet. The factory is electrically driven entirely 
and dowel doors are made, the average output of the 
factory being 1,250 doors and 1,000 windows a day. The 
record one day’s output of the factory, however, was 
1,855 doors. 

About 165,000 feet of lumber a day passes through the 
factory, which is made into moldings, siding, sash, box 
shooks ete. The factory runs the year around, the box 
department night and day, but the door department days 
only, except occasionally it is operated an extra quarter 
to get out a rush order. Two grades of doors are made, 
A and B, and they are shipped all over the country. The 
only difference between the two grades is that the lower 
grade permits a slight sap stain or pitch defect. 

The officers of the Weed Lumber Company are George 
X. Wendling, president; C. M. Cross, vice-president; H. 
Nathan, secretary and treasurer, and C. E. Evans, super- 
intendent of the plant at Weed. All except Mr. Evans 
reside in San Francisco. Weed is 350 miles north of 
San Francisco, on the main line of the Southern Pacific, 
between San Francisco and Portland. 

Several years ago those interested in the Weed Lumber 
Company began the construction of a logging railroad 
in a northeasterly direction by the name of the Cali- 
fornia & Northeastern. This railroad was built out 
twenty-two miles and afterward sold to the Southern 
Pacific, which extended it ninety miles to Klamath Falls 
and is at work extending the line north with the intention 
of reaching the main line at Eugene, Ore. This new 
line will be used in the future as the main line to avoid 
the cireuitous route through the Siskiyou mountains. 
Adjacent to this railroad stands the Weed Lumber Com- 
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RUSSEL WHEEL & FOUNDRY COMPANY SKIDDER AND LOADER 








C. E. EVANS, WEED, CAL. ; 
Superintendent Weed Lumber Company. 


pany’s timber, the most distant being forty-five miles. 
At present the company logs about twenty-five miles from 
Weed and its logs are brought in by the Southern Pa- 
cific. The lumber company owns about 70,000 acres of 
timber that runs practically entirely to California pine, 
there being no white fir mixed in with it, as is usually 
the case. 

At Weed the company has, besides its saw mills, fac- 
tories, warehouses etc., a large general store and office 
building. In the general store is carried a stock that 
would compare favorably with those of many large city 
stores. The offices are beautifully finished in California 
pine in its natural color, showing the richness of the 
finish to advantage. On the walls of Superintendent 
Evans’ private office and the directors’ room adjoining 
are numerous pictures of California big trees, old mis- 
sions and other things characteristic of the state, framed 
in rough pieces of California pine with roughly broken 
ends, the effect being very artistic. The manager of 
sales is N. P. Geagan. He was formerly with the True 
& True Company, Chicago, and later with the Sayre- 
Newton Lumber Company at Denver, and after spending 
several years with the California Sugar & White Pine 
Agency, at San Francisco, Mr. Geagan looked after sash 
and door sales for the Diamond Match Company, but 
has been with the Weed Lumber Company nearly two 
years. He understands thoroughly the marketing of sash 
and door products. 
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LOADING. 








WEED, CAL.—SNOWCAPPED MT. SHASTA IN DISTANCE. 


Everything runs like clockwork about the big Weed 
Lumber Company’s plant and Superintendent Evans is 
justly entitled to be proud of his organization and plant. 
Its location is picturesque and the little bungalows of 
the employees are scattered here and there among the 
pine trees, and through the openings between the trees 
one gets a magnificent view of the eternally snowcapped 
Mount Shasta, but a few miles away. 


STEAM SKIDDER AND LOADER. 


Specially Designed Machines Showing the Develop- 
ment in Methods of Operation in an Important 
Branch of the Lumber Industry. 





The real efficiency of any machine is determined not 
by its highest speed alone but by the average number of 
hours it is kept in actual service—without delay for re- 
pairs—covering a considerable period of operation. 
Steady operation is what counts—not spasmodic opera- 
tion. This fact, as applied to the construction of steam 
skidders and loaders, involves a number of important 
considerations in their construction. It may be said that 
any engine of sufficient power will skid a log and load it 
after a fashion, but the amount of work performed in a 
day depends upon many things other than the engine 
itself. 

The Russel Wheel & Foundry Company, of Detroit, 
Mich., recently built a combined skidding and loading 
machine for the Ingram-Day Lumber Company, Lyman, 
Miss., embodying a number of features that the manufac- 
turer claims to be distinct improvements. 

The machine is of the straddling type; that is, it strad- 
dies the track and rests on blocking, being raised and 
lowered by means of power operated hydraulic jacks of 
ample capacity to insure rapid action. With the excep- 
tion of the loading boom the machine is constructed en- 
tirely of steel. 

Skidding is done by means of a Russel heavy duty log- 
ging engine, with 9x11 cylinders, working under 150- 
pound pressure. There are three skidding drums 30 
‘inches in diameter, with 30-inch face. Two of these 
drums are in constant use, the third being used in case 
of a broken line to avoid delay while splicing. Two 
drums also are provided for tightening the guy lines and 
another drum for a car spotting line. On the front end 
of the machine is a skeleton steel tower from which is 
suspended a vertically hinged jib or triangle over the 
outer end of which the skidding sheaves are hung. On 
each side of the jib, just over the skidding sheaves, is a 
guy line sheave. 

The two guy lines are made fast, one on’ each side 
of the machine, to any convenient stump or tree entirely 
without regard to their relation to each other. The lead 
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MODERN LOGGING AND MARINE MACHINERY PLANT OF THE WILLAMETTE IRON & STEEL WORKS, PORTLAND, ORE. 


of the lines may be backward approximately at an angle 
of 45 degrees to the center line of the machine. The 
guy lines lead through the sheaves on the end of the 
hinged jib, through sheaves on the tower to two friction 
driven power operated drums on the skidding engine. 
The connection of the hinged jib at its upper end to the 
tower is not rigid, being provided with a spring arrange- 
ment similar to the draft rigging on a car. 

The maker claims for this arrangement: 

1. That there can be no interference between the skidding 
lines and the guy lines. 

2. That the guy lines can not possibly interfere with the 
loading boom. 

3. That all strains due to skidding are absorbed by the 
guy lines. 

a rie all shocks are softened by the spring attachment 
of the . 


5. That an operator standing on the deck of the machine 
watching the hinged jib can bring it into an exactly central 
position with an equal strain on each guy line. 


G. Should one guy line stretch the two can be equalized 
without any delay to the skidding or loading. 


7. Should a guy line break the jib will swing into the line 
of pull of the skidding line, relieving the tension on it, and 
allowing the leverman time to release his friction before 
any strain is transmitted to the tower of the machine. 

The loading boom of the swinging type has a hinged 
connection at its lower end to a turntable on which the 
loading engine is mounted and its outer end is supported 
trom the top of the tower. 

he loading engine has two 8x10 cylinders for 150 
pounds working pressure, and three drums, one operating 
the loading line and the other two for swinging the boom, 
by means of two wire ropes leading through sheaves, sup- 
ported on a steel frame projecting from the front of 
the tower. 

he swinging of the boom is controlled by one lever 
an the action is quick and certain, the boom being 
lo sed in any position by placing the operating lever in 
a \.iddle position. When the machine is being moved the 
loo ling boom is locked in a central position by a foot 


MACHINERY IN GREAT DEMAND. 


Development of Machinery Manufacture Has Been 
Coincident with Extension of Industry 
It Is Designed to Serve. 


The magnitude of lumbering operations in the terri- 
tory west of the Rocky mountains has resulted in the 
building up of the manufacture of engines and other 
machinery and appliances for logging as well as for 
machinery for manufacturing lumber. One of the largest 
institutions of this kind is the Willamette Iron & Steel 
Works, Portland, Ore., which moved into a large new 
plant nearly three years ago. Since that time, however, 
it has been continuously adding to its facilities for 
making logging and marine machinery, until it now has 
a most complete plant in every department, as shown 
in the picture reproduced herewith. Its present facili- 
ties are capable of producing $1,000,000 worth of output 
annually. At the head of the Willamette Iron & Steel 
Works is W. H. Corbett, president and manager, an 
experienced mechanical engineer as well as one of Port- 
land’s ablest business men. At the beginning of this 
year the works resumed operating to full capacity, and 
the indications are that very soon it will be necessary 
to operate night shifts on some of the work. 

Recently the Willamette Iron & Steel Works formed 
selling connections uptown in Portland with the Loggers 
& Contractors’ Machinery Company, which acts as manu- 
facturers’ agent and is made up of E. H. Corbett, a 
brother of President Corbett, and Henry Lamoree, who 
had been in the sales department of the Willamette 
Iron & Steel Works a nymber of years. They represent 
the Willamette Iron & Steel Works, and, located con- 
venient to the hotels and the central business part of the 
city, their store is easily reached by those desiring to 
place orders for the Willamette logging engines. 

Antoine Labbe, a graduate cf the Massachusetts Insti- 


tute of Technology in the class of 1907, who has been 





BDDIAKE 
4 he RY -f\ ' he 





—_ A a. i Tity 


STRIKING EXHIBIT OF PICKERING LUMBER AT SOUTHWESTERN LUMBERMEN’S CONVENTION, KANSAS 


CITY, MO., JANUARY 25-27, 1910. 





with the Willamette Iron & Steel Works the last year, 
is assisting Mr. Corbett in looking after the affairs of 
the concern.. Among recent sales made by the Willa- 
mette Iron & Steel Works are the following: Five 10x13 
Humboldt yarders to the McCloud River Lumber Com- 
pany, McCloud, Cal.; five 10x11 Humboldt yarders and 
one 11x13 road engine to the Brooks-Scanlon Lumber 
Company, Vancouver, B. C.; three 11x13 Humboldt 
yarders, one 10x13 special Crackajack engine and one 
12x14 road engine to the Whitney Company, Limited, 
Portland, Ore., all to be delivered in February. From the 
plant recently have been shipped one 10x13 Humboldt 
yarder to the Mason County Logging Company, Seattle; 
one 10x11 Humboldt yarder to 8. W. Parker, Seattle, 
and one i0xli Humboldt yarder to Murray & Ripley, 
Tacoma. Assistant Manager Labbe says the company 
has had a very prosperous year, having sold over three 
times as many engines in 1909 as in the preceding year. 
At present business is very much better than at the same 
time a year ago. The most popular machines are the Hum- 
boldt compound yarder and the 11x13 combination yarder 
and road engine with cut steel gearing. The present year 
promises to be a record breaker with the Willamette 
Tron & Steel Works, owing to the demand for logging 
engines from all over the western country, that now 
seems likely to result from the general improvement in 
lumber conditions. 


CONCERN INCREASES CAPITAL. 


Millwork Company Has Grown from a Small Co- 
oartnership to an Immense Institution—Expects 
to Begin Making Lumber on Coast. 





DuBuUQqUE, Iowa, Feb. 5.—The Farley & Loetscher 
Manufacturing Company has the proud. distinction of 
being the first million-dollar enterprise in this city. An 
amendment to the articles of incorporation of the com- 
pany, signed by Christian Loetscher, president, and John 
A. Loetscher, secretary, was filed a short time ago, 
increasing the capital stock from $400,000 to $1,000,000, 
fully paid up. The money is to go into the operation of 
the business, making it one of the largest sash and door 
factories in the world. 

The development of the Farley & Loetscher Manufac- 
turing Company’s business is marvelous. It was started 
in 1875, thirty-five years ago, by Christian Loetscher and 
the late Jesse P. Farley under the style of Farley & 
Loetscher, with a planing mill occupying a story and a 
half frame at the corner of Jackson and Eighth streets. 
The first brick structure was put up in 1879. The com- 
pany contemplates an immense addition of fireproof con- 
struction to its plant this year, which will give it a 
factory covering a solid block, 220x256 feet. Its lumber 
sheds and dryhouse cover a block, 220x256 feet, east, and 
in addition the company has a 4-story brick building for 
warehouse and shipping purposes just north of the fac- 
tory. 

Christian Loetscher is president of the company; 
James M. Burch, vice president and treasurer, and J. A. 
Loetscher, secretary. These with Eugene Ryan and A. A. 
Loetscher comprise the board of directors. 

It has been necessary for the concern to go into the 
West in quest of raw material, and it is likely that in a 
short time it may be desirable to begin the manufacture 
of lumber along the Pacific coast, this lumber to be 
worked into the company’s product in this city. 


terror 


From Many, La., comes announcement that E. L. 
Baldwin, of Nebraska, to whom the Sabine Lumber 
Company recently transferred 15,777 acres of land 
in Sabine parish, has in turn transferred the tract to 
the Louisiana Colonization & Development Company, 
of Merrick county, Nebraska, the reported considera- 
tion being $54,235. The land is situate near the town 
of Zwolle, and the purpose of its new owners is de- 
scribed as colonization and development by northern 
settlers. 
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TOLL OF THE GRIM REAPER IN THE RANKS OF LUMBERMEN. 


Edward H. Eldridge. 


INDIANAPOLIS, IND., Feb. 5.—BEdward H. Eldridge, presi- 
dent of the FE. H. Eldridge Lumber Company, of this city, 
passed away Janu 
iry 24 at the Dea- 
oness hospital af- 
ter an illness” of 
more than eight 
months. Death fol- 
lowed a recent. op- 
eration from which 
complication of dis- 
eases resulted. 

Mr. Eldridge was 
born at West Spring 
field, Mass., sixty- 
three years ago. He 
went to the town 


schools, completing 
his education at 
Eastman Business 


College, of Pough- 
keepsie, N. Y., then 
the most prominent 
educational school 
in the country. Up 
on leaving school he 
moved to Chicago, 
entering the lumber 
isiness In 1S74 
he came to. this 
ity, where he en 
ered the employ otf 
Goss & Phillips as 
manager of their 
local yard at the 
corner of Alabama 
and Maryland 
streets. With his 
brother, the late 
George O. Eldridge, 
he formed a_part- 
nership in 1879 as 
E. H. Eldridge & 
Co., taking over the 
business of Goss & 
Phillips, which they 
continued at that 
location until 1890 
At this time they 
erected a planing 
mill at 312-316 THE LATE E. H. ELDRIDGE. 
South New Jersey 
street, the present 
location of the business, and in 1897 the firm was incor- 
porated as the E. H. Eldridge Lumber Company. 

M Eldridge was one of the oldest members of the Indi- 
ana Retail Lumber Dealers’ Association, in whose affairs 
! always took an active interest. He was a member of 
the Board of Trade and Commercial Club, serving as an 
officer and director of the latter, and was a director of the 
Citizens’ Gas Company at the time of its organization. He 
was an active member of the Second Presbyterian church, a 
harter member of the local Council Royal Arcanum and 
asurer of the Municipal Art Association. 

The funeral services were held at the church of which 
he was a member since 1884, with burial at Crown Hill 
emetery. The local retailers attended in a body. 

Ie is survived by his widow, two sons and a daughter 
Harold and William J. and Mrs. F. *. Douglas, all of 
Chines 
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Roderick McDonald. 


Hotstron, Tex., Feb. 7.—-The lumber trade loses one of 
ts most valuable members in the death of Roderick McDonald. 
\ h occurred January 21 at his home in this city. Al- 

ugh 68 years old when he was taken ill with heart 








tik LATE RODERICK McDONALD. 


i he possessed power, vigor and activity such as few 
en can boast at his age. Roderick McDonald for the last 
fen years was one of the foremost timber manipulators and 
speculators of the Southwest and a man of enormous 
veaith 
Roderick McDonald, better known to lumbermen as Rery 
McDonald, was born at Glengarry, Canada, March 12, 1842, 
‘ of hardy Scotch parents, Laughlin and Flora 
Hlis father was a farmer in the old Glengarry 
, The early days of Rery McDonald were spent 
mn the farm and at the age of 17 he began a lumbering 
areer, getting out logs by contract. Four years later he 
t the old homestead and moved to the Saginaw River 
alley, in lower Michigan, where he engaged in the logging 
uisiness and founded his great fortune. He made his home 
it Bay City and followed lumbering through the lower 
Michigan districts for many years, in the Saginaw valley 
ind on the Au Sable river. As he accumulated money he 
nvested it in white pine timber. He joined John Torrent 
and J’. A. Pucey, prominent lumbermen at that time. They 
owned their own fleet of boats that transported their man- 
ifactured product from the mill wharves to the eastern 
purchasing ports From Bay City he moved to Detroit. 
In 1879 he married Miss Mary E. Ramsay, daughter of 
Samuel Ramsay, of Port Huron, pioneer in that part of the 
state Hie invested in timber lands on Lake Superior and 
in the Adirondacks. He logged the timber and had it 
sawed by contract. In 1886 he sold the last of his Michigan 
timber and moved to St. Louis, Mo., where he engaged in 
the exporting of hardwoods, operating in Missouri and 





Arkansas. About that time he began buying timber land 
in Texas and in the spring of 1899 moved to this city. 
He bought about 175,000 acres of yellow pine timber land 
in Liberty, Hardin, Nacogdoches, Cherokee, Polk, San Ja- 
cinto and Montgomery counties and also in Louisiana. <A 
great deal of this timber had been sold at the time of his 
death. In 1907 he invested a large amount of money in 
Mexican timber. 

He is survived by his widow and three sons, Arch, Roy 
D. and Leslie A. McDonald. ‘The sons are all associated in 
the timber business, having taken over their father’s active 
business several years ago. 

Roderick McDonald was a little above the average hight 
of massive build and great strength and energy. Outside 
of business he was of a quiet, home loving disposition. He 
was optimistic, charitably inciined and in aH most lovable. 
All those who knew him mourn a most sincere and powerful 
character, whose influence in the trade was the best. 


~ 


Capt. Emmett A. Shepherd. 


RICHMOND, VA., Feb. 5.—The sad news of the death of 
Capt. Emmett A. Shepherd, president of the A. L. Shepherd 
Lumber Company, and one of the most prominent business 
men in this city, which occurred January 29, following a 
surgical operation, was learned with deep sorrow by the 
community in and about Richmond. For the last few years 
Captain Shepherd had resided at Dumbarton, a suburb of 
this city. 

The funeral services were conducted Monday, January 30, 
at the Emmanuel Episcopal church, Henrico county, Virginia, 
of which Mr. Shepherd was a vestryman, by Rev. EK. E. 
Osgood, assisted by Rev. P. A. Arthur. The remains were 
interred in the churchyard. The honorary pall bearers were 
IF. Sitterding, Judge A. L. Holladay, Dr. J. Allison Hodges, 
Dr. Henry C. Jones, Capt. John Lamb, Charles H. Burnett, 
F. E. Notling, Henry Harwood, Henry L. Winston, P. Meisel, 
jr., G. L. Vincent, W. F. Deal, H. W. Rountree and F. M. 
Sizer. The active pall bearers were Dr. H. B. Baker, Robert 
W. Williams, Charles S. Campbell, Basel H. Gwathmey, 
B. H. Ellington, Langborne Putney, Edgar G. Gunn and 
W. A. Irvine. 

Emmett A. Shepherd was born in this city October 27, 
1867, son of the late Albin L. Shepherd and Belle Gray 
Sbepherd. He was educated at McGuire's school, Richmond 
college and the Virginia Military institute, graduating from 
the institute in the class of 1889. Upon leaving school he 
engaged with his father in the wholesale lumber commission 








THE LATE CAPT. EMMETT A. SHEPHERD. 


business. In 1894 the A. L. Shepherd Lumber Company was 
organized and upon his father’s death in 1896 he succeeded 
as president of the company. ‘Through his energy and ster- 
ling integrity the business became well known throughout 
the South, West and North. 

Mr. Shepherd was an active member of the National 
Wholesale Lumber Dealers’ Association. He was secretary 
and treasurer of the Weldon Lumber Company, Weldon, 
N. C., a director of the Savings Bank of Richmond and a 
member of the Commonwealth & Deep Run Hunt clubs, as 
well as a Mason and a Pythian. Mr. Shepherd was a gen- 
— of the highest character and very popular in all 
circles. 

In April, 1806, he married Miss Percy Bradley, of Charles 
City county, Virginia, who with four daughters and one 
son survives him. He leaves also a brother, W. T. Shep- 
herd, of this city. 





Henry F. Cady. 

OmanHa, Nen., Jan! 25.—After an illness of -six weeks, 
Henry F. Cady, pioneer Nebraskan, former state senator, 
and one of the best known lumber dealers in the state, died 
at his home, 205 South Thirty-sixth street, January 24. 
Mr. Cady was born in Wisconsin fifty-eight years ago. He 
came to Nebraska when a young man and settled at Ne- 
braska City. In 1872 he became associated with Frank 
Colpetzer and M. TT’. Green, of that town, forming the Chi- 
cago Lumber Company, with headquarters later at Omaha. 
He became prominent in business and political circles and 
was elected mayor of Nebraska City, later representing the 
district in the state senate. In 1892 Mr. Cady came to this 
city. His company bought out the F. W. Gray Company. 
Later he dissolved partnership with the others and organ- 
ized the H. F. Cady Lumber Company. At the time of his 
death, showing the broad extent of his business interests, 
he was president of the H. I’. Cady Lumber Company, of 
the Omaha Box Company, the Wooden Package Manufactur- 
ing Company, the Cady Land Company, and of several min- 
ing companies. Mr. Cady was a Shriner, an Elk, a member 
of the Woodmen of the World and of the Nebraska Hoo- 
Hoo, and a.vestryman at All Saints church. He is sur- 
vived by his widow, two daughters and three brothers. The 
funeral was held January 26 from the residence, the Rev. 
T. J. Mackay officiating. Interment was at Forest Lawn, 
the following men acting as pallbearers: F. 8S. Knapp, J. 8. 
White, G. W. Platner, Robert Purvis, Graham Bradley and 
Charles Cox. 


RAAT PO 


John W. Potter. 


PROVIDENCE, R. I., Jan. 27.—John W. Potter, senior mem- 
ber of the lumber firm of Potter & Gardiner and president 
of the L. H. Gage Lumber Company, of this city, and the 
Crittenden Lumber Company, of Arkansas, died of typhoid 
fever at St. Petersburg, Fla., January 25. Mr. Potter was 
born December 31, 1828, at Scituate and received his early 
education in the district schools, later attending Worcester 
academy. He was reared to agricultural pursuits and after 
finishing his schooling returned to his father’s farm at 
Scituate, later coming to the city, where he engaged in the 


real estate business for several years. In 1880, with the 
late James §S. Gardiner, he formed a partnership in the 
retail lumber business under the name of Potter & Gardiner. 
On ,January 22, 1880, Mr. Potter married Miss Jane W. 
Sheldon, who died twelve years later. He married Miss 
Adelaide Stockbridge December 12, 1894. Mr. Potter was a 
member of the West Side Club and an attendant at the Cen- 
tral Congregational church, was a Republican in politics, 
and a man of high integrity. 





William B. Laird. 


WINONA, MINN., Feb. 5.—-William H. Laird, vice president 
of the Laird-Norton Lumber Company and president of the 
Winona Lumber Company, of this city, died suddenly today 
at Baltimore, to which city he went three weeks ago for 
special treatment for abdominal trouble. He was accompa- 
nied by his wife and a Winona physician and was thought 
to be doing excellently when a turn for the worse developed 
and he died within half an hour. 

Mr. Laird was born February 24, 1833, in- Union county, 
Pennsylvania. His education was obtained in the public 
schools of his native county and the Lewisburg, Pa., acad- 
emy. He began business life as a clerk in a country store 
in Clinton county, Pennsylvania. In 1855 he moved to this 
city and engaged in the lumber business, to which he de- 
voted the remainder of his life. Besides his lumber inter 
ests, Mr. Laird was president of the Second National bank 
and the Deposit bank, of Winona, at the time of his death. 
Ile was the first secreiary of the Mississippi Logging Com- 
pany, president of the Mississippi Valley Lumbermen’s As- 
sociation for many years and was a leader in Congregational 
church circles in Minnesota. He was president of the board 
of trustees of Carleton college and with a gift of $100,000 
built and endowed the gymnasium buildings there. Laird 
athletic field was named in his honor. Mr. Laird was public 
spirited and made many substantial gifts to this city. 





William H. Lewis. 


Boston, Mass., Feb. 8.—-William H. Lewis, for the last 
sixteen years agent in Brockton for the Taunton Lumber 
Company, of Taunton, this state, died at his home January 
24. He was born in Bristol, R. L, in 1847. As a young 
man he was senior member of the firm of Lewis & Moore, 
which conducted a planing mill at Taunton. When the 
Taunton Lumber Company established its Brockton branch 
Mr. Lewis was put in charge. He is survived by his widow. 





A. A. Woods. 


JACKSON, Miss., Feb. 2.—-A. A. Woods, former manager 
for the Leland Lumber Company, of Leland, Miss., died at 
his home in this city Friday afternoon, January 21, from a 
complication of kidney trouble. Mr. Woods was about 52 
years old and came here several years ago from Leland, 
Miss. He was held in high esteem in business circles and 
the news of his death was received with the most profound 
regret. His widow and two daughters survive. Interment 
was at Cedarlawn cemetery. 





Robert M. Wilson. 


CADILLAC, Micu., Feb. 9.—Robert M. Wilson, one of the 
old firm of Wilson, Luther & Wilson, of Luther, died at the 
home of his daughter, Mrs. C. M. White, in Chicago. His 
remains will be taken to Belding, Mich., for burial. 





Isaac M. Darnell. 

Herewith is reproduced a photograph of the late Isaac 
M. Darnell, president of the Darnell-Taenzer Lumber Com 
pany, of Memphis, Tenn., whose death was chronicled in this 
column last week. Mr. Darnell was one of the pioneers of 
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the hardwood lumber industry in the middle West, having 
been a hardwood manufacturer in Indiana.and Tennessee fo 
fifty-four years. He was 87 years of age at his death, whic! 
occurred January 24 at the home of his daughter at Si 
Petersburg, Fla. 





In Memory of George E. Dailey. 


The following resolutions on the death of George E. Daile) 
who was secretary of the White Pine Association the firs 
five years of its existence and through whose efforts much © 
the success of the association is credited, were adopted # 
a special meeting of the association held at North Ton: 
wanda, N. Y., January 27: 

WHEREAS, George S. Dailey was the first secretary of thi 
association, which position he filled for five years until th 
press of other business affairs caused him to relinquish it 
and 

Wuerras, The success of this association has been in 
large measure due to his ability, farseeing, even tempere:! 
judgment, integrity of purpose and sterling qualities; ther 
fore be it 

Resolved, That in his death we feel that not only ou 
association but the whole community has met with a ver 
great loss and that we as individuals have lost a steadfas 
valued friend and counselor; and be it 

Resolved, ‘That as a loving tribute to his memory tha 
these resolutions be spread upon the minutes of our ass‘ 
ciation and a copy be sent to his family. 

Henry I.. GeorGp, 
Lp GRAND S. De GRAFF, 
MAuRICE BW. PREISCH. 
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Two Important Changes in Box Manufacturing Circles 
—Special Committee of Exporters’ Association 
Ready to Deal with Vexing Problem. 

BALTIMORE, MD., Feb. 8.—The interest of Henry Thie- 
meyer in the J. H. Thiemeyer Box Company has been 
bought by H. Rowland Clapp, formerly with the 
American Lumber Company. He has been elected 
president, with W. P. McComas as secretary. Mr. 
Clapp has had experience with the box manufacturing 
business. When the 'Thiemeyer company, several years 
ago, became financially embarrassed, 8. C. Rowland, 
formerly extensively identified with the lumber trade, 
and now a capitalist and vice president of the In- 
ternational Trust Company, came to its aid, and Mr. 
Clapp was put in to look after the finances. This 
task he discharged so successfully that the company 
in course of time emerged from its troubles and was 
placed on a substantial footing. William Thiemeyer 
remains as general manager. 

Another change in the box manufacturing business 
is the purchase by the John Boyle Company, fruit and 
vegetable packer, of the Schmuck-Freesman Company’s 
boxmaking plant. The Boyle company has been hav- 
ing its boxes made elsewhere, but believes it good 
business policy to run its own plant. The factory cuts 
up from 12,000 to 15,000 feet of lumber a day. 

The name of the box manufacturing firm of William 
Suchting & Son has been changed to William Sucht- 
ing & Sons. 

Thomas A. Charshee, of Thomas A. Charshee & Bro., 
wholesale lumber dealers, attended the annual meeting 
ind banquet of the New York Lumber Trade Associa- 
tion, of which his firm is a member. After the meet- 
ing he went into New England territory and visited 
several cities Jooking up business. He found trade 
picking up in all sections, 

A special committee of the National Lumber Ex- 
porters’ Association, which met in this city in annual 
session January 19, 20 and 21, was provided for to con- 
sider the advisability of admitting outside lumbermen 
to membership and to outline the conditions under 
which this should be done. It has for its chairman 
Chester F. Korn, of the Farrin-Korn Lumber Company, 
f Cineinnati, with George D. Burgess, of Russe & 
Burgess, Incorporated, Memphis, and Fred Arn, of the 
J. M. Card Lumber Company, of Chattanooga, as the 
‘ther members. The book of port rules compiled by 
i. M. Terry, secretary of the association, has been 

opyrighted. 

Improvements on the wharf property bought last 
ear by William D. Gill & Son, on Philpot street, are 

‘ing pushed as rapidly as possible, and it is expected 
‘hat the firm will take possession of its new offices at 

‘i1 Philpot street by the middle of this month. 





FROM THE ATLANTA CAPITAL. 


Mills Running Steadily with Orders Booked Far 
Ahead—Local Demand Good—Production for Year 
Will Be Greater Than for 1909. 

\TLANTA, GA., Feb. 9.—Local demand has been fair, 
| eastern and western business has been delayed, pre- 
nably by weather conditions in those sections. <Ac- 
idingly the movement of trade has not reached that 
ecedom which is expected to manifest itself within a 
uth or so. 
Mills nevertheless are busy, most of them running full 
ic. During the early part of January and even in 
cember of last year orders were booked sixty and 
ety days in advance. No apprehension is felt there- 
e of an over-accumulation of stocks. Atlanta lumber- 
i predict that the production in Georgia this year will 
appreciably larger than it was for 1909. They base 
ir opinion largely on the amount of construction work 
ig projected throughout the state, particularly in 
vus ranging from 5,000 to 10,000 in population. Many 
these towns are issuing bonds for school buildings, 
| extensive improvements have also been planned for 
) of the largest women’s colleges of the state, one of 
ch is located at Farsyth, about sixty miles from 
lanta, and the other only a few miles from this city. 
Inquiries are coming in fairly numerously from the 
st. The lower grades of timber particularly are being 
ight. It is thought that Mareh will bring a marked 
ival of business outside of this state. When this re- 
al comes it is believed that the market will gradually 
e until prices reach a higher plane than that reached 
st year. 





FROM THE OLD DOMINION. 


indifferent Attitude of Manufacturers—Lumber to Be 

Held for Better Prices—Poor Prospects for Small 
Operators—Stocks Small. 

NorFOLK, VA., Feb. 5.—North Carolina pine manu- 
icturers report business improving. It appears plainly 
lat manufacturers are indifferent as to whether or not 
tore business is offered. ‘This attitude is caused prob 
ibly by the persistent effort on the part of the trade 
'» buy cheap, it being the opinion of manufacturers that 
‘his trade does not offer sufficiept inducements to make 
‘clling profitable. It looks as if but a minimum amount 
of stock will be carried this season. 

The prospects of small mills again getting into busi- 


ress has been discussed more or less of late, but the 
chances are that the same number of mills will not be 
engaged in business this season. The high cost of get- 
ting started will bar many small millmen. Prices, too, 
will not be sufficiently high for their line of product to 
warrant operation. Another matter to be considered is 
that the small operators are considerably wiser today 
than they were a year or two ago and those who are 
fortunate enough to be operating are chary about cutting 
prices. 

All lines of kiln dried pine are selling in accordance 
with the ideas of the manufacturer. Air dried lumber 
has been getting a good share of the trade and the out- 
put of the last four months has been of a very satisfac- 
tory character on account of favorable weather condi- 
tions. Stocks on hand, however, are small. In fram- 
ing and sizes, which are shipped anywhere from green 
to half or third dry, there is a shortage with a relatively 
strong demand. Sizing ranging from 2x4 to 2x10, 18 
and 20 feet long, are in particularly strong demand, and 
the mills cutting this class of stock find no difficulty in 
getting orders at. prices which show an advance over 
thirty days ago. This demand is attributed to an ex- 
pected advance in hemlock and spruce. 

E. P. Slocumb, of E. P. Slocumb & Co., stopped over 
in Norfolk en route to the North Carolina pine territory 
for the purpose of looking over the situation and plac- 
ing business for the coming season. Mr. Slocumb states 
that prospects are decidedly favorable. 

Exports for January from Norfolk amounted to 
3,893,000 feet of lumber valued at $204,917; logs valued 
at $27,537; staves at $1,907. 





IN NORTHEASTERN FLORIDA. 


Demand for Car Material Good at Firm Prices— 
Dressed Stocks Lower Than for Ten Years—Exports 
and Imports. 

JACKSONVILLE, FLA., Feb. 5.—Trade conditions show a 
favorable improvement and visiting millmen report being 
well stocked with orders for from thirty to ninety days. 
Demand for car material continues, with prices firm. 
Dressed stocks are lower than they have been in ten 
years, with a steady demand. Several large orders have 
been received for yard stock during the last week and 
several inquiries are cut for factory material. Inquiries 
are numerous for a Jarge lot of bridge material for one 
of the eastern railroads. Several orders have been placed 
for Cuban ports. 

A. R. Sax, of New York city, has been in this city for 
the last ten days. He is largely interested in the Starke 
Lumber Company at Lawtey, whose mill operations have 
been delayed. He reports conditions as being very favor- 
able in the East for a good spring trade. 

Horne & White, of Lawtey, have about completed a 
mill at 64-mile post and are building a tram road to 
connect with their timber. They expect to begin sawing 
in a few days. 

L. L. Sapp is arranging to put in a small mill near 
Lawtey to cut the timber on a tract of land which he 
owns near that point. 

Shipments of lumber and ties from this port for Jan- 
uary aggregated 29,561,236 feet. 

Among visitors for the week were: 

H. H. Tift, Tifton, Ga.; H. M. Graham, Brinson, Ga. ; 
C. H. Smith, Ochmulgee, Ga.; F. E. Waymer, Panway; 
W. B. Stillwell, Savannah, Ga.; C. E. Melton, Micanopy; 
D. W. MeArthur, Montbrook; J. B. Corbett, Bridgeboro, 
Ga., and J. H. Burton, New York city, N. Y. 

January gives the port a good increase of business 
over the same period for last year. The increase of 
exports and imports is most gratifying. Three foreign 
steamers with imports direct were at this port at one 
time discharging cargoes, and others are now bound for 
Jacksonville. ‘The export shows an increase over the 
same month last year of $65,912.57, and went forward as 
follows: 


STEAMERS— Cargo value. 


Eskside (British), for Hamburg................ $27,000.00 
Diana (Norwegian), for St. Johns, N. B.......... 5,182.00 
Vitalia (Norwegian), for Havana................ 19,800.00 
Goldsboro (American), for Havana.............. 7,944.72 
Goldsboro (American), for Caibairer............. 7,681.59 
ScHOONERS— . 
Lawson (British), for Caibairen......... bas ait 3,040.86 


ne th ae eae eee ae EME Bee $72,974.49 

The imports consisted of miscellaneous freight and 
fertilizer material and for January amounted to $144,- 
048, against $89,541.46 for the corresponding month last 
vear, making an increase of $54,456.54. 

FORWARDED COASTWISE EXPORT. 

Lumber and ties, 29,561,236 feet. 

Phosphate, 2,600 tons. _ f 

Miscellaneous freight, including cotton, naval _ stores, 
oranges ete., 17,314 tons. 

COASTWISE RECEIVED AND TMPORTS. 

Coal, 9,234 tons. 

Cement, 1,860 tons. 

Fertilizer material, 9,300 tons. 

Miscellaneous freight, 138,964 tons. 





NUMBER AND VALUE OF FARM HORSES. 

The crop reporting board of the bureau of statistics 
ot the United States Department of Agriculture esti 
mates from reports of correspondents and agents of the 
bureau that there were 21,040,000 horses, valued at $2, 
°76,363,000, on farms and ranges in the United States 
January 1, 1910. Compared with January 1, 1909, horses 
have increased in number 400,000, in average value a 
head, $12.55, and in total value, $302,311,000. The total 
value of all farm animals on farms and ranges in the 
United States, January 1, 1910, was $5,138,486,000, as 
compared with $4,525,259,000, January 1, 1909, an in 
crease of 13.6 percent. 
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Prevention 


| is the Best Kind of 


Protection 


Our plan enables you to secure for 
your manufacturing plant immediate 
and more perfect protection from fire 
without any additional cost over what 
you are now paying for insurance and 
in a short time you own the 


AUTOMATIC 
SPRINKLER 
EQUIPMENT 


as the savings secured from lower prem- 
ium rates given by the insurance com- 
any on account of your plant being a 
ham riskk—pays for the equipment. 
Ask us for estimate blanks and our 
proposition—other manufacturers are 
finding this equipment of great value 
to them—let us show you. 


GEO. H. HOLT & CO. 


MANHATTAN BUILDING 
CHICAGO 


Cut this out and mail it with your card or letterhead. 








ra 7 
Sawyer Goodman Company 


Make Prompt Shipments of 


WHITE PINE AND BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 


x MARINETTE 33 $3 WISCONSIN o 











AUDITORS AND ACCOUNTANTS 





























Successful 
Business Men 


owe their prosperity largely to the fact that 
they keep in close touch with every phase 
of their business. We make it part of our 
business to systematize book-keeping meth. 


ods so as to save labor and time and place 
you in easy touch with the conditions of any 
department. We solicit correspondence and 

. will be pleased to give any information de- 
sired about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Building 
CHICAGO 





{ FRANCIS M. WI LLIAMS ) 


PUBLIC ACCOUNTANT AND AUDITOR 
Sixteen Years Experience ia Lumber Accounting 











Re Mutual Life Building, JACKSONVILLE, FLA. 
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GUARANTEED 


6% 
TIMBER 
BONDS 


We are now offering $1,000,000 
First Mortgage 6 per cent Timber 
Land Bonds. secured by Pine and 
Cypress Timber and complete lum- 
ber manufacturing plant and rail- 
road, conservatively valued at $z,- 
700,000. Principal and interest 
guaranteed by individuals worth 
over $2,000,000. Bonds mature 
serially each six months from July 
1, 1910, to July 1, 1922. Price 
for any maturity par and inter- 
est, yielding 6 per cent. 











Send for Circular. 


Clark L. Poole & Co. 


« BANKERS 
Commercial National Bank Building 


CHICAGO 
Largest Dealers in Timber Land Bonds 


























TIMBER 
BONDS 


Owners of high-grade standing timber de- 
sirous of borrowing money on same secured 
by a First Mortgage are invited to com- 
municate with us. We are prepared to 
finance companies which are anxious to 
obtain additional capital with which to oper- 
ate tracts of timber. 


A. B. Leach & Co. 


140 Dearborn Street, 
CHICAGO. 


PHILADELPHIA 


LOG STAMPS 


Trade Checks 
Burning Brands 
Stencils, Ete. 


= MADE BY 


MEYER & WENTHE 


90-92 Dearborn Street, CHICAGO. 
Send for Catalogue and Prices 
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NEW YORK BOSTON 


















































HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page beok “Realm of the Retailer.”" Free 
descriptive circular, Addrew AMERICAN LUMBERMAN, 31F 
Dearborn Street. Chicago. Ill- 
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CRESCENT CITY NEWS. 


Carnival Festivities Give Lumbermen Opportunity to 
Thrust Dull Care Aside—No Cause for Worry Over 
Cypress—Yellow Pine Advances. 

NEw OrLEANS, La., Feb. 8.—With the carnival in full 
swing, it was a bit difficult to find a lumberman today 
who had time to discuss market eonditions. Many were 
entertaining friends, others were helping out on the car- 
nival stunts and a large percentage of the remainder 
were enjoying themselves along with their fellow Or- 
leanians. Tonight winds up the carnival and tomorrow 
the business routine will be resumed. 

Advance in the quotation of No. 2 common cypress, 
predicted last week, is at hand. Notices of a 50-cent re- 
duetion of concessions, effective at once, have been sent 
out by one local concern. In addition it is understood 
that advances will be announced on several items of upper 
grade cypress stock, these to be effective February 15. 

The list figures, it is understood, will rule unchanged, 
the advance being made by way of reduction in conces- 
sions. It is scarcely necessary to add that the cypress 
market is in healthy condition. Bookings of new busi- 
ness have been comparatively heavy for the week, though 
there is still nothing resembling a phenomenal spurt in 
sight. Increase of call is steady and does not appear to 
be due to speculative buyers. Wholesalers and retailers 
are preparing for a good spring trade. Mill stocks are 
still somewhat below the February average, so far as 
seasoned stuff is concerned, and assortments are broken to 
an extent. The lath surplus at most of the mills has 
been moved. Shingle demand is fair, and one concern 


reports that depleted stocks make it difficult to fill large © 


shingle orders. The mixed car movement is picking up, 
though still subnormal in volume. 

Yellow pine continues its steady climb to a better posi- 
tion. Yard stock is being bought with greater freedom 
than for several months. Car and railroad stuff finds a 
fairly active market. The export movement shows little 
change, South American call furnishing the backbone of 
the demand. Prices on some items have been advanced, 
but, while it is reported in some quarters that the ad- 
vances are general, the consensus of opinion seems to be 
that the price is still too low. Increase of sawmill activ- 
ity is reported, which would indicate that the mills are 
booking sufficient business to justify it. From McComb 
City, for example, comes news that the J. J. White Lum- 
ber Company has increased its cut and enlarged the 
capacity of its planing mill; that the I. G. Warner Lum- 
ber Company, near that place, has rebuilt and enlarged 
its plant; that the Netherland-Bremer Company and the 
A. A. MeCue Lumber Company have put in mills in the 
vicinity of MeComb. At Moselle, Miss., on the North- 
eastern road, the mill of P. M. Ikler, built to replace the 
plant burned last fall, is completed and in operation. 

Magnus Clarholm, Swedish consul at New York, vis- 
ited New Orleans last week in the hope of persuading 
Pearl Wight to reconsider his resignation as Swedish vice- 
consul at this port, a post he has held for several years. 
In retiring from Woodward, Wight & Co., to give his 


undivided attention to his private affairs, Mr. Wight de-, 


termined also to relinquish the viceconsulship, where- 
upon the Swedish government delegated its New York 
representative to induce him to reconsider. When the 
reasons for Mr. Wight’s retirement were made clear to 
him, Mr. Clarholm accepted his decision as final and set 
about the selection of his successor. 

The Southern Saw Mill Company has made a record 
shipment of cross ties from this port. The steamship 
Rheingraf left a few days ago for Mexico with 27,000 
cypress cross ties, which were all loaded in two days. 
The board feet in this cargo amount to almost 900,000. 

M. W. Meek, secretary of the Capitola Land Company, 
of Chicago, was at Melville last week, accompanied by 
a party of capitalists from the middle West. The Capi- 
tola company owns a large acreage in Point Coupee 
parish, much of which is timbered, and contemplates its 
early development. 

Application has been made to the Mississippi author- 
ities for a charter for the Carthage, Meridian & Panama 
railroad, projected to extend from Carthage, Miss., to 
Panama, Fla. It is reported that the project is the direct 
result of the recent prospecting tour of agents represent- 
ing a French syndicate. 

The southern extension of the Pascagoula Northern 
railroad was last Saturday completed to Scranton, Miss., 
where the line connects with the Louisville & Nashville. 

Fred Grace, state register of lands and ex officio state 
forester, with R. 8S. Foster, of the Forest Service, spent 
several days last week at Bogalusa, inspecting the plant 
of the Great Southern Lumber Company, and studying 
its advanced methods of forestry and lumbering. Mr. 
Foster has been detailed to Louisiana to assist in the 
compilation of lumber statistics and the drafting of a 
code of forest regulations to be submitted to the legis- 
lature at its May session. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Manufacturers in Position to Enforce Better Prices— 
Railroads Making Inroads in Yellow Pine Stocks— 
Curtailment at Mills. 


Lake CHARLES, La., Feb. 7.—The yellow pine situa- 
tion in southwestern Louisiana and southeastern Texas 
continues to improve and is better than it has been in 
many ‘weeks. Reports come from almost every section 
that a steady line of orders has been arriving since the 
first of the year, and manufacturers have been in a posi- 


tion to gradually enforce better prices. Some dealers 
assert they are averaging $1.75 a thousand more than 
they were receiving before January 1, and there are 
those who expect to see the market stiffen considerably 
before the end of the present month. 

Kansas is taking on more yard material this month 
than for any other month in the last six months. Okla- 
homa and northern Texas are also buying large quantities 
of retail yard stuff. Another heavy source of inquiry has 
been St. Joseph, Mo., which distributes through Missouri, 
Kansas, Nebraska and Iowa. Railroads are contributing 
largely to the support of the yellow pine market, con- 
tinuing to place orders for large consignments of car 
manutacturing stocks. The big mills in and around Lake 
Charles have been particularly fortunate in landing some 
of the largest and choicest orders which have been placed 
for this character of stuff. It is a little too early, it is 
said, for the big lines to place any large orders for 
bridge material, but this avenue of distribution will 
likely be open to the trade beginning about March 30. 

The export trade during the last thirty days has been 
disappointing and indications are not very promising 
for an early resumption of business in this particular 
line of business. It may be that the export concerns 
east of New Orleans are getting more than their share 
of the business, but exporters at Beaumont, Port Arthur, 
Galveston and Lake Charles say that business is far 
from what it ought to be and the reason for the in- 
activity can not easily be explained. 

The cypress mills are doing a good business. More 
cypress is being shipped to the eastern states this year 
than ever before in the history of cypress manufacturing 
in Louisiana. Orders for shingles are coming from 
points as far north as Maine, and large quantities of 
dressed lumber are being shipped to woodworking plants 
of eastern cities, including Baltimore, Philadelphia, New 
York and Boston. 

Following the meeting of the Yellow Pine Manufac- 
turers’ Association in New Orleans, many mills in this 
vicinity have again announced a reduction of time. Con- 
spicuous among these plants are those owned and oper- 
ated by the Long-Bell Lumber Company. President 
R. A. Long was one of the first large manufacturers to 
announce his willingness to operate on shorter time, with 
a view of keeping the production in sight of the de- 
mand. The big mill of the Calecasieu Longleaf Lumber 
Company at Lake Charles is running five days and the 
plant of the J. A. Bel Lumber Company is operating 
but four. The Powell Lumber Company is operating its 
mill in Lake Charles five days, but running its Edna 
mill full time. 

The capacity of the Rapides Lumber Company at 
Woodworth has been increased 35,000 feet a day. The 
planer of the mill practically has been rebuilt and the 
already large commissary considerably added to. A 
large force is engaged in installing a Wickes Bros. gang 
saw, which will bring the daily capacity of the mill up 
to 140,000 feet. Robert. Stack, manager of the mill, 
states that over 15 percent of the business handled is 
coming from the export trade, while the demand for car 
material has been very good for several months. 

The mill is operating on a five days’ schedule, and 
while this reduction in time is not cherished by any of 
the 400 employees of the mill, the men are prone to 
take a philosophic view of the situation and are not 
complaining. The logging ‘‘front’’ is twenty miles 
from the mill, but as two trains are operated daily there 
is never a shortage of logs. The life of the mill is esti 
mated to be about ten years. 





SOUTHERN ARKANSAS NOTES. 





Prices Firming Up Account of Producers Unwilling to 
Make Concessions—More Than Usual Number of 
Orders—With the Lumbermen. 


WARREN, ARK., Feb. 5.—Considerable improvement is 
noticeable in the market conditions of Arkansas short 
leaf yellow pine this week. A large number of order 
has been received, more than the usual number for an; 
one week, and at toprotch prices. The volume of i 
quiries has been heavy and this, taken in connection wit! 
the fact that inquiries have been numerous for the last 
two or three weeks, proves beyond doubt that dealers a 
low in stocks and in immediate need of material. Thi 
gives the manufacturers the satisfaction of knowin 
that unless their quotations are too stiff business wit 
them will be increased within the next month or so. 

While the market has made no advance in price, 
has stiffened up. One of the reasons for this firmin 
up in price is that manufacturers are holding out f 
market prices and when it is impossible to obtain the 
the business is passed up. Another thing that has help« 
the condition of the market, even though it has not be: 
in effect very long, is that many mills are running on! 
five days a week. It is thought that if this heavy cu 
tailment policy is continued long enough the market w 
again be in as good shape as it was before the panic. 

R. G. Moore and J. T. Murphy are making arrang 
ments to establish a chair factory at Texarkana. Th 
expect to have the plant in operation within sixty da) 

John Bergman has completed a deal whereby he leas 
an extensive site of land at Herman for the Mills Shoa 
Cooperage Company, of Mills Shoals, Ill. The con 
pany’s offices are in St. Louis. It will erect twenty-fis 
tenant houses at once in connection with a big barr 
stave factory at a cost of $35,000. 

Four large stacks of lumber at the Ferguson 
Wheeler plant, near Corning, were destroyed by fir® 
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Tuesday night. 
an engine. 

M. A. Beavers and W. J. Smith have established a 
saw mill at Manson, Randolph county. Hardwood lum- 
ber and railroad ties are manufactured. 

N. H. Clapp, jr., general manager for the Southern 
Lumber Company, was a Pine Bluff visitor Wednesday. 

A. W. Judd, sales manager for the Gates Lumber 
Company at Wilmar, was a visitor at the office of the 
Southern Lumber Company one day this week. 


The fire originated from sparks from 





MATTERS AT MOBILE. 


Timber Exports for 1909 in Advance of Those of 
Previous Year—Unmistakable Signs of Improvement 
in the Interior—Inquiry Dull. 

MosiLE, ALA., Feb. 5.—From all points of view the 
sawn timber market on the Gulf is a stagnant one, in 
consequence, mainly, of the great disparity in prices on 
this side and abroad. On this account the shipper’s 
position has been a difficult one to maintain for many 
months, and the amount of future business booked is 
much smaller than is usual at this season. Ample 
stocks at the chief ports of the United Kingdom serve 
as a check to improvement in price, particularly as the 
demand is only moderate. At Liverpool and Manchester 
these stocks have been picked over, and the remainder is 
timber mostly of an inferior character. Encouragement 
is to be found, however, in the reduction of these stocks 
during the last year. Better reports have been received 
from London and the Clyde market is firm. 

Timber exports of 1909 were well in advance of those 
of 1908, though much under the record for 1907. Medi- 
terranean and South African shipments were larger than 
for either of the previous years and the outward move- 
ment to the United Kingdom was about midway between 
the records of 1908 and 1907. 

No change is apparent in the sawn timber market at 
the Gulf ports and the output of sawn timber from the 
mills continues to be small, with no signs of overpro- 
duction. 

Prime lumber at the Gulf ports recently has been 
hought at $34, although this seems beyond anything 
warranted by prices obtainable abroad. Foreign in- 
quiries are mainly for small lots and there seems to be 
uo disposition to advance prices. 

Outward movement to ports of northern Europe during 
the last year showed slight increases over the previous 
year. Rotterdam shipments of pitch pine lumber and 
timber, perhaps 80 to 90 percent of which find eventual 
destination in the Rhine region, were about 19,000,000 
feet larger in 1909 than for the year previous. Those to 
\lumburg showed very little change, a gain in lumber 
shipments being offset by a decrease in those of sawn 

mber. Outward movement to Antwerp exhibited marked 

rease and to other ports in Holland, Belgium and Ger- 
iuany a small decrease in the total. The aggregate of the 
ipments to northern continental ports (France not in- 
luded) shows a gain in lumber of about 3,000,000 feet 
ud a loss in timber of about 6,500,000 feet, as com- 
ared with the year previous. The total outward move- 

ent of lumber and timber to those ports was 210,000,- 

) feet, which has not been exceeded since 1906, when 
ihe figures reached 223,000,000 feet. 

The German timber trade has been dull for a year or 
nore but shows indications of recovery, in common with 

ther business interests of Germany. Inquiry from Ger- 
uany is of fair extent and the outlook for 1910 encourag- 
ng. It is worthy of note that German foreign trade 
as $200,000,000 larger in 1909 than in 1907, though not 
caching the high level of 1907. 

The outward movement of lumber, in superficial feet, 
rom the chief Gulf ports to the ports of the River 
‘late during the year 1909 was as follows: Pensacola, 
99,120,667; Gulfport, 96,381,000; Pascagoula, 63,719,000, 
ud Mobile, 56,803,603. 

A small quantity also went forward from Apalachicola 
ud Port Arthur. Attention hitherto has been called to 
ic extent of the growth of this trade during the last 
ear when compared with any former year in the his- 
ry of the lumber trade of the Gulf. The early weeks 
! 1910 are showing even more active movement and 
eavy orders are booked for loading during the weeks 
» come. 

Inquiry is showing something of a lull, but most of the 
nills have about all they can care for. In comparison 
ith prices ruling a year ago a moderate gain is notice- 
ble, but producers look regretfully to the days of 1906, 
‘hen South American schedules commanded from $4 to 
) more a thousand feet than now. 

The aggregate outward movement of lumber from 
‘he Gulf ports to the West Indies during the last year 
showed an inerease of about 10,000,000 feet over the 
ear before, the aggregate to all the ports in the islands 
ing 133,010,119 feet. Of this movement 86,483,829, 
or about two-thirds, was from Mobile, about 26,000,000 
feet from Pascagoula and the remainder from Gulfport, 
lampa and other ports. Porto Rico accounted for over 
5,000,000 feet of the gain. Cuban shipments increased 
slightly, but Jamaica showed a falling off, and busi- 
ness with San Domingo and the smaller islands was in 
greater volume than in any former year. Over 3,600,000 
feet went to Trinidad, 2,050,000 to Hayti and San Do- 
mingo, 1,520,000 feet to Martinique and fair quantities 
to Demarara, Gaudaloupe, St. Kitts, St. Thomas, St. 
Croix and St. Lucia. Fifty-seven ports of Cuba and the 
West Indies generally are included in the year’s record. 
Prices show little or no change, but are firmly upheld and 
the freight market is strong. 

Improvement in the interior trade is unmistakable. 

"he trade in car material, which has held up well all 
through the winter, is further improved, and heavy tim- 
bers for railroad use are also in excellent demand. Of 
late railroad inquiries are of much greater individual 





volume, and the policy of splitting up these orders is 
less in evidence, while large advance orders for rolling 
stock indicate continued heavy requirements for material 
entering into their construction. Retailers’ orders are 
slowly increasing and the country trade is displaying 
more interest, though another month probably will pass 
before this is really developed. Stocks are generally 
scanty among the yards and extensive spring buying is 
looked for. Factory trade is remarkably good and the 
prospect for building during the coming season is very 
promising. Increasing inquiry in all fields is most evi- 
dent among the really large buyers and consumers, while 
production during the winter months has been kept well 
in line with current sales. Quotations are advancing all 
along and moderate price gains already have been at- 
tained. Manufacturers are encouraged over the outlook, 
which seems better than at any time since 1906. 





ON MISSISSIPPI SOUND. 


Expected Renewal of Business with England Fails to 
Materialize—South American Trade Conditions Fair 
—The German Situation. 


GULFPORT, Miss., Feb. 6.—Sawn timber is inactive, 
though the price, at about 23 cents, tends firmer by rea- 
son of the scarcity of stocks and the prevalent belief 
in the encouraging reports from the United Kingdom. 
Conservative shippers, however, are apparently appre- 
hensive of continued dullness in the pitch pine trade of 
England, in view of the fact that postelection conditions 
show no strengthening in the face of lower stocks. The 
clearance records show no more than 9,000 feet of sawn, 
worth about $240, as having gone forward during the last 
week from this port. This stock was shipped to Panama. 

The outward movement this week from Scranton and 
Gulfport reached the 10,000,000-foot mark. Of this 
quantity 7,999,000 feet went forward from Gulfport; 
over 50 percent of this amount being consigned to South 
American ports, the balance going to ports well scat- 
tered. Scranton’s shipments amounted to 1,227,000 feet, 
all of which was shipped to various ports of the western 
islands. 

The South American trade continues of a good average 
size in volume, demand holding its own and the prices 
for usual South American schedules ranging at from 
$16.50 to $17.50 delivered. The near future of prices 
for stock intended for forwarding to the River Plate 
does not encourage the belief that much lower quotations 
can be obtained, although some think that higher prices 
are probable. This idea is based upon the fact that 
many of the mills have booked a fair quantity of orders 
for forward delivery, say, from thirty to sixty days; 
others already have booked to capacity for that period. 
Commercial reports from Argentina and Uruguay show 
brisk business in all lines, which augurs well toward 
continued good demand for pitch pine products. 

Argentine buyers have taken more than 50 percent of 
this week’s shipments, as to quantity, two steam cargoes 
being cleared by the L. N. Dantzler Lumber Company. 
The British steamship Mars carried 2,335,000 feet, worth 
$44,701, for Buenos Aires, and the Russian steamship 
Hyllos 1,848,000 feet at $30,078 for Bahia Blanca. 

In the German trade there seems to be nothing of un- 
usual interest to shippers. The market does not hold out 
any inducement to tempt the more conservative shippers 
and offers scarcely provide for a working margin. It 
appears that the continental buyers are inclined to hold 
out to shippers the report that their stocks have not been 
reduced sufficiently to warrant heavy purchasing, with an 
idea of forcing quotations lower. To bring about such a 
condition will require some time and might possibly end 
in the mills turning their attention to South American 
orders. During the last week one steam and one sail 
cargo went forward to German ports. The Standard Ex- 
port Lumber Company cleared the German ship Hilde- 
brande with a parcel of 269,000 feet at $9,170 for Brake 
and a balance of 935,000 feet, at $27,995, for Bremen. 
By the Gans Steamship line, the British steamship Falto- 
don Hall went forward with 888,000 feet, valued at 
$19,500, for Hamburg, Germany. 

Panama was represented in a clearance to Cristobal by 
8. E. Naylor & Co., of the British steamship Queenswood, 
with 715,000 feet of lumber at $25,562, 9,000 feet of 
sawn timber at $240 and poles valued at $6,780. Space 
chartering to the various western islands is brisk, with a 
large number of inquiries current. Cuba, Jamaica and 
Trinidad took the total shipment this week, with the 
exception of one carga for Santo Domingo. Cuban affairs 
are in fair condition as regards their influence on the 
pitch pine trade, and from the number of inquiries under 
consideration of the shippers, it is believed that this 
year’s business will do much toward bringing the aver- 
age of Cuba’s pitch pine business up to a fairly high 
point. 

Prices asked by the mills for the usual Cuban sched- 
ules show that they have not been influenced materially, 
and they are expected to have no more than a slightly 
firmer tendency for a short while. No. 2 Cuban brings 
around $10 and No. 1 at from $13 to $15 a thousand. 
Shipments to Cuba total 1,891,000 feet, comprising one 
sail cargo from Gulfport and one from Scranton. The 
British schooner Edna V. Pickels, with a cargo of 423,000 
feet valued at $5,288, was cleared for Havana by the 
Dantzler company. The MelIntosh Lumber Company 
cleared the American schooner Wellfleet from Scranton 
with 468,000 feet, valued at $7,603, for the same port. 

The Jamaican market is slightly stronger. Several 
good orders probably will be shipped shortly. Late spring 
shipments to the island will be straggling, but the busi- 
ness completed before that time is expected to show a 
better average than has been the case for several months. 
The barkentine Athena was cleared by S. E. Naylor & Co. 
from Gulfport: for Kingston with 577,000 feet, worth 
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TIMBER LOANS 








WE are prepared to make loans in 
amounts of $200,000 and upwards 
secured by first mortgage on high grade 
accessible standing timber owned by 


established, going lumber companies. 


Correspondence and personal interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 














H. M. Byttessy & Company 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificial Gas Systems 
Steal Railways 

Water Works 

Electric Light Piants 


Irrigation Systems 


Natural Gas Systems 
Interurban Railways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATION AND REPORTS 





218 La Salle Street, 
CHICAGO 


































Caused through giving credit to un- 
reliable customers by using our 


“RED BOOK SERVICE 


It keeps you posted regarding the financial standing 
Os parties engaged in either the manufacturing, sell- 





ing or buying of lumber products. 
We also have a well organized 
Law and Collection Department 


at your service every time a customer fails to settle 
his account. We've had over 82 years experience, 


LUMBERMAN’S CREDIT 
ASSOCIATION, 
Established 1876. 


77 Jackson Boulevard, 
CHICAGO. 

116 Nassau Street, 

NEW YORK CITY. 








Elmer H. Adams Dwight S, Bobb A. G, Adams 


ADAMS, BOBB & ADAMS 


American Trust Building, CHICAGO 


COUNSELLORS AND ATTORNEYS AT LAW 
Wetasrpiity ¢ Reni 4. Tis Toby rte 








FLOYD PRICE 


Attorney and 


COLLECTIONS, 
LAW, ETC. | sincertiic. new York cr. 


Refers to Robert Keith Furniture Company, Kansas City, Mo. 
C. J. Mar, Prest., Publishers Press, 253 Broadway, NewYork City 














TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
tost of any number of feet at any given price. Absolutely correct. 
3end for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 
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LOANS 
TIMBER LANDS 


For Long Periods of Time in 
Amounts From $200,000 Up 


We have been in the lumber business for over 
thirty years. 


We now control and operate a number of mills. 


We have been loaning money to lumbermen 
for a considerable period of time. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


Lyon, Gary & Company 
gucaae 














i 


)) 
THE 
American Credit - Indemnity 


Co. of New York. 


| CAPITAL, FULL PAID, 1,000,000. 











S. M. PHELAN, Pres. 


302 Broadway, 
NEW YORK. 


Marquette Bldg. , 
CHICAGO. 


Pierce Building, 
ST. LOUIS. 


Insures Manufacturers and Wholesalers 
against excessive annual loss through 
insolvency of customers. 
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PACIFIC COAST TIMBER LANDS. 

















If you want the best investment in America, see us on 


TIMBER LANDS 


Seritand, Ore. 


112 Sherlock Bldg. 
J.0.STORY, Pres. J.C, BRACHER, Vice-Pres, GEO.BRACHER.Sec. JNO. ELLIOT, Treas. 











CALIFORNIA AND OREGON TIMBER. 
THERE IS NO LUMBER TRUST. 


Anyone with a few thousand dollars can start a 
saw mill on the cheap timber lands of the Coast 
and find a market for the product. REDWOOD, 
CALIFORNIA PINE, FIR, SPRUCE and CEDAR timber 
lands for sale. ‘Titles based on U. S. Govern. 
ment Patents. Write for Particulars. 


q JOHN F. SOULE, 112 Market St., San Francisco, Cal. 











W. P, Ketcham ektiiene 


826-7 Henry Building 


SEATTLE, WASHINGTON BRITISH COLUMBIA 


A SPECIALTY 











R. J. Menz Lumber Company, °Wasi.” 


Pacific Coast—— 

LUMBER, SHINGLES, TIMBER LANDS 

: MILL AND LOGGING OPPORTUNITIES 
Highest Award 





A.Y.P.Exposition TIMBER LAND GOLD BONDS 








HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street. Chicago, IIl. 





$14,414. The British schooner Ethel B. Sumner was cleared 
from Scranton by the Dantzler company, carrying 351,000 
Seranton by the Dantzler company, carrying 351,000 
feet, worth $8,769, for Kingston. The British schooner 
E. A, Sabean was cleared by the same company from 
Seranton for Port-of-Spain, Trinidad, with 194,000 feet, 
worth $3,606. 

San Pedro de Marcoris, Santo Domingo, took 214,000 
feet, valued at $4,144, from Scranton by the British 
schooner Belleveau, cleared by Santiago Porcello. 

Gulfport Arrivals. 

Norwegian steamer Minerva, 2,413 tons. 

British steamer Marstonmoor, 1,732 tons, Moragues Lbr. Co. 

Italian bark Due Sorelli B., 1,378 tons, Dantzler Lbr. Co. 

Norwegian bark Alfheim, 1,142 tons, Thayer Export Lbr. 
Co. 

American schooner Edith H. Symington, 881 tons. 

Entries at Gulfport. 


American schooner Griffin, 305 tons, Havana to Dantzler 
Lbr. Co. 

American schooner Elizabeth Dantzler, 361 tons, Havana 
to Dantzler Lbr. Co. : 

American schooner Emily L. 


White, 296 tons, Havana to 
Dantzler Lbr. Co. ‘ 


~—_ 


Swedish steamship 8S. Kogland, 2,084 tons, Mobile to Euro- 
pean Lbr. Co. 
Scranton (Pascagoula) Arrivals. 

british steamship Numina, 1,881 tons, W. Denny & Co. 

Norwegian steamship Hermes, 2,522 tons, W. Denny & Co. 
as steamship Uppland, 1,518 tons, Standard Export 
ubr. Co. 

Italian ship Montevideo, 1,429 tons, Hunter, Benn & Co. 

Norwegian bark Alastor, 797 tons, Robinson Land & Lbr. Co. 

Uruguayan bark Teresa, 1,052 tons, L. N. Dantzler Lbr. Co. 

Italian bark Rio, 1,299 tons, Hunter, Benn & Co. 

Portuguese bark Cacilda, 891 tons, Hunter, Benn & Co. 

Italian bark Mincio, 1,670 tons, W. Denny & Co. 

Norwegian bark Smerve, 941 tons, L. N. Dantzler Lbr. Co. 
age schooner Clara C. Scott, 261 tons, Robinson Land 
¢ Lbr. Co. 

British schooner Jennie A. Pickels, 299 tons, L. N. Dantz- 
ler Lbr. Co. 

American schooner L. N. Dentzler, 117 tons, L. N. Dantz- 
ler Lbr. Co. 

British schooner Evelyn, 287 tons, L. N. Dantzler Lbr. Co. 

British schooner Earl Gray, 379 tons, L. N. Dantzler Lbr. 
Co. 

American schooner Henrietta J. Powell, 244 tons, L. N. 
Dantzler Lbr. Co. 

British schooner Dora C., 402 tons, McIntosh Lbr. Co. 

American schooner Laura L. Sprague, 508 tons, L. N. 
Dantzler Lbr. Co. 








ACTIVITY IN THE SOUTHWEST. 








IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Upward Trend of Market Noticeable in Branch -of the 
Trade—Dealers Stocking Up MHeavily—Railroads 
Feverish to Secure Supplies. 

Sr. Louis, Mo., Feb. 8.—Despite midwinter weather 
the building records this year have shown a remarkable 
gain over those for the same period of last year. Janu- 
ary showed a heavy gain and February records are far 
ahead also. The lumbermen are watching the building 
commissioner’s records with much interest, in order to 
establish a basis for yard trade, which is picking up 
fast. Retailers and jobbers are jubilant over the pros- 
pects. 

Improvement in building outlook is not confined to St. 
Louis. Every center that draws its supplies largely from 
this market reports a similar rejuvenation. As a result 
of favorable indications of buying on the part of the 
farmers and others, there is a heavy inquiry from retail 
sources for prices and not a little buying. Many of the 
dealers are stocking up heavily and there is a current be- 
lief that lumber will not be bought at present prices much 
longer. 

While retail buying has shown a healthy improvement, 
the most noteworthy showing is in car material. Rail- 
roads and car companies are buying freely and are mak- 
ing no effort to conceal their anxiety to get stock and get 
it quickly. Local dealers who specialize in car material 
are having about all that they can do to keep up ship- 
ments. Prices of car stock are steadily advancing. De- 
mand has increased for factory stock and implement and 
vehicle material. Thus the upward trend of the market 
is noticeable in every branch of the trade. 


Gossip of the Yellow Pine Trade. 


Sam Fullerton and Frank Pierce, representing the Chi- 
cago Lumber & Coal Company and the Louis Werner Saw 
Mill Company, respectively, were in Washington, D. C., 
this week looking after the interests of the lumbermen 
at the tapline hearing. 

George Ganahl, president of the Fidel, Ganahl Lum- 
ber Company, a local retail concern, was in Chicago this 
week on business. 

Bobby Fine, who recently accepted the sales manage- 
ment of the Switzer Lumber Company at Shreveport, La., 
was in this city this week to make preparations for re- 
moving his family to his new scene of activity. 

U. S. Musick, of the new Louisiana Lumber Company, 
returned this morning from a short visit to the company’s 
mills in the South. This new concern made its bow to the 
public February 1 and already has a plentiful supply of 
orders on its books. 

Frank Coatsworth, of the Coatsworth Lumber Com- 
pany, of Mexico, Mo., was a St. Louis visitor this week. 

C. I. Millard, manager for the J. J. Newman Lumber 
Company, is back from a trip to the company’s mills. 

A. J. Neimeyer and family are sojourning for several 
weeks on the Pacific coast. 

W. H. Sumption, of the Robinson Lumber Company, 
reports a good run of orders this week. 

R. F. Knebel, of the Guild-Knebel Lumber Company, 
has been ‘‘covering’’ several of the retailers’ conven- 
tions for the last week or two and as a result the office 
has a big batch of orders to get out. 

J. C. Harris, of the Hogg-Harris Lumber Company, 
states that the retail business is showing excellent prog- 
ress. 

J. H. Graham, of the Graham Lumber Company, says 
business is better. 

W. G. Behrens, of the Behrens Lumber Company, 
reports a growing demand for factory timber and all 
other yellow pine products. 

Frank J. Riefling, of the George W. Miles Timber & 
Lumber Company, says his sales are increasing steadily in 
yolume and that his business this year is already in ex 
cess of that of last year at this time. 

Frank Shields reports inquiries coming in strong and 
that orders are more plentiful, at increased prices. 

A. E. Silverthorn, of the Summit Lumber Company, 
says his sales have been showing gradual improvement 
and in point of volume are ahead of last year. 

J. O. Pride, the man who ‘‘serves you right,’’ reports 
his trade much improved in volume and in price tone. 

T. W. Budde, of the Milne Lumber Company, reports 
trade conditions improved. His concern is receiving more 
inquiries and orders and prices have advanced. 


J. W. Bemis, of the Ozan Lumber Company, says in- 
quiries are more numerous and sales more frequent. 

The Boeckeler Lumber Company reports retail yard 
trade steadily improving. 

A. Strauss, otf the Malvern Lumber Company, reports 
business better. 

D. L. Dickinson, of the Alf*Bennett Lumber Company, 
is at eo to take charge of the sales office recently 
opened, 


IN THE MISSOURI-KANSAS DISTRICT. 


Country Buying Has Begun—Railroads Showing Un- 
usual Activity—Hardwood and Yellow Pine Men 
Sharing in Prosperity. 

Kansas City, Mo., Feb. 8.—Sunshine in the Southwest 
has improved the roads in the last two weeks and 
contractors and farmers are beginning to buy for 
spring needs. Numerous rush orders have been re- 
ceived from retail dealers who were not prepared to 
meet the sudden demand. In parts of Kansas and 
Oklahoma country roads have been impassable to heavy 
loads since last fall. The trade is stronger now than 
the wholesale dealers anticipated. 

The unusual activity of the railroads is stimulating 
the market. Many of the mills are behind on orders 
for car material and railroad timbers. The railroads 
had been out of the market for almost two years and 
the mills were not prepared for the present demand. 
Railroad building is unusually active in the Southwest 
and the competition between buyers is advancing 
prices. Railroads have ceased to look for bargains and 
are buying without special regard to prices. Demand 
for export material continues strong. More lumber is 
going to Mexico on account of the improved business 
conditions. Several dealers are expanding their busi 
ness in Central America. 

The retail dealers permitted their stocks to run lower 
than usual this winter on account of the weather and 
uncertain condition of the market. In this situation 
the retail dealers are facing what promises to be an 
unusually active building season. Retail stocks are 
far from complete and mill stocks are badly broken. 
All of this seems to indicate a strong market for sev- 
eral months. 

The hardwood dealers and yellow pine manufacturers 
are coming in for their full share of prosperity. Prices 
on all upper grades are gratifying and are tending 
to strengthen the prices on low grade material which 
have been Jow. Dealers find it difficult to supply the 
demand for implement stock and as a result prices are 
advancing. Oak flooring is especially strong. 

The shingle situation is improving but is far from 
satisfactory. With the supply limited and the build 
ing season near, dealers believe that conditions are 
sure to improve. Some dealers. refuse to believe that 
the market is as bad as it is reputed to be and are 
holding to their prices and obtaining orders. Shingle 
dealers are needing confidence at this time. 

Prices on cement, sash and doors, brick and other 
building materials are on the up grade. The genera! 
outlook is exceptionally encouraging. ' 

A new yard will be opened in Independence, Mo. 
about March 1 by the O. J. Raymond Lumber Com 
pany, recently organized. An initial order for twenty 
five cars of lumber has been placed with Woods & 
Meyer. The ground has been cleared for the yard ani 
some sheds have been built. The company will han 
dle a general line of lumber and building materials. 
O. J. Raymond has been interested in the ice busines: 
and other enterprises in Independence several year: 
and has many acquaintances in Jackson county 
Charles S. Hardin, formerly with the Badger Lumbe: 
Company, is interested with Mr. Raymond in the new 
company. 

T. B. Moore, one of the partners in the Crescent 
Lumber Company, went to Des Moines, Iowa, recent] 
to attend the funeral of his brother William. 

‘“*The sun is shining in Kansas and business is be 
ginning to pick up at retail yards,’’ said W. L. Good 
now, manager for the Antrim Lumber Company; ‘‘ we 
have received several rush orders.’’ 


Will Appeal from Tapline Decision. 


Representatives of several of the larger wholesale 
Iumber dealers have gone to Washington, D. C., to 
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join a delegation that will appeal to the Interstate 
Commerce Commission to reconsider its action in order- 
ing railroads to cancel contracts with lumbermen’s tap 
lines. Among the delegates from Kansas City were 
W. L. Stocking, attorney for the Carter Lumber Com- 
pany; John A. Sargent, traffic manager for the Central 
Coal & Coke Company; J. D. Riddle, traffic manager 
for the Missouri Land & Lumber Exchange Company; 
R. S. Davis, attorney for the Long-Bell Lumber Com- 
pany; W. Q. Church, traffic manager for the W. R. 
Pickering Lumber Company, and George R. Hicks, of 
the Bowman-Hicks Lumber Company. Some of the 
delegates said before they left Kansas City that if the 
Interstate Commerce Commission did not grant a re- 
hearing of the case the ruling probably would be 
tested in the courts. 

Several of the local sash and door companies are 

substituting motor delivery trucks for drays. The 
Western Sash & Door Company has bought two Pack- 
ard motor trucks and expects to substitute motor 
trucks for its entire stable. A Wilcox motor truck was 
bought recently by the American Sash & Door Com- 
pany. 
(We have been doing a world of figuring lately,’’ 
said Lace Heeter, of the Dierks & Sons Lumber Com- 
pany; ‘‘never before have we received so many in- 
quiries. Surely some business will come out of all of 
this.’’ 

‘*When the prices on other commodities are high and 
the prices on lumber are low it seems that an adjust- 
ment would be a natural consequence,’’ said L. V. 
Graham, manager for the Chicago Lumber & Coal Com- 
pany. And Mr. Graham believes the adjustment will 
come. 

E. A. Thornton, of the E. A. Thornton Lumber Com 
pany, of Chicago, was a visitor in Kansas City re- 
cently. 

A report comes to N. Duncan, of the Duncan Lumber 
Company, that the roads in Kansas are improving and 
that the farmers are beginning to buy lumber. Mr. 
Dunean moved his lumber offices recently from the 
sixth floor of the R. A. Long building to the offices on 
the fourteenth floor vacated by Ray Oliver. Mr. 
Oliver is ill in Wichita, Kan., and is conducting his 
lumber business from there. 

Duval Jackson, president of the Southwestern Lum- 
ber Company, has gone to San Antonio, Tex., for a two 
weeks’ visit. Mrs. Jackson is spending the winter in 
San Antonio. 

The demand for railroad material is strong with the 
Caddo River Lumber Company. W. E. Cooper, secre- 
tary of the company, expects a brisk spring business. 

C. D. Crane, city salesman for the Central Coal & 
Coke Company, has returned from a business trip to 
New York city, Baltimore and other cities in the Fast. 

The serious illness of a son has kept John F. Bruce, 
western sales agent for the Owl Bayou Cypress Com 
pany, from his office most of the last week. 

‘*The line yard men are in the market and the de- 
mand for cypress is increasing,’’ said T. I. Bennett, 
local salesman for the Dibert, Stark & Brown Cypress 
Company. 

The Leidigh & Havens Lumber Company has re- 
ceived more orders for fir in the last ten days than in 
the previous four weeks. The demand has been strong 
for country bridge plank. 

‘*T have been holding to my prices on shingles and 
getting business,’’ said W. B. Medes. ‘‘I refuse to be 
convinced that the shingle market is as bad as some 
dealers believe it is.’’ 

H. W. Darling, of the Louisiana Red Cypress Com- 
pany, of Wichita, Kan., notified F. A. Stickel, local 
manager for the company, that he had gone for a two 
weeks’ visit to the mills in Louisiana. 

It is regarded as remarkable by John F. Jamison, a 
representative of the Crescent Lumber Company, that 
the company’s volume of business in January was 
larger than for any other month in the last year. In 
this territory January usually is one of the dullest 
months. 

Two visitors at the market this week were A. C. 
Ramsey, general manager .for the Nashville Lumber 
Company, of Nashville, Ark., and M. A. Quillin, of the 
Sarcoxie Lumber Company, of Sarcoxie, Mo. 

Elizabeth, the 11-year old daughter of Mr. and Mrs. 
William Huttig, is winning distinction as a student at 
the Kansas City Fine Arts Institute. Her work in 
charcoal has been commended by the critics and her 
teachers at the art school said that her work compared 
favorably with that of others who had been studying 
for years. Mr. Huttig is chairman of the board of 
directors of the Western Sash & Door Company and 
president of the National Bank of the Republic. 

A son was born, February 2, at the home of Frank 
E. Bruce, wholesale dealer in yellow pine. Mrs. Bruce 
formerly was Miss Hazel Forbes. 

Mrs. Frank J. Moss gave a buffet luncheon and card 
party, February 5, at her home, 214 West Armour 
boulevard. Mr. Moss is president of the American 
Sash & Door Company. 

Mrs. Victor Bell and Eugene Bell are guests at the 
New Elms hotel in Excelsior Springs, Mo. 

_A. H. Connelly, of the Connelly Hardwood Lumbe1 
Company, is in the South visiting the mills. 

Business and pleasure will be combined by Hans 
Dierks, president of the Dierks & Sons Lumber Com- 
pany, on a trip to Panama. He will leave the latter 
part of this week. 

A. L. Houghton, wholesale hardwood lumber dealer, 
said that the demand for implement stock is strong. 

An unlucky star, it appears, was on duty in the 
heavens at the birth of W. A. Clay, the Kansas City 
representative of the Bluff City Lumber Company. He 
has broken his leg twice in the same place. The second 


accident occurred when he fell on the street. 
taken to the University hospital.. 

W. F. Nelson, formerly with the Ford-Isbel Lumber 
Company, has been cmployed as assistant to K. A. 
Norton, of the Norton Lumber Company. 


He was 


FROM A BIG EAST TEXAS MILL POINT. 


Continued Activity in This Section—Prices Expected 
to Advance to Figures of a Few Years Ago—In- 
quiries Numerous, 

BEAUMONT, TEx., Feb. 5.—The lumber market has 
fully recovered from the dullness incidental to the end 
of the year. So far the new year has been marked by 
continued activity in the lumber trade, and manufac- 
turers are taking an optimistic view of the situation. 

Demand is increasing rapidly, with prices on an up- 
ward trend. It is the opinion that prices will continue 
to advance until lumber reaches the figures of a few 
years ago. In actual buying railroad and car’ building 
companies are in the lead. Foreign demand is rated 
better. Building is especially active. An encouraging 
number of inquiries is arriving from all classes of 
dealers. 

Business in the yellow pine industry is making a splen- 
did recovery, and if the manufacturing end of the 
lumber trade should not have a prosperous year those 
interested in it will be greatly disappointed. March 
seems to be destined to throw wide the portals of com- 
merce to the lumber trade. 

Sam Park, president of the Industrial Lumber Com- 
pany, left Monday for California. 

T. J. Williams, prominent lumberman of this state, 
arrived in this city a few days ago, en route to Honey 
Island. 

Alexander Thompson, prominent lumberman of Dou- 
cette, was among recent visitors. 


WITH THE EAST TEXAS TRADE. 


Demand for Lumber Continues Good—Mills Running 
Steadily Without Accumulating Stocks—Inquiries 
Out for Available Timber Tracts. 

NacoGbocHEs, TEx., Feb. 8.—There is no abatement in 
the demand for lumber, nor do conditions justify any- 
thing other than a very optimistic outlook. Lumbermen 
are not allowing the prospects to make them overconfi- 
dent to the extent of oversupply, but are feeling their 
way carefully. Mills are nearly all running six days, but 
orders will not allow them to get any great stock on 
hand. If the demand would allow it the chances are 
excellent that the output would be curtailed rather than 
get a big line of stuff in the yards. Millmen are arguing 
that it will be easier to double up if necessary to meet 
the trade demands than to fill the yards full and then 
have to wait for the interior trade points to become more 
active. 

Conditions seem different than last year, and even 
before the slump, as the entire market appears more 
solid and substantial. People are not buying just for 
the sake of it, nor to try their credits, but desire the 
stock that is needed and can be handled easily. The 
slight increase in price gives more action and the feel- 
ing that even better figures must come soon is apparent. 
Wholesalers, as well as the little brokers, are doing a 
fair share of business, including all lines from little 
dimension stuff to heavy materials, poles and railroad 
timbers. 

Railroads and transportation lines are showing more 
interest in the lumber market, which indicates a sub- 
stantial trade. During the last few weeks representatives 
have been in this section, getting a line on the status of 
affairs, all talking optimism. Timber tracts are scarce 
throughout this section, but some inquiries for available 
ones are being made. This inquiry is not confined to 
pine, hardwood tracts being asked for also. 

W. D. Carriker, of Carriker & Daniels, has bought 
1,000 acres of virgin pine on the Texas & New Orleans 
railroad, this county. He will erect a mill. 

H. M. Livingston has returned from a trip into Louisi- 
ana. Charles Meece, at the Hayward mill, has returned 
from a selling trip into southwestern Texas. 


SELLING CONCERN SECURES ANOTHER MILL 
OUTPUT. . 

St. Louis, Mo., Feb. 1—By a contract which was 
made this week, the Alf Bennett Lumber Company, of 
this city, acquired another important sawmill connection 
which will give this well known selling company an 
additional product of 50,000 feet of lumber a day. The 
contract gives the Alf Bennett company the exclusive 
selling right to all the lumber cut by the Holladay, 
Shilkee Lumber Company at its plant at Todd, Tex. 
This mill is located on the International & Great North- 
ern railroad, about thirty miles west of Spring; where 
another of the Bennett mills is located. The nucleus 
of the present Holladay, Shilkee plant was obtained from 
the Miller & Vidor Lumber Company, of Galveston, 
Tex., and it has been rebuilt and equipped with the 
best machinery. 

The mill is of the circular type, a Clark saw with a 
shotgun feed, including also a heavy Filer & Stowell 
edger and trimmer. The dry kiln is of the hot air 
type, designed especially by the company. The planing 
mill equipment is of the very best and most modern, 
made by Berlin Machine Company and Hall & Brown. 
The plant is equipped throughout with electric light. 
The yard facilities are of the best, comprising a system 
of overhead trams and an overhead timber dock. A 
new dressed lumber shed has just been built, 200x60 feet. 

The Holladay, Shilkee Lumber Company has about 
2,500,000 feet on pile in the yards and owns over 150,- 
000,000 feet of standing timber. A logging road, with 
six locomotives and twenty-four cars is operated between 
the mill and the timber. 
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The Herron Company 


860 Old Colony Bidg., CHICAGO 
Telephoue Harrison 5343 


1009-10 Alaska Bidg., SEATTLE 


FIR LUMBER 


Car Stock and Railroad Material 
Boat Stock 
Long Timbers, Structural Timbers 





























Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


Mills at General Offices, 612 Mutual Life Bldg. 
BELLEVUE, WASH. SEATTLE, WASH. 



















Our Specialty 


Long Fir Timbers 
Spars, Piling, Poles, Posts, etc. 


We solicit your orders for 


Washington Lumber Products 


Central Lumber Company 
Centralia, Washington 






















Washington Fir . 
Cedar and Spruce 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE. 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 































Cargo and Rail 
Shipments. 


HOQUIAM, WASHINGTON, 


Cedar Shingles 


FIR AND SPRUCE LUMBER. 
LATH, BOX SHOOKS. 
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Proudfit-Polleys =e Co. 


LINCOLN, NEBRASKA 
Idaho White Pine, Western Pine, Larch, Coast Fir 


and Spruce, also Red Cedar Siding and 
Shingles, Split Idaho Cedar Posts. 


Complete Stocks. Quick Shipments. Market Prices. 
Send Us Your Inquiries. 
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AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 





AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO, ILL. 





PUGET SOUND NOTES. 


Dealers Find It Hard to Place Orders at Old Prices— 
Eastern Buyers Eager—Cargo Shippers Report Busi- 
ness Brisk. 

SEATTLE, WASH., Feb. 5.—Conditions in the general 
lumber market are improving steadily. All items show 
a stiffening tendency in price and the demand is better 
for timbers, special cutting orders, factory stock ete. 
than at any other time within two years. Eastern buyers 
are beginning to realize that it is impossible to get cars 
through to destination in less than double the length of 
time it took three months ago, and consequently are plac- 
ing orders in anticipation of their future needs. 

Buyers representing eastern concerns are numerous on 
the Coast. Large line yard concerns are buying heavily, 
and dealers are finding it much harder to place their 
orders even at prices that a short time ago would have 
been jumped at. For several months the coastwise busi- 
ness has been a large factor in the situation and now 
the foreign market is also showing much activity. Dur- 
ing 1908 and 1909 building operations in the East and 
middle West were not nearly as great as expected, and no 
doubt a great deal of building that was postponed during 
those years will have to be done during the present year. 

This is the time that the associations all over the coun- 
try are holding conventions and immediately after these 
are over there probably will be an increased demand for 
yard stock. During 1909 the millmen watched advances 
in the cost of labor, of stumpage and logs, of living and 
in fact the cost of everything that he had to buy, while 
the lumber that he had to sell remained at the same old 
point, until now it has reached the point where lumber 
must bring better prices, and the revival of building 
operations, increasing the demand for lumber, is making 
it possible for.the manufacturer to market his products 
at prices that will show some profit. 

Ed R. Hogg, of the Atlas Lumber & Shingle Company, 
Seattle, in speaking of market conditions, said: 

‘*We find an improvement in the demand from the 
East and a slight strengthening in prices. As to the 
coastwise and offshore markets, everybody knows what 
that is—buyers are just falling over one another in their 
efforts to place orders in this trade, and this will natu- 
rally have a good effect on the rail trade.’’ 

The Howell-Brent Lumber Company is a new concern 
incorporated last week, with a capital stock of $5,000, 
by William M. Howell, E. J. Brent, H. E. Howell and 
M. Hawkins. E. J. Brent and William M. Howell are 
oldtime lumbermen. Mr. Howell was engaged in the 
retail lumber business in the middle West for about 
twenty-five years and for the last year or so has been 
connected with the wholesale business in Seattle. . Mr. 
Brent, who has been connected with the lumber business 
on the Coast for many years, left the employ of the 
Couger Lumber & Shingle Company a year ago and has 
since been conducting a wholesale lumber business in 
his own name, or until the formation of the Howell- 
Brent Lumber Company, which has opened offices at 818 
White building, Seattle. 


The Charter Situation. 


Cargo shippers of lumber report business brisk, both 
coastwise and foreign. Charter rates quoted show no 
change over last week. Coastwise rates remain firm, with 
good business in sight. Too much idle tonnage in sight 
is the reason assigned for conditions in the deepsea trade, 
which as far as rates are concerned is anything but satis- 
factory to shipowners. 


New Timber Concern. 


The Stevenson-Scarff Timber Company, of Seattle, has 
been incorporated in this city for $500,000, by Renfrew 
Stevenson, C. W. Scarff and H. W. Pennock. The com- 
pany was formed primarily as a holding company by 
Messrs. Stevenson, Scarff and Pennock and their asso- 
ciates to take over the timber holdings of the individual 
members of the company. The company owns 475,000,000 
feet of timber in western Washington and has a large 
working capital, placing it in a position to take advan- 
tage of conditions on either side of the market. It is 
not the present intention of the company to construct 
mills to manufacture lumber, but it is possible that it will 
make contracts with one or more mills to cut some of the 
company’s timber. The company also expects to do a 
wholesale lumber and shingle business and probably will 
handle the output of several mills, in which case the 
marketing will be done through the Dierks-Stevenson 
Lumber Company, of which Renfrew Stevenson is the 
manager. Messrs. Stevenson, Scarff and Pennock at one 
time were all in business in Nebraska and are friends of 
long standing. C. W. Scarff moved to the Coast about 
a year ago from Burlington, Vt., after having made 
half a dozen trips across the continent in the last five 
years, during which time he had acquired considerable 
timber holdings for himself and eastern associates. Up 
until the time he decided to come to Seattle to reside 
Mr. Scarff was claim adjuster for the American Bell 
Telephone Company in Vermont. Renfrew Stevenson is 
a Seattle wholesaler, having organized the Dierks-Steven- 
son Lumber Company a year ago, previously having been 
with the Dierks-Stevenson Lumber Company, Lincoln, 
Neb. H. W. Pennock is a Seattle attorney. 


Changes in a Large Concern. 


Lester W. David, president of the Lester W. David 
Company, with offices in Seattle, Vancouver, B. C., and 





Portland, Ore., was at the Seattle offices of the company 


in the Henry building a few days this week. Mr. David 
during the last year has spent much of his time traveling 
between the company’s different offices and also in the 
East and in Europe. He reports the big mill being 
built by the Monarch Lumber Company, of which he is 
also president, on the Columbia river at Portland, Ore., 
nearly completed and he expects it will be in operation 
early in March. This will be one of the largest and 
most modern mills in the western country and the out- 
put will be handled by the Lester W. David Company. 

Mr. David states that C. H. Noble has been appointed 
manager of the Monarch company and is this week mov- 
ing his home to Portland. Mr. Noble has been asso- 
ciated with Mr. David in different lumbering operations 
for many years and recently has been manager of the 
South Forks Lumber Company, at Tanner, in which Mr. 
David is largely interested. He will be succeeded at 
Tanner by Theo. Palms, who formerly was manager of 
the Walworth & Neville Lumber Company at Walville, 
and more recently at Ocean Falls, B. C., where the Ocean 
Falls Company, Limited, another of Mr. David’s com- 
panies, is building an immense sawmill plant. R. E. 
Nevins, master mechanic, who had charge of the con- 
struction of the Monarch company’s plant, has gone to 
Ocean Falls to build the saw mill and pulp plant there. 

The cargo sales of the Monarch Lumber Company will 
be handled by the Lester W. David Company and will 
be under the supervision of L. P. Lee, who will take 
charge of that department February 10. Mr. Lee has 
been engaged in the cargo shipping business in Portland 
for several years, as the L. P. Lee Lumber Company, 
and is familiar with the business requirements of for- 
eign markets in the way of fir lumber. 

At the Seattle office this week, E. S. McIlroy, for- 
merly with the Nelson Lumber Company, of this city, 
has taken charge of the rail sales department. Mr. Mc- 
Ilroy is also an experienced lumberman, having been on 
the Coast for the last dozén years and was formerly with 
well known Jumber concerns in Minneapolis, Minn. 

Mr. David received a cablegram this week from 
I. Hamilton Benn, who is a director of the Price & 
Pierce Company, Limited, 27 Clement lane, London, 
B. C., stating he had been elected to parliament at the 
recent election in England. Mr. Benn is interested in 
the lumber business in the southern part of the United 
States and in Canada and is also vice president and a 
large stockholder in the Ocean Falls Company, of which 
Mr. David is president. 

J. A. MacDougall, Erie, Pa., who is secretary of the 
Monarch Lumber Company, spent a few days in Port- 
land studying lumber conditions and looking over the new 
plant. He also attended the annual meeting of the com- 
pany, January 26, at which the old officers were re- 
elected, as follows: Lester W. David, president; E. D. 
Carter, Erie, Pa., vice president; J. A. MacDougall, 
secretary, Erie, Pa., and E. F. Randolph, treasurer, 
Seattle. Mr. Randolph is manager of the Lester W. 
David Company, and was formerly with the Swifts, the 
Chicago packers, and is a young man of experience and 
keen business judgment. 

H. L. Soare, manager of the Hope Lumber Manufac- 
turing Company, Hope, Ida., spent several days the first 
of this week in Seattle, accompanied by his wife. They 
spent a week in Portland visiting friends and stopped 
over in Seattle on the. way home, returning to Spokane 
in time to attend the annual meeting of the Western 
Pine Manufacturers’ Association. 

A Seattle visitor this week was William T. Strong, of 
Hamilton & Strong, wholesale lumber dealers of Minne- 
apolis. Another Minneapolis wholesaler who visited Seat- 
tle and other Puget sound points this week was C. M. 
McCoy. 

Frank H. Ruger, of the Rogers-Ruger Company, 
Superior, Wis., is a visitor at Everett, Seattle, Tacoma 
and other Puget sound points this week on one of his 
periodical buying trips to the Pacific coast. This com- 
pany is an extensive handler of fir timbers, keeping a 
good stock at its yards at the head of the lakes and 
shipping to the trade as required. He states that his 
company has been delayed greatly in receiving stock at 
Duluth and Superior during the last two months owing 
to the switchmen’s strike, which has hampered traffic. 
He looks for an excellent year in the lumber business. 
Mr. Ruger also is general manager for the Howard’s 
Pocket & Hudson Bay Railway Company, headquarters 
in Superior, Wis. Howard’s pocket is a waterway and 
that accounts for the road’s name. 


Additions to Selling Force. 


The Northwest Lumber Company, Seattle, which was 
until recently represented in Denver, Col., by William 
Moore, has secured the services of I’. W. Roblin, who 
will represent the company in the capacity of salesman 
for the Denver territory. This company has formerly 
always sold in the New York territory through the firm 
of Mershon, Eddy, Parker & Co., but has now made 
arrangements with W. D. Mershon, until recently of 
Mershon, Eddy, Parker & Co., who will represent th¢ 
Northwest Lumber Company direct. 

A. J. Rogers, of the Rogers Lumber Company, Minne 
apolis, arrived in Seattle this week from California. H« 
is visiting Puget sound and British Columbia mill points 
and will leave for Minneapolis in a few days. 

W. I. Ewart, the well known timber land dealer of this 
city, who has been spending several weeks in southern 
California on a pleasure trip, returned to Seattle during 
the week, and since his return has been confined to his 
home for a few days with a slight illness. 
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WESTERN WASHINGTON NOTES. 


Retirement of Well-Known Lumbermzn After Many 
Years of Activity—Advances in Prices of Fir Logs— 
Excellent Outlook for Year. 


TacoMA, WasH., Feb. 3.—The twenty-second annual 
meeting of the St. Paul & Tacoma Lumber Company 
was held Saturday at the general offices of the company 
in this city. The chief feature was the retirement of 
George Browne, secretary-treasurer, who .tendered his 
resignation after twenty-two years of active service, dur- 
ing which time he has seen the lumber industry of 
western Washington develop from the pioneer stage to 
the leadership of the country. Mr. Browne, who is 
wintering in southern California, has been treasurer 
since the company was organized in 1888, and during 
much of the.time has been secretary as well. He is 
among Tacoma’s best known citizens. Mr. Browne re- 
mains an active member of the board of directors. He 
is succeeded as secretary-treasurer by Charles A. Foster, 
son of former United States Senator Addison G. Foster, 
vice president of the company, Mr. Foster being pro- 
moted from the position of assistant secretary-treasurcr. 
W. S. Shank, who has been associated with Chauncey W. 
Griggs for twenty-five years, and formerly cashier of the 
St. Paul & Tacoma Lumber Company, was elected as- 
sistant secretary and treasurer. Other officers were 
reélected, as follows: President, Everett G. Griggs; 
vice president, Senator A. G. Foster; directors, C. W. 
Griggs, chairman; Everett G. Griggs, Charles A. Foster, 
Henr, Hewitt, jr., George Browne, Charles H. Jones, 
He:vert 8. Griggs and J. J. Hewitt. 

‘'he Frederickson Lumber Company’s plant on the 
Tacoma Eastern is running steadily and it is planned 
to start the shingle mill soon. The company reports the 
lumber market healthy, although the demand has been a 
little slow in making itself felt owing to severe weather 
conditions in the East. 

Fir log prices were advanced February 1, as had been 
expected for some time prior. No. 2’s were advanced 50 
cents, making them $6.50; merchantable were advanced 
$1, making the price now $10, and flooring logs went up 
$2, making them now $14. Many loggers had been asking 
a premium for some time prior to February 1. Loggers 
say that stocks are light and that the log demand has 
been strong all year. 

R. L. McCormick, secretary of the Weyerhaeuser Tim- 
ber Company, is at Soap Lake enjoying a rest. 

Everett G. Griggs, president of the St. Paul & Tacoma 
Lumber Company, with Mrs. Griggs, will leave Satur- 
day for southern California. The Tacoma Chamber of 
Commerce at its meeting Tuesday named Major Griggs 
as its representative on the proposed tariff commission. 

C. D. Danaher, of the Danaher Lumber Company, ac- 
companied by his family, will leave the last of the week 
for California on a business and pleasure trip. 

The Lucas Lumber Company is working on plans for 
the erection this year of a saw mill at Eagle Gorge, 
where it is engaged in extensive logging operations. 
Clarence Lucas, of this company, who is also interested 
in the Puyallup Lumber Manufacturing Company, operat- 
ing a mill at Puyallup, and the Lucas-Stronach Lumber 
Company, operating at South Prairie, contemplates a 
thoroughly modern mill of about 75,000 feet capacity. 

The Nelson-Johanson Mill Company is running its 
plant across the bay day and night. It is doing mostly 
cargo business and shipping very little by cars. J. A. 
Nelson, of this company, says the cargo market is in very 
good shape with orders enough coming in to keep the 
plant running steadily. It expects to make a record for 
cargo shipping in 1910. 

The F. A. Leach Lumber Company has moved its 
offices from the Bankers’ Trust building to the California 
building. Mr. Leach formerly was one of the owners of 
the Union Lumber Company, but is now engaged in 
wholesaling on his own account. 

The Manley-Moore Lumber Company is finding the 
market satisfactory, according to John E. Manley, of 
this company. A fair demand is coming in, with prices 
maintained and an excellent outlook for 1910. The com- 
pany ’s mill at South Prairie is running steadily, besides 
which the Puget Sound Lumber Company is cutting 
ibout 1,500,000 feet of logs for it. 





IN SOUTHWESTERN WASHINGTON. 


Railroad and River Conditions Satisfactory for Profit- 
able Mill Operation—Railroads Take Advantage of 
Fair Weather to Rush Construction. 

CENTRALIA, WASH., Feb. 5.—Weather conditions for 
the last week have been the very best for manufac- 
turers generally. While cold, the weather has not 
heen severe, and the floods of the week before have 
subsided to low water. Logs wanted on the upper 
ourses have come down, and everything is satisfactory 
‘or mill operation on both river and railroad. 

The general condition of the market has not changed, 
with the possible exception of a slight advance in the 
lemand for lumber, with the consequent stiffening of 
prices. Several large railroad inquiries are floating 
‘round and some few orders are being placed. 

Railroad construction is progressing well and the 
various lines in this section of the country have been 
taking advantage of the low water and good weather 
‘o rush work as fast as possible. The Union Pacific 
lines will reach Grays harbor within a few weeks, the 
‘amage to their bridges and grades having all been 
repaired, and track laying machines are now at work. 

A logging road will be built near Cedar River on 
Willapa harbor by the Houston Logging Company. A 
large tract of timber will be logged by this concern. 

Several logging camps Which have been shut down 


all winter will resume operation on Grays and Willapa 
harbors within a few. days. 

Mr. Platt, formerly connected with the shingle mill of 
the Eastern Railway & Lumber Company, of Centralia, 
is building a shingle mill at Frances. The plant will 
be ready to start up within a few weeks. 

Several well known business men of Centralia and 
Tacoma have formed a company for the purpose of 
erecting and operating a shingle mill near this city. 
The manager will be E. L. Blakeslee, who has been with 
the H. H. Martin Lumber Company for several years 
in a similar capacity. 

Mr. and Mrs. F, E. Hubbard left yesterday for Calli- 
fornia, where they will spend six weeks. They will go 
to Los Angeles before returning. 





NORTHERN WASHINGTON NOTES. 


Life to Be Injected Into Shingle Situation by Codpera- 
tive Methods—Banquet to Further Plans—Activity 
at Mill Plants. 

EVERETT, WASH., Feb. 4.—Trade conditions, as gener- 
ally reported, are fair in this immediate milling section 
of the Northwest, most of the business being rail ship- 
ments; for although cargo is going coastwise and for- 
eign in comparatively good volume the amount of ship- 
ping is less than it was a year ago. Logging is not 
being conducted on a capacity basis by any means and 
several camps are still closed awaiting the arrival of 
more equitable weather. 

Manufacturers are endeavoring to inject life into the 
red cedar shingle trade through selling agencies, co- 
operative methods of handling outputs, advancing the 
argument that a collection of six or eight such selling 
offices instead of the 400 producers now engaged in sell- 
ing independently and at variance with one another’s 
prices will result in vast benefits in sustaining prices 
and increasing demand. 

To this end a banquet will be held tomorrow night, at 
which manufacturers of shingles from all over the state 
are expected to attend. Mayor Hartley, of the Clough- 
Hartley Company, will preside as toastmaster. The 
program follows: 

‘*How to Make Good Shingles,’’ by John McMaster; 
‘Evils of Transfer Privileges,’ by C. A. Johnson, of 
Seattle; ‘‘Advantages of the Selling Agency,’’ by Roy 
Martin of the Commercial Shingle Company, Belling- 
ham; ‘‘Benefit that the Lumber Selling Agency has 
Been to Grays Harbor,’’ by Jerry Startup, of Seattle. 
J. A. Falconer will discuss legislation upon trade propo- 
sitions and D. A. Ford is slated to make a general sur- 
vey of the shingle situation. 

An extension in capacity in the planing and saw mill 
of the Eclipse Mill Company is being made by an addi- 
tion 500x224 feet, which the company is building along 
the entire length of the plant skirting Snohomish river. 
The new space will mean the installation of an extra 
gang saw, making two, another engine and siding ma- 
chines, also an additional 220 feet of kiln room. The 
improvement is expected to be completed by March 1. 
Henry Stuchell and family are expected to return from 
California February 12. 

Vigorous activity is evident in the building of the 
Clough-Hartley Company’s cedar mill in this city. Three 
buildings are in course of erection; a saw mill to con- 
tain a brace of 10-foot head band saws and a roller 
resaw, making a cut of 125,000 feet daily possible; a 
planing mill with two planers and matchers and two band 
saws for resawing, and the third building is a com- 
modious dry kiln. Some of the machinery has arrived 
from the East and the company propose beginning opera- 
tions March 1. Cedar siding will be produced princi- 
pally. 

An order for twenty-five cars of rough lumber for 
use in building ore docks near the head of Lake Superior 
has been received by the Marysville Lumber Company. 
After filling this order the mill will be closed for repairs. 

W. H. Beach, of Tacoma, formerly engaged in the 
manufacture of shingles in Everett, was in Everett on 
business this week. 

The Johnson-Dean Lumber Company has secured a 
right of way 50 feet in width for its logging road at 
Robe. 

The Ferry-Baker Lumber Company and the Robinson 
Manufacturing Company have each received medals 
awarded by the Alaska-Yukon-Pacific Exposition. The 
former company secured a fine gold medal for its exhibits 
of fir and honorable mention on shingles. 

The Sobey Mill Company, near Granite Falls, is 
rapidly assuming the proportions of a fine mill. Much 
of the machinery and shafting has been installed. 

Within a short time the Darrington Cedar Company 
will begin the production of shingles at Darrington. Of 
other mills at Darrington, the United States Lumber 
Company proposes to start March 1, the Bloxham Mill 
Company is preparing for day and night operation and 
the Hansley Shingle Company is also making ready to 
reénter the shingle game. 

Improvements are being made on the plant of the 
Alaska Lumber Company at Mukilteo. The alterations 
will make it possible for the concern to produce cedar 
siding and shingles. 

The Weyerhaeuser Lumber Company is loading the 
full rigged ship Celtic Monarch with lumber for the 
west coast of South America. 

Herbert Clough came down to the office of the Clark- 
Nickerson Lumber Company, of which he is sales man- 
ager, the other day, wearing a broad smile, his pockets 
filled with cigars, and announced that it was a 10-pound 
girl, making the second girl baby in the family. Former 
Governor D. M. Clough, at the head of the company, and 
Herbert ’s uncle, says that he thinks if the baby had been 
a boy Herbert’s smile would have been even broader. 
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Send Us Your Rush Orders 


FERRY-BAKER LUMBER CO, 


General Office and Mills 
EVERETT, WASHINGTON 
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McWilliams & Henry, Inc. 


Mill at EVERETT, WASH. 
Eastern Office HAMILTON & STRONG, Minneapolis, Minn. 
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Eastern Office, W. W. VAWTER, Representative, Minneapolis. 
MILLS AT EVERETT AND MONROE, WASH. 








Don’t Bother to Figure It Out | 


When you can SAVE THE TIME AND TROUBLE and also 
be certain of getting the correct answer by referring to 


CHAPIN’S LUMBER RECKONER 


It reduces to board measure—lumber, scantling, square timber, 
saw logs; contains over 200,000 figures that can be relied on. 

Price, postpaid, in morocco binding, with lap and Bs'os 
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ew eee Tacoma, 
Wholesalers, ’ Washington, 


We would like to have you send and ask us for our prices. 
We can save you money on 


ae CEDAR AND 
DROP SIDING SPRUCE. 
FINISH, CEILING, » SIDING AND 
DIMENSION, ETC. FINISH. 
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THE INLAND EMPIRE TRADE. 
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Fir Lumber 


Write us for Prices on 


FIR DIMENSION, FIR TIMBERS and CAR 
MATERIAL, ROUGH or FINISHED 
CLEARS nnd 0. G. GUTTER 


Manley Moore Lumber Co. 


Banker icse Bla.  Pacoma, Wash. 





So. Prarie, Wash 








MINERAL LAKE LUMBER CO. 


MANUFACTURERS OF 


FIR LUMBER 


CAR AND CONSTRUCTION MATERIAL 


Try a car of our Shop Lumber, 
You will want more. 


General Offices TACOMA, WASH. 
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WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties, 
SAN FRANCISCO,CAL, 
Flood Building. 


PORTLAND, OREGON 
Wells-Fargo Bldg. 


W. E. THOMAS LBR. CO. “gnzsc' 


Exciusive Agents for Kansas, Nebraska, iowa, Oklahoma and Indian TerritorY 








California White Pine, 


California Sugar Pine, 
and Arizona Soft Pine, 


Best Stock for Factory 
and Pattern Lumber 


ASK LOUIS WUICHET, 


Rooms 708-712 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILL. 


Warren Axe & Tool Co. 


Sole Manufacturers 


of the Famous 


{SAGER PATENT AXES 


And Highest Quality 
Bull Dog Line Lumbermen’s Tools 
RIGHT QUALITY I 


. Write us. 


RIGHT PRIC 


WARREN, PA., U.S. A. 














IN THE FLATHEAD VALLEY. 


Shippers Busy Filling Orders—Buyers Flock to the 
Kalispell District—Prices Holding Firm—Sharp Ad- 
vances on Some Items Soon. 


KXALISPELL, MoNntT., Feb. 6.—Demand continues fairly 
good and all shipping departments are being worked to 
full capacity. Many buyers from eastern Montana and 
the Dakotas are in this district looking over stocks and 
placing a few orders. Many opening stocks are being 
sold for points in eastern Montana where it is expected 
that a large amount of lumber will be used next summer 
owing to the large amount of development work in that 
section, which is inducing thousands of settlers to locate 
there. 

Prices are holding firm and considerable business is 
being booked on the lists recently sent out by the manu- 
facturers of this district. Owing to the broken condition 
of stocks it is probable that many items will show sharp 
advances soon. Effort was made during the latter part 
of the 1909 sawing season to get yard stocks balanced up 
for the winter trade, but very little was accomplished in 
that line and stocks will be in very bad shape at the 
beginning of the sawing season this year. Railroads are 
in the market for a large number of ties and many of 
the smaller mills are taking contracts for sawing ties 
next season. The Toro Medicine Lumber Company, of 
Midvale, recently contracted for 100,000 ties to the 
Great Northern railway and will begin getting them out 
at once. Considerable business is expected in mining 
timbers, which is a very desirable class of trade for the 
manufacturers of this district as a class of logs can be 
put into timbers that would grade low if manufactured 
into yard stock. 

Snow is not deep enough for logging operations, 
although the weather is ideal for making and holding 
ice roads. Snow is needed badly and unless it comes 
soon it is feared that the log crop will be much less 
than was expected at the beginning of the season. Light 
snow in the mountains no doubt will make driving dif- 
ficult this spring as the streams are very swift in this 
district and soon lose the surplus water. 

C. A. Weil, president, and A. G. Naundorff, secretary 
and treasurer, of the Eureka Lumber Company, left this 
week for Minneapolis on matters of business. The com- 
pany is installing a 2-cut MacDonough band mill to 
replace a single cut of the same make. Other machinery 
is being added to the mill, which will increase the 
capacity considerably. It is installing a Berlin rapid 
flooring machine in the planing mill and has completed 
a blower system that will convey the shavings from the 
planer to the saw mill, a quarter of a mile away. The 
plant will be operated on a day and night shift next 
season and will manufacture about 25,000,000 feet. 

The plant of the Dawson Lumber Company, of Libby, 
with the aid of its logging railroad, has succeeded in 
operating its plant during the winter and does not 
expect closing this year. Its new hot water pond has 
given satisfaction. The company has ten miles of road 
completed and this week placed an order for two more 
miles of steel which will be put in early this spring. A 
Berlin rapid flooring machine will be installed at the 
planing mill this spring and several other improvements 
will be made to increase shipping capacity. E. W. Doe, 
secretary and treasurer of the company, will leave Mon- 
day for points in Dakota and eastern Montana for the 
purpose of soliciting business. This company expects to 
manufacture 15,000,000 feet the coming season, consist- 
ing mostly of pine and larch. 

C. L. Dotner, manager for the Northwestern Lumber 
Company, Kalispell, is in St. Paul, Minn., this week on 
matters of business. The plant is undergoing repairs 
preparatory to next season’s cut. A resaw will be 
installed behind the rotary which will increase the 
capacity about 20,000 feet a day, making the capacity 
approximately 85,000 feet a day. The company’s log- 
ging operations on the upper Stillwater river are well 
advanced and the concern will succeed in getting in 
15,000,000 feet, which in addition to the amount carried 
over will give the plant an ample supply for the season’s 
run. 

D. B. Barber, manager for the State Lumber Company, 
left: the fore part of this weex for Minneapolis, Minn., 
and other points in the East on business connected with 
his company. ‘The mill is being remodeled and heavier 
machinery is being installed, which will largely increase 
eapacity. The plant will be operated on a day and night 
shift. 





AT UTAH’S METROPOLIS. 


Resumption of Activity Dependent on Traffic and. 
Weather Conditions—Price Increase Expected on 
Account of Scarcity of Logs—Stocks Low. 

Satr Lake City, Urau, Feb. 7.—Continued severe 
weather has crippled traffic on the intermontane rail- 
roads and made the movement of freight of all kinds 
exceedingly difficult. While stock taking is practically 
finished throughout this section and the trade waiting 
for spring to open sufficiently to permit the continuance 
of building operations, the outlook for the next twenty 
days is not encouraging. 

[It is practically certain there will be an increase in 
commons and uppers within thirty days, the prediction 
being based practically on the cedar log situation on 
the Coast and the railroad tieups. Almost all grades 


of fir and pine are hard to get and shingles have ad- 





vanced 5 cents within ten days. Stocks are low. 

A deal for the McLachlan saw mill on Black mountain 
and the lumber yard in Craig, Colo., was consummated 
this week and it has again changed hands. Its pur 
chasers are C. E, Dickinson, of Leadville, J. F. Owings, 
of Red Cliff, and R. R. Bowles, of Denver. These 
gentlemen are experienced lumbermen and purpose run- 
ning the business in such a way that lumber will be 
obtainable at all times. Plenty of capital is back of 
the deal to qualify the concern to become one of the 
largest lumber dealers in this part of the state. It is 
figuring on the purchase of other mills and if these are 
not secured it will build. At the time work was aban- 
doned at the mill this winter about 250,000 feet of 
lumber in logs was on the skidway, and recently Archie 
McLachlan headed a crew to saw out this lumber for 
the present demand. 

The Coltman Lumber Company of Idaho Falls, Ida., 
nas perfected plans whereby a coalition of interests has 
been perfected with the Kingman-Moore Implement 
Company. Additional ground space has been secured 
for the accommodation of the business. The Kingman- 
Moore company is one of the largest concerns of its kind 
in this country. 

An improvement of considerable extent is being made 
in the Coblantz lumber yard at Payette, Ida. The old 
sheds have been enlarged and several hundred feet of 
new sheds erected. 





IN THE PINE COUNTRY. 


Idaho Town Has Women’s Booster Club—St. Maries 
Offers Big Inducements to Secure New Industry— 
Year’s Gains in Sales. 


SPOKANE, WASH., Feb. 5.-—The general offices of the 
Fidelity Lumber Company will be removed from Spokane 
to Newport within ninety days and the wholesale busi- 
ness of the concern will be distributed from that point. 
Sevefal improvements will be made at the plant as soon 
as weather permits and extensive offices will be fitted 
up for handling the trade. It is understood the com- 
pany will not continue its retail yard at Newport, but 
this branch of the business will be conducted from the 
extensive yards in Spokane. B. L. Willis, head of the 
company, is expected to move to Newport soon to conduct 
operations. The mill is scheduled to start next Monday 
and at least 200 men will be employed at the start. 

The B. R. Lewis Lumber Company will build at Post 
Falls, Ida., a plant costing about $500,000. The ‘‘ boost’’ 
spirit of the people of Post Falls has been responsible 
for that city being selected. At a mass meeting of over 
200 citizens last Wednesday the company was given a 
50-year lease on forty acres and four lots within city 
limits, and the citizens have raised a bonus of $8,000. 
The ladies of the city organized a women’s booster 
club and pledged $500. 

‘*Governors of eastern states concur with the chief 
executives of western states in advocating state control 
of national resources,’’ is the declaration of James H. 
Brady, governor of Idaho, after attending the national 
congress of the chief executives at Washington, D. C. 
Idaho, he stated, has fared well in her efforts before 
the Department of the Interior to secure concessions. 
The right of the state to select lands within the reserves 
under application for survey filed previous to the crea- 
tion of the reservations will be recognized and the 
former ruling which caused the rejection of such selec- 
tion lists reversed. President Taft’s administration is 
growing stronger every day. There is one thing sure 
and that is that he is going to do his utmost to have 
every pledge redeemed, and before he gets through he is 
going to come pretty near succeeding. 

Building permits for January, 1910, show an increase 
in number over January, 1909, as follows: January, 
1910, 107 permits; $298,195. January, 1909, 101 per- 
mits, $275,160. 

L. J. Brown, of St. Maries, Ida., manager for the 
Coeur d’Alene Lumber Company, has resigned as local 
manager and has been succeeded by A. B. Brewster, of 
Seattle. 

The Commercial Club, of St. Maries, met this week and 
held an enthusiastic meeting, pledging an offer of a free 
site of 120 acres and $5,000 in cash to a large lumber 
concern to build at that place. The company inter- 
ested is an eastern concern and with such a plant as is 
contemplated it would mean a pay roll of about $20,000 
a month for the city. 

The semiannual meeting of the directors of the Lum- 
bermen’s State Bank, of St. Maries, was held this week. 
The report of the cashier shows that the bank has done 
a large business in the last six months and the surplus 
fund has been increased materially. The president of 
the bank is J. H. Edwards. 

The two large lumber companies: operating in Coeur 
d’Alene, Ida., have done much to boost the city by the 
lake. The lumber industries furnish the largest two pay 
rolls in the city—the Coeur d’Alene Lumber Company 
and the Blackwell Lumber Company, both of which have 
greatly improved their plants and prepared for exten- 
sive operations in the coming year. The Coeur d’Alene 
company is one of the largest and most stable institu- 
tions of which the city can boast. Its large manufac- 
turing plant, located in the heart of the city, is a model 
for completeness and modern improvement. During 1909 
the company, under the wise direction of its general 
manager, J. T. Caroll, spent many thousand dollars in 
improvements and additions, and he states that the year 
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1910 will see many thousands more expended to make the 
plant a greater credit to the city. Among the contem- 
plated improvements is a modern and attractive office 
building. The Blackwell company’s plant, on the west 
side of the Spokane river, employs from 400 to 700 men 
during the year, the number varying with the logging 
and manufacturing seasons. Its payrolls are from 
$65,000 to $85,000 a month. Many improvements are 
being made to increase output. 
Report of Annual Sales. 

An increase of 10,000 cars of lumber represents the 
gain in shipments for the year of 1909 over 1908 from 
the western pine mills. The report of the annual sales 
of members of the Western Pine Manufacturers’ Asso- 
ciation has been compiled and issued by Secretary A. W. 








Cooper. This does not include the stock on hand of the 

Kalispell valley or the stock on hand at outside mills. 

1908. 1909. 

Feet. Feet. 
Re NR 3s sent hg tite baa Bad 310,438,138 346,964,837 
I Rc a6 erercin is ala Hae kate 40,533,530 74,605,843 
i SR errs 44,035,795 82,676,728 
Ee ee ree 14,821,086 ° 21,296,388 
| SESS. “Siar he a pee 33,548,278 50,146,406 
EE ee 0), 41's,,0:4;5)9::) erie 550 5 ee 15,106,734 27,539,528 
SE Gar .. 55.0.5 Snob 4% aw 5 ec 16,370,413 28,875,755 
SS RS ere een ener ee .378,6 7,244,046 
ish xf6- sh: 5x0, '0:4 sate aha «ral oie 55,761,505 67,524,111 
ER es TAT ie atl RSX 2,352,257 1,886,389 
CN 2 foe tc oe ee 22,697,193 44,706,089 
i 10,852,509 14,766,146 
aia. apd. 0 575s Xa noise b a BER 20,278,915 30,129,762 
Michigan ..... rer ree ine »730,531 5,650,187 
oO err eee 7,624,076 6,921,014 
I ee ra Saved a'ors'o0 as & »724,688 2,817,054 
Atlantic coast states......:..... 4,469,464 8,136,444 
Other eastern states............ 1,679,261 6,373,473 
CD. oda oc ac os wes eee 4,112,983 
Se hos 4S Sars br a8k oe 22, 06,365 
Califermia ...2..<... iis Aas tect 2,588,706 96,910 
TOGO Derrtitary <n... csc cccss  . depieeane 
7 (PE, I SRR eee eee 
NS eee eee 350,000 2,820,982 
RP Se, Se, eee 614,898,317 835,759,573 
Total number cars 1908........ 26,599 14,898,317 
Total number cars 1909........ 36,551 35,759,573 
GE: on 5:6o ean Chute en eke 9,952 220,861,256 
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Heavy Shipments of Fir to California—Selling Concern 
Organized—New Mill on Willapa Harbor to Begin 
Operation, 

PORTLAND, ORE., Feb. 5.—The Knappton Mill & Lum 
ber Company, of Knappton, Wash., will increase the 
capacity of its logging road equipment by adding a 
{5-ton Climax locomotive. The locomotive is about to 
start from Corey, Pa., on its trip across the continent. 
The company has seven miles of standard gage logging 
road from the mill to its timber and the distance will be 
extended another mile this spring. At present four loco- 
motives are in operation, but one of these will be 
replaced by the new one. The company is also about to 
install a 11x13 Palmer donkey engine. The mill was 
owned by Captain Simpson, the pioneer Pacific coast 
lumberman, until a few weeks ago when it was bought 
by a company headed by Albert Brix, a prominent logger 
on the Columbia river. Mr. Brix looks after the affairs 
of the company in this city, having offices in the new 
Henry building, room 217. He states that the company 
will cut about 30,000,000 feet of logs this year. 

Dant & Russell, Incorporated, wholesale lumber dealers, 
with offices in the Chamber of Commerce building, this 
city, are shipping large quantities of fir to California. 
This week the firm dispatched several cargoes and next 
week the steam schooners Jim Butler, Nome City and 
Olympic are due to arrive for full cargoes, the combined 
measurement of which will be about 2,200,000 feet. The 
steam schooner St. Helens, which was cleared this week, 
carried more than 1,000,000 feet, the greater part of 
that cargo having been furnished by the Inman-Poulsen 
Lumber Company. 

J. E. Wheeler, president of the McCormick Lumber 
Company, reports that the new saw mill at McCormick, 
on Willapa harbor, Wash., will begin operations next 
week. At the start the mill will cut 125,000 feet in a 10- 
hour day run, but it is believed that within the next thirty 
days the machinery will be kept in motion night and 
day, as the order books are well filled. Mr. Wheeler, who 
has an office in the Chamber of Commerce building, this 
city, recently returned from a trip to New York and 
reports the business outlook for lumber very promising. 

Drake & Appleby, who recently became interested in 
the Willard Case saw mill at Kalama, have bought a 
tract of timber on the Kalama river from Kelly Bros., 
of the Kelly Lumber Company, at Warrenton. ‘The 
timber will be cut for the Kalama mill. Mr. Drake is a 
member of the Standard Bridge Company, Omaha, Neb. 

The Patterson Lumber Company’s new mill at Rainier 
is in operation, cutting 65,000 feet daily. B. A. Parrish, 
of Castle Rock, Wash., has increased his holdings in the 
company by buying the stock of Ambrose Scott. H. J. 
3abeock, president and general manager, has charge of 
the local office. Mr. Babcock reports business good, but 
says logs are higher than is justified by conditions of the 
lumber market. 

C. R. Webber, who has charge of the wholesale selling 
department of the East Side Mill & Lumber Company, 
of this city, reports business much improved, saying that 
the company is well booked up on cutting orders. The 
company has city offices in the Lumbermen’s building. 

J. C. Weeter, in charge of the Portland office of the 
Weeter Lumber Company’s purchasing department, has 
gone to Idaho for a few days to look over the field. The 
company maintains a string of yards throughout Idaho 


and is doing a steadily increasing business. The pur- 
chasing office in this city was established about five 
months ago. 

J. E. Laidlaw, Incorporated, is the name of a whole- 
sale lumber selling concern recently organized in this 
city with offices in the Lumbermen’s building. While the 
concern is new, the president and manager, J. Ernest 
Laidlaw, is well known locally in lumber and shipping 
circles. Although a young man he has been identified 
with the shipping life of this port for several years and 
also holds the position of British vice consul, his father, 
James A. Laidlaw, being consul at this port. Mr. Laid- 
law recently secured a government contract to deliver 
2,100,000 feet of fir at Manila and in a few days the 
British steamer River Clyde will arrive to load the ship- 
ment, which is being cut by the mills of the Portland 
Lumber Company, the North Pacific Lumber Company 
and the Inman-Poulsen Lumber Company. Mr. Laidlaw 
reports the outlook for foreign business very encour- 
aging. 

Michael H. Kelly and John F. Killorin, of Duluth, 
Minn., prominent lumbermen of the Great Lakes country 
and heavily interested in this state, passed through Port- 
land this week en route to Eugene to attend the annual 
meeting of the Booth-Kelly Lumber Company. 

Manager Clark, of the O. K. Logging Company, is 
bitter against the weather because of its peculiar pranks. 
'n the last few weeks he has twice sent crews to his 
logging camp to begin making a cut for the extension 
of the logging road. Snow began to fall both times and 
the men were carted back to the city. 

J. J. Moore & Co., of San Francisco, chartered the 
British bark Polialloch this week to carry 1,500,000 feet 
of fir lumber from this port to Sydney, Australia. The 
order for the cargo has been placed with the North 
Pacific Lumber Company and the vessel will begin load- 
ing in a few days. 

The French barks Crillon and Bossuet were chartereé 
this week to load lumber for foreign ports. The Crillon 
is due to arrive soon and is to begin loading fir at one 
of the mills in Maren for South Africa under charter to 





A. C. DIXON, OF EUGENE, ORD.; 
Sales Manager Booth-Kelly Lumber Company. 


the L. P. Lee Lumber Company. The Crillon will carry 
about 1,600,000 feet. The bark Bossuet is also due to 
arrive soon with a cargo of cement from Antwerp. The 
Bossuet was chartered by Hind, Rolph & Co., of San 
Francisco, to carry a cargo of fir from this port to New 
Zealand. The Bossuect will carry about 1,600,000 feet. 

The British steamer Stephanotis leaves this week for 
Japanese and Chinese ports with a cargo of 2,800,000 
feet of fir. 

Charles R. McCormick & Co., with headquarters at 
San Francisco, this week sold the steam schooner Cas- 
cade, which for several years has been plying in the 
lumber trade between this city and California ports, to 
the Matsson Navigation Company, of San Francisco. 
The craft will be sent to the Hawaiian islands to engage 
in the coastwise sugar trade. McCormick & Co. will 
replace the Cascade on this Coast with a steel hull vessel 
about the size of the steam schooner Klamath, recently 
placed in commission between the Columbia river and 
California ports, and which has capacity for 1,200,000 
feet of lumber. The Cascade carried only 500,000 feet. 


Merited Promotion. 


A. C. Dixon, sales manager for the Booth-Kelly Lum- 
ber Company, with headquarters at Eugene, Ore., has 
been appointed general manager of that large concern, 
vice George H. Kelly, who resigned a few weeks ago 
and moved to Portland to retire from active business. 
The appointment and promotion was made at the annual 
meeting of the stockholders held at Eugene this week. 
Though a young man, Mr. Dixon perhaps has as wide an 
acquaintance among lumbermen as.any other in this en- 
tire district. He is one of the most active men in the 
trade. For the last three years Mr. Dixon has been one 
of the most enthusiastic members of the Oregon & Wash- 
ington Lumber Manufacturers’ Association and earned 
particular appreciation for the splendid work he did for 
the industry at the time the strenuous fight for fair 
treatment from the railroads when the eastern rate case 
was taken before the Interstate Commerce Commission 
at Washington, D. C., and from which legak battle the 
lumbermen came out victorious. Mr. Dixon’s many 
friends in this city were much pleased with his selection 
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Fir Lumber 


VERTICAL GRAIN 


FLOORING 


RED CEDAR 
LUMBER and 
SHINGLES 


Eastern Office : 
HARRISON G. FOSTER. 
849-851 Security Bank Building, 
Minneapolis, Minn. 


St. Paul & Tacoma 


TACOMA, 


Lumber Co., WASH. 
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IN TIMES PAST 


when people didn’t know about our Fir doors. 


They used to say in those days, a Fir door 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


when the ambitious builder wants something 


BETTER THAN PINE 


SOFT YELLOW FIR DOORS. 


The WHEELER, OSGOOD CO. 


HARRY L. FULLER, 708 Broad Exchange Bidg., Boston, Mass, 


he hunts till he finds a door which has rift or 
vertical grain stiles and rails and beautifully 


figured panels and then he orders our 


We also manufacture Cedar Doors, Fir 
and Cedar Mouldings, Finish, Siding, Col- 
umns—in fact, pretty much everything a 
yard carries in stock. 


TACOMA, WASH. 


New York and New England Representatives, 


Pennsylvania and New Jersey Representative, 


W. C. ASHENFELTER, Builders’ Exchange, Philadelphia. 
Spokane Representative, Il. 8. OsGoop, Spokane, Wash. 
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Long and Large Timbers 


Pacific National Lumber Co. 


| iit dalled Week 


We Are Car and Cargo Shippers of 


SPARS 


General Offices 


TACOMA, WASH. 
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par SEATTLE, WASH. 2G 


PUGET SOUND LUMBER | 


PACIFIC FIR COMPANY 


Manufacturers and Wholesalers 


FIR TIMBERS 


LUMBER, CAR STOCK, CEDAR PIL- 
ING and RAILROAD TIES, SHINGLES 
































50-1-2-3-4 Maynard Building :: SEATTLE, WASH, 
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MILLS LOCATED AS FOLLOWS: 
Lyman, Wash., on G. N. Ry. Maple Valley, Wash., onC. & P.S. 
Birdsview, Wash., on G. N. Ry. Tenino, Wash,, on N. P. Ry. 
Chewelah, Wash.,on G.N. Ry. Orillia, Wash., on N. P. Ry. 

















'F or Prompt Shipment 
We Offer the Following: 


1x4 V. G. Fir Flooring. 
114x4 V. G. Fir Flooring. 
1x4 Flat Grain Fir Flooring. 
1x6 Fir Drop Siding. 
58x4 Fir Ceiling. 
1x4 to 1x12 Fir Finish. 
All of the above can also be furnished 
in Hemlock. 


x4 Cedar Bevel Siding. 

x6 Cedar Bevel Siding. 
1x8”-10” and 12” Cedar Finish. 
1” Spruce Select and Better. 
144” Spruce No. 1 Shop. 
1” Spruce No. 1 Shop. 


Gold Bar Lumber Company, 


SEATTLE, WASHINGTON. 











When you think of 
Shingles. 

Think of Good 
Shingles— 

Then think of 


TYEE LBR. CO. 








The Hugh W. Hogue Co. 


FIR & CEDAR LUMBER 
CEDAR SHINGLES 
TIMBERS 
Good Grades 








Prompt Shipments 








Yesler Shingle Company 


1015 White Building 
Mills :: Yesler, Wash. 


SEATTLE :: WASH. 








~ 
Cwm Wholesale Dealer and Shipper 


ROBERT S. WILSON, 


1211-12-13 Alaska Building, 
SEATTLE, WASH. 
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to fill the responsible position and extend to him their 
congratulations and well wishes. 

S. Benson, founder of the Benson Logging Company, 
the largest logging concern on the Columbia river, re- 
turned this week from an automobile tour of the Ha- 
waiian islands. Mr. Benson has retired from active 
work and is enjoying himself touring in his big auto. 
Mr. Benson denied the rumors that have persistently been 
afloat to the effect that he had disposed of his holdings 
or any part thereof, excepting the rafting plant, which 
has been sold to the San Diego Company, which bought 
the San Diego mill, but admitted that the land is up 
for negotiation. It is understood that his holdings 
amount to 2,000,000,000 feet of timber, which, at the 
going value, would bring the total value to about 
$4,0u4,000. 

The Hosford Transportation Company this week 
bought the steamer Rowena, a 60-foot river steamer, to 
be used for towing boom sticks and logging gear in 
connection with the towboat G. K. Wentworth, which 
handles logs for the Portland Lumber Company. 


~~ 


IN THE COOS BAY REGION. 


Projected Harbor Improvements Will Mean Much to 
Local Lumber Industry—Logging Operations on 
Large Scale—Shipping Notes. 

MARSHFIELD, ORE., Feb. 1.—Lumbermen and timber 
owners of the Siuslaw river country are deeply inter- 
ested in the harbor improvements which have been 
started at that place. Florence and Acme, the only two 
points on the river, are mill towns, but besides there are 
large tracts of timber. A harbor which will permit of 
shipping at all times of year will mean the opening of 
the country as a lumber producing locality and the 
building of more mills. The harbor entrance now is not 
sufficiently deep and schooners coming into the river 
are sometimes delayed for indefinite periods before they 
are able to leave. 








The people of the locality, realizing the importance of 
being able to make prompt lumber shipments, formed 
a port commission and raised $100,000 by a bond issue 
on the port district. This money will be expended in 
building jetties, and it is expected that there will be a 
government appropriation to help in the work. W. G. 
Carroll, a government engineer who has done much of 
the harbor work along the southern Oregon coast, has 
secured a two years’ leave of absence from the govern- 
ment service in order to accept the position of port 
engineer and will have charge of the work. The con- 
tract for the building of the jetties has been let to 
Robert Wakefield, of Portland, and the government will 
loan all of the engines, scows and other equipment which 
was used on the Coquille river. 

Sturdevant & Crane, who have started a logging camp 
on the Coquille river near Riverton, will operate on a 
large scale. They have built two and one-half miles 
of railroad on their tract, extending from the timber to 
the river. They have one locomotive and four donkey 
engines for loading. The last engine arrived a few days 
ago. 

In the case of the twenty-four men drowned in the 
wreck of the steamer Czarina off Coos Bay, the coroner’s 
jury did not blame or exonerate anyone. The Chamber 
of Commerce and the Port of Coos Bay commission have 
asked that there be an official investigation of the work 
of the life saving crew. 

The schooner Omega is being loaded at North Bend 
with a cargo for San Pedro. The Acme, a steam 
schooner, is loading at the C. A. Smith mill and the 
steam schooner Nann Smith has arrived to take on a 
cargo at the same place. The steam schooner Redondo 
sailed with a cargo from the Simpson mill at North 
Bend. The schooner Salvator is loading at the railway 
docks in Marshfield. The steam schooner Bandon sailed 
Friday from the Smith mill. 

The barkentine Ecnore, of the Simpson fleet, which 
has been tied up for some time, is being repaired. 





OUTLOOK AT CALIFORNIA MILL POINTS. 





Tone One of General Optimism — Better Weather Conditions Will Bring Activity to Most 
Lines of Lumber Industry — Building News of Interest. 





FROM THE GOLDEN GATE. 


Mills Well Supplied with Orders—Short Lengths Cam- 
paign Doing Good—A Unique Method of Exposi- 
tion Advertising—Charter Notes. 

SAN FRANCISCO, CAL., eb. 5.—A week of clear weather 
has helped the building situation and lumber prices 
are well maintained. There may have been a little cut- 
ting in some quarters, but ‘the dealers in fir realize 
more than ever before the necessity of preventing a 
slump. Higher prices within a month or two are ex- 
pected by the optimistic, and the improvement in the 
foreign demand, with the eastern market prospects, 
would seem to bear them out. The short lengths cam- 
paign, which appears to be popular on the Coast, is 
doing good. 

Stocks are reduced in some of the local yards and 
probably will remain low until the assessment rolls are 
made up in the early spring, but the retailers realize 
that they can not safely put off buying much longer. 
Many of the Coast mills are well supplied with orders 
from other directions and might not be able to fill 
orders promptly for a large assortment. It would not 
cause surprise among wholesalers if fir went up to $15 
base, when the scarcity and high price of logs in the 
North are considered. 

Notwithstanding the cold and wet weather, January 
was a good month for building contracts. The total 
valuation was $2,273,044, divided as follows: Frame, 
$922,715; brick, $1,251,170; alterations, $99,159. This 
makes the total of contracts since the fire of 1906 about 
$152,390,000. 

The progressive steps towards the creation of ways 
and means for the international exposition that San 
Francisco will hold to commemorate the opening of the 
Panama canal are stimulating interest among owners 
of realty as to the selection of a world’s fair site. 
W. B. Bourn, president of the Spring Valley Water 
Company, has been appointed financial director. C. W. 
Burgess, a local lumberman, will act as a commissioner 
to excite interest in the exposition, while touring the 
world in the excursion steamer Cleveland, which left 
today with 600 tourists, who will visit the orient and 
return_to New York via the Suez route. 


Cargo Outlook. 


The cargo market is considerably more active. <A 
fair supply of tonnage on the Coast is disengaged and 
higher charter rates hardly can be expected for offshore 
business in the near future. Demand for lumber, hovw- 
ever, is comparatively brisk for this time of the year 
and two or three offshore cargoes have been sold, for 
which vessels will have to be secured. Puget sound 
to the United Kingdom has been done at 52s 6d; to Syd- 
ney, 30s. It is understood that 31s 3d has been accepted 
for a charter for Puget sound to Melbourne or Adelaide. 
Portland to one port in South Africa has been done at 
50s and Portland to Adelaide at 33s 9d. For the west 
coast of South America foreign vessels are asking about 
38s 9d, but that rate is not obtainable from charterers. 
For Puget sound to Sydney 27s 6d is bid. . 

Offshore lumber charter rates are quoted about.as 
follows: From Puget sound to Sydney, 27s and 30s; to 
Chinese ports (steam), £800 and £825 on gross register ; 
to a direct nitrate port, 37s 6d and 38s 9d; to Callao, 
37s 6d and 38s 9d; to Valparaiso, f. 0. b., 38s 9d and 
42s 6d, with 2s 6d less to a direct port; to South Africa, 


48s 9d and 50s; to Mazatlan, $5 and $5.25. Coasting 
jumber freights are only muderately active at about $4 
from Puget sound to San Francisco and $4.50 south. 

About 4,000,000 feet of lumber arrived at this port 
today by sea. 

The L. P. Lee Lumber Company has chartered the 
french ship Crillon for lumber, March loading, from 
Portland, Ore., to South Africa. 

The C. A. Smith Lumber Company’s steamer Nann 
Smith arrived today with 1,000,000 feet of lumber from 
the company’s mills at Marshfield, Ore. 

The settlement of the amount of salvage on the lum- 
ber ship William H. Smith, due the Grays Harbor Tow- 
boat Company, has been completed, the towboat people 
agreeing to accept $3,250. The Smith is owned by the 
California Shipping Company, of San Francisco, and was 
dismantled January 13, off the Oregon coast. 

Robert Dollar, of the Robert Dollar Company, will 
leave in the steamer Manchuria Tuesday for China, 
where he is commissioned to make full arrangements 
for the proposed excursion of the Associated Chambers 
of Commerce of the Pacific Coast. The representatives 
of the Chambers of Commerce of the principal Coast 
cities expect to sail from San Francisco for the orient 
August 23. Herbert E. Law, who is interested with 
Captain Dollar in the newly organized Western Steel 
Corporation, will accompany him on his present trip. 
Chinese pig iron is being brought to the Coast and laid 
down cheaper than from the Atlantic coast or Europe. 
The new company’s plant will begin operation in Seattle 
in March next. 

It is possible that the objection raised by the Union 
Lumber Company, of this city, to the India basin im- 
provements proposed by the municipality may be over- 
come by a proposition that has been laid before the 
Mission Promotion Association. The proposal made by 
the lumber company is to give the disputed five blocks 
of land to the state on condition that a 35-year lease be 
granted the company, which will make improvements 
costing $250,000 in lieu of rent. An alternative proposi- 
tion of a 15-year lease, rental amounting to half the 
cost of improvements, was also submitted. 

The Clarke-Innes Lumber & Box Company, organized 
by San Franciscans, will be one of the pioneers in the 
movement to take advantage of the great opportunities 
presented at Klamath Falls, Ore., the natural manu- 
facturing and shipping point for 20,000,000,000 feet 
of timber standing on the wooded slopes adjoining 
Klamath lake. Articles of incorporation have been 
filed by W. I. Clarke, George A. Innes and C. E. Worden, 
with a capital stock of $100,000. A saw mill and box 
factory will be erected. 

Superintendent Jongeneel, of the Redwood manufac- 
turers’ large plant at Black Diamond, was in this city 
today. He said that the manufacturing outlook looked 
encouraging. 

A. L. Paine, manager for the National Lumber & 
Box Company, has arrived from Hoquiam, Wash. 

Thomas Friant, lumberman of Grand Rapids, Mich., is 
at the Palace hotel, accompanied by Mrs. Friant. 

i’. W. Leadbetter, of Portland, Ore., who is interested 
in saw mills and paper manufacturing on a large scale, 
is in this eity. 

J. C. Watson, a San Diego lumberman, and D. J. 
Landers, of Springfield, Mo., were recent arrivals. 

William H. Wood, of the Hart-Wood Lumber Com- 
pany, has returned from a two weeks’ tour of the North- 
west. 
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AMONG THE NORTHERN REDWOODS. 


Operation Discontinued of Retail Yard—Electric 
Crane Installed at Fort Bragg Plant—Redwood Ship- 
ments—Notes of the Trade. 

EurREKA, CAL., Feb. 5.—Work on the Northwestern 
Pacifie’s Bryan biuff tunnel is progressing rapidly. 

The saw mill at the Bendixen shipyards, Fairhaven, 
has resumed operation, cutting the timbers and lumber 
to be used in the construction of the Hammond Lumber 
Company steamer Nehalem. 

The Humboldt Manufacturing Company, Arcata, has 
closed for annual repairs, work to be resumed again 
within a month. 

The logging camps of the Dolbeer & Carson Company, 
above McKinleyville, have opened for the season. Al- 
though this is rather early, the weather has been favor- 
able and there are a large number of rough clear orders 
on hand for early delivery. 

According to C. M. Newell, who holds the contract 
for the 2-mile extension at Jacoby and Nanning creeks, 
it will be about the 1st of April before the Bayside Lum- 
ber Company will be able to open the camp at these loca- 
tions. By that trme the Eureka Foundry Company fig- 
ures that the logging engine which is being built for the 
Bayside company will be ready for service to operate 
from the woods to the south bay of Arcata, from where 
the logs are rafted to the company’s pond at Bayside. 

The Pacific Lumber Company, Scotia, has decided to 
close its retail yard at Eureka, owing to the high freight 
rates on lumber between Scotia and this city. 

The Union Lumber Company, of Fort Bragg, will in- 
stall an electric crane for the purpose of carrying the 
lumber from the mill into the yard for sticking. This 
will be one of the first electric cranes to be put in use 
in this section. 

The latest charter of the Charles Nelson Company is 
that of the steamer Hougoumont, which is due this 
month to load rough clear redwood and redwood door stock 
for Australia. ‘The British bark Antiope, chartered by 
the Nelson company, has cleared for Sydney and New- 
castle with 1,110,284 feet of redwood lumber, valued 
at $28,156.48. Besides rough clear redwood its cargo 
included 94,617 feet of dry redwood door stock worth 
$3,311.59, and 1,000 bundles of redwood shingles, valued 
at $400. 

The French ship Grande Duchesse Olga, which has been 
on Humboldt bay taking on cargo for the last two weeks, 
has cleared for the United Kingdom, the cargo being 
consigned to Queenstown, Falmouth or Plymouth for 
orders. The Olga took 931,376 feet of rough clear red- 
wood, valued at $26,078.53, and is under charter to 
Comyn, Mackall & Co. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Wholesale Prices Improved—Last Year a Record 
Breaker as to Lumber Imports—Better Railroad Serv- 
ice for Shippers—Personal Notes. 

Los ANGELES, CAL., Feb. 5.—Wholesale prices have 
improved slightly, but not to an extent sufficient to 
affect local trdde values. Freights show an upward ten- 
dency. The price of lumber ships slings, ¢. i. f., is $15 
at a freight rate of $4.75. 

Lumber shipments for January have averaged about 
150 cars a day. December was the banner month in 
the history of the port. ‘Three switch engines are in 
constant use making up lumber trains, and the capacity 
of the railroads is taxed to handle the enormous traffic. 

Shipments from the Southern Pacific yards has aver- 
aged over 100 cars a day, and on the east side of the 
channel the Salt Lake road is sending out about fifty 
cars a day. Yesterday a train of sixty-two cars, with 
over 1,000,000 feet, left the yards. 

Improvements in railway facilities have kept pace 
with the increased lumber shipments. In the days when 
most of the lumber was brought to port in sailing ves- 
sels there vas often much delay in discharging, as 
schooners had to wait their turn at the wharves. 

The annual report of the customs house places 1909 as 
a record breaker in the importation of lumber, there 
being 124,560,000 feet more lumber received at this 
port than in the previous fiscal year. Heretofore 1907 
held the record, but this was broken by 44,679 feet. 

For the recent aviation meet at Los Angeles 1,000,000 
feet of lumber was used in the construction of the 
grandstand. The lumber was hauled from the Con- 
solidated Lumber Compahy’s yards, and fifty 4-horse 
teams were required to deliver it. 

The Alpine Lumber Company, offices in the Central 
building, has branched out and purposes doing a car- 
load business. Its specialty is hardwoods. J. O. Means, 
vice president of the company, is in the Puget sound 
country arranging matters in the company’s interest. 

The San Jacinto Lumber & Box Company has secured 
an order for three carloads of box shooks for a Pomona 
packing house. The company has shipped seven carloads 
of shooks this season and has several large orders to fill. 

J. M. Shelly, a lumberman of Eugene, Ore., and Mrs. 
Shelly, were recent visitors to this city. 

James Campbell, a large lumber operator of Seattle, 
Wash., and Mrs. Campbell, were recent visitors. 

W. F. Dermont, a wealthy lumberman of Williams, 
Ariz., is in Los Angeles. 

W. R. Murphy, engaged in the lumber trade at Green 
Bay, Wis., is in Los Angeles, accompanied by Mrs. 
Murphy. 

S. J. Craft, a lumberman of Bellingham, Wash., and 
Mrs. Craft and their son, were recent visitors. ; 

H. E. Selbert, of St. Paul, Minn., engaged in the 
lumber business, is speniling a lengthy vacation in Los 
Angeles. 









George J. Major, a lumber dealer of Portland, Ore., 
was in Los Angeles during the week. 

Recent arrivals by water amounted to 32,728,000 feet 
of lumber and 31,000 ties. 





FROM A SOUTHERN CALIFORNIA PORT. 


Building Permits for First Week of February Foot Up 
to More Than Entire Month of Previous Year—Ship- 
ping Notes. 

San Digco, Cau., Feb. 3.—The San Diego Furniture 
Manufacturing Company has been incorporated with a 
capitalization of $25,000. The directors, all of San 
Diego, are Sterling P. Sibley, Clarence Louden and War- 
ren W. Inman. 

‘The steam schooner Samoa has arrived from Caspar 
with 10,000 railroad ties consigned to the San Diego & 
Arizona Railway Company. These are being shipped south 
over a portion of the road already constructed and will 
be used on the section below the international boundary. 

Other arrivals include the steam schooner Stanley 
Dollar from Grays harbor, with a part cargo of 400,000 
feet of redwood consigned to the Hillcrest company. The 
same company was the consignee of 150,000 feet of 
kiln dried redwood brought by the steam schooner Lakme, 
which sustained a bad puncture in the bow as a result of 
ramming the breakwater at San Pedro. 

Building permits for January showed a healthy in- 
crease in valuation over the same period in 1909. Febru- 
ary has opened up brisk, and permits for the first week 
will foot up to more than for the whole month of 
February last year. 





PIONEER IN WOODWORKING MACHINERY 
MANUFACTURE. 


The accompanying cut shows the large new plant of 
the Hanna-Brackenridge Company, of Fort Wayne, Ind., 
manufacturer and rebuilder of woodworking machinery. 
It is located on Taylor street in the rolling mill addi- 
tion, two miles southwest of the center of Fort Wayne, 
and occupies two and a half acres. Private sidetracks 


connect with seven trunk line railroads to all.parts of the 
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PLANT OF HANNA-BRACKENRIDGE COMPANY, FORT 
WAYNE, IND. 






country. The main building, 60x25 feet and 2-story high, 
is of modern brick construction with two ells forming 
engine and boiler rooms and foundry 25x90 feet. An 
additional warehouse 50x200 feet is now being erected. 
The office building is separate, 2-story high and fireproof. 

The Hanna-Brackenridge Company is a pioneer in the 
manufacture of woodworking machinery, having been in 
the business for over a quarter of a century. It carries 
a very complete line of general woodworking machinery 
and makes a specialty of rebuilding woodworking ma- 
chinery of every description. The Hanna-Brackenridge 
Company has long enjoyed the reputation of being a 
leader in its particular line, which is evidence of the fact 
that it always gives a square deal. 





SUBSTANTIAL CONSTRUCTION. 


The first Tower edger manufactured by thé Gordon 
Hollow Blast Grate Company, of Greenville, Mich., is 
still in use and already has edged 135,000,000 feet of 
lumber. This machine, manufactured in seventy-two 
sizes and styles, is well known among sawmill men, 
hence the accompany letter will be of interest: 

WEIDMAN, Micu., Nov. 20.—Gordon Hollow Blast Grate 
Company: I am sending you today the shaft that carries tne 
shifter sleeves, also the sleeves themselves. Please turn up 
ag es ee rye po pe J ~~ and return to 
which has edged 185,000,000 feet of lumber =O 

JoHN 8S. WEIDMAN. 

The substantial construction of the Tower edgers is 
demonstrated by the fact that notwithstanding the large 
number of them. that are constantly being transported, 
breakages in transit are unknown, while orders for re- 
pairs are confined almost entirely to those whose mills 
have been destroyed by fire. 

ee 

The last monthly bulletin issued by the Universal Port- 
land Cement Company, Chicago, contains illustrations of 
concrete products ranging from hens’ nests to sky- 
scrapers, including between fence posts, immense grain 
storage tanks, concrete dams, culverts, bridges, chim- 
neys, Swimming tanks and sewer pipe. Those not already 
acquainted with the strides made by cement in extending 
its sphere of utility would do well to get a copy of the 
monthly bulletin referred to. 





For the purpose of buying about 200 cars of general 
yard stuff, G. H. Harrison, manager for the Southwest 
Timber «& Lumber Company, of Kansas City, Mo., is on 
an extended trip to the mills of Louisiana and Texas. 
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Rainier Lumber & Shingle Co. 


1044-6 Henry Building, SEATTLE. 








Seattle, Feb. 1, 1910. 


To the Trade: 


The Day-Luellwitz Lumber Co., 
announces that its “Coast” business 
has been sold to the Rainier Lumber 
& Shingle Company. 

We beg to thank you for all past 
favors, and trust that our successors 
may receive your continued patronage. 

Yours truly, 


Day-Luellwitz Lumber Co. 








We solicit your inquiries and orders. 
We have superior mill connections and 
can ship via all railroad lines, 

Spruce and Hemlock Siding, Finish, 
etc. Red Cedar Siding and Shingles. 
Fir in all dimensions and grades. 

Respectfully, 
Rainier Lumber & Shingle Co. 








Rainier Lumber & Shingle Co. 


1044-6 Henry Building, SEATTLE. 




















CHWAGER &NETTLETO 


INCORPORATED 


EAT TLE,WASHINGTO 


MANUFACTURERS 
WHOLESALERS 


LUMBER AND 
SHINGLES 
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Fir, Spruce = Cedar 
MIXED CAR ORDERS 
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The Pine Fir Co. 


SEATTLE. 




















ELDER LUMBER COMPANY 


SEATTLE, WASH. 
CAR AND CARGO SHIPPERS 
Originators of the famous 


EDISON BRAND 
5-2—16” XXXXX upright clears. 
SPECIALISTS IN 














WESTERN HEMLOCK AND SPRUCE 
FINISH AND COMMON CEDARS. 
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Quick Shipment 


WE WISH TO MOVE 
10 Cars 8" No. 2 Shiplap 10 to 16 ft. 
Western Pine. 


5 Cars 8" No. 3 Shiplap 10 to 16 ft. 
Western Pine. 


3 Cars 2x4—16 Fir and Larch. 
4 Cars 2x6—16 Fir and Larch. 


Can furnish good assortment yard 
stock of Western Pine. Ask for our 
low prices. 








Wm. Musser Lumber 
& Mfg. Co. 


SPOKANE, WASHINGTON 

















We Want to Move 


A QUANTITY OF 
Western Pine Shop 
Idaho White Pine Match Plank 


—and— 


Idaho White Pine Yard Stock 





Bement-Harold Lumber Co. 


aeaioreese ont Spokane, Washington. 





-WA-MI-CO-> 


Brand DOORS made of 
Wit Se 


Because they will please your trade. 


P ROMPTLY 


WASHINGTON MILL COMPANY, 
SPOKANE, WASHINGTON. 





If you are in the BOXES get the LOWEST 

Market for PRICES from the 
KAN: 

PHOENIX LUMBER CO., S®KA3=- 


E. F. CARTIER VAN DISSEL, Manager. 








é FORESTERS’ OPINIONS 


—oF— 


In Forest Land 


By DOUGLAS MALLOCH. 


GirrorD Pincuot: “TI have read ‘In Forest Land’ 
with great satisfaction and find init the kind of touch 
with the great outdoors that few books contain.” 

H.S. Graves: “I secured ‘In Forest Land’ for 
our library assoon as it wasissued and I have taken 
a great deal of delight in reading it.” 


The Third Edition of ‘In Forest Land,” by “The 
Lumberman Poet,” is now ready. No Lumber- 
man’s Library is complete without it. -It will be 
sent postpaid for $1.25 by the publisher, the] 


AMERICAN LUMBERMAN, 
315 Dearborn Street, 
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THE SAGINAW VALLEY. 


Woodworking Plants Running Full Time With Steady 
Demand for Output—Logging Cut to Be Heavy— 
Better Prices for Cedar Logs. 

Bay Clty ANbp Saginaw, Feb. 7.—Local woodwork 
ing plants are in better shape this winter than since 
the winter of 1906-07, as all of them are working 
full time, with a steady demand for their output. The 
lumber markets are calling for about everything in the 
line of lumber products and paying better prices. 

Logging operations are active. In the northern log- 
ging districts the heavy body of snow has worked in- 
conveniences, but the large operators have been able 
to continue cutting and hauling. It is estimated that 
the quantity of logs cut this winter will exceed that 
of last winter by 30 percent. Prices for logs, cedar 
and manufactured lumber are much better than last 
year, 

R. P. Holihan is shipping a large quantity of lumber 
and cedar trom Millersburg, where he operates a yard, 
and he also has a retail yard at Flint. Last year he 
manfastured at Millersburg 200,000 feet of pine, 400,- 
000 feet of hemlock, 600,000 feet of hardwood and 
250,000 shingles. 

The estate of L. Cornwall at Saginaw manufactured 
last year 74,000 feet of pine, 1,538,000 feet of hem- 
lock and 1,844,000 feet of hardwood lumber. Also 
1,776,000 pieces of lath and 10,219,750 shingles. The 
lumber was manufactured at Cornwall and Wolverine 
and the shingles at Essexville. 

Gardner, Peterman & Co., at Osaway, last year manu- 
factured 200,000 feet of pine, 1,000,000 feet of hem- 
lock, 1,500,000 feet of hardwood lumber and 500,000 
pieces of lath. The mill also produced 6,000,000 feet 
of custom sawing and 600,000 feet of tamarae and 
spruce. 

The Mershon-Bacon Company is rushing the con- 
struction of its box factory, which will double the 
capacity of the company and give employment to 100 
additional hands. 

The H. M. Loud’s Sons Company, at AuSable, is 
putting in the usual stock of mixed timber, operating 
two mills. The logs come on the AuSable & North- 
western narrow gage railroad, operated and owned by 
this company. 

The new flooring plant of the Hanson-Ward Company 
at Bay City is in operation and the company is stocking 
its yard with lumber. 














THE CITY OF THE STRAITS. 


Dealers Take Cheerful View of Situation—Lake Supe- 
rior Values—Stronger Tone to Yellow Pine at Chi- 
cago Reported. 

Detroit, Micu., Feb. 8.—Despite cold weather dealers 
are talking cheerfully of the business that is in sight. 
An unusually large number of jobs are being figured on. 

W. E. Brownlee, of the Brownlee-Kelly Company, who 
has returned from an extensive business trip to the Lake 
Superior lumber markets, reports that he found hard- 
wood values in that section very strong, while soft woods 
were inclined to drag. Lath of all kinds are looking 
much better. The manufacturers, he says, are far more 
hopeful than at this time last year. While away, Mr. 
Brownlee, for his company, closed a deal for the purchase 
of the entire 1910 cut of N. M. DeHaas, of Skanee, esti- 
mated at about 6,000,000 feet, also for approximately 
2,200,000 feet of dry lumber on dock at Skanee. 

Fred W. Hebard, general manager for Charles Hebard 
& Sons, of Pequaming, was in Detroit today on important 
business, looking very cheerful. There was a reason, too. 
During the last thirty days Mr. Hebard has closed sev- 
eral large contracts for the sale of stock now on his 
docks, comprising 10,000,000 feet of lumber, 10,000,000 
lath and 10,000,000 shingles. Mr. Hebard’s concern re- 
cently completed a railroad, now in operation, bringing 
hardwood from the camp to the mills. 

Another Detroit visitor today was Capt. Isaac Baker, 
of the Edward Hines Lumber Company, Chicago. He 
reports a stronger tone to the yellow pine market in that 
city, which is reflected in hemlock prices. It is a rather 
curious fact, however, says the captain, that rail ship- 
pers are willing to accept less money for hemlock than 
vessel shippers. 

Detroit lumbermen who attended the hardwood con- 
vention in Cincinnati last week are loud in their praises 
of the Cincinnati Lumbermen’s Club for the manner in 
which the visiting delegates were entertained. ‘‘The 
banquet tendered us was tue best arranged and one of 
the most elaborate affairs of the kind in which it has 
ever been my good fortune to participate,’’ said J. M. 
Clifford. ‘‘The Cincinnati lumbermen did themselves 
proud and they are entitled to great credit.’’ 

The J. M. Harrigan Lumber Company is the latest 
addition to the local wholesale field. The company has 
opened an office at 149 Griswold street and has direct 
connections with the Scotch Lumber Company, of Ful- 
ton, Ala., and several other concerns. J. M. Harrigan 
is general manager and Charles H. Stewart sales man- 
ager. 

eThe Michigan Association of Traveling Sash & Door 

Salesmen will hold its annual meeting and banquet in 

the Griswold house next Friday evening. An interesting 

postprandial program is scheduled and a large attend- 
ance is looked for. 





O. S. Hawes has gone to Grayling to attend the wed- 


ding of T. W. Hanson, general manager for R. Hanson 
& Sons, and one of the best known lumbermen in the 
state. 

C. W. Kotcher, who, with Mrs. Kotcher and their 
daughter, is enjoying .a cruise in the West Indies, is 
expected home February 21. 

The Grace Harbor Lumber Company at its annual 
meeting elected the following officers: President, E. D. 
Jones; vice president, L. H. Jones; secretary, treasurer 
and manager, H. Leonard Wilton. 

Charles McPherson has retired from McPherson, Bills 
& Streeter, general attorneys for the Pere Marquette rail- 
road, to become associated with Charles F. Ruggles, 
prominent lumberman and capitalist of Manistee, as 
partner and attorney. Mr. McPherson is a native of 
Marshall, Mich., and has practiced law, since 1898. 


MENOMINEE RIVER NOTES. 


Retiring Manager Remembered by Employees—Unable 
to Get Cars for Shipments—Hauling Records Broken 
at Escanaba—Loggers are Happy. 

MENOMINEE, WiIs., Feb. 9.—The employees of the 
Superior Lumber Company, of Marquette, presented John 
H. Godwin, for five years general manager for the com- 
pany, who has now embarked in business on his own 
account, with a smoking set as a token of their friend 
ship and esteem. 

BK. L. Maddox and Albert Stickley, of Grand Rapids, 
have been inspecting the Gogebic Lumber Company’s 
plant: at Marendisco, in which they are interested. 

I’. G. Hood & Co. have begun logging the timber on 
the Fischer and McRae tracts north of Pentago. 

Weather conditions in the upper peninsula still remain 
favorable to the loggers. 

The Laird Sawmill Company is the name of a newly 
organized concern doing business in Houghton county. — 

The last of the lumber from the wrecked steam barge 
Louis Pahlow was brought to Sturgeon Bay and bought 
by the N. S. Washburn Lumber Company. 

All hauling records of the district were broken in 
Escanaba recently when a train of eighty-five cars loaded 
with logs pulled into the yards at Wells over the 
Escanaba & Lake Superior railway. Each car of the 
train, it is estimated, carried an average load of 5,000, 
making a total for the trainload of 425,000 feet. 

Gibbs & Son and the Iron Range Cedar & Lumber 
Company are conducting extensive lumbering operations 
near Pentago. 

The William Bonifas Lumber Company is conducting 
extensive lumbering cperations near Watersmeet. ‘The 
company shipped last month a total of 500 cars of logs, 
and it will keep up that high record throughout the rest 
of the winter, if possible. 

KE, C. Norton, of Escanaba, has bought the pole depart- 
ment and land holdings of the Kellogg Switchboard & 
Supply Company, of Chicago. The transaction includes 
yards in Escanaba and Wilson. Mr. Norton will deal in 
all kinds of forest products and timber lands. 

Charles W. Fish, president and principal stockholder 
of the Fish-Johnson Company, reports that successful 
operations are being carried on at the camps near Elcho. 
The company will cut about 3,000,000 feet of timber at 
this camp. 

Heionen Bros. have been awarded the contract to erect 
a dry kiln building for ‘the Consolidated Lumber Com- 
pany ’s new flooring factory at Negaunee, to be completed 
in thirty days. 

The Sagola Lumber Company last week had 100 ear- 
loads of lumber ready for shipment and could not get 
cars to handle it. The company received only seven cars 
to load during January. 

The Ellenbecker saw mill at Sturgeon Bay is receiving 
a large number of logs and bolts and enough stock will 
be secured to keep the saws running the greater part of 
the season. 

The A. H. Andrews Company, Chicago, a furniture 
manufacturing concern, is seeking a location at Ishpe- 
ming. The company claims to employ 1,000 and is ask- 
ing what inducements the city has to offer. 

The stock pile in the yard of the N. S. Washburn 
Lumber Company at Sturgeon Bay is increasing rapidly. 
The saw mill will start up in a few months. 








NORTHERN MICHIGAN NOTES. 


Heavy Logging Operations to Be Conducted on the 
Menominee—Small Jobbers Hard Hit by Scarcity of 
Cars—Armory Site Offered. 
MANISTIQUE, MicH., Feb. 7.—Charles O’Hara, of Mari- 

nette, Wis., has been appointed general sales manager 
for the Brown Lumber Company, of Chicago, his terri- 
tory extending over Michigan, Wisconsin and Minne- 
sota. Mr. O’Hara was a visitor at Ontonagon, Mich., 
the last week. 

Michigan men who recently acquired large timber land 
holdings near Maplewood, Wis., are negotiating for a 
site in the village for the erection of a large hoop mill 
employing thirty-five hands. 

The Menominee River Boom Company expects to see 
another heavy season of logging on the Menominee river 
this year. The company has a large crew at work — 
piles and strengthening its booms and equipment aroun 
Menominee. 

Northern loggers are complaining of the scarcity of 
freight cars, the small jobbers being especially hard hit. 
Much congestion is reported all along the line. The 
Superior division of the St. Paul is said to be in greatest 
need of cars. 

The trustees of the estate of the late 8S. M. Stephenson, 
Menominee’s lumber king, have offered the site of the old 
McKinley to the local militia company for an armory. 
‘The company will immediately go after the state grant 
of $15,000. 
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WISCONSIN. 


MISCELLANEOUS STATE LUMBER NEWS. 











Liberal Forestry Policy Advised—Antigo Concern 
Changes Wholesale Headquarters—Increasing Vol- 
ume of Business from Factory Sources. 


MILWAUKEE, Wis., Feb. 8.—That Wisconsin will profit 
by following a broad and liberal policy of forestry was 
the view expressed by State Forester E. M. Griffiths in 
a lecture recently given before the class in state adminis- 
tration at the University of Wisconsin, Madison. 

W. H. Ludwig has been reéngaged as manager of the 
Central Lumber Company’s business at De Pere. 

R. E, James has been made sales manager for W. E. 
Cooper, wholesale lumberman of Milwaukee. Mr. James 
reported a steadily increasing volume of business, espe- 
cially from factory sources. He believes that demand 
from retailers of the state is gradually growing stronger 
now that traffic is beginning to move more freely on the 
railroads. G. F. Hughes, treasurer of the Cooper & 
Hughes Land & Lumber Company, of Great Falls, Mont., 
was in Milwaukee this week, the guest of Mr. Cooper, 
who is president of the Great Falls company. Mr. 
Hughes reports that business in timber lines is booming 
in Montana. 

The Antigo Lumber Company, of Antigo, formerly the 
Wisconsin Bark & Lumber Company, has moved its 
wholesale offices into the Goldberg building. The retail 
offices will remain at the former location. 

Receipts of logs and shipments of lumber at the port 
of Washburn during 1909 show a large increase over 
those of the previous year. More than 40,000,000 feet of 
logs were received and lumber shipments reached 17,000,- 
000 feet. 

Arthur Elliott, foreman of the planing mills of the 
[ron River Lumber Company since the plant at Iron 
River has been in operation, has resigned to accept a 
similar position with the Peninsula Lumber Company, of 
Portland, Ore. 

Charles O’Hara, of Marinette, has been made sales 
manager for the Brown Lumber Company, of Chicago, 
his territory to cover Wisconsin, Minnesota and Michi- 
gan. His headquarters will be at Ontonagon, Mich. 

William Crook, of the Lumbermen’s Free Employment 
Bureau, of Eureka, Cal., has been at Superior and other 
northern Wisconsin points securing experienced woods- 
men to work in the redwood timber districts of northern 
California. 

Extensive logging operations are being carried on this 
vinter on Big Summer island, near Sturgeon Bay, by An- 
derson Bros. One of the largest pine trees ever cut 
in the vicinity was felled recently at one of the Ander- 
son camps. 

The Racine Manufacturing Company, manufacturer of 
iutomobile bodies at Racine, has increased its capital 
stock to $400,000 and will remain at Racine. 

The large log flume that is being built on the Menom- 
nee river, starting at the Michigan end of the dam and 
extending a mile down the stream, is fast nearing comple- 
tion. The flume is built entirely of wood, is perfectly 
straight, and it is said that half a dozen men can 
‘are for the logs, taking through a large drive in a few 
days. The project is backed by William Holmes, of 
\lenominee, Mich., who is now in control of the water 
power rights at Grand Rapids. 

Heavy shipments of hardwood logs are being received 
by the Alexander Stewart Lumber Company, of Wausau, 
ind it is expected that the company’s saw mill will be 
placed in operation in the near future. 





IN NORTHERN WISCONSIN. 


Conditions Improving—Increase in Inquiries for Low 
Grade Stock—Supplies Low and Badly Broken— 
Notes of the Mills, 

RHINELANDER, Wis., Keb. 4.—Trade conditions seem 
o be improving in this section, with a notable increase 
n inquiries for low grade lumber. Stocks are low and 
sadly broken, but with favorable weather conditions for 
ogging it is predicted that the coming season will find 
vell filled stocks, and a very much increased volume of 
usiness is looked for. 

The Brown Bros. Lumber Company is sawing prin- 
ipally hardwood this winter, which is of a very fine 
juality. Most of its stock comes from the vicinity of 
Brantwood, a station on the Soo line several miles west 
of Rhinelander. 

The Robbins Lumber Company is operating both saw 
mills night and day, mill No. 1 sawing mostly hemlock 
and tamarack, which is coming in over the narrow gage 
ine from Robbins. Mill No. 2 is sawing pine for the 
\lenasha Woodenware Company, which is being hauled 
ver the new 10-mile extension of the Robbins railroad 
‘rom the vicinity of Hobson. It is also operating its 
iardwood flooring plant to its fullest capacity and re- 
orts trade conditions in this line as being the best in 
he history of its business. 

The Stevens Lumber Company is operating several 
camps near Parish, the logs coming in over the North- 
Western to its mill in this city. It will begin sawing 
ihe stock as soon as spring weather will permit. The 


‘eason’s cut has been bought by the Mason-Donaldson 
lumber Company. 

The Mason-Donaldson company will, within a short 
‘ime, be installed in new quarters in the Horr building. 
The company will occupy the entire second floor of the 
building, which is now rapidly being converted into suit- 
able office rooms. 





The planing mill of the big government plant at 
Neopit has shut down for lack of cars. The saw mill is 
running steadily and the yard is full of lumber. A 
string of twenty empties at Green Bay, destined for the 
Neopit plant, are held up for lack of motive power. 

Demand is fair for soft elm and rock elm, but in ash 
there seems to be very little business except in firsts and 
seconds. Log run ash that brought $26 to $30 a year ago 
can be had for $20 or $22, in fact jobbers will not take 
it at higher figures. Birch, %4-inch to 2-inch and thicker, 
has been in good demand and is well sold up. Maple, 
» inches thick and up, is practically cleaned out. 





ON THE MENOMINEE. 


Two Rivers Negotiating for Removal from Chicago of 
Large Woodworking Plant—Lumber King Goes Into 
Retirement—Mill Improvements. 


MARINETTE, Wis., Feb. 7.—The Gooding & Mylrea 
Lumber Company has started its Wittenberg saw mill 
and will cut about 3,000,000 feet this season. 

The Wisconsin Manufacturing Company, of Jefferson, 
will erect an addition to its plant this year. 

The saw mill of the Hatton Lumber Company, of 
New London, has started on its season’s sawing, after ex- 
tensive repairs. Three boilers, a double gang edger and 
several other pieces of machinery have been installed. 

The Business Men’s Association of Two Rivers is 
negotiating with a large woodworking concern in Chicago 
that wishes to move and is considering a site at Two 
Rivers. The company is paying $400,000 a year in 
salaries and wages. 

Completion of the Diamond Lumber Company’s steel 
and concrete saw mill at Green Bay is expected within 
thirty days. The main building will be 60x178 feet. Two 
carloads of machinery for the plant are on the way to 
Green Bay. The company is constructing a steel sorting 
shed 30x170 feet. This will be an addition to the saw mill. 

Frederick Weyerhaeuser has resigned from the direc- 
torate of the First National bank, of Chippewa Falls, 
and will also retire from the directorates of about thirty 
more banks in the Northwest in which he is interested. 
Mr. Weyerhaeuser is 77 years of age and is beginning to 
retire from active business operations. 





MINNESOTA. 


AT THE HEAD OF THE LAKES. 











Government Figures Submitted Showing Imports and 
Exports for Year—Not Much Improvement Expected 
in Lumber Circles for Thirty Days. 

DuLuTH, MINN., Feb. 9.—The annual report of 
Graham L. Fitch, United States engineer in charge of 
rivers and harbors on Lake Superior, relating to the 
commercial statistics of the Duluth-Superior harbor for 
the season of 1909, has been issued. Shipments of 
lumber amounted to 267,696,000 feet, valued at $5,353,- 
920, and the receipts amounted to 12,377,000, or $247,- 
540, making the total figures 280,073,000 feet, valued 
at $5,601,460. The total freight tonnage of the head 
of the lakes for the season was 32,529,301 tons and the 
total value of the commodities was $261,509,159. 
figures do not include logs. 

The mills are running as usual and the loggers are 
operating with excellent weather conditions and plenty 
of men, though there is no surplus of help. The lum- 
ber situation is unchanged from conditions that have 
prevailed since about the first of the year. Inquiry is 
dull and brokers and manufacturers do not look for 
much improvement for thirty days. The weather which 
has prevailed of late in the east is considered an un- 
favorable though temporary factor. 





THE MINNESOTA LUMBER CENTER. 


Serious is Slow Shipments—Lack of Cars the Cause— 
Transcontinental Lines in Worst Shape—Conserva- 
tion Idea. 

MINNEAPOLIS, MINN., Feb. 9.—Complaints of slow 
movement of shipments and inability to get proper 
cars for loading out orders are becoming the serious 
features of the lumber situation. Lumbermen had 
hoped that the railroads would be free from the labor 
trouble and in shape to handle their business as usual 
by the time spring trade opens up. The fact is, how- 
ever, that although the switchmen’s strike is broken 
and a large number of the men back to work, the car 
situation is getting worse instead of better. It is about 
as bad as it was during the blockade three years ago. 
Judging by past experience, the yards will not We back 
to normal condition for at least two months. 

The transcontinental lines are in worst shape of all 
and Pacifie coast mills are instructing their representa- 
tives in this city not to book orders which they are not 
in position to ship at once. With most of the sales 
men their lists are practically limited to a few transit 
cars, for there is nothing else that-can be delivered for 
an indefinite time. The local movement is just as slow, 
however. One salesman reports a car shipped from 
Pine City, December 7, which unloaded in Minneapolis 
this week, taking two months to travel seventy-four 
miles. 

Minnesota lumbermen are heartily in sympathy with 
the conservation congress idea started by Governor A. O. 
Kberhart and some of them have given liberally toward 
the expenses of the meeting. Frederick Weyerhaeuser 
and Thomas H. Shevlin have been notable supporters 
of the movement. 

Ff. W. Shepard, of the Shepard-Traill Lumber Com- 
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SOFT WHITE PINE 


Tonawanda Grading—10 to 16 ft. Lengths 
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10 to 14 foot. 


A. Sherman Lbr. Co. 
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Retail Yards 


That are up to date are 
carrying a stock of Fir floor- 
ing and finish, We can 
furnish the very best, and 
what’s more, do it quick. 














Af Line Gets Delivered Prices. 


G. W. Gates & Co. 


PORTLAND, ORE. 
SALT LAKE, UTAH, 3 


WILLAMETTE VALLEY 
LUMBER CO. 












































Oregon Fir 


HIGH GRADES. 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills. 


TELECODE. 


DALLAS, OREGON. 
CHAS.R. McCORMICK & CO. 


E. H, MEYER, Manager 
Manufacturers and Wholesalers 


Pacific Coast Lumber 
Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
605 Lumberman Bidg. 
PORTLAND, ORE, 











Telecode 


Pine and Fir | Box Shooks 


LUMBER MANUFACTURERS 
KLICKITAT PINE LUMBER COMPARY, 


®ORTLAND, ORE. GOLDENDALE, WASH. 
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The Trade 
Will Come 


to the dealer who handles 
the best grade of lumber. 
Those who have laid in a 
stock of our 


LUMBER, LATH 
and SHINGLES 


find them to be as good as can be made—sure 
to meet with the approval of the most critieal. 
Wecan fill orders quickly and deliver promptly. 


Write Us 


Alexander Stewart Lumber Co. 


We use the Telecode WAUSAU, WIS. 
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FOR PROMPT SHIPMENT 
MIXED CARS 


White Pine 
and Hemlock 


Boards, Strips and Dimension Especially 


CRATING AND BOX LUMBER 


in White Pine, Hemlock and Wisconsin Hardwoods 





Place Your Orders With 


RICE LAKE LUMBER CO. 
s Rice Lake, Wisconsin -. 
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WHITE PINE 


Wisconsin and Michigan Stock 


Cut from large logs and runs 
wide. It is thoroughly dry stock. 





High Grade Cork Pine Factory and 
Pattern Lumber, 1 to 6" thick. 


TELECODE USED 


JOHNSON LUMBER CO. 


Exporters of Pine Lumber 
LONG DISTANCE Milwaukee, Wis. 
? 


*PHONE GRAND 355 


























pany, left for the west coast last Saturday. He ex- 
pects to be gone about three weeks and its office at 
Seattle will be his headquarters. 

E. H. Zimmerman, local wholesaler, is able to be 
about after a three weeks’ illness from a complication 
of rheumatism, quinsy and tonsilitis. 

New tariffs on white cedar from Baudette, on the 
Canadian Northern, have been filed by that railroad 
and the Great Northern to points in North and South 
Dakota, complying with the recent decision of the In- 
terstate Commerce Commission in the case of the T. M. 
Partridge Lumber Company. 

The H. B. Waite Lumber Company has placed A. C. 
Bond of this city on the road as sales representative in 
Minnesota, Iowa and Wisconsin. 

J. E. Rhodes, who retired last summer as secretary 
of the Northern Yard Managers of the North Star 
Lumber Company of this city, is in the Wisconsin 
territory. 

The Wilcox Lumber Company, of Detroit, Minn., has 
purchased the stock and business of the Guett Lumber 
Company at Parkers Prairie, Minn. 





CANADIAN TRADE NEWS. 











FROM THE CANADIAN METROPOLIS. 


Newfoundland, Heretofore Noted for Its Fishing In- 
dustries, to Become Better Known Through Its Pro- 
duction of Pulp and Lumber—Statistical. 


MONTREAL, QUE., Feb. 4.—Quebee forest authorities 
are taking hold of the matter of forest preservation in 
a businesslike way. They sent two men to study the best 
methods of forest preservation in vogue in European 
countries and on their return, recently, published pam- 
phlets along these lines. 

Word has been received from Newfoundland that Lord 
Northcliffe has begun the manufacture of paper, turning 
out product from his mills at a surprisingly low cost. 
It is expected that his paper mill in Newfoundland will 
make a far better showing than was generally thought. 
Not only are the timber and pulp limits larger than 
generally was believed, but the cost of production is prov- 
ing less than was thought at first. Altogether it is 
believed that a new era is dawning in Newfoundland and 
this island, so long known as an island of fishermen, is 
about to take its place as a manufacturing country, 
especially in the matter.of pulp and lumber. 

Owing to the small fall of snow and mild weather 
lumbering operations in the maritime provinces will be 
considerably curtailed this year. In some cases the mild 
weather has interfered to such an extent that operators 
have taken their men from the woods. The lumber out- 
put in New Brunswick for 1907, 1908 and 1909 was, 
respectively, 354,000,000, 306, 000, 000 and 315,000,000 
superficial feet. The output in Nova Scotia for 1909 
was 298,000,000 superficial feet. 

During the last two or three years but little money was 
made in the lumber trade in Nova Scotia. Manufacturers 
are, in fact, waiting for the return of normal conditions, 
such as those which prevailed before the recent slump in 
the values of the world’s commodities. At present stocks 
of manufactured lumber are low and the lack of demand 
is all that is keeping prices low. 

Local pulp and paper manufacturers and lumbermen 
are preparing to attend the forestry convention in Fred- 
ericton, New Brunswick, February 23 and 24. That 
Canada is awaking to the fact that it must conserve its 
forest resources is shown by the recent announcement 
made by Sir Lomer Gouin, premier of Quebec, in regard 
to the province’s future policy with reference to pulp 
and lumber; by the almost similar announcement made 
by the premier of New Brunswick; the still more recent 
meeting between the premiers of Ontario and Quebec 
with the desire of adopting a uniform policy, and finally 
the meeting of the conservation committee at Ottawa. 
All these indications point to more stringent methods 
on the part of the government and individuals for forest 
preservation. Among those who are expected to be pres- 
ent are Clifford Sifton, chairman of the conservation 
committee; Dr. Fernow, dean of the University of To- 
ronto forestry school, and Gifford Pinchot. 

The Austin Lumber Company, of Thetford Mines, has 
gone into liquidation, with heavy liabilities, it is re- 
ported. 





FROM A BUSY CANADIAN MILL POINT. 


Buoyant Shingle Market, Local Supplies not Equal to 
Consumption—Heavy Demand for Cedar Railway 
Ties—Loggers Busy. 


Hutt, QuE., Feb. 5.—The active season in building 
operations has created a buoyant market for shingles. 
Local manufacturers were able to unload a large por- 
tion of the output debarred from the American market 


‘| by a tariff advance of 20 cents a thousand. In fact, 


is shingles were not brought in from New Brunswick and 
British Columbia local stocks would become depleted. 
Strange to say, however, the $1.60 freight from the 
west and 50 cents from the east does not keep away out- 
side shingles from the Hull district. The W. C. Ed- 
wards Company made over 20,000,000 shingles last sea- 
son and J. R. Booth about 12,000,000, while smaller 
mills, as a rule, increased their output. The Jarge local 
manufacturers have so much success in getting buyers 
across the border that they scarcely ever look for local 
trade. Apparently this is why builders get their stock 


so far from home. Judging from the effect of the ad- 
vances in the American tariff, Ottawa valley producers 
will be keener to capture the local trade next summer. It 
does not look as if under any circumstances the market 
.will be gutted with cedar shingles. 

Prospective large demand for railway ties has the 
effect of giving cedar logs a preference on the market. 
Some mill owners who had stopped making ties will 
turn to that industry again. The mill run of cedar ties, 
6 inches and up, are from 40 cents to 50 cents each, 
and select stock commands a better figure. There is 
also a good market for cedar telegraph poles, so that 
lumbermen will find it to their advantage not to go to 
the extra expense of making shingles when the market is 
stagnant. The price of white cedar shingles is not 
likely to go below $4 a thousand, f. o. b. Hull, for first 
quality and $3 for second quality. 

The E. B. Eddy Company, of Hull, has received en- 
couraging reports from its lumber camps. January was 
almost without precedent in respect to mild weather and 
absence of snowstorms. The bush roads, however, have 
withstood the thaws and log hauling was not interrupted. 
The Eddy company’s pulp and paper factories are run- 
ning at full capacity without any auxiliary power, a con- 
dition very unusual in winter. The Chaudiere dam, 
erected chiefly at the instance of lumber and paper manu- 
facturers, on its first winter trial has’ proved to be well 
worth the $500,000 invested in it. 

At the annual meeting of the Ottawa Board of Trade 
February 1, President Peter Whelen, manager for the 
Shepard & Morse Lumber Company, asserted that the 
construction of the canal would be the best contribution 
Canada could make to the empire for purposes of defense, 
as well as providing the most direct and cheapest route 
for foodstuffs from the northwest. Mr. Whelen also 
tirged the speedy construction of dams to control the 
spring waters of the upper Ottawa. He estimated that 
the loss to Ottawa valley interests in the floods of 1908 
and 1909 each ‘year was $500,000. It would cost only 
that sum to build the dams. He estimated that 700,000 
cubic feet of water a minute would be added to the flow 
at the head of Lake Temiskaming by the construction 
of the eight dams proposed by the government. Mr. 
Whelen fears that the Temiskaming dam is not proceed- 
ing rapidly enough to meet the requirements of the lum- 
ber industry next season. 

Failing prices are noted in low grade stocks, but these 
are more than counteracted by advances-in upper grades. 
Gillies Bros., of Braeside, recently made a large sale of 
box lumber at an encouraging figure, but this has not 
been followed up by as buoyant a market as was ex- 
pected. Buyers are locking for good bargains in all 
stock inferior to shipping culls, and judging from the 
many who are overstocked there should be a sharp 
decline in quotations. A small proportion of the mill 
culls cut in the last two months’ sawing is dry enough 
for shipping and the dry stuff has a fair show, but that 
will not last long. One of those fortunate enough to 
dispose of a great deal of low grade stock is J. R. Booth, 
who produces many million feet a year. Nearly all 
l-inch good sidings, shorts and strips are $1 a thousand 
dearer than at the beginning of the year. Shingles are 
on the advance also and lath is firm and scarce. 

The Shepard & Morse Lumber Company is installing 
two double cut band mills in preparation for enlarged 
operations next summer. This company produced 33,000,- 
000 feet last season, including its lumber cut under con- 
tract in outside mills. If possible it will increase the 
output next year. A big portion of its trade is with the 
United States. 





AT ONTARIO’S METROPOLIS. 


Buoyant Tendency of Market Encourages Heavy Cut 
of Logs—Advance in Prices of High Grade Pine and 
Hemlock. 


ToRONTO, ONT., Jan. 29.—Weather conditions in the 
Georgian bay district have so far been decidedly un- 
favorable for logging operations. But little snow fell 
during the earlier part of the season, and the frost was 
not sufficient to put the ground in good shape for haul- 
ing. A thaw occurred three weeks ago, followed by a 
snowfall, which has prevented the freezing of the creeks 
and swamps, and consequently the making of good win- 
ter roads. Thus the getting out of the winter’s cut 
will likely be more difficult and expensive than usual. 

The output of logs nevertheless will be considerably 
in excess of that of last season, the buoyant tendency 
of the market having encouraged operators to prepare 
for a heavy demand at increased prices. Of late many 
inquiries have come from American buyers for the com- 
ing season’s cut of lumber, and prices are on the upward 
move, the rates for the better grades of pine having 
advanced $2 and hemlock $1-since the new year. The 
lower grades of pine continue flat. 

Local conditions indicate great activity in the build- 
ing trade as soon as the season is fairly open. An 
exceptionally large amount of building has been done 
during the last few weeks, more contracts having been 
let during January than was ever known -before, the 
usual seasonable limitations being entirely disregarded. 

W. J. Bell, of Sudbury, woods’ manager for the 
Spanish River Lumber Company, the principal owner of 
which is B. Arnold, of Albany, N. Y., was one of the 
sufferers in the Canadian Pacific railway wreck near 
Webbwood, on the 2ist. He sustained severe injuries 
of the head and chest. 

A plan for the reforestation of unused lands is under 
consideration by the council of York county. It is pro- 
posed that the land from time to time expropriated for 
nonpayment of taxes should be reforested by the muni- 
cipalities and maintained in timber as a permanent 
source of revenue. 
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FROM THE CANADIAN NORTHWEST. 


Jervis Inlet Logging Road in Operation Soon—Rail- 
roads Directing Attention to Timber Resources of 
Western Provinces—Timber Sale. 


VANCOUVER, B. C., Feb. 5.—The logging railway of the 
Brooks-Scanlon-O’Brien Company, of this city, at Jervis 
Inlet is about completed and will be in operation in about 
two weeks. Delay has been caused by washouts. The 
limits of the company are located in the vicinity of the 
Gordon Pasha lakes, north of Jervis Inlet, and at present 
there is about 8,000,000 feet of logs in the water. On 
completion of the line they will be carried to tidewater. 
This company has about 30,000 acres there of fir, cedar, 
hemlock ete., and is engaged in the logging business only, 
there being no intention of constructing a mill. The 
railway will cost $150,000, including equipment, and is 
four and a half miles in length. The company was 
formed by John O’Brien, formerly of Minnesota, who 
originally held we limits, and the directors are: D. F. 
Brooks, M. J. Scanlon, A. S. Brooks, P. A. Brooks, all 
of Minneapolis, Minn.; A. Guthrie, railway contractor, 
St. Paul, and John O’Brien, of Vancouver, the latter 
being the manager. This company should not be con- 
founded with the Brooks-Scanlon Lumber Company, 
which is also operating in British Columbia, and which is 
a separate and independent concern. Both have large 
tracts of timber, the former being as stated on the Gor- 
don Pasha lakes, as well as other places, while the timber 
of the latter is on Harrison lake and other mainland 
points. 

The Canadian Pacific, the Canadian Northern and the 
Grand Trunk Pacific are directing their attention to the 
timber resources of northern Manitoba and northern 
Saskatchewan, where several companies already have been 
established and more are contemplating operation. There 
are immense tracts in fhose districts, principally spruce, 
and now that the country is being settled up, and rail- 
ways being projected, they may easily be reached and 
can be marketed close at hand. Logging is done prin- 
cipally, if not altogether, in the winter, and over 3,000 
men are employed in getting out timber and ties. The 
Prince Albert Lumber Company alone has 1,500 men at 
work. The Big River Lumber Company purposes erect- 
ing a mill at Prince Albert this year with a capacity of 
50,000,000 a year, and the company expects to have it 
in operation by about August 1. 

Alexander McRae, of Revelstoke, has sold nineteen 
timber limits in the Big Bend and Arrow lakes districts, 
Kootenay, for $86,000 cash. 

William F. McKnight, of Grand Rapids, Mich., and 
Colonel Catrow, Dayton, Ohio, are at Jervis Inlet this 
week looking over timber, with a view to buying. Mr. 
McKnight is heavily interested on Vancouver island. 
Last year he was one of the moving spirits in organiz- 
ing the syndicate which acquired extensive holdings in 
the Jordan river district, which were later vested in the 
Michigan-Pacific Lumber Company, with a capitalization 
of $1,500,000. Mr. McKnight is secretary of the com- 
pany. More recently he organized the New Miami Lum- 
ber Company, with a paid up capital of $500,000, Mich- 
igan, Chicago and Salt Lake City capitalists being inter- 
ested. He was also interested in the purchase of the 
Sayward mill property at Victoria, held by the Michigan 
Puget Sound Lumber Company. 

John Hanbury, of Brandon, who has mills at Cran- 
brook and Elko, and whose mill in Vancouver was burned 
down two years ago, will proceed with the construction 
of his mill on False creek. The cost will be $125,000. 
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FROM WESTERN NEW YORK. 
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Permits Granted for New Mill and Yard—Rebuilding 
of Pennsylvania Mills—Carriage Manufacturers 
Prove Eager Buyers—In Building Circles. 

BurraLo, N. Y., Feb. 9.—The new lumber firm of 
DeLaplante & Sowerby (Walter M. DeLaplante and his 
father-in-law, George M. Sowerby) has city permits for 
the erection of a planing mill and yard buildings at 
the Lackawanna crossing in upper Main street and the 
plan is to push the work so as to begin business in April. 
White pine, yellow pine and hemlock will be carried, also 
other woods if found desirable. Mr. DeLaplante is a 
son of A. J. DeLaplante, who is cutting a large lot of 
white pine this winter at North Bay in Canada and 
who will provide some of the stock for the new yard. 
He is now traveling in the South. 

Business at the new hardwood yard of the James H. 
Walsh Company is already looking up. The office build- 
ing will be ready for occupancy in a short time. Stock 
will be put in as soon as it is practicable to make up 
piles, 

Rebuilding of.the maple flooring mill and dry kiln 
of the Emporium Lumber Company, which burned at 
Galeton, Pa., January 22, is already under way. The 
plan is to put in only first class machinery and to in- 
crease capacity by a third. Every effort will be made 
to have the plant in running order by May 1. The com- 
pany is cutting 11,000 cords of pulpwood on its tract 
in the Adirondacks and floating it down the Grass river 
to the pulp mills. 

The new saw mill of the Goodyear Lumber Company 
at Medix Run, Pa., on the southern line of the Buffalo 
& Susquehanna railroad, which was built to replace the 
one burned last June, started up last week with a large 
lot of hemlock logs on hand and with promise of a good 
run. It has a capacity of about 5,000,000 feet of lum- 
ber a month. 

Buffalo lumbermen who went to the wholesalers’ con- 





vention in Cincinnati say that one of the interesting 
features of the meeting was the way carriage manufac- 
turers bought up stock wherever they could find it. 

Several business blocks brought up the weekly city 
building permits to an estimated aggregate cost of 
$114,500, there being thirty-four permits, with seventeen 
frame dwellings in the list. Work is going on as fast 
as the weather will permit. Plans are on file for about 
$100,000 worth of mostly large buildings. 





FROM THE FOREST CITY. 


Poor Beginning Made in Building Lines—Hardwoods 
Show Up Well in Comparison with Other Stocks— 
Poplar at Premium. 


CLEVELAND, OHIO, Feb. 4.—This has been one of the 
severest winters that has been experienced in this sec- 
tion for many years and all lines of the lumber trade are 
feeling the effects of the almost complete tying up of 
building. For a time it was only the small yards in 
the suburbs which felt the effects, but now even whole- 
salers are complaining. 

The monthly building report for January shows a poor 
beginning. Permits were issued as follows: Frame, 
fifty-eight, $90,585; brick and stone, twenty-seven, 
$135,800; alterations and additions, ninety-eight, $55,- 
274; a total of 183 permits to cost $281,659. In De- 
cember 294 permits were issued at $727,975 and Janu- 
ary, 1909, 356 permits were issued at $458,945. 

The hardwood market is showing up well in the face 
of an otherwise slow trade. Birch in particular is in 
demand in this section with but a small amount of good 
stock in sight. The automobile trade still keeps good 
wide poplar at a premium. 

The C. H. Foote Lumber Company has taken over the 
yard of C. N. Royce at Sommerset, Ky. Mr. Royce has 
for some time been engaged in the lumber business at 
Jefferson, and the yard at Sommerset will be used to 
store accumulated hardwoods. The plans of the Foote 
company are to enlarge the plant and hire two more 
buyers. A large stock of oak, poplar and chestnut is 
carried together with a small amount of ash. 

The Putnam Lumber Company, recently incorporated. 
completed its organization last week by the election of 
the following officers: J. W. Wagner, president; J. 
M. Diver, vice president; S. E. Putnam, manager and 
treasurer; E. C. Barre, secretary, and P. H. Wagner, 
assistant secretary. Mr. Putnam was formerly the 
senior partner of Putnam & Savidge, the business of 
which has been taken over by the new company and 
continued at the former offices, Mr. Savidge having 
withdrawn. The concern will make a specialty of white 
pine, southern pine and Pacific coast products. 

W. J. White, ‘‘the chewing gum’’ king has disposed 
of much of his local real estate holdings to H. T. 
Holmes, president of the Albemarle Lumber Company, 
for $75,000. 

Large yard operators on the ‘‘flats’’ are wondering 
what will be the outcome of a project put on foot by 
the Big Four railroad, to buy a large tract of land 
adjoning its yards near the Cincinnati slip and erect 
thereon a convenient freight house. The railroad is 
seriously handicapped for want of space. 

Senator Burton has secured an additional appropria- 
tion of $60,000 for the local postoffice building in order 
that the interior trim may be made more elaborate. The 
original plan was to make this of mahogany, but Cir- 
eassian walnut will be used instead. 

One of the largest local contracts let in a long time 
is for a 16-story addition to the Rockefeller building, 
awarded to the Thompson-Starrett Company, of New 
York. The building will cost about $600,000 and will 
have interior finish of mahogany and quartered oak. 





TRADE AT TOLEDO. 


Detroit Gets Big Railroad Dock Contract—Bulk of 
Business from Manufacturers—Local Consumers Buy- 
ing Liberally—Excellent Outlook for Spring Trade. 
ToLepo, On10, Feb. 8.—Inquiries have become more 

numerous, but the bulk of the business is from manu- 

facturing concerns, which for some time have been buy- 
ing liberally. Building business has been very quiet, and 
most of the retail yards practically are out of the market. 

The aggregate of permits issued during the week for new 

work amounted to $23,750. Of this one $10,000 apart- 

ment house was included in the list and the balance was 
made up of moderately good residences. 

Winter weather continues making it practically im- 
possible to work outside. January’s showing fell far 
below that made last year and unless conditions improve 
soon it seems certain that February will also register a 
loss. There is no discouragement in lumber circles on 
that account, however, as everyone feels sure that noth- 
ing but a change of climatic conditions is required to 
bring about considerable activity in building circles. 

Contracts have been awarded for the million-dollar im- 
provement of the Cincinnati, Hamilton & Dayton Railway 
Company at its Toledo docks. Toledo lumbermen were 
considerably disappointed to see this profitable ‘‘bunch’’ 
of business go to Detroit contractors, the award being 
made to the Great Lakes Dredging Company. This was 
one of the best contracts which has presented itself 
recently and will call for about 1,500,000 feet of rough 
lumber and timber. The dock when completed will 
about 1,000 feet long, and the unloading bridge will be 
480 feet long. Machinery estimated to cost about 
$300,000 will be installed. It will be of the latest 
design and capable of unloading the largest boats in a 
few hours. The unloaders will have a capacity of 900 
tons an hour and will handle fifteen tons of ore at a grab. 
Four of these unloaders will be installed. The bridge 
will be equipped with 10-ton buckets operated by elec- 











[wag NORTHERN PINE “eq 














We 
To Move 


40 M ft. No. 3 Pine Bds., 4" and wdr., 6' and up. 
80 M ft. No. 6 Pine Bds., 4" and wdr., 6' and up. 
100 M ft. No. 3 Hemlock, 4" and wdr., 6' and up. 
100 M ft. No. 3 Hemlock, 2x 4" and wdr., 6' and up. 
400 M ft. Box Lumber, 1 x 4" and wdr., 3 and 4', 
80 M ft. Hardwood, 1x 3" and wdr., 35" and shorter. 
100 M ft. Hardwood Scoots, 1x3" and wdr., 3' and up. 
50 M ft. No. 2, 1x 4", 8 to 16', Pine. 
100 M ft. No. 3, 1x 8", 8 to 16', Pine. 
100 M ft. No. 3, 1x10", 8 to 16', Pine. 
2x 10—18 to 24', No. 1 and No. 2 Norway. 
No. 1 White Cedar Shingles 
White Cedar Posts and Poles. 


Write for Stock Sheet and Prices. 


RUST-OWEN LUMBER C0., Wisconsin: 








‘ Anything We Miss | 


im sawing a log you can rest assured 
isn’t worth saving and as a result we 
can give you anything you want from 


LATH > TIMBE 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


WE USE THE TELECODE. 


CASaim Lomper Co. 


Lumber Manufacturers. 
MINNEAPOLIS, MINN. 


44th Avenue, North and Lydale, 
\ Branch Office: PEORIA, ILL., M. E. Magruder, Mor. ) 


all you want—the Best Manufactured, at the 
same Price others ask you for Inferior Stock. 


Shipments made Promptly. 
Annual Production 80,000,000 feet. 


NORTHLAND PINE Co. 


MINNEAPOLIS, MINN. 
x 3 


hould : 
TO MAKE MONEY fhon's actuary for tenine 
the amount of lumber in any number of pieces and for figuring the 


cost of any number of feet at any given price. Absolutely corroct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago, 
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me PITTSBURG “@a| 
E.V. BABCOCK & CO. 


We have the following stock at 
TELLICO PLAINS, TENN. 


10 cars 4=4 Sound Wormy Chestnut 
3 cars 6-4 Sound Wormy Chestnut 
10 cars 4-4 No. 3 Common Chestnut 
lcar 5-4 No. 3 Common Chestnut 
6 cars 8=4 No. 3 Common Chestnut 


This Stock May Be Dressed 
or Resawed 


Pittsburg, Pa. 




















Write At Once 


For Quotations 


That isthe first step toward 
getting a better stock. You 
won’t regret it for we have 
the best in 


GOOD OLD 


North Carolina Pine 


BILL STUFF, FLOORING AND FINISH 


We also handle and can ship promptly Hard- 
wood for railroad and construction work: 
Yellow Pine, Spruce, Oak, White Pine, 
Lath and Shingles. 


Bemis & Vosburgh 


Farmers Bank Building, PITTSBURGH, PA. 

















Eastern 
Door & Sash Co. 


DOORS, BLINDS 
GLAZED SASH 
FRAMES, MOULDINGS 
MILL WORK 
AND LUMBER 


SPECIALTIES:—VENEERED DOORS, STAIR WORK, FINE 
INTERIOR TRIM. 


Dealers Only  **42;ge"e 
CUMBERLAND, MD. 

















WHITE PINE. 


FOR PROMPT DELIVERY 1,000,000 feet 5-4 
No. 3 Common, Bone Dry, can surface and resaw 


Allegheny Lumber Co. 


PITTSBURG, PA. 











WEST VIRGINIA LUMBER CO. 


Manufacturers and Wholesalers of 


WHITE PINE, W. VA. SPRUCE, 
PA. HEMLOCK and HARDWOODS 


Write for Prices. PITTSBURG, PA. 








THE INTERIOR LBR. CO. 
PITTSBURGH, PA. 
We are in the market for— 
10 to 20 Cars 4' Hemlock Lath. 


500,000' 1x10 and 1x12 No. 2 Hemlock Boards 
10 to 20 Cars 4' No. 1 and No. 2 White Pine Lath 














trical power. It is probable that the bulk of the lumber 
will be handled from the Detroit end. 

Shipments from the North and Northwest are still 
badly tied up, and considerable stuff ordered from that 
section nearly two months ago is but now making its 
appearance. Cars loaded in central Michigan as early 
as last December have not been heard from, and ap- 
parently have been completely lost in the general con- 
gestion. 

Meantime local people are disposed to begin buying 
again, and orders have been coming in freely the last 
week for all kinds of stuff. The markets are holding 
firm, and in a number of lines an advance is reported, 
while in no case has there been any weakening. Southern 
shipments are coming in promptly for this time of year. 
There is always more or less delay from that section, or 
has been for a long time, but orders are filled and re- 
ported within a few weeks of the time of placing. 





THE KEYSTONE STATE. 


QUAKER CITY NEWS. 











Unusual Activity During January—Building Opera- 
tions Reach Big Totals—Encouraging Predictions for 
Early Spring Business—Among the Trade. 


PHILADELPHIA, Pa., Feb. 5.—An unusual amount of 
winter activity made January a good month in spite of 
the adverse weather conditions. During the last five days 
408 property transfers were recorded and building per- 
mits were granted to the amount of $298,805. This 
record for five days is larger than that for any whole 
week since the first of the year. The report of January 
building operations under way is in and shows an aggre- 
gate amount of $2,131,775, which is one of the largest 
monthly totals ever recorded during the winter season. 
This includes an office building, three factories, 227 
dwellings, four stores and other buildings of miscellane- 
ous character. In addition John Megraw is about to 
begin the erection of 246 modern dwellings in the vicinity 
of Fifty-third and Springfield avenue, the total cost 
of which is estimated at $784,000. 

Fred S. Underhill, of Wistar, Underhill & Co., re- 
ports an unsual amount of business for this season of 
the year. 

A. J. Levy, of the Forest Lumber Company, looks for 
an active and open spring. 

John T. Riley, of Charles 8. Riley & Co., leaves to- 
night for a visit to the mills of the company in North 
Carolina. 

Herbert P. Robinson, president of the Philadelphia 
Lumbermen’s Exchange, and Charles Price Maule, sec- 
retary of the Philadelphia Retail Lumber Dealers’ Asso- 
ciation, represented those associations at the banquet of 
the New York Lumber Trade Association Thursday even- 
ing, February 3. 

Horace A. Reeves, of the R. B. Wheeler Company, 
attended a meeting of the hardwood manufacturers at 
Cincinnati, Ohio, and Owen M. Bruner, of the Owen M. 
Bruner Company, was present at a meeting of the Yellow 
Pine Manufacturers’ Association, New Orleans, La. 

The Philadelphia Wholesale Lumber Dealers’ Asso- 
ciation will hold its regular monthly meeting Thursday, 
February 10. 

James C. West, of the Midland Lumber Company, of 
Parkersburg, W. Va., and G. M. Chambers, of the Ken- 
dall Lumber Company, of Pittsburg, were recent visitors. 

During 1909 18,155 cars were received in Philadelphia 
containing about 272,325,000 feet of lumber. In 1908 
the receipts were 12,551 cars with an aggregate of about 
188,265,000 feet. This is an increase of 5,604 cars con 
taining 84,060,000 feet or over 44 per cent. The number 
of property transfers for the past week totals 557 and 
the aggregate. amount of building permits issued is 
$41,364. 

The ice obstruction which has blocked the operation of 
the Delaware and Chesapeake canal so far as barges and 
sailing vessels were concerned was broken this week when 
a fleet of twenty-one barges containing 8,431,000 feet of 
lumber passed through en route to this city. 

Robert R. Sizer & Co. consider that an astounding 
amount of business is being done when rough weather 
conditions are taken into consideration. Business with 
this firm has been more active this month than it was 
during any month of 1909. 

Samuel H. Shearer & Son report a brighter outlook 
than was the case a month ago. Mr. Shearer has re- 
turned from a three weeks’ journey througli the South 
and believes that the first break in the winter weather 
will witness a general opening of business in all lines. 

Norman R. Parry, of Robert C. Lippincott & Co., 
characterizes business as fair considering, the unsettled 
weather conditions. 

Lawrence B. Elliot, of Pittsburg, is now associated 
with Edwin P. Slocomb & Co. as their representative in 
that city. 

F. A. Dudley, agent for the Atlantic Coast Lumber 
Company, has returned from Washington, D. C., where 
he was a delegate from the Philadelphia Lumbermen’s 
Exchange. 

Schofield Bros. are rushing work on their mill at 
Saltkeatechie, which replaces the one burned to the 
ground last fall. It is much larger and better equipped 
than the old mill. This concern will be represented in 
New England by J. B. Lahr, whose headquarters will be 
at Springfield, Mass. 

The Monarch Lumber Company is receiving a large 
volume of business and numerous inquiries which should 
bear fruit later in the year. 

V. Showell, representing the H. Houston Estate, of 


Houston, Tex., was a visitor in this city during the last 
week. 

Eli B. Hallowell & Co. report that business looks prom- 
ising in all sections of the country. 





SMOKY CITY TRADE NOTES. 


Lumbermen to Take Prominent Part in Chamber of 
Commerce Annual—Yard Trade Dull—Business in 
General Reported Good. 

PITTSBURG, Pa., Feb. 8.—Severity of weather condi 
tions have held up a good deal of business for the lumber 
dealers of Pittsburg. The difficulties they have been 
forced to meet have been almost unbelievable at times. 
The building trade has been at a standstill owing to the 
same cause and yard trade is quiet but dealers are not 
disturbed. Many members of the trade came to the home 
offices during the last week to attend the retailers’ con- 
vention. 

On Saturday of this week the annual banquet of the 
Pittsburg Chamber of Commerce will be held. This is 
one of the great events of the commercial-social season 
of Pittsburg. Speaker Joseph Cannon and other not- 
ables of the national capital will be guests of honor. 
Governor Edwin S. Stuart is also an invited guest. About 
fifty representatives of the Jumber trade will be at the 
gathering, which gives an indication of the prominent 
position lumbermen hold in municipal and commercial 
affairs of Pittsburg. The wholesalers’ association alone 
has taken twenty-five seats in a group. Another inter 
esting fact in this connection is that Speaker Cannon 
will be the guest of F. R. Babcock during his stay, and 
EK. V. Babcock will entertain Governor Stuart. 

O. H. Babcock, of E. V. Babcock & Co., is in New 
York city this week om business. In Rochester he 
secured an order for twenty cars of lumber as a starter 
and many other good orders since. The firm reports 
trade good in every sense of the word and affected only 
by unusually severe weather conditions. E. V. Babeock 
is in New York this week. 

The Flint, Erving & Stoner Company notes a steady 
run of business with prices steady and unchanged. Spruce 
and hemlock are satisfactory and improve as the season 
advances. 

The Kendall Lumber Company reports trade fair. 
Reports from the Crellin (Md.) mills show that at one 
time during the last week a road three miles long was 
shoveled over the snow covered mountains in order to 
get out shipments. President J. L. Kendall, of this 
company, was in Connellsville this week. Secretary J. H. 
Henderson will go to Chicago on a flying trip this week 
on a business mission. The Kendall (Pa.) mill of this 
company will not resume until March 1, owing to the 
snow. 

Bemis & Vosburgh report trade steady and unchanged. 
Many of the retailers are holding off buying because of 
inability to do business until milder weather rules. 
Prices are unchanged and in some instances a little 
stronger. 

The Forest Lumber Company reports January trade 
far in excess of that of December. A. J. Diebold, of 
this company, accompanied by H. J. Levy, manager of 
the Philadelphia office, are in the South visiting the 
Carnarock mills and the Tennessee plants. J. C. Van 
Every, manager of the High Point office in North Caro- 
lina has returned to that place from a trip to the East 
where he secured a profitable batch of business. 

The Willson Bros. Lumber Company notes a gradual 
strengthening of trade. Prices are firm and the outlook 
is promising for all grades. The greatest activity, how- 
ever, is found in hardwoods. President Willson believes 
that spring will usher in one of the best seasons in the 
history of the trade. 

Louis Germain, president of the Germain Company, 
says business is moving steadily, although not up to 
expectations, but the future is certainly full of promise. 
The slow coming out of the requirements of railroads is 
charged to the temporary uncertainty regarding legisla- 
tion and other matters disturbing the sensitive financial 
market. January trade has been good and the outlook is 
excellent. 





NORTH ATLANTIC COAST. 











NEW ENGLAND TRADE NOTES. 


Decided Improvement Noticeable in Demand for Hard- 
wood Lumber—Low Stocks Responsible for In- 
creased Activity on Part of Manufacturers. 

Boston, Mass., Feb. 5.—Alfred H. Wilbur, of Brock- 
ton, has been appointed agent in that city for the Taun- 
ton Lumber Company, succeeding the late William H. 
Lewis, of Taunton. George H. Prouty, former governor 
of Vermont, with C. C. Miller, E. J. Prouty and W. R. 
Prouty, of Newport, Vt., constitute the Taunton com- 
pany. Mr. Wilbur started in the lumber business in the 
employ of W. H. Leatherbee & Co. in Taunton seventeen 
years ago. Shortly afterwards the business was trans- 
ferred to the Proutys. 

A decided improvement is noticeable in demand for 
hardwood lumber, and voluntary curtailment so much in 
evidence during the last two years is regarded as prac- 
tically at an end.. High grade lumber generally is scarce 
and the broken condition of stocks, together with the 
increased demand, is responsible for increased activity on 
the part of manufacturers. 

The Lumber Trade Club, of Boston, held its monthly 
meeting January 29 at the Hotel Bellevue. Howard C. 
Morse was toastmaster. J. D. McCrary, secretary of the 
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New York Lumber Trade Association, addressed the 
meeting. 

Building contracts awarded in New England for Janu- 
ary, 1910, amounted to $7,749,000, as compared with 
$8,346,000 during the same period of 1909 and $8,950,000 
during January, 1908. 

The Ely Lumber Company has bought a tract of land 
adjacent to its yards in Springfield, Mass., and will use 
it for storage purposes. 

The Rice & Lockwood Lumber Company, of Spring- 
field, Mass., announces that it will be represented in 
the Empire state by John P. Dodds, of Albany. Mr. 
Dodds’ long connection with the lumber interests of 
Albany would seem to make unnecessary further in- 
troduction. He will continue to make Albany his 
headquarters, his home address being 132 South Swan 
street. 





THE EMPIRE STATE. 


FROM THE TWO TONAWANDAS. 











Consumers Becoming More Active—Retailers Hold 
Prices Firmly—Advantages of Canal Life Bridges— 
Petition to Deepen Creeks. 

NortH TONAWANDA, N. Y., Feb. 8.—The market is 
far from being in a dormant state and the tendency to 
inerease the demand for stock on the part of the con- 
sumer is becoming more evident. As spring approaches 
the tone of the market shows the increasing strength 
that was expected, and the sales are certain to reduce 
stocks greatly before the opening of navigation. Prices 
are being held firmly, for dealers figure that they can not 
afford to be lenient in the matter of charges when the 
advances being made by the manufacturers are taken 
into consideration. 

Realizing the great advantages that are bound to come 
to the Niagara frontier through the location of lift 
bridges over the enlarged Erie canal between the Tona- 
wandas and Lockport, a distance of over twelve miles, 
the various business organizations of this part of the 
state are indorsing the project, which was started by the 
local Board of Trade, and urging its consummation. 
With the location of movable bridges over the canal it 
is the intention to petition the federal government to 
deepen Tonawanda and Ellicott creeks, making them 
accessible to the largest vcssels on the Lakes. 

L. A. Kelsey, of the Kelsey-Dennis Lumber Company, 
has been elected president of the Texas City Refining 
Company, of Texas City, Tex., of which he has been a 
member for several years. Mr. Kelsey will return next 
week from a trip to Michigan, Oklahoma and Texas in 
the interest of his extensive lumber and oil business. 

W. H. Stredella, of the Northern Lumber Company, 
is in the West looking after stock for shipment to the 
local yard during the coming season of navigation. 
Angus Anderson, who formerly was associated with 
J. A. MeBurney & Co., of Nortii Tonawanda, began his 
duties on the first of the month as assistant to Mr. 
Stredella. 

M. E. Preisch, of the Haines Lumber Company, has 
returned from a business trip to Ottawa and Montreal, 
Canada, where he went in the interest of his company. 

R. T. Jones, of the R. T. Jones Lumber Company, 
returned from a visit to the New York office last week, 
only to leave a few days later on a business trip to the 
West. 

The following directors have been elected by the 
Davis Lumber Company of Schenectady: James B. Mc- 
Kain, William W. Davis, Thomas W. Winne, Charles 
D. Beckwith, James W. Yelverton. James B. MeKain 
was elected president, Thomas W. Winne vice presi- 
dent and William W. Davis treasurer. 





POLICE LOOKING FOR HIM. 

The whereabouts of Dwight Myers, prodigal son of 
H. R. Myers, president of the Myers Lumber Com- 
pany, of Greenfield, Iowa, will be thankfully received 
by the Kansas City police department and the whole- 
sale lumber fraternity generally throughout the coun- 
try. 

From current reports it appears that this young man 
has been an imposter upon the unsuspecting lumber 
publie for the past two years, but only recently have 
his workings been of sufficient importance to necessi- 
tate his apprehension. Atccording to information just 
received this young man, during the first days of 


January of this year, made his appearance in Kansas 
City, and, it seems, was not unlike the wise virgins— 
he was well supplied with oil and the doors of the 
tabernacle were therefore closed not against him. 

Myers, it is understood, through credentials he pos 
sessed, together with the commercial standing of the 
Myers Lumber Company, sueceeded in gaining suf- 
ficient confidence while in the city to have several 
checks cashed, which latter have proved to be forgeries 
and worthless. 

Further developments tend to show that this same 
wayward youth has successfully practiced the worth 
less check racket in Chicago and St. Louis. 


TROUBLE AND LITIGATION 


Vancouver, B. C., Feb. 5—An interesting point was 
brought up in the case cf Smith versus Trainor in the 
supreme court in the action brought to force the defendant 
to complete a contract for the sale of timber limits. The 
counsel for the plaintiff stated that the bargain was verbally 
made and afterwards put in writing, but not signed. The 
defence pleaded the statute of frauds, which requires an 
agreement for the sale of land and also for goods to be in 
writing, and to this the reply of the plaintiff was that 
it is the generally conceded opinion that timber limits are 
neither land nor goods, and that an agreement with respect 
to that kind can be made verbally. The judge ordered a 
temporary injunction to be continued until the trial was 
completed, but in the meantime negotiations are under way 
for a settlement. 














La Crosse, Wis., Feb. 4.—-The practice of log pirating 
was given a blow when a jury in the circuit court here 
held James Sokolik, proprietor of a portable saw mill, guilty 
of stealing logs from rafts of the Standard Lumber Com- 
pany, of Dubuque, Iowa, while floating down Black river 
en route to the company’s mill. Sokolik claimed the logs 
had gone adrift and were left to rot in the bayous, and were 
taken as salvage. He showed that he offered to return the 
logs if salvage was paid upon them, but this had been 
refused by the company. 


LAKp CHARLES, La., Feb. 1.—Under execution in the suit 
of Robert F. Whitmer versus C. W. Krotz, over 18,000 
acres of valuable timber lands in St. Landry parish belong- 
ing to C. W. Krotz were sold at sheriff's sale at Opelousas 
January 15. The property was bid in by J. BE. Dunlap, of 
Plaquemine, for $80,000, but the purchaser being unable to 
pay cash the plaintiff insisted that the sheriff immediately 
reoffer the property for sale. This was done, Mr. Whitmer 
buying it for $47,000. Mr. Dunlap insisted that the prop- 
erty was adjudicated to him and that he tendered the 
sheriff a bank draft for $80,000, which was refused. The 
sale will be taken to the courts for final determination. 


MIDDLEBORO, MASS., Feb. 2.—The Clark & Cole Company, 
box manufacturers, which was petitioned into involuntary 
bankruptcy December 24, filed a sehedule of assets and lia- 
bilities in the district court, showing that it owes $199,679, 
out of which $5,780 is to secured creditors and $191,462 
to about 140 unsecured creditors. The assets, $77,059, in- 
clude real estate of $38,760 and supplies and machinery of 
$20,877. 

COFFEYVILLE, KAN., Jan. 31.—The lumber yard formerly 
owned by the Whitney Lumber Company was sold at sheriff's 
sale to the Elmer E. Joyce Lumber Company for $4,100. 


ANDERSON, CAL., Feb. 3.—By order of H. C. Sheridan, 
referee in bankruptcy, the plant of the Wilkie Manufactur- 
ing Company was sold at private sale January 31 to the 
Anderson ‘Trust Company, who represented bondholders, and 
the price paid, $50,000, represented the amount due to the 
bondholders. 


KALAMAZOO, Micu., Feb. 2.—The manufacturing plant of 
the Kalamazoo Interior Finish Company will be sold to the 
highest bidder February 10 in the United States court at 
Grand Rapids. 


ASHEVILLE, N. C., Feb. 1.—Judge J. C. Pritchard, in 
federal court, has ordered a resale of the Kanawha Lumber 
Company’s properties in a foreclosure suit brought by George 
F. Buell against the company, fixing the upset price at 
$50,000. ‘The property was bid in at $62,000 by the Bliza- 
beth, N. C., Land & Lumber Company some months ago, 
but the bidder raised a question of title, and this plea 
against taking over the property being overruled, the bidder 
forfeited a $5,000 deposit. 


CRITTENDEN, ARK., Feb. 3—The S. M. Smith Lumber Com- 
pany, of this city, with branches at Dry Ridge and Corinth, 
has failed; assets, $50,000 ; liabilities, $30,000. 


DEQUEEN, ARK., Feb. 1.—Upon petition of creditors, Will- 
iamson Bros., who conducied a general supply and lumber 
business, went into bankruptcy on claims aggregating $2,000 ; 
assets about $2,000; Louis Josephs appointed receiver. 


Sr. Louis, Mo., Feb. 1.—-An involuntary petition in bank 
ruptey has been filed against the Grand Valley Lumber 


Company. 

DUVALLS BLUFF-GEORGETOWN, ARK., Feb. 5.—The Stone- 
man-Zearing Lumber Company; Fannie M. Zearing appointed 
receiver. 


JACKSON, TENN., Feb. 1.—A petition that the O. G. Gard- 
ner Lumber Company be declared bankrupt was presented 
before Judge E. McCali in the federal court. 
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FACSIMILD OF CHECK ALLEGED TO HAVE BEEN FORGED BY D. J. MYERS. 
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= PITTSBURG “3 | 


WHITE PINE DECKING 











We are now cutting a small red knotted character of timber, 
which is particularly adapted to make No. | steam boat decking. 
We are now cutting and have on hand about | ‘car of 2 x6” 
—20 to 40’—which is free from shake and almost absolutely 


free from sap or any other defects, excepting small red knots. 
Write us for prices. 


We are also in position to cut special timber bills in white 
pine up to 24x24—up to 40 lengths. 


American Lumber & Mfg. Co. 


PITTSBURG, PA. 











KENDALL, MD CAPACITY 
mitts { CELL, MD 200 M, FEET PER DAY. 


KENDALL LumMBER ComPARY. 


MANUFACTURERS 


WHITE OAK, RED OAK, POPLAR, 
Hemlock, Hardwoods and Cross Ties 


SHIPMENTS IN 
SAR LOAD ors. 3 PITTSBURG, PA. 

















YELLOW JPINE 


Large and well assorted stocks kept 
on hand at all times insure the filling 
of orders without unnecessary delay 


PITTSBURG, PA, 3 


EE 4 
W. E. TERHUNE LUMBER CO. 


PITTSBURG, PA. 


Will appreciate your stock lists 
FVale Misi de) deat balel sm 














PITTSBURG, PENN. 


HOTEL SCHENLEY 














Opposite New Half Million Dollar Baseball Park. 


Surrounded by three acres of lawn and gardens, away 
from noise and smoke. ABSOLUTELY FIREPROOF. 

Visitors from all over the country are attracted to Pittsburg 
by that great gift of Ardrew Carnegie 

The Carnegie Technical School and Institute. 

To see that alone is worth the trip to Pittsburg. The Schen- 
ley Hotel is opposite this National work of Art. Rooms for 
Business Meetings furnished free of charge. Wire or write 
us at once and we will reserve rooms for you, The most 
attractive Hotel in Pennsylvania. 

The Schenley is the Waldorf-Astoria of Pittsburg. 

Twelve minutes by trolley car from the business section. 

Taxicab service ten minutes to all downtown points. 

Concerts every evening by the hotel Orchestra. 

SEND FOR BOOKLET 


| JAMES RILEY, Proprietor and Manager. 
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John R. Gobey & Co. 


HEMLOCK, 
YELLOW PINE, 
POPLAR, 


Cypress and Hardwood. 
COLUMBUS, OHIO. 








































The A. C. Davis Lumber Co. : 


Are Always in the Market to 
BUY OR SELL 


HARDWOODS and CYPRESS 


COLUMBUS, OHIO, 


For Quick Shipment“ Piled at Mill 


ASHLAND, KY. 


3 C-L 3-8"x114"x4' No. 1 Poplar Lath 
3 C-L 4-4" Log Run Buckeye 

1 C-L 5-8" No. 1 Common Poplar 

1 C-L 5-8" No. 2 Common Poplar 


Write Us for Hardwoods and Poplar. 


THE GENERAL LUMBER CO. 


Columbvs, Ohio 


cLaughlin-Hoffman Lbr. Co. 
WHOLESALE HARDWOODS 


PINE HEMLOCK CYPRESS 
Will Contract Mill Cuts for Cash. COLUMBUS, OHIO. 


W. L. Whitacre 
WHOLESALE LUMBER 

YELLOW PINE, WHITE 

PINE, HARDWOODS. 


Office and Storage Yards, 
451 W. Broad St., COLUMBUS, OHIO. 
































H. D. BRASHER 


Columbus, Ohio 


OAK FLOORING 


Maple Flooring 
Yellow Pine and White Pine 


The Middle States Lumber Co. 


Long and Short Leaf 


YELLOW PINE 


Columbus, Ohio 











We Want Orders for Flooring, Boards & Finish 








What's the Answer? 


Well, whatever it is that’s puzzling you about the lumber 
business—you’ll find some information on the subsct in 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of practical questions 
about the lumber business. To each question there is a full 
and appropriate answer, which, in many cases, embodies illus- 
trations. In saw or planing mill, the wholesale or retail 
office, in big and small yard, in the woods or on theriver, this 
book will prove the most satisfactory and handy reference 
volume ever published. Price, postpaid-....--...---- 7.00 


AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 








as Eaerrr 

you should use the Lumber- 
TO MAKE MONEY man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 


cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 














NEWS FROM THE HARDWOOD FIELD. 





MOUND CITY HARDWOOD NOTES. 


Hardwood Dealers Stocking Up to Capacity—Expecta- 
tions of Heavy Spring’s Business—Over Million Feet 
on Stick—Trade News. 4 
Sr. Louis, Mo., Feb. 8.—It is an indication of the 

confidence that the hardwood dealers repose in the trade 
outlook that all of those who have yards in this city are 
stocking up to capacity. They are confident that the 
breaking up of winter and the advent of building 
weather are going to open up a demand for quick 
delivery, and are preparing for it. When the rush comes 
the man with the yard stock in a big shipping center like 
this is the one who is going to get the big end of the 
rush. business. Over 100,000,000 feet of stock is on stick 
in St. Louis at this time. 

Frank Moore, whose office was in the Wright building, 
has moved his headquarters to his yard in the north end 
where he can be in close touch with his business. 

A. R. Stevens, who has been representing the Bluff 
City Lumber Company locally, has resigned. 

‘*Billy’’? Dings, of the Garetson, Greason Lumber 
Company, is back from a trip to the Pacific coast where 
he went to pay a visit to his family, which is spending 
the winter there. He sold a large amount of stock on 
the Coast. This concern notes a revival in the gum 
market and finds business generally improved. 

‘*Bill’’? Russe, of the Russe & Burgess Lumber Com- 
pany, of Memphis, Tenn., was a St. Louis visitor this 
week, 

S. C. Major, of Memphis, called on his friends in this 
city this week. 

Tom Powe, of the Powe Lumber Company, says 
demand is increasing for all kinds of hardwoods, with a 
particularly strong uplift in the lower grades. 

L. M. Borgess, of the Steele & Hibbard Lumber Com- 
pany, is giving a good account of himself on the road. 
He writes that trade is better everywhere. 

W. R. Chivvis states that foreign call for walnut 
lumber is getting heavy, with a better demand from 
domestic sources also. 

W. G. Haskell, of the East St. Louis Walnut Company, 
also notes an increasing demand for walnut. 

George Luehrmann, of the Charles F. Luehrmanu Hard- 
wood Lumber Company, reports that sales.are showing a 
heavy increase over last year. Gum is growing in favor 
every day. 

Henry Quellmalz, of the Quellmalz Lumber & Manu- 
facturing Company, says trade in wagon stock and allied 
lines is much stronger. 

George Cottrill, of the American Hardwood Lumber 
Company, says business is brisk once more, with all items 
in strong demand and prices firmer. 

R. F. Krebs, of the Krebs, Scheve Lumber Company, 
reports a satisfactory increase in sales so far this year. 

R. E. Drake reports business flourishing. Trade is 
better in every way, he says. 

W. E. Keown, of the International Hardwood Lumber 
Company, says inquiries are coming in freely and that 
orders are more plentiful. i 

Jacob Mossberger reports that his trade is picking up 
even better than he had hoped for. 





THE CUMBERLAND RIVER DISTRICT. 


Poplar Still Center of Activity—Elm and Basswood 
Brisk—Nashville Well Represented at Cincinnati 
Convention. 


NASHVILLE, TENN., Feb. 9.—The existing status of the 
Nashville lumber market seems to give general satisfac- 
tion. There are those, of course, who do not take an 
entirely optimistic view of the situation. This class is 
in the minority, the general feeling being that the mar- 
ket conditions during the last week have been entirely 
satisfactory both as to the volume of trade handled and 
the prevailing prices at which the stock is being moved. 
Ash has been in call during the week and several con- 
cerns are congratulating themselves because they have 
held on to their stocks of this wood. Poplar has been 
the center of activity during the week, however, and in 
this wood has the greater part of the trading been done 
of late. 

About all the seasoned hardwood that anyone desires 
to sell is finding a ready market when prompt shipments 
can be made. Manufacturers, however, are not seeking 
to push sales for stocks which they confidently believe 
they can sell at advanced figures when the spring trade 
opens. Oak and maple flooring are in good call. Chest- 
nut, birch and ash have been selling well. The call from 
box factories for large quantities of cottonwood continues 
good. Elm and basswood are brisk. Yellow pine is 
again on a firm basis and conditions are considered favor- 
able for a heavier consumption of this wood during the 
present year than for two years. The increased activity 
in car building, the return to normal demands from con- 
suming factories and the stocking of retail yards are 
evidences of this. Increased sales of cypress are re- 
ported by wholesale dealers and indications point to the 
best year yet with this wood. Some concerns are stick- 
ing to their rule of not accepting orders for future de- 
liveries at present prices. 

Nashville was well represented at the Cincinnati conven- 
tion of the Hardwood Manufacturers’ Association of the 
United States. Among those who attended were: A. B. 
Ransom, J. B. Ransom and E. Bartholomew, of J. B. 
Ransom & Co.; J. R. McIlwaine, of the Southern Lum- 
ber & Manufacturing Company; M. M. Farris, of the 
Cherokee Lumber Company; Richard T. Wilson, of the 


Nashville Hardwood Flooring Company; John W. Love, 
of Love, Boyd & Co.; W. J. Cude, of the Cude Land & 
Lumber Company; A. Loveman, of Lieberman, Loveman 
& O’Brien, and G. H. Cheeley, of the Prewitt-Spurr 
Manufacturing Company. 

Clarence F. Gilmore, of the Goshen Lumber Company, 
of Goshen, Ind., has been in Nashville during the last 
week taking up between 75,000 and 100,000 feet of 
walnut recently bought on this market. 

Lytle & Ralston are preparing for several improve- 
ments about their plant in order to take care of increas- 
ing business. 

The Adams (Tenn.) planing mill was burned on the 
night of February 1, causing a loss of $7,000, with only 
$2,000 insurance. The plant was owned by a stock com- 
pany composed of M. A. Carnard, Tillman Carnard, 
Wash Carnard and W. H. Miller. 

Fred Fritzsche & Son, of Fentress county, have made 
a contract for the manufacture of about 500,000 feet 
of oak railroad cross ties and other railroad timbers. 





IN NORTHEASTERN TENNESSEE. 


Price Movement Upward—Mills Closed Account of Bad 
Weather—A More Healthful Demand for All Kinds 
of Stock—Building Active. 

BrIsTOL, TENN., Feb. 9.—Indications denote continued 
advances in prices, following a slight upward movement 
since the first of the year. Lumbermen are encouraged 
by the prospects for business and feel that 1910 will be 
a fine business year after all that has been predicted to 
the contrary. Many mills that have been compelled to 
close on account of rough weather will resume again 
shortly. 

Among visitors to this city this week was Joseph P. 
Dunwoody, of Fleck & Dunwoody, of Philadelphia, Pa., 
who spent several days calling on members of the local 
trade. : 

E. E. Eaton, wholesale lumberman of No. 1 Madison 
avenue, New York, was a visitor in Bristol this week and 
called on several of.the hardwood manufacturers. 

Inquiries are coming in better, with a more healthful 
demand for all kinds of stocks, especially the lower 
grades, which have not been moving well for several 
months. Shipments during January were heavier than 
had been expected. 

Building is active and promises to continue so through- 
out the year. Ground was broken this week for a 
$50,000 annex to the Bristol federal building; work is 
going forward on the $300,000 group of buildings of the 
Woman’s college, of which Dr. W. E. Martin, of Bristol, 
is president. 





WEST VIRGINIA NOTES. 


Big Timber Deal Under Way—Over Five Thousand 
Acres of Virgin Timber Involved—Numerous Char- 
ters Granted—Prominent Visitors. 


CHARLESTON, W. VA., Feb. 10.—Upshur Higginbotham, 
city solicitor of this city, returned a few days ago from 
New York, where he conferred with a party from that city 
and Philadelphia relative to the buying of 5,500 acres of 
virgin timber in the Meadow river country, partly in Fay- 
ette county, this state. Mr. Higginbotham is authority for 
the statement that if the deal goes through, and he says 
it is practically closed, the purchasers will at once begin 
plans for cutting and getting the timber to the market. 

The Pennsboro Manufacturing Company was incor- 
porated under the West Virginia laws last week, with 
an authorized capital stock of $25,000, of which $22,500 
has been paid, for the purpose of manufacturing and 
selling lumber, wood, brick, lime, cement, paints etc. 
Among the incorporators are J. A. Viquesney, state game 
and fish warden, of Belington; J. R. Moore, Tom G. 
Strickler, H. L. Lambert, of Pennsboro, and A. D. 
Bessell, Lost Creek. 

The Knox Creek Lumber Company, of Welch, has filed 
notice of dissolution and surrendered its charter through 
its president, W. M. Ritter. 

A charter was issued to the Hutchinson Lumber Com- 
pany, of Huntington, a few days ago, for the purpose of 
dealing in lumber, timber and timber lands, and owning 
and operating saw mills. The authorized capital stock 
of the company is $50,000 and the incorporators are 
R. L. Hutchinson, W. R. Locke, M. J. Ferguson, O. C. 
Griffith and G. B. Atkinson, all of Huntington. 

Col. W. R. Watson, president of the Leatherwood Lum- 
ber Company, operating on Elk river, was in Charleston 
early in the week from his home at Reynoldsville, Pa., to 
attend a meeting of his company. 

F. O. Clapp, of Boston, Mass., an extensive buyer of 
lumber, has been in this city for a few days. He con- 
siders the lumber business in good shape, with prospects 
of becoming better. 

Charles P. Thorn, Charles C. Robison, Grover E. Laish- 
ley, E. K. Baker and T. Ray Dille, of Morgantown, have 
incorporated the General Wood Working Company, to 
deal in lumber, manufacture shingles, staves, laths ete. 
The authorized capital stock is $20,000. 

The Shinnston Oil Development Company has been 
organized to operate in Grant district, Monongalia 
county, drilling for oil and gas ete., own and cut timber 


and manufacture lumber. The capital stock is $10,000. 


and ‘among the ineorporators are Leonard M. Tobin, 
J. A. Purinton and W. A. Ream, of Morgantown. 

The Righter Coal & Coke Company, of Clarksburg, 
with an authorized capital stock of $250,000, will also 
deal in timber and lumber in addition to mining coal. 
The company will operate in Grant district, Harrison 
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county, and elsewhere. The incorporators are George D. 
McCreary and Lewis J. Levick, Philadelphia, Pa.; John 
P. Powell and A. C. Leisenring, Upper Lehigh, Pa., and 
Charles P. Hunt, Wilkesbarre, Pa. 





FROM SOUTHEASTERN INDIANA. 


Business in Hardwoods and Yellow Pine Reported 
Fairly Active—Trade with Box Manufacturers Slow 
—Lumberman to Seek Political Preferment. 
EVANSVILLE, INp., Feb. 10.—Business with the hard- 

wood manufacturers of this section continues good. 

February is proving to be an active month, with orders 

and inquiries on the increase. Collections are good. 

Yellow pine dealers report a fair amount of trade. Sash 

and door manufacturers and planing mill men report 

business fair and are looking for a good spring and 
summer trade. 

O. P. White, of the C. P. White Lumber Company, of 
Boonville, was a business visitor in Evansville last 
Saturday. 

J. V. Stimpson, well known hardwood lumber manufac- 
turer and dealer at Huntingburg, candidate for chair- 
man of the republican central committee of Dubois 
county, was defeated by one vote. 

Temple & Co., box manufacturers of this city, say 
business has been slow for the last three or four weeks, 
but look for a revival in trade about the Ist of March. 
Inquiries have not been as numerous as they were this 
time last year. Collections are fair. 

J. C. Greer, of the Federal Stave & Lumber Com- 
pany, of this city, says trade conditions are looking up 
well in his line. 

' The plant of the Henry Maley Lumber Company, in 

this city, closed several weeks because of scarcity of 

logs, has resumed. 

The plant of the Evansville Veneer Works is being 
operated full time and Charles W. Talge, the manager, 
reports business good. 

Local furniture, chair, table and desk factories con- 
tinue to run full time and a great many orders are being 
received for spring deliveries. This year promises to 
be the best in the history of the local manufacturing 
field. Business in Texas and the Southwest is opening 
up favorably. 

Friends of Charles Lieb, president of the Box Manu- 
facturing Company, at Rockport, hapes to see him make 
the race this fall for state representative from Spencer 
county. Mr. Lieb has served one term in the state 
legislature and as postmaster for four years under the 
Cleveland administration. 

Many of the stave and handle factories along Green 
and Pond rivers in Kentucky, which were forced to close 
by recent high water, have resumed operation. 

D. B. MacLaren, of the D. B. MacLaren Lumber Com- 
pany, of this city, has returned from a trip through the 
southern states and reports business on the upward 
grade. 

John W. Boehne, who represents the first Indiana 
congressional district in Congress, and who is inter- 
ested in several of the large local furniture factories, has 
introduced a bill in Congress asking for an appropriation 
for $75,000 for the erecting of a public building at Mt. 
Vernon. 

Capt. J. H. Moeller, well known stave and lumber 
manufacturer at Mt. Vernon, was in Evansville a few 
days ago. 

The Wolflin-Luhring Company, which recently opened 
lumber and storage yards in this city, reports business 
good. 

” George E. Gary, of Hopkinsville, Ky., who was elected 

vice president of the Tri-State Retail Lumber Dealers’ 

Association, is in line for the presidency at the con- 

vention next year. 

A. C. Karges, manager for the Evansville Sash & Door 
Company, Evansville, is very optimistic in foreseeing 
his company’s prospects for 1910. He reports that more 
orders are being received and a larger volume of busi- 
ness being done than ever before at this time of the 
year. Orders for stock goods are of gratifying volume 
and the amount of business on the company’s books for 
future shipment will keep it busy throughout February, 
March and April. At the end of this time the building 
season in that territory will be on in full swing, and 
the company expects the most successful year since its 
location in Evansville. Its territory is steadily increas- 
ing and the sales force recently has been enlarged. 





FROM THE HOOSIER METROPOLIS. 


January Building Values Show Gratifying Increase— 
Lumberman Goes Into Hotel Business—To Prevent 
Ruinous and Needless Competition. 

INDIANAPOLIS, IND., Heb. 7.—Building permits issued 


last month aggregated $276,385, about $96,000 of which 
represented frame dwellings. In January, 1909, permits 
issued aggregated $178,520. The building prospects 
are exceptionally bright for the coming season. 

After a hunting trip in the South, W. F. Johnson has 
returned home. 

Plans are under way for a $200,000 hotel to be built 
at Broad Ripple, a suburb north of this city, by the 
Broad Ripple Bathing Beach Company, of which M. 8. 
Huey, of the Capitol Lumber Company, is president. 
The hotel will be designed especially for business men 
who wish to take their families to a quiet resort, yet he 
close to their business. 

M. A. Baker, vice president of the Capitol Lumber 
Company, is chairman of a committee which is con- 
sidering methods of reducing the expense of several 
local lumber concerns having mills. Eight local com- 
panies have mills, all of which bid on building contracts, 
resulting in a great loss to the’ unsuccessful bidders. 


Instead of having eight concerns figure on quantities, 
it is planned to nave one man do the work and send 
the result to each of the eight companies. 

Joseph R. Young has been made state agent for 
Indiana for the Robinson Lumber Company, with his 
office at 801 State Life building, Indianapolis. It was 
incorrectly reported recently that George L. Denny had 
been appointed state agent, but the fact of the matter 
is that Mr. Denny is the company’s legal representative 
for. Indiana and has nothing to do with the handling of 
its product. 





FROM AN INDIANA HARDWOOD CENTER. 


Well Known Wholesale and Retail Concern Under New 
Management—Lumberman Prepares for Heavy Cuts 
on Newly Acquired Tracts—Contracts Secured. 
SoutH BEND, Inp., Feb. 7.—The McErlain & Jackson 

Lumber Company will this week take over the Martin 

Lumber Company at 1717 South Michigan street. The 

succeeding concern will continue the business. The 

Martin company has been engaged in the wholesale and 

retail lumber business: for four or five years, prior to 

which Judson B. Martin was associated with R. G. Page 

for seven years at the same location. Mr. Martin is a 

resident of Elkhart, where he is engaged in the same 

line and at which place he will continue to conduct his 
affairs as a member of the firm of Martin & Amidon. 

R. J. Miller, who has been employed as manager for the 

Martin company for many years, and J. C. Bishop, for- 

merly in charge of credits and finance, probably will be 

identified with the new organization. The succeeding 
concern has been established in this city several years. 

It will continue to operate the branch at Lakeville. 
Ezra Rhodes has bought the timber from a tract thir- 

teen miles southwest of this city, which will cut 500,000 

feet, and has made preparations to set up a mill. In 

Lawrence county, near Huron, he has bought the timber 

on 200 acres and is installing a mill at that place. Mr. 

Rhodes says business during January was better with 

him than at any other time since the recent panic. 
The Indiana Lumber & Manufacturing Company has 

secured contracts for two warehouses, one for the South 

Bend Supply Company, the other for the Kietz Oil Com- 


pany. 

Melville W. Mix, president of the Dodge Manufactur- 
ing Company, has been named one of the committee of 
action to secure the repeal of the corporation tax law 
and also to secure a decision as to its constitutionality. 
The committee was named at a conference of industrial 
and commercial organizations and representatives of cor- 
porations held under the auspices of the Illinois Manu- 
facturers’ Association at Chicago January 14. The com- 
mittee is composed of men widely known in these lines, 
who have succeeded in building up some of the largest 
and most successful concerns in the world. 





IN CENTRAL ARKANSAS. 


Fifty Percent Increase in Lumber Movement—Rail- 
roads Buying Heavily, Especially of Bridge Timbers 
—Land Company Reorganizes—Big Buggy Contract. 
LitTLE Rock, ARK., Feb. 8.—There appears to be 

unusual activity in all lines of lumber in this section, 

and this statement seems to be given double emphasis 
from the reports of railroad traffic men relative to lumber 
shipments. 

a. B. Copley, superintendent of the Choctaw district 
of the Rock Island, reports that the increase in the move- 
ment of lumber in his district, which embraces a large 
portion of central Arkansas and Oklahoma, is 50 percent 
heavier than it was a few weeks ago. Indications are 
that the movement is general; that is, it affects all kinds 
of lumber and building material. The railroads are buy- 
ing heavily of bridge building material and lumber for 
depot improvement purposes, track extension etc., but 
there is also a corresponding demand for hardwood mate- 
rials, barrel material ete. All cars that can be secured 
are pressed into service to handle the increased traffic. 

The Perkins-DuLaney Land Company, of Ashdown, 
has reorganized and incorporated as the Southern Realty 
& Trust Company, capitalized at $50,000. This concern 
has put through some of the largest timber land deals 
in southwestern Arkansas during the last two years. 
H. L. Toland is president, A. D. DuLaney vice president 
and attorney, W. F. Bridewell secretary and W. L. Per- 
kins manager. R. E. Major, of the Major Stave Com- 
pany, is one of the five directors. 

A. T. Ingram, of England, has leased the Daugherty 
block, in that city, and will establish a modern furniture 
concern. Mr. Ingram recently made what is reported to 
be the largest contract for that section in the purchase, 
in one lot, of a thousand buggies. The contract invoiced 
$50,000. 

J. T. Murphy and others are interested in a proposition 
to establish a chair factory at Texarkana. The plant will 
cost about $10,000 and employs fifty people. 

A. H. Seoggins, of Mena, will open a lumber yard at 
Ashdown. 





IN CENTRAL NORTH CAROLINA. 


Large Number of Permits Issued—Spring Building 
Will Be Heavy—Coarser Grades in Greatest Demand 
——Government Reforestation. 

CHARLOTTE, N. C., Feb. 6.—During January building 
contracts to the amount of $69,000 were awarded in this 
city. This is a slight increase over December’s business 
and indicates that spring activity in this line is opening 
up. Lumber prices are practically steady. Demand is 
good, however, and orders are rapidly coming in. Spring 
buying is opening up in a satisfactory manner and 
indications point to a good trade. The coarser grades of 
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Little River Lumber Company, 


Manufacturers of 
Poplar, White Pine, Hemlock, 
and all kinds of 
Hardwoods. 











Clearfield Lumber Company, Inc. 


Manufacturers of 


Poplar and Hardwood Lumber, 
Oak a Specialty. 








Peart, Nields & McCormick Co. 


Manufacturers of 


North Carolina Pine, Box 
Shooks, Ceiling, 
Flooring, etc. 








SALES OFFICES: 
218 Franklin Bank Building 


PHILADELPHIA - PENNA. 


Send Us Your Inquiries. 








Monarch Lumber Co. 


POPLAR (Plain and Qtd.) 5-8 to 16-4, 
COTTONWOOD AND BASS 

OAK, WHITE & RED, PLAIN & QTD. 
ASH, ELM, HICKORY, GUM 

BIRCH, BEECH, MAPLE 

CHERRY, WALNUT, BUTTERNUT 
CHESTNUT SYCAMORE 

SPRUCE AND HEMLOCK 


15th and Market Sts., PHILADELPHIA, PA. 














B. CHESTER HANEY. 


Cornelius Haney & Son, 


Wholesale 


LUMBER } MILLWORK 


and Representing Manufacturers. 
1201 Chestnut Street, PHILADELPHIA, PA. 


CORNELIUS HANEY, 

















Spruce Yellow Pine White Pine Hardwoods 
Hemlock Sap Pine Cypress Bill ‘fimber 
Ask for prices on your needs for any kind of lumber 
OUR MOTTO 


“Prompt shipment and highest 
gtades at competitive mill prices” 


THOS. E. COALE LUMBER CO. 


Franklin Bank Building, Philadelphia, Pa. 


YELLOW PINE 


Flooring and Bili Stuff 
NORTH CAROLINA PINE AND CYPRESS. 


ELI B. HALLOWELL @& CO. 


Harrison Building PHILADELPHIA, PA. 
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Band Mills, Complete Planing Mills and Dry Kilns 


Whiting Manufacturing Co. 
Abingdon, Va. and Judson, N. C. 
Daily Capacity, 150,000 


An assortment of our planing mill products in your yard 


means more business for you. 


No. 1 


Common 


a 
Flooring 


In the past ninety days we have shipped to 
New York and Baltimore alone, upwards 
of 800,000’ of No. 1 Common Oak Floor- 
ing for Apartment Houses. 


If you cannot use straight cars of Oak Floor- 


ing we can finish out with anything you want 
in White Pine, Chestnut, Hemlock, Oak, or 
Poplar, rough or worked as wanted. 


Address all Correspondence 


WHITING 
LUMBER CO. 


GENERAL OFFICES 
LAND TITLE BLDG. 


PHILADELPHIA - PENNSYLVANIA 

















(OAK FLOORING 


Kiln Dried 
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J. A. WILKINSON 
4-4 OAK BOARDS 
SPECIAL OAK BILLS. IAW. 


Cable Address “JAW.” , 
Telecode, A. B. C. BRISTOL, 
Western Union 5th Edition. VA.-TENN. 


Bassweod, Chestnut, Ash, White 
Pine, Hemlock, Walnut, Plain Oak. Ask for prices. 
EXPORT and DOMESTIC TRADE. 
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lumber are most in demand, though the better grades 
are not being slighted. Mills are running full time in 
this section and many concerns to deal in lumber are 
being organized. 

M. J. Boling, of Siler City, has bought the interests of 
Thomilson & Brown in the High Point Bending & Chair 
Company. Mr. Boling has been a stockholder in the con- 
cern for seven years. He will assume full control. This 
company does a large business. Its products are shipped 
to all parts of the United States and to several foreign 
countries. Mr. Brown will also be a stockholder in the 
new spoke and handle factory soon to be organized. 

As a result of the rapidly diminishing forests of this 
state the work of reforestation begun several years ago 
by the state geological board has taken on increased 
activity. At a recent meeting of the board it was decided 
to work along new lines. Certain tracts in western North 
Carolina will be selected and actual reforestation prac- 
ticed in order to illustrate what may be done. Tracts 
will also be selected in the central section of the state 
and along the Coast. One area will be in Moore county 
and the one in the western part of the state in Hender- 
son county. 





QUEEN CITY TRADE FEATURES. 


Hardwood Activity Has Developed Scarcity of Some 
Items—Lumbermen Performing Prominent Part in 
Civic Affairs. 


CINCINNATI, OHIO, Feb. 8.—The executive board of 
the National Wholesale Lumber Dealers’ Association met 
at the Sinton hotel February 2, with a full attendance. 
Arrangements were talked over in a general way. W. A. 
Bennett, T. J. Moffett and Joseph Bolser, of Cincinnati, 
were present. Mr. Bolser was selected to arrange details 
of the annual banquet at the Sinton March 2. Details 
of the program were not worked out, but will be an- 
nounced later. 


The hardwood floor men held a business meeting in the 
Sinton February 4, owing to the fact that a number were 
in attendance at the Hardwood Manufacturers’ conven- 
tion. 


Business continues very good in all branches of the 
hardwood market, much animation being displayed in 
some quarters. The scarcity of required material is call- 
ing for considerable hustling to secure the stock in de- 
mand. Wide, clear poplar is very hard to procure to fill 
out orders with regular customers. Much difficulty is 
experienced in getting quarter sawed white oak and plain 
is not abundant. 


A slight improvement to the tone in the market for 
building lumber is noted, but not the strength that is 
looked for at this season. There is not much activity in 
yellow pine. 

Count A. R. DeLeon was a guest at the dinner of the 
Lumbermen’s Club of Cincinnati. 

Ralph McCracken, of the Kentucky Lumber Company, 
left last night to attend the convention of the Kentucky 
Retail Lumber Dealers’ Association. 

W. E. DeLaney, of the Kentucky Lumber Company, 
has been one of the busiest men in the city, serving upon 
the active committees of entertainment and looking after 
the business of his concern. 

One of the best signs of the improvement in the lum- 
ber business is the complaints heard in many quarters of 
bad car service and difficulty in securing cars for ship- 
ment. Some of these complaints are from yards situated 
within the limits of the railroad yards. It will not be 
long before the regular cry of car shortage will be heard. 

Cincinnati will at last have a new union passenger 
station. The Business Men’s Club has taken up the mat- 
ter with the city council and a movement started to make 
the railroads get busy with the work of providing a sta- 
tion equal to the wants of the city’s traffic. 

Now that the great convention is a thing of the past 
to the lumber world in general the headquarters of the 
Hardwood Manufacturers’ association, in the First 
National bank, is busier than ever. The official stenog- 
rapher today delivered the complete copy of the proceed- 
ings, which covers 260 pages of legal cap closely type- 
written. The work of editing and compiling this mass 
for publication is now in progress. Secretary Doster 
left Monday evening for a visit to Chicago and on his 
return will get busy with this big proposition. 

Executive Clerk Heaton noted the callers at headquar- 
ters during the week, as follows: A. G. Fritchey, of the 
Lamb-Fish Lumber Company, of Memphis, Tenn.; 
George Dickerson, of Terre Haute, Ind.; R. H. Vansant, 
of -Ashland, Ky.; J. W. Taylor, of the Domestic Lumber 
Company, Columbus, Ohio; W. M. Taylor, Buffalo, N. Y., 
of Taylor & Mason. 

The name of a lumberman can be found in every busi- 
ness organization. Two are members of the board of 
directors of the Cincinnati Furniture Exchange, namely, 
J. E. Dulweber and E. C. Feuss. 

The January report of Superintendent Murray, of the 
Chamber of Commerce, shows receipts of lumber were 
5,743 cars, against 5,348 in the same month last year. 
The shipments in January were 5,348 cars, as compared 
with 3,861 cars in the same month last year. 

The receipts of coal in January were near the record 
mark, as 12,073 cars were received, compared with 6,025 
cars in January, 1909. Shipments of coal in January 
were 9,705 cars and 4,353 in the same month last. year. 

G. E. Baumann, of the Rockport Saw Mill Company, 
of Rockport, Ky., was in the city last week disposing of 
the product of their mill. He said that business is good 
and his present trip is proving very successful. 

Fred H. Duling, of the Graham Lumber Company, left 
last night after the meeting of the Lumbermen’s Club, 
to be present at the meeting of the Kentucky Retail 
Lumber Dealers’ Association at Louisville, Ky. He will 
make a tour of the South before returning. 





W. A. Bennett, who has been feeling somewhat indis- 
posed of late, is making rapid progress to health, to the 
delight of his hosts of friends. 


—_~eee 


KENTUCKY HARDWOOD NOTES. 





Local Hardwooders Pleased with Reception at Cincin- 
nati—Orders Coming in Well; Price Advances Cer- 
tain, and Outlook of the Best. 


LOUISVILLE, Ky., Feb. 8.—The convention of the hard- 
wood manufacturers at Cincinnati is still the interesting 
topic of conversation among the hardwood men of Louis- 
ville. They were treated royally, and will be glad of the 
opportunity some day to show their appreciation in a 
more substantial manner than by thanks. Business is 
excellent. The only complaint heard is that stocks are 
somewhat broken owing to the unexpected business of 
January. 

Barry Norman says broken stocks are interfering with 
shipments. 

E. L. Davis is well satisfied with prices on high grades 
and looks for a large increase in business in the low 
grades with advancing prices. 

J. E. Kline says orders are coming in fast. He feels 
sure that 1910 will break all records and is sure that 
there will be an advance in prices. 

Evidences of prosperity are plentiful at the plant of 
the Wood Mosaic Flooring & Lumber Company in New 
Albany. It is running at capacity and the only complaint 
made is on the price of plain oak, the supply of which 
is limited, and the price should be higher. Following 
is a copy of the announcement lately issued by W. A. 
MeLean, president of the company: 

‘*At the last meeting of the directors of the Wood 
Mosaic Flooring & Lumber Company it was decided to 
shorten its official name. We are resuming the original 
title as used when the business was established in Roches- 
ter, N. Y., in 1883. In the future the official style of 
the company will be the Wood-Mosaic Company.’’ 

The New Albany Veneering Company reports business 
good. The concern advanced prices the first of the year 
and lost but one order as a consequence. The old boiler 
has been replaced with one of greater capacity and the 
plant’s efficiency increased in other ways in anticipation 
of a continued run of big orders. 

The North Vernon Lumber Company is enjoying a 
good business and looks for it to steadily increase. The 
increase in the erection of buildings tells its own story 
of the concern’s confidence in future business. 

The Mengel Box Company is well pleased with the 
outlook. The concern expects to move into its new office 
at Twelfth and Ormsby streets shortly. 

At the last meeting of the Hardwood Club, January 
25, the new demurrage and car service rules, suggested 
by the Interstate Commerce Commission for Kentucky, 
were read and discussed. A. E. Norman, president of 
the Norman Lumber Company, who is also president of 
the club, was appointed a committee of one to attend 
the meeting to be held at the Seelbach, February 3. He 
suggests that the rules be adopted not only in interstate 
commerce, but also within the state. The Board of 
Trade has placed itself on record as being favorable to 
their adoption. 

An increase in expenditure of 104 percent was repre- 
sented by building permits for January over January, 
1909. 

In an editorial that appeared during the last week in 
the Louisville Courier-Journal entitled ‘‘Lumbermen and 
Timber Waste,’’? Mr. Watterson said that it was a hope- 
ful sign when lumbermen took so positive a stand in 
behalf of conservation of timber lands. It is now real- 
ized, he said, that a forest once destroyed can not be 
replaced. Timber is slow of growth and the circular saw 
in one year plays havoc with the product of centuries. 
Lumbermen have been responsible for much of the tim- 
ber waste of the past, and if so disposed can become a 
great force for conservation. 

The largest construction contract let out by the Louis- 
ville & Nashville railroad for five years has been awarded 
to the Callahan Construction Company, of Knoxville, 
Tenn. A 25-mile extension of the Wasioto & Black 
Mountain railway will be built from Pineville, through 
Bell and Harlan counties to Harlan. The contract rep- 
resents over $500,000. A tunnel 600 feet long will be 
one of the features. Two thousand men will go to work 
on the contract, which will be rushed through in seven 
months. This extension road will open up timber lands 
of vast extent and big values. 

Another extension that will open up a fine boundary 
of timber and coal is being pushed forward rapidly 
from Campton to Hazlegreen, a distance of .ten miles. 
The Mountain Central railroad already has secured the 
right of way and the project is assured. 

February 6 fire, cause unknown, destroyed the lumber 
warehouse of J. L. Hilton, with $4,000 worth of lumber 
and a residence adjoining. Mr. Hilton carried only 
$1,500 insurance. 

The J. T. Morgan Lumber Company, which does a large 
business in western Kentucky, and southern Illinois, is 
moving its general offices from Paducah to Louisville. 
The change is made owing to the ill health of J. T. 
Morgan, the. general manager. 





WESTERN NEW YORK TRADE. 


Hardwood Plant at Batavia Turning Out Large Quan- 
tities of Lumber on Contract—Notes of the Trade— 
Big Mill to Start. 

BurFraLo, N. Y., Feb. 9.—The big hardwood mill at 
Batavia, controlled by Scatcherd & Son, is running 
heavily this winter, as it is as deep into the contracting 
work in New York city as ever, and providing that 
market with lumber is not always an easy matter. 
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The yard of I. N. Stewart & Bro. is busy in spite of 
the snow, and the mill connections southward are turning 
out a large amount of good stock, which is all moving 
as fast as the weather conditions will warrant. Prospects 
are excellent. 

O. E. Yeager sometimes gets more stock at one time 
than he cares to have on hand. Just at the beginning of 
the big cold snap four cars of southern stock arrived on 
a single train. 

The yard of G. Elias & Bro. is slowly emerging from 
the conditions of early winter. Business goes on as usual, 
but it is not very satisfying to go into winter with the 
piles of lumber not made up in full. Door millwork is 
good. 

Frank A. Beyer goes to his saw mills at Pascola, Mo., 
this week and will expect to stay there until they are in 
operation. A Jot of work is connected with starting up, 
as men must be hired and machinery put into order. 





FROM THE BUCKEYE STATE CAPITAL. 


Slight Lull in Business Due to Unfavorable Weather— 
Healthy Conditions Prevail and Prospects for Spring 
Considered Bright. 


COLUMBUS, OHIO, Feb. 8.—A lull has come over the lum- 
ber trade in ‘central Ohio during the last week. Un- 
favorable weather has affected every line of business upon 
which the lumber industry depends. The bad weather has 
put a stop to building and this has affected yard trade 
and the demand from manufacturers. 

Prices have not suffered. In fact, recent advances 
have been well maintained, for shippers and manufactur- 
ers are not disposed to push things. All lumbermen are 
of the opinion that the lull is only temporary and that 
just as soon as weather conditions improve the anticipat- 
ed advances will take place. The tone of the market re- 
mains good and orders and inquiries are very satisfac- 
tory. 

Traveling salesmen report healthy conditions in all sec- 
tions tributary to Columbus. Dealers’ stocks are not 
very large and it is believed they will soon be in the mar- 
ket. Manufacturers generally are not overstocked. 

The car situation is improved and only a few com- 
plaints of shortage have been heard. One of the chief 
difficulties is in moving stocks from lumber tracks to 
railroads, and for that reason deliveries are delayed. 

The Imperial Lumber Company, of Columbus, has been 
incorporated with a capital stock of $50,000 by John A. 
Ford, G. S. Ferguson, Robert Brown, M. C. Welsh and 
N. Snyder. Sherwood Morgan, of Kile & Morgan, and 
John A Ford, a well known lumberman of West Vir- 
ginia, are the principal persons interested. The plans are 
not to be announced for some-time. 

A. C. Davis, head of the J»mber company bearing his 
name, reports a steady market. Prices are holding steady, 
one of the principal drawbacks being unfavorable weath- 
er, which prevents deliveries. George B. Jobson, secre- 
tary of the company, left February 6 for a two weeks’ 
trip through Mississippi, Louisiana, Alabama, Tennessee 
and West Virginia. 

John R. Gobey, of the John R. Gobey Lumber Com- 
pany, reports quiet in every department of the lumber 
trade, though orders were heavy in: December and Janu- 
ary. Mr. Gobey recently returned from the South, where 
he attended the yellow pine meeting at New Orleans and 
visited a number of mills. He says that pine coming 
from west of the Mississippi river will likely affect quo- 
tations on southern stocks. 

H. W. Putnam, president of the General Lumber Com- 
pany, says tue weather seems to be the only drawback. 
Quotations are steady. H. C. Buskirk, of the company, is 
on a business trip through Kentucky and Tennessee. The 
General Lumber Company is preparing to install two 
large boilers and one 150-horsepower engine at its mill 
at Ashland, Ky. The company has a large supply of 
logs up the Big Sandy river soon to be floated to the 
mill, 

H. G. Horton, of the W. H. Ritter Lumber Company, 
said the market is unchanged, with orders coming in 
steadily from all sections. Orders are wel distributed 
ver the various varieties and grades. The entire list 
nolds steady, with no advances to be reported. The fu- 

ure looks bright and he expects a better trade when 
winter breaks up. H. W. Collins, central sales manaz:cr 
‘or the company, took a business trip through eastern 
Pennsylvania, returning the middle of the week. C. B. 
Weakley, superintendent of the operating department, re- 
turned recently from a meeting of creditors of the Hol- 
land Veneer Company, at Holland; Mich. The company 
ias broken ground for a double band mill to be erected 
it Proctor, N. C. The mill will have a capacity of 100,- 
000 feet daily and will be equipped with a tramway, lo- 
comotives and all other equipment to make up a complete 
‘umber camp. 

C. G. McLaughlin, manager for the McLaughlin-Huff- 
tian Lumber Company, reports a better feeling in all 
(lirections. ,He says the company has received inquiries 
for about 10,000,000 feet of lumber, which indicates a 
good demand. Demand for the upper grades seems to 
be best, while the lower grades are improving. Yard 
irade is better, and the box trade is improving. Prices 
are steady, especially for yellow pine. W. M. Boyer, 
sales agent for the company, is on a business trip in 
southern Ohio. 

H. D. Brasher says there is an increased volume of or- 
(ers for special bills, with steadiness shown in the yel- 
rea pine market. Shingles are unchanged and prices are 
irm, 

H. C. Bard, of the Middle States Lumber Company, re- 
ports a tendency to lower prices in the North and high 
prices in the mill districts. D. O. McFarland, salesman 
for the company, is on a two weeks’ trip through north- 
ern Ohio and in Michigan. 

At the annual stockholders’ meeting of the Columbus 


Saw Mill Company the following board of directors was 
elected for the year: William Cushing, John E. Cum- 
mins, W. D. Norton, M. K. Naile and C. T. Roberts. 
William Cushing was elected president; W. D. Norton, 
vice president; John E, Cummins, treasurer and general 
manager, and M. K. Naile, secretary. The report for 
1909 showed excellent business with bright prospects. 

At Chillicothe, Reed & Marshall has been succeeded by 
D. C. Marshall in the retail trade. 

Colonel James Kilbourne, head of the Kilbourne & 
Jacobs Manufacturing Company, said that he expects the 
company to break all records in manufacturing in 1910. 
The company is a large consumer of hardwoods in manu- 
facturing its wheelbarrows, mining cars and other im- 
plements of that character. At the annual meeting James 
Kilbourne was elected president and general manager; 
Feliz A. Jacobs, first vice president; James R. Kilbourne, 
second vice president;. Fred W. Hubbard, secretary; 
Frank C. Eaton, treasurer; Joseph D. Potter, auditor, 
and Lincoln Kilbourne, purchasing agent. 

A number of Ironton lumbermen attended the annual 
meeting of the Hardwood Maufacturers’ Association at 
Cineinnati recently. In the party were R. H. Vansant 
of the Vansant-Kitchen Company; W. H. Dawkins, presi- 
dent of the Dawkins Lumber Company;. W. E. Berger, 
secretary and treasurer of the same company; F. O. 
Clapp, Leon Isaacson, C. M. Crawford and J. R. Hen- 
sley af the Yellow Poplar Lumber Company. 

At the recent stockholders’ meeting of the Portsmouth 
Veneer & Panel Company A. T. Holcomb was elected 
president; George Mathews, vice president; John Lange, 
secretary; W. S. Walker, general manager and treasurer. 
The officers and U. A. Swisshelm comprise the board of 
directors. 

The Jeffrey Manufacturing Company announces that 
it is operating to full capacity in all its departments. 
Orders are heavy and inquiries much better. The mining 
department especially is crowded with orders. 

Figures compiled from Ohio, West Virginia and west- 
ern Pennsylvania for the week ended February 2 show 
that contracts awarded amounted to $855,000, as com- 
pared with $1,326,000 in the corresponding week of 1909 
and $625,000 in 1908. 

The W. L. Whitacre Company reports steady market, 
with no radical changes in price. W. L. Whitacre and 
D. W. Kerr, of the company, were called out of the 
city on business early in the week. 

C. T. Nelson, head of a column manufacturing com- 
pany, reports a run bf orders and excellent prospects. 
The company sustained a loss of $1,000 by a fire that 
completly destroyed the engine house, but did no serious 
damage to the engine or boilers. The loss was covered by 
insurance and this was immediately adjusted. 

At the annual stockholders’ meeting of the Osburn & 
Sexton Company, dealer in woodworking machinery, re- 
ports for 1909 showed an excellent business. Orders on the 
books are numerous and prospects for the year the best. 
A dividend of 7 percent was paid. J. J.-Sexton was re- 
elected president and general manager; George L. 
Mooney, vice president, and John O’Brian, secretary. 





WEST VIRGINIA NEWS. 


Reasons Why the Trade Should Feel Encouraged— 
Many Large Orders Booked for Spring Delivery— 
Personal Notes of Interest. 


PARKERSBURG, W. VA., Feb. 9.—This week finds condi- 
tions locally and generally much improved over the pre- 
vious week. Reports from the interior of the state are 
that the mills, which had been experiencing difficulties on 
account of the exceedingly cold weather and heavy snows, 
are again running steadily.. Wholesalers are better satis- 
fied with prospects than they have been for some time, 
all because orders are coming in more freely, mills run- 
ning better and shipments easier to make. Several con- 
cerns have booked large orders for March, April and 
May and every precaution is being taken to have things 
move rapidly when once they are started. The belief is 
strong that this year will be one of the greatest West 
Virginia has ever known so far as industrial activity is 
concerned. 

The Citizens’ Lumber Company of this city, one of 
the busiest little planing mills in the valley, will spend 
several thousand dollars this year in increasing the capac- 
ity of its plant, as well as installing new and uptodate 
machinery. 

The Parkersburg Chair Company, at its annual meet- 
ing, accepted the large new addition to its plant, which 
has just been completed at a cost of $30,000, making it 
the largest factory exclusively manufacturing chairs in 
the Ohio valley. 

The Parkersburg Mill Company and the Midland Lum- 
ber Company were represented at the hardwood conven- 
tion in Cincinnati last week by E. L. Davidson and C. H. 
Holden. They pronounce this the greatest meeting ever 
held by this organization, and predict a great future for 
it. Mr. Holden is of the opinion that it will result in a 
great boost to business and at the same time enable the 
dealers to get closer together on many of the questions 
bothering them at this time. 

The W. S. Mercereau Lumber Company, of this city, 
has been appointed selling agent by the referee in bank- 
ruptcy for the remainder of the R. M. Smith Lumber 
Company’s stock. This lumber is located at different 
points throughout the state at which the company oper- 
ated. Several million feet is on hand and much of this 
lumber is of high grade. 

James Creighton, well known lumberman of this city, 
moved with his family to North Carolina last week, 
where he has accepted a responsible position in one of 
the big mills of that state. Mr. Creighton was with the 
W. S. Mercereau Lumber Company at the time of his 
departure. 
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Buyers of Flooring in 
Less Than Carloads 


find @2r methods of delivering at car- 
load prices interesting. It might appeal 
to you — better let us quote you on 


MAPLE AND BEECH 


FLOORING 


and explain how we doit. A good stock 
enables us to fill orders without delay. 


Cummer- Diggins Co. 
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Band Mills, Complete Planing Mills and Dry Kilns 


Whiting Manufacturing Co. 


Abingdon, Va. and Judson, N. C. 
Daily Capacity, 150,000 


An assortment of our planing mill products in your yard 
means more business for you. 


No. 


Common 
a 
Flooring 


In the past ninety days we have shipped to 
New York and Baltimore alone, upwards 
of 800,000’ of No. 1 Common Oak Floor- 
ing for Apartment Houses. 


If you cannot use straight cars of Oak Floor- 
ing we can finish out with anything you want 
in White Pine, Chestnut, Hemlock, Oak, or 
Poplar, rough or worked as wanted. 





Address all Correspondence 


WHITING 
LUMBER CO. 


GENERAL OFFICES 
LAND TITLE BLDG. 


PHILADELPHIA - PENNSYLVANIA 
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lumber are most in demand, though the better grades 
are not being slighted. Mills are running full time in 
this section and many concerns to deal in lumber are 
being organized. 

M. J. Boling, of Siler City, has bought the interests of 
Thomilson & Brown in the High Point Bending & Chair 
Company. Mr. Boling has been a stockholder in the con- 
cern for seven years. He will assume full control. This 
company does a large business. Its products are shipped 
to all parts of the United States and to several foreign 
countries. Mr. Brown will also be a stockholder in the 
new spoke and handle factory soon to be organized. 

As a result of the rapidly diminishing forests of this 
state the work of reforestation begun several years ago 
by the state geological board has taken on increased 
activity. At a recent meeting of the board it was decided 
to work along new lines. Certain tracts in western North 
Carolina will be selected and actual reforestation prac- 
ticed in order to illustrate what may be done. ‘Tracts 
will also be selected in the central section of the state 
and along the Coast. One area will be in Moore county 
and the one in the western part of the state in Hender- 
son county. 





QUEEN CITY TRADE FEATURES. 


Hardwood Activity Has Developed Scarcity of Some 
Items—Lumbermen Performing Prominent Part in 
Civic Affairs. 


CINCINNATI, OHIO, Feb. 8.—The executive board of 
the National Wholesale Lumber Dealers’ Association met 
at the Sinton hotel February 2, with a full attendance. 
Arrangements were talked over in a general way. W. A. 
Bennett, T. J. Moffett and Joseph Bolser, of Cincinnati, 
were present. Mr. Bolser was selected to arrange details 
of the annual banquet at the Sinton March 2. Details 
of the program were not worked out, but will be an- 
nounced later. 


The hardwood floor men held a business meeting in the 
Sinton February 4, owing to the fact that a number were 
in attendance at the Hardwood Manufacturers’ conven- 
tion. 


Business continues very good in all branches of the 
hardwood market, much animation being displayed in 
some quarters. The scarcity of required material is call- 
ing for considerable hustling to secure the stock in de- 
mand. Wide, clear poplar is very hard to procure to fill 
out orders with regular customers. Much difficulty is 
experienced in getting quarter sawed white oak and plain 
is not abundant. 


A slight improvemdnt to the tone in the market for 
building lumber is noted, but not the strength that is 
looked for at this season. There is not much activity in 
yellow pine. 

Count A. R. DeLeon was a guest at the dinner of the 
Lumbermen’s Club of Cincinnati. 

Ralph McCracken, of the Kentucky Lumber Company, 
left last night to attend the convention of the Kentucky 
Retail Lumber Dealers’ Association. 

W. E. DeLaney, of the Kentucky Lumber Company, 
has been one of the busiest men in the city, serving upon 
the active committees of entertainment and looking after 
the business of his concern. 

One of the best signs of the improvement in the lum- 
ber business is the complaints heard in many quarters of 
bad car service and difficulty in securing cars for ship- 
ment. Some of these complaints are from yards situated 
within the limits of the railroad yards. It will not be 
long before the regular cry of car shortage will be heard. 

Cincinnati will at last have a new union passenger 
station. The Business Men’s Club has taken up the mat- 
ter with the city council and a movement started to make 
the railroads get busy with the work of providing a sta- 
tion equal to the wants of the city’s traffic. 

Now that the great convention is a thing of the past 
to the lumber world in general the headquarters of the 
Hardwood Manufacturers’ association, in the First 
National bank, is busier than ever. The official stenog- 
rapher today delivered the complete copy of the proceed- 
ings, which covers 260 pages of legal cap closely type- 
written. The work of editing and compiling this mass 
for publication is now in progress. Secretary Doster 
left Monday evening for a visit to Chicago and on his 
return will get busy with this big proposition. 

Executive Clerk Heaton noted the callers at headquar- 
ters during the week, as follows: A. G. Fritchey, of the 
Lamb-Fish Lumber Company, of Memphis, Tenn.; 
George Dickerson, of Terre Haute, Ind.; R. H. Vansant, 
of -Ashland, Ky.; J. W. Taylor, of the Domestic Lumber 
Company, Columbus, Ohio; W. M. Taylor, Buffalo, N. Y., 
of Taylor & Mason. 

The name of a lumberman can be found in every busi- 
ness organization. Two are members of the board of 
directors of the Cincinnati Furniture Exchange, namely, 
J. E. Dulweber and FE. C, Feuss. 

The January report of Superintendent Murray, of the 
Chamber of Commerce, shows receipts of lumber were 
5,743 cars, against 5,348 in the same month last year. 
The shipments in January were 5,348 cars, as compared 
with 3,861 cars in the same month last year. 

The receipts of coal in January were near the record 
mark, as 12,073 cars were received, compared with 6,025 
cars in January, 1909. Shipments of coal in January 
were 9,705 cars and 4,353 in the same month last. year. 

G. E. Baumann, of the Rockport Saw Mill Conipany, 
of Rockport, Ky., was in the city last week disposing of 
the product of their mill. He said that business is good 
and his present trip is proving very successful. 

Fred H. Duling, of the Graham Lumber Company, left 
last night after the meeting of the Lumbermen’s Club, 
to be present at the meeting of the Kentucky Retail 
Lumber Dealers’ Association at Louisville, Ky. He will 
make a tour of the South before returning. 


W. A. Bennett, who has been feeling somewhat indis- 
posed of late, is making rapid progress to health, to the 
delight of his hosts of friends. 








KENTUCKY HARDWOOD NOTES. 


Local Hardwooders Pleased with Reception at Cincin- 
nati—Orders Coming in Well; Price Advances Cer- 
tain, and Outlook of the Best. 


LOUISVILLE, Ky., Feb. 8.—The convention of the hard- 
wood manufacturers at Cincinnati is still the interesting 
topic of conversation among the hardwood men of Louis- 
ville. They were treated royally, and will be glad of the 
opportunity some day to show their appreciation in a 
more substantial manner than by thanks. Business is 
excellent. The only complaint heard is that stocks are 
somewhat broken owing to the unexpected business of 
January. 

Barry Norman says broken stocks are interfering with 
shipments. 

E. L. Davis is well satisfied with prices on high grades 
and looks for a large increase in business in the low 
grades with advancing prices. 

J. E. Kline says orders are coming in fast. He feels 
sure that 1910 will break all records and is sure that 
there will be an advance in prices. 

Evidences of prosperity are plentiful at the plant of 
the Wood Mosaic Flooring & Lumber Company in New 
Albany. It is running at capacity and the only complaint 
made is on the price of plain oak, the supply of which 
is limited, and the price should be higher. Following 
is a copy of the announcement lately issued by W. A. 
MeLean, president of the company: 

‘*At the last meeting of the directors of the Wood 
Mosaic Flooring & Lumber Company it was decided to 
shorten its official name. We are resuming the original 
title as used when the business was established in Roches- 
ter, N. Y., in 1883. In the future the official style of 
the company will be the Wood-Mosaic Company.’’ 

The New Albany Veneering Company reports business 
good. The concern advanced prices the first of the year 
and lost but one order as a consequence. The old boiler 
has been replaced with one of greater capacity and the 
plant’s efficiency increased in other ways in anticipation 
of a continued run of big orders. 

The North Vernon Lumber Company is enjoying a 
good business and looks for it to steadily increase. The 
increase in the erection of buildings tells its own story 
of the concern’s confidence in future business. 

The Mengel Box Company is well pleased with the 
outlook. The concern expects to move into its new office 
at Twelfth and Ormsby streets shortly. 

At the last meeting of the Hardwood Club, January 
25, the new demurrage and car service rules, suggested 
by the Interstate Commerce Commission for Kentucky, 
were read and discussed. A. E. Norman, president of 
the Norman Lumber Company, who is also president of 
the club, was appointed a committee of one to attend 
the meeting to be held at the Seelbach, February 3. He 
suggests that the rules be adopted not only in interstate 
commerce, but also within the state. The Board of 
Trade has placed itself on record as being favorable to 
their adoption. 

An increase in expenditure of 104 percent was repre- 
sented by building permits for January over January, 
1909. 

In an editorial that appeared during the last week in 
the Louisville Courier-Journal entitled ‘‘Lumbermen and 
Timber Waste,’’ Mr. Watterson said that it was a hope- 
ful sign when lumbermen took so positive a stand in 
behalf of conservation of timber lands. It is now real- 
ized, he said, that a forest once destroyed can not be 
replaced. Timber is slow of growth and the circular saw 
in one year plays havoc with the product of centuries. 
Lumbermen have been responsible for much of the tim- 
ber waste of the past, and if so disposed can become a 
great force for conservation. 

The largest construction contract let out by the Louis- 
ville & Nashville railroad for five years has been awarded 
to the Callahan Construction Company, of Knoxville, 
Tenn. A 25-mile extension of the Wasioto & Black 
Mountain railway will be built from Pineville, through 
Bell and Harlan counties to Harlan. The contract rep- 
resents over $500,000. A tunnel 600 feet long will be 
one of the features. Two thousand men will go to work 
on the contract, which will be rushed through in seven 
months. ‘This extension road will open up timber lands 
of vast extent and big values. 

Another extension that will open up a fine boundary 
of timber and coal is being pushed forward rapidly 
from Campton to Hazlegreen, a distance of .ten miles. 
The Mountain Central railroad already has secured the 
right of way and the project is assured. 

February 6 fire, cause unknown, destroyed the lumber 
warehouse of J. L. Hilton, with $4,000 worth of lumber 
and a residence adjoining. Mr. Hilton carried only 
$1,500 insurance. 

The J. T. Morgan Lumber Company, which does a large 
business in western Kentucky, and southern Illinois, is 
moving its general offices from Paducah to Louisville. 
The change is made owing to the ill health of J. T. 
Morgan, the. general manager. 





WESTERN NEW YORK TRADE. 


Hardwood Plant at Batavia Turning Out Large Quan- 
tities of Lumber on Contract—Notes of the Trade— 
Big Mill to Start. 

BurraLo, N. Y., Feb. 9.—The big hardwood mill at 
Batavia, controlled by Scatcherd & Son, is running 
heavily this winter, as it is as deep into the contracting 
work in New York city as ever, and providing that 
market with lumber is not always an easy matter. 
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The yard of I. N. Stewart & Bro. is busy in spite of 
the snow, and the mill connections southward are turning 
out a large amount of good stock, which is all moving 
as fast as the weather conditions will warrant. Prospects 
are excellent. 

O. E, Yeager sometimes gets more stock at one time 
than he cares to have on hand. Just at the beginning of 
the big cold snap four cars of southern stock arrived on 
a single train. 

The yard of G. Elias & Bro. is slowly emerging from 
the conditions of early winter. Business goes on as usual, 
but it is not very satisfying to go into winter with the 
piles of lumber not made up in full. Door millwork is 
good. 

Frank A. Beyer goes to his saw mills at Pascola, Mo., 
this week and will expect to stay there until they are in 
operation. A Jot of work is connected with starting up, 
as men must be hired and machinery put into order. 





FROM THE BUCKEYE STATE CAPITAL. 


Slight Lull in Business Due to Unfavorable Weather— 
Healthy Conditions Prevail and Prospects for Spring 
Considered Bright. 


CoLuMBUS, OHIO, Feb. 8.—A lull has come over the lum- 
ber trade in ‘central Ohio during the last week. Un- 
favorable weather has affected every line of business upon 
which the lumber industry depends. The bad weather has 
put a stop to building and this has affected yard trade 
and the demand from manufacturers. 

Prices have not suffered. In fact, recent advances 
have been well maintained, for shippers and manufactur- 
ers are not disposed to push things. All lumbermen are 
of the opinion that the lull is only temporary and that 
just as soon as weather conditions improve the anticipat- 
ed advances will take place. The tone of the market re- 
mains good and orders and inquiries are very satisfac- 
tory. 

Traveling salesmen report healthy conditions in all sec- 
tions tributary to Columbus. Dealers’ stocks are not 
very large and it is believed they will soon be in the mar- 
ket. Manufacturers generally are not overstocked. 

The car situation is improved and only a few com- 
plaints of shortage have been heard. One of the chief 
difficulties is in moving stocks from lumber tracks to 
railroads, and for that reason deliveries are delayed. 

The Imperial Lumber Company, of Columbus, has been 
incorporated with a capital stock of $50,000 by John A. 
Ford, G. 8. Ferguson, Robert Brown, M. C. Welsh and 
N. Snyder. Sherwood Morgan, of Kile & Morgan, and 
John A Ford, a well known lumberman of West Vir- 
ginia, are the principal persons interested. The plans are 
not to be announced for some-time. 

A. C. Davis, head of the Jumber company bearing his 
name, reports a steady market. Prices are holding steady, 
one of the principal drawbacks being unfavorable weath- 
er, which prevents deliveries. George B. Jobson, secre- 
tary of the company, left February 6 for a two weeks’ 
trip through Mississippi, Louisiana, Alabama, Tennessee 
and West Virginia. | 

John R. Gobey, of the John R. Gobey Lumber Com- 
pany, reports quiet in every department of the lumber 
trade, though orders were heavy in: December and Janu- 
ary. Mr. Gobey recently returned from the South, where 
he attended the yellow pine meeting at New Orleans and 
visited a number of mills. He says that pine coming 
from west of the Mississippi river will likely affect quo- 
tations on southern stocks, 

H. W. Putnam, president of the General Lumber Com- 
pany, says tue weather seems to be the only drawback. 
Quotations are steady. H. C. Buskirk, of the company, is 
on a business trip through Kentucky and Tennessee. The 
General Lumber Company is preparing to install two 
large boilers and one 150-horsepower engine at its mill 
at Ashland, Ky. The company has a large supply of 
logs up the Big Sandy river soon to be floated to the 
mill. 

H. G. Horton, of the W. H. Ritter Lumber Company, 
said the market is unchanged, with orders coming - in 
steadily from all sections. Orders are we.l distributed 
over the various varieties and grades. The entire list 
holds steady, with no advances to be reported. The fu- 
ture looks bright and he expects a better trade when 
winter breaks up. H. W. Collins, central sales manaz:or 
for the company, took a business trip through eastern 
Pennsylvania, returning the middle of the week. C. B. 
Weakley, superintendent of the operating department, re- 
turned recently from a meeting of creditors of the Hol- 
land Veneer Company, at Holland; Mich. The company 
has broken ground for a double band mill to be erected 
at Proctor, N. C. The mill will have a capacity of 100,- 
000 feet daily and will be equipped with a tramway, lo- 
comotives and all other equipment to make up a complete 
lumber camp. 

C. G. McLaughlin, manager for the McLaughlin-Huff- 
man Lumber Company, reports a better feeling in all 
directions. ,He says the company has received inquiries 
for about 10,000,000 feet of lumber, which indicates a 
good demand. Demand for the upper grades seems to 
be best, while the lower grades are improving. Yard 
‘rade is better, and the box trade is improving. Prices 
ire steady, especially for yellow pine. W. M. Boyer, 
sales agent for the company, is on a business trip in 
southern Ohio. 

H. D. Brasher says there is an increased volume of or- 
ders for special bills, with steadiness shown in the yel- 
Pix pine market. Shingles are unchanged and prices are 
irm. 

H. C. Bard, of the Middle States Lumber Company, re- 
ports a tendency to lower prices in the North and high 
prices in the mill districts. D. O. McFarland, salesman 
for the company, is on a two weeks’ trip through north- 
ern Ohio and in Michigan. 

At the annual stockholders’ meeting of the Columbus 


Saw Mill Company the following board of directors was 
elected for the year: William Cushing, John E. Cum- 
mins, W. D. Norton, M. K. Naile and C. T. Roberts. 
William Cushing was elected president; W. D. Norton, 
vice president; John E, Cummins, treasurer and general 
manager, and M. K. Naile, secretary. The report for 
1909 showed excellent business with bright prospects. 

At Chillicothe, Reed & Marshall has been succeeded by 
D. C. Marshall in the retail trade. 

Colonel James Kilbourne, head of the Kilbourne & 
Jacobs Manufacturing Company, said that he expects the 
company to break all records in manufacturing in 1910. 
The company is a large consumer of hardwoods in manu- 
facturing its wheelbarrows, mining cars and other im- 
plements of that character. At the annual meeting James 
Kilbourne was elected president and general manager; 
Feliz A. Jacobs, first vice president; James R. Kilbourne, 
second vice president;. Fred W. Hubbard, secretary ; 
Frank C. Eaton, treasurer; Joseph D. Potter, auditor, 
and Lincoln Kilbourne, purchasing agent. 

A number of Ironton lumbermen attended the annual 
meeting of the Hardwood Maufacturers’ Association at 
Cincinnati recently. In the party were R. H. Vansant 
of the Vansant-Kitchen Company; W. H. Dawkins, presi- 
dent of the Dawkins Lumber Company;.W. E. Berger, 
secretary and treasurer of the same company; F. O. 
Clapp, Leon Isaacson, C. M. Crawford and J. R. Hen- 
sley af the Yellow Poplar Lumber Company. 

At the recent stockholders’ meeting of the Portsmouth 
Veneer & Panel Company A. T. Holcomb was elected 
president; George Mathews, vice president; John Lange, 
secretary; W. S. Walker, general manager and treasurer. 
The officers and U. A. Swisshelm comprise the board of 
directors. 

The Jeffrey Manufacturing Company announces that 
it is operating to full capacity in all its departments. 
Orders are heavy and inquiries much better. The mining 
department especially is crowded with orders. 

Figures compiled from Ohio, West Virginia and west- 
ern Pennsylvania for the week ended February 2 show 
that contracts awarded amounted to .$855,000, as com- 
pared with $1,326,000 in the corresponding week of 1909 
and $625,000 in 1908. 

The W. L. Whitacre Company reports steady market, 
with no radical changes in price. W. L. Whitacre and 
D. W. Kerr, of the company, were called out of the 
city on business early in the week. 

C. T. Nelson, head of a column manufacturing com- 
pany, reports a run bf orders and excellent prospects. 
The company sustained a loss of $1,000 by a fire that 
completly destroyed the engine house, but did no serious 
damage to the engine or boilers. The loss was covered by 
insurance and this was immediately adjusted. 

At the annual stockholders’ meeting of the Osburn & 
Sexton Company, dealer in woodworking machinery, re- 
ports for 1909 showed an excellent business. Orders on the 
books are numerous and prospects for the year the best. 
A dividend of 7 percent was paid. J. J.-Sexton was re- 
elected president and general manager; George L. 
Mooney, vice president, and John O’Brian, secretary. 





WEST VIRGINIA NEWS. 


Reasons Why the Trade Should Feel Encouraged-— 
Many Large Orders Booked for Spring Delivery— 
Personal Notes of Interest. 


PARKERSBURG, W. VA., Feb. 9.—This week finds condi- 
tions locally and generally much improved over the pre- 
vious week. Reports from the interior of the state are 
that the mills, which had been experiencing difficulties on 
account of the exceedingly cold weather and heavy snows, 
are again running steadily.. Wholesalers are better satis- 
fied with prospects than they have been for some time, 
all because orders are coming in more freely, mills run- 
ning better and shipments easier to make. Several con- 
cerns have booked large orders for March, April and 
May and every precaution is being taken to have things 
move rapidly when once they are started. The belief is 
strong that this year will be one of the greatest West 
Virginia has ever known so far as industrial activity is 
concerned. 

The Citizens’ Lumber Company of this city, one of 
the busiest little planing mills in the valley, will spend 
several thousand dollars this year in increasing the capac- 
ity of its plant, as well as installing new and uptodate 
machinery. 

The Parkersburg Chair Company, at its annual meet- 
ing, accepted the large new addition to its plant, which 
has just been completed at a cost of $30,000, making it 
the largest factory exclusively manufacturing chairs in 
the Ohio valley. 

The Parkersburg Mill Company and the Midland Lum- 
ber Company were represented at the hardwood conven- 
tion in Cincinnati last week by E. L. Davidson and C, H. 
Holden. They pronounce this the greatest meeting ever 
held by this organization, and predict a great future for 
it. Mr. Holden is of the opinion that it will result in a 
great boost to business and at the same time enable the 
dealers to get closer together on many of the questions 
bothering them at this ‘time. 

The W. S. Mercereau Lumber Company, of this city, 
has been appointed selling agent by the referee in bank- 
ruptcy for the remainder of the R. M. Smith Lumber 
Company’s stock. This lumber is located at different 
points throughout the state at which the company oper- 
ated. Several million feet is on hand and much of this 
lumber is of high grade. 

James Creighton, well known lumberman of this city, 
moved with his family to North Carolina last week, 
where he has accepted a responsible position in one of 
the big mills of that state. Mr. Creighton was with the 
W. S. Mercereau Lumber Company at the time of his 
departure. 
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and every succeeding one is promptly 
and carefully filed and delivered with- 
out delay. Try us on an order for 


WEST VA. SOFT YELLOW 


POPLAR 


We are manufacturers of and can furnish Bevel 
Siding, Drop Siding, Ceiling, Casing, Shelving, 
Corner Boards, Base, Door and Window Jambs, 
Columns, Newels, Balusters, Spindles and Brackets, 
Oak and Maple Flooring. All kinds of Hardwoods. 
MIXED CARS A SPECIALTY. 


Prices Yours for the Asking. 
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ST. ALBANS, W. VA. 
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For all kinds of Construction purposes; 
also POPLAR and WHITE OAK BILL 
TIMBER and other hardwoods. LONG 
SHIP TIMBER a specialty 
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WHOLESALE LUMBER 


Send in your inquiries for HARDWOODS 


Rooms 46-48-50 
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Pardee & Curtin Lumber Go., 


Sales Office, 


Clarksburg, W. Va. 


Manufacturers of 


Poplar, Hardwood 
Hemlock Lumber 

















HARLESTON 
D. G. COURTN pt VIRGINIA. 
MANUFACTURERS OF 
Poplar and Oak Lumber, R. R. Ties, Bill 
Stuff, Tight Cooperage Stock. 








Greenbrier Lumber Co.,.wa-’ 


MANUFACTURERS 


WHITE PINE, HEMLOCK 
AND HARDWOODS 


Special Bills in Oak and Pine from our own Timber Lands. 
Mill Capacity 75,000 feet per day. 
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Free tells you all about the 


BOOKS THAT WILL SAVE YOU MONEY- 


A minute of your time to 
write the postal card giv- 
ing us your address. We 
cheerfully tell you all 
about them. :; :: :: 


Free 
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Louis Werner, president of the Louis Werner Saw Mill 
Company, St. Louis, Mo., was a Chicago visitor this week. 

Robert Fine, of the Switzer Lumber Company, Shreve- 
port, La., was a recent visitor to the Chicago lumber 
trade. 


The Joseph Dixon Crucible Company, of Jersey City, 
N. J., has opened a branch office in the Fourth National 
Bank building, Atlanta, Ga. 


M. F. Nelson, general sales manager for the Long-Bell 
Lumber Company, of Kansas City, Mo., was in Chicago 
recently calling on the trade. 

V. M. Lacey, sales manager for the Carter Lumber 
Company, of Houston, Tex., was a Chicago visitor on 
Wednesday and Thursday of this week. 

Frank B. Timlin, of the Wheeler-Timlin Lumber Com- 
pany, of Wausau, Wis., and Chicago, was a visitor to the 
latter city for several days this week. 

I. H. Fetty, general sales manager for the Central 
Coal & Oak Company, of Kansas City, Mo., was a busi- 
ness visitor to Chicago during the week. 

Harry Linderman, railroad expert for the Chicago 
Coal & Lumber Company, of St. Louis, Mo., was a vis- 
itor to the Chicago office of this concern during the 
week. 

W. W. Gamble, of Wausau, Wis., who is interested in 
the Wausau Lumber Company, of Edgar, Wis., was an 
interested spectator at the automobile show during the 
week, 

E. A. Thornton, of the E. A. Thornton Lumber Com- 
pany, Chamber of Commerce building, Chicago, returned 
last Saturday from a three days’ business trip to Kan- 
sas City, Mo. 


H. R. Swartz, president of the Colonial Lumber & 
Timber Company, the well known wholesaler of yellow 
pine and cypress, of St. Louis, was a Chicago visitor 
last Wednesday. 

Perley Lowe, of Perley Lowe & Co., Railway Exchange 
building, Chicago, left Tuesday morning for Bellaire, 
Fla., where he will put in most of his time between now 
and next April playing golf. 

Judd Alexander, of Wausau, Wis., a son of Walter 
Alexander, was in Chicago during the week taking in the 
automobile show. While here he left an order for a 1910 
model, which he stated was a mechanical dream. 


Ted T. Jones, who represents the G. W. Jones Lumber 
Company, of Appleton, Wis., in Minneapolis, Minn., spent 
Wednesday and Thursday of this week in Chicago. Mr. 
Jones came here to visit his mother and take in the 
automobile show. 


John A. Gauger, of John A. Gauger & Co., the well 
known sash and door manufacturer of Chicago, left last 
Tuesday for the West. Mr. Ganger was accompanied by 
his wife, and will spend the balance of the winter at 
Coronado beach, San Diego, Cal. 


A. M. Proctor, of the Empire Timber & Lumber Com- 
pany, Beaumont, Tex., spent the last week in Chicago 
on business in connection with his concern. He was 
exceedingly optimistic as to the future outlook of the 
lumber trade. 

H. 8S. Lee, of Mixer & Co., wholesale dealers in hem- 
lock, white pine, southern pine, hardwood and Pacific 
coast products, at Buffulo, N. Y., passed through Chicago 
this week on his way home after a two months’ visit to 
the Pacifie coast. 


H. W. Jacques, president of the Mercantile Lumber 
& Supply Company, of Kansas City, was in Chicago last 
Tuesday, and stated that trade conditions looked much 
brighter and that he expected to see a good business 
during the coming year. 


C. F. Thompson, treasurer of the Mississippi Lumber 
Company, with offices in the Railway Exchange building, 
Chicago, is sojourning in the South. *He spent some time 
at Palm Beach and then moved on to Quitman, Miss., 
the mill point of this concern. 


A. W. Haines, treasurer of the American Lumber Com- 
pany, Manhattan building, Chicago, will hereafter make 
his headqaurters at Dixon, Tenn. This 2nd of the busi- 
ness was formerly in charge of H. C. Cowan, who will 
still travel for the concern. 

Thomas Flannery, of Cincinnati, Ohio, formerly sales- 
man for the Himmelberger-Harrison Company, of More- 
house, Mo., has embarked in the commission business on 
his own account and passed through Chicago this week 
on his way to the Pacific coast. He expects to travel in 
that territory during the next few months. 

T. H. Carpenter, of the Carpenter-Lamb Company, 
Minneapolis, Minn., was a caller on the Chicago lumber 
trade last Thursday. Mr. Carpenter said that trade 
conditions were stronger; that No. 2 common and bet- 
ter northern pine was firm, and that hemlock was show- 
ing a tendency to firm up. 

Robert M. Carrier, president of the Carrier Lumber & 
Manufacturing Company, Sardis, Miss., and of the Sardis 
& Delta railway, was in Chicago following the adjourn- 
ment of the Hardwood Manufacturers’ Association of 
the United States at Cincinnati, Ohio, last week and paid 
the AMERICAN LUMBERMAN office a valued call. 

F. G. Wurzburg, who travels through Michigan selling 
lumber for the W. M. Ritter Lumber Company, of Co- 
lumbus, Ohio, spent last Saturday at the Chicago office 
of this concern in the Fisher building. Mr. Wurzburg 
stated that he had been enjoying a good business and 
trade looked exceedingly bright to him for the ensuing 
year. 


R. C. Moody, president of the Coe Manufacturing 
Company, Painesville, Ohio, manufacturer of woodwork- 
ing machinery, paid the AMERICAN LUMBERMAN a very 
pleasant visit this week. Mr. Moody says his company is 
doing an excellent business, having just furnished a com- 
plete outfit for Goldsboro, N. C., and one for Seattle, 
Wash. 

Clarence Course, the well known salesman, who less 
than a year ago was badly smashed up in a railroad 
accident, which case for damages recently came up for 
trial, the jury awarding him $9,000, has joined the sales 
force of the A. 8. Badger Company, of Chicago, and will 
travel through southern Wisconsin and northern Illinois 
for this concern. 

A. J. Tipler, or the G. W. Jones Lumber Company, 
Appleton, Wis., passed through Chicago last Monday on 
his way to this concern’s southern operations in Nettle- 
ton and Forrest City, Ark. Mr. Tipler will be gone 
three weeks and during that time will size up the situa- 
tion at the mills regarding stocks and will endeavor to 
get some of the lumber shipped north. 

H. Daughaday, a young wholesaler of St. Louis, who 
handles yellow pine and west coast products, has been 
visiting his mother in Chicago for the last month. Mr. 
Daughaday is thinking seriously of opening an office in 
this city. He is well known to the ‘‘ Mound City’’ trade 
and before he entered business for himself was connected 
for five years with the Boeckler Lumber Company. 

James M. Attley, of James M. Attley & Co., and P. J. 
Attley, who has charge of this firm’s operations in the 
South, left Thursday night for the northern operations 
at Sagola, Mich. Mr. Attley stated that they have had 
considerable trouble the last winter in securing cars to 
fill orders on their books. He says he does not believe 
that more than six or seven cars have been loaded at 
Sagola during the winter. 


A. C. Wilkerson, who a few months ago disposed of his 
holdings in the Wilkerson Molding Company of Chicago, 
and now devotes all his time to the Mossman Lumber 
Company, of Evansville, Ind., and Memphis, Tenn., was 
a Chicago visitor during the week. The Mossman Lum- 
ber Company is building a new plant at Memphis, which 
will be in working order in a very short time. This con- 
cern specializes in oak. 

W. L. Serrell, the well known dealer in west coast 
products, with offices in the Monadnock block, Chicago, 
met with a serious mishap a week ago last Friday, fall- 
ing heavily on the ice in North avenue and dislocating 
and fracturing his right wrist. The doctor told Mr. 
Serrell that he probably would be confined to the house 
for two months, but he fooled him, and is at the office 
again, although he is forced’ to keep his wrist in steel 
splints, which he was compelled to use instead of a cast, 
as his wrist was so badly swollen. 


A. F. Bloomer, erstwhile of York, Neb., more latterly 
of the all encompassing universe, is still at it; still cir- 
cumnavigating the globe. The AMERICAN LUMBERMAN 
is in receipt of a copy of the Honolulu Evening Bulletin 
or January 24, containing evidence tending to show that 
Mr. Bloomer has lost none of his fondness for abodes of 
printers’ ink. He had called on the same office four 
years before and reiterated a fondness for the paradise- 
like loveliness of Honolulu that, to his mind, made it 
an American gem. 


Alvin A. Goodwin, a lumber manufacturer and dis- 
tributer of Pleasant Lake, Ind., had a good word to 
say for conditions in his section in the course of a 
conversation this week. Mr. Goodwin is engaged in 
the cleaning up process in northern Indiana and when 
the question of costs was mentioned, stated that fre- 
quently he paid as high as $5 a thousand for the trans- 
portation of logs from the stations at which they 
were picked up to the mill. The average cost, how- 
ever, is something less than this figure. The bulk of 
the low grade hardwoods manufactured by his con- 
cern, the Goodwin Lumber Company, is sold to the rail- 
road companies. 

A. C. Ramsay, of Nashville, Ark., accompanied by 
the smile that won for him the distinction of Snark of 
the Universe, told of affairs in Arkansas during a 
brief visit to the office of the AMERICAN LUMBERMAN 
this week. Mr. Ramsay is not overly optimistic but 
is well satisfied that if lumbermen will codperate with 
conditions as they arise, yellow pine will bring good 
prices during the remainder of 1910. His concern, 
the Nashville Lumber Company, manufactures some 
hardwood in addition to its pine and has created a 
good demand not only for the poor end of the log, 
but for the upper grades as well. He said Nashville, 
Ark., was not so large as Nashville, Tenn., but was 
growing just as fast, the population recently having 
been materially increased. 

Ben 8. Woodhead, of the Beaumont Lumber Com- 
pany, Beaumont, Tex., called at the office of the 
AMERICAN LUMBERMAN the latter part of the week, 
having made Chicago in the course of a tour of the 
northern markets. He attributes the lack of strength 
of yellow pine markets to what he considers the gen- 
eral prevalent idea among retail dealers that prices 
will decline in the spring. He believes, however, that 
if ever manufacturers held the cards in their own 
hands, they are in that desirable condition today. 
He believes that if the policy of curtailment con- 
tinues, present prices will be the lowest of the year 
and that an advance will be secured later on, that the 
records will show an average price of about $16 a 
thousand feet for the year. He stated that manufac- 
turers are loath to part with their stocks at good 
values and that some difficulty is encountered in se- 
curing the kinds of lumber desired. His company re- 
cently made some heavy purchases of low grade di- 


mension, a considerable part of which has subsequently 
been sold at a fair margin. 
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McGOLDRICK REPRESENTATION. 


W. D. Richardson has made arrangements to represent 
the McGoldrick Lumber Company, Spokane, Wash., in 
Minneapolis and South Dakota, and has opened an office 
in room 818 of the Lumber Exchange, Minneapolis. Mr. 
Richardson’s knowledge of the lumber business has been 
acquired in the service of the McGoldrick Lumber Com- 
pany, having entered its services in the spring of 1906 
and represented it as salesman in North Dakota for the 
last year. 

Hal V. Minor, of Lincoln, Neb., also will represent the 
McGoldrick Lumber Company as salesman in Nebraska, 
Colorado and Utah. Mr. Minor has a wide and practical 
experience in the lumber business. He graduated from 
the University of Nebraska in 1897, spent three years 
in his father’s limber yard at Nelson, Neb., was for two 
years manager of the White Breast Coal & Lumber Com- 
pany’s yard at Lincoln, Neb., and for five years sales- 
man for the Prodfit-Polleys Company. During the season 
of 1909 he traveled for the Ceur d’Alene Lumber Com- 
pany. The McGoldrick company is being congratulated 
upon the addition of Mr. Richardson and Mr. Minor to 
its traveling force. 





NEW HOME OF THE PRESIDENT OF THE 
CINCINNATI LUMBERMEN’S CLUB. 


The little one-column cut herewith does not do any 
sort of justice to the modern palace that Clif 8. 
Walker, president of the Cincinnati Lumbermen’s 
Club, is having erected for the accommodation of him- 
self, family and retainers in the city of Covington, 
seven minutes’ ride from Fountain Square, Cincinnati, 
Ohio. 

There are two figures standing in the foreground 
of the picture. One of them is the architect and 
the other is the owner of the palace. It is 
mpossible to differentiate between the two. The archi- 
lect says there is no differentiation possible, and the 
owner agrees with the architect, admitting that he 
ind the architect are quite as good friends at the 
present time, when the palace is just about completed, 











EW HOME OF CLIF 8S. WALKER, AT COVINGTON, KY. 


they were before the original plans were made and 
tie whole affair was nothing much but a ‘‘castle in 
e air.’? 
When the architect was complimented on the high 
lings and wide expanse of all the rooms, from the 
eat biscuit’’ department to the wine cellar, he 
ry modestly affirmed that the size of the rooms was 
t altogether his idea, but was attributable to the 
ipendous hight of the mahogany bed posts which had 
me down from the Walker ancestors, which the rooms 
re intended to accommodate, rather than to any 
ra intention of generosity in the plan on the part of 
» architect. 
the house is of brick construction throughout, is 
ed with every kiown appliance for producing 
tt or cold, either for physical comfort or in mixed 
nks; has a kitchen where can be produced anything 
m hoe-eake to all the requirements of a state ban- 
t, wide old fashioned fire places in all the rooms, 
irways of easy access, bathrooms luxuriously roman- 
ue, deep, wide windows and all those things which, 


when the house has been completed and the tapestry 
and furniture arranged, and the family assembled, the 
whole affair will be something else besides a house— 
an old fashioned home in a new fashioned setting. 





NEW RED BOOK. 

The Red Book, published by the Lumbermen’s Credit 
Association, of Chicago and New York, has made its semi- 
annual appearance. It is a careful revision of previous 
editions and shows the usual increase in size com- 
mensurate with the growth of the trade. 





NEW WEST VIRGINIA OPERATION. 


G. G. Stitzinger, A. E. Stitzinger, R. A. Stitzinger and 
W. H. Gillespie, of New Castle, Pa., who recently bought 
large tracts of timber land in Preston and Tucker coun- 
ties, West Virginia, have formed the Glade Lumber Com- 
pany and are incorporating it at $200,000. All the stock 
has been subscribed and will be held by the above parties 
except a small amount which will be held by other mem- 
bers of the Stitzinger family. The company will expend 
about $125,000 in the construction of a large band saw 
mill, machine shop, electric light plant, store, hotel and 
about forty dwellings, together with logging equipment 
and seven miles of standard gage railroad from Rowles- 
burg up the Cheat river to the property. The product 
of the mill will be sold through the New Castle office of 
G. G. Stitzinger & Co., as is its output at Woodbine, 
W. Va., which has been in operation about five years. 





HYMENEAL. 


McKim-Jones, 

ELLwoop City, Feb. 1—R. J. McKim, manager for 
the Ellwood Lumber Company, and Miss Lila Jones, of 
Koppel, were married at Ambridge recently. Following 
the ceremony Mr. and Mrs. McKim took a short wedding 
trip and returned to this city, where they will take up 
their residence. 





Pipkin-Hall. 

BEAUMONT, TEX., Jan. 21.—L. B. Pipkin, manager 
for the Nona Mills Lumber Company, and Miss Leila T. 
Hall were married recently by the Rev. Dr. J. W. Moore, 
of the First Methodist church. 





Gates-Doyle. 

MILWAUKEE, WIs., Feb. 1.—Robert L. Gates, son of 
James L. Gates, a lumberman of this city, has taken out 
a marriage license in Chicago for himself and Miss Mary 
F. Doyle, the ceremony to take place within the next 
thirty days. 





THE HUNTER HUNTED. 


Houston, TEx., Feb. 7—Tom Whitmarsh, general 
manager for the W. T. Ferguson Lumber Company, is a 
better lumberman than he is a nimrod, as the accom- 
panying illustration will prove. Last week Mr. Whit- 
marsh, with brother Charley and brother Al, went on a 
hunting and fishing trip as guests of John Bonner, of 
Houston, on board the latter’s private yacht. Early one 
morning the little ship anchored at the mouth of the 
Trinity river and the hunters beat up the marshes for 
wild geese. Mr. Whitmarsh brought a strapping big 
gander to earth with a broken wing and then started 
after it, forgetting meantime that he carried a $300 
shotgun and that: the wounded goose had two sound legs 
and could run some. The goosé started across the marsh 
with loud squawkings and long strides, hotly pursued by 
the sportsman from St. Louis. Instead of letting go 
another barrel Mr. Whitmarsh kept up his mad pursuit 
across the uneven marsh and suddenly sank to his hips 
in a hole. The bottom of the hole began to move and, 
looking down to see what the trouble was, Mr. Whitmarsh 
saw the wicked eye of an enraged alligator taking him 
in from head to foot in fond anticipation of taking him 
in internally. The ’gator was mad at having his winter 
slumber disturbed and started to wallow out of his com- 
fortable berth. Mr. Whitmarsh ran as he never ran 
before and could not be persuaded to leave the deck of 
the yacht until it tied up at its home wharf. An oblig- 
ing colored man brought the wounded goose aboard with 
a well directed shot from a $4 gun. 
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THE GOOSE, THE MAN AND THE 'GATOR. 





















T. H. Garrett Lumber Co. 


Manufacturers and Wholesalers 


YELLOW PINE 
LUMBER 


Suite 1220 Chemical Building, ST. LOUIS, MO. 
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| C. J. Carter Lumber Co. 


KANSAS CITY, MO. 


Manufacture the Lightest, Softest, Shortleaf 


YELLOW PINE 
FINISH, FLOORING 
AND SIDING 


** Almost Like White Pine.’’ 





Publish the list that means what it says and 
makes one open price to all. Prices quoted in 
list of February 8 very low on Uppers of all 
kinds, No. 1, Fencing and Boards. Also No. 3. 
Good grades and quick shipments guaranteed. 


C. J. Carter Lumber Co. 


KANSAS CITY, MO. 














SEND US YOUR INQUIRIES 


We will serve you satisfactorily 





—L_ 


NORTON LUMBER CO. 


Suite 1319 Long Bldg. 














FRANK E. BRUCE 


Manufacturer and Wholesaler 


YELLOW PINE LUMBER 


SMOKE AND STEAM DRIED FINISH A SPECIALTY 











DUDLEY-LOONEY LUMBER CO., Kansas City, Mo. 


Manufacturers and Wholesale Dealers in 
LOUISIANA YELLOW PINE LUMBER 


HEAVY TIMBERS 


ROUGH OR DRESSED UP TO 75 FT. 
Stock from Urania, La. Lake Charles, La. Alexandria, La. 








BYRNE-RENFRO LUMBER CO. 


Kansas City, Mo. 


Send us your inquiries for 


TIES, BRIDGE MATERIAL 
and CAR MATERIAL 


Hints for Retailers 


That will prove adaptable to your own business are 
found in the Realm of the Retailer—a book contain- 
ing the best of Met L Saley’s writings, Illustrated 
and handsomely bound in cloth, postpaid for, $1.50. 


AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 
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YELLOW STRAND 


POWERSTEEL 
WIRE ROPE 


are probably used more extensively in tim- 
ber operations than any other kind, having 
proved their exceptional quality by years of 
satisfactory service in many of the largest 
mining and lumbering operations. 


Here’s what one user says—and 
it’s similar to what every 
user says. 


Mapera, Cau., Aug. 19, 1909. 
Western Equipment Company, 
No. 72 Fremont St., San Francisco, Cal. 

r Sirs: We feel that some word of ap- 
preciation is due Broderick & Bascom Rope 
Company, by reason of the exceptionally good 
service we are receiving from the use of their 
yellow strand wire rope. ‘To explain in detail, 
we have a 5M’ 11,” yellow strand wire rope 
that has been in use on one of our 10x15 
Tacoma road engines for six years, without a 
break, other than, of course the cutting off 
of worn ends, and anyone familiar with our 
logging operation, which is a very difficult one, 
realizes what this service means—especially 
when they have had experience with other 
lines on a similar engine at similar work, 
where it called for a new line nearly every 
year, with the exception of one line, which 
gave us two years’. service. 

As a result of this experience, we bought a 
second 5’ 114” road line and it has now been 
in use two seasons, and we defy anyone to 
point out on it any appreciable signs of wear. 
We also have ten Portland and Tacoma Double 
Drum yard engines, on which we have been 
using 1,000’ % plow steel lines, and as an 
experiment we purchased some of the yellow 
strand lines, and the result so far has been 
double service as compared to the majority of 
the plow steel, and inasmuch as they are still 
in use, the comparison will undoubtedly be bet- 
ter before they are worn out. Reference to 
our orders will show which we consider the 
best economy to use. Yours very truly, 

MADERA SuGAR PINE Co., 
By P. C. Thede, Assistant Manager. 


There Are Many Reasons 


for the superiority of Yellow Strand Power- 
steel Cables. Years of careful thought and 
experiment make it as nearly perfect a cable 
as can be evolved by the brain of man and 
the resources of the world’s mineral wealth. 
Every Strand of the Powersteel Cable is 
made of imported steel wire of a tensile 
strength of from 240,000 to 260,000 pounds 
per square inch, and is extremely flexible. 

Yellow Strand wire rope is being used 
extensively by the United States Government 
at Panama Canal, having made one of the 
best records of any wire rope there. 

We have more evidence which we will 
be glad to show you. 


Ask for Catalogue No. 70. 


BRODERICK & BASCOM 
ROPE COMPANY, 


ST. LOUIS 


NEW YORK SAN FRANCISCO SEATTLE 
FACTORIES:—SAINT LOUIS—SEATTLE 











WEEK’S RECORD OF BUSINESS CHANGES, INCORPORATIONS, ETC. 


INCORPORATIONS. 


Alabama. 


Montgomery—The Pine Plume Lumber Company, au- 
thorized capital $40,000; W. S. Hollister, Count R. Boyd 
and D. L. Whetstone. 

Montgomery—The Suitable Lumber Company, author- 
ized capital $2,000. 





Arkansas. 


Heber—The Heber Lumber Company, authorized capital 
$25,000; R. T. Martin, president; W. B. Baker, vice presi- 
dent; Mortimer Frauenthal, secretary, and H. T. Fix, 
treasurer. 

Delaware. 


Wilmington—The Sussex Lumber Company, authorized 
capital $2,000; Harry L. Prouse and Frank H. McCarthy, 
of  eaiieten Pa., and Luther S. Walls, of Harbeson, 
Del. 


Georgia. 


Jackson—The Butts Lumber Company, authorized capi- 
tal $10,000; J. S. Carter, president; W. G. Barnes, vice 
president; R. F. Watkins, jr., secretary, and W. M. Set- 
tle, treasurer. 

Idaho. 


Ashton—The Ashton Lumber Company, authorized capi- 
tal $25,000; Charles C. Cleveland, R. H. Manning and L. 
E. Manning. ene 

Illinois. 


Amboy—The Jones-Berry Lumber Company, authorized 
capital $20,000; William V. Jones, D. L. Berry and F. N. 
Vaughan. 2 

Chicago—The Advance Interior Finish Company, au- 
thorized capital $6,000; A. Sandberg, William Johnson and 
Theodore Linstrom. : 

Chicago—The Henry Schonier Company (furniture man- 
ufacturer), authorized capital $20,000. 

Chicago—The Watson-Patterson Company, authorized 
capital $10,000. 

Highland—The Highland Planing Mill & Lumber _Com- 
pany, authorized capital $2,500; Christian J. Hug, Joseph 
A. Grunenfelder and Louis Spengel. 


Indiana. 


Montpelier—The Montpelier Handle Company, author- 
ized capital $10,000. 

Uniondale—The Uniondale Lumber Company, author- 
ized capital $5,000; A. B. Cline, Geo J. Tribolet, James 
W. Waid, and others. 


Kentucky. 


Danville—The Crescent Lumber Company; J. L. Butler, 
W. J. Price, Allan Kenney and others. a 
Louisville—The Inman-Pierson Company, authorized 
capital $100,000. ae 
Louisiana. 


Monroe—The Benoit Lumber Company, Limited; au- 
thorized capital $100,000. 

Shreveport—The Bayou Pierre Tie & Lumber Company, 
authorized capital $3,000; J. H. Riss, president; E. 
Smith, vice president; Robert E. Comegys, secretary- 
treasurer. 

Shreveport—The Lodwick Lumber Company, authorized 
capital $50,000; S. B. Hicks, president; J. T. Wurtsbaugh, 
vice president; F. H. Ford, secretary-treasurer. 


Maine. 


Portland—The Vermont Land Conservation Company, 
authorized capital $200,000; Charles M. Drummond, presi- 
dent; G. M. Horne, treasurer. 


Missouri. 


Hollywood—The Lasswell Land & Lumber Company, 
authorized capital $20,000; J. P. Lasswell, J. W. Grider 
and W. A. Post. 

Independence—The O. J. Raymond Lumber Company, 
authorized capital $25,000; O. J. Raymond, Geneva Ray- 
mond and Charles R. Harding. 


Nebraska. 


Spencer—The Independent Lumber Company, author- 
ized capital $10,000. 
New Jersey. 


Newark—The Union Stairbuilding Company, authorized 


capital $50,000. 
New York. 


New York—The DeWitt Lumber Company, 1 Madison 
avenue, authorized capital $10,000; George P. DeWitt, 
president and J. H. Hillman, secretary. 

New York—Waring & Gillow (cabinet and furniture 
manufacturer), authorized capital $1,250,000; Samuel 
James Waring and James Elston Waring, of London, and 
Sewell Phillip Staats, of this city. 


North Carolina. 


Aulander—The Carolina Building & Hardware Company 
(lumber, timber etc.), authorized capital $25,000; R. J. 
Dunning and others. a 

Aulander—The Machinery Exchange (lumber and tim- 
ber), authorized capital $25,000; R. J. Dunning, W. M. 
Nichols and W. T. Dunning. - 

Calypso—The Patten Package Company (all kinds of 
timber), authorized capital $35,000; W. F. Patten, Walter 
Patten and J. R. Maxwell. : 

lkin—The Surry Chair Company (chairs, lumber etc.), 
ee capital $25,000; Joseph Bailey, of Mount Kisco, 
N.. ¥. 


Statesville—The Statesville Lumber Company, author- 
ized capital $100,000; W. C. Alexander, of Charlotte, and 
William Morrison, of this city. 

Thomasville—The Johnson Manufacturing Company 
(furniture etc.), authorized capital $100,000. 


North Dakota. 


Beach—The Schulz Lumber Company, authorized capi- 
tal $20,000. 
Gwinner—The Gwinner Lumber Company, authorized 
capital $40,000. A 
Ohio. 


Bellaire—The Duboise & McCay Lumber Company, au- 
thorized capital $45,000. : 

Cleveland—The Collamer Lumber Company, authorized 
capital $50,000; W. E. Douglass, J. D. Hitchcock, E. c. 
Hoag and others. 

Cleveland—The Hale-McAdams Wheel Company, au- 
thorized capital $50,000. 

Cleveland—The Harvey-Morrison Company (vessel build- 
er), authorized capital $20,000. - 

€olumbus—The Pyrono Process Company (timber and 
dressed lumber), authorized capital $100,000; David E. 
Mecham, David Lehman, F. L. Morris and others. 

Youngstown—The Shubuta Lumber Company, author- 
ized capital $100,000; T. B. Van Alstine, L. Heller, W. R. 


Beard and others. 
Oklahoma. 


Muskogee—The Muskogee Chair Company, authorized 
capital $25,000. 
Oregon. 
Klamath Falls—The Clark-Innes Lumber & Box Com- 


pany, authorized capital $100,000; W. I. Clarke, George A. 
Innes and C. E. Worden. 
Portland—The Alta Lumber Company, authorized capi- 
tal $5,000; H. H. Riddell, C. W. Riddell and others. 
Portland—The Star Lumber Company. authorized capi- 
tal $25,000; M. B. McFaul, J. S. Greeny and J. C. Callahan. 


South Carolina. 


Cartersville—The Cartersville Lumber Company, au- 
thorized capital $35,000. 


Tennessee. 


Chattanooga—The Chattanooga Broom & Produce Com- 
pany, authorized capital $10,000; J. E. Johnson, R. E. 
King, G. C. Brown and others. 

Kosse—The Kosse Lumber Company, authorized capital 


$7,000 
Washington. 


Everett—The Elwood Lumber & Timber Company, au- 
thorized capital $35,000; Charles O. Elwood, Clara Elwood 
and C. H. Farrell. 

_ Poulsbo—The Poulsbo Shingle Company, authorized cap- 
ital $6,000; W. L. Robertson, Robert H. McNair and Gavin 
Pettigrew. 

Seattle—The Drescher Lumber Company, authorized 
capital $10,000; J. F. Drescher, Maude Drescher and others. 
: Seattle—The Howell-Brent Lumber Company, author- 
ized capital $5,000; William M. Howell, E. J. Brent, H. E. 
Howell and others. 

Seattle—The M. W. Judd Lumber Company, authorized 
capital $10,000. 

_ Spokane—The White Pine Sash Company (sash, mould- 
ing, millwork etc.), authorized capital $100,000; Orcas Ed- 
mond, H. C. Klapp and Angus St. Thomas. 

: Tacoma—The Mineral Lake Logging Company, author- 
ized capital $10,000; J. G. Dickson, John Bagley, R. L. 
McCormick and others. 


West Virginia. 

Huntington—The Campbell-Brown-Davis Company, au- 
thorized capital $20,000. ; 

Pennsboro—The Pennsboro Manufacturing Company 
(wood, lumber, brick etc.), authorized capital $25,000; J. 
A. Viquesney, of Belington, A. D. Bessell, of Lost Creek, 
J. R. Moore and Thomas G. Strickler, of this city. 

Weston—The Braxton Coal & Coke Company (coke, 
brick and lumber manufacturer), authorized capital $10,- 
000; Hon. Louis Bennett, Birk Stathers and others. 

Wisconsin. 

Wausau—The Hale-Mylrea Company (lumber, saw mill 
ete.), authorized capital $6,000. 

Wausau—The Underwood Veneer Company, authorized 


capital $20,000; J. W. Bishop, J. A. Underwood and J. M. 
Smith. 





BUSINESS CHANGES. 





Alabama. 
Birmingham—The Alabama Tie & Timber Company is 
organizing. 
Montgomery—The Fidelity Lumber Company is organ- 


_ izing. 


Arkansas. 


Dardanelle—The Conlee & Walker Lumber Company 
has surrendered its charter. 

Womble—Maurice C. Trumbull recently entered the 
lumber, stave manufacturing etc. business. 


California. 


Lodi—The Morehead Lumber Company’s yards here 
have been sold to J. W. Shattuck, of Oakland, represent- 
_ a number of San Francisco and Portland lumber 
irms. 

Perris—H. W. Miller of Riverside, will open a lumber 
yard here. 


Georgia. 


Thomasville—J. B. Jemison & Co. have entered the lum- 


ber trade. 
Idaho. 


_ Boise—The Twin Falls Lumber Company has removed 
its headquarters to Twin Falls. 


Tilinois. 


Brookport—D. H. Margrave has sold out to the Murrie 
Lumber Company, of Metropolis. 

Chicago—The Hayden & Westcott Lumber Company has 
increased its capital stock from $50,000 to $75,000. 

Chicago—The Hull-Laurens Lumber Company has been 
succeeded by the Sterling Lumber & Supply Company. 

Chicago—The Lyon Cypress Lumber Company, of Gary- 
ville, La., has opened a sales office at 406 Marquette build- 
ing, this city. 

Geneva—The Cannon Box Company has bought out the 
M. V. Slaker Company’s straw board box business. 

Jacksonville—The Central Planing Mill Company has 
been succeeded by the Crawford Lumber Company. 


Indiana. 


Goshen—The Goshen Churn & Ladder Company has in- 
creased its capital stock from $10,000 to $40,000. 

Lafayette—The Ed Munger Lumber Company has in- 
creased its capital stock to $20,000. 

New Albany—The Wood Mosaic Flooring & Lumber 
Company has changed its name to the Wood-Mosaic 
Company. 

Iowa. 

Davenport—The Crossett Timber Company has in- 
creased its capital stock from $600,000 to $1,200,000. 

Earlham—Benson & Henkle have been succeeded by 
Jasper Benson. 

Kansas, 


Coffeyville—The Elmer Joyce Lumber Company will 
enter business here. a 
Mt. Hope—The Pond & Comley Company, of Wichita, 
is opening a yard here. 
Wichita—The South End Lumber Company is opening 4 
yard here. ee 
Michigan. 


Bay City—The Lewis Manufacturing Company has in- 
creased its capital stock from $15,000 to $30,000. 

Ishpeming—The Consolidated Fuel & Lumber Company 
has increased its capital stock from $120,000 to $150,000. 

Marquette—John H. Godwin will engage in the lumber 
and building material business. ; 

Newberry—The St. James Cedar Company has sold its 
shingle mill and timber holdings to the Detroit Cedar & 
Lumber Company. . 

Minnesota. 


Faribault—The Wisconsin Lumber Company has sold 
out to the C. W. Adams Lumber Company. : 

Minneapolis—The Anderson Lumber Company recently 
began business. ; 

Minneapolis—The Smith Sash & Door Company recently 
began business. 

St. Paul—F. H. Stoltze will remove his general office to 
Minneapolis Aprih 1. 
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Mississippi. 


Greenwood—The Woods Lumber & Manufacturing Com- 
pany has sold out to F. T. Anderson & Co. 


Missouri. 


Crystal City—The S. W. Crawford Lumber Company 
recently entered the retail lumber trade. 

Independence—The O. J. Raymond Lumber Company 
will open retail yard. 

Joplin—S. M. Gloyd has been succeeded by the C. E. 
Matthews Lumber Company, of Kansas City. 

St. Joseph—The H. N. Byrne Lumber Company has 
been succeeded by the Robideaux Lumber Company. 

St. Louis—The Louisiana Lumber Company recently 
entered the wholesale yellow pine lumber trade. 


Montana. 


Laurel—The Templeton Lumber Company has sold out 
here to T. R. Holmes. 

Manhattan—The McLeod-Mercantile Company has been 
succeeded by the Flint Lynn Lumber Company, of Boze- 


man. 
New York. 


New York—Doscher-Gardner & Co. have been suc- 
ceeded by the Doscher-Gardner Company. 

New York—The Howard-Taylor Lumber Company re- 
cently, entered the wholesale lumber business at 5 East 
Forty-second street. 

Rochester—The Palmer Lumber Company has increased 
its capital stock from $50,000 to $100,000. 


North Dakota. 


Calvin-Clyde-Hampden-Sarles—F. H. Stoltze has been 
succeeded by the St. Hilaire Retail Lumber Company. 


Ohio. 

Cincinnati—Fagin & Kirkpatrick recently entered the 
wholesale lumber trade. 

Lima-Tiffin—The Hull-Laurens Lumber Company has 
been succeeded by the Sterling Lumber & Supply Com- 
pany. 

Springfield—The Ridgley-Trimmer Company has in- 
creased its capital stock from $200,000 to $300,000. 

Pennsylvania. 

Philadelphia—Barker & Co. have been succeeded by the 
Barker-Bond Lumber Company. 

Reading—The Keystone Wagon Works has been suc- 
ceeded by the Keystone Vehicle Company. 

Tennessee. 


Memphis—The §S. C. Major Lumber Company, has in- 
creased its capital stock from $25,000 to $100,000. 


Texas, 


Ben Arnold—Jeter & Co., of Cameron, are opening a 
yard here. 

Caldwell—Daniel & Porter have sold out to C. E. Martin. 

Caldwell—The Grabow-Silliman Lumber Company has 
been succeeded by the Reeves-Silliman Lumber Company. 

Denton—The Conway-Craig Lumber Company has been 
succeeded by the J. J. B. McCullar Lumber Company, of 
Fort Worth. 

Good Night—The Good Night Lumber Company recently 
began business. 

Paris—The Whaley Lumber Company’s general office 
and mill have been removed to Coushatta, . 

~~ intemal T. Wilson recently entered the retail lumber 
trade. 

Palacios—The R. G. Palmer Lumber Company recently 
began business. 

San Saba—Hardin & Jones are opening a yard here. 

Thicket—The Lyons Lumber Company, Limited, Lake 
Charles, La., has entered the state, with headquarters 
in this city. 

Tyler—The Seay Lumber Company recently entered the 
retail lumber trade. 

Zephyr—P. C. Cobb has been succeeded by Carey-Lom- 
bard-Young & Co., of Chicago, IIl. 


Vermont. 


Hancock—The Farrar Lumber Company, of Massachu- 
etts, has entered the state; Leonard A. Farrar, of this 


ity, state agent. ? 
Washington. 


Spokane—The John F. Irwin Company has entered the 
umber business. 

Stanwood—The F. J. Jacobsen Company has been suc- 
eeded by the Jacobsen-Hemphill Lumber Company. 


West Virginia. 
Elkins—The Novelty Lumber Manufacturing Company 
recently entered the lumber trade. 


Huntington—The Ackerman Lumber Company recently 
entered the retail lumber trade. 


Wisconsin. 


Appleton—A. A. Frazer will open a planing mill. 

New Richmond—The A. Tobin Lumber Company re- 
ently entered the retail lumber trade. 

Oregon—Frank C. Comstock will engage in the lumber 
usiness, 

Phillips—The Luger Lumber Company’s saw mill and 
timber interests have been bought by the John R. Davis 
Lumber Company. 

Platteville—The Meyer-Shepherd Lumber Company has 
een succeeded by the Meyer Lumber Company. . 

Racine—The Racine Manufacturing Company has in- 
reased its capital stock to $40,000. 

Rice Lake—O. T. Johnson has sold his sash and door 

lant to John Crisler. : 

Sparta—E. S. Evans recently entered the retail lumber 
trade, 

Wausau—The Underwood Veneer Company has in- 
reased its capital stock from $20,000 to $120,000. 








NEW MILLS AND EQUIPMENT. 


Alabama. 


Tuscaloosa—The Tuscaloosa Cooperage Company (re- 
ently organized) contemplates the erection of a $25,000 


plant, 
Arkansas. 


_ Charleston—The Minden Lumber Company will estab- 
—_ a large lumber yard, and will erect a 2-story stone 
building. 

De Queen—The Dierks Lumber & Coal Company will 
erect a large mill to replace the one recently destroyed 


by fire. 
California. 
Weed—The Weed Lumber Company is installing water 
plants for fire protection. 
Colorado. 
Denver—The Hallack Lumber Company will erect a 1- 
story brick addition to its plant, to cost about $1,000. 
Florida. 
St. Petersburg—Boyer & Coppins will erect a plant for 
the manufacture of mission furniture. 
Illinois. 


Chicago—The Modern Parlor Furniture Company will 
construct a plant to cost about $100,000. 











Kentucky. 


Danville—The Crescent Lumber Company (recently in- 
corporated) will erect a planing mill and lumber plant. 


Louisiana. 


Norwood—oO. L. Bennett contemplates erecting a saw 
and planing mill and a box and spoke factory. 


Michigan. 


Marquette—The Consolidated Fuel & Lumber Company 
will erect a dry kiln and-boiler house. 
Minnesota, 
Akely—The Red River Lumber Company is erecting a 
large saw mill. 
Cohasset—The Minnesota -Woodenware Company con- 
templates the enlargement of its plant. 
Mississippi. 
Clyde—The Little Lumber Company will overhaul its 
newly acquired mills and install modern machinery. 
Greenwood—A. H. Barrett & Son will rebuild boiler 
house recently destroyed by fire. 


New York. 


_Angelica—Elmer E. Travis will install a gas engine in 
his planing mill. 

Unionville—A. W. Winters, jr., is erecting a saw and 
planing mill near here. 


Pennsylvania. 


East Greenville—The East Greenville Coal & Lumber 
Company will erect a cigar box factory in the spring. 
Bryan—G. S. Parker will add a 1-story office building 
and a warehouse to his plant. 
i. Augustine—Oder & Miller will put up a shingle 


Washington. 


Hoquiam—The Eureka Cedar Lumber & Shingle Com- 
pany will erect a large saw mill. 

Seattle—The Union Cooperage Company, of Aberdeen, 
contemplates the erection of permanent assembling shops 
to replace temporary ones now in use in this city. 

Tacoma—The Winkleman Lumber Company expects to 
erect a saw mill of about 40,000 feet daily capacity. 

Wenatchee—The Worthenn Mill Company is spending 
$30,000 in the construction of a box manufacturing and 
house trimming plant. 

West Virginia. 

Ronceverte—The Miller-Crosier Lumber Company, of 
Huntington, will install a 40-horsepower circular saw mill 
of 20,000 feet daily capacity at Anthony, seventeen miles 


from here, and will build seven miles of 36-inch gage 
railroad. 


m 


Wisconsin. 


Oshkosh—The Paine Lumber Company is having the 
major portion of its plant rebuilt of brick, stone and 
cement. 

Sheboygan—The Crocker Chair Company will build a 
4-story addition to cost about $8.000. 


CASUALTIES. 


Illinois. 

Decatur—About $3,000 damage was done by fire and an 
explosion at the G. S. Lyon & Sons Lumber & Manufac- 
turing Company’s plant recently. 

Massachusetts. 


Worcester—J. W. Loring & Son’s plant suffered dam- 
age to the extent of $5,000 by fire and water. 


Michigan. 
Bay City—The Quaker Shade Roller Company’s factory 
was burned February 6. 
North Carolina. 
Wilmington—The Chadbourne Sash, Door & Lumber 


Company’s plant and 600,000 feet of lumber were de- 
stroyed by fire February 3; loss $25,000, insurance $16,000. 
Oklahoma. 

Okmulgee—Fire destroyed the entire stock and office 
building of the Spurrier Lumber Company at Preston, six 

mijes from here, entailing a loss of about $75,000. 
Pennsylvania. 


Mount Union—L. E. Reeder’s planing mill suffered con- 
siderable damage by fire recently. 

West Manayunk—Joseph Miles’ lumber yard and planing 
mill were destroyed by fire, entailing a loss of about 


$200,000. #4 ; 
British North America. 
New Brunswick. 
St. John—The Hamilton & Gay Company’s woodwork- 


ing factory, dry-house and stock room, containing 200,000 
feet of lumber, were destroyed by fire recently; loss about 


$50,000. 
CO-OPERATIVE STRENGTH. 


(Concluded from front page.) 

of this issue of the AMERICAN LUMBERMAN, is a fair 
index of his character. It is that of an alert, clear 
minded, virile man of business, a complement for the 
president of the company. Like his principal, Mr. 
Campbell is a business force in his section with which 
to be reckoned. Besides his direct official connection 
with the Bennett company, Mr. Campbell is secretary 
of the Ashley Lumber Company, of Hamburg, Ark., 
and a stockholder in the Dayton Lumber Company, of 
Dayton, Tex. 

As related elsewhere in detail, the lumber manufac- 
turing and distributing business under the care of the 
Alf Bennett Lumber Company is of considerable propor- 
tions. The company handles the output of four active, 
large yellow pine mills, with ample resources in timber 
and excellent facilities for distribution of the manufac- 
tured product. While the output of these plants is well 
equal to any demand for practically any item of yellow 
pine manufacture their customers have learned to look 
with confidence upon the quality of the product handled 
by the Alf Bennett Lumber Company to supplement the 
always available quantity. A big factor in the attained 
and growing popularity of the company is its always 
adequate shipping facilities. Its rail connections, cou- 
pled with the advantageous location of the mills in Texas 
and Arkansas, whose product the Bennett company han- 
dies, insure it shipping ability unrestrained. Upon these 
facilities has been based its enviable reputation for 
prompt delivery of high grade product. 
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As to high speed belts, we have 
r=} been making the Rhoads Volta 
Dynamo Belts ever since dynamos 
came into common use, and we do 
not recall ever having one of these 
belts returned—a remarkable record. 


Is not this the kind of belt for 


your business? 


J. E. RHOADS & SONS 


PHILADELPHIA, 12 N. Third St. 
NEW YORK, 40 Fulton St. CHICAGO, 243 E. Randolph St. 





Factory and Tannery, Wilmington, Del. 
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WARREN ROSS LUMBER CO. 
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TH. H. LEYENAAR 


(Formerly J. C. & Th. H. Leyenaar) 
SELLING AGENTS FOR ALL KINDS OF 


American 
Lumber and Logs 


Fitch Pine, Cyoress, . Rotterdam, Holland 














Bryce, Junor & White 


SHIPPERS’ AGENTS FOR THE SALE OF ALL KINDS OF 


American 
Lumber and Logs 


Glasgow - London - Bristol 

















Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL 


Cable Address, ‘““CHALONER.” Codesused, A BC, 
Al, Liebers’, Western Union & Lumberman’s Telecode 














Fr] A R D ae 0 0 D will find it to their advantage 


to send for free sample pages 


LUMBERMEN of the “Climax Tally Book.” 


American Lumberman, Publishers, 315 Dearborn St., Chicago 








AT SPRINGFIELD’S CAPITAL. 


Lumber Concern Presents Check to Firemen’s Pension 
Fund—Yard Managers Change Places—Buys Lumber 
Yards and Elevator. 


SPRINGFIELD, ILL., Feb. 9.—The Streator Lumber Com- 
pany has removed its office and yards from Main and 
Wasson streets, Streator, to Bridge and Wasson streets. 
This was done for the purpose of getting better railroad 
facilities. 
The Lee Broom & Duster Company, of Arcola, bought 
at a receiver’s sale the entire property of the Lincoln 
Sash & Door Company, at Twenty-first and Y streets, 
Lincoln, Neb., the property covering one entire block. 
Three changes are announced by the Paddock Lumber 
Company in management of various yards in Illinois. 
R. T. Paddock, treasurer of the company, removes from 
Nokomis to Pan Pana, where he will be in charge of the 
general oftices. He succeeds William Coe, who relieves 
C. P. Tomlinson as manager at Windsor, the latter taking 
charge of the Nokomis yard. 
The Alexander Lumber Company, of Chicago, has sold 
its yard at Pontiac to E. B. Kipp & Son, who previously 
owned the largest yard in this city. Kipp & Son will 
conduct the two yards. The Alexander company had 
been in the Pontiac field for many years. 
The Lyon Lumber Company, of Decatur, presented a 
check for $50 to the firemen’s pension fund and dis- 
tributed several boxes of cigars at the various engine 
houses in showing its appreciation of the work done by 
firemen at the fire which recently threatened the lumber 
yards. 
The Baker-Allen Lumber Company has bought lumber 
yards at Palmyra and at Hettick, and also an elevator at 
Hettick. The members of the concern are IF. A. Baker 
and Herman H. Allen, both of Pawnee, and J. F. Baker, 
of Williamsville. H. H. Allen, for ten years connected 
with the Baker & Sons yard at Pawnee, will act as 
manager of the plant at Palmyra. 

The Central Planing Mill, of Jacksonville, has com- 
pleted arrangements for establishing a lumber yard 
adjoining its planing mill in that city. 





PPP PIII LI II IOI 
FAST FEED 4-SIDE MOLDER. 


Considerable progress bas been made in recent months 
in improving and perfecting fast feed planers and 
molders, as a result of which speeds have been attained 
very much in excess of those heretofore deemed possible. 
But it is said that manufacturers apparently have de- 
voted their energies almost wholly to the improvement 
of the larger machines, a corresponding improvement not 
being noted in the smaller planers and molders. Realiz- 
ing the need of the development of the smaller machines 
in this direction, the Hall & Brown Woodworking 
Machine Company, of St. Louis, Mo., has designed its 
new model No. 144, a 7-inch, 4-side fast feed molder. 

This machine is designed to work one, two, three or 
four sides at one operation and to attain a speed of from 
40 to 75 feet a minute. This high speed is made possi- 
ble by a new feeding device which is said to be a radical 
departure from designs heretofore in use and embody- 
ing features not found in any other molder. This device 
has two power driven, top feed rolls, but instead of bot- 
tom rolls an endless bed feed is used. The top rolls have 
individual, adjustable spring tension, giving each equal 
bearing its full length. 

The frame is very strong and is rigidly bolted to a 
solid cast base, the two surfaces being planed true. The 
table is accurately gibbed to the frame and is adjusted 
up and down by a square thread screw arrangement 
operated by a erank conveniently placed. 

The cutter heads are carried on shafts of high grade 
steel and run in boxes lined with the best babbitt. Top 
and bottom heads are adjustable horizontally. The bot- 
tom head is adjustable vertically also. The outside head 
can be set and secured at any angle and moved in or 
out and up or down without disturbing its angle or cut. 
Ample space is provided at the heads to allow bits of 
long projection to revolve freely. Where the character of 











the work requires it this space may be enclosed on the 
bottom and inside side heads by means of sliding throat 
pieces. The outside head is provided with an adjustable 
edge chip breaker to support the cut of the material. 

This machine is said by the manufacturer to be en- 
tirely new from the patterns up. The illustration shown 
herewith has just been made and interested persons may 
obtain details and further information from the manu- 
facturer. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 31. 








Reports generally ‘reflect that the demand shows a 
steady improvement and that the outlook for a normal 
business through the spring is good. Millmen are hav- 
ing trouble in securing cars to ship their lumber and 
they say that it is impossible for the railroads to 
supply them with sufficient rolling stock. This trouble is 
very pronounced in the North, especially so at the mills 
which the Northwestern and Milwaukee railroads 
care for. The congestion seems to be easing up in the 
West, but southern representatives claim that they 
are having considerable trouble in getting stock moved 
in the South. Lower grades seem to be moving a little 
more readily, a number of good orders having been 
placed during the week at fairly good prices. The 
Chicago yard trade is on the uptrend, dealers saying 
that the country trade is beginning to stock up and 
that they are having considerable business in mixed 
carloads. However, there is room for much greater 
improvement; but it is predicted that if the weather 
keeps on as it has for the last two or three days, it 
will be only a short time before building in Chicago 
will be again booming. The building permits for the 
week ended February 9 total 160, of which number 
132 were for buildings ranging in price up to $10,000. 
This speaks well for the future of the yard trade, as 
lumber enters largely into the construction of these 
structures, 

Lumber receipts by rail for the week ended Feb- 
ruary 5 show an increase over the corresponding period 
in 1909 for the first time this year: 37,811,000 feet, 
as compared with 34,960,000 feet last year. Total 
receipts from January 1 to February 5 amounted to 
163,307,000 feet, as against 186,793,000 feet the corre- 
sponding time in 1909. Shipments for the week 
showed a heavy increase over last year, 18,503,000 feet, 
as compared with 14,971,000 feet. The total shipments 
from January 1 to February 5 amounted to 77,353,000 
feet, as against 75,215,000 feet for the corresponding 
period last year. Shingles, both in receipts and ship- 
ments, show heavy decreases, 


Chicago Lumber Receipts and Shipments. 


Reported by George F. Stone, secretary of the Board 
of Trade. 
RECEIPTS—WEEK ENDED FEBRUARY 5. 











Lumber. Shingles. 

PUNE 5,055.4 sdk ead ernie aoe Miers wreretere te 87,811,000 6,677,900 
DE Sea oe kewdeekan ek keane 34,960,000 7,012,000 
BINS o.5'5o acnisrs be ombapeacas Ut ae err 
PE: Agitiihicwawrcaneced  aaaaawen 5,000 

TOTAL RECEIPTS JANUARY 1 TO FEBRUARY 5. 

Lumber. Shingles. 

PE ies ceF ands ths teen ea eas 163,307,000 28,567,000 
EES a rere ener ere 186,793,000 44,496,000 
DIONE: ck sGs se sancesaen 23,486,000 15,929,000 

SHIPMENTS—-WEEK ENDED FEBRUARY 5. 

Lumber. Shingles. 

Rs sos <00 aunts sin ade bieceseokresaEe wae 18,503,000 8,090,000 
NOE ea sate hie. 8 04 wien as ea6 ee 14,971,000 6,109,000 
MII 5 5. 6 a,Albna is aunt cnkia eto’ 3,532,000 1,981,000 








NEW MODEL 4-SIDE FAST FEED MOLDER. 
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TOTAL SHIPMENTS JANUARY 1 TO FEBRUARY 5. 





Lumber. Shingles. 

SE ie Se drd ach oka Sede Siete ee ee cek 77,353,000 26,927,000 
DE SthAsieak shoes ces eo 75,215,000 46,241,000 
I 5 oka eet cee sewe Kes See iw éaeawas 
SRUTERGR. wccccccccescasace 75,215,000 10,314,000 


Permits issued by the Chicago building department 
for the week ended February 9 were: 


CLAsSsS— No. Value. 
oo 2 SeEPereny eer eee reese ere er ee 9 $ 5,200 
$ 1,000 and under $ 5,000............... 80 213,550 

5,000 and under I k6206saseeeawe 3 283,500 


10,000 and under / ee 











Totals January 1 to February 9, 1910. .505 7,313,675 


25,000 and under SS ee 248,000 
50,00G and under 100,000............... 1 80,000 
Rs OF PE ikke ecactsssvcccwrrees 160 $1,072,350 
Average valuation for week........... - 6,702 
TOCRIG PUCVNIES WEEK. «occ cvcccsccccce 101 704,075 
Average valuation previous week...... 6,971 
Totals corresponding week, 1909....... 158 1,187,150 
Totals corresponding period, 1909......732 10,003,300 
Totais corresponding period, 1908......508 4,466,900 
Totals corresponding perid, 1907...... 642 5,700,400 
Totals corresponding period, 1906...... 639 5,239,525 





Northern Pine. 


Chicago. Inquiry is active as to white pine and the 
sales managers here are receiving heavy mail with 
some increase of orders. To sum it up, the northern 
pine market may be said to be steady and firm, with 
a moderately seasonable movement. Certain grades 
of lumber, particularly mill culls and coarse qualities, 
are slow, but the upper grades still retain their firm- 
ness. There are fairly good assorted stocks to meet 
all requirements of the trade, although dealers are 
not in the market to any extent as yet. 








Minneapolis, Minn. Rapid increase in trade which 
has been expected by northern pine salesmen is com- 
ing, and if the railroads could get out orders things 
would look rosy. Inability to get cars to load or to 
get them moved when loaded is the greatest trouble. 
[rade is coming at a rate which removes all concern 
about the size of stocks on hand, and everything on 
the list is in demand. It is apparent that railroad 
troubles will not be ended for some time and the 
partial blockade will make it slow work to fill orders 
‘or spring trade. Logging is going ahead under very 
auspicious conditions. 

Toledo, Ohio. Considerably more inquiry for white 
pine has developed recently and prices have stiffened 
up somewhat. No trouble has been experienced in 
naintaining the recent advance, although higher 
quotations have led to more or less substitution. High 
‘reight rates from the Coast and _ transportation 
troubles have prevented heavier substitution. Fac- 
ory demand has been particularly strong and further 
price advance is not at all among the impossibilities. 
Loeal retail stocks, though not large, are in splendid 
working order, with but few holes. Receipts have 
heen normal. 





Cleveland, Ohio. Northern pine is moving only fair. 
‘he demand for the higher grades is better but the 
wer grades show no increase in orders. Prices are 
nchanged. 

Pittsburg, Pa. Demand for white pine has remained 
bout the same. Some of the more extensive dealers 
eport a stronger tone to the market and a general 
carcity of stocks. Prices are firm and shipments, 
wing to severe weather, have been extremely slow. 





Buffalo, N. Y. Demand for white pine is called good 
nd the outlook is better for lower grades. This latter 
uprovement is welcome, for low grade pine has stood 
till during the business slackness and the accumula- 
ou is considerable. It looks as if demand for all 
cades would equal the supply, though low grades are 
uch more plentiful than formerly. With the new 
an of putting in similar wood for better widths trade 
ll go on well. Sawmill prices are very firm and 
gher. 





Eastern Spruce. 


Boston, Mass. In the market for spruce lumber a 
tter tone is slowly but surely developing. Sellers 
e less anxious to book orders at prices that have 
en ruling for some weeks and are looking for an 
carly advance. Many buyers have been looking the 
market over with more confidence and considerable 
limber has been sold during the last few weeks to 
those who had faith in the future. These buyers evi- 
ntly have bought at lower prices than they will be 
le to inside a few weeks. An advance is freely pre- 
dicted. Several yard orders of lots of 400,000 to 750,- 
30 feet have been placed of late. Demand for frames 
las been fair. Most dealers are asking $23, although 
2 careful buyer may yet find offerings at 50 cents less. 
\n order that is a little difficult to get out would bring 
in some eases $23.50. There has been a slight improve- 
nent in the eall for random, although business is not 
tive. Spruce boards have been in moderate call 
only. Matched spruce boards, 12 feet, are quotable at 
*21.50 to $22. 





—eOowr* 


Pittsburg, Pa. Some spruce mills report a strong, 
aetive demand for low grades of lumber, which has 
been growing in volume each week. The situation is 











somewhat complex owing to the almost unheard of 
difficulties in sawing owing to the heavy snow storms 
in the mountains. Prices are firm and yet without 
change. The demand for clear spruce is very strong, 
and that stock is extremely scarce. 


White Cedar. 


Chicago. The pole trade seems to be reviving and 
numerous inquiries and orders are coming in and the 
dealers are expecting a fine line of telephone business 
during the coming spring. Little is being done in 
the post line at present and it is not expected that 
this branch of the industry will show any material 
improvement until later in the season. 











Minneapolis, Minn. Retailers continue to buy posts 
for spring trade, which is sure to be of good volume, 
and the insistent call for large sizes is reducing stock 
to a low point. It has not made much showing on 
prices, but large sizes are firmer, while 3-inch posts 
continue weak. Some demand for poles is developing 
in the Southwest, but the pole market is seasonably 
quiet. 





Hardwoods, 


Chicago. So far as the weather will permit, the 
hardwood market shows continued improvement, but 
an active business has not been done in carload lots 
from northern and southern points. Local wholesalers 
say that plain oak is the most badly wanted article 
on the list. Some dealers say that it is almost im- 
possible to find any plain oak that is dry enough to 
ship. Prices on this article are holding firm at about 
previous quotations and the wonder of it is that they 
do not advance still further. Quartered white oak 
is holding its own and very likely prices will show 
an improvement the coming season. Quartered red 
oak is much sought after and is strong in price. Cot- 
tonwood is showing much more animation than a few 
months ago. Basswood is featureless, although the 
movement is somewhat improved. Rock elm and soft 
elm are not to be found in desired quantities and there 
is little movement except green stock. Prices on 
Michigan maple are much steadier, while maple floor- 
ing is selling briskly at the advanced quotations. 





—W-“_—O—oOoOoros 


Minneapolis, Minn. The call for factory supplies 
in northern hardwood continues unabated and is ex- 
tending more to lower grades. Cull birch is called 
for by woodenware establishments and commands bet- 
ter prices. Basswood in the lower grades moves 
slowly, but Nos. 1 and 2 are scaree and firmer in 
price, while birch uppers are mounting skyward. 





Kansas City, Mo. All upper grades are in strong 
demand. An advance of $2 on clear oak flooring and 
$3 on select, announced in lists issued about two weeks 
ago, is to become effective at once. Implement and 
furniture stock is bringing top prices. When factories 
went into the market they found the available supply 
very low and consequently they are buying without 
much regard to prices. The brisk demand for upper 
grades is strengthening prices on lower grades, which 
have been weak for several months. Hardwood mills 
are busy supplying the needs of the woodworking es- 
tablishments and are finding difficulty in meeting 
the demand for dry stock. The general tone of the 
market is better than in six months. 





St. Louis, Mo. The local hardwood market is more 
than bearing out predictions of the optimists. The 
whole market is improving, and the dealers look for 
another year like 1906. In spite of cold weather con- 
ditions, inquiries and orders are coming in freely 
from all sources. Shipments have been somewhat im- 
peded by bad -weather at the mills, but these condi- 
tions are improving. The most notable feature is 
continued activity in the car material market. Rail- 
roads and car companies are buying freely and prices 
on this stock are advancing. Another feature is the 
upward tendency of lower grades. Gum and cotton- 
wood are increasing in call. 





Memphis, Tenn. Movement of hardwood lumber is 
on a fairly large scale. Inquiries are coming in freely. 
The market is still firm. Prices on high grade lum- 
ber are well held and some sales have been made re- 
cently at prices not heretofore obtainable. There 
have also been fairly good sales on plain and quar- 
tered oak in higher grades, but business has been 
restricted to some extent by the smallness of dry 
stock. Demand has been increasing in lower grades 
of plain oak and prices have advanced somewhat. 
Higher grades of cottonwood and gum are in fairly 
active demand, with bright sap gum a ready seller. 
There is a disposition to raise prices on lower grades 
of cottonwood and gum but not much headway is 
made in effecting sales at the higher level. How- 
ever, good sales are reported where prices are not 
too firmly held. Ash and cypress are in good demand 
in practically all grades and the movement of poplar 
is about as liberal as the limited offerings will allow. 





Nashville, Tenn. Activity has continued on the mar- 
ket during the week. About all the good, dry hard- 
wood that anyone desires to sell is finding a ready 





LET US KNOW 


4-4 ASH 
4-4 to 8-4 BIRCH 
4-4 to 8-4 SOFT ELM 


YOUR REQUIREMENTS IN 


DRY STOCK 
DIRECT FROM 
OUR MILLS 














A COMPLETE STOCK OF HEMLOCK 


Send us your inquiries and let us quote you prices 


RIB LAKE LUMBER COMPANY 


RIB LAKE, WISCONSIN 


White Cedar Products | 


Ties, Posts, Poles, Piling and Shingles 
Write for delivered prices. Prompt shipment 


ANDREW EMERSON, Dunham, Mich. 


me CHICAGO “Se 


J. L. LANE & COMPANY 
Commission Lumber 


Send me any Items you wish to Sell. L 
108 LaSalle Street, 4 CHICAGO, ILL. | 
108 LaSalle St. 


Sherman & Kimbal » CHICAGO. 
WHOLESALE LUMBER 


WESTERN WHITE PINE YARD 
STOCK and FACTORY LUMBER 





















































We Sell Office Furniture 
Direct to You 
From Our Own Factories. 


No Retailers can furnish the 
Andrews Quality. 


No better Cabinet work can be 
produced—4o years experience in the busi- 
ness. We arc the largest manufacturers 
of Opera Chairs in America, 


The A.H.AndrewsCo.'74 wabssh Ave» 


Brass and Aluminum Trade Checks 


STEEL LOG STAMPS 
STENCILS 
Astomatic Counters for Counting Logs 


GET QUOTATIONS FROM 


W.W. Wilcox & Co. 


325 Dearborn St., CHICAGO. 
ESTABLISHED 1872 
COMPLETE CATALOGUE SENT OF APPLICATION 
































Blow Your 
Stumps 


with 


AETNA 
DYNAMITE 


Every stick plainly branded with the 
explosive strength. If your dealer does 
not keep it write direct to manufacturer 


The Aetna Powder Co. 


143 Dearborn St., CHICAGO. 




















IN FOREST LAND 
THE HUMOR, by “The Lumberman Poet’ 


SENTIMENT, $1.25 postpaid. 


OF THE 
LUMBER 





market when prompt shipments can be made. Manu- 


merican Lumberman 
PHILOSOPHY $15 Dearborn St,, Chicago. 





94 





AMERICAN LUMBERMAN 


Fesruary 12, 1910. 

















we RAILROADS. @g 








f 
Good Openi 

The.timber lands along the COTTON BELT ROUTE in 
Missouri, Arkansas, Louisiana and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many 
points for the following industries: 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Head- 
ing, Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements for the estab- 
lishment of Potteries, Brick Yards, Tiling Factories, etc. 

The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. 

A well equipped industrial department is maintained by 
this Company and reliable information and every possible 
assistance will be rendered upon request regarding busi- 
ness opening and industrial opportunites, 

Write the undersigned for further informa- 


tion. 
GUY L. STEWART 


| Agri. and Ind. Agent, Cotton Belt Route 












1348 Pierce Bldg., St. Louis, Mo. 


a 
THE “KATY”’ 


is anxious to get in communication with persons 
desiring to locate box, barrel, stave, handle, crate 
and other woodworking factories. 





— 











—_ 


Exceptionally low rates for fuel, gas, oil and 
coal, an abundance of good water, shipping facil- 
ities and the assured contribution of local capital 
offer a combination of inducements which we be- 
lieve unexcelled anywhere else in the United States. 


Our Industrial Agent, Mr. T. L. Peeler, Dallas, 
Texas, will lend every possible assistance, and a 
communication to him will bring particulars in detail. 
W. B. GROSECLOSE, W.S.ST. GEORGE, 
Gen. Pass. and Ticket Agent, 


ST: LOUIS, MO. ST. LOUIS, MO. 

















Gen. Freight Agent, 
XY 


= 








Industries Wanted 


Many thriving cities of the West and 
Northwest reached by 





offer unusual advantages to new estab- 
lishments. 

Openings now for machine shops, wood- 
working factories, canning works and mills 
using the products of a rich agricultural 
country. Write us about them. 


Full information upon request to 


GEO. BONNELL, Industrial Agent 


awa32,'s C. & N.-W. RY., CHICAGO 











Have Your Secretary 


Write Today 


For a copy of our handsomely illustrated 
book descriptive of 


MEXICO, 


A Foreign Land a Step Away 


Maybe you would like to Take a Winter 
Pleasure Journey to Our Neighboring 
Republic and, Incidentally, look over its 
timber resources. 


You can include Hot Springs, Ark., and San An- 
tonio, Tex., in the same trip—through 











a ae service via these tourist centers 
/ MISSOURI from St. Louis to Mexico City. 
{ PACIFIC C.L.STONE B.H.PAYNE 
\ __ IRON Pass. Traffic Mngr. Gen. Pass. Agent 
MOUNTAIN /3e ST. LOUIS 
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facturers, however, are showing no inclination to 
push their product, for they expect better figures as 
the spring trade opens. Wide poplar continues to 
sell at a good premium. Oak and maple flooring are 
having a good call. Chestnut, birch and ash are es- 
pecially active. Cottonwood in large quantities is 
being called for by box factories. There is a brisk 
movement of elm and basswood. Other woods are 
about holding their own, little if any change being 
noted. Cypress is having increased sales. 





Louisville, Ky. The situation is very good. Instead 
of simply a steady business, however, the report of 
broken stocks tell their own story, and the prospects 
are that there will be a big increase. The smaller 
out-of-town companies have only small stocks on hand, 
and with the replenishing of these stocks it is thought 
there will be all the business very soon that the local 
people can conveniently handle. Prices are firm in 
all grades and it is expected that the lower grades will 
advance soon. 





Toledo, Ohio. Factory demands for all kinds of 
hardwoods has been active, but little call from the 
building end of the business. A decided scarcity in 
some grades of birch has developed, especially in 
firsts and seconds. Oak is a ready seller, and while 
local supply is said to be above normal, little surplus 
is in sight on the outside. High prices prevail in 
plain and quarter sawed, manufacturing concerns be- 
ing in the market for liberal quantities. Receipts 
have not been heavy, but a fair volume of orders 
has been placed. All hardwood prices are growing 
stronger, this being particularly true of boxing ma- 
terials, 





Columbus, Ohio. The market continues steady de- 
spite a lull apparently caused by unfavorable weather. 
No further advances in quotations are reported but re- 
cent advances have been maintained. The outlook is 
excellent. Red oak is strong and prices are steady as 
follows: Firsts and seconds, $50 at the Ohio river; No. 1 
common, $32; No. 2 common, $20. Quartered oak is 
strong with a limited supply on the market. Ash has ad- 
vanced in price and firsts and seconds are quoted at 
$50 at the Ohio river, while No. 1 common is $30 and 
No. 2 common $17. Chestnut is steady and the same 
is true of hickory and other hardwoods. 





Cleveland, Ohio. Demand for the lower grades of 
oak is allowing a number of dealers to unload stocks 
that have been on their hands some time. Higher 
grades show up well with strong prices throughout 
the list. Good birch is scarce and in demand to a 
greater extent than for some time. Chestnut is mov- 
ing freely at a good figure. 





Pittsburg, Pa. There is no grade of lumber in the 
Pittsburg territory that has been so active and so 
satisfactory as hardwoods. All grades lower and bet- 
ter stocks have been selling and mills generally are 
behind on orders. The activity seems to be general 
and in the coal and coke regions and through the in- 
dustrial and railroad fields the demand has been ex- 
ceptionally strong during the last two weeks. There 
has been no special change noted in prices thus far. 
Oak and chestnut and poplar are leaders. Maple floor- 
ing is also very strong and is sellirg readily. Demand 
for hickory is steady, rim stock is wanted and is hard 
to get under the specifications provided by the con- 
sumers. The better grades of ash are in fair demand. 
Common stock is also moving better than for some 
time. Prices are unchanged. ‘* 

Buffalo, N. ¥Y. Some hardwood dealers are setting 
their stakes deep for a very large year in that trade 
and all feel very confident of a good profit. Severe 
weather just now makes it costly to do business in 
yard, but demand is good enough to keep everybody 
active and stock is coming in at a good rate also. 
The aim is to get as much quartered oak as possible, 
for it will all be wanted, and birch is a fine seller, with 
chestnut well up to it. All prices are strong and the 
price of logs suggests an advance in most woods. 





Baltimore, Md. Hardwood men here expect that 
prices will advance soon. Most of them report gains 
in business, though movement is perhaps not so large 
as the more enthusiastic had expected. The middle 
west is one of the most receptive sections, lumber be- 
ing taken there with comparative freedom and at 
attractive prices. Movement is gradually gaining in 
volume, and while the range of prices is about the 
same, indications favor an advance. The foreign trade 
is in better shape, and the outlook there is constantly 
improving. The large accumulations are being reduced 
and buyers are compelled to increase their figures. 
Various inquiries for extensive quantities of lumber 
have been submitted to exporters of late, showing 
that business is improved. Altogether, the outlook 
is very encouraging. 


Boston, Mass. There has been a gradual hardening 
of values during the last few weeks and dealers in this 
market state that prices have not yet touched the top 
level. Buyers have shown a little interest in the mar- 
ket, but have been unwilling to pay the top prices 
asked, though in some cases they have been forced 
later to pay even a higher price than first asked. 
Furniture manufacturers have not been large buyers, 
as they have been giving much time to sales in prog- 
ress at different places. Offerings of desirable lumber 














are small and manufacturers are becoming firmer hold- 
ers. Quartered oak is firmly held with small offerings 
of dry lumber reported. Plain oak is firm. Ash and 
maple are in moderate call and are firmly held. 





Hemlock, 





Chicago. Symptoms of the opening spring trade are 
observable in numerous inquiries from the retail 
trade. Supplies at the mill are equal to any call that 
may be made on them, but there is none too much, 
and prospects are that there will be an unusually 
heavy spring demand. The firming up tendency of 
the southern pine market will help hemlock in the 
Chicago territory. 

Toledo, Ohio. Hemlock prices hold firm at the higher 
plane, but movement is* very light, apparently suf- 
fering considerably from yellow pine substitution, 
values not being far apart. Some orders were placed 
during the week, but shipments are very slow, being 
badly impeded by general railway congestion. Hem- 
lock holders profess to see good trade ahead and are 
making calculations accordingly. 





Columbus, Ohio. The market is weak because the 
weather has put a stop to building. But the market 
is steady. —~ 


Pittsburg, Pa. There is a fairly active market and 
prices are holding firmly at the prevailing list. The 
eastern buying movement continues quite strong and 
interest locally is not backward. Industrial interests 
are taking large sized orders contracted for some time 
ago and inquiries are quite interesting as they indi- 
cate a better volume as the season advances. 

Buffalo, N. Y. A somewhat unexpected stir in hem- 
lock continues. Builders want it quick when they 
get ready for it, and there is every prospect of its re- 
suming its full season activity just as soon as the 
ground opens. The supply is good and no other wood 
is needed here for foundation work, especially as long 
as the lake dealers shade Pennsylvania prices. 








Boston, Mass, There has been no improvement in 
demand for hemloex lumber. Dealers are not carry- 
ing large-stocks and are not trying to force new busi- 
ness if doing so means taking a lower figure than they 
have been holding for. It is the consensus of holders 
of eastern hemlock boards that-all their stock will be 
wanted later at a higher price. Offerings of dry lum- 
ber are not large and the stocks can not be increased 
for several months. 





Poplar. 


PEPPAPSDAAD 


Chicago. The poplar trade is not as strong locally 
as it was ten days ago. Dealers seem to be marking 
time. Stocks at the mills are said to be badly broken 
with the demand strongest for the items which are 
short. Wide stock is as strong as ever, the millmen se- 
curing any price they may see fit to ask. 


Baltimore, Md. Poplar is in good demand, with the 
range of prices firm, though no advance has been 
noted, the movement giving every indication of ex- 
pansion. Cold weather and deep snow in the moun- 
tains have interfered with operation of mills and 
production has hardly been up to expectations, while 
the inquiry has been rather spirited. Prominent among 
buyers in search of stocks are exporters, who enter- 
tain expectations of a strong demand later and are 
offering prices that make necessary liberal returns on 
the other side of the Atlantic. Stocks here are just 
about large enough for current needs. 





Buffalo, N. Y. Demand for all cuts and grades of 
poplar is as good as ever and prices are at the top, 
where they promise to stay. Some owners of poplar 
saw mills here say they are getting some logs from 
the high water that has prevailed of late and they 
think there will be no logs held over for lack of 
freshets in the spring. Demand is so much in excess 
of supply, especially of wide high grades, that prices 
will hold easily enough. 





Columbus, Ohio. Demand for wide sizes continues 
strong from automobile factories. From 18- to 24- 
inch quotations are $125 and for 24-inch and over 
$150. Ordinary sizes firsts and seconds are listed at 
$58; No. 1 common, $36; No. 2 common, $25 and No. 
3 common, $17. 


Toledo, Ohio. Poplar is growing a little more regu- 
lar. Better grades find a fair market at stiff prices 
and less inferior stuff is coming in. 








Cleveland, Ohio. The demand for lower grades of 
poplar is improving well and the higher grades still 
hold in a very strong demand at good prices. 


Fir, Spruce and Cedar. 


Chicago. 
been very much better the last few days. 








Deliveries of lumber from the Coast have 
For a time 
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it was found impossible to secure stocks to fill orders 
on the books, but the railroads are now getting stock 
through in better shape. The mills on the Pacific 
coast are inclined to be exceedingly chesty when it 
comes to prices on shop lumber and conditions gen- 
erally have been favorable to the maintenance of 
prices which are stronger today. than they have béen 
at any other time within the last two years. The rail- 
roads are sending out inquiries for fir timber, one of 
which was for 3,000,000 feet. 


Kansas City, Mo. Prices on fir are stiffening with- 
out any determined effort on the part of dealers. De- 
mand is taking up the supply, leaving the market in 
a healthy condition. Retail dealers find it difficult to 
obtain spruce at present prices. The prices on other 
Pacific coast stock are strengthening. It is still dif- 
ficult to obtain shipments from the Coast on account 
of the strike and the bad weather. 

nrnwnnnn- 

Seattle, Wash. The market shows a. decided im 
provement. Prices in practically all items show a 
firmer tone. Demand for timbers continues to be the 
feature and correspondingly better prices are ob- 
tainable. A large number of eastern buyers are in 
the field, which looks encouraging to the millman. Off- 
shore and coastwise trade continues brisk and mills 
on salt water are taking a large amount of cargo 
business. A dollar advance all. around in logs went 
into effect February 1 and present supply is small. 


———eeoroerrnet 


Tacoma, Wash. The fir lumber outlook continues 
bright with a healthy market and the advance in log 
prices is the chief feature of the last week. Logs are 
up from 50 cents to $2. Lumber prices have been 
very firm and are further stiffened by the log situation. 
Mills report they are well supplied with orders. <A 
good volume of inquiries is coming in from the East 
and a general feeling of optimism. The cargo demand 
holds about normal, but with more lumber moving by 
water than a year ago. The coastwise inquiry is better 
than last week. 


Portland, Ore. The market is steadily improving and 
values are becoming firmer. While no fixed advances 
have been announced, prices have a steady upward 
tendency. Logs are quoted at $9 for red, $10 for bas- 
tard, and $11 for yellow fir, with first class cedar logs 
at si. Foreign business is ‘good and California is buy- 
ing large quantities. The local market shows signs of 
activity and a very good volume of business is antici- 
pated. 


Western Pine. 


Chicago. The western pine situation is brightening 
up and the mills will in sixty days’ time be in a posi- 
tion to fill all normal demand for shop lumber. The 
larger factories are pretty well supplied with stock at 
this time, and are not in the market. The old crop 
is all sold out and, as stated above, the new crop will 
be in shipping condition in about two months. 


Spokane, Wash. The market is a little 
ahead of the corresponding week last year. Indica- 
tions point to a brisk spring trade. Inquiries are good 
and a strengthening in prices is anticipated. Shop lum- 
ber continues scarce. 


slow but 


Buffalo, N. Y. Dealers in California redwood who 
have been in that several years still speak of it as 
not well introduced here and complain that red cedar 
lumber, which they hold is not its equal, is taking 
ihe lead of it in some sections. If a wood fancier 
vets a redwood room finished well he is delighted 
with it, but at present the California pines are mak- 
ng the best progress in the eastern trade. There will 
soon be a vacancy that will have to be filled by it. 


Southern Pine. 


Chicago. The yellow pine horizon is steadily bright- 
ning up. No. 1 dimension is practically bring- 
ng May list. No. 2 dimension has also increased in 
alue. Country orders for yard stocks are beginning 
o show that the convention season is closing and that 
ome idea as to the amount of lumber needed is had, 
ut another two weeks is expected to increase the 
‘umber of orders coming in. A number of special rail- 
road and ear bills have been placed within the last 
ten days and the healthy amount of this sort of busi- 
ess is expected to appear in the near future. Repre- 
sentatives in this market are taking a roseate view 
‘f the outlook in general. 


St. Louis, Mo. The yellow pine situation offers per- 
laps more encouragement than in a good many months. 
‘hat the market is stronger on every line of staple 
irticle the most skeptical scalper could not deny, and 
that the market is more active than it has been for 
nany months is the consensus among the more staid 
und conservative element. There seems to be an ex- 
eedingly strong bent of buying by the yard people. 
Railroads are in the market for large quantities, and 
eem to be anticipating their wants several months in 
udvance, indicating their confidence in the situation. 
“he situation offers, perhaps, greater encouragement 
o the manufacturing end of the business than at any 
previous time since the panie of 1907. A number of 


people at the manufacturing and consuming ends are 
fully convinced that stronger prices are on the way, 
and those who can are anticipating their wants and 
supplying their requirements as rapidly as they can. 
The rush on the part of the smaller wholesalers to get 
under cover has lent considerable toward the already 
apparent determined strengthening of the situation. It 
might truthfully be said that for the first time in 
many months the market shows very great improve- 
ment in everything from the largest timbers to the 
smallest piece of regular yard stock. 


Kansas City, Mo. An advance of 50 cents to $1 on 
No. 2 dimension material and a few other items is 
reported. Demand for yard stock, railroad material 
and export material is increasing. More inquiries in- 
dicate that country dealers begin to think about spring 
requirements. It appears that many retailers have 
decided that prices will be maintained with proba- 
bility of another advance and are beginning to buy. 
The manager of a large wholesale company said that 
more inquiries had been received in the last week than 
in the previous three weeks. The condition at the 
mills is strengthening prices. The general report is 
that mill stocks are extremely low and exhausted in 
many items of yard stock. Business offered on quota- 
tions made two weeks ago is being refused at the 
mills. Most mills are reluctant to book business ahead 
on present prices. With this condition and the spring 
buying season near at hand it is not at all probable 
that prices will weaken. From the wholesale view- 
point the situation is eminently satisfactory. 


New Orleans, La. Continued but gradual improve- 
ment of demand is noted, with quotations firmer and, 
on a few items, higher by a dollar or two. Yard 
stock is in more active call, retailers apparently 
getting back into the game and demand is showing 
a tendency to even up a bit. Car and railroad stuff 
is in fair call. Exports show little change, there 
being a fair movement to South America and a 
limited demand from European buyers, with prices 
firm, though by no means adequate from the manu- 
facturers’ point of view. ‘There is an apparent in- 
clination in some quarters to increase the cut. 


Baltimore, Md. Requirements of this market are 
comparatively light. Cold weather interferes with 
outdoor work and building is in abeyance. A number 
of large structures have been planned, but operations 
are deferred until the climatic conditions shall have 
become more favorable. The feeling continues good. 
Millmen refuse to make material concessions and are 
holding on to stocks in the expectation of a higher 
range of values. Supplies here suffice to meet local 
needs, being held down by the firmness of the quota- 
tions. Dealers awaiting indications of the trend of 
trade before placing orders. 


Boston, Mass. Demand in this market has ruled 
quiet but a slightly firmer tone has been developed by 
the fact that manufacturers in the South have been 
receiving good orders from other sections of the coun- 
try. Flooring has not been selling as freely as dealers 
say it should at this season. The general tone of the 
market is firmer, although asking prices show slight 
change as yet. The eall for mill timbers has been 
quiet. Large dealers have stocked their yards for the 
spring trade, which they hope will be large. 


Pittsburg, Pa. Reports differ regarding the actual 
state of trade in yellow pine. The reports from south- 
ern mills indicate that for the first time in some weeks 
they are looking for orders and have large timber 
stock for sale. On the other hand, this condition is 
held to be not uniform and in several instances, the 
opinion differs and it is held that the stocks are well 
held and prices are steady. There is, however, a slight 
hesitation in buying that has been noted and par- 
ticularly among the railroads. Bad weather prevents 
any special activity in the year trade. 


Toledo, Ohio. An advance is reported in several 
grades of yellow pine in the new lists just received. 
No. 2 boards have gone up about 50 cents and some 
concerns quote general yard bill stuff about 50 cents 
higher. Finish is holding very firm at the old figures. 
Shippers report splendid trade, but the heaviest call 
is coming from the West. Receipts have been nor- 
mal and a good volume of new orders has been placed 
during the week. Transit cars are not plentiful enough 
to affect the general market and those that have come 
in have moved without concession. 


Cleveland, Ohio. The market is showing only a fair 
run of trade except in timbers, which are in good 
shape. The demand is somewhat slow on account of 
adverse weather conditions, but dealers are antici- 
pating a better run within a few weeks. 


North Carolina Pine. 


PIII APLS 

Norfolk, Va. Movements of North Carolina pine 
from Norfolk and the producing section have been 
more or less restricted by weather conditions on one 
hand and the shortage of supply on the other. At 
present, however, all this is not considered a hard- 
ship, and what is a loss of time now will be regained 
in due course. Stocks on hand are small at the mills 
and shipping points, with a corresponding increase in 
demand for future shipments particularly. There is 





Will BringTrade 


To You 


tent ietiian. They i ia 
ee will buy Cyclone Farm Gates and you will soon have a big ga 
business, and your other lines will benefit by the increased n 
customers calling at your yard. 
The quality and convenience of Cyclone Farm Gates makes them 
pepe — farmers, and the prices we will quote should make them 
ith you. 
popes wei you were getting some of the steel gate business, Write us. 


cy CLONE FENCE COMPANY, aenemnenamememneastine 
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DETROIT, MICH. 


‘AML 
“Accra 


HOTEL NORMANDIE 


Congress Street Near Woodward Avenue 
GEORGE FULWELL, 


Proprietor. 


European Plan, $1.00 up. American Plan, $2.50 up. 
150 rooms, 50 with private bath. 
Hot and cold running water in all rooms. 
Cafe and Restaurant in connection. Prices moderate. 











NEW YORK 


Hotel Schuyler 


57 to 63 West 45th 


Between 5th and 6th Avenues 


Most satisfactory accommodations for tourists; 
center of shopping and theatre district; rates 
ranging from $3 to $5 per day with board, or 
sitting room, bedroom and bath at $2 to $4 
per day, without board. M. LUEZ. 























It is worth a visit to Quaint and Historic Old Mobile 
to see and enjoy the Luxurious Appointments of the 


Battle House 


European, $1.50 per Day Up. 


A STUDY IN FIREPROOF CONSTRUCTION OF 
STEEL, STONE, CONCRETE AND MARBLE 


SERVICE :: SANITATION :: SECURITY 
For Booklet CLI AS, B. HERVEY, Pres. 


N.B. o> ou _ the the privdoos of the of the bene Gal Links of = 
Country Cl 


Magnificent 
New Million 
Dollar 

















TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 
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Handy Books for Lumbermen 

















. or on the river, this book w 


315 Dearborn Street, 


The Lumberman’s 


Handy Library 


Books of recognized value and 
merit in daily use by lumbermen 
everywhere: 


History of the Lumber 
Industry of America 


By J. E. DEFEBAUGH 


A comprehensive and permanent text book on 


American lumber history. Two volumes, cover- , 


ing the lumber industry in America from colonial 
days, down to the present time in the east, and 
national legislation and policies affecting the for- 
ests. Bound in half leather-levant grain with 
gold lettering on back and gold top. Price, 
postpaid, $5 a volume. , 


The American Lumberman 
Telecode 


A systematic and practical arrangement of 
telegraphic words to represent phrases, sen- 
tences and each size of each grade of each article 
of lumber manufactured. Adapted to all branches 
of the lumber trade; 412 pages; 6x9 inches; 
61,427 code words. Price, postpaid........ $5.00 


Realm of the Retailer 


The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints as 
to yard management, descriptions of lumber sheds, 
appliances for storing and handling lumber, book- 
keeping methods, etc.; 390 pages; illustrated 
and handsomely. bound in cloth. Price, post- 
MAME cs Cae a bac cesieenesees sig a. aed mda = 


In Forest Land 


The. humor, sentiment and philosophy of the 
lumber business interpreted by “the lumberman 
poet” in a volume handsomely printed, illustrated 
in tint, bound in silk cloth and gold stamped. 
Ideal for gift or library. Price, postpaid... $1.25 


The Lumberman’s Actuary 


The tables in this book show at a glance the 
cost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
NE iow b sc nie ccbndqteleesnwseneseaqen 4.00 
1 Eee rere rer tes 3.50 


Chapin’s Lumber Reckoner 


Reduces to board measure lumber, scantling, 
square timber and saw logs; contains over 200,000 
figures that can be relied on. Price, postpaid, 
in morocco binding, with lap and pocket, $3. In 
GOED 2c ccceccese <oekinne Decwik ck see eeeemey $2.00 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of prac- 
tical questions about the lumber business. To 
each question there is a full and appropriate 
answer, which, in many cases, embodies illustra- 
tlons. In saw or planing mill, the wholesale or 
retail office, in big and small pe in the woods 

ll prove the most 
satisfactory and bandy reference volume ever 
published. Price, postpaid........ ere | 


The Coalier’s Actuary 


The tables show at a glance the amount of 
any a of coal from 5 pounds to 1,100 tons 
at prices from 25-cents to $15 a ton, and apply to 
either gross or net tons. Price, postpaid, bound 
in Jester, $B: in cloth: 2... sc ccceccceecse $2.50 


The Climax Tally Book 


Designed by a practical inspector who knew 
what is wanted. Substantially bound in sheep 
with stiff covers and round corners; the paper, 
printing and special ruling are high grade. The 
Climax has 110 pages and when closed is 44x 
8% inches. Price, postpaid, one copy, 75 cents; 
six copies, $4; twelve copies............. $7.50 


The Wood Workers’ Manual 


Shows the cost and selling price of moulding 
from % inch to 10 inches wide; price of lumber 
from $5 to $60 a thousand square feet; 82 pages 
3%x6 inches, printed on high grade bond paper 

a substantially bound in flexible cover. Price, 
POMEPAIG occ cccccccccseccccceseccsecs $3.00 


Scribner’s Lumber and Log Book 


Gives measurements of all kinds of lumber, 
logs, planks, timbers, wood measure, speed of cir- 
cular saws, care of saws, land measure, wages, 
rent, board, interest etc. Price.......... 25 cts 


Sample pages and further descriptive matter of 
these useful books may be had from 


Amecicanffinberman 


PUBLISHERS, 
CHICAGO. 











considerable hesitancy on the part of manufacturers 
about taking business for future delivery, and many 
will not accept anything beyond thirty-day delivery. 
Prices are growing firmer, but with no evidence of 
meteoric changes. There is, however, an undercurrent 
of belief that prices will advance under stress of in- 
creased demand against limited supply. There is the 
same holding off tendency and now as spring ap- 
proaches the situation becomes much stronger. There 
is no change in the stiff nature of culls and box grades 
along price lists. Ten-inch box has reached the $16.50 
mark and the reported scarcity of 12-inch box has 
eaused manufacturers to quote $17, which is the 
August 17 list. Four-quarter No. 1 and No, 2 edge con- 
tinues to grow stronger. Some manufacturers report 
themselves adequately supplied with orders taken the 
last week or two at $27 for No. 1 and $24 for No. 2. 
This is all kiln dried stock, prices f. 0. b. Norfolk. 
Receipt of export orders and inquiries indicates re- 
vived activity in that trade, and a good business is 
anticipated. Charters are easy at $2.75-$3 to New York 
and Sound ports, $3.25-$3.50 to Boston. One-fifth off 
for dressed lumber. 





Baltimore, Md. More or less dissatisfaction is still 
being expressed with North Carolina pine trade con- 
ditions. Fluctuations in prices are reported and the 
demand is irregular. It is to be said, however, that 
some large orders are being placed and the movement 
is about as heavy as could be expected. Many yards 
are said to have big stocks, and there is a tendency 
to hold off in view of the comparatively high prices 
that the mills ask. Yardmen seem inclined to take 
the chance of having to pay more later on. Supplies 
are adequate to meet present wants. Box makers are 
fairly active and box grades are commanding rela- 
tively good prices. It happens ‘at times, however, that 
the range of values here is comparatively lower than 
at the mills. No real weakness has developed, how- 
ever, and the prospects are encouraging. 

——e——e—eeeere 

Boston, Mass. Reports as to the firmness of the mar- 
ket still vary considerably, although more dealers are 
talking a firmer market than a week or ten days ago. 
Salesmen still report sales being made at concessions, 
but it is difficult to trace them. No one is placing 
large orders, but the weekly business foots up well and 
keeps the majority of mills fairly well supplied with or- 
ders. 





Buffalo, N. Y. Some representatives of southern 
shortleaf pine say certain cuts are bringing better 
prices and that everything is stronger, though yard 
dealers do not admit yet that they pay more. They 
find as a rule that prices are stronger and if busi- 
ness goes on as at present demand for this lumber 
will be large enough to hold them. The lead of south- 


_western longleaf favors this and the reports show that 


business is strong in that section. 





Cypress. 


PPP ID LPL 

New Orleans, La. It is reported that concessions 
of No. 2 common will be reduced 50 cents by some 
manufacturers, and that advances affecting certain 
items in upper grades will be announced to take effect 
the 15th. Demand shows steady improvement and 
the outlook is for a healthy business, though not 
phenomenal, through February and probably through 
the spring. Millstocks of seasoned lumber are not 
unwieldy, and while they are better balanced than for 
some months, heavy drives on any one of several 
items of uppers would probably force back into these 
reports the stereotyped phrase, ‘‘millstocks more or 
less broken.’? The week’s bookings show a gratify- 
ing increase over those for last week. The firmness 
of quotations is indicated by reports of reduced con- 
cessions. Car service is fairly satisfactory. 





Chicago. Trade is improving steadily and the de- 
mand for factory stock from this territory from the first 
of the year has been rather above normal, and manu- 
facturers’ representatives report a fair volume of busi- 
ness. Country yard trade is opening up in a very 
satisfactory manner and indications are that much 
more stock will be called for this spring than was the 
case a year ago. Prices are firm and show a favorable 
advance over those of November and December. 





St. Louis, Mo. Although the market has shown a 
gradual improvement for some time, improved condi- 
tions of the hardwood and yellow pine market lately 
have added to the uplift of cypress. This wood is 
finding new outlets all the time. It is becoming more 
and more popular, especially in certain eastern mar- 
kets where the wood has never had a ‘‘look in’’ be- 
fore. Moderate weather in some districts has been 
instrumental in boosting the inquiry considerably. 
Actual sales are steadily increasing. Mill conditions 
also are improved. Prices are firm. 





Kansas City, Mo. A substantial advance’is ex- 
pected soon. Demand has taken uy the mill surplus 
and assortments are broken. The call is strong for 
bevel siding and finish. Lineyard men are in the 
field for material to complete their stocks. The gen- 
eral tone of the market is improving. Several dealers 
report a fair volume of business at satisfactory prices. 

neers 

Baltimore, Md. Cypress, though not unusually 
active, is fairly steady in price. Fluctuations in the 


quotations reported are-not wide and the tendency is 
toward uniformity. The policy to keep close to actual 
requirements is very much in evidence. Another cold 
wave has caused a deferment of building activity. 
More interest in the future is being shown and the 
belief prevails that business will be good later. 


—O——oOoOoOoOooeere 


Buffalo, N. ¥. Cypress trade improves as fast as 
anything and promises soon to be an independent 
wood, no longer selling as a substitute, as it usually 
has in this market. It is taken more and more by 
the door mills and will get a further start if yellow 
pine goes up any more right away. It is not put into 
yard as much as most other woods of its class, but it 
— readily with almost anything else in piece car 
ots. : 





Toledo, Ohio. Cypress is another material that has 
taken another step up the ladder. Instead of going 
up from $1 to $1.50 as expected, it went considerably 
higher. Inch stuff has gone up $2, while inch and 
a quarter, inch and a half and two-inch have all ad- 
vanced $3 a thousand. Some live buying has taken 
place recently in anticipation of the rise. Stocks are 
small and demand is on the increase. 

Columbus, Ohio. The market continues strong in the 
face of quiet -conditions and recent advances have 
been pretty well maintained. Stocks are broken. 


Shingles and Lath. 


Chicago. Pacific coast red cedar shingles are not 
any firmer in price than they were a week ago, and 
the demand shows but little vigor. The white cedar 
situation shows no special change. Lath continue 
scarce, there being an inadequate supply of northern 
pine and hemlock lath which opens the door for an in- 
creasing use of yellow pine and cypress lath in sections 
farther north than heretofore. The scarcity of north- 
ern lath will not be relieved until the mills shall begin 
to run full blast in the spring. 











Minneapolis, Minn. No rush of orders is coming just 
now, but stars show more strength because of the light 
supply. For coast shipment prices are steady at 
$2.63 for stars and $3.14 for clears, but stock for quick 
delivery is searce and commands a premium of 5 to 10 
cents a thousand. Shingles on hand here and ready 
to be delivered have sold for $2.73. Increased de- 
mand, such as may be looked for within a month, is 
likely to send prices skyward. ; 





Kansas City, Mo. The shingle market is holding 
steady, but demand is light. Retail dealers have been 
carrying light stocks and wholesale dealers believe 
prices will strengthen when spring buying opens. For 
this reason the manufacturers are not forcing their 
products on the market but are holding off for better 
prices. Some of the dealers are obtaining their prices 
on shingles. Retail dealers appear to be demanding 
better grades. The market is improving locally but 
is far from being as strong as it is on the Coast. 
The output from the mills is still small. Many mills 
have not reopened. Other mills have notified dealers 
that they have ten to fifteen cars of shingles that 
the railroads have been unable to move. An enor- 
mous demand for cypress shingles and lath has arisen 
suddenly in Texas. Prices on cypress shingles has 
advanced 30 cents in ten days. Prices on cypress lath 
have not advanced but are firm. Considerable buy- 
ing has been done in Kansas City for cypress shingles 
and lath for delivery at Texas and Oklahoma points. 





New Orleans, La. Texas is still providing a fair 
call for cypress shingles, of which there is no very 
great stock at mills. Prices are firm, though quota- 
tions vary according to stock conditions. Demand 
for lath is not very lively, but movement is rated 
seasonable, with prices firm. 





Seattle, Wash. Demand for red cedar shingles 
shows improvement and the supply here is limited 
owing to the fact that a large number of shingle mills 
are not running. Prices at the mills are 5 cents above 
last week, with a more particular strength for clears. 
The volume of business this week has been small. 
An advance in logs went into effect February 1 and 
they are hard to obtain at any price. 





Tacoma, Wash, Red cedar shingles show little 
change over last week. Inquiries are better than the 
first of the. year, however, and the market has a 
tendency to stiffen. Quotations by leading dealers are 
about the same as for the last few weeks. More mills 
are running but stocks on hand are not large. 





Toledo, Ohio, Red cedar shingles hold firm at from 
$3.43 to $3.48, but movement has not been large. 
White cedar shingles are neglected altogether. There 
has been some call for lath and No. 1 hemlock has 
advanced from 10 cents to 15 cents. 





Columbus, Ohio. The market for shingles continue: 
steady. Clears are quoted at $3.50; stars at $2.95 and 
a $3.95. Lath are steady and the demand is 
slow. 





Buffalo, N. Y. The price of shingles remains station- 
ary and no stir is looked for till the spring demand 
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comes. Nothing can be told of the market till it 
is known how firmly the Pacific coast mills hold to- 
gether. The supply was big last season, but mills 
did not weaken and the price held. There are still 
lake consignments here to go east, but they do not 
affect the prices. No falling away from red cedar 
is in sight. 





Boston, Mass. Demand for shingles has shown no 
improvement during the last week. General asking 
prices range from $3.40 to $3.60 for cedar extras. 
There has been very little business at more than the 
inside price. Some business has been reported as low 
as $3.35. Demand for lath has not been active and 
buyers will not pay full asking prices in many cases. 
Prices of 15¢-inch range from $3.75 to $4, but few sales 
can be made at better than $3.90. For 144-inch prices 
range from $3.45 to $3.50. 





Cooperage. 


Chicago, All in the cooperage business are now con- 
vinced there is little to hope for and former ‘‘ Boost- 
ers’? are inclined to give ‘‘Knockers’’ precedence, 
say A. & H. Gates in their report on market conditions. 
More cooperage is made than can be sold and buyers 
make the prices. Many stave and heading manufac- 
turers think of turning to other forms of lumber, only 
to find all are in the same stagnant condition. "Some 
causes may be scarcity of hogs and cattle, high price 
of wheat, and prohibition, the latter many brewers in- 
ilieate by extremely limited purchases is likely to re- 
main, but will be determined at the coming election. 
A few ears of staves and heading are sold generally 
at a loss to the shippers, but many need the money. 
Conditions at the stock yards have not been so dull 
for thirty years. 





. 1, 281%4-inch Michigan elm flour mee. 


No. , 2814- inch Wisconsin elm flour staves, 

ae M haa cil slain ads Sasa aaa dae cack woe 
No. 1, 281%4-inch red oak staves...... See : 

No. 2, 2840-inch elm staves, net M. . Nominal 5.00 
No. 1, 17-inch kiln dried basswood head- 

eS. SS eer .06 to .06%4 
No. 1, 17%-inch gum heading, per "set, 

BUMMER SSA cc akiaw asad coe ...-. No demand 
No. 1, 28%4-inch gum staves, nominal..... . No demand 
M. R., 30-inch gum staves........sseeeeee o22 
Patent coiled elm hoops, 6-foot, per M..... 8.50 to 9.00 


Patent coiled elm hoops, 5% -foot, per M... 8. 00 to 8.25 


Patent coiled elm hoops, 5-foot, per M..... 5.00 
Half barrel staves, elm, per M.......... ais 6. 00 to 6.50 
Holf barrel basswood heading, per set...... li, 
Hickory hoops, flour barrel, per M..... babe 4.00 to 4.50 
ilickory- hoops, half barrel, per M..... ... None wanted 
ilickory hoop poles, per M.......... -+. No sale = 
llead linings, car lots, per M, i2-inch: . 30 to .35 
llead linings, small lots, per M, 18-inch. .40 to .50 
- en-round hoop barrels.......... PEPE ar 46 
ight patent hoop barrels...........+.e.- 46 
our patent and four hickory hoop cone 45 
‘Two patent and six hickory hoop barrels. 45 
our patent and four wire hoop barrels. . 45 
Half Barrel, G-ROOD. 6. cc0secccveee aun <a te 2% 
Maal SamMMEnNGS: Shion es cb <4,eas.vosee-e 3% -. 42 to  .44 
No. 1 white ash butter tub aepes 1 Aenea 11.00 to 11.50 
White oak oil ene. niGins ib aN ace Kenn es . . 30.00 
Tine EN oa Cah bon Osuks onsets baeaee - 9.00 to 10.00 
Hickory box straps. eee ey ..-+.10.00 to 11.00 
ee a RS Poe ree tree ee 1.07% to 1.20 
| ee: oe eee 95 to .97% 
Dot Mts oc5:20ta 0a ckabe ak sone 87% to .90 








’ EXPERIMENT. If in need of a COLUMN 
DON’T CLAMP why not buy the BEST? 


: NOXALL 


“a is made with a right and feft 
crew, giving a positive and equal 
train at every point of contact. 
That’s where it differs from all 
thers. Madeof steel and matie- 
able iron, with weldless steel 
W ire chain; the kind that will not 
reak, 
FULLY WARRANTED. 

Send for trial order, no risk on your 
part. If not satisfactory return it. 








20,000 NOXALL’S Sold, Write for list of users—it will Interest you. 
PRICE With 4 feet of chain, per dozen, $29. 4 


Less than dozen lots, each -« 


A. A. LOETSCHER, Dubuque, A nal 
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NK, STORE} OFFICE.) 
mat fuliLo 
EVERYTHING IN MILL WORK 
‘QUALITY ROOFING & BUILDING PAPER 








Advertisements will be inserted in this department at 
the following rates: 


For one week, . ° - 26 cents a line. 
For two weeks, - - - 46 cents a line. 
For three weeks, - a - 60 cents a line. 
For four weeks, - e ° - 765 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display pt the headings can be admitted. 

Remittances to accompany the order No extra charge 
for copies of paper containing advertisement. copy, must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 








Too fate To Classify 











Too fate To Classify 











WANTED TO CONTRACT—ONE MILLION FEET 
No. 1 common and better Canadian birch, for delivery June 
to October. Must be good widths and lengths. Give rates 
to Pittsburg, Cincinnati and Philadelphia in first letter. 
Address “C. 105,” care AMERICAN LUMBERMAN. 





FOR SALE-MC GIFFERT SKIDDER AND 
Loader, in first class shape. 
J. S. MURLLESS, Rockford, III. 


TWO EXPERT BAND SAW FILERS 
Would like to take charge of filing room in double band 
mill in South or West. Have had ten years’ experience in 
hard and soft timber. Can give best of references. Satis- 
faction guaranteed. 
Address “C. 127,” care AMERICAN LUMBERMAN. 


WANT EXPERIENCED HARDWOOD SALESMAN 
Ine who can take half interest in hardwood business in 
colame Address “C. 120,” care AMERICAN LUMBERMAN. 


PARTNER WANTED 
Familiar ‘par’ the wholesale wood business, buying and 
selling ends. Capital not so much of an object as practical 
knowledge. Address “C. 129,” care AMERICAN LUMBERMAN. 


WANTED-—A MAN WHO CAN MANAGE 
A wholesale office, a buyer and salesman in one. Prefer 
young man. Address “C. 130,” care AMERICAN LUMBERMAN. 

















A FINE PLANING MILL FOR SALE. 
Will be sold to settle an estate. A bargain for a good 
man. AARON STETLER'S ESTATE, Middleburg, Pa. 








FOR SALE-BRICK YARD. 

Only yard in city of 20,000 population. Capacity 30,000 
to 40,000 brick per day. Good local demand for product 
Ten acres of best brick shale in state. Up-to-date plant. 
Good reason for selling. If you mean business, write 

J. N. COPPOCK, Hot Springs, Ark. 


GENERAL OFFICE MAN & SALESMAN 
Desires position. Eight years’ experience as accountant, 
bookkeeper, stenographer etc. in wholesale lumber business. 
Al references and bond. 

Address “HOO-HOO,” care AMERICAN LUMBERMAN. 


WE OFFER FOR SALE AT A BARGAIN 

The circular mili formerly operated by Cobe & McKinnon, 
Eley, Mich., and offer the machinery and equipment complete 
to operate, viz. : 

Circular rig, manufactured by Blandy, Mansfield, Ohio. 
Blocks set back 46” 

Steam feed, 7” ‘in’ diameter. 
diameter. 

Fairbanks & Morse steam pump, 44%4x2l4x4. 

Steam nigger, nearly new. 

Bolton saw gummer. 

Brownell engine, cylinders 14”x20”. 

Two boilers, 4’x14’, with 3” flues. Full front blast grates. 

Live rolls and trimmers, log haul, bull chain and saws 
sufficient to operate the mill. Belts in good condition. This 
outitit can be bought at a low figure. 

Further particulars furnished on application. 

Address TINDLE & JACKSON, Buffalo, N. Y. 


BOOKKEEPER AND STENOGRAPHER 
Thoroughly familiar with lumber office work and stenog- 
raphy. Sober, eng and ambitious young man. Best of 
references. Address “C. 125,” care AMERICAN LUMBERMAN. 








Piston 39’ long, 2%” 








WANTED POSITION—LARGE RETAIL YARD 
Manager by sober, capable man with eleven years’ experience 
in Illinois, Oklahoma, Texas and Wisconsin. Married, 32 
years old. Speaking German. Best of reference. 

Address “C. 126,” care AMERICAN LUMBERMAN. 





CLOSING OUT ENGINE SALE. 





Price. 
Roe Sa. Oe SINS kao inh ik enc ae d tee sdb onan $150 
ao ie Se NE eee ee eee rere tere 110 
I——2oeee VORTIORE, DPW TUNBW 2 occ cs cccccccccansceses 75 
1—10x12 Center crank, new rings........... os ima dbs be 85 
1— 9x10 R. H. slide valve 85 
ae €§ Se errr rer ert re ee 
1— Sx 6 Vertical .......... hid 60 
| ee ot Se | SEREREEPERER ERECT Eee er re Ree 55 
1—4 H. P., attached to 60” Sturtevant blower, complete 60 
1—8” Filer & Stowell twin engine, steam feed ee 130 
1—18 H. P. traction engine... .......e.s cece eeeeeees 160 


The last named engine cost oH new than we are offering 
the complete —_ for. Addre 
> SIMONSON & CO., Muskegon, Mich. 


WANTED—HARDWOOD SALESMAN BY 
Cincinnati wholesaler. Must have experience. 
Address “A, B.,”’ care AMERICAN LUMBERMAN. 


WANTED-YELLOW PINE SALESMAN BY 
Cincinnati wholesaler. Must be first class and experienced. 
dress “EB. C.,” care AMERICAN LUMBERMAN. 











WANTED-—PRICES 3 CARS OAK SQUARES 
Delivered Chicago, 1144x144x21, 1%x1%x15 and 20, 14x 
14x19. A. & H. GATES, 135 Adams St., Chicago. 


FOR SALE—-RETAIL LUMBER AND COAL YARD. 
Location, southeastern Nebraska ; good town ; fine business ; 
best of reasons for selling; one other yard ; will require 
about $30,000 to handle. This is the best proposition on the 
market and has never been offered before. Act quick if you 

want it, and don’t answer unless you mean business. 
Address “B. 104,” care AMERICAN LUMBERMAN. 








WANTED-—SASH AND DOOR SALESMAN. 
We have a first class territory open and can use the serv- 
ices of an experienced man. Prefer applicant with some 
eastern experience. IROQUOIS DOOR CO., Buffalo, N.-Y. 


FOR SALE—RETAIL LUMBER YARD. 
Located in northeastern Nebraska; a city of 5,000 popula- 
tion; good country surrounding it; excellent opportunity for 
a live man; reason for selling, wish to retire from active 
business. If interested address ; : 

“C, 123,” care AMERICAN LUMBERMAN. 


WANTED-POSITION WITH WHOLESALE OR 








Retail yard in W est or Southwest. Twelve years’ experience. ° 
Ad 


dress “C, 122,” care AMERICAN LUMBBERMAN. 





WANTED-—INFORMATION. 

Every American wood will be found, properly classified in 
the “History of the Lumber Industry of America.” Send 
for circulars 

AMERICAN LUMBERMAN; Publishers, o26 Dearborn St., 
Chicago 


CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book, closed, 444x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St. 


WE BUY RAILS, SCRAP on AND STEEL 
At top prices for spot cash. If u have anything to offer, 
write or wire us. G. MATHE TRON & METAL ae 
St. Louis, Mo. 


WILL PAY SPOT CASH FOR SCRAP IRON. 
We have the best facilities i handling eens in this 








line. Write us. iAS. E. co., 
aS La Salle 8t., Chicago. 


WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in 
the AMERICAN LUMBERMAN. We sell everything that is 
salable. We reach the people. Let us be your salesman. 
By advertising you > find an easy way to make a sale. 
A trial will convince 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


[_Vauled-Cmployers_] 


WANTED IMMEDIATELY—-COMPETENT 
Foreman to take charge of seventy-five men manufacturing 
store fixtures. A permanent position for the right man. 

WALKER BIN CO., Penn Yan, N. Y. 


WANTED-FOR MILL IN NORTH ALABAMA 
First class lumber checker for dressed shed, also timber 
checker and yard foreman combined. State age, experience 
and wages expected. Send references in first letter. 
/ W. H. HUBBARD, Manchester, Ala. 


WANTED-—EXPERIENCED LOMBERMAN 
To manufacture lumber. One who can invest some capital 
preferred. A _ splendid opp portunity for the right man to 
make money. Northern New Mexico. Address 

CHARLES ROHDE, 606 Ideal Bldg., Denver, Colo. 


SPLENDID OPPORTUNITY. 

Practical lumbermen, superintendents. and managers 
wanted—men of superior ability and experience—to take 
charge of saw mill construction and operation, logging etc. 
and become financially interested in new corporation owning 
three and one-half billion feet of timber on water's edge, 
Pacific coast. State experience and full details in first reply. 

Address “C. 101,” care AMERICAN LUMBERMAN, 


WANTED—A YOUNG MAN 
Anxious to succeed in the lumber business, to buy the 
“History of the Lumber Industry of America,’ which shows 
what others have done. Address 
—— LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


WANTED-—A GOOD ALL ROUND YOUNG MAN 
With experience as assistant manager and sales agent for 
Toronto office of a wholesale hardwood lumber compan 
doing business in States and Canada. Must be familiar wit 
grades and prices of northern and southern lumber. One 
with re of stenography preferred. State age and 
experience. ust be highly =~ gaeanaaa A good oppor- 
tunity for promotion to right m 

WILSON LUMBER COMPANY, Toronto, Canada. 


WANTED—A FIRST CLASS MAN TO OPERATE A 
Monarch hydraulic press on veneered door stock. Address 
COMMERCIAL SASH & DOOR CO., Beaver Falls, Pa. 


WANTED-CLERK IN BILLING DEPARTMENT. 
Must have a yg sash and.door lists. Give refer- 
ence and salary expec 
CREAM CITY SASH & DOOR CO., Milwaukee, Wis. 


WANTED—A WORKING FOREMAN FOR SMALL 
Planing mill, located in central Indiana and working five to 
ten men. Must be able to handle men, run machines and 
make odd sash and doors. State age etc. and wages ex- 
pected. Address “C. 124,” care AMERICAN LUMBERMAN, 









































WE WANT FOR A PERMANENT OFFICE 
Position, an experienced sash and door man familiar with 
all branches of the business; must: be competent and able 
to show a clean record. For satisfactory service the position 
will be remunerative. ~~ sree with full particulars, refer- 
ences and salary ae 

IROQUOIS DOOR CO., Buffalo, N. Y. 


WRITTEN FOR THE BUSINESS MAN 
“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Proce- 
dure of Organization, inancas and Development of Busi- 
ness Corporations in ONE ay <. Write today and get a 








copy for your desk or library. Morocco binding, $2.75, sent 
postpaid. AMERICAN LUMBBRMAN, nicago, l 
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[ Wanled:Employees | 


Wanted: Mill Mechanics 








Wanted-Cmployment | 





WANTED—MARCH IST. 

Competent young man stenographer and clerk by yellow 
pine mill in Oklahoma. Must have had some experience in 
lumber office and write good hand. State salary wanted 
and give references. 

Address “C, 109,” care AMERICAN LUMBERMAN. 


PLANING MILL FOREMAN WANTED. 

Must be first class man, familiar with the manufacture 
of hardwoced flooring. Give references when writing, also 
state salary expected. Address . 

- AUGUST C. BECK CO., Milwaukee, Wis. 


WANTED-A FIRST CLASS SHUTTLE BLOCK 
Sawyer to saw persimmon blocks. Must be sober. State 
wages wanted in first letter. Address 

D. H. WILLIAMS, Belzoni, Miss. 








WANTED-A FIRST CLASS STAIR BUILDER OF 
Sufficient ability and experience to lay out and bill out stair- 
ways from plans and details for a crew of twelve or more 
stair builders. A thoroughly competent man is required, 
for whose services good wages will be offered. Steady and 
permanent employment can be secured by a good man who 
can furnish satisfactory references. Apply at once to 
ENOCHS LUMBER & MFG. COMPANY, Jackson, Miss. 


WANTED-—BAND SAW FILER 
Out of West Virginia. 
Address “C. 121,” care AMERICAN LUMBERMAN. 








WANTED-—FIRST CLASS CORLISS ENGINEER 
To run 24x36 Corliss engine in planing mill. References 
desired. SOUTHERN LUMBER COMPANY, Warren, Ark. 





WANTED-FIRST CLASS SAW MILL FOREMAN 
For yellow pine mill in Louisiana. 
Address “C, 112,” care AMERICAN LUMBERMAN. 





WANTED-—SUPERINTENDENT OR FOREMAN 
Of custom planing mill. Capable of making his own details 
and bill in work. Number of men employed from ten to 
twenty. Address B. GOEDDE & CO., East St. Louis, Ill 


WANTED—-FOREMAN ; 
For wholesale lumber yard in Chicago. Yellow pine, fir and 
oak, railroad ties and heavy timber. State age, experience 
ete. Address “B. 115,” care AMERICAN LUMBERMAN. 


WANTED-COMPETENT RESAW OPERATOR 
At once, also hardwood flooring grader; references required. 
WHITING MFG. CO., Judson, N. C. 


WANTED—YOUNG MAN OF EXPERIENCE IN 
Lumber and planing mill business. Must have capital of 
$5,000 to take position of secretary and treasurer with a 
concern doing a business of from $175,000 to $200,000 annu- 
ally in a growing city of 45,000 population. 

” Address “B. 114.” care AMERICAN LUMBERMAN. 














WANTED-STRICTLY RELIABLE MAN TO KEEP 
s00ks a scale logs for heading mill. Address 
Books and scare ies NO CLEVELAND, East Jordan, Mich. 


WANTED 
Competent and experienced yard managers; hustlers not 
afraid of work. Give experience in retail lumber yard in 
first letter. Address 915 CHAMBER OF COMMERCE, 
Minneapolis, Minn. 


WANTED-—TO GET IN CORRESPONDENCE 
With a first class mechanic, capable of taking charge of and 
running a small show case and general fixture factory. None 
but thoroughly experienced men in the fixture business need 
answer this ad. Planing mill men will not do. 

TEXAS FIXTURE CO., Ft. Worth, Tex. 


WANTED—EXPERIENCED LUMBERMAN 
With $5,000 to $8,000 to take partnership in wholesale lum- 
ber business; old established. 

Address “W. 41,” care AMERICAN LUMBERMAN. 


WANTED-A RESPONSIBLE YELLOW PINE 
Buyer, on a commission basis, who is located in Alabama 
and well acquainted with Alabama and Georgia mills and 
well posted on car material and construction timbers. Ad- 
dress, with references, 

“THE YELLOW PINE JOBBER,” 
care AMERICAN LUMBERMAN. 


EXPERIENCED SAW MILL MEN 
With money to fake an interest in our business and work 
for company; 20 years’ run. Address 
OX 37, Pagosa Springs, Colo. 


WANTED-—A BRIGHT ENERGETIC YOUNG MAN 
Capable of acting as assistant sales manager for a whole- 
saler of northern hardwoods. Write at once, stating age, 
experience etc. 

Address “B. 138,” care AMERICAN LUMBERMAN, 


WANTED-BY WISCONSIN SASH AND DOOR 
Manufacturer, experienced man as estimator on plan and 
list work. Must be accurate and thoroughly capable. Give 
references, experience and salary expected in applying. Only 
experienced and energetic men will fill the requirements of 
this position. 

Address “B. 134,”’ care AMERICAN LUMBERMAN. 


WANTED—-MALE STENOGRAPHER 
Who does neat, accurate work and of good habits. State 
salary expected and send references in replying. 
Address “Pp, 44,” care AMERICAN LUMBERMAN. 


, WANTED-FOREMAN. 

First class foreman for factory manufacturing stock and 
special millwork. Must understand plans and be able to 
handle men and lumber to best advantage. A good position 
for the right man. Address 

WILSON MILL & LUMBER COMPANY, 
Wheeling, W. Va. 


WANTED-—HIGH CLASS EXPERIENCED 
Shipping clerk, by large Chicago lumber corporation, having 
extensive city and country trade. Do not answer unless you 
understand grades of lumber and handling men and teams. 

Addres “W. 29,” care AMERICAN LUMBERMAN, 



































WANTED-ESTIMATOR FOR PLANING MILL. 
One who can take work off plans and price same and Dill 
into the factory. Must be able to make working drawings 
for all work billed out. Must be one who is able to go out 
and solicit business from contractors etc. Good position for 
a first class man. Address 
Pp. 0. BOX NO. 862, Fort Worth, Tex. 


WANTED—COMPETENT PLAN ESTIMATOR 
Who is able to bill work into factory, and is willing to 
travel occasionally to sell our goods. Good salary and 
steady position to right party. 

Address “Pp. 22,” care AMERICAN LUMBERMAN. 


WANT YOUNG MAN TO MANAGE LUMBER YARD 
in small town in Michigan. State age, experience and salary 
expected. Best of references required. 

Address “E. 6,” care AMERICAN LUMBERMAN. 


WANTED-—MANAGER PINE AND HEMLOCK 
Sales department by representative northern lumber manu- 
facturers. Must be thoroughly experienced and a business 
getter. State full particulars, experience, salary, habits, 
references etc. 

Address “Ky. 24,” care AMERICAN LUMBERMAN. 











Wanted = Salesmen 














WANTED-A FIRST CLASS SASH AND DOOR 
Salesman to travel in the state of Kentucky. In answering 
state age, whether married or single, with whom formerly 
employed, also giving references; state salary expected. 

Address “B. 105,” care AMERICAN LUMBERMAN, 


WANTED-—A FIRST CLASS TRAVELING 
Salesman by yellow pine manufacturing concern producing 
50,000,000 per year. In applying give references, experience 
and state salary expected. 

Address “B. 133,” care AMERICAN LUMBERMAN. 


WANTED 
Commission men to sell hemlock, shingles, posts, lath etc. 
to retail yard trade in Chicago, Michigan, Indiana, Ohio and 
Pennsylvania. Also complete stock of northern hardwood. 
We are manufacturers. 
ddress “A, 101,” care AMER'CAN LUMBERMAN. 


SALESMAN WANTED. 

Man to travel in Oklahoma and southern Kansas for high 
class yellow pine company. In replying state salary wanted 
and give references; also if have had experience in terri- 
tory and how long. 

ddress “A. 130,” care AMERICAN LUMBERMAN. 


WANTED-VENEER SALESMAN 
Experienced in quartered oak and mahogany veneer and 
with some experience in hardwood lumber. 

Address “Vv. S.,” care AMERICAN LUMBERMAN. 

















WANTED—EXPERIENCED CITY LUMBER 
Salesman in Chicago by a large corporation. Most liberal 
salary to any such now actively in touch with contractors 
and builders and that can get the business. 

Address “W. 31,” care AMERICAN LUMBERMAN. 


WANTED IMMEDIATELY-SALESMAN 
For local lumber yard in city. Also lumber shipper who 
can invest from $3,000 to $5,000 as a working interest in 
the business. For full particulars address 
ROOMS 205-207 LOO BUILDING, 
eorner Hastings and Abbott St., Vancouver, B. C 


WANTED—HIGH GRADE SALESMEN 
By manufacturer of North Carolina pine lumber, covering 
territory from Ohio to Maine, to sell our celebrated “Elm 
City North Carolina Pine” on a commission basis. We will 
bill the stock direct to the trade and carry the accounts. 
Will pay commission immediately upon confirmation of or- 
ders. Must be thoroughly experienced, competent and of 
good character. Must have good, reliable references. 

Signed ELM CITY LUMBER CO., New Bern, N. C. 


WANTED-—AN EXPERIENCED 
Hardwood lumber salesman for the road. Give references. 
ddress “R. 2," care AMERICAN LUMBERMAN, 


[_ Wanted:Cmployment | 














THOROUGHLY COMPETENT YELLOW PINE 
Sales manager of practical experience and ability desires 
position by April 1, or sooner if desired. References fur- 
nished. Address “C. 108,” care AMERICAN LUMBERMAN. 





BAND SAWYER WITH i8 YEARS’ EXPERIENCE 
Wants position. I thoroughly understand quarter sawing 
for figure or veneer flitch; also first class on bill stuff and 
plain sawing. BOX NO. 12, Station 3, Cincinnati, Ohio. 





A NO. | BAND SAW FILER 
Desires position with a good firm. Can file all kinds of 
band saws and keep up the mills. Am filing at present, but 
have good reason to make a change. Can come on two wecks’ 
notice. Address “C. 107,’ care AMERICAN LUMBERMAN. 


WANTED-—A SITUATION 
By an up-to-date round saw and band resaw filer and 
grinder. Address “B. 142,”’ care AMERICAN LUMBERMAN. 


WANTED—POSITION AS LOADER MAN. 
Six years’ experience and best of references. Barnhart 
preferred. Address “W. 16,” care AMERICAN LUMBERMAN. 


WANTED-SITUATION BY EXPERIENCED MAN 
First choice to build a saw mill, to operate a mill or 
plant as manager or file for a mill any kind of saws. Sec- 
ond to none on all this work. Recently finished building 
large band, circular and resaw mill, planing mill, the whole 
plaat, and now ready for other business. 
Address “B. 129,” care AMERICAN LUMBERMAN. 














WANTED-POSITION AS YARD MANAGER BY 
First class salesman, collector and mixer. ‘Ten years in 
Northwest. Address “C. 114,” care AMERICAN LUMBERMAN. 


EXPERIENCED MILLWRIGHT AND FRAMER 
Now open for engagement to build saw, shingle or planing 
mill. Also capable of handling heavy machinery. 

J. A. SAUCIER, Sheridan, Me. 


YARD FOREMAN, 
Hardwood inspector or local salesman open for a position at 
once. Best of reference. 
Address “B. 152,” care AMERICAN LUMBERMAN. 


UP TO DATE BAND FILER 
Wishes to make long contract. Guarantee satisfaction. 
5717 CODY ST., West Duluth, Minn. 


CASHIER-PAY MASTER 
Young married man, capable, honest, sober and industrious. 
Seven years’ experience. Best of references from past and 
present employers. Southern city preferred. 
Address “B. 108,” care AMERICAN LUMBERMAN. 


WANTED-POSITION BY YOUNG MARRIED 
Man, 5 years accountant and correspondent for large mil! 
in South; experienced in sales and accounting; have initia 
tive and executive ability. Salary, $125. Al reference 
and surety bond furnishéd. Address 

J. D. AVANT, Gadsden, Ala. 


BAND SAW FILER WANTS POSITION. 
Al references. Address BOX 152, Penfield, Pa. 


ESTIMATOR OR SALESMAN 
Man 30 years old, married, alive and energetic, desires 
position as estimator, salesman or any branch of office work 
Employed for past eight years by one of the largest sas): 
and door firms, from whom can give best references. Prefe: 
position in St. Louis or southwest. 
Address “B. 127,” care AMERICAN LUMBERMAN. 


























WANTED-POSITION AS MANAGER 
Ilave had experience. Good references furnished. West 
preferred. Address “B. 125,” care AMERICAN LUMBERMAN. 


A HIGH CLASS SAW MILL AND LUMBER 
Accountant familiar with figuring, cost of production and ex 
pense of operating, with practical knowledge of sawmilling 
and capable of managing selling end of yellow pine manu 
facturing business, desires change on account of very uu 
healthy location. My references are former and present 
employers. Am healthy, of irreproachable habits, age 3 
and married. 

Address “B. 123,” care AMERICAN LUMBERMAN. 








A NO. ! BAND SAW FILER WANTS POSITION. 

Good reference. Write or wire me. Can come at once. 
Single mill preferred. Give description of mill. Address 
W. S. PAULEY, Albany, Ga. 


BAND SAW FILER WANTS POSITION. 
Have good reference and experience. Address 
ALBERT ILL, 809 Seventeenth St., Rock Island, Ill. 


POSITION AS SUPT. OF LOGGING 
For some large firm. Have had fifteen years’ experience. 
Understand the construction of railroads and bridges. Am 
also familiar with locomotives, loaders and skidders. Can 
give gilt edge references. Am now employed but for business 
reasons want to change. Have been with one firm six years 
as superintendent from stump to mill. 
Address “C, 103,” care AMERICAN LUMBERMAN. 


FORESTER WANTS SITUATION 
A German-American trained forester or forest nurseryman, 
able to propagate any forest wood species and all work 
pertaining to forestry. 
ddress “H. H.,” care AMERICAN LUMBERMAN. 


MALE STENOGRAPHER AND OFFICE CLERK 
Experienced, employed, desires change. Object, future ad- 
vancement. Address “C. 119,” care AMERICAN LUMBERMAN. 


THOROUGHLY COMPETENT INSPECTOR AND 
Buyer of hardwoods and cypress wants position with respon- 
sible firm. At present employed, unmarried and of temperate 
habits. Will consider salary or commission proposition. 
Can furnish highest references from well known firms. 
Address “C, 115,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS YARD MANAGER 
By capable man with three years’ experience as assistant 
manager in a large retail yard. Age 29, married; speak 
German; can give bond. 
ddress “B. 140,” care AMERICAN LUMBERMAN. 























YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small adver- 
tisement in the Wanted & For Sale department. When in 
need of an employee or employment write us. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 








BAND SAW FILER WANTS POSITION. 

Am up-to-date band saw filer. Would like a position in 
a large mill filing two or more bands. Gang can be included. 
Have good helpers. Address 

J. 8S. MICHALSKY, 1418 Sixteenth St., Bay City, Mich 


WANT POSITION AS BAND SAW FILER. 
Will guarantee satisfaction in any size mill or no ps) 
asked. References No. 1. 
Address “B. 118,” care AMERICAN LUMBERMAN. 








WANTED-BY AN INDUSTRIOUS, SOBER 
Young married man, now employed in the retail lumber bus 
ness aS manager, a position with some responsible firm tha 
can use*a man capable of earning his salary and anxious ‘ 
be something besides a “two bit’ clerk. Experienced 
manufacturing, yard managing and bookkeeping. Best « 
reference offered from present employers and other busin< 
men. Would only make change for better position. 

Address “B. 101,” care AMERICAN LUMBBRMAN. 


HARDWOOD LUMBERMAN (0 YEARS BUYIN: 
And selling, wants position as salesman, buyer or manage 
age 32; references exchanged. 

Address “B. 100,” care AMERICAN LUMBERMAN. 


Arms ce 








A HIGH CLASS ACCOUNTANT 
Who understands lumbering thoroughly can be engag 
May 1. Address “A. 141,” care AMERICAN LUMBERMAN. 


FIRST CLASS SAWYER WANTS POSITION. 
On right hand mill, band or circular. Best reference. Sto 
wages in first letter. Address 

Pp. O. BOX 201, Berkley, Va. 


WANTED-POSITION AS MANAGER 
For a large retail yard in healthy location. Have seve 
years’ experience. Can handle large trade. A good mis 
and salesman; a good collector. In charge of a yard 
present. Have good reasons for wanting a change. B: 
of reference. 
Address “A, 135,”" care AMERICAN LUMBERMAN. 











WANTED-—POSITION 
Practical manufacturing manager or superintendent, lu! 
ber yard, sash, doors, planing mill and boxes. Exhausti' 
experience in cutting up stock, organizing, office and fig" 
ing. DVrefer west coast or Mexico. 
Address “T. B.,” care AMERICAN LUMBERMAN. 
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[_Wanted:Cmployment | 


[Wantedfuuiber- Shingles] 


| Wanted:Business Opportunities | 





WANTED-—SITUATION AS CAMP FOREMAN OR 
As assistant superintendent. Have had twenty years’ expe- 
rience from stump to mill. Best of references. 

Address “W. 32," care AMERICAN LUMBERMAN. 


WANTED TO PLACE CONTRACT FOR 

Eber million feet No. 3 shop and better Idaho. Western or 

California white pine for spring and summer delivery. 
Address “C. 106,” care AMERICAN LUMBERMAN. 





WANTED-BY SUPT. HARDWOOD MILL 
Fourteen years with present employers; last eight years in 
charge of logging and band mill sawing southern hardwoods : 
several years’ previous experience as inspector and yard 
foreman ; married, sober and best of references. 
Address “A, 122,” care AMERICAN LUMBERMAN. 


WANTED-POSITION BY SAW MILL MAN WITH 
Successful record as master mechanic, mill foreman and 
plant superintendent. High class references. Yellow pine 
and cypress experience. 

Address “A. 114,” care AMERICAN LUMBERMAN. 





- WANTED TO TRADE 

Four-cylinder, 5-passenger auto. for equal value in yellow 
pine lumber. 

Address “C. 118,” care AMERICAN LUMBERMAN. 


WANTED—HARDWOODS 
Oak, poplar, gum, cottonwood, tupelo gum, cypress, hick- 
ory, beech and elm lumber, dry stock, one or more cars 
each ; all thicknesses and grades, log run or on grade. Wili 
also contract for mill —— State what Ag have and wil 
have, with prices f. 0. b. cars shipping poin 
AME RICAN. LUMBER 0. eatts, Tenn. 








WANTED-TO BUY ON COMMISSION 
In the South for good northern connections. 
Address “A. 103,” care AMERICAN LUMBERMAN. 


A PRACTICAL FIXTURE MAN WANTS 
A position with a firm manufacturing store, bank and office 
fixtures, as draftsman, estimator or superintendent. Would 
consider a good proposition as salesman. 

ddress “T, 50,” care AMERICAN LUMBERMAN, 


WANT A POSITION AS BAND SAW FILER. 
Iiave had twenty years’ experience on band, rotary and 
gang in fast mills and all kinds of timber. Can give Al 
reference; 39 years old, strictly sober and married. Can 
come at once. 
Address “S. 37,” care AMERICAN LUMBERMAN, 


DO YOU WANT A GOOD POSITION? 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, sten- 
ographers, clerks, shipping clerks, estimators, sales mana- 
gers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMERICAN LUMBERMAN and get re- 
turns. Now is the time. We reach the people. 

AMERICAN LUMBERMAN, 315 Dearborn St., Chicago, Ill. 


ATTENTION WHOLESALER AND LINE YARD 
Owners. An experienced Pacific coast purchasing agent 
open for position December or January 1. At present em- 
ployed. Perfectly familiar large and small mills, Oregon, 
Washington, northern California. Up on all mills having 
differential freight rates. Can save you money. Furnish 
any kind of, bo ry Address 

PURCHASING,” care AMERICAN LUMBERMAN. 


WANTED-POSITION IN CHICAGO 
As sales manager or assistant for yellow pine or cypress 
concern, Ten years’ experience. At present employed. 
Good reason for change. 
Address “EK. 18,” care AMERICAN LUMBERMAN. 


NOW IS THE TIME TO BUY. 

Want a new stock of lumber, shingles etc.? 

Want new or second hand machinery? 

Want engines, boilers and equipment? 

Want electric machinery of any kind? 

Want locomotives, cars, rails etc.? 

Want a retail yard or manufacturing plant? 

Want anything? Write to the Want & For Sale Depart 
ment of the AMERICAN LUMBERMAN. We can help you and 
would be pleased to hear from you. 


[Wane Tnherinber Lands | 























CAR OAK 


_ We are always in the market for car 
dimension oak. 
Write us for specifications. 
HALL & SISSON LUMBER CO., 
218 LaSaile St., 
Chicago, Ill. 





WANTED-—OAK, HARD MAPLE AND ELM. 


We want to contract for a large quantity of small dimen- 
sion oak, hard maple and elm for bending. Must be clear 
and sawed from young, tough timber... Lengths from 2 to 
8 feet. LOUIS RASTETTER & SONS, Fort Wayne, Ind. 





WHITE OAK CAR MATERIAL 
White oak bridge plank, shop and better 
cypress, oak, all grades. 

VARNER LAND & LUMBER CO., 
Pine Bluff, Ark. 


WANTED—CORES FOR Napeemnr yren DOORS 
Already glued up, in stock sizes, carload lot 
HENRY TAYLOR LUMBER COMPANY, Estasette, Ind. 





WANTED—A HUSTLING FIRM 

As selling agents of British Columbia timber lands for the 
largest operators in that province. We guarantee our prop 
ositions and give liberal commissions. 

Hi. M. H., Box 1558, Victoria, B. C 





WANTED-—AN EASTERN CONNECTION. 
A good, live timber brokerage concern in A1 standing on 
the Pacific coast wants an eastern or middle West connec- 
tion. Refe rences exc hanged. Address 
“Pp. A. C.,” 1008 White Bldg., Seattle, Wash. 





YARD WANTED 
I want a good retail yard in northeastern Iowa, north- 
western Illinois or southwestern Wisconsin. Will pay cash. 
Address “B. 131,” care AMERICAN LUMBERMAN. 


WANTED-—TO PURCHASE 
A number of retail lumber yards in Wisconsin or northern 
Illinois. Address 





BARKER LUMBER CO., Delavan, Wis. 
WANTED-RETAIL YARD 


In southern Wisconsin or northern or central Illinois. Give 
full information. Address 
“T. 47,” care AMERICAN LUMBERMAN. 


LOCATION WANTED 

A factory employing 100 men, making a specialty of fine 
interior trim and fixtures, wants to correspond with those 
interested in locating industries. Rigid investigation of 
labor conditions and other pertinent matters required. Want 
to increase and employ 200 to 300 men, on sash, doors and 
interior work. 

Address . “A, 119,” care AMERICAN LUMBERMAN. 


WANTED-TO BUY LUMBER YARD 
Write, giving full particulars as to location, stock, price, 
terms and amount of ee 
Address . 121,” care AMERICAN LUMBERMAN 


WANTED-—EXPERIENCED MILLMAN 
Owning mill or wanting to build to cut by the thousand 
near Tacoma, Wash. All or part of 500,000,000 feet timber 
owned by us. Logs delivered at mill side. Fine location. 
Address “N. 17,” care AMERICAN LUMBERMAN. 

















MILL OUT-PUT WANTED. 


By a large manufacturer and wholesaler, the output of a 
mill cutting about 50,000 feet daily with planer. Can con- 
tract or make advance if conditions justify. 

. Address “T. 21,” care AMERICAN LUMBERMAN. 





WANTED-—500,000 OAK STRIPS 
Sawed from young tough oak trees, for bending purposes. 
These strips must be strictly clear. They must measure % 
inch thick, 1% inches wide, 6 feet 2 inches long. They can 
be shipped green as they come from “the saw. 

LOUIS RASTEITER & SONS, Fort Wayne, Ind. 


WANTED 
Responsible commission firm desires mills producing first 
class yellow pine to submit list of surplus stocks and prices 
for immediate sale in Illinois territory. 
Address “M. 9,” care AMERICAN LUMBERMAN,. 





CASH FOR YOUR YARD OR BUSINESS 
No matter where located. If you want to buy, sell or ex- 
change any kind of real estate or business anywhere, at 
any price, address FRANK P. CLEVELAND, 
1507 Adams Express Bldg., Chicago, III. 


for Sale:Retail fumher Yards 


FOR SALE-—RETAIL YARD IN BEAUTIFUL 
Growing sea coast town (summer and winter resort) in 
southern California. Annual sales over $100,000. No real 
estate. Good sheds and trackage. Good reasons for selling. 
Price right to quick purchaser. 

Address “C. 116,” care AMERICAN LUMBERMAN. 


' A GOOD LUMBER AND COAL BUSINESS. 
State Normal School town; rich western section; moder- 
ate investment; other business ; principals only. 
LOCK BOX 224, Spearfish, 8. D. 




















WANTED-GUM LUMBER. 
We buy anywhere from one to 100 cars, or contract for 
the entire cut of mills. Log run lumber preferred. 
KANSAS CITY PACKING BOX CO., 
Kansas City, Kan. 





LAND SCRIP WANTED 
Will pay spot cash for —— portion of 5,000 acres of 
Santa Fe Forest Reserve scrip, or any othef valid land 
scrip. Write, stating what issue of scrip you offer, denomi- 
nation of each certificate and name the lowest cash price 
= will accept for your holdings. Address 
PHE W. E. MOSES LAND SCRIP & REALTY CO., 
300 Jacobson Bldg., Denver, Colo. 





HARDWOOD TIMBER. 


Wanted lowest cash price on southern hardwood tracts 
of from 20,000 to 25,000 acres or, if smaller, where holder 
can assure options on neighboring timber to make up total; 
Arkansas preferred. State details fully in first letter. We 
have no time to waste on parties who can not deliver the 
goods according to representations. 

Address “C. 117,” care AMERICAN LUMBERMAN. 





WANT FULL DESCRIPTION AND PRICE 


Krom owners of large tracts of cutover northern Wisconsin 
timber lands for immediate sale. 
REAL ESTATE ASSETS CoO., 
92 LaSalle St., 
Chicago. 





WANTED-—10,000 TO 15,000 ACRES OAK AND 


Poplar accessible to transportation in Kentucky, Tennessee 


or West Virginia. Must be a bargain. 
Address “B, 122,” care AMERICAN LUMBERMAN. 





WANTED-PACIFIC COAST TIMBER. 


Am in the market for a good tract of Pacific coast tim- 


ber. Wish to hear = owners direct. 
Address 28,” care AMERICAN LUMBERMAN. 





SCRIBNER’S LUMBER AND LOG BOOK. 


Gives measurements of all kinds of Lumber, Logs, Planks, 
Timber; Hints to Lumber Dealers; Wood Measures; Speed 
of Circular Saws; Care of Saws; Cord Wood Tables; Fell- 


ing Trees; Growth of Trees; Land Measures ; Wages ; "Rent; 
Board ; Interest ; a. and Heading Bolts ete. 

Price 25 cents per copy. 

AMERICAN LUMBER MAN, Publishers, 315 Dearborn St., 


WE ARE iN THE MAHKET FOR OAK, CYPRESS 
And gum. In ar State amount you have and how 
long it has been on stick 
BROWN-McREYNOLDS LUMBER CO., 
1014 Association Building, Chicago. 


{ WanletSeeond Hand Machinery | 


WANTED-—PORTABLE SAW MILL 


Second hand. Must be in first class condition. Give full 
details. Address 

CHARLES ROHDE, 606 Ideal Bidg., Denver, Colo. 
THE WANT GETTER 


Quick returns at small cost. Do you want something? Of 
— you do. Advertise in the AMERICAN LUMBERMAN. 
O IT NOW.’ 


[ Wanled:LogginghyCipuipment | 


WANT—A FEW MILES OF 50 TO 60 LB. SECOND 
Hand steel T rail with necessary angle bars, spikes ete. 
Address G. W. JONES LUMBER CO., Appleton, Wis. 


WANTED-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business. 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 























|[_ Wanied:Miscellaneous _| 





WANTED—TO CORRESPOND WITH 
Manufacturers using small persimmon dimension stock. 
D. H. WILLIAMS, Belzoni, Miss. 


FOR SALE OR RENT—RETAIL LUMBER YARD 
We offer for sale or rent one of the best located yards in 
New York state. Large sheds, ample yard room, best rail- 
road facilities, up-to- date town. Only. one yard nearer than 
ten miles distant. Sales 1909, $28,000. Stock on hand will 
inventory about $10,000. Yard can be run on $8,000 well 
assorted stock and do from $25,000 to $30,000 business 
yearly. Do you want to deal with me. Other interests 
demand prompt attention, for this reason want a prompt 
customer. Will bear close inspection of location and details. 

Address “YORK STATE,” care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARD 
Doing over $30,000 business yearly. In a good Ohio town. 
Address “B. 121,” care AMERICAN LUMBERMAN. 


LUMBER YARD FOR SALE. 

A first class yard in the best city in Oklahoma; handles 
everything from a 2x4 to 18x18-40; doing good business ; 
reason for selling, desire to concentrate our business at mill- 
ing point; stock turned every sixty days; no realty; long 
lease; R. R. siding; it is a hummer. Address 

DOMAIN LUMBER CO., Warren, Pa. 


RETAIL LUMBER YARD IN GROWING COUNTY 
Seat town, on railroad and doing good business. Address 
MILLER LUMBER CO., Millerton, Okla. 


RETAIL LUMBER & COAL YARD FOR SALE 
In Minnesota... Prairie country. Small amount real estate. 
ddress “S. 22,” care AMERICAN LUMBERMAN. 


FOR RENT—VALUABLE LUMBER AND COAL 
Yard, Third avenue and Pennsylvania railroad, Coatesville, 
opposite Pennsylvania railroad pascenes r station, now occu- 
pied by Mr. E. E. Levis. This is the best business stand of 
the kind between Philadelphia and Harrisburg, doing a 
business of close to $100,000 a year in lumber, coal, sand, 
lime etc.; 400 feet = siding; business established for over 
fifty years. Apply PERKINS, 

+ of Fertilizers, Coatesville, Pa. 


FOR SALE—RETAIL LUMBER YARD 
The best retail lumber yard proposition in one of the best 
suburbs of Cincinnati, Ohio. Will require an investment of 
$10,000 to $15,000. 
Address “A. 106,” care AMERICAN LUMBERMAN. 























FOR SALE BY OWNER-—A HALF INTEREST IN 
First class retail lumber business in largest and best city 
of Montana. Business is ——ae and profits are — 
Am offering this only on account of sickness in my family. 
A total investment of $17,000 required. Will give terms. 

BOX 564, Butte, Mont. 





LUMBER INSPECTORS 

And cargo tallymen on the Pacific coast are paid $5 a day 
and up. “The Practical Lumberman,” by Bernard Brereton, 
a well known expert, contains ali the necessary information. 
Correct methods of ge timbers and octagon spars, how 
to figure all kinds of Pacific coast lumber, log rules, grading 
rules, standard weights and finished sizes = in Oregon 
pine, spruce, hemlock, cedar and shingles. Flexible cloth, 
119 pages, cor size (4x6). Sent prepaid for $1. 


RETAIL YARD FOR SALE 


Leading yard in splendid southern city. Exceptional 
opportunity. Principals only. 
dress “S. 57,” care AMERICAN LUMBERMAN, 





FREE TO WOODWORKERS 


Sample pages of the Wood Workers’ Manual, just issued. 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
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|For Sale-Tinber finer Lands | 


VALUABLE TIMBER LANDS. 
5,000 acres of valuable virgin timber and mineral land, 
in the Republic of Panama, near the sea coast, on the Con- 
epcion river, about forty ‘miles northwest of Colon (city), 
an be bought for $70,000 and 25 percent of the stock 





issued by a company formed to develop the property ; 10,000 
to 15,000 feet per acre of mahogany, Spanish cedar ‘and 
other valuable woods can be cut from these lands. The 
Concepcion river will furnish ample water, or electric, power 


for all milling or manufacturing purposes. Some sections 
of _this land are especially adaptable to the culture of rub- 
ber, bananas and cacao. The United Fruit Company owns 
the adjoining lands. 

Terms: $14,000 to be paid down and the balance in 
eight semiannual payments of $7,000 each. Titles are = 
tect. Mineral rights will be reserved if not wanted ; 
timber rights only can be acquired. 


For full particulars address nena 
WILLIAM E. MAXON, 
Pedro Miguel, Box A, Canal Zone, Republic of Panama. 


FOR SALE-—CANADIAN TIMBER 
Ninety million choice Georgian bay pine. Improved 
streams, favorable logging, good water transportation to 
Great Lakes, also railroad. Unlimited time = eut. $5 
per M. Also fine pulpwood properties in Quebe 
Address J. H. SIMPSON, 90 Canfield Ave., Detroit, Mich. 








TIMBER, FARM AND ALFALFA LANDS. 


Any number of attractive propositions. State what you 





want. MAER REALTY COMPANY, Columbus, Miss. 

FOR SALE BY OWNER-LARGE TRACT OF 
Good license timber on Vancouver island. Fine milling 
proposition. Only principals address 


N. 25, Victoria, B. C. 
ATTENTION TIMBERMEN! 


Redwood and pine — ~~ for sale in large or small 
tracts. Address BOX 348, Ukiah, Mendocino Co., Cal. 


4500 ACRES OF GOOD POPLAR, OAK, 
Yellow and white pine timber —— for sale at a bargain; 
500 acres of extra fine a 
n RIN ‘LEY, Wilkesboro, N. C. 


TIMBER AND TIMBER LANDS. 
Cruised, estimated, surveyed, platted, bought and sold. Own- 
rs, list your es with 
JAMES W. THOMPSON, Winslow, Ark. 


FOR SALE-—3600 ACRES 
Deeded timber land; 45,000,000 feet, $2 board measure, 
standing estimate, or ‘$2 5 per acre. Six miles from railroad; 
10c rate to Denver. Good saw mill and buildings. 
ROOM 416, E. & C. BUILDING, Denver, Colo. 


TIMBER AND COAL LANDS 
From owners for sale, by AARON GRAHAM, 
Christiansburg, Va. 


ForSalePacifieCoastTimber fands 


FOR SALE-—PACIFIC COAST TIMBER LANDS. 
We own and control several large tracts of high grade 
timber lands, particularly on Vancouver island, also west 
oast of British Columbia. Most of these have been thor- 
vughly cruised by reliable, first class American cruisers and 
































these reports we will absolutely guarantee. Timber is all 
‘ibutary to sheltered salt water. Prices right. Corre- 
spondence solicited. 


WESTERN FINANCE COMPANY, LIMITED, 
P. O. Box 511, Victoria, B. C. 


FOR SALE—BRITISH COLUMBIA LOGGING 
Camp complete. Two donkey engine, equipment, in good 
location in British Columbia. $15,000. About 5,000,000 
feet good timber under contract at $1 per thousand. More 


timber available 
CANADIAN-AMERICAN TIMBER CO., 
Room 6, Empire Bldg., Vancouver, B. C. 











PACIFIC COAST TIMBER LAND. 


If you are contemplating an investment in Pacific coast 
mber lands, write us 
We make a business of buying direct from owner. Refer- 
ence furnished. 
COAST TIMBER & CRUISING COMPANY, 
1101-2 White Bldg., 
Seattle, Wash. 





DONT PAY FANCY PRICES 


For Pacific Coast Timber. 

Let responsible people who are on the ground find the 
tract that best sults your requirements, without any cost to 
you for looking it up. This is our business and you pay us 
when we get you just what you want. Write us. ether 

er. 


& ey. H. C. Whi 
COAST TIMBER & CRUISING CcoO., 1101 & 1102 White 
Bldg., Seattle, Wash. 





PACIFIC COAST ae LANDS 
Cruised, surveyed and ma 
H. E. WATERBURY. Y, Box 651, Portland, Ore. 


FOR SALE—100,000,000 PINE, 10,000 ACRES 
Eastern Washington, near new R. we large BAIT dis- 


trict; $2 M, with land. 
Bridgeport, Wash. 








forSalePacfie Coast Timber fands' 





forSale‘Southern limber fands 





PACIFIC COAST LAND AND TIMBER 
Use our land and timber department for land, aon and 
mills. ROBERT S. WILSON, ; 
1036 Henry Bldg., Seattle, W ash. 


BRITISH COLUMBIA TIMBER. 
Investments of all sizes. Correspondence solicited. 
W. L. KEATE, Crowe Wilson Bldg., Vancouver, B. C. 


BRITISH COLUMBIA COAST TIMBER. 
Large tracts, well located, Vancouver Island and main- 
land; 30 cents and upward. Michigan and Coast 
references. . WITHERSPOON, 
800 Granville St., Vancouver, B. C 


OREGON TIMBER LANDS. 
I have for sale some large and small tracts of high class 
timber properties. Estimates guaranteed. 
D. W. MERRILL, Albany, Ore. 


BRITISH COLUMBIA TIMBER. - 
Several fine tracts on Vancouver Island and mainland. 
Bona fide buyers solicited. Satisfaction guaranteed. 
A. T. FRAMPTON, Mahon Bldg., Victoria, B. C. 




















PACIFIC COAST TIMBER LANDS. 


For timber lands or —_ properties in Washington, Oregon 
and California, addres 
W. I. EWART, Alaska Bldg., Seattle, Wash. 


PACIFIC COAST TIMBER LANDS FOR SALE. 
Tracts and quarter sections in olan fae and 


Washington. . we . 
112 Market St., San Francisco, Cal. 


forSaleSouthernTimber fands| 


FOR SALE-LONG LEAF YELLOW PINE. 
50,000,000 feet of virgin longleaf, in fee or stumpage, 
in Texas and Louisiana; fine location; reasonable terms. 
Can add to 150,000,000 feet. L. A. BEEM, Spencer, Ind. 


320,000,000 FEET OF VIRGIN 
Longleaf pine timber, solid body, in fee simple. This body 
of timber is considered to be the finest remaining in the 
South. <A very low price will be quoted one that has the 
cash. W. W. YEATES, 115 Dearborn St., Chicago. 


TWENTY-FIVE MILLION FEET CYPRESS, OAK 
Gum, ash and walnut and 3,000 acres black loam land in fee 
simple. $60,000. Your own terms. Located in Missouri on 
short rate. ; * 
Address “BARGAIN.” care AMERICAN LUMBERMAN. 


FOR SALE 

1,000 acres fee longleaf yellow pine, cut 6,000 ft. per 
acre; on navigable river, near leading export market; is good 
farm land; price, $13.50 per acre. 

2,600 acres, 280 acres fee, balance stumpage, 16 million 
feet L. L. Y. pine, 5 million fine hardwood; controls 40 
inillion feet additional; splendid logging; two ‘railroads and 
river; $2 per M stumpage ; best timber proposition in Ala- 























640 acres L. L. Y. pine, will cut 5 million feet; on trunk 
line R. R.; oe quality timber; price, $2 per M ft. stump- 
age. ‘Addres 

oy ELLOW PIND,” care AMERICAN LUMBERMAN. 


STANDING TIMBER FOR SALE IN GEORGIA 
bo million feet pine—mostly shortleaf or N. C. pine. 


cypress. 
39 ne “oak. 
30 iy “gum. 
14 = “* @m. 
2 ™ ‘poplar, hickory, cedar etc. 


164 million feet. 
Located on 21,492 acres, about one-third in fee, balance 
19 to 29 years’ lease. All in condensed tract, favorably 
situated on two railroads and a navigable river. 
We are not manufacturers or brokers, but owners. 

THE SIZER TIMBER COMPANY, 

15 William St., 
New York, 
Care Robert R. Sizer & Co. 





FOR SALE—BOOKS FOR LUMBERMEN. 
The AMERICAN LUMBERMAN leads the world in publica- 
tions intended for lumbermen. Send for circulars concerning 
new books to the AMERICAN LUMBERMAN, Publishers. 


for Sale-Hardwood Timber 


FOR SALE-50,000 ACRES CHOICE MAHOGANY 
For sale hard land, deep water harbor; $2.50 per acre. 
E. J. SMITH, Hamilton, N. Y. 


16,000 ACRES HARDWOOD TIMBER 
Containing 24,000,000 white ash, 24,000,000 hickory, 15,000,- 
000 white oak, 15,000,000 rock elm; all rich, level land. 
Will sell for $8 per acre. W. W. YEATES, 

115 Dearborn St., Chicago. 


POPLAR TIMBER FOR SALE 
Best small tract of hardwoods (60 percent poplar) in 
western North Carolina; excellent investment or saw mill 
proposition ; price $6,000; will — in value in three years. 
Cc. A. DIVINE, Franklin, N. C. 























FOR SALE 
Oak, chestnut and poner timber and oak tan bark. 
Address 124,” care AMERICAN LUMBERMAN. 





THE AMERICAN LUMBERMAN TELECODE 


Contains 61,427 code words, and each size of each grade of 
each article of lumber is represented by ONE word. By 
using the Telecode you can greatly shorten and simplify 
— message and effect a big saving in your telegraph 
vils. 

Prospectus free for the asking. 

Are you interesetd? 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 





25,000,000 FEET OAK TIMBER 
10,000 acres 8 years’ — close to Frisco Ry. at a bar- 
gain by the owners. X 459, Baxter Springs, ton. 











TIMBER FOR SALE. 

4,617 acres N. C., 32 million feet oak, cee and yellow 
pine, 2% miles from railroad. Price $60. 

18,000 acres N. C., 6,500 feet per sg “ies oak, poplar 
ete. Price $10.00 per acre. 

7,000 acres Alabama longleaf pine, virgin, railroad and 
water transportation, land dry, level, 6,000 feet per acre. 
Price $18.00 per acre. 

7,500 acres in Virginia, on railroad, 21 million feet, % 
oak. Price $35,000. 

3,000 acres T. R. on C. & O. Ry., W. Va., 75 percent oak, 
4, x feet per acre. Price $10.00 Toke acre. 

,200 acres in Florida, 3,000 feet per acre, on railroad, 
cypress, additional half virgin. Price $4.50 per acre. 
ddress “A. 116,” care AMERICAN LUMBERMAN. 


MONEY MAKER-—150.000 ACRES MEXICAN 
Timber land containing 1,500,000,000 feet merchantable tim- 
ber, mostly pine. Fifteen ge to —- down navigable 
river. $1.50 per acre. Easy term . 

CHARLES PETERSON, Wichita Falls, Tex. 


TIMBER ON 900 ACRES IN KENTUCKY 
Walnut, ash, hickory, pecan, hackberry, gum, cypress 
and sycamore. Carlisle “Analg on Mississippi river and 
Illinois Central railroad. Anxious to sell quick. 
MRS. M. M. TAYLOR, Greensburg, Ky. 


PUBLIC AUCTION. 

Wednesday, March 2, 12 o’clock M. 1,430 acres timber— 
coal, surface oil and gas (will be offered pepacatey or as a 
whole) at the Court House, Sutton, W. Va. This property 
is located in Braxton county, West’ Virginia, B. & O. RR 
running through it; easy access to the Coal & Coke E R. “3 
We have the proposition for sale from parties whose finan- 
cial circumstances demand immediate returns. Investigate, 
timber and coal dealers. This must sell. 

Send all communications to 

THE WHEELING REALTY COMPANY, 
318 Schmulbach Bldg., Wheeling, W. Va. 


FOR SALE-—WEST VIRGINIA TIMBER LAND 

Six thousand acres, in fee simple. Will cut 25,000,000. 
Export besides R. R. pit and pulp. Underlaid with several 
veins valuable coal. Railfoad alongside and switch into the 


tract. Dirt cheap to - ye. 
. A. BOORD, McClellandtown, Pa. 


FOR SALE-10,000 ACRES-NORTH CAROLINA 
Virgin pine, cypress and gum, close to railroad. 
BOX 871, Warren, Pa. 




















FOR SALE 
Five thousand acres timber land in southern Louisiana. 
More thap. forty million feet of timber, gum, cypress, ash etc. 
Two miles from railroad and from Mississippi river. Best 
land in the world. Will sell land and timber, or timber alone. 
POINTD COUPED PLANTATION CoO., 
Burr Block, Lincoln, Neb. 


SOUTHERN TIMBER AND COAL LANDS. 

I buy and sell timber and coal lands in W. Va., Va., N. C., 
Ky. and Tenn. Large tracts a specialty. Bank references 
exchanged. oo with owners or actual prospec- 
tive purchasers sol 

HOWARD SUTHERLAND, Elkins, W. Va. 





FOR SALE—DRY HICKORY 

17,000 feet 8-4 common and better, 50 percent 1s and 2s. 
5, 000 feet 4 to 9-4 common and better, 50 percent 1s and 2s. 
Will take $42 for 1s and 2s, $22 No. 1 common f. o. b. 
here. Lengths 10 to 14 feet, 80 percent 12-foot. Widths 
average, both grades, 814 inches. Rate Cincinnati 16c, 
Philadelphia 26c. This is fine stock and bone dry. 

R. M. ROGAN, Rogersville, Tenn. 


FOR SALE 
A quantity of good Muskoka birch in different thick- 
nesses, also several cars of hard quarter cut maple, dry. 
Address “C. 120,” care AMERICAN LUMBERMAN. 


FOR SALE 
Oak lumber and ties. Can ship at once. Addres 
H. D. FIDLER, Teotin, * Mo. 


FOR SALE 
Three cars 4-4” No. 1 and No. 2 common dry black ash. 
GOODWIN LUMBER CO., Pleasant Lake, Ind. 














HICKORY BUGGY STOCK 
Oak chair stock, small sizes; oak bridge 
plank — to size; white and red oak 
car materi 
VARNER: LAND & LUMBER CO., 
Pine Bluff, Ark. 





FOR SALE 
88 M feet 1x4 hemlock. 
375 M feet 1x6 hemlock. 
Will work above to order. 
200 M feet 4-4 cull me. 
a stock. Dry. Special pees to move quick. 
THE McDONALD PUM ER CO., Pittsburg, Pa. 


m in FOR SALE 
wo cars 6” No. 2 common poplar bevel siding, nice gra 
Address “A, 112,” care AMERICAN flame 








POPLAR BEVEL SIDING AND LATTICE 
Poplar boards. 
Firsts and seconds, select and clear sap grades. 
4-4, 6-4, 8-4 thick. 
Poplar box boards. 
GAMBLE BROS., 
Highland Park, Ky. 





WHITE PINE SHINGLES—WHITE CEDAR 
Shingles, northern pine lath and lumber for sale at attrac- 
tive prices. ah shipment and good grades guaranteed. 





DOUGLASS LUMBER CO., Bemidji, Minn. 
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FOR SALE, fell. aM 
We are now cutting gum and would be pleased to have 
your inquiries. Following oak on hand, dry: 
100,000 ft. 2” bridge plank. 
100,000 ft. 114”x4” to 12” wide, usual lengths; No. 1 and 
No. 2 common. 
2 cars 144x2% 36”, 42” and 4’ cut for plow handles and 
chair posts. 
1 car 14%x2% 20” par or implement stock. 
1 car 144x1%”, 18” and 19” long, cut for chair stock. 
400,000’ gum logs at mill : we cut and kiln-dry this stock 
to perfection. 
Write now. KINGSLAND LUMBER CO., 
Manufacturers of yellow pine and hardwood lumber, 
Kingsland, Ark. 





WANTED-—-ORDERS 
For dimension walnut and oak cut to patterns. We also 
want 500 cars each of walnut, white oak and hickory logs— 
quick. LANGTON LUMBER COMPANY, Pekin, Ill. 


FOR SALE 


20 cars walnut sawdust. Can shi 
LANGTON LUMBER OMPANY, Pekin, Ill. 








FOR SALE 
1,000,000 ft. of 4-4 gum. 
100; 000 ft of 4-4 cottonwood. 
100,000 ft. of 4-4 poplar. 
All stock bone dry. 
Address “W. 3,” care AMERICAN LUMBERMAN. 





SALE OF LUMBER, LATH & SHINGLES 

Menominee Indian Mills, Neopit, Wis., Nov. 1, 1909.— 
Proposals in writing will be received by the undérsigned 2 
to 6 p. m., November 20, and each Saturday thereafter unt 
further notice, for the lumber etc. manufactured by this 
mill. The inventory of Nov. 1, 1909, showed quantities 
unsold to be as follows: Pine, 950,885; hemlock, 5,674, : 
No. 3 birch and maple, mixed, 316, 202 ; No. 3 hardwood, 
mixed, 92,718; rock and soft elm, 1, 663, $26; birch, 66,789 ; 
basswood, 6793983 ; oak, 6,800; lath 990 M. As ‘sales are 
made weekly, above amounts can not be guaranteed. If 
interested in any of the items shown above write A. M. Riley, 
manager, Neopit, Wis., for information as to amounts unsold, 
terms of sale etc. The stock may be seen in the yard of 
the Menominee Mill at Neopit. Payment will be required foo 
stock purchased when stock is ready for shipment. The 
right to reject any and aii bids is oneree 

. M. RILEY, Manager._ 


RED CEDAR POST AND BOARDS. 
Also 4-4 and 6-4 B and Better Kiln Dry Y. P. 
GERNERT BROS. LUMBER CO., Louisville, Ky. 


forSale-Engines Boilers | 


ENGINES—TWO FOUR VALVE BROWN ENGINES 
In good running condition. Can be seen in operation any 
time up to March 15, 1910. One engine, 20 in. x 42 in. 
cylinder; fly wheel, 14 ft. 214- in. diameter, 32-in. face. 
One engine, 16 in. x 42 in. cylinder; fly wheel, 14 ft. ay 
eter, 25-in. face. Running speed both engines, 60 r. p. 
Reason for selling, too small for our present needs. THE 
AMERICAN SEEDING-MACHINE CO., Incorporated, Geo. 
W. Perks, Supt., Springfield, Ohio. . 


FOR SALE 
One 18x42 left — Corliss engine, and 1,000-gallon 
underwriter’s fire pum 
MERTES MACHINERY CO., Milwaukee, Wis. 


ENGINE BARGAINS. 
Corliss. 




















200 H. P. 16x36 Bates left hand. 

300 H. P. 20x48 Allis left hand. 

350 H. P. 22x42 Bates left hand. 

450 H. P. 22x48 Allis heavy duty. 

500 H. P. 24x42 Frazer & Chalmers left hand. 


P 
Automatic. 
65 H. P. 10x12 Taylor right hand. 
150 H. P. 14%x15 A. & 8. center crank. 
150 H. P. 14x20 Russell 4-valve. 
175 H. P. 15%4x16 N. Y. Safety center crank. 
200 H. P. 15%4x24 Buckeye tangye bed. 
250 H. P. 18x25x24 Buckeye cross compound. 
PFANNMUELLER ENGINEERING CO., 
3701-3-5-7 South Ashland Ave., Chicago. 


FOR SALE OR EXCHANGE FOR LUMBER 
One Wetherell ont engine, 20x48, in good condition. 
BR N LUMBER CO., Traverse City, Mich. 


DORNER RAILWAY EQUIPMENT CO. 
Chicago, Ll., have for immediate delivery, equal to new: 
Hamilton Corliss, 32x54, heavy duty. 

Buckeye, 26% x36, latest type. 

Buckeyes, 22x32, latest type. 

Lane & Bodley, 24x48 girder frame. 

Allis, 40x72, eavy duty. 

Duplex pumps, feed water heaters. 

Sterling tube boilers, complete. 

Horizontal tube boilers, complete. 

Corliss engines, direct connected generators. 


BOILERS AND HEATERS FOR SALE 
2 60x16, 3 66x16, 2 72x16, 2 72x18 boilers, good for 
pressures of 100 to 135 Ibs. 
350 H. P. Cochrane open heater, 200, 400 and 500 H. P. 
closed meee 4 others. 
HUGH W. DYAR, 204 Dearborn St., Chicago, Ill. 








— 
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WE OFFER FOR THE 


Commonwealth Hdison Co. 
One 125 K. W., 3-phase, 60-cycle, 301l-ampere, 240-volt, 
257 R. P. M. Western Electric generator and direct con- 
nected 16x16 slide valve Skinner center crank automatic 
engine complete, with 74% K. W. exciter. First class condi- 
tion; only one year old; reasonable price 
POWER EQUIPMENT CO., Fisher Bldg., Chicago. 





EVERY LUMBERMAN SHOULD POSSESS 

A new 4th edition Actuary. It takes the place of the old 
3d edition, now out of pr nt. This new edition shows the 
feet in all stock sizes from 1 to 2,000 pcs., and the amount 
from $6 to $75 per M feet of any quantity. The results 
are there ready for use. The fourth edition of the Lumber- 
man’s Actuary has cut-in index, and contains numerous 
tables that are of great value to the retailer. Price, $3 for 
cloth and $3.50 for leather bound copies. For sale by 

AMERICAN LUMBERMAN, Publishers, 815 Dearborn St., 
Chicago. 





REBUILT ENGINES AND BOILERS 

The cleanest and most thoroughly rebuilt. All our own 
and in stock. Not scattered everywhere and merely listed. 

Engines, Corliss—20x48” Wheelock, 20x42 Allis, 18x42 
Hamilton, 16x42 Lane & Bodley, 14x30 Lane & Bodley, 
14x24 Wright, 12x30 Allis ete. 

Engines, Automatic—16x32 Buckeye, 15x14 Erie, 14%4x16 
Buckeye, 1414x14 Ball & Wood, 134%4x15 Taylor, 13x16 Erie, 
12x14 Green, 12x12 N. Y. Safety, 10x10 Fisher, 91%4x12 
Leffel, 8x10 Alfree etc. 

Engines, Throttling—18x24 Erie, 16x20 Chandler & Tay- 
lor, 16x18 Erie, 14x24 Atlas, 13x16 Chandler & Taylor, 14x 
14 Lewis Vertical, 10x16 Owens, Lane & Dyer, 10x12 Indus- 
— 9x12 Ajax, "8x12 Climax, 7x12 H. 8S. & G., 6x8 Clark 


, Stationary—72x18 High Pressure, 72x18 Stand- 
ard, 72x16, 66x16, 60x20, 60x16, 54x16, 54x14, 54x12, 
48x16, 48x14, 44x14, 40x12, 40x9, 36x16, 36x10 et c. 

Boilers, Fire Box——80, 60, 50, 40, 5, 30, 25, 20, 16, 12, 
10 and 8 H. P. ete. 

Boilers, oo 40, 35, 30, 25, 20, 16, 12, 10, 8, 5 
and 3 H. P. 

Rcteencaaae ‘sizes, open and closed. 

Pumps—aAll sizes, single and duplex. 

Saw mills, lath mills, edgers, cut-off saws, tanks etc. 
Write for list. 

Also full assortment of new machinery. 

Sole manufacturers of the celebrated “Leader” injectors 
and jet pumps. Send for circulars 

HB RANDLE MACHINERY CoO., 
1820 Powers St., Cincinnati, Ohio. 


FOR SALE-ONE BATTERY 4 BOILERS 
48 in. diameter, 20 ft. long, ten 6-in. flues. One battery 2 
boilers, 48 in. diameter, 20 ft. long, ten 6-in. flues; sagine 
24x30. GAREY, CASAMER CO., Saginaw, Mic 


| ForSale-Clectrielllachinery. | 


GREAT PURCHASE OF 3 PHASE 
60-Cycle Induction Motors. 

We have just bought all of the 3-phase induction motors 
in the enormous plant of the Corn Products Mfg. Co., at 
Twelfth and Taylor streets, Chicago, the largest manufac- 
turers of glucose and other corn products in the world. 
These motors are now on sale at bargain prices. Every 
motor practically new, in the finest possible condition. 
Write or wire at once for prices. Same are completely 
described in our Monthly Bargain Sheet—send for it. Ma- 
chines sent on approval to responsible parties. 

ap Three-Phase, 60 Cycles. 











Speed. 
1— 1 General Blectric, 110-volt..............00. 1,800 
4— 2 . General Electric, 220-volt................. 1,800 
2— 2 General Electric, EL «+ sb 6.006éba08 oe 1,200 
1— 7% General Electric, PEE. sabia be nicacns de 1,800 
1— 7% Westinghouse variable cath dots aes 3S Saree - 900 
1— 10 ‘Triumph, 220-vo It. OO VO ea ae AO 1,140 
1— 10 General Electric, 550-volt................. 1,200 
2— 10 General Electric, 230. — Wie a cee heb ect 1,200 
1— 20 Westinghouse, ok pial Reena es 1,120 
5— 20 General Electric, 230. sit LEE ee Pere ee 1,200 
1— 20 Westinghouse, MUMMERS 5. 5 4 scene Kos Sok 1,120 
1— 20 | re 900 
9— 25 General Electric, 220-volt..............000 900 
38— 30 *Westinghouse, 220-volt.................... 1,120 
1— 30 WOON, TIE cc cc cc cesses wanes es 840 
4— 40 pO Teer ree 850 
3— 40 WOSTERERONSS, VOTER 2.004 cceccccccccces 850 
2— 45 RL SYS ee ae 
1— 50 Westinghouse, Ee ee eee 
1— 50 eR OM ee re 


1— 50 Westinghouse, 220-volt 
1— 75 Westinghouse, 220-volt 
2—100 Westinghouse, 220-volt. 
1—100 General Electric, 220- yolt. 
2—125 General Electric, 220-volt 
1—125 General Electric, Ls bb cawosd + b.0ta'0 600 
GREGORY ELECTRIC CoO., 
Sixteenth and Lincoln Sts., Chicago, III. 
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SAW MILL MACHINERY AND LOGGING 


Engines for sale at prices that will surprise you. 












4 Boilers, 50”x20’, with 10 7” flues and heavy half arch 
fire fronts, 20” mud drom and 30” steam dome for 


same. 

2—2 boilers, 60”x16’, with 48 4” tubes, plug hat dome. 

3—1 boiler, 60”x16’, with 42 4” tubes, plug hat dome. 
Half "arch fronts and iron ag breeching for same. 

4—1 cast iron 60” stack base plat 

5—8 hollow blast grate bars, 60”x 8”, with blast pipe and 
gate, also No. 4 Sturtevant blower 

6—1 Prescott steam feed cylinder, 36'x8%", with piston 
rod, head and rings. 

7—1 Murray steam feed, cylinder 48’x9”, with cut-off 
valve, piston rod and head. 

8—2 Prescott _— steam feed valves, 3” steam opening, 
4” exhaust 

9—2 Allis single steam feed valves, 3144” steam opening, 
4” exhaust. 

10—1 No. 2 Standard Simonson direct acting steam log 
turner, heavy pattern, complete with two cylinders 
62”x8” bore, 4”x9’ main shaft, two helper and one 
hook arms, two lifting skids. Handles logs up to 24 
feet and 4 feet diameter. 

11—1 9-foot single cutting L. H. Allis band mill for 12” 
saws complete, with new top wheel, all in good order. 

12—1 8-foot single cutting R. H. Giddings & Lewis band 
mill for 12” saws, in good order. 

13—1 5” circular L. H. saw arbor with two heavy arbor 
pulleys, 31” and 29”x21” face. 

14—1 3” circular L. H. top saw arbor with adjustable boxes 
and heavy arbor pulley 20”x12%4”. 

15—2 heavy iron split pulleys, 64”x20”, 4 16” bore. 

16—2 heavy iron split pulleys, 44”x20”, 4 16" bore. 

17—1 heavy iron solid pulley, 40”x19”, 415-16” bore. 

18—1 heavy iron solid pulley, 30”x15”, 215-16” bore. 

19—1 set Giddings & Lewis 3-block L. H. set works, 44” 
opening, with carriage frame and five trucks. 

20—1 set Murray 3-block R. H. set works, 46” ‘opening, 
with five trucks. 

21—1 — block ee ieee machine. 

22—1 1 a machine lathe, 12 

23—1 Woods box matcher, Ry “302, power feed, complete 
with counter shaft, all in good order. 

24—2 37-ton Heisler geared engines, standard gauge. 

25—1 23-ton Lima Shay engine, standard gauge. 

These engines have received general repairs and are in 
first class condition. Write for price on any of the above 
items and for full description to 

YAW KEY. BISSELL LUMBER CO., Arbor Vitae, Wis. 





BOILERS, ENGINES, WOOD WORKING 
MACHINERY. 

Exceptional bargains in high grade machinery. The lar- 
gest and most varied assortment in the world. 

Every engine, boiler and machine is thoroughly over- 
hauled, tested and guaranteed before leaving our shops. Read 
the following list carefully. It will save you money. 

Corliss, Automatic and Slide Valve Engines. 
1—28x56 Buckeye Automatic Engine. 
1—18x36 R H. Wetherell Corliss Engine, Girder Frame. 
3—Pair 24x48 Wheelock Engines, Rope Drive. 
3—Pair 36x60 Wheelock Engines, Rope Drive. 
1—16x15 New York Safety Automatic C. C. Engine. 
1—16x16 Armington & Simes Automatic C. C. Engine. 
1—12x20 Atlas Automatic L. H. Engine. 

1—16x16 Erie Ball Automatic C. C. Engine. 

1—15x15 Phoenix Automatic C. C. Engine. 
1—18x24 Atlas Automatic ge Crank ane. 
1—16x18 Atlas Automatic C. Engin 

1—18x30 ee ey Box Bed Slide Valve ‘Right Hand Engine. 

1—16x22 H. 8. & G. R. H. Slide Valve Vertical Engine. 
New Vertical Engines. 

Mansfield Vertical Engines. 

Mansfield Vertical Engines. 

Mansfield Vertical Engines. 


xD 
7— xd 
6—T x 
8— x! Mansfield Vertical Engines. 
5 x 


—38 $% Mansfield Vertical Engines. 
3oilers. 
10—78x20 Horizontal Tubular Boilers, 115 lbs. pres. 
10—72x20 Horizontal Tubular Boilers, 110 Ibs. pres. 


4—66x16 Horizontal Tubular Boilers, 95 lbs. pres. 

5—60x18 Horizontal Tubular Boilers, 95 lbs. pres. 

2— 70 H. P. Economic Fire Box Boilers, 95 lbs. pres. 

2—100 H. P. Fire Box Boilers on Skids, 95 lbs. pres. 
Pumps. 

1—14x 84x12 Laidlaw New Duplex. 

1—10x 6 x10 Deane Duplex. 

1—20x13 x12 Wheeler & Tappan Duplex Pump. 

1—20x13 x12 Cameron Single Acting Pump. 


1—14x 7 x10 Deane Duplex Pump. 
2—10x 7 x10 Worthington Duplex Pumps. 
Miscellaneous. 


1—44” McDonough Bz 3144” saw. 

1—30” Single Drum Berlin Sander. 
Locomotives and Cranes. 

4—-9x16 Baldwin 36” gauge Locomotives. 

—5-ton Brown Locomotive Cranes. 

Just Received in Stock. 

23—1,000 gal. Steel Tanks, 

20—1,500 gal. Steel Tanks, 66”x 8’. 
7—3,000 gal. Steel Tanks, 54”x24’, 
6—3,600 gal. Steel Tanks, 60”x24’. 
5—4,000 gal. Steel Tanks, 62”x24’, 

A partial list of merchandise “that you may be interested 
in: Building Material, Greenhouse Sash, Doors, Roofing, 
Corrugated and Metal Siding, Structural Iron, Soil Pipe 
and Fittings, Plumbing Supplies, Complete Toilet and Heat- 
ing Equipment for Factories and Public Buildings, Valves, 
Hydrants, Gasoline Engines, Steam Engines, Steel and Wire 
Cable and Rope, Wire Fencing, 200,000 feet Standard Pipe, 
can be cut to any length, 5,000 rolls of Rubber and 
Leather Belting, 50,000 feet Hose, Furniture, Rugs, Carpets, 
Linoleum, Desk and Office Fixtures. Thousands’ of other 
articles that are fully illustrated and described in our new 
500-page Catalog No. 79. A wonderful book of facts and 
information of the utmost value to purchasing agents in 
all lines of business. Send for one today. It will cost 
you nothing. We can save you 30 to 60 percent. 

CHICAGO HOUSE WRECKING CO., 
Thirty-fifth and Iron Sts., Chicago. 


WOODWORKING MACHINERY. 
1—24”x6” planer and mateher, “Atlantic Works.” 
1—24”x8” planer and matcher, “American.” 

1— 9” floor board machine, “L. Powers & Co.” 

1—26”x 8” D. 8. planer, “Rowley & Hermance.” 

1—30”x14” D. S. planer, “L. Power & Co.” 

1—- 9” 4-side horizontal moulder, “Lehman.” 

1— 9” 4-side horizontal moulder, “Scully & Smith.” 

1— 7” 4-side horizontal moulder, “Colloday.” 

2— 5” 4-side horizontal moulders, “Colloday.” 

1—30” 3-roll sander, “Smith.” 

1—42” 3-roll sander, “Columbia-American.” 

1—42” 3-roll sander, “Invincible.” 

1—48” 3-roll sander, “Berlin.” 

1—Arm sander, “Rowley & Hermance.” 

1—60” band resaw, “Egan & Co.” ° 

1—42” band saw, “Goodell & Waters.” 

1—36” band saw, “Goodell & Waters.” 

1—36” band saw, “Sidney.” 

1—32” band saw, “Crescent.’’ 

1—26” band saw, “Crescent.” 

1—No. 2 Improved gauge lathe, “Egan.” 

1—10’ bed automatic handle lathe, “Trevor & Co.” 
L. F. SEYFERT’S SONS, INC., Philadelphia, Pa. 


CLOSING OUT BARGAINS 

For sale two nearly new Russell 3-block portable saw 
mills, three shingle machines, four lath mills, several 3- 
and 4-saw light ed pes, two trimmers, one round log bolting 
machine, one 18 P. traction engine, cost new $1,600. 
Our price $185, ineiedion a large stock of shingle and 
circular saws up to 60 inches. 

ddress “B. 141,” care AMERICAN LUMBERMAN, 

















FOR SALE 
One 14-inch Preble matcher. 
One 8-inch 8. A. Woods matcher. 
These machines are in first class condition. Are now run- 
ning at our plant and can be examined any time. 
HERMAN H. HETTLER LUMBER CO., 
2601 Elston Ave., Chicago. 








FOR SALE 

One L. H. Hamilton Corliss engine, girder frame, cylinder 
20x48, 75 R. P. M., shaft 10”, main bearing 10x17”, crank 
pin 5x44”, wrist pin 4%x4", piston 3”, steam inlet 6”, 
exhaust 7”; extra heavy belted band wheel, 144’’x31” face, 
weight 20,000 pounds ; total weight of engine, 47,500 pounds. 
The above engine is in first class condition. While it is not 
in use, it still has steam connection and can be operated at 
any time. On account of installing a larger direct eonnected 
unit we wish to dispose of it at once. Also one iron split 
pulley, 84”x30” face, 4 7-16” bore, DB DA, 136 feet of 
8-ply, 32-ounce Duck rubber covered belting, including lap. 
One 300 H. P. Berryman heater, exhaust inlet and outlet 9”, 
feed water opening 24%”. 

‘THE JANESVILLE MACHINE CO., Janesville, Wis. 


FOR SALE—TURNING LATHE. 

One double end 20-inch turning lathe with heavy shears 
24 feet long, brass bearings, pulley, counter pulley, hangers, 
rests ete. All in first class condition. Complete for $75. 
Write for further particulars to 

SPANJER BROS., Newark, N. J. 


TO SELL MORE, ADVERTISE MORE. 
Want to sell second hand machinery? 
Want to sell locomotives, cars, rails etc.? 
You surely have something to sell; advertise in the Wanted 
& For Sale Department of the AMERICAN LUMBERMAN, 
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FOR SALE 





the 
Double Band, Band Resaw, 
Planing Mill and Shingle Mill, 
also 

All buildings, tramways etc. of the 

Danaher Hardwood Lumber Co., 

Dollarville, Mich. 
Power Equipment. 

R. H. Stearns girder frame engine. 
Atlas automatic engine. 

1 S8”x10” girder frame engine. 

+ 6U”x16’ tubular boilers in one battery, each 54 4” flues, 

complete with all fixtures and stack, fine condition. 

~ 54”x16’ tubular boilers, 36 4” tubes, complete. 
1 6U”’x36”"x24” locomotive portable fire box boiler. 
1 60”"x1014’ vertical boiler. 

i No. 614 Deane single cylinder pump, 3” suc., 24%” dis. 
1 S”x4” x10” , Worthing ston duplex pump. 
l 
1 


1 24”x30" 
1S”x24” 


12”x6"x12” Blake duplex pump. 
125 V., 12 K. Northern 
switchboard. 


generator, complete with 
Saw Mill. 

1 Log jacker with about 250 feet of chain. 

2 Kelley log kickers. 

~ Two-arm Kline log stops and loaders. 

~ Hill steam niggers. 

| Clark R. H. three-block carriage, 42” opening, 

1 Clark L. H. three block carriage, 40” opening. 

1 »”’x48’8” steam feed. 

steam feed. 

Filer 


with trailer. 


1 9”’x36’ 
i Sxl” &. &. 
mill. 

1 9’x11144” L. H. Allis band 

1 7’ Mershon band resaw. 

l ’ Stearns R. H. edger. 

1 48” Stearns L. H. edger. 

Ll 12’ to 18’ automatic trimmer. 
1 

i 

2 


& Stowell “Cunningham Star’ band 


mill. 


Steam drag saw. 
Allis jump saw. 
16’ slasher. 
‘Tram rt ae 
1 x100’ refuse 
l Blacks mith shop, 
\ large amount of 12- 
Also live rolls, lumber 
ing room outfit. 


burner. 
complete with all ‘aomemeeated tools. 
and 16-pound rail. 
transfers, saw ete., and complete fil- 


Planing Mill. 
No. 2144 S. A. Woods 8” matcher. 
Fay & Egan iron frame power feed rip saw. 
No. 19 Goodell & Waters 28”x10” double 
matcher. 
44” S. A. Woods circular resaw. 
S. A. Woods 15”x6” double surfacer and matcher. 
is” blower. 
30” Williamsport automatic knife grinder. 
Shingle Mill 
50’ Perkins log haul-up with 100’ 
Wood frame drag saw. 
Knee feed bolter. 
Single block Perkins hand feed shingle machine. 
~ Double knot saws. 
Verkins hand circular saw sharpener. 
SO, 
A Complete Band and pel 
with Planing Mill and 24’x8 
Refuse Burner, Feeley roy 
Star Lake, Wis. 
Power Equipment. 
tubular boilers. 
tubular boiler. 
tubular boilers. 
48” x8’ vertical boiler. 
30”x6’ vertical boiler. 
36”x85’ smoke stack. 
Go’ *x110’ smoke stack. 
24”x48” Allis L. H. heavy duty Corliss engine. 
10”x16” Brownell automatic engine. 
18”x20” R. H., box bed, Leitelt engine. 
9") Atlas center crank engine. 
30 K. 2 125 volt, 600 light, Edison dynamo. 
. x10” Prescott duplex pump. 
* x2" Rodgers single cyl. pump. 
6”x4"x6”" Roberts duplex pump. 
J6”x72” Erie City feed water heaters. 
30”x10’ feed water heater. 
#s”x10’ Crowley feed water heater. 
Saw Mill. 
Allis single geared log haul-up rig. 
cast iron trough for haul-up, 10” 
in groove, about 140’ long. 
S’ Allis R. H. band mill. 
S’ Allis L. H. band mill 
Murray L. H., iron frame circular husk. 
Kelley two-arm log kicker, 10” cyl. 
Kline three-arm log stops and loaders, 8” cyl. 
&” & 1u”x5” Hill steam niggers. 
’ steam feed. 
’ steam feed. 
Murray L. H., three-block carriage. 
Murray R. H., three-block carriage. 
76” RK. H. Murray six-saw edger. 
seven-saw overhead slab slasher. 
24” Rodgers gang rift machine. 
McDonough automatic trimmer, cap. 10’ to 24’. 
heavy cutting-off saw, arbor 27-16” diam., 48” 
Rodgers 7-saw lath bolter. 
Murray 4-saw lath mill. 
Combined lath binder and trimmer. 
Challoner single-block shingle machine. 
Challoner double-block power feed shingle 
Double knot saw rigs. 
30” Preble automatic 
20"x12’ Pond lathe. 
20” James upright drill. 
22"x22"x5’ Whitcomb planer. 
Planing Mill. 
“American No, 39” 


surfacer and 


of chain. 


aa 


$8” x15’ 
lL 72”x16’ 
4 60"x16’ 


wide over all, 6” wide 


long. 


machine. 


knife grinder. 


ee ee ge eg edd ed ed ee 


30"x12” Hoyt 
matcher. 
i 35” xt ” Hoyt No. 


double surfacer and 
10 double surfacer and matcher. 
1 9”x6” Hoyt No. 9 double surfacer and matcher. 
1 26” Fay & Egan circular resaw. 
26 two-wheel lumber buggies. 
1 60” Allington & Curtis dust collector. 
6,500 feet of 16” galvanized exhaust pipe. 
1 26” Williamsport band saw. 
1°50” Sturtevant exhaust fan. 
200 feet of 20” shavings exhaust pipe. 
500 feet of 2%” hose. 
100 feet of 2” hose. 
3 50- gallon oil tanks with pumps and covers. 

] Hi ind hose cart, wheels 48” diam. 

Also a very complete filing room outfit, all shafting, 
ing, conveyors etc. to operate mill. 

The saw mill building is 50”x150’x30’, 15 bents long, 5 
bents wide, two stories high. The planing mill building is 
85’x100’x12’. Both of these buildings can be had with mill 
if desired, or will be sold to suit purchaser. 

The above equipment is offered for immediate shipment 
ee the mills in any form to suit purchaser. We have a 

ian at each plant to ‘she ow the material to interested parties. 
WICKES BROTHERS, 
Saginaw, Mich. 


belt- 


Seattle office, 


410 White Bldg. 


Tor Sale-Second Hand Machinery 


MACHINERY BARGAINS 
1—60” Connell & Dengler band resaw and filing room equip- 
ment. 
1—36” Berlin circular resaw. 
1—44” Graham circular resaw. 
1—30” H. B. Smith circular resaw. 
Planers. 
1—30x6 Egan cabinet surfacer. 
1—26x7 Woods cabinet surfacer. 
1—36x6 Berlin cabinet surfacer. 
1—New 26x7 Buss cabinet surfacer. 
1—Heavy 30x8 double surfacer, **Money 
Globe Machine Co. 
Engines, boilers, belting, pulleys. 
CLEVELAND BELTING & MACHINERY CO., 
Cleveland, Ohio. 





Maker,’ made by 





FOR SALE 
30,000 capacity band mill complete. Good as new. 
gun feed, live rolls and conveyors. ¢ ‘aeen for cash. 
Address BOX 58, Bonita, La. 


Shot- 


[for Sale-Second Hand Machinery | 





SERVICEABLE SECOND HAND MACHINES 
Door clamp, Williamsport. 
Engine, 6x10 in., horizontal slide valve, 15 h. p. 
Matcher, Williamsport ‘‘Sweepstakes,” 24”, 3 
extra moulding arbor. 
Moulder, Fay & Egan, 4 side, 9”. 
Moulder, Houston, 4 side, 9 in. 
Moulder, Houston, 4-side, 4”. 
2 Moulders, 4” 4-side, Smith and Houston. 
Planer, Cabinet, Buss 30”, sectional or solid roll, 
inclines, weight 5,000 Ibs. 
Planer, Colladay, 24x8 in., 4 driven rolls, single. 
Planer, L. Powers, 26x10 in., double. 
Resaw, slab, Goodell & Waters, power feed. 
Kip saw, Smith, No. 337, power feed. 
Scraper with grinder, Whitney 10”, for hardwood flooring. 
2 Self feed rip saws, Williamsport and Lehman. 
Timber sizer, Atlantic Works, 28”x14”", good condition, now 
in the South. 
Timber sizer, Globe ““Money Maker,” 
HERMANCE 


side with 


bed on 


50"xit2". 
MACHINE CO., Williamsport, Pa. 





SECOND HAND SAW MILL MACHINERY 
One Prescott 8’ R. H. band mill. 
One Allis 3-block No. 1 carriage, 
One Allis 2-block No. 2 carriage. 
One Hill steam nigger, 8” and 10”x6’ cylinders. 
One Stearns L. H. 3-saw edger, 36” opening. 

One Garland R. H. 3-saw edger, 50” opening. 
One Allis 2-saw trimmer, to trim to 18’. 
One Emery & Garland 8-saw trimmer, to trim to 18’ 
One 7% ”"x40’ shotgun feed. 
One Filer & Stowell twin 
12”x14”. 
One Soule No. 1 steam feed. 
One friction feed works complete, for 34” cable. 
Direct Current Dynamos. 
One 15-light Northern Electric, 110-volt dynamo. 
One 25- to 30- light General Electric, 110- volt dynamo. 
One 40-light General Electric, 230-volt dynamo. 
Two 90-light Cc. & C. Bipolar, 110-volt dynamo. 
One 60-light General Electric, 110-volt dynamo. 
One 150-light Edison Bipolar, 125-volt dynamo. 
One 150-light General Electric, 230-volt dynamo. 
One 200- to 225-light General Electric, 230-volt dynamo. 
Second Hand Volts and Ammeters. 
A. F. BARTLETT & CO., Saginaw, Mich. 


46” opening. 


engine steam feed, cylinders 





FOR SALE 
One (1) new split fly wheel diameter 14’, face 27”, bore 
10”, weight 17,000 pounds. Can be seen at Nordberg Mfg. 
Co.’s plant, Milwaukee, W 
GERMAIN & BOYD LUMBER CoO., Atlanta, Ga. 





FOR SALE 
One No. 18 cleater special Morgan mailing machine. The 
machine has not been used — for experimental purposes 
and is as good as new. Addre 
. G. CHERRY COMPANY, Cedar Rapids, Iowa. 





FOR SALE-WOODWORKING MACHINERY 
1—Whitney 30” and Buss 26” Single Cabinet Surfacers. 
1—Woods 27”x10” and No. 46 Holmes Double Surfacers. 
1—Berry & Orton 26”x6” 6-roll Planer and Matcher. 
1—Connell & Dengler 26”x6” 6-roll Planer and Matcher. 
1—Preble 24”x4” 6- roll Planer and Matcher. 
1—24"x4” Richardson 3-side Planer and Matcher. 
1—Berry & Orton 60” Band Resaw, 3 saws. 
1—Cordesman 42” Band Resaw, tilting rolls. e 
1—Each 6”x2” Rogers 8 roll, 8”x6” American, 9”x3” Fay, 

§°x2” Hoyt, 15”%z6” Rogers, 14”x4” Woods, 6-roll 
Matchers. 
1—12” American 4-side Moulder, 4”, 7”, 8”, 9”. 
Send for Stock List with prices set opposite m machines. 
THE NOBLE MACHINE CoO., Fort Wayne, Ind. 








REBUILT WOODWORKING MACHINERY 

Planers and Matchers (4 side)—2 8x4” Woods 6-roll floor- 
ing machines; 2 14”x4” Woods 6-roll; 15x6” Rogers 6-roll ; 
24x6” American 4-roll; 28x8” Goodell & Waters 6-roll ; 
30x12” Globe 6-roll timber sizer. 

Planers and Matchers (3 side) 
Egan 4-roll machines. 

Planers (double) —30x6” 6-roll Whitney; 26x6” 
roll; 30x6” Egan 6-rojl ; 24x6” Hoyt No. 23, 4 roll; 
Clement 4-roll; 30x8” Tehman 4-roll. 

We have anything you may require in woodworking ma- 
chinery. Send for “stock sheet’ covering our entire line. 

CHICAGO MACHINERY EXCHANGE, 
159-161 N. Canal St., Chicago. 


FOR SALE—ONE NEW HUBER 20 H. P. 
Traction engine with jacketed boiler; one Leader 12 h. p. 
traction engine; one new medium size Buckeye saw mill, 
and two mounted water tanks. These machines are in first 
class condition. Will take timber or lumber in part pay- 
ment. THE HOSKINS & RUSH MFG. CO 

Mt. Gilead, Ohio. 


FOR SALE-—AT A BARGAIN 
A large portable saw ~ in Unicoi county, Tenn. 
ticulars write N. B. McCARTY, 


—24x6” Sweepstakes, 26x6” 


Buss 6- 
27""x6” 








For par- 
Clarksburg, W. Va. 


FOR SALE—-SECOND HAND MACHINERY 
Houston, Stanwood & Gamble Co. 10”x16” horizontal side 
crank slide valve engine, 24%,” Gardner governor, 
48”x14” drive wheel. 
8” vertical centrifugal pump. 
log jack and gears, length about 100’ centers—small lugs. 
Hill’s steam log roller, 11”x 29%” cyl. 
Kline’s steam log roller, 8”x2114”. 
Hill’s steam nigger, 11"x <79 > a 
Houston, Stanwood & Gamble Co. 16”x22”, 41%4” Gardner 
gov., 72”x20”. 
Hill’s jump saw—steam. 
rons for 1 Stearn’s carriage 
Irons for 1 Allis carriage, 





be et et et 


bat bas 


} 
;and steam feed. 
1 Meyers & Schine Climax band mill J 


1 log jack and chain, 150’ centers, 1%” link with double 
gears. 

Marinette 66” gang edger. 
set (15) 10”x24” live geared rolls—reversible friction. 
railroad cut-off saw. 
drag saw and 10”x18” engine for same. 

Stearns 20”x24 horizontal nee, crank slide 

gine, 8” Gardner gov., 10”x3 

Arlington Curtis No. 18 double a fan. 
wg & Orton 28” double surfacer. 

S. A. Woods 8” 3-cylinder matcher. 
Atlantic 28” gang rip saw. 
8” Berlin hardwood matcher and grinder. 
Mershon band rip saw. 
vertical double hoisting engine. 
Byers machine, 4x7% engine hoist. 
5x7 Vest engine, steam feed cylinder and wheels. 
Be mge saw mill. 

picket pointer. 

Will exchange for lumber | if desired. 

H. CARLETON, 

1886 Carter Road, 


valve en- 


ee ee 


Receiver, 
Cc leveland, Ohio. 


REBUILT WOOD WORKING MACHINES 
One Powers National No. 1 14x4%4” flooring machine. 
One P. D. & T. 10x5” flooring machine. 

One Powers “Champion” 24x6” 4-roll planer and matcher. 
One S. A. Woods 24x5” 6-roll planer and matcher. 
One Schenck 24x4” double surfacer. 
One Goodell & Waters 24x6” double surfacer. 
One Gleason 26x8” endless bed double surfacer. 
One Colloday 20x8” single surfacer. 
One 44” Atlantic Works combination band resaw. 
One 48” H. B. Smith circular resaw. 
One 42” Graham circular resaw. 
One 30” Schenck circular resaw. 
Three Power No. 2 self feed rip saws. 
One 60” “Invincible” triple drum sander. 
One 42” Young Bros. triple drum sander. 
One No. 1 Pioneer moulding sander. 
Two Hayes 16-track nailing machines. 
One Doig 10-track nailing machine. 
One Clement No. 3 back knife lathe. 
One Andrews 6-spindle vertical borer. 
One one (1) color boxboard printing machine. 
One Greenlee hollow oo ,mortiser. 
One each 10”, 9”, 8”, ” and 4” 4-side moulders. 
One each 8”, "12" 16”, do", 24” and 30” hand jointers. 
One Powers ‘double spindle shaper. 
Write for booklet listing our poems stock. 
ANK TOOMRBY, INC., 
127-131 North Third St., Philadelphia, Pa. 





FOR SALE 
1—R. H. Prescott 8’ Mill. 

L. H. Prescott 8’ Mill. 
3—Prescott Steam Set Works. 
2 z le Machines. 

Engines, Boilers, Shafting, Pulleys, Boxes etc. 
‘The above machinery thoroughly overhauled by the manu- 
facturers. THE MBENOMINED MACHINERY C Cco., 
Menominee, Mich. 





REBUILT WOODWORKING MACHINERY 

Planers and matchers: (4-side) 7x4 Berlin No. 88 hard- 
wood; 7x4 Hoyt No. 18; 8x6 Woods No. 244; 9x8 Fay No. 
8; ¥xS Hoyt No. 26; 14x4 Holmes “Atlanta”; 14x3 G. & 
W. “Keystone”; 14x6 Hoyt No. 19; 14x5 Woods No. 2%; 
15xG Berlin No. 44; 15x6 Fay No. 8; 24x6 Hoyt No. 22; 
24x6 Fay No. 24%; 30x6 Fay Duplex (3-side) ; 24x6 Indiana 
No. 1; 24x6 “I. X. L.”; 24x6 Frank ; 24x6 McNish & Butler ; 
24x6 Ball. 

Largest 


stock woodworking wamenaty in the 
States. 


United 
Write for complete stock list 
HANNA-BRACKENRIDGE CO. + Fort Wayne, Ind. 





MACHINERY BARGAINS 
At Houston, Texas: 
18x36 heavy duty type Ba 
i—300 H. P. Bates heater. 
1—250 H. VP. Heine water 
At Cleveland, Ohio: 
1—-18x4z Hamilton Corliss engine. 
1—18x36 Ohio Corliss engine. 
1—12x30 Ohio Corliss engine. 
1—16x42 Bates Corliss engine. 
Automatic engines of all sizes. 
Woodworking Machinery : 
1—16” Clement hand jointer. 
1—20” Clement hand jointer. 
1—30x6 Fay cabinet surfacer. 
1—26x7 Woods cabinet surfacer. 
36x6 Berlin cabinet surfacer. 
Belting, shafting and pulleys 
CLEVELAND BE LITING & MACHINERY CO., 
Cleveland, Ohio. 


tes Corliss engine, rope drive. 


tube boiler. 








SAW MILL MACHINERY FOR SALE. 
Band mill, Smith, Myers & Schnier, R. H., 7-foot. 
Blower, Buffalo, fan wheel 66” xi $e fc with engine. 
Blower, Sturtevant, fan wheel 36”x16”, wit engine. 
Dado machine, Rowley & Hermance, bed’ 7. long, 6 heads 
Engine, 16”x18", Skinner center crank, 12 Se 
Engine, 14”x20”, Stearns, L. H. 
iengine, 14”x18”. Valley 
Engine, 11”x15”, Nagle center crank, 50 H. P. 
Engine, 8”x10”, Valley automatic center crank. 
Ingine, 10 H. I’. gasoline, Mnfg. by the Johnson Co. 
Resaw, 66” “Saginaw,” band, Mnfg. by Wm. B. Mershon Co. 
Trimmer, Garland automatic, 7-saw, trims 10 to 20 feet 

JAS. H. LINK MACHINERY CO., Williamsport, Pa? 


Corliss bed. 
automatic center crank. 





FOR SALE 
12- and 20- oomna re 7 ie rail, one Erie automatic engine, 
75 H. P., one H. S. & G. 100 H. P. engine, 2 Gerlack head- 
ing machines, 4 66-inch circular saws, 1 Rich automatic 
saw grinder, i Marsh pump, 6 inches in, 5 inches out, 2 self 
feed rip saws. 
AMERICAN SAW 


MILL CO., Helena, Ark. 


REBUILT AND QUARANTEED 
Woodworking Machinery 
for 
Planing mills, furniture factories, saw mills, hoop, stave 
and heading mills and woodworking plants of every descrip 


tion. 

Large Stock. 
large to list here in detail. 
and state, if possible, 





Qur stock is too Write for 


complete stock list just what is 
wanted. 
CHICAGO Longe KING MACHINERY CO., 
15 21 North Clinton St., Chicago, Ill. 





FOR SALE 
38 26-in. new log car wheels. 
1 Filer and Stowell pony saw mill, 
1 Large saw mill husk. 
10 40,000 Ibs. capacity 
GRAYSON-McLEOD 


steam feed. 


FUMBE Rk CO., St. Louis, Mo. 





